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ITEPIAHYH

H mapodca epyacia €xer ®g o1d0 TN OlEPELVNON TNG KOTOVOAMTIKNG

CLUTEPIPOPES OGOV QPOPA T TPOTOVTO WOIMTIKNG ETIKETOC KOl 1010HTEPO TOV KAPE.

210 TPOTO KEPAANO, B0 TOPOVGIOGTEL 1] €Vvola TG ETMVVUING, 1) IOTOPIKN

g e&£€EMEN, o1 Katnyopieg kot To €101 TOL EUTOPIKOL GNUATOG.

21 ovvéyeta, o avaADGOVUE TOV GLVOLOGUO TOV EUTOPTIKOV GTOTOG KoL TNG
emovopiog Kot v aflo mov €yl 10 eumoptkd GNUA TO OMOl0 EMAEYETOL OO TOVG

KOTOVOA®TES.

To kepdhoto 3, avoa@EpeTal GTNV EVVOLOAOYIKN TPOGEYYIOT) TOV TPOTOVTOG
WOIOTIKNAG ETIKETAG, OTIG Katnyopieg TOv OAAG kol oTo OeTikd Kol ovpnTiKa

OMOTEAEGLOTO TTOV EXEL Y10L TOVG ALOVOTTMOANTESG KO TOVG TOPAYWYOVG.

Téhog, 010 KePAANIO 4 TpaypaTomolEiTtal N €pEVVa Y10 TAL TPOTOVTO OIWTIKNG
eTIKETAG He peAétn mepintoong tov koeé. Iapovoialetar 1o ep@TUATOAdYIO TOL

anavimooav 100 dtopo Kot To OTOTEAEGLOTO TOV ATOVINGEDY TOVG.



ABSTRACT

The present study aims to investigate consumer behavior regarding private

label products, particularly coffee.

The first chapter will present the concept of the brand, its historical evolution,

the categories and types of brand.

Then we will analyze the combination of the brand and the name and the value

to the brand selected by consumers.

Chapter 3 refers to the conceptual approach of private label product categories

but also the positive and anritika results have for retailers and manufacturers.\

Finally, in Chapter 4, the research carried out for private label with case study
products coffee. Presented the questionnaire answered 100 people and the results of

their responses.
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EZATQI'H

H dwyeipion g paproag eivor Evo 0€pa peydAov evolapEépovtog TOGO Yo, TV
aKadNUaikn kowotnta 6co kot tn Propnyoavia. H owoddunon kot 1 dwoyeipion
woyvpns napkog Bewmpeitor 0Tt givor €va amd TO ONUOVTIKOTEPO KOONKOVTO T®V

JLYEPIOTOV TNG UAPKAG Y10 TV EMTVYI0L OTOLACGINTOTE EMLYEIPNOTG.

Ot woyvpéc HapKes TPOGPEPOLY IO GEIPE OO OPEAN YO TIG EMUXEPNOELG
TOPOYNG VINPECIOV, OTWG 1 LEYOADTEPT APOGINGCT TOV TEAATMOV KOl 1| LVYNAOTEPT
avOEKTIKOTNTO VO OVIEYOVV OE  KATOOTOCELS Kpiomng, To vymAdtepa meplddpila

KEPOOLG, 1 LYMADTEPN TIUN TNG OYOPAS, 1 ELVOIKOTEPT] AVTOTOKPLIOT) TV TEAATDOV GE
LETABOM] TOV TYLMV, 1) XOPHYNOT| OSEDV Ko 01 EVKoupiec emékTaonC TS papkal .

Ot Ries ka1 Ries vmootnpilovv 6Tt 1 pdpka frav pion amd Tig To KPIoeg
OTPOTNYIKES UAPKETIVYK OV YPNCIUEVOLY OT®G «1 KOAAO OV aykaAMAlel TO gVPY

Paopo TOV Asrtovpyidv marketing GLALOYIKA»?.

Brand name Aowdv givan éva cuykekpiévo cOUPoAo, 6yEd0, OVOLL DOTE Vo

Bonbnoet oty avayvapion TV ayoddv Kot LVINPECIOV UG ETLYEIPNONG.

Muw pdpxo pmopel vo amotereiton amd ypaupota, AEEEC 1 apBuods ondte
aroteel plapdpro — 6vopa (brand name) gite and Eva pdévo svuPoro, Eva Eexmplotod
oxé010 N ypouo, omndte omoteAel pio pdpka — ofua (brand mark). Toavtoyxpova,
amoterel pio ohvBeon OAWVIOV GTOYKEIMV EVOC TPOTIOVTOG, OTWS PLGIKA, oGO TIKA,
opBoroylotikd koicvvaioOnuatikd yopoktnprotikd kabog kotd tov Kotler «ta
TPOIOVTO KOTaoKELALOVTOL GTNV €TOUpEin, EVO Ol UAPKES dNUIOLPYOLVTOL HEGO GTO

LLOAOY.

fuepa Opmg ,omog toviCer o Kupraldmovrog(2001) kavéva mpoidv dev givar
duvatdv vo KOKAOQOPNoEL Ympic eEnmvupio Kot £T61 YIVETOL ETAOYT COLPOVO, LE OV

{nreiton :
a. Eeymplotég emwvouies @ omwe 1 general mills ( bisquick, gold medal)

b. owoyevelokd dvopa mov kaAvmtel OAa To TpoiovTa : general electrics

! Keller, K. L. (2001). Building customer-based brand equity. Marketing Management,
10(2), 14-19

2 Ries, A. and Ries, L. (1998). 22 Immutable Laws of Branding. New York: Harper
Business.
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c. EexmP1oTA OIKOYEVELOKA OVOLLOTA Y100 OAOL T TPOTOVTA © sears(
Kenmore,hoofmark)

d. To dvopa TG etapeiag , GLVOLAGUEVO pe Eva Egxwplotd Ovoua : Kellogg’s

H mopovca epyacio mpaypoatonomdnke and tovg eotrtntég Xrapuéio Hilo kot
Mntpoedvn AAEEaVOPO Vo TV enifieyn tov KaOnynt Tov tunpatog Eumopiog kot
Awpriong tov A.T.E.I Oecoalovikng, K. Bloydkn Zotipn.

H epyacia avt éywve ™ ypovikn nepiodo Noéupprog - Agkéuppilog tov 2014.
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2KOIIOX

2KOIIOX

YKOmOG TG mopovcag epyaciag etvar m perétn kKo e€étaon twv otoryeiwv
exeivov mov ennpedlovy TN CLUTEPIPOPE KOl TIS OMOPAGELS TOV KOTAVIAMTOV,
OeTikd 1 apvnTIKd, 68 oYEomn HE To TPOTOVTO OIMTIKNG ETIKETOS KO O10{TEPO [E TOL

TPOIOVTO TOV KAPE.
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MEPOZX A: BIBAIOI'PA®IKH EIMIZKOITHXH
KED®AAAIO 1. H'ENNOIA TOY BRAND

1.1 ENNOIOAOI'IKH I[NPOZEITIXH THX EIIQNYMIAX (BRAND)

Q¢ papxa opiletarl «Eva dvopa, £va cupforo, Eva AoyOTLTO 1| 6N TO OTTOT0

a&avel TNV a&ia Tov TPOIOVTOC TEPAY NG AEITOVPYIKIG a&iag Tov®.

Avopépetar og éva onua o¢ «€va dvoua, 6pog, onuadt, ovpforo, oxédlo, M
€vag GLVOLOGHOC VTGOV TV otoyeimv mov mpoopiletar va mpoodopilovion Ta

TPOTOVTA 1 OL VINPEGIES TOV TOANTH KOl TO S1OPOPOTOLOVV OO TOVS OVTUYMVIGTEG. ».

Sopeova, pe v Apepwcavikn Evoon Marketing, o¢ «pdpka» opileton o
Aertovpyion ToOv PAPKETIVYK TOL TPOcolopilel ta mPoidvTa Kol TNV TNyN TOLS, TO
dwpoponotel pe Kamowo Tpdmo amd to AAAA, TPocshitel emmAéov SlOGTAGES GE éva
TPOIOV e GKOTO VA IKAVOTOWoEL TNV 1t avaykn. Me v pdpka, dnAadn delyvooue
OTOVG KOTAVOAMTEG TOwo €lval TOo mpoidv, TL kével Kot ywoti Oo mpémer va

evolapepOBovV y1 ovTo.

Eivor avt mov dnpiovpyel dpeon eikévo, cvovorsOnuota, epmepio yoo v
etapeion Kol T0 TPOIOV KOl OV AVTIITPOCHOTEVEL TIG avTMqyels, o lifestyle kot 1o
status TOV KATOVOAOTAOV. AKOUO 1 «UOpKO» Onovpyel v avtiknymn otov
KOTOVOAWMTY] OTL OV LITAPYEL AAAO TPOIOV 1 VANPEGIN GTNV AyOPd TOV VO IKAVOTOLET
TNV EKAGTOTE OVAYKN TOL Kot Tov TTEIBEL OTL VTAPYOVV OVLGLUCTIKEG SLUPOPES HETAED
TV TPoidvIeV NG 1010 Katnyopiag. Oco mo drapopomompévn givar pio papko 1660

My6TEPO BoL GTPAPEL 0 KATAVOAMTAG GE KATO10 VITOKATAGTOTO TPOTOV™,

‘Eva eumopucd onpa eivor pio vopukn ovopocio pe tnv omoict 0 1O10KTHTNG EXEL
OMTOKAEIGTIKA OIKOUMUATO Y10 TO EUTOPIKO O 1| MEPOS NG HAPKAG. YTApYOLV

éVTE EMOLUNTE YOPOKTNPIGTIKA Y10 TV EXWVVUIN EVOG TPOTOVTOG:

e To brand name Oa mpémer va mpoodopilel TIG 1O1OTNTEG Kol TO OQEAT TOV

TPOIOVTOG N TNG LINPECTOG.

3 Kotler, P., Bowen, J., and Makens, J. (2005). Marketing for Hospitality and Tourism
(4th ed.). Upper Saddle River, NJ: Prentice-Hall, oeA. 315
Farquhar, P. H. (1989). Managing brand equity. Marketing Research, 1(1),24-33.
14



e Oa mpémetl va givol EDKOAO VoL TO OVOLYVMOPIGOVLE.
e Oo mpémel va elvol LOVAOTKT).

e  Oo mpémel va. epunvedeTon €OkoA amd Eéveg YADGGEG MOTE va. givor Eva

TOYKOGULO EUTOPIKO OO 1) EUTOPIKT] OVOLOGIOL.

e To egumopwd onuo umopel VO TPOCTATEVETOL VOUIKA pe  OimAmpa

gUPECITEYVIAG, VOLOOEGTIES 1] / KO TO SUKOLMILATO TVEVHOTIKAG 810Kt Gioc’.

O Aaker (1991, c. 15) MAwoce 0t 1 kaBapn Béon g pdpkag givar "Eva chvoro
TOV CTOYEI®V TOV EVEPYNTIKOV KOl TOL TAONTIKOD TNG LAPKOG TO. OTOI0. GLVOEOVTOL
He évo gumopikd onpo dvoua 1 Kot To cOUPOAO, Tov TPOooHETEL | apotpel amd TV

afio, IOV TPOKVTEL AT £VOL TPOTOV 1] [ VINPEGIQ GE pia emtyeipnomn»®.

H Mépxa avapépetor otn p1on Tov KoAd avoyvopisUEVOV ELTOPIKMV CTULATOV
T v €16EMD0VV G VEEC KaTnyopieg mpoidviav 1 théeic’. Mo kopvgoic starpeio
otpatnyikng branding, opilel 0Tl N eméKTOON HOG HAPKOS €lval OTMOG 1 €QOPLOYN
€VOG CNUOTOC TEPO OO TNV APYIKN GEPE TV TPOIOVTWV, 1} EKTOG TNG KaTnyopiog Tne.
Avt6 kabiotator dvvatd Otav M M EKOVO TNG HOPKOG KOl TO YOPUKTNPIOTIKA TNG
cLUUPBGAlOVY pE TNV avTIANYT TOVKOTAVOAMTY / ¥pNoTH, OTOL 1 HApKo Kot Oyl TO
TPoidy eivor M omdPaAcT Tov TEAATNE. Mia GTpOTNYIKY EMEKTAONC HAPKOC UTopEl v
ypnoporomBel 6tov po emyeipnon a&lomolel va yvmoTd EUTOPIKO CNUO Yol TV
gloay®yn €vOg vEOL mPoidvtog 1 vnpeciag. Mo véa em@vopio mov dnpovpyndnke
amd £vo VLAPYOV EUTOPIKO GO LECH L0 TETOWS EMEKTAONG MdpKkag etvar pio vwo-
brand pdpka. H untpw pépka givor pio 1m vrapyovca papko tov divet tn yévvnon

e pa véa emékTaon papka’,

5 Kotler, P., Bowen, J., and Makens, J. (2005). Marketing for Hospitality and Tourism
(4th ed.). Upper Saddle River, NJ: Prentice-Hall, oeA. 317

6 Aaker, D. A. (1991). Managing Brand Equity. New York: The Free Press

7 Aaker, D. A. and Keller, K. L. (1990). Consumer evaluation of brand extensions.
Journal of Marketing, 54, 27-41

8 Venture Republic (2006). Resources: Brand glossary. Retrieved fromthe World Wide
Web, 10.10.06, <http://www.venturerepublic.com/resources/brand_glossary.asp>.

9 Lee, J. and Widdows, R. (2007). The battle over beds: View from the industry

towards brand extension. 12th Annual Graduate education and Graduate Student Research
Conference in Hospitality and Tourism, 1603—1605
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H Mdpxa and myn wiov kepoaraiov uropel va aglomombel pésm tov co-
branding kot va doafBétel Koo onpa. Av Kou 1o co-branding £yt vapEeL Yo TOALG
xPOVIO, 1 EVvola 0VTH gV ElyE YiVEL EVPEWG OMOOEKTN MG U0 SNUOPIANG CTPATNYIKN

Yo TNV VANPESio TOL PAPKETIVYK PEXPL TN dekaeTia Tov 1990.

Ot Khan, 1999 kot Boone 1997 opiCovv to co-branding w¢ «tnv avtiotoiyion
000 M MEPIGGOTEPMY  AVAYVOPICUEVOV  EUTOPIKMOY oNUdTOV uéoa oe éva ympo. To
O0peloc Ttov co-branding eivor OTL TOAAEG OLPOPETIKEG UAPKEC WUTOPOVV V.
OLOIKNOOLV [E TEPIGGATEPT] SVVOUN HECH TNG EVAGHNTOTOINONG TOV TEAATMOV KO
avt N kivnorn deiyvel O, TL umopel por entyeipnon va amoteleiton omd brand-name
(m.y., éva eotatdplo M Eevodoyeio amd povo tov) 1N va eivor aveEdptnto, "yopic

ovopae,

O Stewart (1995) opiler 10 co-branding ®¢ cVOvoro amd TOAAATAOVG
EMYEPNUATIKOVS €TOpOLG , oL omoiot cuvepydlovtol yw tnv mpomOnor, v
avamtuén TG TEYVOAOYIOG KoL TNG TOPAY®OYNG, Ol0TNp®VTOG TopdAANAa TNV

aveaptnoio Tovg o¢ pa Eexymplotn Lhpkal.
Ta opéAn yia Tovg mehdteg giva:

1. Bonfd touvg meldteg vo a&loAoynoovv Ty moldTnTe T®V TPoidvVIeV 1 ToV

VINPECLOV, WL0iTEPA, OV 01 TEAATEG deV €ivan o BEom va kpivovv.
2. Bon0d omyv peimon tov avtiAnmtov Kivohvou TV TEAATOV TG 0YOPag.

3 O meddireg etvan TpoBupot va SoKIAcoVY To oA AOY® TG LYNASTEPNS ATOdOYNG

Yo T0 KoOlEp®UEVO TTPOIdV 1) TV LVANPESIaL,

4. BonBd ot peiwon tov ypdvov avaliTnong Kot Tov KOGTOVG TOV AmOLTEITL Yol TNV

ayopd.
Ta 0péAn Tov branding 6tov mépoyo g vanpeciag ivar Ot

1. 318VKOAVVEL TOV KOTUKEPUATIGHO TNG OYOPAS LE TN ONUovPYio TPOGUPUOGUEVDV

EIKOVOV,

10 Khan, M. A. (1999). Restaurant Franchising (2nd ed.). New York, NY:John Wiley &
Sons, Inc.
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2. 01EVKOAVVEL TIC TPOGTAdELES TPpOMONONG ,

3. dlver oty etalpeion T OLVATOTNTO VO TPOGEAKVCEL TOLG TMEAATEG TOV Elvar

TPOOLLOL VO TANPDOCOLV Vo AcPAAIGTPO Yia To brand,

4. evioyvel TV €KOVA TNG EMYEIPNONG, €POGOV TO EUTOPIKA TOLG GHUATO Eivorl

gmroy,

5. BonBa omv koAMEpYElD EUMIGTOGUVIG OTO ONUO Kol TN otofepomoinon Ttov

nepdiov ayopdg Kot
6. PEIOVEL TN SPOROAIYNGT TOV KOGTOVG £VOG VEOL TTPOTOVTOC 1) vnpesiog?.

Ot Awyeprotéc g Mdapxog mpémel va KataAdBovy 0Tt TO EUTOPIKO GNUAL
elvat éva omd Tol o TOAVTILO TEPLOVGLOKE GTOLYEID KOl TPEMEL VO OVTILETOTIOTEL e
pHeYOAn mpocoyn oav emAéysr va emektobel 1o gumopikd onua. Emopévmg, ot
Awyepiotéc  mpémer va eEoceaiilovv 0Tt M pdpka PacileTon oTIg avAYKES TOV
KatavoAwtdv. H mpocélkuon véov xpnotov e 10 eumoptkd ofjua eivar éva and to
TAEOVEKTNUATO TNG HAPKAG, OAAGL Ol TPOYPOUUATIOTEG TPEMEL VO, EIVOIL TPOGEKTIKOL
(MOOTE VA OTNPNOOVV TOVS TEAATEG TOVG, KOG «1 eméktaon Oa pmopovoe va gival
éva dikomo poyoaipt.« H xodn dwyeipion avgdver Oyt Lovo 10 KEPOOG, AAAG EVIGYVEL
emiong v €vvola g pépkag . QoT060, KOKMOG EKTEAECUEVES EMEKTAGELS HIOG LAPKOG
Ba elvar éva emkivovvo eyyeipnuo Tov KaviBOAIGHOD TOV TOAGE®V TNG UNTPIKNG

népiag Kot Oo TpokAnOsl onuavtikog kivéuvog apainong Tov 1inv kepoiaiovi?,

1 Stewart, A. L. (1995). Co-branding just starting in Europe. Marketing News, 29(4), 5—
6.
L2 Kotler, P., Bowen, J., and Makens, J. (2005). Marketing for Hospitality and Tourism

(4th ed.). Upper Saddle River, NJ: Prentice-Hall, oeA. 325
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1.2 IXTOPIKH EEEAIZEH

H AéEn « brand» mpoépyetan amd v apyaio voppnykn AéEn «brandr» mov
onuaiver onuadt and kayyo. Amotedel pio uéBodo mov YPNGLOTOOVGAV Y10, VO

dwywpifouv ta {da Tovg and ta {dho ToV GAA®V.

H ypnion tov gumopikdv onudtov topatnpnonke tov 19° kot 20° aicdva 6ov
N Bropunyavio avartuecoOTOV LE YPNYOPOLS PLOUOVE. ZVYKEKPUEVO TNV ANEPIKN KOl
omv Evpodmn n avénon tov minbuopov, n dnuovpyic véov gpyoctaciov Kot ot
EMEKTAOT OTIS GLYKOW®ViEG odNynoay oty avénon g {Nong tpoidvimv Ommg ot
NAEKTPIKEC oLOKEVEG. Avti M paydaia {Ntnon odfynoce omv dMpovpyio. TOAADV
vEOV €100V To omola Empeme va Eexopilovv HETOED TOVG KOl £TOL EYVE EUQPOVIG M

avaykn yio éva brand name.

Me ) ypnon tov enovoev kafopioctke Kot 1 avtictoryn vopodesia yio v
npootacio Tovg. Opme, 1 evtovotepn aVENoN TOV ETOVLIIGOV £YIVE PETE TO TEAOG TOL
B Tlaykoopiov moAépov, OOV 1 KOTAPPELGN TOV KOUUOVVIGHOV, 1 OVATTLEN T®V
LETOQOPOV KOl EMKOWVAOVIOV GLVEROAAAY oTNV avENon TS YPNONG TOVS KOl GTNV

avantuén Toug.

H ypnon mg enovopiog éywve aebnt 6mwg eival 6t onuepivi] Lopen g
a6 to péca tov 19%° audva kol TOAAG EUTOPIKA GNUATO VAPYOLY omd eKEIvN TV

ePiodo MG KOl CNUEPO KL ATOTEAOVY TTPOIOVTO YVOOTMOV ETALPELDV.

To 1400 p.X. n enovopio epeaviCetor oto ayyAikd AeSikd kot to 1600
TopATNPEITAL XPNOT EKOVIKOV GVUPOA®DV AOY® TG avantuéng Tov gunopiov. ‘Enetra,
10 1760 Oomuwovpyeitor M PO onupotomomuévn emyeipnon  kor 1o 1848
enpaviCovron Torléc emmvoueg papkeg oto Iapiot. To 1866 1 Coca Cola éywve onua
Katatebév  kor apyodtepa axorovOnoe n Apple, h Yahoo kth. Telikd, m AéEn

EMOVLL0 E16EPYETOL 0TO oryyAkd A& to 192213,

13 Khan, M. A. (1999). Restaurant Franchising (2nd ed.). New York, NY:John Wiley &
Sons, Inc.
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1.3 TA XTOIXEIA TOY BRANDING KAI TA XAPAKTHPIZTIKA
TOY

Ta otoyeia Tov Brand, avoagépovtal emiong o¢ towtdttee udproc, sivol
EKEIVEG Ol GLOKEVEG TTOV XPNGIUEHOVV Y10 TOV EVIOTIGHUO KOl TN SOPOPOTOINCT TNG
pdpkag. Ta otoryeio g pdpkag mpocdiopilovy kot dtakpivovv €va mpoidv amd Eva
Lo, amoteAovvTOl amd ovopaTa Kot cpato e papkags. Eva gpumopikd onpa eivon
TO TUNUO HOG MAPKOG TTOV UTOPEL VO EKPPOCTEL TPOPOPIKA, TEPLEXEL YPOALLLATA,
AéEeg M apBuovg kot stvar omotadnmote AEEN 1N €KOVA TOL JLOKPIVEL COPAOS Eva

oM TH omd TV dAko,

‘Eva. ofuo g pdpkag eivor €va tunqua piog pdpkag mov dev pmopel va
exQpootel AekTikd. Avtd mepthopfavel éva ypagikd oyédio 1 ovpforo. To onpa g
pdpkag etvar €161 10 oTorKElo TG TOVTOTNTAG TO OToio OV amoteleitar and AEEeLS,
oAAG amd €va oy€dio kat To svpuPoro. ‘Eva Aoydtumo, amd tv dAAN TAevpd, eival Eva
HOVOOIKO GOUBOAD TOL OVTITPOGMTEVEL IO CLUYKEKPIUEVT ETOUPETD, 1] £VO EUTOPIKO

OO YPAUUEVO GE Eva EEXWPLOTO GTLA TVUTOV.

Yopeova pe tov Kotler, éva gpmopikd onpo givar ovclaotikd vrdooyson evog
EUTOPOL VO TAPOUOMGEL £VO, GLYKEKPLULEVO GUVOAO YOPOUKTNPLOTIKAOV, TOL OPEAT KOt TIG
vanpeciec pe ovvémeln otov kotavaimty. H mo emruynuévn pdpxo tovilet
YOPOKTNPIOTIKG 7OV €lvol TOCO ONUOVTIKE Yl TOUG KOTOVOAMTES KOU OPKETA
dwapopetikd ond ekeiva tov oaviayoviotodv. Otav éva gumoptkd onua wWpvbei, N
EM®VLIO Kot TO EUTOPIKO GHa XpNoHedovv Yo va vevBupilovv Kot va Vicybovv
nemodnoelg mov €yovv dwpopewbel. o va @racovv e ovtd TO OMpElo, Ol

OpPYOVIGLOT TIPEMEL VO AABOVY GUYKEKPIUEVES ATOPAGELS GYETIKA e To branding™®.

14 Farquhar, P. H. (1989). Managing brand equity. Marketing Research, 1(1),45.
15 Kotler, P., Bowen, J., and Makens, J. (2005). Marketing for Hospitality and Tourism
(4th ed.). Upper Saddle River, NJ: Prentice-Hall, oeA. 400
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>XHMA 1
The 7 Brand Elements G

1. Brand Name
2. Logo / Symbol
3. URL
4. Character
5. Slogan
6. Jingle
7. Packaging

Prof. Sameer Mathur CarnegieMellon

Inyn: The 7 Brand Elements by Sameer Mathur on Feb 19, 2014 ,

http://www.slideshare.net/ProfessorMathur/the-7-brand-elements-and-their-selection-criteria

Enopévmg, ta otoryeio €vOg eLmoptko GNUATOG Gival GOUE®VA LLE TOV TIVOKOL
1, T0 Tpoidv, TO0 OVOUA TOV, TO AOYOTLTO TOV, 1| GLOKEVAGIN TOV, 1] TPOMONGY TOL, 1

SLPN IO KO 1] TAPOVGIOGT TOV.

2XHMA 2

THE ELEMENTS OF A CORPORATE BRAND

product or service quality

PRACTICAL

) quality of personal
interaction

2nd/3rd-person information
(news/referrals)

features and services
articulation

MESSAGE

vision / mission /
value statement

NAL

a unique relationship
created by combination
of practical, visual,

and message elements

unique phrases
and statements

corporate |ID

VISUAL

online interface

coll?(ter_al,
ackaging,
gnd pﬁnt%ds

unique images
. —

brick and mortar interface
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http://translate.googleusercontent.com/translate_c?depth=1&hl=el&prev=search&rurl=translate.google.gr&sl=en&u=http://www.slideshare.net/ProfessorMathur%3Futm_campaign%3Dprofiletracking%26utm_medium%3Dsssite%26utm_source%3Dssslideview&usg=ALkJrhiyuPCQG9-EiXtP9N-0tYiH1XopHg

IIny": http://www.darrenleet.com/news/notables/brand-management-create-your-own-language/

XAPAKTHPIXTIKA

‘Eva onuo kpivetor g emroynuévo, uovo edv  mapovotdlel to €ENg

YOPOKTNPLOTIKA:

R/
L X4

o
*

*

To 6vopa Tov elvar amAod, €0MY0, TPOPEPETOL KOl OTTOUVILOVEVETAL EVKOAA.
YToONA®VEL GLYKEKPLEVO KOPLOL YOPOKTNPLOTIKE TOL TPOIOVTOG 1 TNG XPNIONS
TOVL.

To onpa Ba mpémetl va sivar e€edkevpévo Kot oyt Yevikd, OGTE v UTopet vo
10 ypnowomomosl N emyeipnon. o mopdderypo, n coca-cola €xst v
ATOKAEIGTIKOTNTA ¥ponG TS AEENG coca, Oyl OpMC Kot TG AEENG cola mov
kaBopilet Evav THTO avoyvKTIKOL Kot T0 0moio umopet va ypnotpomomOet kot
and avtayovieTtés, ommg sivar n Pepsi-cola.

To gumopikd onjua Tpémel va. ametkovilel TV £KOVA TNG EMLXEIPNONG, OAAA Kot
va Taplalel oTNV YuoAoYio TOL KATOVOAWMTY|.

[Ipémer va elvar povadikd, evdAKPLTO Kot £VIOVO SOPOPOTOMUEVO Od T
VTOAOITOL OVTAYMVIGTIKA TOV OCTE VO NV UTEPOEVETOL TO KOLVO.

To eumopikd onua dev mpémel va eivar KOOTLTO, DOGTE VO EXEL YPOVIKN
duapkew va unv ypetdleton vor oAAAEEL Kot vo. LTopel VoL TPOCAPHOGTEL 0N
GLGKELOGIO GTNV ETIKETO TOL GAAG KO T S0P UIGTIKT TOV KOUTAVLO.

Tpénet va vépyet vopkn mpoctacia®,

16

95

Kumar N. (2003), Kill a Brand. Keep a Customer, Harvard Business Review, pp. 86-
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1.4 EIAH TOY EMIIOPIKOY XHMATOZX

Ynrdpyovv cvykekpiuéva €idn onudtov to omoio emidéysl pio emyeipnon

avaAoyo LE TOVG GTOYOVG KOl TIG OTOLTHGELS OV €MBVLEL Vo Ikovoomoel. AvTd Ta

onpoato yopiloviot 6TIC TaPUKATO Kot yopies:

Aektikd onpata, propet va ypnoponoodvtar pio 1| teplocdtepeg AEEEIS TOL

dev KOOIGTOVV AVTIANTITO GTOV KATOVAAMTH OTL TPOKELTAL Y10 EVIOLO GTHLAL.

Amewovicelg, ypdupoto, oplfuoi kKot oyédioe dnAadr omoladmote HOPOY|

YPOPNG UTOPEL VO OTOTEAEGEL GO EPOGOV TOPOVGLALOVY SLAKPITIKOTNTO 1|
ONUIOVPYOVV WOIOHOPPO COUTAEYLLAL.

Hyntikd onpata, tov omoiwv n ypoeikn mopdoTtocn KoTaypaeeTol Le VOTEG M

TOALKO KOLOUTAL.

Ta owoyevelaxkd onuata gite apopodv ce OAd Ta TPOIOVTA 1 OTIS O1BPOPES

oelpéG MPOIOVTIOV OGS  EMEIPNONG 7OV TOAOLV €vo peydAo aplBuo
SLPOPETIKMV TPOTOVT®V TO OTO10L VITOYPEPOVV LE TO GTLLOL TOVGE.

To oatopkd onuato eivar ypnoo 010TL 1 eMeipnon 0ev €E0pTdTol 0VTE

GLVOEEL TN PNUN TNG KE TNV TopEin TOL TPOIGVTOG BTNV AYOPA LE ATOTEAEGILOL
pio amotuyion TOL TPOIOVTOG VO UNV CLUTAPOCVPEL GE Omotvyio. OAN TNV
emyeipnon.

Tao Wwtd onuota sivor ekelva Tov dnuovpyodvtol Kot eAEyyovtol and To

pecdlovia ko Oyt amd Tov Topaywyo. Avtd ovuPaivel otav 1oyvpoi
UEGOAUPNTEG TOV £YOVV KOAY GIUN GTNV AyOpd TAPEYOLY O1KO TOVE G GTO
poidvta mov dbéTovy avarapPavoviag Tavtdypova To ££0da TpomOnong,
MOTE VO AMOKTHCOVY UEYOADTEPO UEPIOIO GTNV AyOPd, LEYICTOTOIDVTOG TNV
aQocimon 6To TPoidV TOVg Kot aLEAVOVTAG To KEPOT TOVG,.

To oymua 1 n cvoKeLVAGia TOV TPOTOVTOS UTOPEL VO ATOTEAEGEL O, EQPOCOV

o Td TAPoLGIALEL 1310pLOUN e€mTepik eikoval’.

17

p.p25

Kapferer Jean —Noel(2004), «The new strategic brand management», Kogan Page, London,
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1.5 KATHI'OPIEX X HMATQN (TYPES OF BRAND)

Yuo amotedel m €voelEn exelvn MOV AvVAyVEOPICTNKE Yo Vo dloKpivel To

TPoidvTO OV TTapAyel pio emtyeipnon (Prounyavikd onpe) omd avTd IOV EUTOPEVETOL

Kol TPocotopilovot omd TO EUTOPIKO GY|LLOL.

Yrhpyovv Tpelg Katnyopieg onudtmv:

» Eumopwd onpata tov Katackevaot| (Manufacturer Brands)

» Tevikd epmopicd onjuarto (Generic Brands)

» Tlpoidvta Wwwtikhg etikétag (Private Labels Brands)

2XHMA 3

} ‘//' Should the product be \\
branded or unbranded? J

.. -

/ Branded

i

.

B
7/

~ s o
o T S P —

N

(""-jpr{vm.; \} (Manufacturer
&g ~

\
/
S By o

| - < / \\
~ N\, \
| ) & ) —n - a

(Individual ) (_ Family ) (Individual) (_ Family )

IIny": http://www.fao.org/docrep/004/W3240E/W3240E07.htm

1. Eumopikd onuoto Tov KoTooKELUGTN

Eumopucd onpa amotelel kébe onpeio mMOEKTIKO YPAPIKNG TOPEGTACTG TO OO0

elvat ikavo va dtakpivel o TpoidvTa N TIG VINPESTES oG emtyeipnong and eKeiva Twv

AoV emyelpnoewv. Mmopovv va amoTteAEGOVY oo 10iwg ot AEEeLS,

QLOIKOV N VOUKAOV TPOCAOT®MV, TO YEVLOMVLUO, Ol OTEIKOVIGELS, TO

TOL. OVOLOTOL

oyxéol, To
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ypappoto, ot aplfuoi, ot Nyol, CLUTEPIAAUPBAVOUEVOY TOV LOVGIKOV PPACEMV, TO
oYNUO TOL TPOIOVTOG N TNG GVOKEVOGTNG TOV. ¢ onua uropel va Oewpnbel o tithog
spnuepidac 1 meproducon?e,

['evikd,to oo givol omoladnToTe oNUAdt, GOUPOAO, YPUPIKY OVIUTPOCMITELCT,
EMOTOAY, EUPANUO, MYOC, HOPPT] TOV TPOIOVIOS 1| HOPPN TG CLOKEVLAGING TOL
TPOIOVTOC OV OVTITPOCMOTEVETAL EAEVOEPA KOl TTOV YPNGUYLOTOLEITAL TPOKEIUEVOL VO
Jtokpivel HeTa&d TV YOPAKTNPIOTIKAOV OTMG 1) TOOTNTO, KATOCKELY], TPOEAEVOT) TV
ayafdv, TOV TPOIOVIOV 1) TOV VINPECIDV.

O okomdg kot ot Aettovpyieg Tov onpatog Ppickovtal ce otevd deopd petalhd
T0VG, Ywpic va tavtiCovrar andivta. O ckomdg amoteAel T0 TpwTAPYKO GTOLKElD, TO
OTOTEAEGLLO, TTOV O VOUOOETNG ETOUDKEL LE TNV OVOLYVMDPLOT TOV CGTUOTOC.

H Aertovpyio, avtibeta, onuaiver v evépyela, ) Opdon mov avamtOGGEL TO
onpa Kot wov givor avarykaio ywo T Tpaypotoroinon tov okomol tov. H Pacukotepn
Aertovpyio mov To onua emtedel givor M Asrtovpyion TPoEAELONG. TOUE®VO UE TN
Aertovpyion avT, TO ONUO SAYPAPEL TO OEGUO OVAUESH GTNV EMLXEIPNON Kol GTO
TPOIOVTO 1 OTIG VINPECiES Kol £TGL dloKpivel TEMKE avtd amd To TPOIOVIA 1 TIG

vIMpeciec ALV emyetpricsmv®,

2. T'evikd gumopikd onuoto

ATOTEAOVV KATNYOPIO TOV EUTOPIKMOV CUATOV KOl ONADVOLY TNV KOTNYOPLo TOV
TPOLOVTOG YWPiG Vo TEPLEYOLY TO OVOHO TNG EMElpNoNG mov 10 TOPAYEL
Avomtoynkov v mepiodo NG Oowovokng veeong 1o 1970 Kot mwAovvtol o€
YOUNAOTEPN TN OO OVTH TOV TPOOVIOV WHE EUTOPIKO ONUO. AVTE TO CYLOTO
eKAElmoLY amd T PAPLO TOV KATOCTNUATOV AOY® NG TOYElNG OVATTLENG TV

W10TIKOV onpdtov®.

18 ®.E.K. 2311, apiBu. PUANou 86, 11/4/2012, Telx0¢ TTPWTO, GpBpo 121

19 Xaptrep M., OpBIA ., Zav- Khovt A., (2002), To MApkeTIVYK Kal n €loaywyr oTn
oioiknan MapkeTivyk. ABAva: Ekdooeig MNatradAon

2 Wiliam D Perreault, J., McCarthy, J., & Cannon, J. (2006). Basic Marketing: A

Marketing Strategy Planning Approach. USA: Irwin/McGraw-Hill.
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3. Tpoidvio 10IWTIKNC ETIKETOC

Ym Swebvy PProypaeia, avaeépovtar g “unbranded food products”,
“unlabelled food products”, “no — name”, “own label”, “private brands”, “store

29 <¢

brands”, “retailer brands”, “house brands” 1 ka1 “generic food products.

Me 10 6po «tpoidvTa WOOTIKNG ETIKETOC) Yopaktnpiloviot To TpoidvTa o omoia
KUKAOQOPOUV otV ayopd, yopig va ta akoiovbel 1o Ovopa kdmowov HeEYAAOVL
KOTOOKELOOTH, N Kamowag yvootg ¢ippas. H E.E ta mpiler o¢ «katoavorotikd
mpoldvta To omoio mapdyovtol ite amd Tovg dtovoueic, ite mapackevdlovrol and
TPiTOVg Y10 AOYOPLOGUO TV SVOUEMY, KOl TOAOLVTOL VIO TNV ETOVLUIN 1 TO

EUTOPIKO GNLLOL TOV SLAVOLEN MOVIKNG ThANoN .

1.6 H HMAZXIA KAI OI XTPATHI'TKEX [10Y
XPHEIMOIIOIOYNTALI

IMa va emitoyel 1o branding mpénet va yivouv mpdTo o’ OA0 KATOVONTEG Ol
avaykeg kol ot embopieg tov meAat®v. Avtd pmopel vo yivel pe v xprom
OTPATNYIK®OV GYETIKA pe TN popka péow g etarpiog. To onpa Ppickeror péca oty
Kapdld Kot 6T HVOAO TV KoTavolot®v. Eival 1o cuvolkd dfpoiopa tov epmelpiov

TOVG KOl TNG OVTIANYNG TOVG.

"Eva woyvpd brand eivar avektipnto. I' avtd givor onpovtikd vo aplepmveTol
xPOVOS Yo épevva 1 omoia Ba kKaBopicel v otkodounomn g pndpkag. To onua gival
N YN NG VIOGYESNS Yo ToV KaTavoAlmt. To onpa Ba mpénel vo Kowvomoteitotl Kot’
eMOVAANYN e TOAAOVG TpOTOVS, Le ocuvémeln oe OAN TN Owdpkew g Long g

etoupiog.

21 Aaker D.A. (1996), “Building Strong Brands”, New York, The Free Press.
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H avantuén pog otpatnytkng oyeTika Le m papka pmopet va givol Eva amd
T o Ovokolo Pruato oty dwdwkocio Tov oyediov updpketvyk. Eivar to

CNUOVTIKOTEPO Pripa TPOG TH Spovpyia TS TaVTOTNTOS TNC EMysipnong??.

INo va Eekvnoet N avanTuén TG GTPOATNYIKNG TOL OVOUOTOS 1) TOV GUUPOAOV

TOL TNG WAPKOG, TPETEL VO, DVTTAPYEL KATAVOTNOT TOV TOPAKAT® GTOLXEIWDV:
- Ilpotoapyikdg o10Y0G 0 TEAATNG

- Katavonomn tov aviayovicpov

- Metypa mpoidviov Kot vanpesiov

‘Eva. amotedecpaticd branding pmopel vo Onpovpyncetl tn Hovadiky tovtdTnTo
™G eToupiag mov TN doPopomotel amd Tov avIay®mvicpd. Avtdg gival o AdyYog Tov
ouyva Bewpeitar  KaPSIE TG AVTAY®VIGTIKNG oTpatnyikne. Emiong elvar onuavtikd
va yivel ) o1bkpiomn petall g ETOPIKNG TAVTOTNTOS, TOV EUTOPIKOD GTLLOTOG KOt TNG

EKOVOG TNG HLAPKOG:

e H etoupikn towtomra oacyoreiton pe v mopovsio g etoupioc. TToAAEC
Qopéc ot gtarpieg mpoomabodv va e&ypovicovv v €KdVa Tovg amd dmoyn
TOV AOYOTLTOV KOl TOV GYedGHOD Tov. Ot Tpoomdbeleg avtég cuvnBmg dev
OCUVETAYOVTOL OAAAYEG OTIC OEIEC TOL ONUOTOG, £TCL MOOGTE 1 KOPAE TOV

EUTOPIKOV ONUATOG VO LEVEL 1] 10100 KOOMOS KOl 1] TPOSOTIKOTNTA TNG.

Ot oAAayég OUmG oLV Umopel va Yivouv 610 AOYOTUTO 1) TN CULAVOT TNG £TALPIOG
dev etvar apketég v va aAAGEel n avtiAnyn Tov Kool Yo TV moldTNnTe TNG
eToupiog g mopoyNg TV vaANPec®V TG To kadd pe ovtéc T1g aAhayég sivar OTL
kaBnovydlovv 10 Koo O6TL M| €Taupio avnovyel Yo v epeavion ™. To kAewdl Opmg
Yo TV emTVyio OeV elval va TPAYLLOTOTOMGEL VEQ ELPAVIOT). ATTO TNV GAAN OP®C oV
n npdBeon ¢ etapiog givar vo Pertiobel onuavtikd n B€on g pdpkag, pumopet va
yivouv aAlayég otV TOpIKN TALTOHTNTA TOV B0 CLVOEOVTOL e EKTETAUEVES OAAYES
OTNV OPYOVMOTIKY) KOLATOVPO, TNV TOLOTNTA, Kol TO TPATLTO, VANPESIOV. AV Yivouv
aAAayég oe poakpompdBeoun Paon tote Bo vapyel OETIKY ENIdOPACT GTNV EIKOVA TNG

péproc.

2 Kotler, P., Bowen, J., and Makens, J. (2005). Marketing for Hospitality and Tourism
(4th ed.). Upper Saddle River, NJ: Prentice-Hall, ogA. 330
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e Xnuoa glval 1 GLVOMKY TPOTUGT OV KAVEL 1| ETOLPIC TPOG TOVG KOUTUVOAMTEG
KaBmG Ko T VIOSYEGELS TPOG avTovS. O gumopikd onpa umopel vo OewpnOel
®¢ &va TPoidv, U0 TPOSHOTIKOTNTO, £vol cUVOAO aldv Kabmg kot pio 0éon

KOTEYXEL OTO LVOAO T®V OVOpOTWV.

e FEwodva ¢ pudpxoag €ivor 10 cHVOAO TV OVTIMYE®Y TOV KOTOVOAOTOV
OYETIKA LE TO EUTOPIKO ONUAL Kol TS avTol To PAEmovv. Ot etanpieg mpémet va
gpyacTolv okAnpd ywo vo PeforwbBodv 6Tl o1 kaTovolmtég Ba £xovv TNV
embountn €wova ¢ puapkag oto pooAd tovg. H dnuovpyia ioyvpov brand
image cvvemdyetar ) ypNon SLUPOA®V OTIS SENUICELS TO omoio, TOAAES
QOpEC €yovv TN WWOTMTA Vo givorl mo 1oyxvpd Kot vo petadidoovv mo

OTOTEAECUATIKA TO EMBLUNTA UNVOUATO GTO KOO, amd To Adyla.

H dnovpyio g paprag dev givar pia omAn dtodikacio pévo yio va yivel, oAAd
TPOKELTOL Y10 TN dnpovpyia €vOg CLUPOAOV TOL AVTITPOGMOTEVEL TNV OLGIO KOt TNV
gKOvVOL NG etouplog Kou KAvelr emiong To ONUO. Vo, QOIVETOL AVAOTEPO OGN0 TOV

AVIOYOVIGUO.

Evo 1 otabepdtta givor modd onpovtiky oe peydro Paduo, yio tn dtatnpnon mg
aKePALOTNTOG KOl NG a&loTIoTIOG TNG HAPKOS, 1 EIKOVO TNG UAPKOS OEV TTPETEL VL
péver otabepn. Ot avdykeg tov avBpdnv, n EUTVELGT TOVG KOl TO YOUGTO TOVG
aALGlel pe 1o xpdvo. Ot avtaymvioTikég pdpkeg mpoomadodv cuvéyela va Ppiokovv
evOAAOKTIKEG emAoyéc. Elval amapoitnto vor avove®vetor cuvey®s O TPOTOG oL
EMKOVOVEL M €IKOVA TNG HOPKOG HE TO KOWO KOl TO TAG AOVGAPETOL QTN GTOVG
katavodwtés. Ta mpoidvta kot ot vanpecieg Bo mpémer va PeAtidvovior Kot vo
avapoduilovtar emiong. H emkowovio péom g papkog amortel onpiovpykd
EVOLOPEPOV OO TOLG E1OIKOVE (MOTE TOL UNVOUATO TPOS TO KOO va givol mo

AmOdOTIKO.

3 Kotler, P., Bowen, J., and Makens, J. (2005). Marketing for Hospitality and Tourism
(4th ed.). Upper Saddle River, NJ: Prentice-Hall, oeA. 340
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1.7 OI AEITOYPI'IEZ TOY BRANDING AIIO
EMIIEIPOI'NQMONEX

210Y0G £€vog gumelpoyvouova Tov branding givol vo avIupos®TEVEL KAADTEPA TOVG
o6TOYOVG TOT HAPKETIVYK TNG ETAUPELNG Yo TO Eumoptkd TG onpa. o va dnpiovpynOel
N TOVTOTNTO TNG MOPKAG, OV aPopd £va YpaPIKO GTOVVIIO oYedlcpHod 1M o
SeN IO TIKY eTapeia, YivovTol ot TapaKAaT® dNUIOVPYIKEG AEITOVPYIEG:

R

¥ Ovopdote éva véo gumopikd onua, va onpovpyndei éva dvopo mov va Eyet
vonua, éva mov elvar Eexwploto, aEEX0oTO, Kol UTOPEl VO OVIIKEL VOO Y10,

éva VEO EUTOPIKO G L.

¢ Anmovpynote poe véo KOUTAvVio EmT@VLOMHOG 1 éva TPOYPOUUO Yol VO
dNuovpynBovv oAoKANPOUEVEG EUTEIPIEC HAPKOG, OO TNV TOVTOTNTO TNG
pépKog HEC® KATAAANANG YPOQLOTIKY, TOV TEPPOALOVIIKO GYedLAGUO,

YNOLKO GYEOAGHO, KOl TN SPNUGT LE OLAPOPES EPAPLOYES.

¥ Zyeodldote o papko TonTdTTo-cVALAUPAvovTag Kot va oxeddlovtog v
OTTIKN KoL TN AeKTIKN ApBpwon pog pndprag.

¢ Anmovpynote éva. Ovopo — aAioyn, avoakowviote €va Ovopa, AOY® NG

amoEiong, GLYYOVELONG, 1] VEOV 0QEAMV pac papkac?.

R/
L X4

Enavanpoodiopiopog g 1 va avalmoyovioet o pdpko, ovokaivion g

TOVTOTNTO EVIEAMG £VOG EUTOPIKOD ONUOTOG, EEKIVOVTOG LE TN CTPOTNYIKY|

KOl TNV EXOVATOTOOETNOMN Ao TO AOYOTUTTO UEXPL TV TAVTOTNTO TNG LAPKOC.

Emavekkivnon po pdpkog -emavelétaon tng ye®yYpOoEKn 1 ONUOYPOPIKNG
ayopdc, Kol 0T GUVEYELN ETAVATOTOOETNON Kot avasyEOAGHOS AVALOYW®G.

* Evopuovion pdpkag -Guykevipaon OA®V T®V OTTIKAOV Kol AEKTIKOV GTOLXEIOV

™G TOVTOTNTOG TNG UAPKAG, Kot EVOEXOUEVMS, O OAEC TIG EMEKTAGELS TNG

HAPKOG KOL TOV YEDYPOUPIKDOV OyOPDOV.

K/

¥ Anovpyio. OAOKANPOUEVOL GUGTHUATOG, ONANOT, CVOADGT TOV EUTOPIKAOV
ONUATOV NG ETOPEING KOl TOV OAANAECOPTNCEDY TOVG, KO GTN| GLVEYELD

avéivon o Ooung, OonAadn,  TAOG OAEC Ol TIWEG TOVG MTOPEl va

2 Best, R.A. (1993), “The Development of Branding in the UK Fresh Fruit Market”. In:
Unpublished MSc Thesis, Cranfield University,. p36.
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peyiotonombovv ce Kabe emimedo g emyeipnong kol KaBOAN T ddpkela TG
oTPOTNYIKN TOomOBETNON TG HapKOS MoTE Vo eEac@alloTel 1 cuVIMON o€

OAEG TIC EQOPLOYES Y10, TN HAPKOL.

X/
°e

[Tepdote por aAloyn TODTOTNTOG Y10 L0 GUYYDOVELGT] - ONUOVPYNOTE Ui VEQ
tautotNToe pE Paon v oflo Ko To TEPLOVOIOKA OTOwEiD TV OVO
VOIOTAUEV®V ETOPLOV, Ui Tov O d1aTnpfoEL TO KOADTEPO HETOYDV TV VO
etapeldv kot Ba kabopicel av Eva eviehmg véo Aoydtumo / dvoua amapaitnto

1N Tov onoiov to Aoydtumo / dvopa Exel mepiocdtepo brand equity.

* Kotavomon ko aflomoinon tov tdocwv kot eEediewv, kobng kot v
TpoPAeyn TV TAcE®V Kot TV e&eMemv, elvar EUmEPOl GTNV GLAAOYT
TANPOPOPLOV KOL TN XPNON NS EPELVAS TPOG OPENOS EQPUPLOYEG OTTIKNG Kot

AEKTIKNG pLdpKa.

L)

* eSO UOG TPOGOHETOV EPAPLOYDV, OGS OMOLTEITOL, TOV TPOGOLOPICUO KOt TO
oXEO0GHO EPUPLOYADV KOL TOV TPOGIOPICHO TV HEGMV EVIUEPOONG Y10l VO

gEumnpeToEL KOADTEPO TN pHapKa.

1.8 TO O®EAOX TITA TOYX KATANAAQTEX KAI TIX
EIIXEIPHXEIX AITO TO BRAND

Ta endvopo mpoidvto EYOVV TAEOVEKTNUOTO KOl LELOVEKTNUOTO, TOGO Yo

TOVG AYOPOOTEG OGO KOL Y10 TOVG KATOGKEVOGTES.

Ta mAeovektnuatd Tne eival:

- Etvan amh] péBodog meptypapng Tov mBupunton LAIKOD.

- O1 01001KaG1Eg OyopdV e EXDOVUUO OO Elval TO amAES amd TIC ayopEéG OV OV

Exovuv.

% Keller, K.L. (lavoudpiog 1993). Conceptualizing, measuring, and managing
customer-based brand equity. Journal of Marketing 57: 1-22
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- Ta mpoidvta pe em@voupo onpa eival Teptocotepo dlabéciyua oTnV ayopd amd avtd

7OV OV £YOVV.

- H ypnon emovopov onuotog oTig TEPLYPAPES TOV Oyopdv Umopel var givor 1M
nePLocOTEPO Kavomomtikn néBodog emitevéng evog embBopntod emimédov ToLOTNTOC,

otav aVTo 1O £MiNEdO TOLOTNTOG OE UTOPEL VAL TPOGOI0PIGTEL EVKOA.

- To vAMKO pe em@vupo onpa pmopet vo dtaenuiletol T660 gvpémc 660 Kot EMTVYADG,

wote va fondncel oty Tpo®Onon Tov TPOTOVTOS 6TO 0Toi0 B EVomUAT®OEL.

H embedpnon tov endvopmv vMKoV givor oyetikd omi. Av SoKiég Ko
embempnoelg 0ev etvar €0KoAec, 0 ayopaotng pmopel va T amopvyel Pacilopevog

OTIG TOLOTIKES TTPOSAYPOPES TOV EMDVVLLOV TPOIOVTOG.

To pelovektnuatd e eivot:

- To amotéleopa g xPNoNS ETOVLLOL GNUATOG Etvat GLVHOWOS VYNAOTEPES TIUEC.

- H ypfion end@vopov onpatog pmopel va £yl GOV AmOTEAEGLLO Y10l TOV OLYOPOGTH VO
v enoeeAeital omd T PEATIOGEIS TOL TaPOVSIALOVTOL OO TOVG OVTUYMVIGTEG TOV

EMMVLLLOV CNUATOS TOV KOTOCKEVOOTY).

O «KotaokevooTg Wropel va KOvel oAAOyEC ©TO TPOIOV TOL, Ol ONoieg Vva

EMNPEGCOVY APVNTIKE TOV OyOPOOTY).

H «éfe emovopio omoitel yioo v emrvyion ¢ po GNUOVTIKY OO UGTIKY|

vrootpidn.

H vouwn xatoybpworn g Kabe emwvopiog omuovpyel kobuotepnoels Kot

emmpocheto £0da.

AvoluTikotepa, OGOV agopd v emyeipnon évag amd TOvg GNUOVTIKOVS
Adyovg mov divouv oto branding eEPeTIKO EVOLUPEPOV Y10 TIG EMYELPNOELS OTIG
pépeg pog etvor to €idog g emkovoviog mov mapéyetal. Mia oAydAoyn, cuyva
HOVOAEKTIKT] KOl TOAAEC (OPEG ONUEIOAOYIKN emKowvmvia petoEy brand —
KOTOVOAMTY], TPOGPEPEL L YPIYOPN Kol capn SdKplon UETOED TOAAMV TPOIdVT®V

EEPOVTOG TL AVTITPOCMTEVEL TO KOOEVOQL.
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Amo Vv mAevpd g emyeipnong, 1o brand (n moiwdtnTa TOL TPOIOGVTOC, TA

HOVOOIKA YOPAKTNPIOTIKA TOV, TO OVOUO, 1| OT)1OT TOV) EMTPENEL TV EVKOAOTEPN

Kot KOAOTEPT SLOXEIPIOT TNG TILOAOYIOKNG TOATIKNG Kot dtapnpiong. Me dAla Adyla

10 branding £yet 0UKOVOLKG OQEAN Kot OQEAN LAPKETIVYK Yol LLidt ETLXEIPMOT).

To "kepaioro" &evég brand (brand equity): eivor n owovopkn a&io evog
brand mov éyet kaAd dvopa kKot gvpeia. avayvaopion oty ayopd. H eEayopd
EMEPNOEOV e YVootd brand yivetor moAAEC QOpég 6€ TOGA TOALATAGGLO
™G TPayRaTikng Aoylotikng adiag g emyeipnong. Ta npdcbeta avtd mocd
AVTITPOCHOTEVOVY TNV cmpeLpEVN alla and tn onovpyio Twv brand oty
ayopd. H a&la avty mepthopPdvel emiong omolodNTOTE TPOOMTIKY EMEKTACTG
tov brand, OnA. HEAAOVTIKNG TAOANGNG SLOPOPETIKMV TPOIOVI®OV KAT® amd TO
010 Ovopo KaBDGC Kol TOPOYNG COELOV EKUETAAAELONG TOV EUTOPIKOV

StconmpdTov Tov ovopatoc?,

Tworoynon: dv (o emyeipnon metdyel va kabiepdoetl kdmolo brand tote
€xel MWOAAG TAEOVEKTNUOTO GTNV TIWOAOYNON TOL TPoidviog tc. Edv ot
KOTOVOAMTEG  €lval  1KOvOmompuévol HE TO TPOiOV Ko To  ayopalovv
emovelnupéva, tote givanl kot Atydtepo gvaicOntor oe vymAdtepeg TIES e
amotéAeopa 1 emyeipnon va pmopel va avePdalet Tig TIHES ympic va veioTatal
peioon ot (tmon. e owovoulkovg 0povg, to branding cvpfdaiier ot

peiwon g eAacTikOTNTAG {NTNONG O AALAYES TOV TIUMV.

Awgopomoinon mpoidvrov: 1 a&io evog brand ot GTPATNYIKY LAPKETIVYK
oG emyeipnong kot witepa ot dwpopornoinon eivor mpogavng. H
onuovpyio evog brand odev elvor timote dAAo mopd m Onovpyio evog
povadtkov mpoidvrog. Kdrti tétoo PéPora dev elvanr apketd, o Ko
SPOPETIKA TPOTOHVTA OMpovpyovvtal cuveyds. H dnuovpyia avt) tpénet va
OLVOOEVETAL KOl OO TNV TPOSTADELLL OVOyVOPIONS OO TOV KATOVOAWMTH KOt

Kaf1EpwoNG 6T GLVEIONOT TOV.

26

103.

Knapp, D.E. (2000), The Brand Mindset, McGraw-Hill, New York, NY, pp. 33, 36,
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e Tunpatomoinon ayopdg: Eva brand emtpénel oty enyeipnon va Kaver v
TUNUATOTOINGON Hog ayopdc pe peyorlvtepn axpipeta. Avtd sivor diaitepa
oNUaVTIKO Otav o enyeipnon Pyalel mepiocdtepa amd Eva TPOIOVIN GE Lo
ovykekplévn  Katnyopio. Mia  emyeipnon mov  Pydler my pepkég
odovtomacteg pmopel vo Tig Obétel KAt omd  SlopopeETIKE ovouaTo

OTOYEVOVTOG OMOTELECUOTIKOTEPO GE OLUPOPETIKA TUNLOTOL TNG OYOPAG.

e Ewayoyn véov apoidvtov: n 010d1Kacio 16ay®yNS VEOV TPoidvTtwv eival
navto eukoAoTEPN Yo To brand. Otav 1 emyeipnon £yt dnpovpynoet Gvopo
oV ayopd, ta véa mpoidvta g oev ypetdloviat taitepn cvotaon. [ToArég
(QOPES Ol EMYELPNOELS YPNOLLOTOOVY €V YVOOTO GVOUW Yo VAL AAVGEPOLV
KAmo10 VEO TTPOTOV G€ JLOPOPETIKY KaTnyopia, KATL TOL €ival YVOOTO Kot MG

eméxtaom evoc brand (brand extension)?’.

e IIpofoi: éva brand «dver mdvtote Oheg T1g mpoomdbeleg TPOPOANG
evkoAoTEPES. Otav va Ovopa givor Kalep®pévo otnv ayopd 0 KOTavaAmTNG
avTiloppavetor E0KOAN OPIGUEVO BOCTKE YOPOKTNPLOTIKE TOV TPOTOVTOS Kot
tov mopaynyol (my BMW, Rolex) kot kdtt T6T010 KAVEL E0KOAEG OAEC TIG
emKowvmvieg pdpketivyk. AtdBeon: otav Eva dvopa etvat evpéws YVOoTd GToV
KOTOVOAW®TY], 0 KOTavoA®Tg To {ntdet. 'Etot éva kabiepopévo brand cuvnbmg
VIOYPEDVEL YOVOPEUTOPOVS KOl AMOAVOTIOANTES VO CUUUETEYOLV GTY OOVOUN
ToV Kévovtog T oo Tov 0KOAN Yia TNV entyeipnon. [ToAld kabepopéva
brand eniong "katokToHV" TOAVTIHO £50(POC GTO PAPL TOV AAVOTOANTOV €1G

Bapog GAA@V AyOTEPO YVOGTAOV TPOIOVIMV.

. IMio™ ketaveiotov oto brand (brand loyalty): n a&ia g eumioTosvVNG
mov Oonuovpyel éva brand otov KATOVOAMT] KOl 1 GUVEXNG KOl TOTH
KATOVAA®GON TOv, eivon tepdotiog a&lag yuo po emyeipnon. Aev vrapyet
Kopio apeiBora 6t n emdimén g miomg oe €va brand eivan évag amd Tovg
Bactkovg oTOXOVG TOL UAPKETIVYK KOl 1) TPOAYUAT®ON TG €vo omd o
peyoAvTepa  emitevypato o emyeipnong. Otv miotol ayopaotég eivon

dwtebepévol vo doKipdoovy véa mPoidvia Kol v yivouv emiong miotol

27 Aaker, D.A. and Joachimsthaler, E.: (2000), Brand Leadership, The Free Press, New
York, NY, pp. 13, 27, 40, 48.
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ayopooTéG TOvg, Swenuiloviag pe Tov KoAVTEPO TPOMO TO brand otov
nepiyvpo toug, Ponbdvrtag £tol oty eEdmimon tov. H miotn ¢ éva brand éyet
®¢ amotéAeopo otafepd Kot TPoPAéyia €000 evad givar mBovo n advénon

NG TIUNG VO UMV ETLPEPEL LEIMON GTNV KATAVAAWDGT).

Nowkn] katoyvpmon: to brand amotedel €vo GLYKEKPIUEVO KOUUATL

VOMIKNG 1010KTNO10G 6TO OTOI0 0 KATOOKELOGTNG UTOPEl vo ETEVOVGEL Kot TO

0mo10 TPOGTOUTEVETOL OO EMBECEIS KO KOTOTATACELS OVTAYMVIGTAOVZE,

Inuovtikd evolapépov mopovctdlel n epappoyn Tov branding kot amd TV TAELPE

TOV KOTOVOAOTOV apov éva brand tovg mapéyet a&lohoya 0QEAD.

XUyKEKPLEVOL:

e Icoppomia perald morotnrac kou Tipg (value for money): ot KatavoA®TES

amolopBdvouv avEnuévn mowdtnTa AOY® NG KOWOTOHiog Tov o@siiel va
enevovel N Propnyovia e OAEG TIC PACELS OVATTLENC, TAPAYMYNG Kot d1dfeong
tov tpoidoviev. Eva brand éxer otdy0o ™V mpoceopd vymANg moldtnTos o€
0G0 10 dVVATOV EAKVLOTIKOTEPN TN AOY® TOL OTL TO. EMOVLUN TPOIOVTOL
EUTAEKOVTOL GE 0L O1001KOGT0 AVTOYOVIGHOD HETAED TOVG, LE ATOTEAECLA T
CLYKPATNON TOV TIHOV TPoG OPeA0C Tov Kotavailmty. Téhog 1 awénuévn
{qmon tov brand emutpémel TV TWOPAYOYN HEYAA®V TOGOTNT®V WE
YOUNAOTEPO KOGTOG OV LOVADO KOl GE KATOEG TEPIMTMOGELS TO LELWUEVO VT

KOGTOC PETAPEPETAL GTOV KATAVAADTA Y.

Mowdio kor emAoyn: 0 KOTOVOAMTNG &YEL TNV SLVVOTOTNTO VO EMALYEL
avdpeco og pio mowiAo and pHdpKeg TOv dNUOLVPYOVVTAL V1ol VO, KOADWOLV
TIc Eeymplotég Kot moAvaplOpeg avaykeg kdOe meddtn. Avt n avaykouotTnTo
tov brand vo  ovEbver v mowAlo kKo v eEgdikevon, odnyel o€

TEPLOCOTEPEG EMAOYEG, GE EVKOAOTEPT] GVYKPIGT KOl OLKOVOLLLQL.

28

103.

29

Knapp, D.E. (2000), The Brand Mindset, McGraw-Hill, New York, NY, pp. 33, 36,

Sherrington, M.: (2003), Added Value: The Alchemy of Brand-Led Growth, Palgrave

Macmillan, Basingstoke, pp. 21, 49.
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e EvkoAia: éva brand givor S100€6110 6€ O TOL GYETIKA oMpEia TOANONG AOY®
™G avénuévng mong kot ¢ gvpeiog dtavoung tov. Emiong éva brand
amhomotel v Swdikacio emAoyng kobmg o katovalmtig Ovpdtor v
EMOVLUIO KL TNV «TPOCOTIKOTNTO» Tov brand kot to gxwpilel avdapesa ota

GAAGL TTOV VIAPYOVV GTO «PAPIHL.

KEDOAAAIO 2. EMIIOPIKO XHMA KAI EITQNYMIA

2.1 AEIA TOY EMIIOPIKOY XHMATOZ (BRAND EQUITY)

H évvowr ¢ a&log tov mpoidviog mpoékvye otig opyés tov 1990. Aegv
oplotmke pe okpifela, oAAd ommv mpdén ovtd onuave OTL TO. GNUOTO Eivon
YPNUATOOKOVOULKE TEPLOVGLOKE oTotyeia Ko Oa Tpémetl va avayvmpilovion og T€Toln
oo TV ovVOTEPN O101KNOT Kot TIG YPNUATOTIGTOTIKEG ayopéc. H a&io tov mpoidvtog
neptopfdver Oyt povo v o&lo ™ popkog, oAAG ko éupeca v o&lo TV
WOOKTNTOV TEYVOALOYIDV, TO SUTADUOTO EVPECITEYVIOG, TO EUTOPIKE ofpata, Kabmg
Ko AL GAOL TEPLOVGLAKG GTOLYELRL, OTME 1 KATACKEVAGTIKY TEXVOYVOGIas:. Av Kot
M TN TNG LETOYNG OGS ETOLPELNG AVIITPOCSMOTEVEL TNV £TaLpEin TEPLGGOTEPO AMO O, TL
mv a&ia, oty éva amd ta epumopikd onpata TG etapeiog pmaivel oe UTeAAdES, Lo
petafoin g a&ilog Umopel vo EXNPEACEL CUAVTIKO TNV TN TNG LETOYXNG.

H olkovoulkn afla Tou epmoplkol onpatog s€aptdtal and tnv Loxy Tou CAUATOC
™¢. Mmopel va evioxuBel pe tnv emévduon otnv MOLOTNTA TWV TPOIOVTIWV KOl OTh
Swadnulon. e avtibeon, mMpoodopEC TIHWV TOPAYouv BpaxumpoBbeopeg AUENCELS OTLC
MWANCEL;, aM\d 6e&v KAvouv TIMOTA Yl TNV OLKOSOUNON HOKPOTPOBsoUWY HApKa
™¢ kaBapng Béong.

e yevikég ypoupéc, n a&la opiletal og oyéon UE TIG EMMTOGELS TOV EUTOPIOV

7oV amodideTon otV pdpko. Anradr|, n a&io oyetileTon pe TO YEYOVOS OTL SLOPOPETIKA

% Parameswaran, M.G.: (2001), Brand Building Advertising: Concepts and Cases, Tata
McGraw-Hill, Noida, pp. 2-3.
31 AAKER, DAVID (1996) Building Strong Brands. Free Press: New York
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OTOTEAECUOTO TTPOKVTTOVV amd TN otibeon omv oyopd €vog mpoidvtog 1 oG
VaANPESinG, AOY® TOL GTOVXEIOVL TNG HAPKOG, GE GVUYKPION HE av TO 1010 Tpoidv M
vmpecia ogv glxe avayvopion g papkoc. Iapd to yeyovdg 01t évog peydlog
aplOpdc SPoPETIK®OV amoyemv Yoo v a&lo €xovv ekppaoctel, 6AoL givol yeviKa
ovveneic pe ™ Poaocwkn W€a 0Tt aflo avtimpoowmnevel TV "mpootiféuevn oiia
TPOIKICUEVT] e Eval TTPOIOV 1 0L LANPEGIO MG OTOTEAECUO TMV ENEVOVGEMY TOV
TapeLDOVTOC GTOV TOUEN THE EpmOpiog Yo TV papka?,

Ot gpevvntég mov peretovv Vv aia g papKaG TOVAGYIOTOV avayvopilovv
éupeca 6Tt VLhPYOLV TOALOL O10POPETIKOL TPOTOL TTOL 1| TN UTOPEL VO dntovpyeitan
v éva epumopikd onua. H adia g pdprog mapéyet £vov Koo TopovOLasTY| Yo TV
gpunveiol TOV GTPATNYIKAOV TOV HAPKETIVYK KOl TNV EKTIUNGT NG Kol LEEPYOLV
ToAAOL S10popeTIKOl TPOTOL e ToVg omoiovg N a&ia pog papkag pumopel va ekdnimOet
1 va aélomom0ei mpog dperog ¢ emyeipnonc .

YmipEav dvo kivnTpa yio ) pedétn g kabapng 0éong g pépkag. 'Eva glvan
owovoulKkéd pe Paon 1o Kivntpo yuo va ektipunfel n oo pog papkog pe peyolutepn
axkpifela Yoo Aoy1oTiKovg GKOTOUS OGOV 0pOPE TNV OTOTIUNGT TOL EVEPYNTIKOV GTOV
1GOAOYIGUO 1 Yt GKOTOVS GLYYMVEVOTS, e&ayopds M ekydpnons. Evag dedtepog
AOyog Yo TN pEAETN TV WiV Kepaiainv TpokOTTEL amd Eva KIiviTpo GTPATNYIKNG
mov PBacileton ot Pertioon g mopay®yKOTNTOS TOL €umopiov. AapPavovrog
VTOYN TO LYNAOTEPO KOGTOG, TOV UEYOAVTEPO AVIAYMVICUO, KOl TNV 100TEIMOT TNG
mong oe TOAAEG ayopéc, Ol EMYEPNCELS EMOOKOVY Vo owENGovy TNV
Amod0TIKOTNTA TOV domavav papketvyk. Katd cuvéneia, ot éumopot yperalovtan pio
O AEMTOUEPY] KOTOVONGN TNG CULUTEPLPOPAS TOV KATAVOAMTOV ®¢ Pdon yu Tig
KOAVTEPEG GTPUTNYIKES AMOPAGELS GYETIKA LLE TOV OPIOUO TNG AYOPAG-GTOYOV KoL TNV
tonofétmon mpoidviwv. Tomg éva amd ta Mo TOAVTILE TEPLOVCLOKA GTOLEl NG
emyyeipnong v ™ Pertioon ¢ TopayOYIKOTNTOG HAPKETIVYK €ival 1 YVOON TOV
&xel onuovpynOet yio ™ pdpka 6To HLOAS TOV KATAVOAOTOV A0 TIG EMEVOVCELS TNG

ETOUPELOC KOTEL TOL TPONYOVLLEVA TIPOYPAULLOTO LAPKETIVYK. >,

% KEEGAN, WARREN - MORIARTY, SANDRA - DUNCAN, THOMAS(1995)
Marketing. Prentice Hall: Englewood Cliffs.
3 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-Based
Brand Equity. Journal of Marketing 1993:1, 1-22.
34 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-Based
Brand Equity. Journal of Marketing 1993:1, 1-2
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AvoAvtikd, mapovctalovtotl d1apopot opiopol yia tnv a&ia g LapKag:

+ £&va 6HVOLO TV 6ToLYElMV TOV EvEPYNTIKOD Kot TOV TOONTIKOV TNG LAPKOG TOV
ouvdéetan pe €va EUTOPKO GNHO, TO OVOUA TOV Kot TO GOUPOAO 1OV
TPOocHETOLY 1N APOIPOVY Omd TNV TIUN 7OV TapEYETal omd Eva TPoidv 1 Ui
vrnpecia og o entyeipnon 1 / kot o évav meAdT TG &V AdY® emyeipnonc®

+ 'Evo Bondntikd mpdypappo mov dev eényeitar adhé petpréton® .

+ Mio Swapopomompuévn, capng €KOvo Tov TNyoivel mEpo omd TV OmAY
TPOTIUNOT TOL TPOIOVTOG.

+ H afio evoc epumoptkod oNpotoc mpochitel e éva poiove’

+ H mpootiféuevn atio mov mpocdidel og éva epmopticd oo v TPoidVSE,

+ H Swapopikr] enidpoon mov &xel n yvdon e HAPKAS Yo THY AVIATOKPICT TOV
KOTOVOADTOV GTNV TPO®@ONGT| TOL GUYKEKPIUEVOD GHLATOC .

+ O ovvdvoopdg g papkog, Tpotunoels kot ovtiinyelg (Moore 1993, 36)

+ H o&io mov cvvdéetan pe éva gumopikd onua, Adym g 1oxvpig oxéons Tov
avartoyOnke petaEL  TOL  ONUATOS KOU TOV  TEAUTOV  KOL  GAA®V
EVBL0QEPOLLEVOV BTNV TAP0dO TOL Ypdvon?O.

+ H emmpocOetn Tipn mov évag teddtng 0o mIAnpdceL Yo £va. EUmopikd onpo. o€
GYEO0T LE TNV TIUN Y10 VO GUYKPIGIUO TPOIOV 1) TNV LANPEGIN YOPIC EUTOPIKO
onuatl.

+ Mo pakpoypovia oyéon pe ekeivoug tovg avlpdmovg mov ayopdlovy moTd To

gUTOPLKd oMol Eave kat Eave Kot a2,

% AAKER, DAVID (1991) Managing Brand Equity. Capitalizing on the Value of a Brand
Name . Free Press: New York.pp.15

36 BARWISE, PATRICK (1993) Brand Equity: Snark of Boojum? International Journal
of Research in Marketing 1993:1, 100

87 BRONIARCZYK, SUSAN — ALBA, JOSEPH (1994) The Importance of the Brand in
Brand Extension. Journal of Marketing Research 1994:5, 214.

38 FARQUHAR, PETER(1990) Managing Brand Equity. Journal of Advertising
Research 1990:4, RC7-RC12

39 AAKER, DAVID — KELLER, KEVIN (1993) Interpreting Cross-Cultural Replications of
Brand Extension Research. International Journal of Research in Marketing 1993:1, 57

40 KEEGAN, WARREN - MORIARTY, SANDRA - DUNCAN, THOMAS (1995)
Marketing. Prentice Hall: Englewood Cliffs.

4 JONES, JOHN (1986) What's in a Name? Advertising and the Concept of Brands.

Gower Publishing:Aldershot
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+ H cvoocopeopévn vrootipiEn e papkag amd Oho To evalapepOpeva. pépn,
Oyt LOVo amd Toug meAdTec™,

+ 'Eva TPOIOV TNG GLVOAIKNG KaBoP1|G VITOGTNPIENG TOV TEAATMV TNG LAPKOG KO
MoV  ovvteleotdv mov Kabopilovtor oamd OAeG TIC GAANAETOPAGELS

gmkovaviag g starpeiog.*

2.2 AEIA TOY EMIIOPIKOY ZHMATOXZ KAI KATANAAQTEX

H Baowkn apyn mov Pacileton oty adio Tov onpartog ivor 6Tt 1 dSOVOUN NG
péprog Ppiocketor 6To pLOAS TOV KOTAVAIA®TOV Kot Tt £(ovv Pudoel Ko pndbet yio v
pépka v mapodo tov ypdvov. To TALOVEKTNHA TOV EPOTNUATOV Y10 TO UETOYIKO
KEPAANIO NG HAPKOS omd TN OKOTEL TOV KOTOVOAMTH €lvon OTL EMITPEMEL GTOVG
JLYEPIOTES VA EEETAGOVV EWIKOTEPA TTMG TOVS TPOYPOULO LAPKETIVYK PEATIOVEL TNV
a&lo ToV EUTOPIKAOV ONUAT®V TOVS. AV Kot 0 TEMKOG 6TOY0G TOAADV TPOYPOUUAT®V
pépketivyk givar va avénoet tig moAncelg, lvarl mpmta amapoitto va BeomioTodv
JOUEG TNG YVAOOTG Yo TNV UApKa, £TCL OCTE Ol KATAVOAMTES Vo avtamokpdel Oetikd
OTNV EUTTOPIKT SpacTnPOTNTA Y10, T pipKa®.

O meAdng mov Paocileton ommv olo g pdpkag pmopel vo oplotel o¢ M
JPOPIKN EMOPACN MOV £YEL M YVAOON NG WAPKOAS Yo TNV OVTATOKPICT TOV
KOTOVOADTOV GTNV 0yopd Tov €V A0Y® GNUATOS. YTdpyovv tpio Pfacikd cuotatikd
Y10, ToV oplopd antod: 1) «n S10popiky| EXIOPACT», 2) «1 YVAOOT TNG LAPKAC», Kot 3) «)
AVTOTOKPIoT TOV KATAVOA®TOV otnv ayopd’. Tlpdtov, n aéia tov kepoiaiov g
papKag TPOKVTTEL OO TIC JPOPES GTNV OVTATOKPIOT TOV KATOVOA®MTOV. Edv
VILAPEOVY O10POPES, TOTE TO EUTOPIKO GO LITOPEL OVGLUGTIKA VO YOPOKTNPLOTEL MG
éva eUTOPELILO ] YEVIKT] €KOOOT) TOL TPOIOVTOG. ADTEPOV, OTEC Ol OLOPOPES GTNV

amOKPLoT Vol ATOTEAEG LA TG YVAOOTG TOV KATAVOAOTOV Yo TN pdpka. ‘Etot, av Ko

43 DUNCAN, TOM — MORIARTY, SANDRA (1997) Driving Brand Value. Using
Integrated Marketing to Manage Profitable Stakeholder Relationships. McGraw-Hill: New
York, 10

44 DUNCAN, TOM — MORIARTY, SANDRA (1998) IT’s Role in Managing Relationships
and Building Brands. In: Proceedings of the 6th International Colloquium in Relationship
Marketing, ed. by Rod Brodie, 165. Publications of the University of Auckland: Auckland

4 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-
Based Brand Equity. Journal of Marketing 1993:1, 8.
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emnpedlovior oe peyaro Babpd amd TV EUTOPIKY OPOCTNPLOTNTO TG EMLXEIPNONG, TO
010 kepAhata e£0PTOVTOL TEAMKA 0O TO TL PPICKETOL GTO HVOAD TOV KATOVOADTOV.
Tpitov, n dweopikn amdOKPICT OO TOVG KATUVOAMTEG TOL CLVOETEL TO PETOYIKO
KEPAANIO TNG UOPKOAG OVTIKOTOTTPILETOL OTIS OVIIMYELS, TIG TPOTUNOCELS Kol TN
GUUTEPIPOPA TTOV GYETILOVTOL [E OAES TIC TTVYEC TOV UAPKETIVYK LG papiac?®.

H odAnym tov kepolaiov papkag amd TN KON TOV KOTOVOA®MTH £ivol
YPAoWN Yoti Ogiyvel TOGO GCULYKEKPUEVEG KOTELOLVTNPLESG YPOUUES Yo TIG
OTPOTNYIKES KO TAKTIKEG TOV UAPKETIVYK KOl TIG TEPLOYES OOV M £pevVa UOpEl vo
etvar yprioyn yw v mapoyn Ponbetag otig devbBuvtikéc Ayelg amopdoewmy. Avo
ONUOVTIKA GTOLYElR OV TPOKVTTOVY amd AV 11 cVAANYM. Kart 'apydc, ot éumopot
Oa mpémel va AdPovv o evpeio Amoyn TG EUTOPIKNG dPACTNPIOTNTAS Yol Lo pLdpkal
KOL VO 0VOyvVOPlovy TIG S1POPEG GUVETELEG TTOV €XEL Y10l T YVAOOT TG LAPKOC, KAO®DS
KOl TAOG Ol GAAAYEG OTN YVAOOT HAPKOG EMNPEALOVV TEPIGGOTEPO TIG TOPUOOGIOKES
petpnoelg éxfaong, OTmG ol TOANGELC.

Aghtepov, o1 ayopéc MPEMEL VO GLVELINTOTOGOVY OTL 1 HOKPOTTpOOecun
emruyio TOL O TO HEAAOVTIKA TPOYPAUUATO HAPKETIVYK Y10, VO EUTOPIKO GY|LLOL
empedletar o€ peydho Babud amd ) yvmdon GYETIKE Le TO EUTOPIKO GNUO GTN) LVALN
nov €xel Kabiepwbel and Ppoyvmpdbespeg mpoomdbeleg papkeTvyk g etoupeiog. Ev
OAlYO1G, EMEWN TO TEPLEXOUEVO KO TN SOUN TNS LVAUNG Yo TV papKa Bo emmpedost
TNV OTOTEAECUOTIKOTNTO TOV HEAAOVIIK®OV OTPOTNYIKOV pdpkoc, eivar {oTikng
ONUOGI0G MOTE 01 OLOYEPLOTEG VAL KATAVON|GOLV TO MG T TPOYPAULOTO LAPKETIVYK
TOVG £MMPedlovV TNV EKULAONON TOV KOTOVOAMTOV KOl KOTQ GUVETELD, LETOYEVESTEPT
OVGKAT|OT TOV EUTOPIKOV GTUATOC OV GYETILOVTOL e TANpopopicct.

H yvoon g papxoag ivatl 1o pacikd {itmpa yioo ™ Onpovpyia-meAdtn mov
Baoileton oe brand equity. H yvdon pmopei va yivel oviiinmt) o¢ anote hoOUEVT] and
évav kopupo pdpkog pe po mokidio omd TIG EVAOGCELG EUTOPIKOV onudtov. H yvoon
™MC napkag amoteAsitan omd 1) ) @Aun Tov onuatog, 1 onoio oyetiletal pe v
wKavotnTo, va avayvopiCovv 1 va vrevBopuilovy ) pdpka kot 2) 1 eikOvo ¢ LapKag,

N omoia amoTeEAEITOL OO TOVG KOTOAVOAMTES, « OVTIANYELS KOl EVOGELS Y10l T LAPKO.

46 KELLER, KEVIN (1998) Strategic Brand Management. Building, Measuring, and
Managing Brand Equity. Prentice Hall: Upper Saddle River,45.
41 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-

Based Brand Equity. Journal of Marketing 1993:1, 2
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Xtiovtag ™ oNun TOL ONUOTOG omotteital  emavelAnuuévo m ékbeon TV
KOTOVOAWOTOV GTO EUTOPIKO GNa KaBMG Kot 11 6VVOESN TG HAPKOG OTN UVIAUN TOV
KOTOVOA®TOV GTNV KATNYopio TOV TPOidVI®MV TNG KoL TNV oyopd, Tn ¥pNon Kot tnv
KatavdAwon. Anpovpyoviog éva Betikd onua, n eidva omortel ™ B€omion 1o vP1g,
BeTiKNg Ko 1 povadikng Evoong ywo tn pdpka. To mapakdto oynuo ameikovilel ta

KOpta oTotyEinl TGS Yvdong TG papkac®.

] Brand
recognition
Brand
Awareness
Brand
] recall
Brand -
Knowledge
| Types of
brand associations
Strength of
—| brand associations
Brand
Image

Favourability of
brand associations

Uniqueness of
brand associations

XXHMA 4. TA KYPIA XTOIXEIA THX INQXHX THX MAPKAZX
H oavayvopioipdémro tov onuatog oyetifetor pe tv avioyn Tov kopfov
pdpkag ot pviun, Omog avtovakAdTol amd TV KOVOTNTO TOV KATOVIAMTOV Vo
eVToTicovv 10 oNua VTd dlaPoPETIKEG cuvinkes. H avayvopioitdtto Tov onuaTog

amoteleiton amd 1) v avayvdpion ToL EUTOPTIKOD GNLOTOG TOL VTIKOTOTTPILEL TV

48 KELLER, KEVIN (1998) Strategic Brand Management. Building, Measuring, and
Managing Brand Equity. Prentice Hall: Upper Saddle River, 94..
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KAVOTNTO TOV KATOVOAOTOV Vo, emBefatmoovy Tponyoduevn ékbeon yioo v pdpko
Kol 2) M avAKANOCN UOPKOC OVTOVOKAQ TNV 1KOVOTNTO TOV KOTOVOAOTOV Vo
OVOKTOETE TO EUTOPIKO GNHO, OTOV OIVETAL 1] KOTYOPiol TOL TPOIOVTOC, TIG OVAYKEG
EKTANPOVOVTAL OO TV Katnyopia, 1 KAmolo dAL aviyveLtng TOIOL ¢ cvvOnua. H
AVOYVOPICILOTNTO TOV CYILOTOG UITOPEL VoL yopakTnplotel avdloya pe to fabog Kot To
evpog. To Babog ¢ pudpkoag apopd TV TOAVOTNTO OTL TO EUTOPIKO OO LWITOPEL VaL
avayvoplotel 7 vo ovakAnfodv kot To €0pog TG MApKAG gvocOntomoinong
OVOPEPETOL GTNV TOKIADL TOV KOTOGTACE®V OyOpd Kol TNV KOTAVAA®GCN KOTd TNV
omoial 1 pépko £pyeton 6To poakd®.

H ewdva tov onpatog opiletol g ot avTIAYELS TOV KOTAVOAOTOV Yo Eva
eumopikd onua. O evacels g napkag eivorl TAnpoeopilokoi kOPPol Tov GuvoEovTon
pe tov KOUPO TG HAPKOG GTN UV KoL TEPLEYOVY TNV EVVOLd TNG HAPKAS Y10, TOVG
KOTovoAmtés. Ot EVOGELS OUTEC €PXOVTOL GE TOAAG dlapopetikd €idn, ta omoia
nepltlopufdvovy, Y., OYETIKA HE TO TPOIOV KOL UN OYETKO HE TO TPOIOV
YOPOKTNPLOTIKA, AEtTovpyieg, cOUPOAA 1) 0PEAN Ko cuumeplpopés. Ta Evav meldn
nov Bacileron otnv brand equity, pHepikég omd AVTEG TIC EVOGELS EUTOPIKADV CTUATOV
npénel va glvar 1oYLVPEG, EVVOIKES, Kol povadlkéc. loyvpéc evaoelg givar mbBavo va
odnynoovv pe mAnpopopieg ot omoieg Bewpovvtol GYETIKES Kol TaPoLGLAlovTal Ue
OLVETEWD, 0TV TTAPO0do Tov ¥pdvov. Evvoikéc evmoelg papkag cvpfaivoov dtav ot
KOTOVOAWMTEG TIOTEVOVV OTL 1 HAPKO €YEL TO YOPOKTINPIOTIKA KOl TO OPEAN TOV
KOVOTOLoUV TIG avaykeg Kot Tig emBupieg tove. Ocov a@opd TV HLOVAOTKOTNTA AVTMV
TOV EVOCEDV UTopel 1) dev umopel va potpactel pe dAla avtayoviotikd tpoidvta. H
dvvaun, g €vvoikoTepNg PLOUIONG, KOl 1 HOVOOIKOTNTO TOV EVOCEWV Toilovv
ONUOVTIKO POLO GTOV TPOGOIOPIGUO TNG O0POPIKNG OMOKPIONG TOV GLVOETEL TOV
neddtn mov Pociletor ot brand equity, €dwkd oe vyNAEG pubuicelg amdOEooNg
GUUIETOYNC OTOL £ival apKeTE TaL KIvTPOL TOV KATAVIA®TOV®C,

[Ipwtov, évag éumopog Ba mpémer vo vioBetroel por gvpeion avtiinym TV
anopdoenv papketvyk. H dpactnplotnto HapkeTivyk yior £vo EUmoptkd onpa umopel

vo dnuovpynost oion yioo TV popKo, OuvnTike PeATioon g KovOTNToS TOV

49 KELLER, KEVIN (1998) Strategic Brand Management. Building, Measuring, and
Managing Brand Equity. Prentice Hall: Upper Saddle River, 120-123

%0 KELLER, KEVIN (1998) Strategic Brand Management. Building, Measuring, and
Managing Brand Equity. Prentice Hall: Upper Saddle River, 124
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KOTOVOAMTOV VO OVOKOAEGOVY 1 VO ovayvmpicovy 1o gumopikd onua 1 / kot
onuovpyia, tn dtatnpnomn, N TNV GALOYN TG SVVAUNG, TS EVVOTKOTEPNG PLOUIONG, 1
LOVOIIKOTNTO TV S10pOPOV TOTOV TOV EVOGEDV LAPKAG.

Agbtepov, ot éumopot Ba mpémer vo kabopilovv Tic dopég yvoong mov Ha
NOerav va ONovPYHGOVY GTO HLOAD TV KATOVOAOTOV TPocsdlopilovtag embuuntég
EMIMEDO CLVEWONTOTOINONG Ko TNG dVVOUNG, TNG €LVOIKOTEPNS PLOONG, Kot 1M
LOVOSIKOTNTO TOV TPOIOVTOG KO U1 oxeTiloviot He TO TPOIOV YOPOKTINPIOTIKE, Kot
Aertovpyikn|, Plopotikn, kot copPfoAiikd o@éln . Ewdwotepa, ot éumopot mpémnet va
AmOPAGicOVV Y10 TIG PACIKESG OVAYKES KO TIG EMOVUIIES TOV KATOVOAMTOV TOL TPENEL
va mAnpovvtat yuo T papka. Ot éumopot Ba mpémet eniong va anopacicovy 1o Badud
oTov omoio givar amapaitnTo yio TNV Tpoaywyn e 0evtepoPaduiog evcelg yio v
udpko pe T ovvdeon G MApKag pe TNV etaupeia, katnyopio. mPoidvToc,
GLYKEKPIUEVO TPOCMOTO, TOTO, 1| EKONAWGCN UE TETO0 TPOTO DGTE Ol EVMOGELS UE Ol
OVTOTNTEG AVTEG YIVOVTOL EUIEGES EVIOGELS Y10 TNV LOPKAL.

Tpitov, ot éumopor Ba mpémer vor aEl0A0YNGOVY TOV GLVEXMG OVEAVOUEVO
aplpd TOV TOKTIKOV JBECIHOV EMAOYDV, 10IMG O0COoV 0Qopd TIG O1POpES
EVOALOKTIKEG AVOELG emkowvoviog HAPKETVYK. To GUVOAO TOVL TPOYPAUHOTOS
pépketivyk Ba TpEmEL va GLVTOVIGTOUV Y10 VL SNUIOVPYGOLV CUUPMOVEG KOl IOYVPES
OLOYETIGES LAPKO. ALUPOPETIKES TAKTIKES UAPKETIVYK LE TOLG 1010V OTPATNYIKOVS
oTOYoVG, OV evoUaT®OEl amoTEAEGUOTIKA, UmOopel va. dNUOVPYNCEL TOAAATAOVG
OLVOEGLOVG OTa Pacikd TAEOVEKTAHOTA 1) AAAES Pacikég opyoavdcels, Bondmvtag va
TOPAYEL L0 GUVETT] KOl GUVEKTIKT] EIKOVOL TNG LAPKOG.

Téraptov, ot éumopotl Ba mpémel va Adfovv o pokporpdbeoun droyn tov
anopdoemv papKeTvyK. Ot aAAayég 0T YVAOON TOV KOTAVOA®TOV Yo T Hdpkao pe
Baon Tig TPEYOLCES dPaSTNPLOTNTES UAPKETIVYK Ba €yl emiong €upeon emintwon
oTNV EMLTVYIO TOV HEAAOVTIK®V OPOCTNPLOTTOV LAPKETIVYK.

[Téumtov, ov éumopor Bo mpémer va a&loAoynoovy Tig TOAVES VTOYNPLEG
EMEKTAGELS Yo TN PLoctdTNTA TOVG Kot TS MOAVEG EMMTAOGES AVATPOPOIOTNONG
GYETIKA LLE TNV EIKOVO TOV TUPNVA TNG HLAPKOS.

Téhog, o1 éumopot Oa mpémetl va ypnolonoody Tig HeEAETEG TapakolovONoNg
Yo T HETPNOT TV SOUMV TNG YVAGCNS TOL KOTAVUAMTH TNV TAPOOO TOL YPOVOL MOTE
va gvtomilovtol TuxOV aAAAYEG OTIC O1BPOPES OLOGTACELS TNG YVAOONS TNG LAPKAG KOt
vo  mpoteivouy TMOG owtég ot oAAayéc umopel va  oyetiCovtor  pe v
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OTOTEAECUOTIKOTNTA  TOV  JQOpPOV  EVEPYEIDV  UdpkeTvyK. [vodoelg tov
KOTOVOAWDTOV Y10 AVIOYOVICTIKEG Ldpkeg Bo mpémel vo mapakorlovbodvtal opoimg va

TOPEXOVY TANPOPOPIES GYETIKA LE TIC TYEC TOL TEAdTN e Paomn ) brand equity®.

Yrdpyovv o000 PaCIKEG CUUTANPOUATIKEG TPOCEYYICELS YIOoU TN HETPNON TNG
kaBopng 0éong mov Paociletor ot pdpka. H €upeon mpooéyyion emyepel va
a&lohoynoet Tig mBavég mnyEg yio Tov el mov Paciletar ot brand equity pe
HETPNON TOV SOUMV TNG YVOONG LAPKAS, ONAAST], 1 aVOyVOPICIUOTNTO TOV GIUATOG
TOV KATOVOAOTOV Kot 1 eidva g papkoc. H éupeon mpocéyyion stvor ypnoun yio
TOV EVIOTICUO TMV TTVYOV TNG YVAOONG HAPKOS UTOpel SuVNTIKA VO TPOKAAECEL TN
JpoPIKN amdKPLoT OV dNpovpyel Tov meAdn mov Pacileton oto brand equity.

H d&peon mpocéyyion yw 1 pétpnon avtov TOL TEANTN EmxEPEl va
aE10A0YNOEL O QUEGH TOV AVTIKTUTO TNG YVAOONG TNG UAPKAS Yo TNV ovTomdKpLon
TOV KOTOVOAMTOV G€ O1popo oTolyeio. TOL TPOYPAUUATOS WAPKETIVYK Yo TNV
emyeipnon. H dueon mpocéyyion eivor ypnon yu tv wpoceyyion towv mbavav
OMOTEAECUATOV KOL TO OQEAN TOL TPOKVTTOLV ONd TN OWPOPIKN ATOKPIoN
onpovpyovv tov merdtn mov Pacileron oe brand equity. Ot dueceg ko EUPEGES
mpooceyyicels yioo ) pétpnon ovt) eivol copumAnpopotikés kot Oa mpémer va
ypnopomoovvror pali. o v epappoyn avtodv twv 600 ewdv uérpnong eivol
avVaYKoio Vo oYEOGTOVV KOl UTOVV  GE EQPUPUOYN HE €va GUOTNUO HETPNONG TNG
kaBapng 6éong. Ymdpyet €vo eKTETAUEVO GUVOAO TOV JOOIKAGLOV £PELVAG Yol VO
mapéxel £yKoupm, £ykvprn kot aSl0momoyn TANPOEOPNGN YO TOVG EUTOPOVS, £TOL
®oTE vo. UmopohV VO TAPOLV TIC KOADTEPEC OLVATEG OMOPAGELS TOKTIKNG
BPOyLITPODEGLLL KO GTPATHYIKAG LOKPOTPODEGA 2.,

Ta o@éln amd tov meddtn mov Pacileton oe brand equity pmopovv va
opadomombovv og 1) mapdyovieg mov oyetiCovrat pe v avarntoén (m.y., n wKovoTTa
HoG HEpKaG Yo vo. TPOGEAKOGOVY VEOLG TEAATES, Vo avTIoTAHOOVV OVIOY®OVIGTIKY

dpaoTNPLOTNTA, EIGAYOVV ETEKTAGELS YPAUUNG Kot dtooyilovv d1ebv) cuvopa), Kot 2)

51 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-
Based Brand Equity. Journal of Marketing 1993:1, 14-15

52 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-
Based Brand Equity. Journal of Marketing 1993:1, 14
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TOPAYOVIEG TOV CLVOEOVTOL UE TNV KEPOOPOpia ()., M EUTIOTOGVUVI] GTO GNUA,
TPLOOHTNOT TIHOAOYNGY], UIKPOTEPT EAAGTIKOTNTO TOV TIUADV, KOl TPIPTNG EUTOPLO
uoyrevon). Avtéc ot UAPKEC UTOPOVLV VO TOPEYOLV KoL GAAGL  OQEAN
vy TV gtaupeio mov dev oyetilovtal GUESH LE TO TPOTOVTO N TIG VANPEGIES TOVG,
omwg Ponbovroc v etarpeion vo TPOGEAKVCOLV KOADTEPO TOVS VLITAAAAOLG,
OMUOVLPYDVTOG UEYOADVTEPO EVOLOPEPOV OO TOVG EMEVOLTEG, KOl GLUYKEVIPMVOVTOG

TEPIGGOTEPT GTAPIEN OO TOVG PETHYOVC .

2.3 IIXTH XTH MAPKA KAl XTO IIPOION (BRAND AND
PRODUCT LOYALTY)

H wiot om pépxo ovtimpooomedel (o €uvoikn oTdorm amévovil 6 €va
EUTOPIKO GY|LOL TOV TPOKVITEL GE GLVETY| ayopd TNG HEpKaS TNV TAPOSO TOV YPOVOV.
Eivor to amotéhecpa g panong tov KotavoA®TOV TOL HOVO 1) GLYKEKPLUEVN
pépko pmopel vo IkavomomoeL TIG avAYKeS TOVG. AVO TPOGEYYIGELS Yot TN UEAETN TNG
EUMIGTOGVVTG GTO GO KLPLOPYOVV GTO HAPKETIVYK. H mTpdT), pict GOUTEPLPOPIGTIKN
TPOGEYYIoN Yo TNV ToTN 6T0 o, Oewpel Guvenng ayopd Tov £va eUmopiKd oo
NV TAPOS0 TOL ¥POVOL MG £VOEIEN NG EUMIGTOGUVNG 610 onuo. H devtepn, o
YVOOTIKY] TPOGEYYIGT OTNV MGTN 61O oMU, vroypappilel 6t 1 cvoumePPopd amd
puovn g 0ev aviikatontpilel v gumiotosvvn oto onua. H miotn cvuvendyeton o
OEGLELOT Y1 P LAPKOL TOV UTOPEL VO NV OVTAVOKAATOL OO TNV OTAT] LETPNOT TG
GLUVEXOVG GLUTEPLPOPES. Mo owoyéveln Umopel vo ayopdoel [0l GUYKEKPLUEVT
pdpka, oot givar 1 TAEOV GLUEEPOLGA GO OLKOVOLIKT Amoyn WEPKO GTNV ayopd.
Muw pukpn ovénom g TG UTopel Voo TPOKAAEGEL TN GTPOPY] G€ GAAN HAPKO. XE
OLTH TNV TEPITTOO, 1| GLVEYNS OYOPA OEV AVTAVOKAQ TV gvicyvon 1 v wiot. To
epébiopa (mpoidv) kot n avtapoPn dev givat 1oyvpr. Mmopovue va GOUTEPAVOVUE OTL

OPIGUEVA OO TOL EUPOVT] OPLEL TNG OWGTNPMOG GLUTEPUPOPIOTIKNG TPOGEYYIONG OTN

3 KELLER, KEVIN (1993) Conceptualizing, Measuring and Managing Customer-
Based Brand Equity. Journal of Marketing 1993:1, 53-68
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HETPMON NG EUMOTOOVVNG OT0 onuo. umopel vo Eemepaoctel Otav 1M wioT
nepIMAUPBAVEL TOGO TN GTAGT KOl T GUUTEPIPOPE>?.

H miom oto onuo mov umopet va ovtovakAd po oelpd omd tov cuvion
OYOPOOTH GTOV IKAVOTOMUEVO oyopaoth onpiovpyel adia, Kupimg pe tn Peiwon Tov
KOGTOVG UAPKETIVYK:N  Ol0THPNCT TOV VOICTAUEVOV TEAATMOV Eivol TOAD AlydTEPO
damavnpn and v Tpocéikvon vémv. Emiong, ival S0GKOAO Yo TOVS OVTOYWVIGTEG
VOl ETKOVAOVOVV GE IKAVOTOMUEVOVS YPNOTEG LAPKAG EMELDN EXOVV UIKPO KIvTPO Yio
vo pabovv vy TG evaAloktikég Avcelc. H emPdpovvon yio v pdpko  givol
onpavtikn. ‘Eva kowd Adbog givat va av&nBovv o1 ToANGELS LLE TNV TPOGEAKVOT| VEDV
TEAATOV OTN  UOpPKO, €vO Tmapopelodv T MOM vrapyovoes. H miom og
KOVOTIOINUEVOVG TTEAATEG, OE OPIOUEVEG TEPIMTMOELS, UTOPEL EMIONG VO TPOGEAKVOEL
ToU¢ GAAOVG pe TN YPNON TOL TPOIGVTOG M TNV TaPOoY GLUPOLADV Vo TO
APNGLOTOMGOVV™>.,

H gumotoobvn o610 onuo g mehatelakng Pacng etval cuyva o TuphHvag TV
Wiov kepolaiov pog pdpkag. AvtavokAid oto moco mbavd o meddtng Oo sivon
£TOLHOG VO oTPaQEl o€ ot GAAN pdpka, €101Kd dtav 1 LapKo KEvel o aAdayn, gite
oV TN €lte 68 YopakTPloTikd Tov Tpoidvtog. Kabog n epmictochvn 6to ofua
avEAveTal, 1 umABEL TNG TEAATELOKNG PACTG GTNV OVTOYMVIGTIKY] OPAoT LEUDVETAL.
Yrdpyovv tovAdyiotov mévie mbava eminedo g miotng. Ta emimeda avtd eivon
TUTOTOM UEVA, KO Oev eppaviCovtar tavta o kKabapn popen. Avtd ta Tévie enimeda,
®6T1HG0, TapPEYEL o aicOnon Yo TNV TOKIAMA TOV LOPE®OV TOV UTOPEL Vo TAPEL TNV

TGN Kot TO TOG oWTO EMIPA KoTh Lépka 1510 kepdaro®.

Kabe eumopikd onuo Bewpeiton 0TL elvarl emopkéc, Kol To EUNMOPIKO U
nailel povo €va Pikpd poro oty andeacn ayopds. Avtdg o ayopaotrg Oa propovoe
va ovopootel éva switcher. To devtepo eminedo mePLOUPAVEL TOVG OYOPUGTES TOL

elval tkavoTompévol e To TPoidv N TOLAGIGTOV OYL dvcapestnuévol. Ot ayopaoTég

54 ASSAEL, HENRY (1992) Consumer Behavior and Marketing Action . Kent
Publishing Company: Boston, 1123-1128

55 AAKER, DAVID (1992) The Value of Brand Equity. Journal of Business Strategy
1992:30

% AAKER, DAVID (1991) Managing Brand Equity. Capitalizing on the Value of a

Brand Name. Free Press:New York, 39-41
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Oa umopovcav va Aéyovtal cvvnbelg ayopactéc. To tpito emimedo amotedeitar amd
exeivoug ot omoiot givor emiong Kavomomuévol ko, EmmAEOV, €xovv KOGTOG
HETOGTPOPNG, T.Y., TO KOGTOG GE YPOVO Kol YpNLa oL oyeTilovTal HE TN HETAYMYT).
210 T€T0PTO €Mimedo Oa Ppeite AVTOVE MOV TPAYUATIKA, OTMOS TO EUTOPIKO G 1)
npotipunon toug pmopet va Pacileton oe va cOUPoro, Eva GHVOAO EUTEPLOV YPNON N
AVTIANTTH VYNANG ToldtnTog. Tunpoto o€ ovTd To TETAPTO EMimedo O pmopovcavva
OVOUOOTOOV (IAOL TNG UAPKOG, EMEDN LRIAPYEL UL GLVOICONUATIKY] TPOGKOAANOT).
270 TPAOTO EMIMEDO lval aPOSI®UEVOL TEAATEG. A1GOAVOVTOL VTTEPNPAVOL Y10 VO VoL
xpNoteg tog pdpkag. H pdpka etvar modd onuavtikd yio avtovg, €ite Agttovpykd
elte g EKPPOoN TOL TTOLoL Elva.

H agocioon tov veiotdueveoyv meAatdv avImpocOnEDEL VO CTPOTIYIKO
TEPLOLCIOKO OTOYKEID 7OV, pHE OMOTN OlYElPIoN KOl EKUETAAAELOT, £)xel N
duvatodmto va mopéyel a&ia pe dtapopovg tpénovs. ‘Eva motd civoro tov melatdv,
pumopel voo HEIDCEL TO KOOTOG WAPKETIVYK, OgdopéVOL OTL givor mOAD Atydtepo
damoavnpd Yo vo, KpOTHGEL VOV TELATN a0 TO Vo KEPOIGEL KOl VO OVOKTNOEL, Kot
mapEyel poyhevon oe oxéomn pe AAAovg. Ot meAdtec pmopohv vao ONOVPYHGOVY T
ENUN TOL oNUATOg Kol dnuovpyovv dwuPePainwon mpog Tovg véoug meldtec. [Tiotol
otovg meldteg Bo dmoer emiong pia emyeipnon cvveyOuevn oto YpOVO Yo Vo

OTOVTIGEL GE OVTOYOVIGTIKES AMEINEC’'.

57 AAKER, DAVID (1991) Managing Brand Equity. Capitalizing on the Value of a Brand
Name . Free Press: New York
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KEDGAAAIO 3. TIPOIONTA IAIQTIKHE ETIKETAZ(PRIVATE
LABELS)

3.1 HENNOIA TQN PRIVATE LABELS

Ta mpoidvta 1WOTIKAG ETIKETOC, OAMMG YVOOTO O EUTOPIKE OHUATO M
ONUOTO KOTOOTNUATOV AOVIKNG TOANONG, Umopobv va Ppebodv oe po gvpeia
nowiMo Tov gumdpwv Alavikng nodinone. H enionun meprypaen mov tovg didet n
Evponaixn ‘Evoon eival «katavolotikd Tpoidvia ta omoia tapdyovrol it omd Toug
dwavopeic, gite mapaokevalovtal amd TPITOLES Yo AOYOPLOUGHO TMV SVOUE®DY, Kot
TOAOVVTOL VIO TNV ETOVLUIO 1| TO EUTOPIKO GTLLO TOL SLOVOUED ALVIKNG TAOANCNG».
[Mopdyovror amd tpiteg etapeieg Y AOYOPLOUGHO EMYEPTOEOV GOVTEP HOPKET
QEPOVV O TO EUMOPIKO ONUO OV OVAKEL OTNV 0ALGida 1 Ttov outko. Ot mo
drodedopéveg katnyopieg TPOIOVTIOV OIMTIKNAG ETIKETAG OVAPEPOVTIOL GE TPOPLLLL.
Evdeiktikd avagépoviatl 10 GUUTVKVOUEVO YAAO, TO EAIOANO0 Kol To GTOpEANLDL, M
Cayopn, 0 KaeEs, To COPOPIKE, TO KATEWYLYUEVO AOYOVIKE, 01 KOVGEPPES PPOVT®YV, OL
popueAdoes, ta 6omplo Kol o Tpoidvto Topdtos (meAtés KAT). AALEC SL0OEOOUEVES
Katnyopieg mPoiOVTOV WIOTIKNG ETIKETOG €lvol TO OMOPPLTAVIIKA, TO €10M
TPOCOMIKAG TEPUIONONG, To YApTd Kabapdtnrog, KATS. v katnyopia Tov
TPOIOVTOV WOIMTIKNG ETIKETAG UTOPOVV Vo, GLUTEPIANPHOVV Kot TPoidvTa TpoPipmy T
omoio. OwatiBevron elte ywplg ovokevacio (yOuo, pe TO KIAO), eilte  eivan
TOKETAPIGUEVA, YOPIG, OUMG VO PEPOLY KATO10 1oYVPO EUTOPIKO ONLAL, TOAAEG POPES
Kot Olywg T€TO0.

H xopuo Bertioon ot cvuckevasio NTov 10 TPOTO Pripa yio Ty emttvyio ™G
Wotikng etkétoc. Emiong, pe v mdpodo tov etdv, n mowdtnta £xel Pertiomdel
OpacTIKA KOOIoTOVTOG TO TPOIOVTO OIWTIKNG ETIKETOC £VOL GNUOVTIKO OVTAY®OVIOTN
TOV ETOVOUOV TPOTOVTIOV. H amddoon TV mpoidvtmv 1010TIKNG ETIKETAG Elval TOPA
TEPIOCOTEPO GLVAPTNON TNG TWNG KOl TNG EUTIGTOGUVNIG TOV KOTOVOAMT®OV. XE
YEVIKEG YPOUUES, 1 ONUOTIKOTNTO TNG WIMTIKNG ETIKETAG NTAV (ol LEYAAN Ponbeia

TPOG TO KATW YPOUUY TOV AOVOTOANTMV, ONUIOVPYDOVTOS TOPAAANAQ o EMUTAEOV

58 ICAP (2005), “ZouTtrep pdpketr”, KAadikp MeAétn, NoéuBplog
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TPOKANOT Y10 TOVG Topoywyovg brand hame mov pémet vo avoakTHoovy akpifd KOGt
Srapripong kot papkeTvyk.,

Ot 10OTIKEG ETIKETEG EMTPEMOVY GTOVG ALOVOTOANTEG VO TPOGPEPOVY
TPOIOVTA GE TUNILOTO, TNG AYOPAS TOL OV ELINPETOVVTIOL OO TOV KOTACKELOOTN Kol
elvar éva epyadeio yoo va onuovpyndet miotn otov ayopaotr. Ilpocepépovv to
TPOG0eTO TAEOVEKTNO TOV TOAD YOUNAOD €£000V UAPKETIVYK KOl TOV TOANGEMV
(T, Yopic damavnpés SLOPNUIOTIKEG EKOTPATEIES), LLE OMOTELEGUO TN YOUNAOTEPN
dapOHpmwon tov K6GToVG. Oplopéva TPOIOVTA WOIMTIKNAG ETIKETAG EXOVV UEYUADTEPO
nepOmplo kEPSOVG (AALG yaunAdTEPO 0mOALTO TEPIODPLO), EVD GAND. TPOGPEPOLY
VYNAOTEPO TEPBDPLO KEPOOVS OO TOV KOTACKEVOGTH GTOV AOVOTTMANTY.

I'vopilovtag avtd kot GAAo 0QEAT, 01 MOVOTOANTES YPNOLLULOTOOUV OAO Kot 1
TEPLGGOTEPES OLMTIKEG ETIKETEC Y10l VO OITOKTI|COVV EMPPOT OTIG GYECELS TOVS LE TO
eumopwikd onuota. H otpamykr] oAANAERiOpOoNS TOV WOIOTIKOV ETIKETOV £XEL
peretnOel oty akaonuaikn Piproypaeio: to YeEVIKO cLUTEPAGHO Ond TV EPELVO
elvat OTL Ol WIOTIKEG ETIKETEC HEMVOLV TN SN TeplfmpPlomoinon TV TIU®V TOV
EMMVLIOV TTPOTOVTOC. AAn mepBmprlomoinom eivar €va 0100€00UEVO PAVOLEVO GTN
Stoxeipion g epodractikng alvsidag kot xst peretndei and tov Spengler®®. Katd
MV E10ayOYN HoG WIOTIKNG £TkETag, o Alavomwintig de facto peidver v tun
MoviKng moAnong evog amd ta TPOIovVIo NG kKotnyopiog, mov ovoykdler Tov
KOTOGKELOOTI VO OVTIOPACEL LE HEIMOT TOV TIUAV TNG YOVOPIKNG. AvTd LE TN GEPd
TOV UETAPPALETOL GE YOUNAOTEPN TN AOVIKNG TNG UAPKOS TOV KOTAUGKELOGTY, 1M

omoio. Letdvel To A amotélespa e meptdmplomoinonc®

59 Michael J. Ashley, Private Label (Generic) vs. Branded Products: Differences Aren’t

Black and White Anymore, http://www.aamcompany.com/private-label-generic-vs-
branded-products-differences-arent-black-and-white-anymore/

Spengler J. 1950. "Vertical Integration and Antitrust Policy." Journal of Political
Economy, 58(4), pp. 347-352.
61 Business Week, March 21st, 2005, The Big BRands Go Begging: They're on fewer
store shelves as Europe's private-label business takes over

60
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3.2 KATHI'OPIEZ TAIQTIKOQN ITPOIONTOQN

Ta Tpo1ovTa 1010 TIKY ETIKETAS Y®PILOVTAL OE TEGGEPIC KOTNYOPIES:
1. generic private label
Copycat brands

premium store Brands

A w

value innovators

generic private label

To dévopd tovg givarl aveEAPTNTO OO TO KATAGTNUO, ELPAVIGTNKAY Y10 TPAOTN
@opd ™ dekaetio Tov 70 ko 10 ypdvia apyodtepa giyov eEamiwbel oe OA0 TOV KOGLO.
Ta cuvavtodpe og Katnyopieg mpoidovimv mov Kahdntovv Bacikés avdykes Omwg yopti
vyelag, avoyuktikd, Cmotpoeés, KovoepPomomuéves kadnuepvég tpoeég Kth. Ot
ovokevaoieg tovg meptlopuPdvouv Alyeg M kol KaBOAOL TANPOQOpiEg Yoo TOV
TOPAY®YO KOl GUYKEKPIUEVA, 1| CLOKEVAGIN TOVG NTAV AEVKN UE LOOPO YPAULOTO KOt
TPocdople Hovo to €1d00g Tov mMPoidvtog. Emiong €yovv v yapnAdtepn dvvart
TN, YOUNAY] TOWOTNTA, OEV SLOPOPOTOLOVVTOL GE TIMOTA, dEV YOV GNUAVTIKY BEom

670 PaPL Kot ToAD omdvia Tpowdovvton®? .

Copycat brands

Epmopikd ofjpato mov aviKouy cg ntyeipnon MovIKNG Kot To. OToio EPOLV
YOPOKTNPIOTIKA (7.}, CLOKELOGIO, TOLOTNTO) OUOWL HE OVTA 7oV YopakTnpilovv
Kamola yvowotn pdpka eBvikng eupéretag. Ot kKAOVOL WOIOTIKNAG EXOVORING EXOVTOG
nepimov TV 1010 TOLOTNTA PE TN HApPKO- NYETN, OAAG TOAD youniotepn Tyun (5 — 25
% ). Ta mwpoidvia avtd AOY® TOV TOPOUOI®V YOPOKTNPIOTIKAOV TOVES UE YVOOTES

pépkeg, avEAVOLV T GUYYLON TOV KATOVIAMTOV KOl 001YOUV TOVG KATAVUAMTEG GTO

62 MdaAiapng . (1990) “Elcaywyry oto pdpkeTivyk” B”Ekdoon, ABrva: Exkddoeig

2TOMOUANG o€A. 338.
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va ayopdcoovv AoavOacuéva to TPoidv 10MTIKNG enmvopioag ovii g MyEtdag

népioc®,

premium store Brands

Ta mpoidvta avtd to omoio Ekavay TV EUEAVIOT Tovg TN deKaeTio Tov 1990
etvatl avatepa amd Amoyn TOOTNTOG KOl TIUAG OE GYECT LE TOVG KADVOLS O1MTIKNG
eTIKETOC, TpomBovvtol Kot Torobetovvial oe karég BEoelg 010 Katdotnua. Ot Adyot
vy v dnuovpyio Toug ivar 6t Exovv peydia mepilBmpla kEPSOLS, dNOLPYOVV
ToTN TOV KOTOVOA®TOV GTO KATAGTNU Kol PEATIOVOLV GTNV €KOVA OA®V TOV
TPOIOVTOV WOIOTIKAG erwvopiag Tov Aavéumopov. Kat’ eméktaon divouv v
JUVOTOTNTO GTOV AOVEUTOPO VO. SIOPOPOTOLEITOL KOL VO AvTOY®VILETOL IKOVOTOUTIKA

og o1ebvn emimedo.

value innovators
O o010%0¢ TV TPOIOVTI®OV aVT®V €ivol vo. TPOGPEPEL LYNANG TOLOTNTAG

mpoldvta o€ eEAIPETIKG YOUNAES THEC. ZuvinBog Tétoleg pdpkeg eivor mTOAD
1GOPPOTNEVES KOl PACIGUEVES GE €vov AOYIKO TPOTO AYNMG amdQaong Kol TapOAOo
OV GLOTIVOVTOL KATOEG KAVOTOUIEG GTOV KATOVOAMTN 0 KOPLOG 6TOYOG TOVG £ivat

VO, TAPAEIVOLY O1KOVOIKGS,

3.3 XTPATHI'IKOI XTOXOI: OI AIANOIIQAHTEX KAI TA
[TPOIONTA TAIQTIKHX ETIKETAX

OL emuelpnoelg mou SpaotnpLomololvTaL OTOV TOMEQ TOU AlavikoU epmopiou
B£Aouv va OTTOKTOOUV TIEPLOCOTEPOUC KATAVOAWTEG. OPLOUEVEG OTPATNYLIKEG UIOPOUV va
xpnotwpomotnBolv yla TtV OVATTUEN TWV OXECEWV HE KOTAVOAWTEG. H moldtnta twv
TPOLOVIWY KAl TWV UTNPECLWY CUUBAAAOUV OTIC KOAEC OXEOELG HETAED TWV KATOVAAWTWY

KoL TwV gpyalopévwy, KaBwWE KoL 0TOV aVIAyWVLOUO LLE TOUG aVTUTAAOUG LECW TN Helwaong

63 Md&Aiapng . (1990) “Elcaywyry oto pdpketivyk” B”Ekdoon, ABrva: Exkddoeig

2TAPOUANG oeA. 338.
64 Eiprivn |. TnAkidou,( 2004), H Epeiva Tou Mdpketivyk I ‘Exdoon, EAANVIKG
Ipdauuata, ABAva )
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TWV TWWV. Ao TNV GAAN TAEUPA, oL ALOVOTIWANTEG ETLXELPOUV OAO KOl TIEPLOCOTEPO VA
avamnTuéouv ta MPOoloVTa LOLWTLKNAG ETIKETOC TOUG Adyw TG dUvaung eAéyxou, KabBwg Kal Ta
vPnAd mepBWpLA KEPSOUG TTOU TTAPEXOUV OTOUC ALaVOTIWANTECS,

[010TIKEG ETIKETEC ATOTEAOVV ONUEPOL EVAL CNLLOVTIKO EPYAAEIO LAPKETIVYK, KO
01 MOVOTTWANTEC £XOVV TNV TAGT VO OVOTTOGGOVV TO TPOIOVTO WOIMTIKNG ETIKETOS Yo
dpopovg Aoyoug M otdyovs. Kdabe évag amd awtodg Toug oT1OX0VG avoADETOL

TOPOKATO:

» IIpoortikn Kdctovg

O1 10TIKéG eTIKéTEC dev avtayovilovtal yia x®po oto plera.® Mmopovv vo
napéyovy peybro mepopla k€POovg, Onwc avTéG Tapovctdlovial KaALTEPO GTO
KOTAOTNUO, Kol Vo, TOAOVLVTOL GE YounAotepes Twég amd O, Tt givol ot efvikég
napkec®’. Me tov éheyyo TV Somovdv SgHUong Kot Tpodinong TV Tpoidvimy
WI0TIKAG  TIKETOG oty ayopd®®, ot MavomoAntéc umopodv Vo TPoseEPOvLYV
EKTTAOCELS OTOVG KOTOVOAMTEG O HEYOAEG moocdTTes. Ol 101OTIKES ETIKETEC
TPOCPEPOLY YOUNAOTEPES TIUES, AOY® TOL KOGTOVS TOPAYMYNS, POV cuokevascia,
eMayoTn Staprpion, Kot yopnhd yeviké 0805,

Yrmapyer emiong o oyéon HETOED TOV  OWKOVOUIKOV CLUVONKOV Kol NG
TPOTIUNGNG TOV KATAVOAOTOV Yoo TO TPoidvta WIOTIKNG £Tkétog. [a tovg
MOVOTOANTES, TO TTPOTOVTA WOIMTIKNG €TKETAG — emnpedlovion AyOTEPO OO TIC
apvnTiKéG otkovoutkés ouvOnkee '0). Mo pedétn to 1993 onusidvet Tt 1 avamTuén
TOV TPOWOVIOV TNG WOUDTIKNG ETIKETAG oKOAOVONCE Mol TEPLOOKN TEPiodo. Xe

OPVNTIKEG OIKOVOUIKES GUVONKES, LINPEE OOKPLTIKY TTTMOGT TOL ELGONUATOS TMV

65 TERPSTRA, Vern/SARATHY, Ravi (1994), International Marketing, (United States of
America: Sixth Edition, The Dryden Press, Harcourt Brace College Publishers), pp 280
66 ONAS, Astrid / ROOSEN Jutta (2005), “Private Labels For Premium Products —

The Example ofOrganic Food,” International Journal of Retail & Distribution
Management, 33/8: 641

67 PARKER, Philip/KIM, Namvoon (1997), “National Brands Versus Private Labels: An
Empirical Study of Competition,” Advertising and Collusion, European Management Journal ,
15/3: 107

68 DELVECCHIO, Devon (2001), “Consumer Perceptions of Private Label Quality: The
Role of Product Category Characteristics and Consumer Use of Heuristics,” Journal of
Retailing and Consumer Services , 8: 240

69 DICK, Alan/JAIN, Arun/RICHARDSON, Paul (1997), “How Consumers Evaluate
Store Brands,” Pricing Strategy & Practice , 5/1: 18
70 SAVAAEGI, A pek (2003), “Perakendecilikte Yeni Eyilimler: Perakendeci Markalarxn

Geli Aimi ve Tirkiye'deki Uygulamalarx,”Celal Bayar Universitesi Aktisadi ve Adari Bilimler
Fakdltesi Yénetim ve Ekonomi Dergisi, 10/1: 90
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KATOVOAOTOV Kot 1 {Tnon Tov Tpoidviev WIoTIKNG eTikétag avéndnke. Qotodco, 1

SMUOTIKOTNTA TV EBVIKOV oNUATOV ovédveTot dTav 1) otkovopia avartososTor’ .

> IIpoortikn Xyéoewv

Ot éumopotl MaviKng TOANONS avATTOGGOLV TO TPOIOVTO OIMTIKNG ETIKETAG
T0VG, AapuPdvovtag vmoéym TIc avdykeg kot TG embupieg tov Kotoavolotodv. Ot
WOIOTIKEG ETIKETEG, OC WEPOG TNG OTPUTNYIKNG MAPKETIVYK, TAPEYOLV L0 KOADTEPT
€0TIOOT Y10 TOVG KOTOVOAMTEG KoLl TN OLPOPOTOINGT TOV AUVOTTOANTH omd TOVG
avTImdhovg Tov’?. Ot 1d10TIKéG £TtikéTeg Dempovvrat £va Oepeliddec epyalsio yio TV
emToyn oTpoTnyiKy Stapopomoinong’s. ‘Etot, ot éumopotl AMavikig mov Stvovy 6Toug
KOTOVOA®TEG L0 SOPOPETIKN EMAOYN LE TPOIOVTO WOMTIKNG £TKETOS givan og Béom

VoL £x0vV o Stapopetikyy 0dom oty ayopd’s,

Ot éumopot MaviKNG TOANGNS £XOVV TN SUVAUN TOV VYNAGV TILAOV Yo TIG
WOIOTIKEG ETIKETEG TOVG e&0UTIOG TNG TOANONG LOVO GE OVIKA ONHOTA TOV OVTUTIA®Y
T0u¢". O1 éumopot MoviKig TOAOoNG £XxOVV KVPIS Vo AGBovy vIdyn To Yeyovog Ot
évo. EUTOPIKO OoMUa €Yl po €KOVOL Kot OTL 1 €1KOVO, €ival 61N Guveidnomn TtV
KatavaAwtdv. Ot éumopot emBopovv va givar Oxt Lévo ot TOANTEG TOL TOAOVV TO
TPOTOVTO TTOL TOPAYOVTOL OO TOVG KOTOGKEVOAGTES, OAAL KOL VO VoL O EMYEPNCELG
TOV OTOI®V 01 OUMTIKEG ETIKETES EMAEYOVTOL OTO TOVS KOTOVOAMTEG Kol TOpdyovTol
amd pova TouG.

[diwTtiKé eTikéTeg emMTPEMOVYV EMIGNG GTOVG ALVOTOANTEG VO KAADTTTOLV T
KEVEL o©TO TPOIOVIOL TOL Ol KOTOOKEVOOTEG €OV  TOPAUEANCGEL  ZOPAOS, Ol
MOVOTOANTES XPNOILOTOIOVV OIMTIKES ETIKETEG, TPOKEUEVOD VO, EVICYLGOVV TNV

EIKOVO TOV KATOCTHUATOS TOLG KoL VO TTAPOLVY Hto 0661 6TO HVAAO TOV KATOVOAWMTY).

n HOCH, Stephen J./BANERJI, Shumeet (1993) “When Do Private Labels Succeed,”
Sloan Management Review , 34/4: 58
e TAMILIA, Robert D./CORRIVEAU, GillessfARGUEDAS, Luis E. (2000),

“Understanding the Significance of Private Brands with Particular Reference to the Canadian
Grocery Market,” Business Strategy Department, University of Quebec in Montreal, Working
Paper, 11-2000: 25.

n DODD, Colleen Collins/LINDLEY, Tara (2003), “Store Brands and Retail
Differantiation: The Influence of Store Image and Store Brand Attitude on Store Own Brand
Perceptions,” Journal of Retailing and Consumer Services, 10: 346

74 FERNIE, John/PIERREL, Francis R.A. (1996), “Own Branding in UK and French
Grocery Markets,” Journal of Product & Brand Management, 5/3: 49
s ERDODpAN, Tarkan (2003),Rekabet Hukuku A¢xVxndan Perakende Sektériinde

Alxm Gucii(Ankara:Rekabet Kurumu Yayxnlarx, No: 85, 28-29
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AVt €yel OG OMOTEAECUOL TNV EKTPOTN TNG TOTNG OMO TO EUTOPIKO GNUO YL TO
kordompa’®. Edv o moAnTig sival emTuyic te TV IIOTIKY ETIKETO TOV TPOIOVIMY
OV, N €4V TO TPOIOVTO WOIMTIKNG ETIKETAG TOV EMALYOVTOL OO TOVG KOTUVAAMTES,
161 B0 TPEMEL VAL EMGTPEYOLV GTO {010 KATAGTNLO Y10 VO 0yOPAGOVY TO TPOidvVTa
W10TIKAG eTtkéTag’ . Avtd 0QeileTal 6TO YEYOVOS OTL Ta TPOIOVTA ISIOTIKAG ETIKETAC
MOV TOAOVVTOL HOVO GTO KATAGTNUO TOL'S AOVOTOANT O OmOiog KOTEXEL TO
eumopikd  onuo. Ot AMovom®Antég moOv  avVOTTOOOOVV  GYECELS HeTalh TV
KOTAVOADTOV KOl TOV TPOIOVI®MV WOIOTIKNAG ETIKETAG KOL OTOKTOVV £VOL TAEOVEKTTLLOL
évavtt Tov avimdilov tovg, Bo vmoomnpifovv emiong Tig mpoomdbeleg mpog TV
avamTuEn VEOV TPoiovTImY'S.,

Ot éumopotr MaviKNG TOANONG YXPNOWOTOOVV OYl HOVO 0L GTPATNYIKN
YOLNADV TILOV, 0AAG Kot divovy onuacio oe GAAOVG TaPayovTeS, OTTMG 1 TOdTNTA
TOV TPOIOVI®V, N OVATTVEN TPOTOVTOV, 1| GLGKEVAGI, KOl 1| KAAVTEPN TAPOLGINCT
TOV TPOTOVTOG OTO KOTAGTNUA. AKOUO, Ol AOVOTOANTEG LIOYPEOVVTOL EMIONG VO
KataAdfouv Tovg Katavalmtég, vo kKabopicovv Tt emBupovy kot yperalovrol, Kot vo
avamTOEOVY TOL EUTOPIKO GNLOTO, TOL UTOPEL VO TOPOVGIAGOLY TOAAL OPEAN Yol
TOVG KOTOVOAMTEG KOL TO OTTOL0L £YOVV CTUOVTIKA OLOLPOPETIKE YOPOUKTNPLOTIKA Omd
6,Tt ot e paprec.

Emnmiéov, n  pedém mov  éxove 1 Evporaiky < Emitpomn
delyvel 0TL 0 POAOC TV TPOTOVIMV 1OUMTIKNG ETIKETAG AAAAEE €101KA GTO TPOPLULAL
OTOV TOUEN TOV AVIKOD EUTOPiov. AVTA TO EUTOPIKE CYLLOTO, TO OTOI0 ATOTEAOVV

[0, EVOAAOKTIKY AVoT Yo T1g e0vikég papkeg (e younAn motoTnTo Kot Tig TWES),

6 TAMILIA, Robert D./CORRIVEAU, GillessARGUEDAS, Luis E. (2000),
“Understanding the Significance of Private Brands with Particular Reference to the Canadian
Grocery Market,” Business Strategy Department, University of Quebec in Montreal, Working
Paper, 11-2000: 17

77 STEINER, Robert L. (2004), “The Nature and Benefits of National Brand / Private
Label Competition,” Review of Industral Organization, 24: 112

n DICK, Alan/JAIN, Arun/RICHARDSON, Paul (1997), “How Consumers Evaluate
Store Brands,”Pricing Strategy & Practice, 5/1: 18

79 JONAS, Astrid / ROOSEN Jutta (2005), “Private Labels For Premium Products — The
Example of Organic Food,” International Journal of Retail & Distribution Management , 33/8:
639

80 MIRANDA, Mario J./JJOSHI, Malay (2003), “Australian Retailers Need to Engage with
Private Labels to Achieve Competitive Difference,” Asia Pasific Journal of Marketing and
Logistics, 15/3: 37
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TOPOVGIALOVTaL GTOVG KATAVOAMTEG LE PEATIOUEVT] TOLOTNTO KOl GLVOVAGHOVE Y1 TO
véo TpoioveL,

Youpwvo pe v Corstjens kou Lal (2000), n mopovcioon TV TPoidVTOV
WOIOTIKNAG ETIKETAG TOL £YOLV VYNAN Toldtnto umopetl va elvar évo HéGo Yoo TOLG
MOVOTOANTEG va oNuovpyncovy dlapopomoinon 010 KOTAG TN,
miotn, Ko kKepdopopia. ['a mapdderypa, n Carrefour epmopevetor evepyd To 1O10TIKO
™G TPOToV eTKETAG Kot Tomobetel Ta TPOoidVTO AVTE MG EVIALAKTIKEG ADGEIS LVYNANG
nootTag omévavtt oto g0vikd eumopwd onpoto. H  Carrefour oaivetor va

Katalofaivel OTL 1 TOTOBETNON TOV WOIOTIKOV ETIKETOV UE PAON TIC YOUUNAOTEPES

TIEC UIOpEl VoL oNUATOSOTEL YapMAOTEPN TOWOTNTO Ko Oyt peyoAdtepn aéiod?

> H Bocwouévn tpoontiki 6TV ayopd

Otav ot eBvikol ETOVLOL KOTACKEVAGTES AVEAVOLVY TIG TIUES TV TPOIOVTOV
TOVG Y®PIG AOYO0, Ol AMOVOTTOANTES UTOPOLY VA AENGOVY TOV EAEYYO TOLG GTO PAPL
Kol pumopovv €161 va avtayoviovior ta eyyopla mpoidvta. Ot Eumopotr Alvikig
TOANCNG €YOLV EMIONG TO TAEOVEKTNUA VO TOPOLCIALoVV YOUNAd KOGTOG oTol
TPOTOVTA WOUMTIKNG ETIKETAG KOl EIGAYOVTOG TEPICCOTEPES EVOAMUKTIKEG AVGELS TIULDV
Y Toug KatavaA®tés. Ot KotavoAoTtés Aappdvovy ££0KovOUNcn €0V TPOTLLOVV
WIOTIKES €TIKETEG. Q0TOGO, COUPOVO O 7O CNUAVTIIKOG TOPAYOVTOS OTIS 1OUMTIKEG
eTkétec etvor M avamTuEn g moOTNTAS TV TPolovTeV. Ot EUmopor MOVIKNG
TOANONG HE TNV TapoVoe TOKIMO TPOIOVIOV GTOVG KOTOVOAMTEG HE TPoidvTol
WOIOTIKNG ETIKETAG TOVS, KOl, GE GUYKPION UE TG €OVIKEG LOPKES, TPOGPEPOLY TNV
gUKOIPIOL Y10, TV ayopd TPOTOVTOV To1dTnTag eOnvoTepads.

Tavtodypova, ot MOVOTOANTEG YPNOUOTOIOVV OIMTIKEG ETIKETES WG EPYOLEiD
TPOKEWEVOD Vo EAEYEOLY TO KOVAAL Kol VO LELOGOVY TV €EAPTNOoN Yo To. €0ViKd

onuata. Méoa amd ovTHV TNV TPOKTIKH, TNV OVATTLEN KOU TO EUTOPO  TOV

81 SOBERMAN, David A./PARKER, Philip M. (October 2003), “Why Private Labels May
Increase Market Prices,” Working Paper Series : 3
82 DICK, Alan/JAIN, Arun/RICHARDSON, Paul (1995), “Correlates of Store Brand

Proness: Some Empirical Observations,” Journal of Product & Brand Management , 4/4: 21

8 HEDGES, Julie (2003), “Competition Leads to Growth of Private Labels”, Sema
News and Business : 61

54



TPOIOVIOV  1OWMTIKNG  ETIKETOG KOTA TV  €BVIKOV  EUTOPIK®OV  onudtomv, ot

MAVOTOANTEC VoL CVECVOLY TN SUTPAYUATEVTIKY TOVC oYV

3.4 IIAEONEKTHMATA KAI MEIONEKTHMATA TITA TOYX

ATANOIIQAHTEX

[TAEONEKTHMATA

MEIONEKTHMATA

YymAd tepdopra k€pdovg

Meiwon g KepdoPopiog TOV AMAVEUTOP®V.

Evioyvon g eikovag 10V KOTAGTHLOTOG KoL
dNUovpYia TGTOTNTOS TOV KOTOVOAMTN

XoaunAdtepn Kepdo@opio. oVl TETPUYDVIKO

HETPO

Alopopomoincn Tov AVEUTOPOL

YmoBdaOunon tov store image

Avvatémto SUOPPOOoNG TOV TIUAOV Kol TOV
YEPIOUOD TOV TPOGPOPMV KOl EKTTMGEMV OO TOV

MavEumopo

DOopd PMIGTOGVUVNG TOV KATAVOADTMV.

AlOTpoyLOTELTIKT) OVVOUT TTOVE® GTOVG
KOTOUGKEVOOTEG-TTAPAYMYOVS

Olo o SuKodpOTO Kot 0QEAT TOL ATOPPEOLY OO

TO EUTOPIKO GO OVIIKOVV GTOV ALVEUTOPO

INAEONEKTHMATA

> Yynid mepbopro kEpdoue

To omovdoOTEPO TMAEOVEKTNUO TOV TPOIOVI®OV 1OWOTIKNG ETIKETOC  €lvor

avapeiofimra Ta VYNAoTEPA TEPBMPLO KEPIOLG TOVG. AvTd cuUPaivel Kupiwg S1OTL

domaves OmwG M €Peuva Kot ovATTLEN, N OPNULICT), 1| TPOMONGN TOANGE®Y Kol M

84 GOMEZ, Monica/BENITO, Natalia R. (2008), “Manufacturer's Characteristics That
Determine TheChoice of Producing Store Brands,” European Journal of Marketing,42/1/2:

164
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QLGOIKN dtovoun etval ToAd younidtepec. EmmAéov ta mpoidovia avtd epdGov £xovv
®G TPAOTO HEANUA TN YOUNAN TN, £(0LV Kol WIKPOTEPO KOOTN KOTAGKEVLNG, OV

OLYVA CTULOAVEL KO YOUNAT TTO1OTNTO KO LIKPOTEPEG AELTOVPYIKES OATAVEG,.

> Evioyvon ¢ ewoOvoc TOL  KOTOGTAUOTOC KOl Omnuiovpyio motdTNnNTac TOL

KOTOVOA®TN

Ta mpoidvta WIOTIKNAG ETIKETAG LITOPOHV VO, EVOLVOUDGOLV TNV TOVTOTNTO TOL
KOTAGTNUATOG OGOV €xouv TV 101 emmvopio. Anpiovpyodv v mTOGTOTNTA TOL
KOTOVIAW®TY] €POGOV Ol ayopacTég avayvopilovv v a&ia cuYKeKPEVNG HAPKAG TTOV

pmopel va ayopaotel LOVO GTO GUYKEKPULEVO KATAGTNLO 1] 0ALGION KATAGTNUAT®V.

> Al0QopomoincT Tov MavEUTOPOV.

Ta mpoidvta pe TV ETOVLUIN TOV AVEUTOPOV OTOTEAOVV EMIONG Kot pio Baom
dwpoporoinong pe to dAra katactiuota. H pépka tov kataotpotog dgv pmopet va
ayopooTtel 0AAOD . pe auTn TNV £vvola 1 LAPKO TOV KOTOGTHHOTOS OL0POPOTOLEL TOV

MAVEUTOPO OO TOVE AVTOYOVIGTEG TOVES,

> AWmpayLoTELTIKN d0VALN TOVE GTOVC KOTAGKELAGTEC-TTAPAYDYOVC

[Ipoidvta WOOTIKNG €TIKETOG HE VYNAN  EUTOPELGIUATNTO  UITOPOVV VO
eVIoYLoOVV TNV oM TV AMOVEUTOP®V 6TO O1KTVLO dLaVOUNG, KABMG AEITOVPYOVV MG
LOYAOS SOMPOYLATEVTIKNG TieoN S TPOG TOVS TpounBevtéc. Me avtd tov TpOTO PECH
NG OMEMNG OV TPOKOAOVV T OO TOVG EUTOPEVUOTO, UTOPOVV VO KEPOIGOLV

KOAAVTEPOVS OPOVS EUTOPIOV OTO TOVS GLUUETEXOVTEG GTO KOVAAL.

>  Avvozdnro SopdpOmonc TOV TIUEV KOl TOL YEPLGUOL TOV TPOSOOPOV Kol

EKTTTAOCEMV a0 TOV  ALAVEUTOPO YWOPIC TEPLOPICUOVC, OTPUTNYIKN 1 Omoia

Asttovpyel cov  amoudvmon GTOV  avVIOYOVICULO TOV TWOV UE TO ETMOVLLO

TPOIOVTA.

8 Dick, A., Jain, A. and Richardson, P. (1996), “How consumers evaluate store

brands”, Journal of Product & Brand Management, Vol. 5 No. 2, pp. 18-24
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> Olo o SIKo®OUOTO Kol 0QEAN TOL amoppéouy artd TO EUTOPIKO GTUM OVAKOUV

otov Movéumopo®.

MEIONEKTHMATA

> Meioon e kepdoopiac TV MOVEUTOP®V.

2T1G TEPIMTMGELS TOV TOAAOT KATAVOAMTES aryopdlovy HeYyEAo TOCOGTO TPOTOVI®MV
WOIOTIKNG ETIKETOS VILAPYEL Kivouvog peimong Tov kKEPOOVG Tov Alavépumopov. ' tovg
KOTOVOAWTEG OVTOVG YpNolomoleitar o O6poc heavy users kot eivar Atydtepo

KEPOOPOPOL 0O 6G0VE ayopdlovv HETPLO TOGOTNTA TPOTOVTIMV IOIMTIKNG ETIKETAG,

> XounAdtepn kepdoopia ovd TETpOy®VIKO LETPO

e ohyKplon LE TO ETOVOUN TPOIOVTA, TO TPOTOVTO WOLMTIKNG ETIKETAS GLYVA dEV

SNHLOVPYOHY LVYNAITEPT KEPSOPOPIaL OVEL TETPAYDVIKO HETPO XDPOL GTO PAPLE’,

> YnoPd&Ounon tov store image

[Tpénet va 000¢el 0 amapaitnTog YHOPOG GTO KATAGTNLLO KOl GTO EMMOVVLLLO TPOTOVTOL
T OO0 TPOGEAKVOVY KATAVOAMTEG O10TL o€ avtifetn mepintwon vrdpyel kivovvog

VoL TANYEL 1] £1KOVE TOV KOTOGTAHATOCES,

> ®00pd EUTIGTOGHLVNC TOV KOTAVOADTOV.

e mepintmon TPoPANUATOV TOOTNTOS O KOTAVOAMTNG “TIH®PEL” TO TPoidv Kot
™V oAvcido. Av dnAadn To TPOIOdVTA TOL ALOVEUTOPOL KOAVTTOLV OlPOPETIKES
TPOTOVTIKEG KoTNyopies, pio apvntiky eumelpio o€ pion Tpoiovtikn Koatnyopio pumopel

VO OOTPEYEL TOLG KOTAVOAMTEG Omd TNV Ooyopd TETOWWV TPOIOVI®MV OE GAAEG

86 Baltas, G. (1999), “Understanding and managing store brands”, Journal of Brand

Management, Vol.6

87 Kotler, P. (2003), Marketing Management, 11th Edition, Prentice Hall, Pearson
Education Inc, New Jersey

8 Pauwels, K. and Shrinivasan, S. (2003), “Who benefits from store brand entry?”,
Marketing Science,Summer, Vol. 23, Issue 3, pp. 364-391
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KaTNyopieg Kol akOUN Kol vo. @Oeipel TV EUTIGTOGVUVI] TOL TEAATN GTO KOTAGTNLO

89

070 GUVOAO TOL®”.

3.5 IIAEONEKTHMATA KAI MEIONEKTHMATA TITA TOYX
I[TAPAT'QI'OYX

AvoATIKOTEPO PLEPTKA OO TOL TAEOVEKTILLOLTA Y10 TOVG TTOPOY®YOVS givo:

R/
L X4

7
L X4

ZopPdArel 6TO YTICIO KAADV GYECEMV LE TO KOAVAAO SLOVOUTS.

Kdmolot kataokenaotéc EMAEYOLV Vo TapAyovV TPOIOVTA WOIMTIKNG ETIKETOG
KOTNYOPLOV OTIS OTOIEG T Ok TOVG TTPoidvta dev Exovv dwaitepa VYNAELG
TOAGELS KOl HE ALTOV  TOV TPOTO ATOPEVLYOLV TOV KOVIPOAMGUO TV SIKAOV
TOVG EMTVYNUEVOV TPOIOVIWV.

[Ma tovg véoug mapaymyovg, N mopay®yn TETOIWV TPOIOVIMV TPOCPEPEL TN
duvatdTTo.  €16000V OTNV AYOpd AmoPEHYOVTOS TO LYNAO KOGTOG TNg
SleNong Witepa 68 AyopEs e LYNAL EUTOOLL E1GOO0V

Alvel 6tov €010 TOL TNV €vKaLpio Yo owovouieg KAMpokag TOGO OTNV
napaywyn 66o kot ot Swvopr. Ot Pounyavieg mapdyovv ta. mpoidvia
WOIOTIKNG ETIKETAG TAPAAANAO LLE TNV TOPAYDOYN TOV «ETOVOL®V» ToVG. 'ETot,
dev yperaletor vo avé&oovy oNUOVTIKE To. AEITOVPYIKE TOvg ££000L Yo TV

Tapoymyn npoidvtwv PL.

MEIONEKTHMATA

R/
¢

Meiwon k€pdoug.

H atvénon tov pepdiov ayopds péocm mpoundeiog mpoidovimv IO1MTIKNG ETIKETOG

umopel va CNUIOGEL TNV YEVIKOTEPT) KEPOOPOPIN TOV TAPAYMYOV.

89

Thompson, S. (1999), “The new private enterprise”, Brandweek, Vol. 40 No.18,

pp.36-40
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% AmokdAvym TANPOQOpPLOV
Or Movéumopot Umopel v YPNOLUOTOICOVY TIS TANPOPOPieg KOGTOVG TOV
Aoppdvovy amd Tovg Tapaymyovs Yo VO EVOUVOUMGOVY OKOWO TUPOTAve TV B€om

TOVG GTOV KOOOPIGHO TV EUTOPIKDV OP®V.

% AvoKoMieg otnV mapaymyn

"Eva dALo ototyeio mov Ba mpémet va Anedel v’ dyv givorl Tog mBavov n Topoyn
TPOIOVTOV 1OIWTIKNG ETMVLUIONS VO TUPOVGLIGEL KATAGKEVUGTIKES KOl SLOVEUNTIKES
dVOKOALEG.

% YmoPdaOuion g 1KOVIC TOV KATOCKELAOTMOV TMV ETMVUU®OV TPOTOVTOV

[ToAéc emyepfioels O0ev avolopBdvouv v mopaymyn TPOIOVIOV 1OUOTIKNG
ETIKETAG, OOTE VO UMV YOAAGOLV TNV £KOVO TOL £YOLV SLUUOPPADCEL GTO, AT TOV

KOTOVOAOTOV ToVG™,

% Baltas, G. (1999), “Understanding and managing store brands”, Journal of Brand

Management, Vol.6
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MEPOX B : [IPAI'MATOIIOIHXH EPEYNAX

KEDAAAIO 4. TAYTOTHTA EPEYNAX
4.1 ME®GOAOAOI'TA

Ynrdpyet éva peydao €0pog HeBod0AOYLDY OV UTOPOVV Vo, XpNGHLOToNHovV
vy ™ Oowsoyoyn g épevvoc. H emoyn g pebBodoroyiag m omoia Oa
ypnoonomel tehkd oyetiCeton pe tov TpOTO e TOV 0moio T0 TPOPANUA HEAETATAL.
O oyxedacpdg g £pevvag elval Pl GTPATNYIKY EMAOYT TOV YIVETOL LE GKOTO TOV
EVIOTICUO U0G TTPOCEYYIoNG, 1 omoia Qo emtpéyel v €miAvon TOL €PELVITIKOV
TPOPANLTOG e TOV KAADTEPO duvatd TpdTo. O KATAAMANAOG GYESOCUOG TNG £PEVLVOS
dto@oAlel 6Tt M GLAAeYOUEV TAnpogopia glval aKpPNg Kol GYETIKN WE TOVG
1e06VTEG GKOTOVG KOl 6TOYOVS TNG. AVTIOET™G €vag eAMTNG Kot Un KotdAANAOG Yo
NV TEPIGTUON OYESOGUOC, KATOANYEL OTY] GLAAOYY] TANPOPOPNONG MOV OEV
AVTOTOKPIVETOL GTIC VAYKES TOV EPELVNTIKOV TPOPANLATOG.

H ev AMoyo épesuva deldyeton ota mAaiclo mTuylokng epyaciog pe Bépa
dlepeLYNON TOV GLVNOEIDY KoL TNG GTACTG TOV KOTOVOAMTOV ATEVAVTL GTA TPOIOVTQ
WOIOTIKNG ETIKETAG KOl EWOIKOTEPO TOV KOPE WOIOTIKNG ETIKETOC.

Oao mpayuatomombel oe oTEAEYN ETAPEIDV OAAG KOl GE OmAOVS avOpdTOLS
oTIg TEPLOYEG TG Oeccarovikng pe T HéEBodo tov epmtnuatoroyiov. To chHvoro TV
epOTNUATOAOYI®MV Bepeital avTITPOCOTEVTIKO Yid TNV QYWY GUUTEPUGULATOV TO
omoia. eivor amoapaitmta ywoo vo kobopiotel n mopeion TwV  TPOIOVTOV 1OLOTIKNG
ETIKETOG , GTO TOPAV Kol TO LEALOV KOl EWOIKOTEPO TOL KAPE.

H dweayoyq g €pevvag mpaypoatomombnke katd v xpovikn mepiodo
YentepPpiov — Noguppiov tov 2014. To péyebog tov delypatog opicOnke cel100

dropa.
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4.2 IIEPIEXOMENO EPQTHMATOAOI'TOY

To epotpatordylo mepthapPdvel 9 epOTOEIS TOV APOPOVY TO BEUa TNg
épeuvag ka1 4 EPMOTNOCELS TOV APOPOVY T ONUOYPAPIKE oTotyeln Tov detypatog. Ot
epmmoelg 1 Kot 2 apopovv TNV €1G00MUATIK OAAAYT TOV £YEL TPOKOLYEL AOY® NG
owovoutkng kpiong. Ot gpotoelg 3,4,5 a@opovv To TPOTOVIN OIMTIKNG ETIKETOG
vevikad. Ot epotioelg 6,7,8 kat 9 apopohv Ta TPoIdvTa KUPE OIWTIKNG ETIKETOS TOV
amotelel Ko To avtikeipevo g épevvag. Télog, ot epmmoelg 10-13 avapépovtol ota

onpoypagikd otoryeion mwov yapaktnpilovv KGbe pOTOUEVO.

KED®AAAIO 5."EPEYNA
5.1 IAPOYZIAXH AIIOTEAEXMATQN

Ta amoteAécpato mov axoiovBovv, mponAbov omd TV cLYKEVIP®OT TOV
OMOTEAEGUATOV TOV  EPOTNHOTOAOYI®MV 7OV GLUTANPOCAV Ol KATOWKOL TNG
®eocarovikng. H ouykévipwon, kabdg eniong kot 1 dteEaymyn 1oV amoTeAecUdTOV
gytvav pe tnv ypnon tov tpoypaupatog SPSS.

Ye aut Vv evotra, epeaviovior or  mivaxkes povig €100600v. AkOun, o€
OPIOUEVEG  OLOOTAVPAOCELS, EUPAVICOVTOL KOl Ol GYEGELS OV £XOLV Ol UETAED TOVG

EPMTNGCELC.
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[NINAKEY MONHY EIXOAOY

ITINAKAX 1: AAAATEX XTO EIZOAHMA TA TEAEYTAIA TPIA XPONIA

FREQUENCY | PERCENT VALID CUMULATIVE
PERCENT PERCENT
e +50% 4 4% 4 4
o +40% 12 12% 12,1 141
o +30% 16 16% 16,3 30,4
o +20% 10 10% 10,3 40,7
e +10% 28 32% 28,5 69,2
e 0% 8 8% 8 77,2
o -10% 19 19% 19,5 96,7
o -20% 3 3% 3,3 100
o -30% 0 0% 100
o -40% 0 0%
o -50% 0 0%
e >-50% 0 0%
TOTAL 100 100%

[Tapatnpodpue 611 10 €160MUA TOV ATOU®V AGY® TNG OWKOVOUIKNG Kpiong £€xel

aAAGEEL apKETAL.
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MINAKAZ 2: AANATEZ ZTIZ ATOPAZTIKEZ ZYNHOEIEXZ AOIrQ THZ
OIKONOMIKHZ KPIZHZ

VALID CUMULATIVE
FREQUENCY PERCENT
PERCENT PERCENT
Ka8drov 21 21% 24,1 24,1
Alyo 11 11% 12,6 36,7
Apketa 16 16% 18,4 55,1
IToA0 36 36% 40,3 95,4
[Tapa IToAv 4 4% 4.6 100
AEN
13 13% 100
ATTANTHZAN
TOTAL 100 100%

[Topatmpodpe OTL 01 0yopaoTikég GLVHOELES TOV OTOU®V EYOVV OALAEEL TOAD TaL

terevtaia Tpia xpovia AOY® TNG OIKOVOUIKTG Kpiong o€ m0cooto 36%.
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ITINAKAYX 3: EIIIXKEIITOMAI TA XOYIIEPMAPKET AI'OTEPO XE XXEXH

ME TO [IAPEOAON
AIAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | - IVE
PERCENT
1 1 1 1 1
2 4 4 a g
’ 21 21 27 32
) >0 56 56 88
° 12 12 12 100
TOTAL 100 100 100

To peyoAdtepo mOGOGTO

TOV OoTOU®V  Tyoivel

COVTEPUAPKET GE GYECT UE TAAAOTEPQL.

MyOtepO  GTO

ITINAKAX 4: EIIIZKEIITOMAI TA XOYIIEPMAPKET T'TA NA AI'OPAXQ TA

ATIOAYTQS ATTAPAITHTA
AIAGONQ/EYMOONG |  FREQUENCY | PERCENT | VALID PERCENT | o D -ATIVE
PERCENT
1 0 0 0 5
2 7 7 7 -
3 26 26 26 n
‘ 42 42 22 75
> 25 25 25 100

64




TOTAL

100

100

100

Ady® ™G OIKOVOUIKNG Kpiong mov HaoTI(EL TN YOPO LG, TO TEPICGOTEPH (ITOUO

TAE0V EMGKENTOVIOL TO COVTEPUAPKET TLO GLVEONTA Ko aryopdlovv T TPoidvTa Tov

ovtmg yperalovrat.

ITINAKAYX 5: ZYNEXIZQ NA KANQ AY®OOPMHTEX EINIAOI'EX

AIAGONQ/SYM®ONQ | FREQUENCY | PERCENT | VALID PERCENT |~V otATIVE
PERCENT
1 28 28 28 58
2 39 39 39 67
3 18 18 18 85
4 15 15 15 100
° 0 0 0 100
TOTAL 100 100 100

‘Eva. onuovtikd mocootd atdpmv cvveyilel va ayopdler mpoidvia avBopunta ce

avtifeon pe TOVG TEPIGGATEPOVS TOV EMAEYOVV TO, OTAPOITNTOL.
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ITINAKAX 6: [IPOTPAMMATIZQ TIX ATOPEX MOY IIPIN EIIIZKE®TQ 'ENA

SOYIEPMAPKET
AIAGONQ/SYM®ONQ | FREQUENCY | PERCENT | VALID PERCENT | — oo -ATIVE
PERCENT
1 3 3 3 3
g 8 8 8 11
3 19 19 19 0
4 37 37 37 67
° 33 13 13 100
TOTAL 100 100 100

Ytov mivaka6 mopatnpeitor 6t to dropo mpoypappatiCouv TG oyopég TOLG GE

1060010 oL EgmepvAto 70% Tov GLVOLOL TV EPOTNOEVTOV.

ITINAKAX 7: EOAEYQ ITOAY IIIO XYNETA

CUMULATIVE
ATAOQONQ/ZYMOQONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT
1 0 0 0 0
2 2 2 2 2
3 10 10 10 12
4 49 49 49 61
5 39 39 39 100
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TOTAL

100

100

100

To mAn00¢ TV atopu®V £00£DOVV TOAD O GLVETA OO TPV T YPIUATA TOVC.

ININAKAY 8: KANQ XPHXH TON OYAAAAIQN IIOY MOIPAZOYN TA

SOYTIEPMAPKET
AIAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | C o -ATIVE
PERCENT

1 5 5 5 5

’ 1 1 11 16

3 21 21 21 37

) s 45 45 82

° 18 18 18 100
TOTAL 100 100 100

Ot mep1oGOTEPOL YPNGIUOTOOVV TO. PLAAAIIO TOV GOVTEPUAPKET OAAL Eva pKpod

TOGOGCTO O€ T AAUPAVEL VTTOYT TOV.

I[MNINAKAY 9: TIOZOXTO ZXYMMETOXHX XTA TIIPOIONTA IAIQTIKHX
ETIKETAX ITPIN TPIA XPONIA

CUMULATIVE
FREQUENCY PERCENT | VALID PERCENT
PERCENT
0-10% 4 4 4 4
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10-20% 24 24 24 29
20-30% 30 30 30 59
30-40% 21 21 21 80
40-50% 11 11 11 91

>50% 9 9 9 100
TOTAL 100 100 100

Ytov mivoka 9 mapomnpeitor 6Tt mpwv tpion ¥pdvie o Atopo EMEAEYOV TTPOLOVTA

OO TIKNG ETIKETOC.

I[NINAKAY 10: [TOXOXTO XYMMETOXHX XTA IIPOIONTA IAIQTIKHX

ETIKETAX XHMEPA
FREQUENCY PERCENT | VALID PERCENT CUMULATIVE
PERCENT

0-10% 15 15 15 15
10-20% 42 42 42 57
20-30% 29 29 29 86
30-40% 8 8 8 94
40-50% 3 3 3 97

>50% 3 3 3 100
TOTAL 100 100 100

ZAUEPQ, TO TOCOGTO OYOPUE TPOLOVTIMV WOLMTIKNG ETIKETAG EYEL LemBEel apKeTA.
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ITINAKAX 11: OTAN AT'OPAZQ KA®E EITIAET'Q ITANTA THN AI'AITHMENH

MOY MAPKA
STICMIAIOY KADES
AIAGONQ/SYMOQONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 4 4 ) 2
3 10 10 10 7
) 49 49 49 63
> 37 37 37 100
TOTAL 100 100 100
EAAHNIKOS KADES
AITAGONQ/SYMOQONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 7 7 7 Z
2 13 13 13 20
3 42 42 12 &
4 25 o5 o5 g7
° 13 13 13 100
TOTAL 100 100 100
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XTPAITIXTOX KAOEY

ATAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT

1 6 6 5 5

c 18 18 18 54
3 35 35 35 59
4 29 29 29 58
° 12 12 12 100

TOTAL 100 100 100

Ot mep1ocOTEPOL TPOTIHOVY Vo ayopdlovv Tn papKa Kagé mov £xovv cuvnbicel og

oY£0TM HE KATOL VTOKATAGTOTY).

I[NINAKAX 12: AN AE BPQ THN AT'AIIHMENH MOY MAPKA KAO®E

ANABAAAQ THN AT'OPA'H A'OPAZQ ATIO AAAO XOYIIEPMAPKET

XTI'MIAIOY KADEXY
CUMULATIVE
ATAGQONQ/ZYMOONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT
1 0 0 0 0
2 2 2 2 2
3 36 36 36 38
4 56 56 56 94
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> 0 6 6 100

TOTAL 100 100 100

EAAHNIKOS. KADES

ATADONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT

1 9 9 9 5
2 15 15 15 54
3 37 37 37 &1
4 36 36 36 57
° 3 3 3 100

TOTAL 100 100 100

STPAITIZTOS KADES
AIADONQ/EYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | o1 IVE
PERCENT

1 5 5 5 z
2 17 17 17 55
3 33 33 33 EE
4 26 26 26 a1
> 19 19 19 100

TOTAL 100 100 100
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Ytov mivako 12 mopatnpodue 6t tar dropa givor dtatedepéva var avaaiiovy v

ayopd KapE av 0gv BPouv TNV aymnuUéVI TOVG LAPKA.

ININAKAX 13: AN AE BPQ THN AT'AIIHMENH MOY MAPKA KA®E

ATOPAZQ KAIIOIA AAAH EIIONYMH MAPKA

XTI'MIAIOY KAOEX

CUMULATIVE
ATAOONQ/ZYMOQNQ FREQUENCY PERCENT | VALID PERCENT
PERCENT

1 28 28 28 28
2 36 36 36 64
3 34 34 34 98
4 2 2 2 100
5 0 0 0 100

TOTAL 100 100 100

EAAHNIKOY KADEY
CUMULATIVE
ATAOONQ/ZYMOQONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT

1 37 37 37 37
2 33 33 33 70
3 22 22 22 92
4 7 7 7 99
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° 1 1 1 100
TOTAL 100 100 100
STPAITISTOS KAGES
ATADONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 21 21 1 1
c 29 29 29 55
3 29 29 29 =9
4 15 15 15 od
> 0 6 6 100
TOTAL 100 100 100

Ta dtopo mPOTIWOVV TN CLYKEKPWEVN Hapko KOEE Tov €yovv cvvnbicovv kot

dvoKoAa TNV OAAGLOVY.

[TINAKAYX 14: ENAIA®EPOMAI NA AQ AN YIIAPXOYN IMIPOX®OPEX XTIX

EINONYMEXZ MAPKEX
XTI'MIAIOY KADEXY
CUMULATIVE
ATAGQONQ/ZYMOONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT
1 0 0 0 0
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2 3 3 3 3
3 13 13 13 16
) 26 26 26 22
° >8 58 58 100
TOTAL 100 100 100
EAAHNIKOS KAQES
AAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 1 1 1 1
’ 46 46 46 a7
4 27 27 57 7
° 26 26 26 100
TOTAL 100 100 100
STPAITISTOY KAGES
AIAGONQ/EYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | oo TIVE
PERCENT
1 0 0 0 5
2 2 2 > 5
’ 33 33 33 35
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5 36 36 36 100

TOTAL 100 100 100

To peyoddtepo mMOGOGTO TOV ATOUMY YAYVEL Y10 TPOCPOPES.

I[NINAKAX 15: KANQ ITANTA MIA MIKPH 'EPEYNA AI'OPAX £TO PA®I TOY

SOYIIEPMAPKET
STICMIAIOY KADES
ATAGQONQ/SYMOQNQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 17 17 17 17
) 28 28 28 45
° >3 55 55 100
TOTAL 100 100 100
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EAAHNIKOY KADEY

ATAGONQ/SYMOONQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 6 6 5 s
3 13 13 13 19
) 39 39 39 58
° 42 42 42 100
TOTAL 100 100 100
STPAITIETOS KAQES
ATAGONQ/SYMOONQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 2 2 > 5
3 26 26 26 55
) 33 33 33 61
° 39 39 39 100
TOTAL 100 100 100

2xedOV OAOL GOUEMVOL LLE TOV TOPATAVE® TIVOKO KEAVOUV £pEvVa ayopdc 6TO PAPL TOV

GOVTEPUAPKET.
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ITINAKAZX 16: EITIAET'Q ITANTA MIA AIIO TIX EIIONYMEX MAPKEX

STICMIAIOS KAQES
ATAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 1 1 : -
2 1 1 : .
’ 24 24 24 26
4 56 56 56 &
° 18 18 18 100
TOTAL 100 100 100
EAAHNIKOS KAQES
ATAGONQ/SYMOONQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 6 6 5 5
3 24 24 24 30
4 49 49 9 =5
° 21 21 21 100
TOTAL 100 100 100
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XTPAITIXTOX KAOEY

ATADONQ/ZYMODONQ FREQUENCY PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 3 3 3 3
g ! 7 7 10
3 39 39 39 79
4 35 35 35 i
> 16 16 16 100
TOTAL 100 100 100
H 8wtk etikéta 6e6mOLEL GTIC TPOTIUNGELS TOV KOTAVOADTOV KAPE.
MINAKAZ 17: TNQZH "YNAP=HX KA®EAQN IAIQTIKHZ ETIKETAZ
FREQUENCY | PERCENT VALID ) CUMULATIVE
PERCENT PERCENT
NAI 93 93 93 93
oxI / 7 7 100
TOTAL 100 100 100

To 93% 1oV GLVOLOL YVEOPILEL OTL VTTAPYOLY KAPEDES IOUMTIKT ETIKETAG.
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ITINAKAYX 18: XYXNOTHTA AT'OPAY KA®E IAIQTIKHY ETIKETAX

STITMIAIOS KADES
MOTE/MANTA FREQUENCY | PERCENT | VALID PERCENT | o OCATIVE
PERCENT
1 3 3 3 3
? 14 14 14 17
3 37 37 37 51
) 38 38 38 92
° 8 8 8 100
TOTAL 100 100 100
EAAHNIKOY KAGES
TMOTE/MANTA FREQUENCY | PERCENT | VALID PERCENT | o OCATIVE
PERCENT
1 1 . - -
2 26 26 26 57
’ 23 25 25 52
4 46 46 6 %5
° 2 2 2 100
TOTAL 100 100 100
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XTPAITIXTOX KAOEY

TIOTE/NANTA FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT

1 2 2 > 5

2 27 27 7 55
3 42 42 12 =1
) 26 26 26 97
> 3 3 3 100

TOTAL 100 100 100

SOUPOVO e TOV TOPOTAVE Tivako Tapotnpeitor 0Tl Ol KOTavaA®MTES oyopalovv

TPOLOVTA WOIOTIKNG ETIKETAG AAAL OYL TAVTOL.

I[TINAKAZX 19: ATOPA KAO®E TAIQTIKHX ETIKETAXZ AOI'Q TIMHX

STITMIAIOE KAGES
CUMULATIVE
ATADONQ/SYM®ONQ |  FREQUENCY | PERCENT | VALID PERCENT
PERCENT
1 53 53 53 53
2 42 42 42 95
3 5 5 5 100
4 0 0 0 100
5 0 0 0 100
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TOTAL 100 100 100
EAAHNIKOY. KADES,
ATAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 43 43 43 13
? > 57 57 100
’ 0 0 0 100
) 0 0 0 100
> 0 0 0 100
TOTAL 100 100 100
STPAITISTOS KAQES
AIAGONQ/SYM®ONQ | FREQUENCY | PERCENT | VALID PERCENT | C o O-ATIVE
PERCENT
1 49 49 49 29
? 49 49 49 98
3 2 2 2 100
) 0 0 0 100
° 0 0 0 100
TOTAL 100 100 100
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H tiun oev amotehel Adym ayopdc KapeE 101MTIKNG ETIKETAG

ITINAKAX 20: ATOPA KAOE JTAIQTIKHY ETIKETAY AOI'QQ ITIOIOTHTAX

STICMIAIOY KADES
AIAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | © o -ATIVE
PERCENT
1 0 0 0 5
’ 12 12 2 2
3 36 36 36 18
4 33 33 33 a1
° 19 19 19 100
TOTAL 100 100 100
EAAHNIKOY KADES
ATAGONQ/SYMOONQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 2 2 > 5
3 32 32 32 3
4 41 41 a1 75
° 23 25 25 100
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TOTAL 100 100 100
STPAITIETOX KADOEX
CUMULATIVE
ATAOONQ/ZYMOONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT

1 0 0 0 0

2 21 21 21 21

3 29 29 29 50

4 37 37 37 87

5 13 13 13 100

TOTAL 100 100 100
H mowdtta amoterel évav onpoavtikd mopdyovto eTA0YNG ETOVULOL KOQE.
IMINAKAY  21: AT'OPA KAO®OE [AIQTIKHYX  ETIKETAX AOI'Q
ATAGEZIMOTHTAZX
STIT'MIAIOY KA®EX
CUMULATIVE
ATAOQNQ/ZYMOONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT
1 0 0 0 0
2 5 5 3) )
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3 26 26 26 1
4 36 36 36 &
> 33 33 33 100
TOTAL 100 100 100
EAAHNIKOS KAQES
AIAGONQ/EYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | — oo 1 IVE
PERCENT
1 9 9 9 5
? 38 38 38 a7
3 22 22 29 &9
4 24 24 o4 93
° ! 7 7 100
TOTAL 100 100 100
STPAITISTOY KAGES
ATAGONQ/SYMOONQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 27 27 27 27

84




4 33 33 33 60
5 40 40 40 100
TOTAL 100 100 100

Emiong, m owbeocuomta mailer onuoviikd poAo €101KE GTOCTIYHOIO KOU GTOV

oTPAYYIGTO KGOE.

ININAKAXY 22: ATOPA KAOE JAIQTIKHY ETIKETAYX AOI'Q IIOIKIAIAX

EIAQN
STICMIAIOS KAGES
AIADONQEYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | oo IVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 28 28 28 28
4 39 39 39 &
° 33 33 33 100
TOTAL 100 100 100
EAAHNIKOY KADES
AIADONQ/EYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | — oo TIVE

PERCENT
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1 6 6 5 5
2 11 11 11 17
3 34 34 3 £1
4 37 37 37 58
> 12 12 12 100
TOTAL 100 100 100
STPAITIETOY KADES
ATAOONQ/SYMOQNQ | FREQUENCY PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 6 6 5 5
3 29 29 29 35
4 37 37 37 75
° 28 28 28 100
TOTAL 100 100 100

H emloyn kagé 1010TIKNG ETIKETOC OPEIAETOL GTNV TTOKIATL E10MV KoTd &va LeyaAo

TO0GOGTO OV EMNPEALEL OAOVG TOVG KATUVOAMTEG.
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ITINAKAYX 23: ATOPA KAO®E IAIQTIKHY ETIKETAY AOI'Q EMIIIXTOXYNHX

XTHN AAYZIAA XOYIIEPMAPKET

STICMIAIOY KADES
AIAGONQ/SYMOQONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 22 22 2 7
2 32 32 30 7
3 20 20 20 7
) 26 26 26 100
> 0 0 0 100
TOTAL 100 100 100
EAAHNIKOS KADES
AITAGONQ/SYMOQONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 20 20 20 20
2 16 16 16 36
3 29 29 29 &%
) 34 34 34 99
> 1 1 1 100
TOTAL 100 100 100

87




XTPAITIXTOX KAOEY

ATAGONQ/SYMOONQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 15 15 15 15
’ 26 26 26 41
3 28 28 28 69
4 25 25 o5 92
° 0 6 6 100
TOTAL 100 100 100

Yrdpyet £vo apkeTd oNUOVTIKO TOGOGTO GTNV EUNTLGTOGVVT TOV GOVTEPUAPKET.

[NINAKAY 24: ATOPA KA®E TAIQTIKHX ETIKETAY AOI'Q XPHXETIKHX

YYZKEYAXIAX
XTI'MIAIOY KADEY
CUMULATIVE
ATAGQONQ/ZYMOONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT

1 0 0 0 0

2 0 0 0 0

3 35 35 35 35

4 46 46 46 81
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° 19 19 19 100

TOTAL 100 100 100

EAAHNIKOS. KADES

ATADONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT

1 0 0 0 5
2 6 6 5 5
3 39 39 39 A5
4 34 34 34 =9
° 21 21 21 100

TOTAL 100 100 100

STPAITIZTOS KADES
AIADONQEYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | o1 IVE
PERCENT

1 0 0 0 5
2 0 0 0 5
’ 4 4 1 1
4 48 48 8 38
° 12 12 12 100

TOTAL 100 100 100
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H ovokevacio eivatl kaBoploTikng onpaciog Kot oto Tpio €101 TOL KOEE.

ITINAKAYX 25: ATOPA KAOE IAIQTIKHY ETIKETAY AOI'Q ITPOQOHTIKOQN

ENEPTEIQN
STITMIAIOS KAGES
AIAGONQ/SYM®ONQ | FREQUENCY | PERCENT | VALID PERCENT | — oV OtATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 6 6 5 5
4 29 29 29 35
> 65 65 65 100
TOTAL 100 100 100
EAAHNIKOY. KADES.
AIAGONQ/SYM®ONQ | FREQUENCY | PERCENT | VALID PERCENT | C oV OtATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
’ 10 10 10 0
4 26 26 26 %

90




> o4 64 64 100
TOTAL 100 100 100
STPAITISTOS KAGES
ATADONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 0 0 0 5
4 27 27 57 5=
° 3 73 73 100
TOTAL 100 100 100

Ot mpowbnrtikég evépyeleg emdpovv OeTikd o€ OAOVLG TOVES KOATOVOAMTEG KO TIC

eMALYOLV Kot Ot {d1ot.

I[NINAKAY 26: ATOPA KAO®E IAIQTIKHX ETIKETAY AOI'Q 'EEYIINHX

AT'OPAX
XTI'MIAIOY KADEY
CUMULATIVE
ATAGQONQ/ZYMOONQ FREQUENCY PERCENT | VALID PERCENT
PERCENT
1 0 0 0 0
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2 0 0 0 5
3 0 0 0 5
4 11 11 11 11
° 89 89 89 100
TOTAL 100 100 100
EAAHNIKOY KADES
AAGONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 5 5 5 z
4 17 17 17 7
° 8 78 78 100
TOTAL 100 100 100
STPAITIZTOS KADES
AIAGONQ/EYMOONQ | FREQUENCY | PERCENT | VALID PERCENT | oo TIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 0 0 0 5
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5 73 73 73 100

TOTAL 100 100 100

Eniong, n é&umvn ayopd emdpd Betikd o€ GAOVE TOLG KATAVAAMTEC.

ITINAKAX 27: ATOPA KAOE TAIQTIKHY ETIKETAX I'TA AAAO AOI'O

XTI'MIAIOY KADEY

ATAGQONQ/SYMOQNQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT

1 0 0 0 5
2 5 5 22,7 22.7
3 17 17 77,3 100
4 0 0 0
5 0 0 0

AEN ATIANTHEAN 78 -3 5

TOTAL 100 100 100
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EAAHNIKOY KADEY

AIAGQNQ/SYMOQNQ |  FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 2 2 9.1 9.1
4 20 20 90,9 100
5 0 0 0
AEN ATTANTHEZAN 78 73 5
TOTAL 100 100 100
STPAITISTOS KAGES
ATAOQONQ/SYMOONQ | FREQUENCY | PERCENT | VALID PERCENT CUMULATIVE
PERCENT
1 0 0 0 5
2 0 0 0 5
3 6 6 27,3 273
4 16 16 72.7 100
5 0 0 0
AEN ATTANTHZAN 78 73 5
TOTAL 100 100 100
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AHMOI'PA®DIKA YTOIXEIA

MINAKAZ 28: ®YAO

VALID CUMULATIVE
FREQUENCY PERCENT
PERCENT PERCENT
ANAPAZX 46 46% 46% 46%
I'YNAIKA 54 54% 54% 100%
TOTAL 100 100% 100%

[Mopatmpodpe 61t amd to cuVoAIKO TANB0Gg TV epwtBEVTOV TO 46% elvan dvopeg Kot

70 VEOAOUTO 54% eivan yvvaikes.

ITINAKAZX 29: HAIKIA

VALID CUMULATIVE
FREQUENCY | PERCENT
PERCENT PERCENT
18 - 29 31 31% 34,8 34,8
30-39 30 30% 33,7 68,5
40 - 56 24 24% 26,9 95,4
> 60 4 4% 4,6 100
AEN 11 11% 100
AITANTHZAN
TOTAL 100 100%

Hlokd ot tepiocdtepor NTav and 18 émg 39 etdv.
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ITINAKAX 30: MOPOQTIKO EIIIIEAO

VALID CUMULATIVE
FREQUENCY | PERCENT
PERCENT PERCENT

Anpotikd 0 0% 0 0
Ivuvécto 5 5% 54 5,4
Amoportog  Avkeiov —

24 24% 26,1 31,5
TEE
IEK 3 3% 3,3 34,8
Amnoportog AEI - TEI 35 35% 38,0 72,8
Kdatoyoc Metamtuyioxon

22 22% 23,9 96,7
Authdpotog
Kéroyog  Awaktopikod

3 3% 3,3 100
Authodpatog
AEN ATTANTHXAN 8 8% 100
TOTAL 100 100%

To m\00g TV epwTBEpevov €xetl éva LYNAS eminedo LOPPMOONG TOL S1OKIOAOYEL Kot

To, pioBoroyikd amoteAéopato Topd TV Kpiom.

96




MINAKAZ 31: MHNIAIO EIZOAHMA

VALID | CUMULATIVE
FREQUENCY | PERCENT
PERCENT | PERCENT
<600 19 19% 19,8 19,8
601-800 28 28% 29,1 48,9
801-1000 21 21% 21,9 70,8
1001-1200 1 1% 1 718
1201-1400 |7 7% 7.2 79
1401-1600 | 4 4% 4,1 83,1
1601-1800 |0 0% 0 83,1
18012000 |7 7% 7.2 90,3
>2000 9 9% 9,7 100
AEN 4 5% 100
ATIANTHEAN
TOTAL 100 100%

MicOoloyikd ot meplocdTepol Kupaivovrar ota 601-800F adld vrdpyovv axodpo

dropa TV omoimv 0 HieBog eivar vYNAOS dNAadn Tave omd 2000.
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XYMIIEPAXMA

2y mopohoo £pyacio TOPOVCIAGAUE TNV €VVOola TNG EMOVULUING Kot OAOVG TOVG
TOPAYOVTEG TTOL TNV TEPIKAEIOVV, TNV EVVOLO TNG WOIOTIKNG ETIKETOG KOL TN CNUEPIV
KOTAGTOOT 7OV EMIKPOTEL KOl Tpoypotomomoape pio €pguva OXeTIKE pe TNV

TEPIMTMOOT TOL KOPE LLE | YOPIG WOOTIKN ETIKETA.

Ao ta TOPATOVEO OTOTEAEGLOTA OV TOPOVGLAGAUE UECH TMOV EPOTNUATOAOYI®V
mov cvumAnpodnkoyv ard 100 dropa g Oeccalovikng TPOKOTTOLV TO TOPOKATM

CLUTEPAOLLOTOL:

o AOY® ™G owovopKNG Kpiong €xel pelwbel To €1GOOMUA TOV KATOVOADTOV
£to1 ®ote vo. oyopdlobv To TpodvTa Tov TPoyUaTiKd xpetdloviat ympig va

KOAVOLV AICKOTEG GTOTAAEG.

e To mpoidvta mov meptrapPdvoviar 6To KOAGOL TOVG dEV OMOTEAOVY TPOLOVTA

WOIOTIKNG ETIKETAG 6€ OAM TaL €101 AOY® NG O10LPOPEG GTNV TIUN.

e O KaTOVOA®TEG TPOTLLOVV TO, TTLO OLKOVOUIKA TPOLOVTOL

e O xo@ég amoterel TPOIOV TO OTOI0 OEV OLOMPAYUATEDOVTOL O TPOS T HAPKA
ol KATOVOA®MTEG. ANAadn), TPOTILOVV VO, UMV 0yOPAGOLV TOV OYATNUEVO TOVG
KOPE v OV LWAPYEL OTO GCOVLWEPUAPKET TOPE Vo TAPOLV  KATOL0

VITOKOTACTOTO.

e O KatovoA®TAG TPOTIUE TOV KapE Tov emBLUEL aKOUA KOt 0V VITAPYOVY GAAOL

GE€ MO OVIOYMOVIGTIKN TIUY.
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[TAPAPTHMA

EPOQTHMATOAOI'TO

1. Ta televtaio tpia xpdvia ( KOTE TNV TEPIODO TNG OIKOVOMIKNG Kpiong) €xel
vrootel aAlayég 1o e100oMud cag; [opakadodpe vo oNUEUDGETE TO TOGOGTO

™G UETAPOANG TOL £1600MUATOS GOg Ta TEAELTAiN TPia XPOVIKL.

o +50%
o +40%
o +30%
o +20%
o +10%
e 0%

o -10%
o -20%
o -30%
o -40%
o -50%
o >-50%
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2. TopokaAovpe vo Lo avapéPeTe o€ oo Pabud Exel ennpedosl 1 OLKOVOLLKT

Kpiom TIC ayopaoTIKEG cOC GLVNOELEC:

e Koaborov

e Atyo

o Apketa

e [lolv

e Ildpa IToAv

3. Avogépete pog mopokoA® Tov Babpd cvpeoviag 1 Stupoviag odg oTig

TOPUKATO EPMTNGELS:

Awpovo=1 Zoueovo=>5

Emoxéntopor 1o Xovmeppdpketr Ayodtepo o€ oyfon pHE TO ) ) 3
TapeOAOV

Emoxéntopor to LOUmEPUAPKET YlO. VO OLYOPAC® TO OTOAVTOGC . ) 3
amopaitnTa

Suveyilm va Kave avBopunteg emAoyég 1 2 3
[MpoypappatiCo TiIc ayopég MOV TPV EMOKEPTD €Vl . ) 3
YoVTEPUAPKET

Z00e0® TOAD Mo cLVETA 1 2 3
Kavo ypnon tov ¢uiliadiov mov popdlovv ot aAvcideg ) ) 3
2OVTTEPUAPKET

4. To televtaio ypoOvio Ol OALGIOEG LOLTEPUAPKET £YOVV AVATTUEEL GEWPES
TPOIOVIMV TTOL QEPOLV TN O1KN Tovg emwvopia (m.y. Mr Grand), ta Aeyoueva
TpoldvTa WTIKNG Tkétoc. [lpwv tpia ypodvia (Tptv TV OlKOVOLIKY Kpion)

OTOV KAVTO, 0yOpES OO To LOVTEPUAPKET, UTOPEITE VO [LOG OVOPEPETE TOLO
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NTAV TO TOCOGTO GLUUETOYNG TOV TPOIOVTIWV OIMTIKNG ETIKETAS (08 TELAYLN)

070 KAAGOL TV ayopmdv 6oc;

o 0-10%
o 10-20%
o 20-30%
o 30-40%
o 40-50%
e >50%

5. Xfuepa Otav KAvete ayopécomd LOLTEPUAPKET UTOPEITE VO OGS AVAPEPETE
ol €ivol TO TOGOGTO GULUUETOYNG TOV TPOIOVIOV OIOTIKNG £TIKETAS (O€

TEUAYLQ) OTO KAAAOL TV QyOpdV GOC;

e 0-10%
e 10-20%
o 20-30%
o 30-40%
e 40-50%
o >50%

6. Tlopaxariovue vo ekppdoete 0 Babud cLUEOVING/OPOVING OTO TOPAKAT®

cevapla:
Otav ayopdlm koee:

Awpovo=1 Zopeovo=>5

Zrypaiog 1 2 3 4 5
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EMnvikog

ZTpayylotog

Av dg Bpo ™V ayomnpévn Hov HApKO KoPE avoPaiim

GAAO ZOVTEPUAPKET:

Awpovo=1 Zvueovo=>5

™mv ayopd N ayopdlm oamod

Zrypaiog 1 4 5
EAAnvucog 1 4 5
2Tpayylotds 1 4 5

Av 0g Bpo ™V ayomnpévn Hov pdpka Kopé ayopdlm KAmolo GAAN ETOVLUT LapKaL:

Awpovo=1 Zopeovo=>5

Zrypodog 1 4 5
EAAnvucog 1 4 3)
2Tporyy1otdg 1 4 5

Evdwopépopot va dm av vtapyovy mpoceopEg GTIC ETMVUIES LOPKEG:

Awpovo=1 Zopeovo=>5

ZTrypodog

1

EXnvikog
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ZTpayylotog

Kévo mavta po pikpn Epgvva oryopdc 6To pagt Tov ZOVTEPUAPKET:

Awpovo=1 Zopeovo=>5

Zrypodog

EMnvikdg

ZTparyy1otdg

Eniléyo mhvto puoa amd Tic ETdvopeg LOPKES:

Awpovo=1 Zopeovo=>5

Zrypodog

EMnvikog

2Tporyy1otdg

7. T'vopilete 0TL VTAPYOLY KOPEDES WOUDTIKNG ETIKETAG:

o NAI

e OXI

8. TI6co cuyvd ayopdlete KOQE WOIOTIKNG ETIKETAG:

IToté=1 IlGvto=5

Zrypodog

EMnvikog
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ZTpayylotog

9. Tlotot givan o1 kOP1OL Adyol TOV Gag ®OOVV G€ ayopEg KAPE 1OUMTIKNG ETIKETOS:

Awpovo=1

ZOUEOVO=S

TIMH

Ztrypodog

EAAnvucog

2TPayyIoTOC

I[TIOIOTHTA

Zrrypodog

EAAnvucog

2TpayyloTog

ATAGEZIMOTHTA

Xrrypodog

EXnvikog

2TpayyloTog

[TIOIKIAIA EIAQN

Xrrypodog

EXnvikog

2Tparyy1otog

EMIIIZTOXYNH XTHN
AAYZIAA ZOYIIEPMAPKET

ZTrypoiog

EXnvikog

2Tporyy1otog

XPHXETIKH XY2ZKEYAXIA

ZTypoiog

EXnvikog
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2TPayyloTos

Xtrypodo
I[TPOQOHTIKEX YHITOS
ENEPI'EIEZ(MAZEYQ EXnvikog
[IONTOYY)
2TpayyloTog
XTrypoiog
EZYTINH
EAAnvucog
AT'OPA(KOZTOYX/IIOIOTHTAY)
2TpayyIoTOC
Ztrypodog
AAAO EXnvikog
2TpayyIoTOC
AHMOI'PA®IKA XTOIXEIA
10. ®vdo :
. b Avdpag

B ,
. Tuvaika

11. Huxio :

" 18-29

" 30-39

=

40 - 56

e | >60
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12. MoppmTik6 minedo :

. Anpotiko
. B Iopvéocio
. B Amnoportog Avkeiov — TEE
. ' IEK
T ARG
. nopottoc AEI - TEI
o . , ,
. Kéroyxog Metantuyiokod AumAdpotog

. b Kéroyog Awdaxtopikod Aumthdpatog

13. Mnviaio Eicoonpa

e | <600

J 601-800

J 801-1000
o 1001-1200
o 1201-1400
o 1401-1600

J 1601-1800
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e | 1801-2000

J >2000
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