AAEZANAPEIO TEXNOAOT'TKO EKITAIAEYTIKO
IAPYMA OEXIAAONIKHXE

TMHMA MHXANIKQN ITAHPO®OPIKHX

ITPOTPAMMA METATITY XIAKQN XITOYAQN
EYDYEIX TEXNOAOTI'TEZ ATAAIKTYOY - WEB INTELLIGENCE

Merétn kon Hepintoon Xprone E@appoync Kowvoviknig
Awyeiprong Hehaterok@v Xyécemv

METAIITYXIAKH AITTAQMATIKH EPT'AXIA

me

ITANAT'TQTAYX OIKONOMOY

Empiénov: KEPXTIN XIAKA
Kadnyntpio ATEI®

Oeocarovikn, lavovdplog 2019






AAEZANAPEIO TEXNOAOI'IKO EKITAIAEYTIKO IAPYMA
) \ OEXXAAONIKHX

| TMHMA MHXANIKQN [TAHPO®OPIKHE

/' TIPOTPAMMA METAIITYXIAKON SITIOYAQN
EYDYEIXZ TEXNOAOTI'TEX ATIAAIKTYOY - WEB INTELLIGENCE

Merétn ko Hepintoon Xpnong E@appoyic Kowovikng
Awyeiprong Hehatewokav Xyécemy

METAIITY XIAKH ATIIAQMATIKH EPI"AXIA

ms

ITANAT'IQTAYX OIKONOMOY

Empiénov: KEPXTIN XIAKA
Kobnyntpio ATEI®

EykpiOnke amd v tpiueln) £€T00TIKN EMTPOTN TNV ...

(Yroypogri) (Yroypagpri) (Yroypogpri)
Ovopa Exdvopo Ovopa Exdvopo 'Ovopa Erdvopo
Kodnynmg ATEI Koabnynmg ATEI Kadnynmg ATEL

Oeocarovikn, lavovdplog 2019



(Yroypaypn)

IMANATIQTA OIKONOMOY

Merét ko [epintwon Xpnong Eeappoync Kowvovikng Awyeiptong Ielateiokdv
oYECEDV

© 2019 — All rights reserved



Mepiinyn

Avtikeipevo perétng g topovoag epyaciog ivar to cvotuoe Customer Relationship
Management (CRM) ka1 1 €€€MEn tov o€ éva Social CRM. Xkomdg ¢ SmA®UOTIKNG
gpyaciog etvar apevag N HEAETN KO KOTAypoen TG OYETIKNG PipAoypapiog avagopikd pe
£voL KOWVOVIKO cLOTNHO dlayElptong melatelok®y oxécemv Kabhg 1 Evvola eival oyeTikd véa
KOl OEV VTAPYOLV TOAAL OVTIGTOLYO GLGTNUATO, OPETEPOL O GYESWGUOC E€VOC TETOOV
TPOTLIOV GULGTNUATOS TPOGUPUOCUEVOD GTO EKTOOEVTIKO paG Opvpa. Apmydg otnv
TPOSTAOEL LAOTOINGONG TOV NTAY KOt 1) GUYKPLIOT TOV LE TAVETIGTHILN TOVL EEMTEPTKOV KO M
HEAETN TOV TG Kol avtd ypnoyonoovy ta Social CRM yio v koddtepn emkotvovio
HETOEL QoUTNTAOV 0ALA Kol KaOnyntov. Téhog pe Baon avtd v Ty EUTVELONG WAG TOV
TEMKO oyedlacpd kat v wapovsioor tov Soctal CRM ywa to A.T.E.l. ®eccarovikng.

Aé€eig Khewdua: Social CRM, ATEL, Epappoyn, Zyxediacuog, Yhomoinon.






Abstract

The object of this paper is a Customer Relationships Management (CRM) system and
its evolution to a Social CRM system. Our purpose is on one hand to study and record relevant
bibliography regarding a Social CRM, as the concept is relatively new and there is not much
available relevant literature, and on the other hand to design a prototype Social CRM system
adapted for our educational institute. Our implementation effort was influenced by a
comparison we did regarding Social CRM applied in universities in other countries and the
study of how those use already existing Social CRMs to achieve better communication
between students and professors. Finally based on the above we present a prototype
implementation of our idea of a Social CRM system tailored for the A.T.E.I. Thessaloniki.

Keywords: Social CRM, ATEI, Design, Implementation, Application.
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Ewcaywyn

Avtikeipevo peAéTng ¢ mapovcag epyaciag eival to cvotnuo CRM (Customer relationship
Management), 1o omoio mponibe amd to dAha €idn Tov marketing kabmg vwooTnpilel 6TL M
dlolknon melOTEIONKDOY oYEce®mV avamTuyOnKe omd ddkacieg TG emyeipnong OnmG To
marketing oyéoewmv (relationship marketing) ce cuvdvacuo pe v 6Ao Kat o £viovn EUeoom

OTN TP GO CNUOVIIKAOV TEAUTMV.

1.1 Meiétn mepintoong evog Social CRM kat ov pileg Tov

Ta televtaio ¥poOVIA TAPATNPOVLUE L0 GTPOPT] GTOV YDPO TOV LAPKETIVYK GE U0 TPOGEYYION
OV €YEL O KEVTPO TNG TOV MEAATN Kot OYL TO TPOIoV Onmwg oto mapehB6v (Stephen, 2016).
ATotédleopa NG OTPOPNG OLTAG amd TOLG UAPKETEPG NTOV 1 avaykn ovénong g
aAnAenidpaong tovg pe toug mehdtes (Felix, Rauschnabel & Hinsch, 2017). H avdykn avt
0€ GLVOLOGUO LLE TO YEYOVOG TMOG PPICKOUACTE £0(M Kol OEKO KO TAEOV YPOVIL GTIV ETOYN TOL
OLdIKTOOL €lxe G amotédeospo TV dnuovpyio pog vEag £Vvolug, oUTHG TOL YNnEokoy N
arog digital pdpretivyk. Onog yiverol Tpoaves To KOADTEPO LEPOS Y10l VO GUVOVTHIGOLV Ot
UAPKETEPG TO KOWO TOVG, TOVG TEAATEG, Vo OAANAoemdpdcoovy pall Tovg aAAd Kot vo
OLAAEEOLY yproes mAnpopopieg dev etvar dAA0 amd To péca Kowvvikig dktiwong. Ot
etaipieg OV APYNCOV VO GLUVEIITOTOINGOVY TMG TO, LECH KOWMVIKNG OIKTOMONG OTOTELODY
évav ovekpetdAlevto Oncavpd yvmdong He otoryeio. TOGO Yo LVTAPYOVTEG OCO KOl Yo

dvvnrtikovg meldteg (Ashley & Tuten, 2015). Kabog wpdaler n déa g xpnong tov




KOW®@VIKOV OIKTO®V OTNV S10ElpIoT TOV TEAATEWNKOV GYECEMV YEVVIETOL £VOG VEOG TOTTOC
GLOTNUATOV, EKEIVOG TOV KOWOVIKOV GUGTNIATOV J0yEPIoNG TEAATEINKOV oYécemV. Méoa
amo £va TETOL0 GUGTNIO Lol EMYEipNon Umopel vo cuvdvdoel Oio 0ca 101 Yvopilet yio Evay
TEAQTT), N KATOLOV LTOYNPLO TEANTN LUE VEEC TANPOPOPIEC GYETIKA LLE TNV OPAGTNPLOTITO, TOV
o710 péoa kovmvikng diktowong (Chang, Yu & Lu, 2015). EmimAéov dtav Evag meddng emhéEet
V0L EMKOVOVIOEL JLE TNV ETALPEIN LEG® EVOG LEGOV KOWVMVIKNG OIKTOMGOTG VITAPYEL TO EXTAEOV
TAEOVEKTN O TNG VTapENG 1GTOPIKOD TNG GLUVOUIAOG KO TV EVEPYELDY TOV, TPAYUO TTOV divEL
OTIC €ToIpEieg €VKOAMO VO aVTIOPAGOLY UE TOV KATAAANAO TPOTO TPOKEWEVODL V.
avtomokplodv otig ovaykeg tov (Stephen, 2016). ' OAo 70 TOPUTAVO KOl TOAAG
neplocdTepa O avaeepBodue avoAVTIKOTEPH GTO, ETOUEVA KEPAAULOL.

2V 01KN Hog TEPITTOOT], GTOYO0G LG EIVOL VO LEAETNGOVLE KATO, TOGO L0 TETOLN TPOGEYYION
0o umopovoe vo ypnoiporombei yio Tig oyfoelc HETOED TOV QOITNTOV Kol TOV WOPLUATOV
EKTOUOEVONG OTA OO0l Ol TPMTOL POLTOVV, LE GTOYO VA TAPEYEL TOGO GTOVG LUEV OGO KOl GTOVG
d¢ o Pedtiopévn eumepia. Oa Dempnoovie mg Tailpeia To TUN O ETLYEIPNOT, TOVG KOO YNTES
®¢ £pyalOUEVOVE GE VTNV, KOL TOVG QPOITNTEG (G TEAATEG - evolapepouevovg. Opilovtag Tov
nadnt g meldtn yivetal KoTovonTtd TOC OAEC Ol evépyeleg oG &ite mopaymyikéc eite
UAPKETIVYK, OQPOPOLY TNV IKOVOTOINGCT TOV KOl TV TPOGEAKVGN VEMV LLE OTDTEPO GKOTO TNV
ONovPYia, aVTAYOVIGTIKOD TAEOVEKTHLOTOC TG EMLXEIPNONG LOG OTIV TPOKEEVT TEPIMTMOO
TOV TUNLOTOG HOG. XTo TAAIGLO avTd, Bempovpe OTL akpoywVioiog ABoc Yo TV emttuyio TG

emyeipnong etvar n Aweipion Ielotelokov Zyéoewv pe to PEGH KOWMOVIKNG SIKTOMGNG
(Social CRM)

1.2 AVTIKEIPEVO OUTAMUATIKIG

2KomOG TNG SMAMUATIKNG EpYOciag eival apevos 1) LEAETT KoL KOTOYPOON TNG OYETIKNG
BiBAoypapiog avapopikd pe Evo KOOVIKO COUGTN LA O1oYEIPIoNG TEAATEIOK®MV GYECEMV KAOMDG
N évvoln givol GYETIKA VEN Kol 0gvV LAPYOLV TOAAE OVTICTOL(O. GUOTILATO, OPETEPOV O
oXeO0GOG €VOC TETOLOL GULOTHUOTOG TPOCHPHOGUEVOD OTO EKTOIOEVTIKO HOGC 1OPLUO.
YuyKekpléva, 1 €peuva Log TPOoTadel VoL ETITUYEL TOVG TAPOUKAT® GTOYOVG:

e No avayvopicel 1o poro kol T Béon TOV LECMY KOWMOVIKNG SIKTOMONG GTO TANICLO
™G EPAPHOYNG Hag KaOmG Kot va deiEel To WG avTd Umopovy va GLUBAAOLY GTNV
KaAOTEPN TPO®ONON TNG.

e No anotvndoet T1G SvvatdTTEG Kot To gUmdda mov avtipetonilel to Social CRM.

e Na dakpivel Tig dapopés avapesa oto Tapadoctakd CRM kot 1o social CRM kot 1o
TG UTOPOHV VO EVOPLOVIGTODV KOTAAANAL HETOED TOLG £TGL MOTE VO, GUVLIAPYOVV
KOl VoL AEITOVPYOHV OpLOVIKA.

e No KaTAVONGEL KOADTEPO TO KOO KOl VUL OEL TIG AVAYKESG OV UITOPEL VO TPOKOWYOLV.




e Noa dnuiovpyndei éva Social CRM kot gto o6 poag ATEL peddovTikd yio tnv kaAvtepn

EMKOWVOVID LobNTOV 0AAG Kot KaOnyNnTdV.

1.2.1 Zvveiopopd

H cvvelopopd g dumhopatikng cvvoyiletotl og eENg:

e  Melemooape 10 g Asttovpyel Eva cuatnua CRM kot otnv cvvéyela éva Social CRM

KOl T0L GUYKPIVOLLE.

e Afioloynoope Vv Asttovpyio GAA@V TovemoTUiov Tov €E®TEPIKOD Yoo VO

kataAnEovpe 010 TOC Ot VAOTOGOVUE TO S1KO oG GCVGTNLAL.

¢ Evoouatdoaue Asttovpyieg mov 0o fondncovy Toug eottntég Kot Toug Kabnyntég oty

KOAVTEPN HETAED TOLG EMKOVMVICL.

e Anuovpynoape éva tpotvmo cvotnua Social CRM pe kdmoleg Pacikég Aettovpyieg

KoL TO HEAETNOOUE TO TG B0 umopéoetl LEALOVTIKA Vo avortuydel TepeTaipo.

1.3 AwapOpmon TG SUTAMUOTIKIG EPYACIUG

H 616pBpwon g epyoscioc akoAovbel o TPOOSELTIKN TPOGEYYIOT|. EEKIVOVTOC GTO dEVTEPO
KepdAao omd v avdAvon &voc TOpadOClOKOD GUGTHUOTOS OXEIPIONG TEANTELKMV
OYEGEMV, TNG YPTCLOTNTAG TOL Yo [a ETLXEipNoN N vov 0pyavIGHO TOv TPOTOL Agttovpyiog
TOV, TOV GYECEMV LETAED TOV OPYUVIGHOV TNG ETALPELNG 1] TOV TEAATOV KAOMG KOl YEVIKOVS
OpovG aAMG emiong kot AGyoug EAAELYNC TTOLOTIKNG EEVTINPETNONG TEAATMV. £TO TPITO KEPAANLO
Kévape po avéivon tov social crm, AGOVTOS Yol TIC AElTOLPYiEg TOV, TNV OVOYKOLOTN T
YapENG TOL GTIS EMYEIPNOELS, KAODG Kol OTIG KATNyopieg TOL Kol TO YOPAKTNPIOTIKA TOV
TPEMEL VO, TANPOL €vo TETOL0 GUCTNUOA. XTO TETOPTO KEPAANLO TAPOoVLCIAleTal 1 HeEAETN
nepintmong, Le Tpia mbova cevaplo To 0noio avaADOLY TEPMTMOGELS OLUYEIPIONG TANPOPOPLDV
a6 10 CRM 1ov ekmaidevTikon 19pOUATog. £T0 TEUTTO KEPAANLO TOPOLGIALETOL £V KOUUATL
™¢ TPOTLTNG EQapuoyns. Térog, akolovBovv Ta cuumepdcuaTa TNG EPYACING OTO KEQPAANLO
€€1 OAOKANPOVOVTOG HE TIC TEMKEG TPOTAcELS Yo Pedtioon twv oyéoewmv HETOED TOV

EKTOLOEVTIKMV WOPVUATOV KOl TOV EKTALOEVOUEVOV.




CRM (Customer Relationship Management)

270 KEPAAOIO OVTO OTOYOC oG &ival vo avaidcovpe Tig mtuyéc evog CRM. Tapakdtm, Oa
e€etacovpe ko Oa avarvcovpe OAeg Tig TTvuyéc Tov CRM, Oa pedketoov e 10 KoTd TOGOV gival
avaykaio yio pio entyeipnon o dodue ta oPéAN TOL, TO TAEOVEKTAUOTA KOOMDEG Kol To
LELOVEKTAUOTO TOV, B0 avoADGOLE TIG OLOPOPETIKEG KOTNYOPIEG OTIC omoieg Umopel va
dtakpiOel Ko otV cuvérela Bo TPOGTUBNGOLLLE VO ETEKTEIVOVLLE TIG OVVATOTITEG TOV UE TNV
YPNOT TOV HECHY KOWMOVIKNG JIKTOMONG TPOKEEVOD VO TPOKOYEL v KOWVOVIKO SIKTLO

(social CRM) 1o omoio 8o avaivOei o€ emdpevo Ke@aAalo.

2.1 Opiocuog too CRM

Apywd o 6pog CRM gppaviotnke otig opyEg g dekoetiog Tov “90 Kot ypnoiporomdnke yio
Vo TEPLYpAWEL OAEG EKEIVES TIG TPOKTIKES OAAG KOL TO, GUGTHLOTO AOYIGUKOD HEGH TOV OTOImV
umopel o emyeipnon vo katavoel Kot va eEummpetel Tig avayKes Tov TPOKOTTOVY amd Evov

oMo 1 akoun Ko évay peddovtikd neddrn (Kumar & Reinartz, 2018).

Ag pcovpe Opmg Tpmta yio to Tt 0gv Bewpeiton CRM. To CRM dev eivar groponapdooto
TPOIOGV AOYIGUIKOD TTOL CUTOUOTOTOLEL TIG SLOOIKOGIEG TOV TOANCEMV HOG EMyelpnong, dev
etvan éva £pyo vAomoinong evOc GUGTALATOG TATPOPOPIKNG, OAAG OV Elvar Kot pia BempnTiky
évvola yopic ovclaotiko mepleyopevo (Soltani & Navimipour, 2016).'Eva chotnpa dwyeipiong
TEAQTELONKAOV oYEoemV dgv pmopel va BempnBel wg €va epyoieio pdpketvyk obte Kot ¢ Eva
gpyareio EexdBopng pelmwong Tov KOGTOLG LG emyeipnone. Ag 6obpe Lomov T Bewpeitar wg
éva CRM ocvompa. Yrdapyovv moAhol opiopol e PIKPES TOPUALYES Y10 TO TL OVTITPOCMTEVEL
éva CRM 6mwg avto opiotnke amd didpopovg emipaveig Marketers. Mepikol amd Tovg moAAovg

OpLGHOVG TTOV Eyovv 600l TapatiBeval oty cuvéyesia (Soltani & Navimipour, 2016).




‘Eva ovotpa CRM 1 aAlidg cvotpa Awyeipiong [elatelakdv oyécemv cuopeova e v
etapeio ovuPodrmv enyelproewv Ovum, gival évo GOGTNIO J10(KNONG TOL EMTPENEL GTOV
OPYOVIGHO VO EVIOTMIGEL, VO TPOCEAKVGEL KOl VO 0WENGEL TOV OplOd TOV APOCIOUEVOV KoL
EMKEPODV TEANTMOV TOV, KAvovTtag opbn dwayeipion TV meratelokdv oyéoemv (Bradshaw &
Brash, 2001). 'Evag dALog opiopog mov peretd évo, CRM eivor piol extyelpnLatiKn 6TpoTnykn,
TTOL GTOYEVEL GTIV UEYIGTOTOINGN TOV €600V, TMV KEPOMDV, KL GTNV ADENCT] TNG IKAVOTOINGNS
TV meratd@v. Ot teyvoroyieg mov vrootnpilovy ™mv «pirocopioy CRM cuykevip@vouv kot
amodnikebovy dedopéva Yo TOLg TEAGTEG, TOVG TPOUNDEVTEG, TOVG GUVEPYATEC KOl TIG
€0MTEPIKEC dradkaoieg pog entyeipnong (Greenberg, 2010). Evaliaxtikd pmopei va opiotel
®¢ pio evpEmg QOPUOLOUEVT] GTPATNYIKT TV GUYYPOVAOV ETLYEPCGEMV LE GTOYO TN dlayEipion
TOV OAMMAETOPAcEDY Lo emyeipnong ue tovg meadteg ™e. H mpocséyyion CRM cuvdvalet
Oswpia, pebodoroyieg, AOYopIKO Kol GLVAOME TIG SVVATOTNTEG TOV OOIKTOOV MGTE IO
enmyeipnon va Sloyelplotel Tig meAatelokég g oyéoelc e opyavmpévo tpoémo (Khodakarami &
Chan, 2014). Ot teyvoloyieg mov vrootnpilovy to CRM ocvykevipdvouv, omodnkebouvy,
ene€epyalovtat Kat ovaldovy 0edOUEVA Y10 TOVG TTEAGTEG, TOVC TPOUNDEVTEG, TOVC GUVEPYATES

KoL TIg E0mTEPIKEC dradikaciec pag entyeipnong (Kotler & Armstrong, 2010).

Ewova 1 Customer Relationship Management (CRM)

Inys: https://www.dmnews.com [1,2]

To CRM, éyet emiong opiotel g 1 dnpovpyio ko 1) S1oxeipion TV TELUTEWKOV GYECEDV A0
TOVG OPYAVIGHOVS, LEGA OO TNV KATAVONOT], TNV EKTIUNON KO TN JLXEIPIOT TOV OVOYK®V TMV
TEAQTAOV e Bdion T Yvdom Tov €xetl amokTnOel Yo avTong, MGTE Vo ovENBodv 1 arodotikdTnTa
KO 1) IKOvOTNTO TOL OPYaVIGHOD Kol KaTd cuvémeta ta képdn tov (du Plessis & Boon, 2004).
Téhog to CRM amoteAel o oAMoTIKY] S1001KAGI0-TPOCEYYIONG, ATOKTNONG, OlOTPNONG Kol
avartoéng medotmv (Strauss et al., 2003). To CRM gnopévmg dev givarl amhd £vo makéTo
EPUPHLOYDV 1] £VO, AOYICUIKO CALA 1| PTAOGOPIN, O TPOTOG TTOV AEITOVPYEL pia eNLyElpnon BOTE

va Ktilel paxpoypovieg oyéoelg pe toug merdteg e (Kumar & Reinartz, 2018).



https://www.dmnews.com/
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Ewdva 2 Customer Relationship Manger System (CRMS)

Inys: https://technians.com[3]

2.2 Avayxoiotyta tov mapadooctaxo CRM

[Ipwv mpoywpnoovpe oty avdivon tov mapadoctokod CRM wg cbotua kaAd o oy va
kabopicovpe 10 Kotd mOoov 1 VTOPEN Tov eivan avaykaio Kot @EEMUN Yo o exyeipnon.
Apywd to CRM eival pio emiyelpnUoTiKy GTPOTNYIKY] TPpocapuoouévn kébe eopd oe éva
GUYKEKPIUEVO TUMLO TNG AYOPAS [LE GTOXO TNV AENON TV KEPODV TNG EKAGTOTE EMLYEIPNONG
péc® g avalnTnong, Tov EVIOMIGUOD, TNG KATAVONOoNGS, TNG TPOPAEYNS Kot TG dayelpiong
TOV OVOYKOV TOV EKA0TOTE TEAATAOV NG (onpepvav kobang kat pedroviikav) (Khodakarami
& Chan, 2014). Ocov apopd 10 TOG0 avoykaio givatl, av GKEQTOOUE OTL TAEOV OTAUATNOE VO
VILAPYEL O TUTKOG TEAATNG O€ pial emtyeipnon tote 0 Kabe meAdTnG améktnoe aAAd Kat amaitnoe
va €gel 1dlaitepn TPocoyn TOG0 OTILS AVAYKES TOV OGO KOl Yo TIG TPOTIUNGELS TOV, OLPOV Ol
EMYEPNOES OTOUATNONY VO ooyolovvtal pe Tt B movAnoovv Ko mpoomdbncav va

KOTOVONGOVVY TOV 0yopaot Ta BEA® tov kot Tig Tpotiunoels tov (Kumar & Reinartz, 2018).

‘Eva. omd to onpovtikotepo TpoPARLaTo TOL AVTIHETORILOUV OAEC Ol EMIYEPNOELS, EVOL M
KOTAvON oY TOV AVOYKOV, OTIS 0YOpES oTIG omoieg amevdivovtal (Soltani & Navimipour, 2016).

Ocov agopd v omotehecpatikn Olayeipon tov ewonpaéewv, 1o CRM ocvomuota




TpoypappatiCovy Tig KANOEIS Kol T vrevivuicels oto oTeAéyn Tov dlevepyovv eloTPAtels,
eUPaviCovV GLYKEVIPOTIKA TNV TANPOQOPio. oV omorteitar yio va yivel gvkoldtepn M
EMKOW®@VID, KpoToOHV 10TOPIKO, AQUPAVOUY VTOYN TOVG TIC OLOPOPETIKEC GUUPMVIEG TTOV
UTopEL vau £YOuV YiveL ylo. TNV TANPOUN e ToV KaOe meAdTn Kot TéA0g mapdyovy TANOdpo amd
OTOTIOTIKG, oToryeio. ov sival yproa yoo Kabe véa dwmpayudtevon (Orenga-Rogla &
Chalmeta, 2016). I'a va o&lomomcovv KaADTEPE TIG OGLVOATOTNTEC OV E£YOLV UECH TOV
marketing o&lomoiobv to Internet, yio v polikf evnuépwon OlmV TOV TEAATOV
YPNOWOTOLOVV EPYUAELD. YIOL TNV €VKOAOTEPN ONUIOLPYIO, GTOGTOAN, ToPaKoAODONGN Kol
avdBeon otovg Marketers. EmmAéov, cuvdvalovv 610c0vOeon e T0 TNAEPOVIKO KEVTPO Y10l
™V Kotoypar| Tov follow up 6Tovg meAdTES Kl UTOPOVV VA, YPNGLOTOLOVV TOMATAEC AMoTEC,
KaOdC Kol vo TPOG®ITOTOLOHV T0, UIVOUATO, TPOG TOVG TEANTEG TETLYUIVOVTOC £TCL KAADTEPT
amodoon kot avtandkplon (Nyadzayo & Khajehzadeh, 2016). Télog o€ €va, mold onpovtikod
TopEN OVTOV TNG SLOTNPNONE TV TEAATOV EXOVV Eva TANPES TPOPIA e OAEC TIC 1O1UULTEPOTNTES
TOV, KPATOVUV £Va. OVOALTIKO 1GTOPIKO UE GTOYXO TV amo@uyn Aabdv ce Bdpog tov TeEAdT
€0podvVoVTaG £ToL £vay 1oyvpo decud poll Tov kot GOUE®VO pe TIc avaykeg tov (Kumar &
Reinartz, 2018). "Etol oTe Vo, Liropovv va. TOV IKOVOTOI GOV 060 KOADTEPQ YIVETOL TP
OAAG Kot 0TO HEAAOV GE OTL KO 0V TTPOKVWYEL KOIL VO TOL TTOPEXOLY OTL XPEWCTEL OGOV apopd.

OOV VITOoTHPIE. ZTNV EXOUEVT EIKOVA YIVETOL ELPAVEC OTL TEPTYPAYALLE TTIO TAV.

Traditional CRM

e i
customer
RIS —

© 2010 CHESS MEDIA GROUP
Ewova 3 Mopadociokdé CRM

IIyyn: hitps://thefutureorganization.com[4]

KotoAnyovtag S10moTdvou e Mg ot KaBnUEPIVES Kt avaryKoaieg yio TNV emyeipnon evépyeleg

KOADTTTOVTOL DAOTOL00VTOL Kot amAovatevovtal pe t ypion CRM cvotpdtov coppova




TAVTA KO PE TIG OVAYKEG TTOL €xeL M kdOe emyeipnon, £tot Kpivetan amapaitnTn 1 (pNon TOVG
KaOdC 51EVKOAHVOLY TOGO TO TPOCOTIKO OGO KOL TNV EMYEIPTOT Y0 VO EMLTOHYEL TOV GTOYOVC

7oL BETEL Y10 TO LEALOV TG KO VO IKAVOTOMGEL G€ HEYIGTO Pabpd Tovg TEAGTES TIC.

2.3 Iloia civou 5 drapopd CRM kai moapadociaxov Marketing
Kal 01 6Toyo1 mov Oérel;

O 6pog tov CRM o0 omoiog axobyeTot OA0 KOl TO GLYVA 6TV KOONUEPIVOTNTO LA KoL TOGO
UAAAOV GTOV YDPO TV ETYEIPNGEDY, 0POD 0 GVOYYPovog marketer £XEl Vo, AVTILETOTIGEL EvVoV
TOAD KOAG TANPOPOPTUEVO KOTOVOAMT LEGH OE U1 0yOPd TTOV SlaKpiveTal amd EVTOVo TAEoV
avToyOVIcUd TOG0 G EMimEdO TIUNG 06O KOl G€ EMIMESO TOLOTNTAG KOl 6€ £va TePPAALOV TO
omoilo cuveymg eEediooeton Kot yperaletal vo umopel vo Kveltor 6to TAaicLo TG oyopdc.
Kdmoloug amd toug Pacikodg otoyove mov 0étet to CRM eivon o1 mopakdte (Kumar &

Reinartz, 2018):

No moapéyet KaAOTEPES LN PEGIEC GTOVS TEANTEC.

No kével To, TNAEQPOVIKE KEVTPO TTLO ATOTELECLOTIKL.

No KGvEL T ATOTEAECUATIKEG TIG TOATCELG.

Noa fondnocet to Tpocwnikd vo KAEIGEL GULUEMOVIESG TaYVTEPOL.
No amAoromoel Tig dadikacieg Marketing kot TOANGEWDV.

Na avaxoivyet véovg meAdTes.

N oo g M w0 Mo

Na avénoet to Ké€pdoc.
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[Tivaxog 1 Xoyrpion wapodooiaxov Marketing vs. CRM

IInyn: Kotler& Armstrong, 2012

O Koatavalwtg Ppioketol TAEOV EVAOTIOV TNS EDKOANG KAl YPIYOPNG LETAOOONG TANPOPOPLDY,
OOV PLGIKO EMOUEVO €ivol M OVTLYPaE] TPOIOVIOV OO TOVE OVTAYWVIOTEG Kol EMTALOV
EVOTLOV 1GYVPOTEPOV KATOVOADTMV [E TOKIAEG AYOPUGTIKEG GUUTEPIPOPES KAl AVTIOPAGELG
ATEVAVTL GTOVG TPOTOLG TPomONoNG TV TPoidvimy. Ot Tapamdved Adyol Kabiotovy avaykaio
TOV EMAVOTPOcoloplond e otpatnyiking Marketing mov akolovBovoayv ot clhyypoves eTopieg
LEYPL TOPO LLE EGTIOGT] GTOV TEANTN KOL TTLO GUYKEKPULEVE GTI) GYEGT TTOL JNULOLPYELTOL TOPOL
pe tov meddtn (Customer Relationships Management). Ztnv cuvéyeta 8o dovpe éva avaivTikd

mivaka e Ta TS dpopég Tov Tapadostakoy Marketing pe 1o CRM (Khodakarami & Chan,
2014).

2.4 O kvxlog {wng too CRM

Tv amotekel Opmg tov kOKAo Long evog CRM? Ilow n dwdikacio and v avalntnon
VIOYNPLOV TEAGTOV PEYXPL TNV dnovpyia a&lag yio tnv etaipeia 1 oroio Oa petappooTel o€
pio Baon moTmv TEAUTOV Kol Katd cuvénew Oo mpowOnbel mapdyovtag ek véou a&ia kot
apyilovtag ovooTiKd Tov KOKAO oG amd TV apyn UE TNV TPOCEAKLON VEWOV VITOYNQImV
nedatav; [oparkdtom Tovtorolodvtol Kot avaAdovtol To T€6eePa oTAd TOL KOKAOL (NG VoS

oLoTHUATOG dayeipiong mehotelakdv oyécemv o, oroia eivor (Khodakarami & Chan, 2014):




A) Aldnlertidpaon pe Toug TEAATES (TPIVoLg aALY Kot THOVOUG-UEALOVTIKOVG), KOl
onuovpyia a&iag. Ot avaykeg TV TEAVTOV SPOPOTOOVVTOL GLVEXMG Kol £TGL KpiveTal
avaykaio n extyeipnon vo, yvopilel S10pK®G TIG AVAYKES KO T GUUTEPLPOPH TOV TEAUTMV TNG,
KATL TO OTTOI0 EMLTVYYAVETOL LLE TN GVVEYN EMOQPT| EMLYEIPNONG-TTEAGTT. AVTH | EXAPT UTOPEL VOl
emtevyOel pe moAdovg Tpomovg. ' va evioyvBel | oyéomn enyeipnong-TeAATN, Ol ETLYEPNCELS
TPETEL VA SL00POAIGOVY OTL TO TPOSMOTIKO TNG EIVOL EKTAUOEVIEVO GTNV QAANAETIOpOON UE TOV
TEAQTT], Kot OTL OL TANPOPOPIEG OYETIKA LLE TNV EMLYELPTOT KoL TIG SLOOIKAGIES TG EVOIL EVKOAM
TPOGPActes. AVTEG Ol EVEPYELEC LEAVOLY TNV IKAVOTTOINGT TOL TEAATT, TOV TTPocdidovy aio
Kot ov&avouvy v aicnon Tov OtL gival TPOYUATIKA GNUAVTIKOG Y10 TV EXLEipNON.

B) H andktnon nedatdv Kobmg kot 510t pnor] TOLG 0pod 0G0 TEPLEGOTEPO QLEAVETOL
1 YVOGT TG £TALPIAG Y10 TOVG TEAATES TNG, TOCO TTEPLOGOTEPO gival TOAVOV Vo EVIOTIGTOOV
ovtol e ) peyaAdtepn a&io oe oyéon pe v entyeipnon. Ot cuykekpipévol teddteg etvorl avtol
IOV TTPEMEL VO, OTOTEAODV TOPASELY LA Y10 OAES TIG VITOAOUTEG EVEPYELEC TTPOGEYYIONG TV UAADV
TEAQTAOV. ZTPOTNYIKEC TPOGEYYIONG TEAATMY Ol OToieg £xovv amodelyfel OmOTEAECUATIKEG

TN POHVTOL Y10, TOVG VITAPYOVTEG TELAUTEC Kot Epopuolovial oe VEOUC,.

C) H avamruén 1660 10V TPOIOVIOV OAG Kol TOV VANPECIOV Ol OToiec vo
OVTOTOKPIVOVTAL OTIC OVAYKES TV TEAATAV, KOl 1) TPOOTAOELN Y10 G0 TO SLVATOV LEYAAVTEPN
TPOGAPUOYN TOV oTpatyikdv CRM aviloyo pe T yapaKTPIoTIKO KOl TIC GUUTEPLPOPES TNG
KkéOBe opadag meratwv. IMoiowdtepa ot emyyeipnoelc Eekvodoov He TNV QLA0GOPI0 NG
TOPoy®YNS eVOC TPoidVTOG 1| TNG TAPOYNG ULOG VITNPECIOG OVOLLEVOVTOG TNV OVTATOKPICT) TOV
TEAQTAOV TAEOV O®G d€ cupPaivel avtd. TV TEAATOKEVTIPIKY] PIAOGOPI0 TOV GLGTNUATOV
CRM o6pmc, 10 mpoidv Kot 1) vnpecio oQeilel va S1opopemveTal Pe PAon TIG TPOTYNGELG TOV
meAdTN. AvtO emtuyydveton pe aAANAETIOPAOT], LLE TOVG MEAGTEG KOl TNV OTOTOTMOCY| TOV
avayk®v tovg. [ v S1opdpemon g TapeyOUeVNg VINPeciag N TPoidvToc. 1M emtyeipnon
pémel va AapPdvel vy o oYOAA Kot TNV KPITIKN oo TG Opdoeg Tov mEAATOA0YIoOL Tov
avaPEPOVTOL G OVIOTOOOTIKOL TEAATEG, HECH TMV KOVOAIDV EMKOWOVIOG 7OV EXOLV
eykafidpvbel yioo avtév TV 0KOmo. Alopopp®dvovtag To TPoidv N TV vanpecia BAcel Tov
emBuUIOY TOV TEAQTY], PEATIOVETOL 1] EIKOVA TNG EMLYEIPNONG, KOl CLEAVETAL 1) TGTH OV £(OLV
Ol TEAATEG OTNV EMLYEIpNO).

D) Koatavomon tov ovayK®v ToV TEAATOV Kol Sl0(pOpOToinct TV TOPEYOUEVMV
VANPECLDV OVAAOYa e aVTEG. Agv pumopel va otkodounBel ) otev| oyéon Le ToVG TEAATEG OTNV
onoia otoyevel o CRM ympic va katavonoetl n emyeipnon 115 avaykeg twv neiatdv. [Ipénet
1N emyeipnon vo 0EOAOYNOEL TL EIVOL GUAVTIKO Y10t TOV TEAATT), TTOlEC LINPETieS ypetdlovtal
VoL £(0VV, Kol L€ TTOLOVG TPOTOVS TPOTILOVY VO OAANAOETIOPOVV pE TNV {010 TNV emyeipnon.
Xpewdletor Aowtdv va ovorlvfovv OAa avtd To dedopéva Kot Vo YOPIOTEL TO TEAATOAOYIO0 GE

opadeg, He Paoet kprtipla OTWS 1 NAIKIA, 0 TOTOG TPOIOVT®V OV EMBVULOVY, TIG TAGELS TOVG
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(Orenga-Rogla & Chalmeta, 2016). Idavikd, 1 entyeipnomn TPEREL VO, IKOVOTTOLEL TIG OVAYKES TOV
Kkd0e meldtn pepovopéva. Oco mo eEatopkevpuévn ivol 11 GUUTEPIPOPA LLOG ETLXEIPTNONG
TPOG TOVG TEAATEG, TOGO 70 TGTol Ha mapapeivouy ol merdteg oe avtiVv (Yol 6o vimBovy
povadtkol) (Aaykadvov, 2008), dpmg avtd dev givar ThvTa, EPIKTO, EI0TKA GE EMYEIPNOELS LE
TOAD peydlo meAatoroylo. Meyaivtepo Papoc ypetaletar vo dobel 6To YKPOLT TEAATMOV LE Ta
omoio. aVOUEVETOL TEPIOCOTEPO VO ELOOKIUNGEL 1| CLUVEPYOGIO, KOl YL, LEYOAVTEPO YPOVIKO

dtdomuo (Kumar & Reinartz, 2018).

— = —
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Ewova 4 O xorkhog {ong too CRM

/\/

Inyn: Pepovey 2015

Orav o emyeipnon Aettovpyet pe Altyovg vrarAniovg, ot Aettovpyieg evog CRM, pmopodv
gbkolo va yivovtol amd Tovg 1010VG TOvG VTOAAAOLS Ol omoiot yepoxivinTo AvTAOLV
minpopopieg (Orenga-Rogla & Chalmeta, 2016). Opwmg, yo v avantuén evog opyavicpov, 1
KOWwn YPNoN TOV TANPOPOPIDYV TOV TEANTMOV, omd OUAdES Kol TUAUOTA, £XEL GTPATNYIKN
oNUOcio Kot TopEYEL LEYOADTEP OMOTEAEGLATIKOTNTO KAOMG avEdver 0 aplBdg TV meATdV
(Khodakarami & Chan, 2014). Mepikd o@éln eEvmmpémong nedatov givon (Orenga-Rogla &
Chalmeta, 2016):

* Ot vraAAnAotL pmopodv ypryopa va ekympovv, va dwuyelpilovtal Kol va emAvov
TMEPIOTATIKA PE OVTOHOTN OPOHOAOYNOT, TOmoBETNON o€ oVPA Kol KMUAK®MON OITHoE®MV
e&ummpétmong

* Ot avaopég Ponbodv otov mpoodiopiopd cuvndicpévav nmpdtov vrootpgng,
oV 0EAGYNON TOV OVAYKOV TOV TEAATOV, GTNV TOPAUKOA0VINOT TV S10d1KACIOV KOl GTN

pétpnon g amodoong g eEvmnpétnong.
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* O1 VAN AOL UTOPODV EDKOAD VO KAVOLVY KOWVT] YPTOT) TANPOPOPIDV TOATCEMV KOl

TOPOYYEAMDV, KOODG KOl TANPOPOPLOYV LITOCTAPIENG, KOl VO TIC YPNOIUOTO0DY Yo Vo

evtomi{ouV TOLG GNUOVTIKOTEPOVG TELUTEC KO VO LEPAPYOVV TIG avVAyKeg eEVTNPETNOTC.

2.5 0@péin oo CRM

H peydin vmooyeon mov €xel pépel o dpoc CRM eivar n duvatdtnto yloo GUeEST avTamOKPIoN

oTIC €EUTOUIKEVIEVEG OVAYKEG e Wio, cvuatnpatoromuévn puebodoroyia. Ta onuoaviikdtepa

OPEAT TTOL TPOKVTTTOVY Ao TN Y¥pNon evog CRM eivar ta €ng (Dini et al., 2017):

O evtomioudc TOV o SNUOVTIKOV TeAatdv. H cuykekpuyévn atpatykn tov eivat n
Katoyn Ko 1 dlayeipton otoryeimv yio Tovg meAdteg Tov Oa divetat £Tol 1 SuVATOTNTA,
omv emyeipnon va gupabdvel oe avtd keBDOC KOl VO KOTUVONGEL TAELPES TNG
TPOCOTIKOTNTOS TOV TEAATDV TNG TOV UTOPEL VAL TNV 0POPOLYV apOov 1 TPOGHOTIKOTNTO
ToL KaBevog opilel o PHEYAAO TOGOGTO KO TV KOTOVOAMTIKY TOV GUUTEPIPOPU.
2TOXELON TNG KAAVTEPNG EUTOPIKNC EMKOWVMOVIAG £TGL DGTE VAL LITAPYOLY TEPICCOTEPEC
evkapiec ywo cross-selling. 'Eva onuaviikd 6¢elog tov CRM xvpimg yio Tig
EMYEIPNGELS TOV O10.0£TOVV TOKIATEG TPOIOVTMV Kail Oyl LOVO EVaL ATOKAEIGTIKG TPOIOV
glval Kot OTL SlEPELVAOVTAG TA, CTOYEIL TOV OUASOTOMUEVOL TEANTOAOYIOV TOLG
UTOPOLV VO SOTIGTOGOVY TL GALO Ba LLITOpo VGOV VoL TOVE TPOSPEPOVY KOl AVAAOYD VoL
Bpovv TpOTOLS TPOGEYYIGNG TOVS Y10 TOANGT VE®V TPOIOVTI®V TNG EMLXEIPTONG.
[Tepropopodg T@v anwieldv 66mV agopd Vv KoTovailoTikny Bdon aeod Ba vrdpyet
avENUéVN amodoTIkOTNTe HEc® avtopatonoinong. To mpocomkd piog emtyeipnong
oL &yel eQappocel Y T dwyeiplon g mehateiog g ortpatnyiky) CRM
OlevkoAvvETaL KOTA TOAD KOoBMG Le amAid TPOTO TOL TAPEYOVTAL TO GTOLKEln TV
neAatav eite Eeywpilotd gite opadomompéva. Me autdv Tov TpOTO TO TPOSHOTIKO £XEL
™ duvatdtnTo NG Srayeiplong palikng medateiog 1 onoia Srabétel Kowvd otovyeia (..
Kowo tOmo katowkiog) o xpdvo mov dlapopetikd Ba umopovoe va dabécel yio Eva

LOVOLOTKO TEAATT).

Avtandkpion (feedback) and tovg merdrteg, mov 0dnyel og ferTioTonoinon og TpoidvTa
oAAG kot vanpeoies. H cuyvomrta emagng g entyeipnong Le toug meAdteg e LECm
epappoydv CRM diver xat ) duvordtta g YVAOONS TG EMLXEIPNONG Y10 TO TPOIOV
mov mapéyel o avtovc. H yvoon avt mapéyetal pe motkilovg Tpodmovg KATooL amd

avtovg givon (Dini et al., 2017):

a. N YPOUUN TAPATOVOV.
b. TO EPOTNUOTOAOYI0 pécm direct mail.
C. EPOTNUOTOAIYIO LEG® TNAEPDVO.
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d. GULLLETOYN] OVTITPOCMOTEVTIKNG OpLadas nedatdv og focus group.

Mécm avT®V TOV EQAPUOYDV 1) ETXEIpNON £XEL TN duVaTOTNTO AVATTVENS, PElTimong
N OKOUO Kol Ol0POPOTOINGTG TOV TPOIOVTOC TNG TPOKEWEVOL VO IKOVOTOUGEL TN
GUYKEKPIUEVT] OUAO0 TTEAATMV TNG.

Anpovpyia evég moTtod Kooy ool Ba vrdpyel eumictosvvn Kot Bo. avEaveTol o
Babpog apocinong Tov kKabmg N extyeipnon o kepdilel TV eumioTocHV TOL 0PoL Ba
éxel edparmbel wg meAGTNG o€ o emyeipnon wov Ba Tov divel v aicOnom tov KHpovg
KOl TNG GLYoLpldg OTL €l TO10TIKY Kot Apeon eEvmnpétmon.

Avayvopilon Tov o KePOoEOpmV TEAUT®V Kot kKoAvtepn gfvmnpémon touvg. H
opodomoinon Tov mEAATOAOYIOV WO ETXEIPNONG TPAYLOTOTOIEITAL UE SLAPOPOVG
TPOTOVC, 0 aPOUOS TOV 0TToimV avaAoYEl Kot Le To oTolyEia Tov £youv cuAdeyDel. Edv
oNAodN 1 emyeipnon €KTOG TOL OVOUATOC TOL KAOe meddtm dwbétel ot Pdon ™
EMIAEOV TNV NAIKIQ TOV, TOV TOTO KOTOIKIAG TOV, TO PVALO TOL KOl TNV CLYVOTNTA
OYOPAg TOL TPOTOVTOC, TOTE 1 OUASOTOINGT) TOL TEAATOAOYIOL TOV UTOPEL va yivel pe
TEGGEPELG TPOTOLG ONAMON opadoroinon avd nhkia, avd weployr, avé eOAL0 M avd
TPOTIUNGT TOV TPOIOVTOG TNG Emyeipnong. Avtictolyo pe avtdv TOvV TPOTO M
emyeipnomn Umopel vo avayvopicel Kot Tovg Mo KepdoPOpovs TEAATEG TG £lte LECH
NG OYOPAOTIKNG TOVG CUUTEPLPOPAS AMEVAVTL GTO TPOIOV TNG EMLyeipnong, eite péow
TOV TEPLOVCIOKMY TOVG OTOWEIMV OV KATOMIY TNG €YKPIoGEDS TOVG 1 EMLyElpnon
dlnbétel (m.y. otoryeia Tov ekKABAPIGTIKOD TOVG), EITE OMAL LEG® TOL OVOLLATOG TOVG
amoteLoVV TPOcOTO avayvopico 6to gupd koo (VIPs). Me avtdv tov 1pdmo n
emyeipnon €xel ) dvvardtnta ™G opadomoinong evog UPPER kowov-ctoyo oto
omoio umopel va epappocst Key - Account Management. Emitvyybvetor 1ot n
KaAOTEPT] EELANPETNON UE GKOTO TN SLOTNPNON TOV O KEPOOPOPMVY TEAATMV Y10, THV
emyyeipnon.

ATOKTNOT TANPOPOPLOYV OV UTOPOLV VO, KOWOmomBovv GTOLG GUVEPYATES TNG
emyeipnons. To cuykekpévo 6pelog Exel apketd onpueio Tov pmopei vo cuykAivovy
pe avtd tov cross selling management. Kabe emnyeipnon mov cuvepydaleton pe dAreg
EMYEPNOELS Yo TNV €MITELEN TOL TEAMKOV TPoidvTog e, umopel péom tov CRM
TapEYEL TANPOPOPIES TOV AUPOPOLV KLl TIG CLVEPYULOUEVES ETULPIEG TPOKEUEVOD VL
emevyfel n Pedtioon N M dwweopomoinon Tov TPoidVTOg TS Mmopel emiong va
emrevyfel Kol M TOANOCY GUUTANPOUATIKOV TPOIOVI®V GE€ TEPIMTOON TOL M
ovvepyalopeveg etoupieg ta mapgyovv (Navimipour & Soltani, 2016). Etot xafictoaton
amopoiTNTn M OVAYKT YO TOV EMAVOTPOSOIOPIoUd TG otpatnykng Marketing mwov

axoAovBeiton pe eoticon otov TEAAT.
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2.6 H xardiinin etiyun yia tyy eeaywyn evos CRM
CUGTHUATOS

[ToAAég emyelpfoelg Kot TV dpvon Kot Evapén g AELTOLPYING TOVG EYOVYV G GTOYO Evay
OYETIKG WIKPO appud mehatdv. Me 1o TEPAGUE TOL XPOVOL OU®S 0 aplBuUdg TOV TEAUTOV
umopel va avéndel ko pali Tov vo avénboldv ol amaitnoelg Kafdg Kol 0l VIOYPEDCELS TNG
emyeipnong mpog tpitove. Oco o1 amaltnoelg eivor Alyeg addd mopovcsialovy vynio Pabud
avamtuéng, 1 enyeipnon Tpémel va apyiostl pia Epguva oyetikd pe to CRM cvotiuota, vo det
mola, givar to Tlava TpofAnLata Tov B0 LITOPOVGE VA AVTILETOTIGEL GTO LEAAOV KO TTMG OV T
0o umopovoav vo extivbovv M ot va amiomombovv péocw twv CRM cvetnudtov. Mo
TpdYEPN omdvInon oTo oV Kol Kotd mocod eivar avaykaio évo CRM cOomua yu puo
enmyeipnon umopel va dobel amavidvtag otic mopakdto gpmtioelg (Navimipour & Soltani,
2016):

*  "Eyovuv o1 Bactkoi cog TELATEG TOAD S10POPETIKA YUPUKTNPIOTIKE,;
*  Tlopéyete peydin mokidio mpoidvimv 1 LANPECIDOV;
* O meldteg cog o€ TaKTIKN Paon avtikadiotodv 1 TpocHitovy mpoidvTa 1 VANPECieg
7oL dobéteTs;
*  YUVOAMICOECTE e TOVC TEAATEG GaG HE OPOopovg TPOTOLG, ONMG HECH
KataoTudtov, pécw Internet 1 pécm THAEQPOVOL;
*  'Eyete moAAd ypapeio 1] KOl LETAKIVOOUEVOLG VITAAANAOVS (GTE Va Ypedlecte DKOAN
KOW™ YPNoT Kot Sloyelpion mANPOPOPLOY TEAATOV o OAEG TIC TNYES;
Apketég BeTikég amavinoelg delyvouy TG Kpivetal xpnoun - av Oyl amapaitntn - n ypron
CRM ovotipartog (Kumar & Reinartz, 2018). Epocov kpifet mwg pia entyeipnon etvar Eoyun
va glodyel kdmolo CRM cvotpa oto duvapkd g givarl moAd edkoro 1 amdeAcT avTh va
viomomBei (Orenga-Rogla & Chalmeta, 2016). Zfjuepo vTapyel pio LEYAAN GEPA EUTOPLKOD
Aoylopikod mov GVAAEYEL PacikéC TANPoopieg TEAATAOV, ONMG 1GTOPIKO TMOANCEDV,
TPOTIUNCELS, oToyyEin emkovmviog Kabmg kol didpopa dAla ototyeio kot To yewpileton pe
TPOMO YPNOLUO KOl EDKOAO 6T Stayeipior. AVTo €xel G OMOTELECUA TV TEAELTAIN dEKAETIO,

10 CRM ¢€yet yivel to k0p1lo onpelo £0Tione TOAAGY LEGOI®V Kot LEYOA®Y ETXEPTICEWV.

2.1 Aoyor amotvyiag evogc CRM cvetiuatog

2OUQoV amd EPEVVEG TOL £YOVV YIVEL KOl £TEITO OO TOAAEG TPOOTADEIEG EPUPLOYNG TOL

ocvotuatog CRM vrnpyav kot amotvyieg. O Pacwkdtepog Adyog Bewpeiton katd Pdon m
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EMewyn emkowvmviog, 1 omoio SLVOKOAEDEL TOAD TNV ovvepyocio HETOED TV HEADV
(Khodakarami & Chan, 2014).

Ac mapovue Yo TOPASEIYHQ, TIC WKPEG EMYEPNOEIS Ol OTOIEG OEV £YOVV TWAVTOTE WEYAAO
o6peroc and ™V ypnon evog CRM, agov 1o melatoddylo eivorl pikpd kot eivol oeTiKd E0KOA0
va éyovv emapn pe tovg merdteg tovg (Choudhury & Harrigan, 2014). X avtiv v nepintoon,
10 CRM é&yetl ypnotikdmra Lovo yio KaAHTEPT OPYAVMGT TOV TEAUTOAOYIOV, KAl OVTO WE TNV
npoimdOeon 10 CRM vao, éxel omOel pe yopmid kdotog yioo v emyeipnon. Amod v GAAN
TAELPA, Ol PEYUADTEPEG EMYEPNOEIC KOl UAAIGTA OVTEC He UEYOAo TeplBmplo ovamTuéng,
TPOPAVAS EYOVV UEYOAVTEPO TEAOTOAOY1O, Kol GIyoLpo, LEYUADTEPO €V SUVALEL TELOTOAOYLO.
Yuvenmg, 060 avéavetar o uéyebog g emyeipnone, 1060 avédvetat 1 ovayKaldTNTO TNG
xpiong evog CRM Ady®w Tov  peyoAdtepov OYKOL TEAATOV KoL NG MUEYOADTEPNG
noAvmlokotTag TG oAniemidpaong meddm-emyeipnong (Rigby et al, 2002). H am\q
viobémon ouwc evog CRM dev gyyvdrtol amd povn tov v emrvyio. Ot kvuptotepotl Adyol
amotuyiag emtvyove epapuroyng evog ocvotnuatog CRM egivar ot e€ng (Kumar & Reinartz,
2018):

* O dvBpomot. O tpodTog e TOV 0moio AElTovpyoDV OAAG KoL Ol AToPaiTNTES AANYEG
OV UITOPOVV Va. Yivouv otV doun €161 MGTE Vo, Aettovpyel éva ovomuo CRM umopsi
Vo SUGKOAEYOLV TTOAD TNV KATACTOON.

* O oyedoopog. Iapommpeiton pio advvapio 6to oyedlaocud v cvotuatoy CRM 1
omoio mOavMOG oPeileTon OTNV EALELYT OTOXWOV TOVG OTOIOVC TPEMEL VAL EMITVUYEL £Vl
TETOLO0 GUGTI L.

*  Agdopéva meratdv. O 1epAcTIOq OYKOG TV dE00UEVOV KaBMDG Kot 1 S10pOPETIKOTNTOL
TOVG EIVOIL EVOAG TTOAD OTLOVTIKOG AGYOS Y1t VoL UMV Yivetal oot xpnon tov CRM.

* H oanovcio EekdBopwv enyeipnoakdv otoymv mov &xovv tebel mpv vioBenBel T0
CRM. H enévdvon oe éva 11010 cOOTNUA TPEMEL va. EXEL EEKABOPOVE GTOXOLS Kot
GLVERMOG va £xovV KaBoptotel ot avaykes TG entyeipnong, ol WNTEPOTNTES TNG, Kot
€101 va ypnoomomBobv ot avTicToreg AEITOVPYIEG TOV ATOLTOVVTOL.

*  Amovcia KatdAAnAng ekmoidevong TV VIOAANA®Y £TCL MGTE v vIooTnpiovy ue
emuyia 1o CRM kot va amokopicovy ta opéAn evog TETOI0L GLGTHHOTOS. X€ TETOLN
TEPINTOOT, To OEG0UEVA KOl Ol TANPOPOPIEG TOL S1OKIVOUVTOL LEGO GTO GUGTILA dEV
éyovv v mowdtnto ko v aflo mwov Bo Empene, KOOGTOVIOG TO GUGTNUO UN
AEITOVPYIKO, KATL OV €XEL EMMTOON TOCO GTNV TOOTNTA TNG TANPOPOPNONG TOL
MEAGTN, OGO KOl OTO GUUTEPAGUOTO 7OV Pyaivovuv Yy TNV OTOS0TIKOTNTO TOV
GULGTNLLOTOG KO TNV AEITOLpYia TNG EMyEipNoNG.

* O un enovompocsdlopIc O TMV GTOXMV KOl TG VOOTPOTiag piag eTopioc. Yi00etmvtag

éva ovomnuo CRM o etopio mpénet va emtdyel pio petdfoon amnd Ty oTpaTnyIKn

15




IOV EMKEVTPMOVETOL GTO TPOTOV KOl GUVETMDC GTNV aENGT TOL KEPOOLS UE AVTOV TOV
TPOMO, GE L0, TEAOTOKEVIPIKT OTPATNYIKN 1 onoio Oa emikevipdveTal 6To BEA® Kot
0TI avaykeg Tov merdrr. Kabog 1o CRM egivar pio piiocopio n onola eTkevTp®VETOL
OTOV TEAATY], OEV UTOPEL VO OTOODGEL TO TPOGOOKMUEVE, OPEAT] OTOV 1] GTPATNYIKT TNG

emyeipnong oev tavtiletar pe v eriocoeia tov CRM.

BePaio o1 Adyor amotuyiag o cOyKplon UE Ta TAeoveKTHUOTO OV Tpoopipel To CRM eivat
TOAD TEPIGGOTEPO. CLUVETMG KOl UG €ivar 1dwaitepo ¥pNoUO Kol Yo, VT Kol EUElG TOo
YPNOYLOTOLOVLE OAO KL 710 TTOAD GTNV KAOMUEPIVOTNTO LOG POV Lag ival TOAD amapaitnTo
(Verhoef & Langerak 2002).

2.8 Katnyopics — Yrocvotiuata too CRM

Onwg yivetan kotovontd 1 kabe emyeipnon omwc kot o kabe meddtng sivarl o Eeymplot)
nepintoon yU avtd kot o Kabévoc ypeldletol SapopeTIK SLoEIPIoN KOl OVTILETOTION
(Choudhury & Harrigan, 2014). Avtd odfynoe otadiokd otny eEEMEN tov CRM éto1 dote
OVTA VO TPOGAPUOGTODV OTIG UVAYKES TTOL TPOKVTTTOUV cLVEXMDC. Ot epeLVNTEG dIEKPIVAY ETGL
dwpopetikovg tomovg CRM pe Pdon 1ic Asttovpyieg mov emtelovv. Alaxpivovior og 7
SLOPOPETIKES KOTNYOPIEC-VTOGVGTAUATA, VTOCVGTNA Ue TV évvola 0Tt To CRM egivon éval
oLVOAKS oot dtoyeipiong Tehatdv, Tov CRM . Avtéc o1 katnyopies- vTocLoTHUATO Elval
ot e&€ng (Kumar & Reinartz, 2018):

1. Zrpatnywcd CRM (Strategic CRM).

2. Aertovpyikdé CRM (Operational CRM).

3. Avadvtikdo CRM (Analytical CRM).

4. Xvvepyoriké CRM (Collaborative CRM).

5. CRM ITAnpogopidv Moincswv (Sales Intelligence CRM).
6. Awyeipion Exotpateiog (Campaign Management).

7. CRM Zyéoewv Kotavolwtodv (Consumer Relationship CRM).

2.8.1 ZXrparnyixé CRM

Ytpatyiké CRM (Strategic CRM), éxel wg 6T0Y0 TV andKTNoN VEOV TEAATOV GAAG
KO T O10THPNOT) TOV VTOPYOVIMV Kol KUPIMS 0VT®V TOL £Y0VV TNV Heyoutepn osio
yio v enyeipnon (Nyadzayo & Khajehzadeh, 2016). To otpatnywké CRM
EMKEVIPOVETOL KOTA fAOT) GTNV 0vATTLEN EVOG TEANTOKEVTPIKOD GUGTILLOTOG KO LL0G
TEAQTOKEVTPIKNG EMLYEIPNUATIKNG KOVATOVpOS. QG kOplog kal Pacikdg oToOY0g TG
emyeipnong etvar 1 omdKTNON KOl S1THPNOT TOV TEANTAOV LE LEYOAVTEPT) EMTVYIC OTTO

OTL Ol OVTOYOVIOTEG TNG. M0 TEANTOKEVTIPIKT GTPATNYIKN SIVEL TPAOTN TPOTEPALOTITA
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2.8.2

OTIS O10PKMG LETAPAALOUEVEG AVAYKES TOV TEAATT), G€ avtifeon pe AAAES GTPOTYIKEG
7oL divouv Eupacn gite otV avantuén Kawvotopwy Tpoidvtmv (product oriented), eite
ot Pektimon ™c¢ mapoywync (production oriented), eite oty avamtvén TV
noAncsov (Sales oriented) (Kotler, 2000).

Aerrovpyikéo CRM

Agrtovpyiké CRM (Operational CRM), mov emkevipdverar otnv vrootpiEn tov
SLSIKOCIDV TOV TOANGEDY, TOL LAPKETIVYK Kol TepAapfdvel OAN ekeiv ™V emaen
ToL eMdT kaBdg kot v e€vanpémon tov nedatdv (Khodakarami & Chan, 2014).
H xdbe dwdkacio moAnone prnopei va avolvbel oe por celpd omd Pruoata, Omme
dwayeipion evkapidv TOANoNG (opportunity management), dioyeipion Tpodiaypapdv,
dwyeipion mpoopopmv K.4. H avtopatonoinon tov dpactnplothtov adinong cuyvd,
ovvdéeTol e Tig Tpoomdbelec yioo T Peitioon Kot TV Tvwonoinon TG SodKaciog
ndANonG. Ot 6toY0l IOV TPOKOHTTOLV OO AVTEC TIG SLUSIKAGIEG TPOomBOVVTUL GTOVE
gpyalopévoug mov givar vIELOLVOL Yo AVTEG, KO TOPEYETAL 1| TANPOPOPIC TOV ivor
OTOPLTNTN YO TNV TPAYUOTOTOMNGT TOV GTOXMV KOl TMV JETAPDV Y10 EPUPUOYES,
EVAD KATAYPAPOVTOL Ol OPUCTIPLOTNTES LLE TOVG TEAATEG KOL Y10 TEPULTEP® AVAPOPJ.
210 Aertovpyikd CRM evtdooetar ko 1 epappoyn dwyeipiong emoemv (contact
management) wov emutpEénEl ©TOVG YPNOTEG Vo Owyepiloviol TO TPOYPOLLLOL
gmkowvmviog tovg pe tovg meddreg (Yadav & Singh, 2018). Mia tétoa epappoyn
dwnpel 10 10TOPIKO emKOwvmviag pe Tov meAdn, mapdyer vrevBoupicelg yuo v
emKowvvio, pe Tovg meldtec, mapdyst avtoéparo 1 vmofonba T dnpovpyia
TPOGPOPAOV TPOG TovG meAdTeG K.G. 'Eva mopddetypa eivor n dwopdpemon evog
VIOAOYLGTY] OTTOV 1) EMAOYY| P0G KAPTOS PvUnG mepropiletor and tig dSabéoipeg Béoelg
TN UNTPIKN TAOKETA. AvTioTOol(, Ol £QOPUOYEG UAPKETVYK TEpAappdvouy v
VROCTNPIEN TOV SWPNUCTIKOV EKGTPATEIDYV, TNV VIOPoNBncn e TUNUATOToinoNg
™mg ayopdc, vmoothpiEn e-marketing x.¢. (Yadav & Singh, 2018). TéAog, Tto
Aertovpywcd CRM mepthapfaver Asttovpykodtnta yio TV vrootpiin— eEuanpétnon
TEMTOV, Om®G Yoo mopadetypo ovotiuata  help-desk, emilvong mpoPfinudtmv
¥pPNOTOV KaBdS Kot TopakololONOoNS CUUEOVIOV EMTESOL eELANPETNONG TEAATOV
(service level management). Ot GvOpmoL TOV TOANGEDY KoL Ol UNYOVIKOT VINPEGING
Umopovv va £xovv TpdcPacn oty mANpY 1oTopio OANG TG AAANAETIOpaoNC TEAUTMV
pe v enyeipnon, aveEdptnta and 1o onueio emapnc (Nyadzayo & Khajehzadeh,
2016). To Operational CRM mapéyer front-office vrootipién otig IMoincelg, to
Marketing kot v E&umnpémnon [ehotdv. Kabe arinienidpaon e kbmowov mehdtn
KOTAYPAPETOL GTO KIGTOPIKO EMAPDV» TOL GUYKEKPIUEVOD TEAATY|, LLE OMOTELEGLO TO

TPOCOTIKO oG eMyeipnong v umopel vo kaAéoel dedopéva amd o faon, 6mote autod
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2.8.3

2.8.4

givar amopaimro. To peyaddtepo mAcovéktnua gival mTog kde meAdg pmopel va
EMKOWMVEL LUE TOAAG SLOPOPETIKA GTOUN 1) LECH TOAADV SLOPOPETIKAOV KOVAUAIDY
péca og o emtyeipnon, ympic va yperdletor va e&nyel kabe popd OA0 TO 1GTOPIKO TV
evepyeimv mov €yovv yiver (Hassan et al., 2015). To Operational CRM paledet
dedopéva yio Tovg meAdteg wiag emyeipnong, dote (Nyadzayo & Khajehzadeh, 2016):
o Na dyepifovor evkorotepa oL TPoONTIKES EVEPYELES (KAUTAVIES).
o No avtopatomotovvtat ToAAég Aettovpyieg Marketing.

o Avtouatonoinon tev [oiecewv kot ¢ [Hoapayyehoinyiog.
Avalvtiko CRM

Avaivtikdé CRM  (Analytical CRM), emikevipavetar oty €E0pvén dedopsvov
TEAQTAOV UE GKOTO VO, TPOGOIOPIOTEL 1 SOLVOTOTNTA Yo XAPAEN NG GTPATNYIKAG TNG
emyeipnong N omAd yro v e£aymyn CUUTEPUGLATOV Y10 TOVS TEAATES TNG EMLYEIPTONG
Kot vo, 500gi ) SuvatdtnTo va evioyvbei n oyéon uetald tov tedatodv (Orenga-Rogla
& Chalmeta, 2016). To avoivtikdé CRM £yl yivel éva onuoviikd pépPog TOAAGY
viomomoewv CRM, 061011 po¢ emttpémel vo  KOTOVONGOUUE  OVOAVLTIKA TNV
KOTOVOAOTIKY] GUUTEPIPOPE TOV TEAATAOV, TNV o&lo TV TEAUTOV, TI TAGEIS TNG
ayopdc K.0. 'Etol, 10 oavoivtikdo CRM amoxtd 1dwitepn afio yio ) oOyypovn
emyeipnon, ool LE TN XPNON TOL UTOPOVLE VO OMOVINGOVUE GE EPOTNLATA OTWS
(Nazir et al., 2015):

o Ilotgg givar ot avaykes TV TEAATOV Kot TAG VO TIS IKOVOTO|GOVLLE;

o llow etvar ta yopaxTpioTikd ToL TPOIOVTOC 1| TG LANPEGLNG givar Wiaitepa

emBountd and Toug TEAATES;
o low givon o TUMqpOTO TG AYOpPdS TOL TPOGPEPOLY TN LeyoAvTEPT aio TNV
emyeipnon;

o Xg Ol TUNHOTO TNG 0YOPAS VO GTOXEVGOLLLE;
Idavikd, ot emyepnolokég anopdoelg kKabopilovtol pe v mwépodo tov ypdvov Kot
avaTPOPOSOTOVVTAL OO TNV TPONYOVLEVT] AVAAVLOT KOl TIS amopdoels. Emopévac, ta
neplocdTEPO EMTLYN OvoALTIKA Tpoypaupoatae CRM ekpetalievovtor po amobrkn
EUTOPEVUATOV - GTOLXEI®V Y10 VO TaPEXOLV T KOTAAAN G otovyeio. H emyeipnotlokm
vonpoovvn givorl pio oxeTik Teopyio Tov TPOcEEPEL AlYO TEPICCOTEPT AELTOLPYia

G Yop1oTd Tpoypappata epappoydv (Nazir et al., 2015).
2ovepyarike CRM

Yvvepyatikd6 CRM (Collaborative CRM) mov otoyeder oty SievkdAvven TmV

OAANAETOPACE®Y UE TOVG TEAATEG UECH OAMV TOV dVVATOV UEC®V (TPOCOTIKMYV,
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emiotoln, fax, miépwvo, Iotdg, Niektpovikd tayvdpoueio) kal vo vrootnpilel to
CUVTOVIGUO TOV opddwv kal tov vrmaAlniov (Ritter & Geersbro, 2018). Baocwd
YOPOKTNPIOTIKO TOL ocuvepyatikod CRM eivar 6t m peyotomoinon g alog
EMTLYYAVETOL UECE® TNG CLVEPYOACIOG T®V EMYEPNCEOYV TOL GULUUETEYOLV GTNV
olvcida a&iag (Porter, 2008). Xe apKeTéc MEPMTMOGELS, KATAOCKEVOOTEG GUGTIUATOV
TANPOPOPIKNG OVOTTOGGOLY GLUGTHKATA dlayeiplong oyxécewv cuvepyotmv (Partner
Relationship Management - PRM) 7 cvotfuoto S10ygiptong oyE6EmV GLVEPYUTMV
(Supplier Relationship Management - SRM), mov £xovv g 6T0X0 Vo UEIOGOVY TO

Kk66TOG dryeiptong ¢ alvcidag aiog.

Operational CRM Analytical CRM
(Front-Office Systems) X (Back-Office Systems)
* Sales Force Automation » +DataWarehouses
+ Customer Service and Support + Data Mining and Visualization
* Enterprise Marketing Management * Business Intelligence
* ERP Systems
4> A
o
v v
Collaborative CRM
i Methods and Technologiesto
Facilitate Communication
Sales and
Customers Marketing
Managers

Ewova 5 Kamnyopieg CRM kot ahAnAenidopaom tovg
Inyn https://cynoteck.com[5]
To cvvepyoatikd CRM mapéyet ta akdiovBa opéin (Ritter & Geersbro, 2018):
o  Emtpémet T1g amodoTIKES TAPAYWOYIKES OAANAETIOPACELS TEAATMV GE OAN TA
KOVAALOL ETIKOVOVIOV.
e Emrpémer 1 ovvepyacioa Swdiktoov yuwoo va pewwbodv ot damiveg
eELINPETNCEDMV TEAUTOV.
e Evoopatdver to xévipa KANONG EMTPEMOVIOG TNV  TOAVIILAIKT
TPOCOTIKY OAANAETIOPOOT] TEAATAOV.
e Evoopatdvel v droyn tov meAdTn Ve Onpovpyel aAAnAenidopacn 6To

eMined0 GUVOALAYTS.
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H oyéon koar n aAdnlenidpoaon petald tov tpuwv edov CRM avalvtikd

AELTOVPYIKO KOl GUVEPYATIKO POIVETOL KOL GTO TOPOKATED GYMLLOL:
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Exova 6 Or ayéoeic uetald tmv drapopav katnyopicov CRM

IInyM: Pepdvm 2015
2.85 CRM Xyécewv Katavalwtwy

To CRM Zyéoemv Katavalotdv KaADTTOUV TOUELS TOV GUVOAAAYDV LLOG ETALPLOC LE
Tovg teAdteg mov Swayepilovtatl amd to Tuqpoate Znmudtov [Heloatdv kol Xyécemv
[Mehatov péoa oe po eropion (Ascarza et al., 2017). Avrmpocomnotr yepilovton
ECMTEPIKES EMAPES OmMd OVAOVOUOLS KOTOVOAWMTEG Kol Tehdtec. Mmopodv  va
oevfemBobv mpodyeg edomomoelg oYeTKE pe CnTpaTa TPOIOVIOV KOl Vo

mapoKorovBnBodv ta tehatelokd cuvaustnuoto (n emvn ToL TEAATN).
2.8.6 Awaycipion Exotpareiog

H dwyeipion exotpateiog cuvovaletl otoyyeio Tov Agttovpykod Kot avaAivtikod CRM.

O Aertovpyieg TG dwyeipion ekotpoteiog meptAapupdvouv:

o Target groups mov oynpoatiCovtor and po fdon meratdv Tov TPoKHITEL ATd
EMAEYILEVO KPLTHPLOL

0 AmooToM] VAWKOU oyeTikd pe po ekotpoteion (T.y. €WKEG TPOSPOPES) oF
EMAEYHEVOLG  TOPUANTTEG YPNOIUOTOLDVTOG €W0IKG péco (my. E-mail,
mAépwvo, SMS, tayvdpopeio)

o Avalimon, omobnkevon kOl OVAALGT  OTOTIOTIK®V  EKOTPUTEING,
GUUTEPTAOUPOVOUEVIC TG TOPAKOAODONONC avTidpdoe®v Kol ovaAlvong

TOCEMV.
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2.8.7 CRM IDypogoproyy llwincewy

To CRM ITAnpopopuwv Ioicewv eivar avdioyo tov avolvtikod CRM, aild
npoopileTor g €va MO AUECO gpyareio mwAncewv (Ascarza et al, 2017). Ta
YOPOKTNPIGTIKA TOV TEPIAAUPEVOLV EIOOTOMGELS TOV OTOGTEALOVTIOL GTO TPOCHOTIKO

TOANGEWDY GYETIKA LE:

o Evkapiec [ToAncemv
o Metakivnon [ehatdv
o Emdoceic [Toioewmv
o Téoeg [ehatdv

o IlepOdpra [eratdv

o  Evbvypdauuion [eratdv

2.9 H otpatnyyikyy CRM

H eritevén g pokpompdbeoung aiog pe ) Sloyeipion TEAUTEWKOV CGYECEDV OmOUTEL TNV
EQOPLOYN HOG OTPATNYIKNG 1 omoiol TEPIAAUPAVEL TO GUVOAD TWV JPACTNPIOTATOV KOl TV
Tunudtov pwog emyeipnong (Ascarza et al., 2017). H epappoyn g otpotnyikiig CRM
OUVOAIKO o€ Mo emyeipnon Oev eivor €OkoAn a@old amattel Opapa, KATAAANAN myeoia,
wepthapPavel ekudOnon véov deflottov dSwyelplong TEAATOV, EVOEYOUEVMS OVOKOAES
oAayég oTIC OWdIKOCiEG TIG EmeElpnong, OAAAYEC OTNV ETALPIKY) KOLATOUPO KOl TNV
0pYAVMOT, QVTILETOMICT] TOV TEXVOALOYIKMOV TPOKANGE®MY TOV TOAVKAVOAMK®OV GLGTNUATMV
neAoTOV K.6. Emopévamg, 1 etlcaymyn g otpatnyikng CRM anoteAei onpavtikni tpokAnon yuo
mv emyeipnon. Zopewva pe T cvpPovievtikn taipeior Gartner (Nelson, 2003; Radcliffe,
2001) pio odokAnpopévn otpoatnyikn CRM mepiiappavel oktd Poacikd cuotatikd otoryeia.
Avtd givau:

1. To 6papa CRM: H emtuyng epoppoyn pog otpatnykng CRM amautel éva capég
opapa. To opapa CRM yuo pio medatokevepiky| entyeipnon mpocdiopilel v podtacn afiog
and tovg meldteg (Customer Value Proposition — CVP) kot givat kAedi, 10Tt pua emyeipnon
xopig 6papa dev umopel va drapopomombel amd Tov avioyoviouo.

2. H otpatnyuciy CRM: arotelel 0dnyo yio v entyeipnon aeod kabopilel To motot
TEAQTEG AMOTEAOVV GTOYO LLOG EMLYEIPNONG, O€ TOloVg KAGOovG/Topelg Ba dpaoctnpromomOel 1
emyeipnon, oG 0o ATOKTNOEL TEPIGGOTEPOVS TEAATEG AL Kol TG Bo dotnproel Tovg

VILAPYOVTEC.
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3. H npétaon adiog: H dnpovpyia piag mpoétacng agilog and tovg neddteg (Customer
Value Proposition — CVP) amoteiei o tpito cvotatikd croyeio. H gumepio mov anoxopifovv
Ol TEAATEG OTNV OAANAETIOpOOT] [LE TNV EMyeipnon omoTeAel faoikd oTOKELD [L0G EIKOVOG LLOG
emyeipnong. H Betikn aAdnienidpaon dnpiovpyel 1kavomotmpévong Kot EUTGTOVG TEAATEG, Ot
0moi01l LTOPOVV VO SOCOLV (AN TPOOTTIK GTNV AVATTLEN [ EMLElpNONG.

4. OpyovoTik) Xvvepyocio (Organizational Collaboration): Ot smygipnoelc
TGTEVOVY OTL 1] EPAPUOYT TOV VEOV TeYVOLOYIOY CRM Kdvel v opydvmecn TELOTOKEVTPIKY,
EeYvOVTAG VO LAOTIOMNGOLV TIG OAPUITNTEC 0pYOVOTIKEC aAlayéC. H oAokAnpmuévn epappoyn
tov CRM onpaivel 61t 1600 o1 epyalduevor oA kol olokANpN M enyyeipnon Oa mpénetl va
EMKEVIPOVETOL OTI OVAYKEG Kol OTIG EMOVUIEG TOL TEAQTN. TUVETMG, 0 OPOG «OPYOUVMTIKY|
oLVEPYOGIO» OVUOEIKVOEL TIG TOMOTAEG OAAMYEG 7OV  OQOLTOVUVTOL TIG OAAMYEC TMV
OPYOVATIKOV dOUMV, T0, KiviiTpa 1ov Bo pémet va, dnpovpyndobv yio toug epyaldpuevong, Tic
de&10mTec TOL TPéMEL vaL avarrTLYHoVV Kot akOUT TV 0AAYT TG KOLATOVPOG TNE EMLYEIPTIONG.

5. O Awepyacieg: H emyeipnon Ba mpémer va emavacyedidoel Tig Slepyoocies yio yio
™mv epoppoyn evog emrvynuévov cvotnuatog CRM. Aepyacieg opyavopéveg pe pdon
Aeltovpykn  opydveoon g emxeipnong, ovvnlmg KepUOTIGUEVES, OEV  UTOPOLV Vol
KOVOTLOGOLV TIG VAYKES EVAG GUYYPOVOL TEAATEIKOD GLOTIULATOS KOl GUVETMS Bal Tpémet
va avaocyediotodv Bdlovtag Tov meAdTn 010 KEVTIPO, EVD TavTdYpova Ba mpEneL vo TapEYouV
avVIOyOVICTIKY] dwpoponoinon dote va cvpPdilovv oty amokopon g embountig
gumelpiog Tov TEAATN.

6. H minpogopia: H smruyng epappoyn CRM amartel pon} tov mAnpopopidv tomv
TEAQTAOV GE OAN TNV EMLYEIPNOT KOl OAOKAT|PMOCT] TOV ETLYEPNCIOKDY KOl TOV OVEAVTIKMOV
cvotnudtov. Eivol Bepelddovg onpaciog yo tnv emtuyio pog epopULoynG TOV GTPOTNYIKMV
CRM va éxovpe ) 6@t TANpo@opic 6ToV 6®MGTO YpOVo, dIVOVTOG TNV AP EIKOVA TOV KAOE

TEAQTY TOV OAANAOETIOPA LLE TNV EMYEIPNOT LEG® OTOLOVINTOTE KOVAALOD.

7. H tegyvohoyio: H emrtoyng emioyr] Kol €yKATOOTOON TOV TANPOPOPLIKDV
GLGTNUATOV EMTPENEL GTNV EMYEIPNON VO EQAPUOGEL TI GTPOTNYIKN LE EMLTUYIOL.

8. Ov perpwkéc: H ypron tov kotdAAnAov HETPIK®V, TOGO e£MTEPIKA OAAG Kot
ECMTEPIKA, EMTPENEL TNV EMLYEIPTON VA S10YVAGEL EYKAIp®G TUYOV TPOPANATA AALG Kot Vol

AGPet TIg 6OOTEG AMOPACELS GE KAOE YPOVIKT GTIYUN.
2.10 Epapuoyés tov CRM c¢ emiyelpnoels

H epapuoyn evog cueTnUoTog G€ pia EMLYEIpNON Eival [iol S10IKNTIKY ATOQOoT], APOv TPMTO
éyovv peietnBel ol oTOYOL KOl TO TPOCOOKMUEVE OPEAN amd TNV LIOBETNON oG TETOWG

otpatnywng (Diffley et al., 2018). Zvvenmg, eivar EexdBapo 6TL Tpv viobBetnOel Eva tétolo
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oLOTNHO, €iVOL OTOPAITNTN UK TPOEPYUCIO UE OKOTO VO, OMOKPLGTUAA®OOLY 01 GTOYOL, Ol
OTOLTNOELG KO Ol 1010TepOTTEG TNG EMXEipnone. Me avtov tov Tpdmo, Ba yivel Egxdbopo to
Katd T6c0 etvan amapaitnty 1 xpron tov CRM, 6nmg emiong va yivel 1 KatdAANAN exiAoyn Kot
TOPOUETPOTOINGT TOV GLGTNUOTOG, COUPOVO, UE TIC avaykeg TG entyeipnong (Wei & Wang,

2004).

‘Eoto 611 d100étete éva LIKpO KOTAGTNUO TOANGNG (OOTPOPOV Kol ENSIDKETE TNV KAADTEPN
EMKOW®@VIO, GO¢ UE TOVG TEAATEG. Méoa amd 1O MON VTAPYOV TEANTOAOYIO, WITOPEITE VO
dnuovpynoete pion Pacn oedouévav mov o oG ETITPEYEL VU £XETE GUYKEVIPMUEVO GTOV
VTTOAOYIGTI] GOGC TO OYOPOOTIKO GOC KOWO. XVVTACCETE Wil EVNUEPWTIKY EMIGTOAN TMOV
TPOGPOPOV TTOL TO KUTAGTNUC GOG TapExel Kot ue Pdon v niektpovikn cog data base, oe
undeviKong povoug Bol AmoCTEALETE TN GUYKEKPLUEVT] EMGTOAY] GE EKATOVTIAOES OvOPMOITOVG
(direct mail). Me avtd TOvV TPOTO ATOPEVYETE TNV TOATOPINL TOV TOYLOPOUEI®Y, TO

CUVOGTIGUO KO PUGIKA TV 0y®Vio 0V Ol EMGTOAEG YOV GTOVG TEAMKOVG OTOSEKTEG TOVC.
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Inyyn: https://www.entersoft.eu[ 6]
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H avantoén tov Social CRM

To péoa KOWOVIKNG SIKTOMONG OmOTEAODY 10, «OUddo epappoydv mov Pocilovial oTig
10€0A0YIKEG Kot TEXVOAOYIKEG Phoeic Tov Web 2.0 kai emitpémovy ) Onuovpyio Kot tnv

avtodhoyn mepleyopuévov and ypnot o€ ypiotny» (Kaplan & Haenlein, 2010, oo. 61).

3.1 O poiog TV uéowv Kovwvikiig SIKTVWGNS KAl TOS
gvoouaralnkav eto CRM

2 obyypovn oy 1 eHON T®V LECSHOY KOWVWOVIKNG OIKTOMONG, ATOTEAEL YPTOILO EPYAAELD Vil
TIG ONUOGIEG GYETELG KOl TOVG EMAYYEALATIES, OEOOUEVOL OTL EMTPENEL GTOVG OPYUVIGLOVG Kot
TIG EMYELPTNOELS VO ONUIOVPYNGOVY SIIAOYO LE TO KOO KOl VO ETKOWVMVODV UE TIG OULAOES
o1oyov. H mpodspartn épeuva vrootnpilet 6tL 1 doknon dnuociov oyécemv pe ) fondela tov
LEGMV KOWMVIKNG SIKTVMOOTG EIVOL OTOTEAEGUATIKY KOl OVOYKOIOL GTNV OVOOVOLEVT YN OLOKN
emoyn Y Toug opyaviopovg (Briones, Kuch, Liu & Jin, 2011). [aykocua épevva Katédeie
611 10 46% TV online XPNOTAOV YPNCYLOTOLOVV TO LEGH KOWVMOVIKTG SIKTVMONG OTAV TOIPVOLV
amopacn ayopds online kot mapatnpeiton po avénon 3% and to 2010 (Nielsen Company,
2012, oeh. 6). Téhog, o1 meprocdTepor AvBpmmor Tov puapketivyk (58%) ypnoytomolodyv ta social
media yw é€1 M| meprocdTepeg Mpec kdbe efdopdada kol éva tpito (34%) emevdvel évieka M
nePLocOTEPES DpEG TNV gPfdondda (Stelzner, 2011), yeyovdg mov vodnidver T onpacio e
€101 GOPESTATA ONUIOVPYNONKE N AVAYKY KOL GTIG ENLYEPNOELS VO, LTTOPOLV VO EVOMOUATOCOLV
TO. KOWOVIKA dikTuo PEGO G€ avTd 0poD TO YOUNAO KOGTOG, 0 UEYAAOC OYKOG Oe0OUEVOV

avegapTNTOG NG YEWYPOPIKNG TEPLOYNG KAOIGTA TN YpNON TOVS OmapaiTnTY.
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Social CRM

© 2010 CHESS MEDIA GROUP

Ewdva 8 Social CRM

IInyn: https://www.socialmediaexaminer.com[7]

3.2 O1 6NUEPIVES AVAYKES TOV KATAVIAWTH

O xotovolotig BéAel cuvexds mePlocdTEPO 0POD TPOTIUAEL VO KOAVTTEL TIC OVAYKESG TOV
Gpeca Kot va el To KOADTEPA SLVOTH ATOTEAEGUATO GE GYECT] LLE OVTA OV O 1010G YpetdieTat
(Diffley et al., 2018). Ta social media &yovv tn duvapkn g Kowvviog Kot TG ayopds Lésa
and €va OpopeTikd Kavoil emkowvoviag — (Trainor et al., 2014). 'Eva xavdAiir mov
OWHOPPDVETOL CUUP®VO, LE TIG OVAYKEG TOV avOp®OTOV TOL TO amapTi{ovy OAAL KOl TIG
dUVATOTNTEG TIC TEXVOAOYIOG TOL EMTPEMEL Kol EMPAAAEL TNV TOLTOYPOVY KOl OUPIdpOuUN
emkowvavia. Ta kowvmvikd diktva etvar dAho éva sales point yio tnv emyeipnon oto omoio
opeilel va, ONADVEL OLGIAGTIKN TOPOLGIN GTOVS GTOYOVG, LE TOLG OPOVG EMIKOWMVIONG KoL
TPOGEYYIoNG Tov amottel To kdbe péco kot o ypnoteg tov (Diffley et al., 2018). Tlowa sivon
ONAOdN TO TAEOVEKTAUATH OVTNG TNG OOIKTLOKNG EPOPUOYNG o€ oxéon He pio Tomikn
epappoyn (Trainor et al., 2014);
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* Agv vmdpyel mAéov M avaykn yw peyaieg databases mov wkootilovv axpiPd Kot
GLVTNPOVVTOL SUGKOALL.

o Ag ypedletar Eeywplotd TUNUO TEYVIKAOV Yo TN GLVTAPNON OAAG Kol T
Beltiotomoinon twv unyovnudteov mov Bo amobnkedcovy kot Oa emefepyacTodv OAEG TIG
TANPOPOpies.

* Apeon TpocPoot amd TovTob e Lovadtkn Tpoimddeon Ty TpdcPacm oto internet.

* Mikp1 £®¢ EAAYIOTN OVAYKT] Y10 EKTOIOELGT TOL TPOCMTIKOD AOY® TNG EVOOUATMOGNC
TOL OTI GYEGOV KOHOAKMG YPNOYOTOLO0UEVT), EPappoyT Tov excel e Microsoft (Aettovpyel

Kot pe open office aAAG vIGPYOVY TOAVOTNTEG SVGAEITOVPYIDV).

3.3 H uerafocn amo to mapadocioxé CRM oto social CRM

H éwadpaotikotnto Kot 1 SuvatdmTa avartuéng oxEoemy te Toug meAdteg ue tn Pondeia tmv
UEG®V KOWVMVIKNG OIkTO®oNG kKabiotodv To CRM 10 KoToAANAGTEPO HEGO Yo TNV dlayEipton
v meratelokdv oyxéoemv (Hennig-Thurau et al., 2010). Andppoia ¢ petdfoong and to
napadoctokd CRM oto social CRM givar ot enevdvoelc mov yivoviar amd moAAEg etaipeieg
GTOV YMOPO TOV KOWMVIKOV SIKTVMV, KaONDC yiveTtar oryd oyd spoavég tmg éva social CRM
umopel va amoTeAESEL £VOL TOAD YPNGILO EPYAAELD YioL TN S10THPNOT GTADEPDV GYETEWDV LLE TOVG
neldtec Toug (Trainor, 2012). Ot emyelpnoelc EXeVOLOLY TOPO GE TOPOVC, TOV EVOOUOTOVOVY
To. KOWoVIKA dgdopéva oe vdpyovta cvotiuate CRM, mov emTpiénovy va KOToVO|COVUE
TOVG TEAATES KOl TOVTOYPOVA VO IKOVOTOWGOVUE KaADTEPD TIG ovarykeg Tovg. Ot VanBoskirk,
Elliott & Colburn (2014) avagépovv 6t puéypt to 2019 otig HITA ot gTanpeieg mov nyovvtol 610
pépketvyk Bo Eodéyouv mepiooodtepa amd 103 dioexoaToppdpla SoAdpl otV €pguva
pépketvyk, otn dtenpion oty 086vn (display marketing), 6to pépketivyk €GOV KOWVOVIKNG
OIKTOMONG Kol GTO HOAPKETIVYK HECH MNAEKTPOVIKOL Toyvdpopeiov kot mpoPArémovv OTL ot
EMEVOVGELS GTO LEGO KOWVMVIKNG dKTOmong Ba avénbovv d6lo kot mepiocdtepo (Krishnan et
al., 2014). To social CRM petatpénet ™ polikdtra mwov yapaktnpiletl ta social media og éva

onuavtiko epyaieio Marketing (Trainor et al., 2014).

Yy petdfaon peta&y evoc napadooiokod CRM og social CRM €xovpe adrayec og Oheg Tig
dwdkaoieg Tov mephapPdvel n aAAnAenidpaot HETAED Ling ETYEIPNONG KOL TOV TEAATMOV TNG
péca og &va YEVIKOTEPO TAOIGLO OV KEVIPLKO TLAMDVE, EYEL TNV TOTODETNON TOL TEAATN GTO
kévipo tov evdpépovtog (Krishnan et al., 2014). Zro mopadosiaxd CRM vrdpyel caenc
Sy mPIopog petalld tov appodlotitev tov kafevoc, eved oto social CRM vrdpyel otevn
oAAnAenidpaom HETaED TOGO TV VIUAAAA®V o€ o eTarpeio 600 Kot petalh g eTatpeiog Kot
TOL TTEAATN TPOKELUEVOL Vo Peivouy tKavomoumpévol kat ot 6vo. O meAdtng kot oyl n eTaipeio

etvan ekeivog mov kaBopilet Tig drdkacieg dev VIAPYOLV GaP®G Kabopiopéva wpapia kabmg
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0 KOTOVOA®MTAG OETEL TO YPOVOSIAYPAUUE MG CUVOANOYNG. AgV LIAPYEL GOPNG PO TNG
dudkaciog g mdAnong oArd Kot avt kKabopileton amd tov merdn (Trainor et al., 2014). Ot
oAAnAemdpdoelg HETOED ETAPEING KOl TEAATMV JEV YIVOVTOL OTOKAEIGTIKG LEGH GUVOAALYDV.
Téhog TAéov ot opyavicpol dev Pacilovtal oty wioTn 6Tl 01 SLVAUELS KOl Ol SVVOTOTNTEG EVOC
0pYOVIGHOD B0 TOV KAVOLV VO EMIKPAUTNCEL £VAVTL TOV OVTOYOVICUOD OAAY ETIKEVTPMVOVTOL

oV Tpocndbeto dnuovpyiag agiag yio Tovg TEAATES TOVG (G KAEW Yo TNV emituyia.

Evolution of CRM to SCRM

CRM SOCIAL CRM

assigned i g F everyone
departments }' }' m Y
company defined customer defined
process process
business ‘ ( customer sets
hours y the hours
defined customer-driven
channels I—' dynamic channels
transaction ‘&. L ) »“ m Q} “}Q interaction

inside out ‘S« ‘Sr m *P} <& outside in

© 2010 CHESS MEDIA GROUP

Ewoéva 9 EEEMEN tov CRM 6e SCRM

ITnyn: https://www.researchgate net[8]

3.4 O1 owapopés uetaév tov CRM xkai tov social CRM
BAémovpe Aowmdv nog £va social CRM diapoponoteitar aicOntd oe oxéon pe 10 Tapadoctokod
OVOPOPLKA LLE TNV TTPOGEYYIGT TOVL TEAATN KaBMS Ko TIg d1adtKacieg oAAG Kot TIG TEXVOAOYiES

TOL YPNOIUOTOOVY Ol gTapeleg yw v emitevén tov otoywv tovg (Dini et al., 2017).

Hapaxdro pmwopovpe va dovue Lepkés omd TG mpoavapepbeices drapopéc.
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CRM Social CRM

Boaociouévo og cuvarlayés / Aertovpyieg Boaowopévo og oyéoelg
Awygipion Teratov AN Aemtidpaomn Le TOV TEAATN
ATOLOVOUEVEG TEXVOLOYIES AMNAETIOPACTIKEG TEYVOAOYIEG
Movodpoun enikovmvia Aneidpoun emtkowwvia,
[Mvevpotikn Wokmeio g eTapeiog H mvevpatikn doktnoio popdleton

UETAED TOV ETOUPELDY KOL TOV UETOYDV

Me npocavatolMoud 6to marketing Me mpocaVATOMGUO GTNV GTPUTNYIKY

dloyeipion

[Tivaxog 2 Xoykpion CRM vs Social CRM

IInyn Dini et al., 2017

3.5 Ae&rrovpyia tov Social CRM

O Greenberg (2010, oo. 414) opilet to social CRM, &g pia «prhocopio Kot o ETEPTHOTIKY
GTPATNYIKT, TOL LTOCTNPIETAL A0 Eva GUGTNLA Kot (i TEYVOLOYia, oxedtoopévn va despedet
TOV TEAQTY OE W0 GLVEPYATIKT QAANAETiOpacn mov apéyet apoPaio entmeereis atia og éva
emyelpnpatikd tepdriov dapdvelag kot a&tomotiogy. O opiopds avtds, Paciletar, oty
amodektn évvola tov mapadocstokod CRM, oldd tov eferiooel, kabBhg meptlapfdvel
KOW®OVIKEG Agrtovpyleg kot dtadikacies mov AapuPdvovv vmdyn tovg, v oAANAEmidpoon
avApPEGH 6TOVG TEAATES KOl TG EMLYEPNOELS, KAOMDG KOl TOLG TEAATES LLE TOVG PTAOVS TOVE, TOVG
oLYYEVEIG TOLG Kot TOLG cuvounAikovg tovg (Dini et al., 2017). Av 6o BAérape to social CRM
®G &vo GLOTNUA, OTIS E10000VG Ba TeptAapPdvovial 0 ¥povog TV TEAUTOV, 1 emde&1dTnTa, M
eumelpia, o GYOALL, Ol OTOWYELG Kol Ol TPOGOOKIEG TOVG Amd TNV EMLYEIPN O], TA TPOIOVTA TNG
KOLL TIG VN PEGIEG TNG, EVM, 0TIG €E6d0VG Ba TEPIAAUPAVOVTOL TOL OPEAT] LLE T LLOPPT] TPOVOLLDV,
SLPNUCTIKOV TANPOPOPIDY KOl EKGTPATELDV, YOUNAOTEPO KOGTOG Kol GUVOEOLEVT] TOLOTITAL
npotdvtov kot vanpecwdv (Wagner et al., 2010). Kobdg ta dropoa e&aptdvior 6o Kot
TEPIOGOTEPO QMO T HECH KOWVMOVIKAG SIKTOMOTG Yol TN S10THPNOT| TNG OYE0NG HE TOLG Pilovg
Kol GUUPOONTES TOLG, TAPAAANAQ, ATOTELODV Eva TTedio Yo (o TANODPA TANPOPOPIDY TOV

TPOKVTTOLY amO TIG AAANAETOPACELS e TIG EMYEPNOEIG. Ol TEAATES, OMMG EMOIOKOVY TNV
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OAANAETIOPOOT] LLE TOVG YVAOGTOVS TOVG, £TGL GVOUEVOLY Kol TNV OAANAETIOpOoT 0O TOVG
avBpomovg g emyeipnong. Ot TOTOL Kol Ol Kotnyopieg TV aAANAEMOpAcE®V gival
TOAVTANOElG KOOMG Ol EMYEPNOELS EIGAYOVV VEEG TEYVIKEG KOl OLVOTOTNTEG Yol VO

Kataypdyouv tétoteg TAnpogopieg (Trainor, 2012).

Yfuepa o1 meAdTeG €xovv yivel 1dlaitepa evepyol kot dnuovpyouv mpdobetn ol otnv
enyeipnomn (Hennig-Thurau et al., 2010). Ot meldteg GLUUETEXOLY TOPO GTOVG OPYAVIGUOVG
KOl TIC ENYEPNOEIS UE TOIKIAOVG TPOTOLG TOL KVLUAIVOVTOL a0 TO YPAWIO GYOM®V og
LGTOGEAIDEG UEYPL TNV GVV-aVATTVEN TTPoidvTV. [To GUYKEKPIUEVE, Ol TEAATEC GUUUETEXOLV
UEC® TOV KOWOVIKOV HEG®V LalIKNG EVIULEPMOOTG LE GKOTO VO LOPOoTOVV EUmeLpieg uetalhd
TOVG, VO EMIKOVOVNGOLV [LE TIG VINPEGIEG TOV TEAATOV KOl OKOUT|, VO EX®PEAN000V amd TIC
TPOcPopEG Kot avtapoéc. Emumhéov, oplopévol meAdTe GUUUETEXOVY GTI GLV-OTUIOVPYiO

npoiovtov kat vanpectdv (Kumar et al., 2010; Dini et al., 2017).

3.6 dvvarotnyres tov kowvwvikod CRM (Social CRM)

21 ovyypovn Bempia Tov pdpkeTivyk, To social CRM divel t duvotdtnTo OTIC EXLYEPTOELS VO
avartHEOVY GLUTEPLPOPES TTOV KoBodyovvTal omd T Katavonor tov neddtn (Coltman, 2007),
yeyovog mov kabiotd TV Kdbe emyeipnon, To ECTIGUEVT KOl Le dVVATOHTNTA AVTATOKPIOTS
neplocdtepo otovg merdtes. To social CRM pmopet va mpoceépet 10éeg mov Ba 0d1yodv ce
TPOYUATIKA TEAATOKEVTPIKT Kovotopia. Ot epguvntég tovifouy OTL 1 ¥p1oT TOL KOWMVIKOD
CRM divet ) duvatdmnTo yio ennpeac o Tov teAdtn e atabepr) amddoot, Kabdg tepiocdTepn
O£0LEVOT) OTIG OAANAETIOPACELG KOl GTNV AVTOAAXYT TANPOQOPLOV AauPavel ydpa pésa amd
avTés TS epapuoyég (Agnihotri, Rapp, Kothandaraman & Singh, 2012). H ectiaon otig oyéoelg
pe tovg mehdtes PocileTol GTO GLYKPITIKO TAEOVEKTNUO TNG emyeipnong vo dwotnpet
KOVOTIOINUEVOVS TEAATES, OV KOADTTOUV TIG OVAYKEG TOVG péoa amd apolaio emEEAS
oyeom ovvarrayng (Coltman, 2007). And to 86% TV ETOPELDOV TOV YPNCLULOTOLOVV TO LEGTL
KOWMVIKTG SIKTOMONG Yot LAPKETVYK, TO 41% autdv To ypNoionotel Yo vo emkovavel pe
toug mehdteg (Forbes, 2013; Dini et al., 2017). O emygipioeig péom tov kowvevikov CRM
AvVOTTOGGOVV TIV TOLOTNTA KOL TV TOGOTNTA TV OAANAETIOPACE®Y LLE TOVG TELATES TOVC, TOVG
TpounBevTég Kol GLUVEPYATEG TOVS, TPo®OOLV TN ENUN KOl T GLVOAIKN TtioTn 6To brand g
etaipeiog Kot mopatnpeitoar woyvpn cvoyétion petatd kowvovikod CRM ko dwatipnon tov

oMV telatov (Buzzetto-More, 2013). Mia €pguva avoa@Epel OTL To GTEAEYT EMYEPTCEDV
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VITOoTNPIfoVV OTL Ol EMYEPTOELS YPNCUYLOTOLODY TO. KOWMVIKGE dikTud Y10 Vo KOTOAGBOLY TIG

ayopéc (Deloitte University Press, 2013).

To social CRM eritpénel Tov EVIOTIGUO VE®V 0yOp@dVY KOl TUCEMY GTO EGMOTEPIKO TOVS Yo VEQ
€l6000 oV ayopd, TV avamtuén Kol ToV TPocavaToAoud. Aivel tnv dvvatdtnta 6TV
EMYELPNOT VO AKOVGEL TOV TEAATN Kal va avayvepicel Ti avaykeg tov (Dini et al., 2017). To
social CRM emikevipdveTal 6T OEGUEVOT) TOL TEAGTN HEGH amd W10, O100paoTIK oYEon Me
ovTovg KoM evBapphvovTal va GLV-ONUIOVPYHGOLY TO UAPKETIVYK TNG ETXLXEIPNONG KOl OLKOUN
Kot To TpoopepOpEV TpoidvTo g entyeipnong (Rodriguez, et al., 2012). H teyvoloyia tov
UEC®V KOWMVIKNG SIKTOMOTG £XOVV LETOTOTIGEL TOLG TEAGTEG OO TaONTIKODE OITOSEKTEG TNG
EMKOWVOVIOG TOV UAPKETIVYK, G€ EEAPETIKA EVEPYOVG KOl ETAIPOVS Yo va dnuiovpyndel aia
(Baird & Parasnis, 2011). H 6écpgvon ¢ ovumeppopdc tov meddrn vrepPaivel pio amin
oLUVOALAYT KOl PETEEEAOOETOL GE IO GUUTEPLPOPIKT EKONAMOT TOL TEAATN TTOVL €6TIALEL O

éva EUTOPIKO ofa N emyeipnomn, mépo amod v ayopd (Dini et al., 2017).
3.7 Ilieovektnuata tov kowvwvikov CRM

To Social CRM tpogodotel Tnv emyyeipnon pe mAovoia otoryeio oyeTikd pe v aéio
KOl TO KEPOOG TOL LITOPOLV VO, EYOLV Ol TEAATEC, OIvovVTag LE ALTOV TOV TPOTO TN SVVATOTITA
KOTOAMNANG KaTavopng tov mopmv ¢ otnv meiatelokn Pdon. H dwdpactikny avth
emKovavia dev mapéueve OLmG Kabapd Kot povo petald meddn enyeipnong (B2C) aArd kot
peta&v etapewdv (B2B) (Hollebeek et al. 2014). [Thgovektipata mov dnpovpyodvtot amd tnv
YPNON T®V KOWOVIKOV diktOmV givar (Dini et al., 2017, Choudhury & Harrigan, 2014):
e ['evviovvtal VEOL TPOTOL EMKOVMVING LLE TOVG TEANTEC.
e Afvetar n duvatdmmra Peltioong g eMKOWOVING, TOV GYECEMV OAAL KOl TNG
EUMOTOGUVIG LETAED TV KATAVOAWDTMV.
e Anuovpyeite évag ddloyog petalhd tov emyelpnoeny Kabdg Kot VTUPYOVIOV oA
KoL LEALOVTIK®OV TEATMV.
Me v gicodo Tov WEB 2.0 otov kAddo tng teyvoroyiag moldol eivatl ot mapdyovieg mov
0éhncav vo aAAAEOLY TO HEXPL TOPA EMLXEPNULATIKG TAGVA. @EhovTag o1 eTanpeieg va Exovv
L0 TEPALTEP® GYECT OTO HLUSIKTVOKO KOG, EKAVAY TNV ELPAVIOT] TOVG LLE T ETOUPIKA TPOPIA
o1 social media amOCKOTMOVTAG TNV AVATTUEN SECUMV KO GYECEMY TOGO LLE TOVG OLVITIKOVG
TEAATES TOVG OGO Kol e Tovg fun twv mpoidviev tovg. 'Etotl emituyybvetor 1 avantuén tov
TPOIOVI®V UE TN GUUUETOYN TOV TEAATAOV, 1| 0OENCT TOV TOANGEOV KaODS Kol 1 dvtAnon
ONUOVTIK®V TANpopoptdv uécwm Ttov oyoriwv (feedback) mov Aapupdvetor amd Tovg
katavoArwntég (Harrigan et. al, 2017a). Méo® TV KOWOVIK®OV SIKTO®OV ALEAVETOL 1] TIGTOTNTA

TOV TEAUTOV OAAG KOl 1) IKovomoinon omd ta mpoiovra (Harrigan et. al, 2017b). Zopewva pe
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™V €peuva Tov d1eénydn arnd v etaupeion Aggregate Knowledge avapecsa oe 500 etanpeieg
OV YPTCULOTOLOVV GTPUTNYIKEG WAPKETIVYK HECH TOV KOWOVIKOV JIKTO®V OEiVEL MG
avénoav Tig TOANGELG ToVG 24% G GYEOT LLE TIG OTPOTNYIKEG ETALPELDY TOV OEV KAVOLV YP1oM
Kkdmowog dwdiktvakng mAoteopuag (Zhang et. al, 2016). H eumhoxn tov meloT®V
GUUTEPTAOUPAVEL GUUTEPLPOPIKOVS Kol GVVALSHNOTIKOVG Topdyovtes. 'Etot ot meldteg £xovv
OLpopeg LOPQEC dECUEVONG UE TIG €Tanpeieg kal pe ta wpoidvta tovg (Dini et al., 2017;
Choudhury & Harrigan, 2014).

3.8 Meiovextiuaza-xivovvor tov Social CRM

To pewwuévo eminedo eAéyyov Tng emyeipnong o€ OTL AQOPA TNV €LGPOTN TANPOPOPIDOV
gykvpovel v éMienyn dwapdavelag (Dini et al., 2017; Choudhury & Harrigan, 2014).
* Ot ovinmoeig yopw omd ta mpoidvio pmopel va dieEdyovtar amd dropo to onoio dgv
£€YOLV YPNOYLOTOUCEL TO TPOIOV 1 TNV VNPEGIaL.
* H gnwowovia yivetar wo ocvviern kabdg npoctifetol TeplocoTEPOL YPNOTES.

BéPata dev pmopei va cuykptfodv pe ta ToAG TAEoVEKTAOTA TOL TPosPEPEL To Social CRM

Kol OAEC TIC gvuKopieg Tov divel 6Tov TOUEa.

3.9 IHpoimwolicels meToxNuUEVRS EPOAPUOYIS TOD KOIVOVIKOD

CRM

Amapaitnt npodmdOeon yo v emtTuynuévn epapuoyn Tov Kowvovikod CRM omotedel 1
€0paimo Lo GYECTG TPOGUVATOAIGLLEVIC GTO TEAATY], SNAadN (o priocopio TG emtyeipnong
7oL divel ELEacT o1 STNPNoN TOV TEAUTAV, TNV TGTOTNT Kol 0TS apolPaio eT@EEAE]S
oyéoelg (Coltman, 2007). O mpocavatolMopdg otov merdrr, eivor {oTikhg onuaciog yuo va
evoouatobel emroynpéva 1o CRM kot ot véeg teyvoroyieg TV HEGHOV KOWMVIKNG SIKTOMONG.
O petprioeig tav «likes» kot tov «followers» dev amotedovv agidmoteg petpnoetg yio 1o CRM
Kot avtd Tpénel va Anedei vtoyn and Toug avBpdmovg Tov papketivyk (Diffley et al., 2018).
H epappoyn Tov kowveovikov CRM arnoterel pia atéppovn dredikacio kot evkotpio vo pdbovpe
TEPLOCOTEPO Yot TOVG TeEAATEG poG. Eivor pio dwodikacio 6mov autopato 1 XEPpoKivita
OLAAEYOLLE dEdOpEVA Ol TO LEG O KOWVMOVIKTG SIKTOMONG Kot Tpopodotolie to CRM, 1o omolo
KoO1GTG, TTLO OTOTEAEGUOTIKY] KO ATOOOTIKT TNV dEGHELGT TV TEAUT®V. Onmg Kot kiOe GAAN
EMYEPNULOATIKT] TPOTOPOLAIN, TPETEL VO VITAPYEL GTPOTNYIKN Y10 TN Sloyelpiomn TV dedopévav
Tov Kowwvikov CRM, av avto givarl va 0dnynbel oe déopevon e Toug Pactkodg TEAATES, Vo

petpn el | wcavomoinon, vo avénbei n motdTa 1 1 AVOYVOCILOTNTO OE VEES 10£EG TPOTOVTWOV
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(Diffley et al., 2018). Ztpatnywn viobétmon tov kowvovikdv CRM onuaiver pio odloyn
KOVATOUPOG EVTOG TOL OPYAVIGHOV, 1] OTTOi0 KOTEYEL TN PN KoL TOV POPO TNG S10pAVELNG Yiol

TOAAGQ GTEAEYT).

3.10 To medio epapuoyns tov korvwvikov CRM

To medio epapuoyng tov kKowvwvikod CRM arewoviletar kKodd opadomompévo uéca otoug 6

TOUELG EMYEPNUOTIKOV EQUPUOYOV otV 1kovae 11 mov vrapyel oy cuvéyxewo (Dini et al.,
2017; Choudhury & Harrigan, 2014):

1. Mépketivyk: H mopakorovOnomn, avdivon kot avtandkpion t@v culntnoemy tov

neAatdv uécw gpyoleiov ( Radian6, Infegy Social Radar, Trupulse).

2. lMoMjoec. H katavomon tov modte ot vmoynelol TeAdteg culntovyv CYETIKA e
TPOTOVTO. KOl VINPEGIEG TOL TPOCPEPOVTAL OO GEVA KOL TOLG OVTOYWOVIGTEG GOV KOl O
KaBoplopdg Tov KoADTEPOL TPOTOL Yo va AdPete pépog otnv cvlnton emnpealovtag Tig
TOANCES Kol ONUIOLPYDVTAG VEOLG VTOYNPLOLE TeAdtes. Eva mOAD yopakTnplotikd
napaderypo amotelel to linked in.

3. Yanpeoieg kar vroomipiin. EEummpétnon tehatdv Hécm eOpovLL TOV TaPEXOVTOL
amo TG EKAoTOTE £TOPEiEG AAAA Kot Stomposmmik| eEvmnpétnon.

4. Koworopio. H ypiion ocvvoptdv y v mpodbnon g ovamtuéng véwv
TpoidvImv 1N TNV gvioyvomn tv online TpocPOPOV gival Lo ad TG O CLVAPTOCTIKES LOPPES
Kowovikov CRM.

5. Xvuvepyoaoia. Avt) etvar M ovvepyoasion MAEKTPOVIKOL emiyelpelv €viog €vog
opYavIGHoU HEGm evOg intranet Kot dAA®V epyolel®v AOYIGUIKOV Yo TNV Tpo®dOnoT O @V TmV
LOpPP®V cvvepyaciog mov vmootnpifovv emyelpnuoTikés Stodkaoies. XTOXOC €ivol va
coumeptneovy ot gpyaldpevol OAwV tov Pabpidwv pog etoipeiog oty JdtKacion TG
TAOANOTNG.

6. H gpnepia Tov mehatn. Avtd avagépet tn xpron tov kovavikod CRM ywa va
EVIOYVOEL TNV eumelpiae Tov meAdTn Kot va TpocBécel atio og €va gumopikd GNa TO 0moio

VTOVOEITOL A0 TOAAEG A0 TIG AALEG TTLYEG TOPATAVC®.
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The 18 Use Cases of Social CRM

1. Social Customer Insights: The 5M’s

. Service & : Customer
Marketing Sales Innovation Collaboration s
Support Experience

© 2010 Altimeter Group
Attribution-Noncommercial-Share Alike 3.0 United States

Ewéva 1001 18 yprioeig Tov Social CRM
IIny": https://www.pinterest.com/pin/217158013253030557[9]

H emtoymg epappoyn oo CRM odppava pe tov Chalmeta (2006) Baciletor o 9 otddio ta
omoio mapapévouy ida kot 6to SCRM, pe v dtagopd 0Tt 6€ 0wTd TPOcTiBETOL 1) TOPAUETPOG
tov WEB 2.0 xou Tov Big Data (Orenga Rogla & Chalmeta, 2016). H pebodoroyio ovopdaletan
SCRM-IRIS xa amoteAeitat amod ta e€1¢ otédio (Chalmeta, 2006):

1. Awyeipion épyov Kot Tpotimobécels.
2.0p1opog TG ETAPING KO TOL OPYOVOTIKOD TANLGIOV

3. Opiopdg g oTpatnyKng Yo Toug TeAdtes Kot Tovg e-neddteg (Orenga Rogla &
Chalmeta, 2016).

4. oxedondg EVOG GLOTNHLATOG AEIOADYNONG TNG OYXECNG LLE TOV TEAATN.
5. Xdaptng S1001Kao1dv.

6. Awyeipion avBpomivov Topwv.

7. Kotaokeur| Tov TANpoeoplakod GUGTILOTOG.

8. Epappoyéc.

9. MopaxorovOnon.
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PO
5 Keys to unlock Social
Listen Talk Support Energize Embrace

Ewxova 115 Aooeig-kleroia yio vo. opyovaOei to Social CRM

IIyyn: https://'www.pinterest.com/pin/31877109845603940/[10]

Yvveyilovtag, 6to onueio avtd Bo ddoovpe 1taitepn ELEacT 610 30 GTASI0 TOV OPOPA TNV
OTPOATNYIKN Y10, TOVG TNAEKTPOVIKOVG meAdTeG, 1 omoio amaptiletor amd 5 PAuparta, v
aVayvVOPIoT] TOV TEAATOV OTO KOW®MVIKG OikTua, TNV TPOGEAKLON VE®MV TEANTMV,
TUNHOATOTOINGT TOV TEAATOV, AVAALON TNG KEPOOPOpiag TV TeAatdV Kol eEakpifmon TtV

OTOY®V Y10 TOVG TEAATNC TOV KOWVMVIK®Y OIKTOWV.
1. Avayvdpion Tov TEAAT®V 6T0 KOW®VIKA dikTuo

To oTdd10 aVTO EXEL «OUYWPIOTIKO» YUPUKTHPO, LUE TNV EVVvOln OTL 0 OPYOUVIGUOC LEAETE TO10L
OO TOVG VILAPYOVTES TEAATES TOL UIopovV va, yivouv social mehdteg pe otdyo va avantvZovv

wyvpovg decpovg (Orenga Rogla & Chalmeta, 2016a).
2. IIpocéikuon vEwvV TEAUTMOV

H mpocérkuon vEmV «KOWVOVIKOV TEAATMVY €IVl EDKOAITEPO GTAOLO OO TO TOPUTAVED KoL
LEWDVEL KOTd TOAD TG TOavOTNTEG EVOEXOUEVNC amoTVYiag. O opyaviouog el TV dSuvaTOTNTO
VO TAPOKOAOVONGEL TOL TPOPIA TV SVVNTIKOV TEAATOV TOL KOl TNV 0Voia va emAEEEL AVTOG

Tovg meAdTeg Tov tov taupldlovy (Orenga Rogla & Chalmeta, 2016b).
3. Tunpoatonoinon tov telaTmdV

IMo v Tunuatonoinom tovg ypnoiponotovvral cuvibwg teyvikég Big Data, ta omoio propodv
péoo amd évov tepdotio Oyko dedopévev vo Ppovv potifo Kot TPOTLTH TEAUTOV, UE
OTOTELEG LA VO TOVG SL0(PICEL PE SLAPOPA YOPAKTNPIOTIKG OTTMG 1) GLUTEPLPOPE KoL 1) TOT
otov opyavioud (Fotaki et al., 2014).

4. Avdivon kepdopopiog TEAUTMOV

O opyaviopog €&etalel T pmopel vo omokopicel omd Tov Kabe meEAITN Tov, dNAadN TOGO

emKepONg eivarl 1 oyéomn petald toug, TOo0 Ge YPNUOTIKEG LOVASEG OGO KOl GTIV EIKOVO TOV
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onuovpyeital, kabmg dev wpémetl vo Egyvape v onuoacio mov €xel to mAn0og (Orenga Rogla
& Chalmeta, 2016) oALd Kot ot opinion leaders ot onoiotl uTopovv vo, LETOdMGOVV io TAoT G

Tomko eminedo (Zhang x.a. 2015).

5. E€axpifwon 1@V 6Td(0Vv Y10 ToUg TEAATEG OTO KOWVAOVIKA dikTvd
Amotelel TO0 TEAELTOIO GTASIO TNG OTPATNYIKNG, OTO OMOl0 Kot EEKIVAEL o 7O GUEST
ovvepyacio LETOED TEANTN KOl EXYEIPNONG. TNV TPAYLOTIKOTNTA, Ol TEAATES EMIKOLVMOVOLV
LLE TOV OPYOAVIGHO KOl SI0TUTAOVOVY THV YVOUT TOVG Y10l TO, TPOTOVTA KaBMG Kot yio TV id1a TV

EMYELPN O], YVOOTOTOIDVTOG TIC QLT oEIS Kot TG avaykeg toug (Orenga Rogla & Chalmeta,
2016).

3.11 H oetparnyyikny tov kowvwvikot CRM

Ta 5SM elvar éva AL ¥pAGLLO TACIGIO Y10 TV AVOCKOTNON TS EQUPLOYNG TNE GTPOTNYIKNG
tov Social CRM kat 6o o dovpue otnv cvvéyeto mo avorvtikd (Diffley, McCole & Carvajal-
Trujillo, 2018):

1. HMopaxorovOnon (Monitoring) Avookomnon ¢ peBOdOVL TG KOWMVIKNAG
0KPOOGTG KOt OVTIOPOGT) ald OVTEG.

2. Xaptoypaonen (Mapping) Evpeon oxéocmv puetod evog LeEPOVOUEVOL TEANTN 1)
OLLOOOTTOMUEV®DY  TOUE®Y  XPNOUYLOTOIOVTOSC OLOPOPETIKEG KOWMVIKEC TAATQOPUES, T.Y.
Facebook kot Twitter 1§ papkeTvyk HEGm NAEKTPOVIKOD TOXVIPOUELOV.

3. Awygipron (Management) Awdwkooieg epappoyng kot avobedpnong g
GTPATNYIKNG.

4. Evowapeso hoyropké (Middleware). Ta epyaieion Aoyiopkod kot to. APl wov

YPNOYLOTOLOVVTOL Y10 TNV TOPUKOAOVENGT KAl T GLAAOYT YVOGE®V.

5. Métpnon (Measurement) Ta pétpa mov xpnoyLonolohval yio v aEoAdynon g

OTOTEAEGLLATIKOTITOG TOL KOWVMVIKOU LAPKETIVYK Kot TG amdd0oTg EMEVOLOTC.
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What is being | Who is saying | Where should | How do | get Is it working?
said? it? it go? it there? g
Management

Listening Linking social systems to Data seamlessly Tracking the
capabilities in profiles to provide insights flowing from offectiveness of

the online social company to the right external to CRM goals

world. records. teams at the internal.
right times.

Ewoéva 12To SM yio to Social CRM

IInyn: https://www.socialmediamodellen.nl/2014/11/de-5-ms-van-social-crm/[11]

HOW CRM EVOLVED INTO SOCIAL CRM
CRM SOCIAL CRM

WHO—> 'ﬂ‘ ri‘ Specific departments ——— fﬁ‘ 'ﬂ' Everyone

WH AT%> @ Company-centric process ——> "' Customer-centric process
£ . e . .
WHERE = IHI —}-» Defined channels ————— ?IHL;» Customer-driven dynamic channels

' Set business hours ———— " Customer-set hours

WHEN —>
WHY—> 'ﬁ‘$ Transaction » ,ﬂf”ri' Interaction
HowW—>

S

Messages flow outside —————— X,

Messages come inside

Ewova 13EEEMEN tov CRM og Social CRM

IInyn: Http://growmap.com/social-crm-evolution/[12]

3.12 Hapaociyuara Social CRM

2mv ocvvéxewo Bo Sodpe po AMoTo [E TO TEYVIKA YOPOKTNPIOTIKE Yio To. cvotiuato CRM,
nopovotaovtor ta kuptotepa social CRM pe ta yapoktnpioTikd Tovg, Ue TOV TOpOKATo
mivake, vo, OglyVEL OCULYKPUTIKG YOPOKTNPIOTIKA HE EVOEYOUEVO TAEOVEKTNUOTO KoL

pelovek ot Kot v emioyn evog Social CRM and évav opyavicpod.
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Free Free Free Free Ma_rkcting Upgrade
Contacts Users Storage Support  Capabilities Cloud-based Self-hosted Fee
Ca sule

indghtly =0 : e S, @
FreeCRM

Bbix24® ‘ &

O 00000

P rRAYNET

©vtiger nlimit o (v
@4 | CRM (v

Zurmo - » nline. O

HubSpit ted | Unlimit wa | Fulservce (@) &

AgileCRM 1,0 1 nlimited ~ EMall O O

Ewova 14-Z0ykpion Social CRM cvotnpdtov
IInyn:https://www.getapp.com/customer-management-software/social-crm/[13]

Axolovbwg Tpaypatonoeiton avdivor kot teptypagn Tov Pacikotepwv Social CRM.

3.12.1 Bitrix24

To Bitrix24 &yet moAAEG Kol EVEMKTEG EMAOYEG TANPOUNG TPAYLLA TOV TO KabioTouV éva amod
Ta o gvkola ypnotponotovpeva CRM. ‘Evag evieddg dwpedv Aoyoplacpog Oo oag mpoopépet
émg kot 12 ypnoteg, 5 GB amofnieutikod ydpov Kol TNV KOVOTNTA Vo KAVETE OTL €GEIG
OeMoete pe avtd. To kootog petdfaong oe éva mpdypoppa mov Bo cog TPOCEEPEL
amepLOpLoTovg Ypnoteg Kot 50 GB amodnienticon ydpov, Kot autd aveEpyEToL Tepimov ota 99
dordpla. Qotdoo, edv dev ypeldleote TpayUaTiKd oA avTd oag oivel T dvvatdmra pe 600
emmAéov mpoypaupata: Eva Tpoypappna 12 ypnotov ota 39 dohdplo unviaing, oArd Kol Eva

OKOUN UE OTEPLOPIOTO OTOONKELTIKO YDPO TO omoio avépyetar oto. 199 doldplo punviaiog.
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Emiong, edv evdlopépeote yio éva £Toylo kot Tpo-dtapoppopévo tpoypappo CRM (Customer
Relationship Management), to Bitrix pmopei eniong va fondnoet (mapdro mov dev Tpocpépete
dmpeav). o o epdmaé ypéwon mepi Tov 2.990 dorapinv, umopeite vo amoKTGETE £V TPO-
dwpoppopévo cvotuo CRM Bavikd yio pikpég emyeipnoelg tov 50 pe 500 atopwv. Xe
YEVIKEG YPOUUES, Ot reviewers gaivetal Tog Ppickovy to Bitrix évo 1dtaitepa @IAIKO ®C TPOG
v xpron cvotnua. Emiong, to feature mwov diabétel yio dayeipion TV eyypaomv, TPocPEPEL
EMOPKT EVOOUATOON pe To cvotnua. [Tapdra avtd, dev eival kat exeivo mov Kavel To Bitrix va
Eexmpilel amd OV avTay®VIGHO. Mmopeite Vo TOEKAPETE TNV TOPOKAT®O AloTo pE OAO TO

SLOPOPETIKA YAPOKTNPLOTIKG OV TTEPIAaPaveEL 1) dwpedv Ekdoon Tov Bitrix:

- Yyetikd pe 1o Project Management 6mw¢ 1 dnutovpyic. SL0QOPETIKAOV SIEPYUCIOV KoL
YPAPNUATOV Kot 1 SLVOTOTN T OPIGHOD Ypovodiaypdupatog (to Bitrix eivol kot éva amd ta
QYO UEVO GLGTNLOTO TPOGPOPAS SMPEAY OVVOTOTHTMV Y10, SIAPOPES YPNOELC.

- Evoopotouévn vimpecio yioa o Email Marketing.

- Kotaypoen kAqcemv kot dnuovpyio vémv kAnoewv ansvdeiog péco, amd 1o CRM.

- AvTouaTOoTOiNoT TOV TOANCEDY

- [Tapoyn aywyod TOAGE®Y Kol EPYOAEI®V OVOPOPDV.

- IIpoc@opd dVVATOTHTOV TILOAGYNOTG.

- ALOYEPLOTIKES OLVATOTITEC TOV APOPOLYV TNV OLLASH TOV TUNLOATOC TOACEMV.

3.12.2 Zoho CRM

To Zoho CRM amnoterel éva gvpuég CRM mov dwabBétel vrootpiEn moAncewv mov Ponddet
LELOVOLEVES OULAOES OVTITPOCONMV Kol TOANGEDV VO OVIYVEDOLY ovVOLOAieg 6N Sadikacia
TOANCEDV TPOTOL EUPAVIGTOVV, VIOOEIKVIEL TOV KAADTEPO YPOVO Y10, VO ETIKOWVMOVICGEL Lo
emyeipnon pe tov mbavod meAdn Ko peretd ta poviéda toincemv. To Zoho CRM Bewpeiton
10 Tp®TO ToAVKavoAkd CRM ng ayopdc Kol mpooeépel emapn We TOV TEAUTN omd TO
mAEP@vo, pe {ovTavi cuvopAio, Le To NAEKTPOVIKO Tayvdpopeio, kot ta social media. Télog

10 Zoho CRM dwbétet woyvpéc vinpeoieg CRM Analytics.

3.12.3 Insightly

To Insightly mapéyet £éva Aoyiopkod Sloyeipiong TEAATEINKDOV GYECEDV Y10 LIKPES KO LECAIES
EMYEPNOES OE JPopeg Prounyavieg OTMG 1 KOTOUOKELES, 1 TOPOY] GLUPOVAELTIKGOV
VANPECLDV, 1) LYEILQ, To péoa eVUEP®OTNG Kot AAAec. Me mepiocdtepovg amd 1,5 ekatoppvpio

yxpNoteg maykooping, to Insightly elvar 1o mo dnpopirég Aoyiouikdé CRM otov kécpo. H
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oyedlaon Tov eivol oA KOl ETIKEVIPMVETAL OTI| JOEIPION TOV GYECEMV UE TOVG TEAATEG
eEaocparifovtag OTL T0 TPoidvTa / VINPECiES TOPASIOOVTOL TPAYLOTIKE KOl KOTG TPOTO TOV
vrepPaivel Tig mpoodokieg Twv melatdv. Téhog, To Insightly emexteivel o opéAn evog
napadoctokod CRM pe myv evoopdtoon tov Pacikdv duvaToTHTOV TOV TPOIOVTOG GE UL
TAOTQOPLLOL CYECEMV UE TOVG TEAATEG TTOL PonOdEL GTNV TAPOYN OVGLUGTIKMY VINPECIDV GE

Kkd0e oTdd10 TOV KOHKAOL (NG TOL TEANTN - ATd TO TPOTO email péypt 1o TEAOC TNG GLVOALYTC.

3.12.4 Suite CRM

To Suite CRM eivan puo mhoteodppa dtayeipiong avouktod kmdwka, (CRM) wov e&uanpertet Tig
OVAYKES TOV UIKPOV Kol LEYGA®V emyelpnoemy. Mmopel gite va eykatactadel Tomkd, gite va
Baociotel og vanpeoieg cloud. To CRM gival oyedlacpévo dote va TpocopuoleTol 6TIC avVOayKES
TOV ENEPNoe®V o€ omoladnmote Propnyavie. Me 1o Suite CRM, ot ypriotec umopodv va
ONUIOVPYNCOVY  HOVTEAD  EMLYELPTCLOKAOV  Ol0IKOCIOV KOl VO, GYEOIAGOLV  EVEAIKTEC,
OLVTOUATOTOMUEVEG EVEPYELEG TTOV LTOPOVV VO, EVEPYOTTOINHOVV Kot VoL EKTEAOVVTOL OVA TUCA
ottyu. Ot ¥pfoTEG UMOPOVV EMIONG VO LOVIEAOTOGOLY TO KOVOAL TOANCE®V KOl VO,
ONIOVPYACOVY TPATVTES TPOGPOPES, CTPUTIYIKES TILOAOYNONG, VO OVOVEDGOVY GLLBOANLO
Kol vo TopakolovBcovy v mtpdodo ¢ mpoPoing g emyeipnone. O ypnoteg pumopoHv
emiong va vrootnpifovy duecsa tovg meddteg. Ot opdoeg eEumnpETnong €100mo1oVVTOL AUECH
YO TOL T HOTO TOV TEAOTAOV KOl 01 TEAATEG EVILEPDVOVTOL AUESMSG OTOV Ta {NTHKLATO £XOVV
avipetomotel kot emAvBel. Téhog, to Suite CRM eivor ehevbepo mpog ypnom, Le
e€atopkevpévn mpooeopd évovtt apoPng yw v emyeipnon. ‘Eva kowd ¢dpovp eivon
Swbéoipo y dmpedv vooTNPIEN, evd WIKES vaNpecieg vrooTpigng etvan dabéoeg oe
UIKpOLG Kot pecaiovg meAdteg, pHe €OWKEG vmnpecieg €EumNPETNONG VO TOPEYOVIOL GE

OLKEKPILEVOLG TEAATEG TNG EMLYElpNOTG.

levikdtepa, pmopel va emwbel mog m mieoyneio tov dwbécyov CRM Paciletor oe
vanpecieg cloud, mpocpépet amepiopioto dbécipuo ydpo amobnikevong TANPOPOPLOVY, Eval
UEPOG AVTMV TPOGPEPEL OLVATOTNTES LAPKETIVYK EVA 1) YPEMON Yo TIG O100EGYLEG VIINPEGIES

gtvar pnvioio Kot Kopaivetol 6Tig meptocotepes mepintdoelg and 10 £wg 30 doldpuo.
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Melétn mepintwons Social CRM

H nopodoa epyacia eotince oty mpdtact dnuovpyiog evog Social CRM yio £va ekmoudgvtikod
Opvpo. ZVYKEKPUEVE, YPNOWOTOONKOV TPELS OLOPOPETIKES TEPUTTMGEI OTIC OMOieg O
EMOKENTNG KaTaympel évo aftnua Kot akoAovdmg AapuPavel amdvinom omd T0 EKTULOEVTIKO
Opvpo. APYIKA ETIOTLOIVOVTOL KATOL0L OTLLOVTIKG GTOLYELD TNG YEVIKOTEPNG AELTOVPYIOG TOV
EKTIOOELTIKOV 10PVLLOTOC TO. OO0 LTOPOVV VO EXNPEAGOVV TV OVTATOKPLOT) GTO EPOTILLOTOL
TOV QOLTNTOV / EKTOIOEVTIKOV / EMOKETTOV KOl 0KOAOVOME yiveTal mopovcioon TV TpLmv

ocevapiov..

4.1 To vréfabpo yra thy onuiovpyio evog CRM

O oyeduopds evog ocvotiuatog CRM Baciletor oe cuykekpylévoug mapayovTeg oV TPETEL VO

Aappévovtor vrdyy ACTE Vo LEYIGTOTOLEITOL 1] YPNGILOTTA TOL Kot 1) EMLTLYIO TOV.
4.1.1 Xyeowoopog pe yvopovo tn LNTnon Kot TS OmULTGELS TOV ETCKETTOV

Ot omoutoelg TV eMOKENTAOV oAAAlovY dl0pKMG, emopéveg 1o ocvotnuo CRM mov
YPNOWOTOLEITAL AT TOV OpYavIGUO etval amopaitnTo Kot Bo TPEMEL Vv EVILEPDOVETOL SLOPKDG

LEG® TV TANPOPOPLDY OV GLAAEYEL Y10 TIG OOLTGELS TV EMGKENTMV.
4.1.2 AmoTiGELS TOV OPYAVIGHOD

O opyaviopdg ypnoonotet to cvompa CRM dote va peyiotomomost v amddoon Tov Kot
™V Kavomoinon v opddwv mov épyoviorl o emapn pall tov. H amoégaocr ypriong &voc
ovotuatog CRM Oa mpémet va facileton 68 GUYKEKPLULEVES ATOUTNHOELS TOL TNYALoVY amd Tig
avAYKEG TOV OPYOVICHOV Y10, TNV enitevén TV otiywv Tov. Eropévag, apyucd tpocdiopilovrat
Ol OVAYKES TOL EKTOUOELTIKOD OPYOVICUOV Kot akoAovBwg to cvotnua CRM épyeton va

Bonbnoer oty emilvon tovg. EwWwwd Yo v mepintwon tov A T.EL ot avdykeg
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EMKEVIPOVOVTOL GTNV 0G0 TO duVATOV KAADTEPT] EEVTNPETNOT TOL KOWVOD LE TNV TAVTOYPOVN

GLAAOYN TANPOPOPLOVY KoL TN PEATIOOT TNG EIKOVOG TOL EKTALOEVTIKOD 1OPVLOTOG.
4.1.3 Avantoén g tevoroyiag

Yfuepa, 1M mopadoctokny Bewpio ™ efvanpémong tov mEAaTOV aviikabictotol amd ™
ovyypovn Bewpio oyEce®V e TOVG TEAATEC. AVTH 1| LETATPOTT GUVEPT EMELON OL EMYEPNOELG
oTEPOLVTAL GLYYPOVNG LTOGTNPIENG amd TV TEXVOrOYia NG TANpogopiknc. H odyypovn
TEYVOLOYiO, TANPOPOPIDV dlaYEIPIoNG UVAPEPETUL KVUPIMG GTNV EVOOUATMOON WO TOIKIAIOG
TEYVOLOYIKADV EQUPUOYDV 6T dlayeiptom. Ola ta €idn EEumvav Teyvoloyidv duuyeipiong Exovv
EPUPLOCTEL EVPEMG GTOV TOUEN TNG CAANAETIOPAONC Kol TNE EMKOWV@VIOG LeTAED TEAATMOV Kot

EMYEPNOEDYV, LE TNV EQUPLOYN TOLG VO UTTOPEl va Yivel kol oTov KAAS0 TG ekmaidevong.

414 Avolitnon TV TOAMTIHOV OPAO®V

‘Eva. chomuo dtayeipione minpopopiodv mepEyel Eva TEpAoTIO OYKO TANPOPOPLOV Y10, TIC
OYETIKEG OUAOEC, EMITPEMOVTOG OTIC EMYEPNOELS VO PPOLV TOLG MO TOAVTILOVS TEANTEC.
AvrtiBeta, ta TeplocdTEp dedopEVA Eival ypIoa LOVO, OTOV XPTCUYLOTOLOVVTOL KOTOAAAWMG
omd TOVC EKAOTOTE OPYOVIGHOUG. UG €Kk TOLTOV, £vo, EKTodEVLTIKO 1dpvpo pmopel vo
ypnoponomaost 1o CRM yia va avalnmoet Kot vo eEuTnpeToEL TIG Lo TOADTILES OUASES KOl

vo ueyiotonoost v aio toug (Lee-Kelley, Gilbert & Mannicom, 2003).
4.2 Zyeowacuos Epyov

H oyediaon evog cuompotog CRM yia évay ekmadeutikd opyavicpud umopel va EeKvioet e
TV GLAAOYN TOV amoitnoemv Tov cvuotiuatog CRM, akorovbwg oyedialetar 1 dwdikocio
avad10PYAVMOGCTG TNG EMLYELPNUATIKNG S10TKAGING KOl GT1 GUVEYELD, GOUP®VO, LLE TNV avdAvo,

OLLLOPPDVOVTOL Ol SOUES TV AELITOVPYIDV TOL GuoThpatog CRM.
4.2.1 Aopn — ATTOLTIGELS GUGTINOTOS

1. Amoumoelg tov cvotiuatog CRM

Ta vrapyovto cvotHuaTe PTOPOHV VO IKOVOTO|GOLV TIS OTOUTHOELS Yo PBaCiKn
dwyeipion TV KaONUEPVOV AEITOVPYIDV TOL EKTAOEVTIKOV Wpvpatog. [lapd tavta,
N @QUON TOVL EKTOIELTIKOD OPYOVICUOD TPOLTOOETEL CLYKEKPIUEVES AELTOLPYIES.
Ewwotepa, 1o CRM tov A.T.E.L. Ba mpéner va eivor oe Béon va emtvyel Toug

aK6AovBoLG 6TdYOVG:
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*  No dwoyelplotel amoTeEAEGUOTIKA TOVG TEANTES / EMOKENTEG / POITNTEG, MOTE VO LelmBel
TO AEITOVPYIKO KOGTOC

*  No ap€yel GVTOULATOTOMUEVES ATOVTNGELS GE KAMOLEG TEPIMTMOGELS

e X& GUVOLOOUO WE TO YOPUKTNPIOTIKO TNG Prounyaviag, Tapéyel AVGELS CVTOUOTIGLOD
TOANCEDY KOl VINPECLDV.

*  No pnopei va, ene&epyaotel Tig TANpoPopieg Tov AauPavel kot va Tig TaIvouncet

*  No petapépel Tig TANPOPopiec oTo EKAGTOTE TUMLOTO TOV EKTALOEVTIKOV OPYOUVIGULOD

7oL gival apuddle AOTE Vo OVTOTOKPIOoHY GTO VDU TV ETICKETTMOV

2. Aopn tov cvotuatoc CRM

Ocov apopd 10 oyedlacpd tov cvatiuatoc CRM, Ba mpémer va avtikatontpilel tnv
10éa Tov CRM o vo diver Aon oto wpofinuo sueoviletar. Ot TAnpo@opieg mov
cvAAéyovtot amd 1o cvotuo CRM petagépovial 6Tovg VIEAANAOLE TOV JPOPOV
Tunuatov. O vrevbuvog g tomobesiog AapuBAavel Ta UNVOLOTO KOl TPOYWPAEL GTNV
OVTOTTOKPLOT OTIG EPMTNHOELS TOV ENOKETTOV. AKOA0VOmS, T0 cvomue CRM mapéyet
TANPOPOPIEG TYETIKA LE TO GVAO, TNV NAIKLOKY] ORLAO0 KAl TV O, EvOLopPEPOVTOG
TOL YPNOTN (EKTAOELTIKAC, POITNTNG, EMOKENTNG) AAAY KO TO £100C TV TANPOPOPLOV

IOV GLAAEYOVTOL.

4.3 To cvotnua ERP ¢ diio mapdociyua yio. Ty onuiovpyio.
Tov Social CRM

To obompo Enterprice Resource Planning (ERP) (ITpoypappoticpog mopmv enyeipnong) éxet
ypnoyorombei evpémc amod TG EMYEPNOELS G ApecT ovvdeom pe To suotnua CRM, eivar éva
OAOKANPpOUEVO oot dlayeipiong mov TepAapPfdvel o oelpd dadikacidv duyeipiong
enyelpnoemv (Sowan, et al.,2017). To CRM givat éva cuotnua 6to omoio o TeAdtmc Bempeitat
0 TLPNVOG KO GTI GLVEXELN O SLoYEPLOTNG dlayelpiletan T oyéon e TOVG TEAATES / EMOKEMTEC.
X emyepnowko eninedo, to cvotnua CRM givot £vag cuykekptévo KOUIATL TOL GUGTIHLOTOS
ERP. Mg dAhao Adywa, to cvomuo CRM eivor cav por povéda dtoyeiplong mowincemv /
mnpopopidv oto cvotnue ERP. Xto emimedo tov ekmaidevtikov dpovpatog 1o ERP Oa
umopovoe va ypnotponombel oto eminedo g dwyeiplong kot g e&oakpifmong vmapéng

dwbéoipmv Topwv (.. n vIapén evog PipAiov otov kKatdAoyo g PipAiodnikng).

Qo61600, 10 ERP k01 10 CRM enikevip@dvovTol o€ S10pOPETIKES TTUYEG:
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s Amo v amoyn g dayeiptong, 1o CRM enikevipdvetal 6Tov avOpdmivo Topo, Tig
TAnpopopieg  UAPKETIVYK, TIC OlOOIKAGIEG TOANCE®Y, TNV TPOGPOPA, TI
avaTPOoPod0TNGELS KOl GAAES OYETIKEG Ol0d1Kaciec. AALA 1 dlayEIPION TOV GLGTHLLOTOG
EPR ypnowonoteitoar xopiowg otnv 7TANpo@OpNoN TV EVOILPEPOUEVOV KOl GTNV
TOPOYN TANPOPOPLOV TOPAYYEALDV.

*  Oocov apopd Tig KAMpoKeS TELOTOV / emokent®mv, 10 cvotnua CRM gpappoletor yio
™ OloyEipion TANPOPOPLOY OA®V TV TEANTOV / EMIGKENTOV, GUUTEPIAOUPAVOUEVDV
TOAMGOV duvnTikdv meratdv. To cvotua EPR dwyepiletor povo minpoeopieg

EYYEYPOUUUEVOV EMICKETTAOV

4.4 Xvyxpion Social CRM diiowv wavemotyuiowy

[opoakdto mapovoldlovial Ol TPOTOL EMIKOWVOVIOS TV EVOLQEPOUEV®DY OUAd®MV GE 5
Movemomuie tov e€@Ttepikod Kot akoAovBodV Tpiat GEVEPL OV GYESIACTNKAY Yo TNV

napovcioon tov CRM tov A.T.E.L

441 Tlopovoioon TOV TPOTOV EMKOILVOVINS KOl OLUYEIPLONG TOV TANPOPOPLAOV

Hoavemompiov £oTepikov

To Iovemotmiuio tov e£mTepKod OV ypnoomomonKoy ¢ Oeiypo TG €PELVOC OV
mpaypoatonomnke, emAgyOnkov toyoio. Ewwotepa, yw ta mévte llavemotiuoa tov
e€mtepkoy cLAAEYOMKaV TAnpoeopies omd  SOIKTLAKOVG IGTOTOTOVS TOVLS, TBAVES
EPOPUOYES EELTVOV TNAEPOVOV Kol TIG GEAOEG MOV OWTNPOVY GTA HECH KOWMVIKNG
dwtvwong. H agioldynon touvg Ba yiver pe cvykekpuéva kpuripa 0nmg 1 dobeoipdma
QOPLLOG EMKOWVOVIOG, 0 YPOVOG OVIATOKPIONG OTIS EPMTICELS TOV EVOLLPEPOUEVMV, 1| ETTAVON

TOV TPOPANUATOV KOL 1] YPT|ON TOV TAT|POPOPIDV.

Ta Iavemotmuio mov ypnoporomdnkov g detypa Nnrav ta: University of Birmingham,
University of Edinburgh, Kingston University, Portsmouth University, kot to London School

of Economics.

*  Xpovog avTamoKplong
Mo va a&oioynBel o ypovog avtondkpiong tov Iavemomuiov oe pic epdnomn Kdmolov
EVOLLPEPOUEVOD, EYIVOV EPMOTNOELS UECH UNVOUATOV OTO, PEGO KOW®VIKNG Oktomong. H
EPMTNON 0POPOLGE T S0dIKAGIO EICAYOYNG OTO TWOVETIGTAWIO, UE TO OTOTEAEGLOTO VO
delyvouv mwg evtog pog nuepag to [avemotuio tov Edinburgh kot Kingston avtamoxpifnikov

amd T0 apuUOdlo TUNUL EICAYOYNG POITNTMV KOl TOPOYNG CYETIKMV TATPOPOPLOV, EVM TO
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VIEOLOUTO, EVTOG HVO MUEPDV. MEe TNV amdvTnoT 6YedoV 6T0 GHVOLO TOV TEPIMTOCE®Y GTAAOINKE
it OYETIKO MAEKTPOVIKO VAIKO, gite Link yia TiI¢ oyeTiKég mMANPOQOPIEG OTNV 10TOGEAIDA TV
[Movemompiov. To Xvunepacpotikd, @OivETOl TOG TO CAITNUO TOL  EVOLOLPEPOUEVOL,

UETAPEPONKE GTO OVTIGTOLYO TUNLO KO VINPEE GLECT] ATAVTINGT] KOl AVOTPOPOdOTNOT).

*  ABecuoTnTO POPUAG ETKOWVOVING

Moévo éva amo to tévte [avemiotiuio xpnNooTolel POPLA ETKOVOVING GTOV O10OIKTVOKO TOL
TOmo kot avto givan to University of Edinburgh 6mov pécm katdAAnilov epomosny ntpocmadel
va dmoel Abon o€ amopieg Kot TuXOV EPOTNGELS TOL £XEL 0 evdlapepopevos. H mpotevopevn
EMKOW@Vio, LETOED TV evilaPepouévav Kot tov Tavemiomuiov yivetal u€cw tAepavov M
email. Ta MAépva avTioTOYOVV GTIC APUOSIEG VTINPECIES KOl EMOUEVAOC O EVOLNPEPOUEVOG
UTOPEL VO TAPEL OTTAVTNGT GE OTOLAONTOTE EPMTNOT|, LLE TO, GTOLYELN VO KOTAYPAPOVTOL KoL VO
evnuepovetar 1o keviptkd CRM tov [avemotpiov. Avtictoyn eival kot 1 emkovovio LEGm

email.

*  Avalntmon minpogopiov pécm social media
H avalnmon minpogopidv pécw social media amoteiei cuvnOicuévn dradikacio yio to, TEvie
[Movemotq o KaB®OG TO UAVLLO TOL EVOLPEPOLEVOD KATOYPAPETOL KOl LETOPEPETOL GTO
OVTIGTOLYO T OOV 0oV d0Bel amdvTnomn yivetal Kotaypapn Tov el00Vg TG EpAOTNONG Kot
TOV GTolXElOV TOV gpmTOUEVOL LE Paotkd ototyeio mov {nrovvrtatl va eival To email kot o

TNAEQPOVIKOG aptOpLOG.

*  Avalnimon TANpopopidV HEGHD EPAPLOYDY KIVITAOV TNAEPDOV®V
H mAgtoymoia tov tévte Hovemotpiov Stob€tovy epaployés KvTdv TNAEQPOVOV, TIG OToleg
YPNOYOTOLOVV Y10l VO OPYAVAVOLVY TIV GUVOAIKT EUTTELPI TV YpNoTOV. MEC® TNG EQOUPLOYIS
GLAAEYOVTOL TAT|POQOPIES Y10 EVOLOPEPOVTA, EPOTILATA, TOPATOVO KOl GUVIOELEG, Ol OTTOlEG

LETOPEPOVTOL GTO OKOAOVOO TUM AT KO 0ELOTOLOVVTOL.

*  AZoldynon ototoénmv

A¥o and to mévte [avemotua tov deiypatog avtd tov Kingston University London School
of Economics divovuv v gukaipia / SuvaTOTNTO GTOVG EMOKENTEG TNG LOTOGEAIDOC TOVG VoL
aE10A0YICOVV TO TTEPIEYOUEVO TG, TN TSN Kot TN AEITOVPYIKOTNTA TNG KOl TO KOTH TOGO
€0KOAO NTaV Yo aLTOHG VoL fpovv awtd ov Eyayvav. H a&loddynon aut) tpaypotonoleitol 6

EMIMED0 POPLOAG KO LETAPEPETAL GTO OPLOSIO TUN IO SLOXEIPLONG TNG OALOIKTLOKNC TALPOVGIOG
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tov [Tavemompiov ®ote vo puropei vo avamtdoceTat, Vo, Yivovtol S1opOmoELs Kol avTioTOES

Beltivoelc.

University of | University of Kingston Portsmouth London
Birmingham | Edinburgh University University School of
Economics

Xpovog dvo uépeg [ pépa [ pépa Vo pépeg dvo uépeg
avVTOTOKPIONG

AwfeonétnTa oyt vau oyl oyl oyl

Qoppag
ETKOLVOVIOG

Avalitnon voi voil voi Vol Vol
A POPOPLAOV
péoow  social
media

A&roloynon oyt oyl vau oyl o
16TOTOTOV

Avalnmon Vo Vo v va va
TAPOPOPLAV
TE 0]
EQAPLOYOV
KIVI|TAV
TNAEQOVOV

ITivaxag 3 Xoyrpion petald 5 Hovemotiuwy tov eéwtepikov[14,15,16,17,18]

Yvunepacpotikd, to névte [Hovemotnpe tov deiypatog xpnoiponotovy Pacikés Aettovpyieg
CRM o¢ pio opyovopévr Lope1| TOL ETITPEREL TNV GUECT] AvTATOKPLon Kot eEEMEN Toug. Kot
ta mévie [ovemompo daBétovv dikég Tovg OAAG Topdpoleg poppEég dSlayeipong Ttov
TEAQTELOKADV OYEcemv. AkorloOBwg pe Pdon Tig mAnpopopieg mov cLAAEXONKav omd TV
a&lordynon tov tévie [ovemompiov tov delypatoc, Kol 6€ ovaloyio [LE TIG OTOLTIGELS TOV

A.T.E.L dnuovpyndnkav tpia cevipio mov oxeddotnkay yio tnyv mopovsioocr tov CRM.

4.5 Xevapia — lepinramoeis Asitovpyias Social CRM

451 ZXevapw 1

To TpdTO GEVAPI0 TEPTYPAPEL TNV TEPITTOOT) GTNV OTOL0L EVOG POLTNTIG / TEAATNG KATAYWOPTGEL
Kamolo GYoOAl0 dlapapTupiog 1 avalNTnong TANPOPOPIDYV HECH TOV UECMY KOWMOVIKNG

dwtdwong mov ypnoonotel to A.T.E.L. Ewdwotepa, 1o A.T.E.L. og exmardevtikd idpovpa Ha
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npémnel va givar o€ B€om vo aAANAOETIOPA LLE TOVG QOLTNTEG, VO, EKCUYYPOVILETAL LE TOVG VEOLC
TPOTOVG EMKOWMVIOG Kol vo pmopel va, toug ypnowonotel. Emopévog, oamd éva mAnbog
OLOECTUOV PHECOV KOWVMVIKNG SIKTOMGNC, TO EKTAOELTIKO (dpupa Ba pmopodoe va emdéset Ta
UEGO EKEVOL TOV EELANPETOVY TOVE GTOYOVE TOL OAAG KO YPTGLLOTOLOVVTAL GE UEYUADTEPO
Babuo amod 1o kowvd — 6tdY0. AKoroOOmG, TO GYOAO TOL £YEL KataympnOel yiveTar avTiAnmtd
KOl KOTOYPAPOVTOL Ol OmapUiTNTEG TANPOPOpPieg Om®S avTég €xovv €€ apyne Koboplotel.
SVYKEKPIUEVD, TANPOPOPIES AVOPOPIKE LLE TNV VYT TOV GYOAIOV, OmwS To TUNUa Tov A.T.E.IL
0T0 omoio ovaeépetorl (Ty. ypoupoteio, TANpoeopikn OSwuyxeipton, PiProdnkm) eivan
OMNUOVTIKEG YioL Vo UTopécel va dobel amdvinon 6Tov ortnNTh. TN GLVEXELN, TANPOPOpPiEg
OYETIKO, LE TO TPOQIA TOL YPNOTN WTOPOVV Vo ypnouomombodv yio v Soudpe®CN

EMYEIPTCLOKDV GTPATNYIKMOV KO TPOTMOV EMKOVOVIOG.

Ta dedopéva mov Egovv Kataypaet kot a&tohoyndel péow tov cvotyuatoc CRM, otéivoviat
GTO0 OVTIGTOLYO TUN O Kot 1 VEELOVVY OLASO AVTIOPA EITE LUE PLGIKT, ELTE LLE AV TOUATOTOINUEVN
amdvtnomn 61o oYOAlo — amopio tov eottntr. Téhog, N avrondkpion avtn evnuepmvel Eavd o
ovotnuo. CRM pe emmAéov dedopéva dote va elvar oe 0€omn va vmoompiEel aKoOpa

ePLoc0TEPO TIG dpactnpotteg Tov A T.E.L.

Yvumepoacpatikd, o CRM Bonbdet 1o ekmaidevTikd IOpupLa Vo 0pYovVAOGCEL TIC OPOCTIPLOTNTES
oL Kot vo eEummpetel Toug EOITNTES e ToV HEYIGTO dLVaTO TPOTo. ATTO TN pia, Ot POITNTES
&xovv éva €DKOAO TPOTO AVAKTNOTG TANPOPOPLDV, Kot amd TNV GAAN TO EKTOOELTIKO dpvpa
yiveTol amodoTIKOTEPO KOl HECH TNG UEYOUADTEPNG KAVOMOINGNG TV (POITNTOV KOl TOV

ool el®Vv TOov GLAAEYOVTOL UIOpEl va PEATIDGEL TI YEVIKATEPT ELKOVA TOV.
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Ewdva 15-Xevdpro 1 Apyrtektovikng Social CRM

452 Xegvapuo 2

Onog avaeépbnie 1o ekmondentikd idpovpa Oa mpénel va eival o BEomn va ETKOVOVEL LE TOVE
ypnoteg / porntéc. Emopévmg, nypniion tov anapaittov LEGMVY TOL ¥PTCLLOTOLOVVTOL EVPEMS
omd 10 Koo 6TOY0 amoteLel factkd TPOTO TPOGEYYIGTC TOL KOLVOD. XTO TANIGLO AVTO, 1) XPNION
piog epappoyng (Mobile App) o pmopovce va givatl moAd ypioin kabdg, oTig nikieg 18-24
oL TEPMAUPEVOLV TO HEYOADTEPO PEPOG TOV KOOV, 1| XpN oM TV EEVTVEV TNAEPOVOV gival
oAb vynAn (Bicen & Kocakoyun, 2017). Emopévac, n dnpiiovpyla piog epappoyng yio E&vmva
Kivntd Aépmva Ba PTopovdce va TPOCPEPEL GTOVS YPNOTES TANPOPOPIES Y1 T GYOAY| TOVG,
10 00 10 A.T.E.L, 11 d1dpopeg vrnpeciec aAld Kot vo divel T duvaTdTNTO OTOGTOANG
UNVOUATOV TTPog TO ekmadevtikd dpupa. Ta oydMa / epmTOElg HEG® TV UNVOUATOV TOL
OTOCTEALOVTIOL Omd TNV €QPOPUOYN Kataypdeovtal Kot evtomilovior ot  amopoitnTeg
mAnpopopieg dnmg avtég Exovv &€ apyng kabopiotel. Or mAnpopopieg avtég dnmMG KOl GTO
TPpMTO GEVAPLO B pTopodGaY Vo Apopovy TNV VPN TOL GYOoAloV, Ontmg to Tuua Tov A.T.E.L
010 omoio avagépetol (.. Ypoppateia, TAnpoeopikn dayeipion, PProbnkn) aiid Kot to
TEPLEYOUEVO MOTE VO uropel va 600el amdvInon GTov GoLtNTy amd ToLG EKAGTOTE APUOSIOVG.
211 GLVEXELX, 0L TANPOPOPIES GYETIKA LLE TO TPOPIA TOL YPNOTN UTOPOVV VAL YPNCLLOTOIHovV
Yo TV SIUOPP®GCT) EMLYEPTCLOKDV GTPATNYIKDV KOl TPOTMV EMKOVAOVING, LLE TOV YEVIKOTEPO
GTOYXO TOL WPLUATOG VO €ival 1 600 TO dUVATOV UEYOAVTEPT SIEVKOAVVOT] TV (QOLTNTAV.
Opoiwg pe T0 Tp@TO GEVAPLO, TO. dedopéva Tov Exovv KotTaypael kol a&loioynel pécm tov
ocvotiuatog CRM, otélvovtal 6o avtiotoryo TUpo Kot 1 vrevduvn opdda avtidpa gite pe

(QVOIKN, EITE [L€ CVTOUOTOTOUEVT OTAVTNON GTO GYOA0 — ATOPI0 TOL POLTNTH HECH OUMS TNG
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EPUPHOYNS KNG Aeeoviag. TELOg, N avTamdKpIon oVTH EVNUEPDVEL EovVA TO GVGTNUA
CRM pe emumdéov dedopévo dote va givarl og Béom va vTootnpi&el OKOUO TEPIGGOTEPO TIG
dpactnpromreg Tov A.T.E.L, | va anoavtiosl o€ véeg aAAG TOPOUOIOD TUTTOV EPMTNGELS LE
peyolntepn ToydTNTo. Zopmepacuatikd, 10 CRM cuAléyel ta dedouEva LECH TNG EPUPUOYNG
KOl GUVOLOGTIKG L€ TOVG VITOAOITOVG TPOTOVG KOl AELTOVPYIEG TOV EKTALOEVTIKOD 1OPVLOTOC
TPOGPAETEL TNV pEYIoTOmOINGN NG €EVLMNPETNONG TOV KOWoD, divovidg tov pio emumAéov

EMAOYN SLOUOLPAGHOD TANPOPOPIDY / AVAKTNGTG TANPOPOPLOV KOl ETIKOVOVIOG.

CRM

Ipoopik
Epyaheio Iotopiko
— Mobile App — | xoraypoueng | T Hponiphcelg
ToV oYoiiov Zovaihayég
\ Agdopéva

| J MEAUTOV

Emokentng
/ dortng

N Macro response ‘
< (avBpomvn) . M
[ aveis . h ~.| - Metagopd oto vredbuvo
| VTiopooT | U
\ / pnpa
- ‘ Macro response S - Avtidpaon g 0}_16.80.‘;
(avTopatomompévn) Sayeipiong tov Social CRM

Ewoéva 16-Zevipro 2 Apyrtektovikng Social CRM

453 Xevapro 3

Opoiwg pe ta 600 mponyodueva oevipla, atoyog Tov CRM gival 1 GuAioyn TANPOPOPLOY Kot
1 060 10 duvaTdY o OKPIPNG KoL AUEST AVTATOKPIGT) GTO OTH AT TV Pottntdv. H tapovcio
TOV EKTOOEVTIKAOV 10pvudTev 610 dtadiktvo Bempeital mAéov dedopévn (Almahamid, Tweiqat
& Almanaseer, 2016). O116T06€AdEG TOV EKTALOEVTIKAOV WOPLUATOV Kot ETopévmg Tov A T.E.IL.
Ba mpémel va mepthopfavel coppova e tov Bernier kot tovg cuvepydteg tov (2002) tig &g
evoTnNTeC KOOMG Ol EMOKEMTEC TNG 1OTOCEAIDNG TPOEPYOVTIOL OO SPOPETIKES OUAOEG
EVOLOPEPOVTOC:

*  Doumrtéc: mepeydpeva podnudtov, Tpdypape orovdmv, Padpoloyieg

*  Exmodevtikoi: [TAnpopopieg Aettovpyiog Tov 1OpOLATOG, ONUOGIEVOT) EKTOIOEVTIKOD

VAKOL, dnpocicvon a&loloyncewy
*  Epevvntég: IIAnpopopieg yio To epeuvnTiKd Tpoc®mikd, vanpecies g PiPAodnkng

*  Awumtikd TpoconiKd: AVOKOWVAOGCELS
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* Al emokéntec: [leptypagpr] tov 10pOUHOTOG, TANPOQOPIES eyyYpap@mv, Tomobesio

ktnpiov kot cfovcmv ddackoriog

Evd avagopikd pe 1o mepleyOuevo 1 10TocEAd0 pmopel meptlopufavel TANpopopieg mTov
TOPUUEVOLY GTOOEPEC (STOKNTIKES BOUES, YPOVOOIAYPALUATE GTTOVIMY, POV TNAEQPOVOL,
TANPoPopieg WPHUATOSG) Kot TOUVMG ATUITOvY LOVO 6Topadikn evnuépmaon. o mapdderypo,
voBéTovpe OTL T Ypovodiaypdppata dev Ba aALAEOVY KATA TN SLAPKELN EVOG OKAOTLOTKOD
étovg. [Mopdia avtd, givatl ToAD GNUAVTIKO TO YEYOVOTO OVTE VoL EVI|UEPDVOVTOL AUECWC, EGV
VIAPEEL OTOLOONTOTE OAALYT], TPOKELEVOD VO, atoPeLyOel cvyyvon. Akorlovbmg, vrdpyovy
TANPOPOpieg GTIC 0moieC TO TTEPIEYOUEVO OAMALEL GLYVA Kot LEPIKES POPEC G KOE TpdoPac.
Avt 1 katnyopio TEPLOUPAVEL VIINPECIEG OMMC O EIKOVIKOG TIVOKAG OVOKOIVOCEMY, TO
@opovy cvlntoswv, Kol 0 ypovodinypaupoto eetdoewmy. Enedn 10 mepleyouevo tovg
OAAGCEL, aVTEG 01 evOTNTEG EMIGKETTOVTOL GUYVE amd T0 Tpoowmikd tov avemotpiov kot
TOVG POLTNTEG Y10, TANPOPOPIEG GYETIKG [E EWONOELS Kol ekONAdoels. Télog, N 1otocelida Oa
TPEMEL VAU TTOPEYEL TN SLVATOTNTO GTOVG EKTMAIOELTIKOVG / QOUTNTEG / EMIOKEMTEG VO,
EMKOWVOVIIOOVY HE TO eKMOdeLTIKO  1dpvpa. 'Evoc  té€tolog tpdmog  emkovaviog
YPNOLOTOLEITAL GTO TPITO GEVAPLO, OOV O EVOLUPEPOLEVOS OATOGTEAAEL TANPOPOPIEG LEGM TNG

QOPLLAG EMKOWVMVING TOV SIUBETEL 1) 1GTOCEAIDAL.

Emopévamg, n drabéoun eopua emtkovaviog evids g 1otoceridos Bo Lropovce va TpoceEépeL
GTOVG YPNOTES VAV GUECO TPOTO EMKOWVMVING LLE TO EKTAOELTIKS 1dpupa Kot €6» avTod va
UTOpovV va. GLAAEYOLV T TANpoopiec mov ypewdlovtal. Ta oydAa / epoTOES HECH TOV
UNVOUAT®V TTOL  OMOGTEAAOVIOL HEC® TNG QOPUOG EMKOWMVING KOTOYPAMOVTIOL Kot
evromiCovton ol amapaitnteg TANpoPopieg OTme avtég Exovv Kabopiotel and to cvotnua CRM.
O mAnpogopieg antég dnms Kot oo GAda d00 cevapia Ba Lmopohcay va apopovy TV VPT| TOVL
oyolMov, 6mwg to Tufua tov A.T.E.L. oto onoio avapépeton (.. ypappateio, mANpoeopIKY|
oweipion, PipAobnkm), tov omootorén (QOUTNTNAG, EKTOUOEVLTIKO TPOCOMIKO, OTANG
EMOKENTNG) AAA KoL TO TEPIEYOUEVO DGTE VO, Uopel va 000el amdvtnon oTov EpmTONEVO ard
TOVG EKAOTOTE APUOSIONG. LTN GLVEXELN, Ol TANPOPOPIES GYETIKA [E TO TPOPIA TOL XPNOTN
UTOPOVV VOl YPNCOTONO00V Y10 TNV SUOPPMOOT] EMLYELPTCLOKADV GTPOTNYIK®V Kol TPOTMV
EMKOWMOVIOG, [LE TOV YEVIKOTEPO GTOYO TOL OPVUATOS VA, Elvar 1 600 TO SLUVATOV PEYOADTEPT
dtevkdivvon tov gountov. llapadetypotog ydpwv, mAnpoeopiec avoaeopikd pe mbovd
TPOPANUOTO GTH GUVIEST] TMV POITITAOV GTOV TPOCOTIKO TOVG AOYOPLOGHUO, LETUPEPOVTOL GTO
OPHOSI0 TUAILO KO O1 YPTOTEG EVIIEPMVOVTAL Y10l TNV ToPEia eXilvong Tov TPofANHOTOG TOVG,
LLE TOL OTOXELD TV YPTOTMOV KO TIG TANPOPOPIEG TOV TAPELYAV VO EVILEPDOVOVY TO GUGTILLO

CRM pe emumdéov dedopéva dote va givarl og Béom va vmooTnpigel 0KOPO TEPIGGOTEPO TIG
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dpactnpromreg Tov A.T.E.L, | va anoavtiosl o€ véeg aAAG TOPOUOIOD TUTTOV EPMTNGELS LE
peyoAutepn ToyvTNTe. Zopmepacpatikd, 10 CRM cuAléyel ta dedopéva, LEGH TNG EPUPUOYNG
KOl GUVOLOGTIKG [LE TOVG VITOAOITOVG TPOTOVG KOl AEITOVPYIEG TOV EKTOLOEVTIKOD 1OPVLOTOC
TPOGPAETEL TNV pEyIoTOmoiNGn TG €VMNPETNONG TOV KOWoD, divovtag tov pio emumAéov

EMAOYN SLOUOLPAGHOD TANPOPOPIDY / AVAKTNONE TANPOPOPLOV KOl ETIKOVOVING.

CRM

TIpogik

Iotopkd
©oppa Emxovoviag — Ipotpoerg

/ N\ Zuvaihayég

Aedopéva
Emoxéntmg | TEMTOV

{ ®ortnTg
".
\\._5_ p— ‘ Macro response ‘
/ S (vepdmvn)

~~ - Meragopd oo vrevbuvo

| Avii .'l ~ .
| ovreeden THip
/ - Macro response JE— - Avtidpuon g opddag
N | (avtopatomoinuévn) Srayeiprong Tov Social CRM

Ewoéva 17-Xevdpro 3 Apyrtektovikng Social CRM
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Hpéroro Epapuoyic

Yy ovvéyela Ba avarntdéovpe TV S1KN HogG 1060 Yol TO TG B0 umopodce va givol vt N

EPOPLLOYT COUPOVA [LE TO TPIOL GEVAPLO TTOV TEPTYPAYOLE KOL TTLO TOV.

5.1 Login page

2TV TOPOKAT® EIKOVO PAETOVLE OTL O YPNOTEG EYOLV TNV SVVATOTNTO VAL KAVOLV EYYPOPT GTO
site péom d10POPV KOVmVIKGV d1kTimV Omeg ivat to Facebook, Google, Twitter, Instagram,
LinkedIn,Microsoft dniadn vo ypNOYOTOWGOLY TO. KOWOVIKG dikTva Y100 Vo ouvdghovv.
EmmAéov pmopodv vo. pdbovv meptocdtepa Yoo TNV €QOAPHOYN KOOMG KOL TO TG OVTH

Aertovpyet.

Connecting Academia

CollaborateEducate
E3 Facebook G coogle

W Twitter Instagram

in Llnkedin B Microsoft

Learn More

Ewova 18 To login page g epapproyng
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5.2 Main page

2V TOPOKAT® KOV amelkovilete To main page g epapuoyng pag to omoio ympiletal

OVGLOCTIKA GE TPio KUPLOL T LLOLTOL:

1. Menu pg kOPIEG AEITOVPYIEG O1 OTOIES AVAADOVTOL GTIV GUVEXELOL:

Epeaviovtor 0Aa to pobnuato to omoio mopakoiovdel o kdbe @ortntig, T0
Tpéyov e&aunvo.

Yndpyel n dvvatodmro vo mapakorlovfovy onling vikd to omoio o kébe kabnynTig
epovrtilel va avePalel otnv celida.

Mzopobdv va AETOVY TO TPOYPAUUE TOL £X0VV KAOE HEPQ KoL TUYOV QAAAYEC TTOV

umopet vo TpoKvyov.

‘Exovv v dvvototnto vo PAETOLY TIC €PYAGIEC TOL £XOVV VO VAOTOGOLY TO

péyov e&aunvo.
Mmropovv va avePalovy apyeio yio TIg EPYUGIES TOVC.
Télog va. opicovv Tov d1Kd TOLG TTivaka e VALK ov ot id1ot emtfupoldy va fAEmovy

OTMG 01 EPYNGIEC TOVE KOl TO TEAEVLTOL0 OMLLOGIEDLOLTAL.

2. Activity Stream to omoio tovg divel Tig eENg duvaTOTNTEG:

Mmopohv va akolovBoOv 016popovg KabNyNTéS 0ALE Kol GAAOVS GLLEOLTNTEG
TOLC.

Na evnuepmvovtol yuo ta tedgvtaio véa Kot eEeAilelc Omwe av kdmoto pabnpuo £xet
axvpmBel 1 av mpémel va eépovv pali Tovg extra vAko mov gival amapaitnto yio

10 pndonpua.

"Exovv v duvardtnta vo dnpoctevovy kot ot idtot avapopikd Bépata yio to ATEL

Kot yo ThovEG EKONAMGELG PETAED TOV GLUEOTNTAOV TOL Popel va dte&oyBovv.
Mmropovv va mpocBécovv Ohec ekeiveg TIG ypNOYLES EMAPES oL emBopodv gite
GLUPOTNTES TOVG £ite KaONYNTEG, Yo va givol cuveydc evnuepwpévol yia 6Tt véo

VILAPYEL OTNV GYOAT).

3. Notes kat Latest Posts.

Yrdpyxet 1 duvatdtnTo Vo KPATOOV TPOCHOTIKEG OTNUELMCES YO OTONTOTE
emBopovv.
Atvetonl 1 dvvatdTTo Vo UTopoV va PAETOVV TIG TEAEVTOIEG TOVG OMUOCIEVCELS

avd e&dpumvo.
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My Courses
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Bring your loptop with you pleass|
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2Vvoyn Kal COUTEPACUOTO

H 1don ¢ emoync Aoudv EMTAGGEL TOVS OPYUVIGLOVS VO GTEVGOLY VO 0E10TONGOLY TO LECOL
KOW®@VIKNG dktdmong péoa omd to social CRM, mpokeipévon va methyovv pio kaAdtepn
a&lomoinomn TV TOpmV Kal TOV SVVATOTNTOV TOVG, YEYOVOS 1oV Oa TOLC TPOGODOEL GLUYKPITIKO
mieovékmuo. H epoapuoyn tov xowvovikod CRM onuaivel v edpaimon pog oxéong
TPOCOVOTOMGUEVIG OTOV TEAATY, TOV TPOoMBElL T GNUN TG €TOpEiag Kot TV TOTH OTO
«brand» ™G gTopeiog, mov decuevel Tov mEAdTN kot diver peyaAddtepn aia. Qotoc0, N
gpopuoyn tov Kovwvikod CRM mpodmobitel teyvoyvmaoia, aAlayn KOLATOOPAS KoL GUVEST
KATA T YpNo™ Tov. Akdua, Bempolpe 61t To Kovemvikd CRM amotelel Eva eATd0QOpO 0p1 Lo
mov Ba &yel TEPACTIO EPAPLLOYN TOGO GTO EMMEDO LIOG LKPNG ETOUPEING OGO KOt GE LG TOAD
peyoAne. Xto mAaicll TOV EKTAOEVTIKOV WOPVUATOV TOPOLGIACTNKAV OTAES Sl0dIKAGIES
LETOPOPAS, KATAYPAPNG KOl AmAVTINoNG OTLS TANPOPOPieG TOL KOWOU LE TN KETAPOPA TNG
TANpoPopiag va YiveTor LEG® SOPOPETIKAOV Kavalldv, va Aapupdvetat ard to Social CRM, va
KOTaypAQETOL KOl VO LETAPEPETOL GTO OPLOdILL TUNHaTO TTPOg amdvinot. H xprion tov Social
CRM 0o pmopovoe vo mpoo@ipel MOAAEG ADGELS OTO EKTOOELTIKA 1OpvuaTe mov Ba 1o
YPNOWomomacovy, PeAtidvovtag ta eminedo eEumnpénong, ovEAVOVTOS OvTIoTOLo TNV
KOVOTLOINGT] TOL KOOV KOl LEWDVOVTAS TO, AEITOVPYIKA KO66TN. Duoucd Oa lvar TOAD ¥pHoIuo
Kol TNV KoADTEPN emKoveovia aAAd Kol aAANAETIOpacT HETOED HabnTdv Kot KobnynTtdv.
EmmAéov, Betikn emppon Oa pmopovoe va vmdpéel oTov GYESIOGUO TNG GTPOTNYIKNG TOV
EKTOOEVTIK®V 10pVUATOV PESH TNG 0510TOINoNG TOV TANPOPOPIDY TOV GLAAEYOVTOL MGTE VO
BeltioBel M ewdva tov WpOHOTOG, Vo TpoPAndel To €pyo TOL KOl VO TPOCEAKVGEL

TEPLOGOTEPOLG EVOLOPEPOLEVOLC.
6.1 MeAlovTIKES EmEKTACELS

Evoopdtoon 6Aov tov tunudtov tov ATEL Meilovtikd dnpovpyia evog Social CRM mov

Bo pmopovcoe va GuVOESEL HETAED TOVG TOL TAVETIOTI O OANG TNG XDOPOS OAAG Kot Vo cuvoeDel
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ue dlleg exmoudevtikég epoppoyég Social CRM mov ypnoomotodvial on omd didpopo

TIOLVETLG T LLLCL.
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