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IHEPIAHYH

H omovdadtnra g wavomoinong tov meAdn £xetl emonuoviet and moALéC Epevvec. ‘Exovv
StuteBel ddpopa emyEPNUOTO TOL VIOYPOUUILOVY TO OPEAOG TTOV TPOKVTTEL YO, THV
emyyeipnon omd TV 1KOVOTOINoN TOV TEAATOV NG, OAAL KOl GUUTEPACLATO EUTEIPIKMOV
EPELVAV EVIGYDOLV TN CLYKEKPIUEVT Amoy. [l mapdoetypa, £xel vroloyiobel 6Tl T0 KOGTOG
KaVOToinong evOg LAPYOVTOG TEAATN TG EMXEPNONG Eivol TOAD LIKPOTEPO Ald TO KOGTOG
TPOCEAKVONG €VOG VEOU. ATO 1O GAAO HEPOC M GLUTEPLPOPH TOPATOVEOV, ONAadT Ot
V100TOVEVES CUUTEPLPOPES Old TOV TEAATT) , OTaAV OgV €ival IKOVOTONUEVOS 0t TO TPOTOV,
UTOPEL VO ATOTEAEGEL CUOVTIKO UNYXAVICUO TTANPOPOPNONG TNG EMLXEIPNONG Y1l TV Qyopd e
TeEMKO o1oyo PBéPona v Kavomoinon tov meAdtn. Paiveron £tol OTL M IKOVOTOINGT TOL
TEAQTN KoL 1] LEAETY TNG CUUTEPLPOPAS TOPATOVAOV TOV ATOTEAOVV OTLLOVTIKOVS TOPAYOVTEG
BeAtioong g avtayovieTikomtog TG emyeipnone. [MopdAinia, n  emdioén tov
EMYEPNOEDV Y10 TNV IKOVOTOINGT TOV TEANTOV TOVG KOl TO EVOLAPEPOV Y10 £VOL COOTO
pévatlpevt tov Topandvov Toug amoTeAoVV 000 dtokpitég tdoels, pall e dAAeg cuvapeic,
0T0 O1EBVEG emyelpNUOTIKO OKNVIKO T TeAevTOoio Ypdvia. 1o Gpbpo emonuaivetonr Kot
AVOADETOL 1 ONUOGio TOV OVO oVTOV TOPAYOVIOV YPNOLULOTODVTOS OTolxElo Kot
ocvumepdopaTo amd TN oXeTIkn debvn PiAtoypagia, Ttaiaidtepn kor mpoceatr. Emmiéov,
yivovtal TpoTtdoelg Yo oleEaywyn HEAAOVTIKNG épeuvag Kot v10BEToNG, amd TIG EMLYEIPTOELG,

L0 TTOALTIKNG TTPOG TNV KATEHOLVGT 1KOVOTOINONG TV TEAUTMV TOVC.



ABSTRACT

The significance of customer satisfaction has been pointed out by numerous studies. Much
reasoning has been put forward underlying the benefits for a company seeking after its
customers’ satisfaction; moreover, research studies’ results support that specific reasoning.
For example, it has been estimated that the cost for satisfying an existing company customer
is much less than the cost of attracting a new one. On the other hand, complaining behavior,
i.e. all kinds of adopted behaviors by a customer, when he is dissatisfied with a product, may
be an important market feedback mechanism for the company, aiming obviously at customer
satisfaction. It seems, therefore, that customer satisfaction and the study of his complaining
behavior may be important factors for enhancing company competitiveness. In parallel,
companies’ pursuit of customer satisfaction and their interest in an appropriate complaints
management have been representing two distinct trends, among other related ones, in the
international business setting over the last years. This paper stresses out and analyzes the
importance of the above two factors using information and results from the related
international literature, both the previous and the recent one. Furthermore, propositions for
future research are made and directions for company policies towards customer satisfaction

are given.

1. EIZXATQT'H

H wovomoinon tov meldtn Kot 1 VIOOBETOVUEVT] O’ AVTOV GLUTEPIPOPA TOPATOVOV E£YOVV
AmOTEAECEL ONUOQIAY avTIKEILEVO €pguvag, O1EBVAG, Y10 TOVG EMIGTNUOVEG TOV HAPKETIVYK
KOTO TIG TPEIS TPONYoOLUEVEG deKaeTie. E1dikdtepa, avagopikd pe v kovomroinon/ un
wavomoinon tov meAdtn (customer satisfaction/ dissatisfaction), to wvpiapyo poviéio (1
«apadetypay) ot vy PipAloypagio ™ Bewpel ®G cLuVAPTNON TOV TPOGIOKLDY TOV
(expectations) ywo T0 mpoidv Kot TG «ovthapPavopevne» on’ awtdév amddoong (perceived
performance) tov mpoidvtoc. 'Etot, av n aviilappavopevn amdooon eivar ion 1 peyardtepn
TOV TPOCOOKIOV TOV, TOTE 0 MEAATNG oucHAVETOL IKOVOTTOINoN® €V av 1 amddoon &ivat
HIKPOTEPT TOV TPOGOOKIMYV, TOTE aucBdveton pun wovomoinon (m.y. Cardozo, 1965 Anderson,

1973 Oliver, 1980).



H ovumeprpopd mapandévev (complaining behavior) gival évvola cap®dg cuvdedevn PE TV
wavomoinon tov meAdtn. Akpipéotepa oyetiCetor pe tn un kavomoinon (dissatisfaction),
epoOGOV 1M un Kavomoinon Oewpeiton avaykoio, oAAG Oyt Kovh, ovvOhikn Yo va
dpoporoynBovv evépyeteg copmepLpopds mapandvev ek pépovg tov teadtn (Day, 1984). ITo
OVYKEKPIUEVA, T CLUTEPLPOPA TAPOUTOVOV OVOPEPETOL OTIG OVTIOPACELS OCULVETEIEG TOV
aPOPOVV HOPPEG CLUTEPLPOPAS KOt TOL givar dvvotd va voBeTnBoldv amd Evav meEAAT TOV
dev givarl wavomoimpuévog amod éva mpoiov N vanpecio. TEtoleg cvvémeleg umopet va givat @ M
aAAoyn TNG HLAPKOS TOL TTPOIOVTOC TG EMyElpnong mov mapdyel To mpoidv (brand switching),
N «OoTopd apVNTIKOV TANpoeopldv» (negative word-of-mouth) yio to mpoidov 1 v
emyeipnon, M owTOHTOoN Topandvev (complaining) TPOC TV EMYEIPNON TOL TOVAA 1
nopdyel to mPOidV, M amaitnomn, omd Tov meAdTn, Yo emovopbworn g {nuiag M Yo
amo{nuimon, N YPNOULOTOINGT VOUK®OV HEGHOY EVOVTIOV TOV «TOANTI» 1 TOV «TTAPOy@yoH»

Tov TTpoiovtoc k.A.m. (Day kon Bodur, 1978 Day «.d., 1981 Hunt, 1991 Zappoavidtg, 1991).

To evolaPépov TV EMGTNUOVOV KOL TOV EXAYYEALATIOV TOV HAPKETIVYK Y10l TNV IKOVOTTOINGoT
TOV TEAATN, TOPOTL €iye TOPOLOLAGEL MOl LIKPY VEECN, TO. TEAELTOMO YPOVIOL EXEL
avalomupwel eEattiag g avantuéng tov mediov Tov HAPKETIVYK TV oxécemV (relationship
marketing) kol TG TEAATOKEVTIPIKNG PIAOCOPING M| TPOSAVATOMGHOV (customer — centric
orientation), Tov otyd-ctyd viobeteiton amd TIG peydheg Kol oOyypoveg emtyelpnoels. BéPaua,
TOPAOOGLOK( 1 IKOVOTOINGCT] TOV TEAATN £XEL OMOTEAEGEL TOV OKPOY®VIaio ABo TG YvwoTNg
«PLLOGOPIac» N «10g0A0YIOG» 1 TPOGAVATOAMGHOV TOoV pdpkeTvyk (marketing concept), mov,
o€ UEYOADTEPO N HKPOTEPO Pabud, NTov 1 KATELOHVVTPLO KIOEOAOYIKNY TAATEOPLL TMV
HeYOA®V emyelpoewv debvmg katd tic 3-4 mponyovueves dekaetieg (Webster, 1988 Kotler,
1991 xon 2000). Xvvapae Kot 1| CUUTEPLPOPE TOPATOVOV POIVETOL VO ATOKTA £va 13101TEPO
evolpépov Tl teAevtaio ypdvia eEoutiag apevodg G GUECNG OUVOEONC TNG HE TNV
KOVOTOiN O TOV TEAATN KOl OQETEPOL TNG OLEAVOUEVNG OVAYKNG TMOV ETLYEPNCE®V Y10
TEPLOCOTEPT TANPOPOPNON KOl YV ovapopikd p’oavtov. H oyetilduevn pe tov meldn
yvoon (customer — related knowledge) pmopel vo avo@éperor oTNV 0yopOCTIKY TOL
CLUTEPIPOPE, GTIC TPOTIUNGELS TOV, OAAGL KOl GTO EMIMEDO IKOVOTTOINGNG TOV A TO TPOIOV
™G emyeipnong, OMMC €MIONG KOl OTI) CULUTEPLPOPA TOPATOVOV TOV, OTOV OV givol
KOVOTOMUEVOS Ao TNV emyeipnon 1/kat 1o Tpoidv G. H oyetikn pe tov meddtn yvaoon Kot
N KovOoToinon Tov OA0 Kol TEPIECOHTEPO BE®POVVTAL, GNUEPD, OC CNUOVIIKOL TOPAYOVTES

OVTAYOVICTIKOTNTAG TNG ETLYEIPNONG.



Emikpotovv Aowmov opiopéveg TAGEIS 0TOV EMYEpNUOTIKO Y®po, oty E.E. kot d1efvidg, 6mmg
elval 1 EQEAoT 6TO UAPKETIVYK TOV GYEGE®V, 1 VIOBETNON TS TEAATOKEVIPIKNG PIAOGOPING,
N emdlOEN TG IKOVOTOINOTG TOL TEAATN KOl 1] OTOKTNOT YVACNS GYETIKNG |’ aVTOV, 1| oToia
HeTA&D TOV GAA®V aVOQEPETAL GTO EMITEDO IKOVOTOINGTG TOL Kol GTA TOPATOVA TOV EMBVLET
Vo SITLTMOGEL TTPOG TNV EMYEIPNON, OO AVAPEPAUE TPONYOLUEVMG. Ot TAGEIS AVTEG, OTO
Babud TOv HETOVCIOVOVTAL GE KATAANAES TOMTIKESG OO TAEVPAS ETLXEIPNOE®Y, UTOPOVV Vi
OTOTEAEGOVV GNUAVTIKOVS TOPAYOVTEG TPOMONONG TG AVTAY®VIGTIKOTNTAG TovG. O oKOomdg
avTov TOL GPOBPOL Elval Vo TAPOVCIAGEL TIG TACELG AVTES, e EULPACT GTNV IKOVOTOINoT TOV
TELATY KOl OTY] CUUTEPIPOPE TAPATOVOV TOL, Vo cVUPAAEL 6T BabvTEPT KATOVONON TOVG
Kol vo, EENYNOEL TN GTOLAALOTNTE TOVG MG AVTAYOVIGTIKOV Tapayodviwy. EmmAéov oto dpbpo
npoteivovTal aPevOg KOTEVOVVOELS Y10l LEAAOVTIKY] £PELVA KOL OPETEPOV TOAMTIKES YLl TIG

EMLYEPTOELG.

2. TO MAPKETINT'K TQN XXEXEQN KAI TO AMYNTIKO MAPKETINI'K

To pdpketivyk tov oyécewmv okomedel OTN ONUIOVPYiD HOKPOXPOVIOV kol opolfoio
IKOVOTIOUTIK®V GYECEMV HE TOVG TMEAATEG, TOVLG TPOUNOEVTEC Kol TOUG OlOVOUELS TV
TPOIOVTMOV TNG EMYEIPNONG HE OKOTO TN JEKOTKN O™ Kot ST PO TOV TPOTIUNCEWDV KOl TNG
EMYEPNUATIKNG GVVOECNG TOVG pe TNV emtyeipnomn pakpoypoviog (Kotler, 2000, cel. 13). To
emikevtpo PéPara TV oyfoewv eivar ol meAdteg, eite elvanl TeEAKOl KOTOVOA®MTEG, €ite
emyelpnotokoi merdtes. H 10éa Tov pdpkeTivyk TV oxEcemVy elval TAAN KOl OVOPEPETUL OTIC
TPOCMOTIKES GYEGELS OV LANPYAV GAAOTE HETOED TOL 1O1OKTNATN €VOG KOATOGTAUOTOS TNG
YETOVIAG KOl TOV TEAATMOV TOV, OTOL O WIOKTNTNG YVOPLLE TOVG TEAUTES LE TO. PKPA TOVG
ovopato. Me v mapodo OU®OC TV €TMV, TNV oAUAT®ON adénon Tov aplBpod Tov
EMYEPNOEDV KoL TN S1EVPLVON TOV HeYEOOLG TOVG, N duvaTOTNTO CVTY HEWWONKE BeapoTiKd.
Kdamowo oty dowmdv emoviABe mn 10éa g «pocsmrmonoinong» (personalization) tov
oxécemv pe Toug meAdTes. To evolapépov Yo TIC OYEGELS EMYEIPNONG Kol TEAATAOV ApYLoE
Eava va avartiooeTot YOpw otTig apyég g oekoaetiog Tov 1990. H Baocikn 0o g Bewpiog
TOV PAPKETIVYK TV OYECE®V lval OTL veioTaTol £va «GLVEXESH (continuum) T®V GYECEWV
G EMYEIPNONG HE TOVG TEANTEG, TO OMOi0 eKTElvETOL OO €vav TPOCOVAUTOMOUO TTOL
emdunkel amAég ovvallayég (transactions) He TOVG TEAATEG UEYPL TN OLAUOPPMOON €VOG
TPOCHVOTOAIGHOD TOV GKOTELEL OTN OMpovpyio. pakpoypoéviov, ctabepdv kot apotPaio
KOVOTIOMTIK®V OYXEGEMV W avTovS. Me ) Sopdpemon TETolmv ox€oemv 1 emyeipnon

TeEMKE oToyevel ot onuwovpyio «ovvolkne» (overall) 11 «oaBporotiknig» (cumulative)



KOVOToinonG Tov TEANT, avti TG kavomoinons Tov and pepovouéveg ayopés (Garbarino
katl Johnson, 1999 Jones kot Suh, 2000). O wovoromuévog merdtng eival mbavo otL Oa
napapeivel apociopévos (loyal) otny etaupia kot oto Tpoidv. To onuavtikdtepo dpmg ivat
ot €yel dwmotwhel TG elval TEPIGGATEPO AMOOOTIKO Yol TNV EMXEIPN O Vo EMOIDOEEL VaL
STPNOEL TOVG VILAPYOVTEC TEAATEG avTi Vo TPoomafncel va TPoceAKHoeL véous. Q¢ ek
ToVTOV, 1M £Myeipnon Oa TPEMEL Vo GTOYEDEL GLVEXDG GTNV IKAVOTOINGCT TMV TEAATMV, 1 OTOiN
pe tn ogpd g mbavotata odnyel oe agociowon N miotn (loyalty) oto mpoidv ko otnv

emyeipnon, amnd TAevpdg TEAATY.

Ta o@éAn, yia v emyeipnon, amd v V1IOBETNON KoL EPUPLOYT TOV HLAPKETIVYK TWV GYECEDV

umopet va givat éva 1 mePLocoTEPO 0 TOL AKOAOLOA:

¢  Avinuévn aeocimon Kot dlatnpnon-mopapovn (retention) TV TEANTOV, TOV KATA TAGH
mBovotnto onuoivel OTL aVTOl TOPAUEVOLV TEPIGGOTEPO YPOVO G TEAATEG TNG
enyeipnong, ayopalovv TePIGGOTEPO 1 AyopAlovv GUYVOTEPQ.

¢ MeyoAbtepn amodoTikOTNTo TV TeAat®v (customer profitability), oyt pévo S610tL ot
VIapyovieg  ayopdlovv TEPICGOTEPO, OAAA KOl O10TL VEIoTOVTAL YOUNAOTEPO KOGTN
TPOGEAKVONG VEWV, OEV LIAPYEL AVAYKN TPOCEAKVONG TOCWV TOAAMY TEAUTAOV KOl AOY®
LELOUEVOL KOGTOVG TOANCE®V, OPOV Ol VILAPYOVTEG TEAATEG cLVNOMG avtamokpivovTal
TEPLOCOTEPO KOL TO BETIKA GTNV EMKOVOVIOKT TPOSTADELD TG EMLYEIPNONG TPOS AV TOVG
(Stone k.d., 1996).

H avantuén evoc mpoypdupatog HapkeTivyk tov oyxécemv mepthapPaver tig €€ng Pooikég

EVEPYELEG:

1. Tmv avantuén evdg «Bactkovy mpoidvtog (1 vanpesiog) yop® amd to omoio Oa «kTicOel»
N ox€omn HE TOV TEAATN

2. Tnv «wpocwmomoinon» TG oyEong e Tov kKébe TeAdTn aTopkd

3. Tn dedpuvon tov Pactkod Tpoidvtog pe emmpdsheto 0PEAN

4. Tnv twoloynon pe évav tétowov tpdémo mov Ba evBappOvel TV aQOGI®OT TTPOG TNV
emyeipnon Kot 10 TPoidv TG

5. To pdpketvyk g 10€0¢ Tpog Toug epYaloUEVOLS, ETCL MOTE VO EVEPYOLV Y1 TO KOAO T®V

nelatdv (Hawkins k.d., 1998, oeh. 630).

Iotopikd mhvtwg ot emMYEPNOELS EYOVV dMCEL PEYOAVTEPT EUPACT OTNV TPOGEAKVLOT| VEWOV

melaTdV, avti va mpoomafodv v 1KAVOTOU|ooLV Kol Vo, OloTnPGOVV TOVG VITAPYOVTEG



(Fornell kan Wernerfelt, 1987). H otpatnyikn avt elval yvoot| ©¢ «ETOETIKO LAPKETIVYK»
(offensive marketing) kot avaeépetor otnyv Tpocmadeio adENONS TG OYOPAs TOV TPOIOVTOG 1)
oV amoOKTNOY UEPWOIOV ayopds amd TOVg avTayOVIoTés. Avtifeto, M oTpaTNyiK NG
EMYEIPNONG TOV EMSIUDKEL TNV IKAVOTOINGT TOV TEAATAOV KOL TV TOPULUOVY] TOVG 1O TELUTOV
™G emyeipnong, &xel ovopactel «apvvtikd papketivyk» (defensive marketing). To apvvtikd
HapKeTIVYK TTpoomalel Vo PEIMGEL TNV OMOYMPNON TOV TEAAT®OV Kol TNV vioBétnom, om’
avTovG, GAA@V mpoidoviwv. O otdyog ™G oTpatnyikng elvar mn  gloylotomoinon g
AmOYMPNONG TOV TEAATOV 1 1 HEYIOTONMOINOM NG TOPOUOVAS/dlTnpnong  Tovg (Ue
OPLOUEVOVG TTEPLOPICUOVE KOGTOVG BEPoua) e amdTEPO GKOTO TNV TPOGTUGIN TV TPOIOVI®V
™G emyeipnong Kot g ayopds g omd Tig embéoelg tov avrayoviotov (Fornell, 1992). O
KOADTEPOG TPOTOG ylo. vo emtevyfel avtd eivor M Vmoapén woavorompéveov medatov. H
onuocioc €£GAAOL TOL OTOYOL TNG EAOYIOTOTOINCNG TNG OMOYMOPNONG TMOV TEAUTMOV
avayvopiletor 0Ao kol meplocOTEPO otn 01ebvi PipAoypagio kot TPakTiKy. Avtd Qaivetal
Kol ol TNV €KTACT NG £PELVAG OV VILAPYEL OGTO HAPKETIVYK OVOPOPIKA LE TN dlepedvnon
SPOp®V S0oTAcE®V (TAEVPMV) TNG IKAVOTOINGCNG TOV TEANTN KOl TV GUVETEW®V TNG WU
KOVOTOINGNG TOV KOl IOIOUTEPMG TNG CLUTEPLPOPAS Tapandvev Tov (Baer, 1994). v npdén
®WOTOCO Ol TEPICCOTEPEG EMYEPNOEL OKOAOVOOVV €va GLVOLOGUO TV VO TOPATAVED
OTPOTNYIK®V, OAAG 1 CLLVVTIKY GTPOUTNYIKT QOIVETOL VO OITOKTA [0 1O10UTEPT CUAVTIKOTNTO,
AOY® TOL VEAVOUEVOL aVTAY®OVICHOD HeTAED) TV emyelpnoe®mV. To apuVTIKO LOPKETIVYK, MG
€K T00TOV, omoTeAEl POGIKY GTPATNYIKY TOV UAPKETIVYK TV oyécewv. OUmS, T0 LAPKETIVYK
TOV oyéoemv &yel Ogybel ko KPITK pe TO emyyelpnuo OTL OMUIOLPYEL OVETAPKEIEG
(inefficiencies). Aniaor, pmopel ot meAdTEG TPAYHOATL VO €ivol TKOVOTOUUEVOL, OAAG Yid.
AaBoc AOyovs, av amoTuyxdvouy va agloA0YNGOVY TNV T TOV TPOIOVTOG 1| TNG LANPECING
«AOYIKAY GE OYEoM LE £VOL KOVTIKEWEVIKO» EMIMESO TOLOTNTOG TOL TPOGPEPOLUEVOL TPOTOVTOG

N ¢ vnpeciag (Crosby kat Stephens, 1987).

3. HIKANOIIOIHXH TOY IIEAATH KAI H IEAATOKENTPIKH ®IAOXO®PIA

210 TPONYOOUEVO VTTOYPAUUICONKE TO EVOLUPEPOV TMV EMYEPNCEMY Y10, TNV IKOVOTOINGT TOV
TELATY), QPOV 0T aPeEVOS HeV €xel amoteAécsel 1o Begpého ABo ¢ @rlocopiag Tov
LAPKETIVYK, OQETEPOV OMOTEAEL TO GTOYO AMO TNV EQPAPUOYN TOV LAPKETIVYK TOV GYECEMV.
[Tépa Opwc amd v Omota Bewpnrtikn Oepedimon Kot enyelpnUatoloyio yio T oTovdatdTnTo
NG KOVOTOINoNG TOV TEANTN KOl EUTMEPIKES EPEVVEG €YOLV O€ifel KAMOL ONUAVTIKA

npdypato. ‘Exel oeyyfel étor 0T1 M wkavomoinom tov meAdrtn oyetiletor OeTikd pe v



apocimon mpog 1 papka (brand loyalty), tnv «wtpdBeon emavayopdc» (repurchase intention)
Kol T «emovorapPavopeveg toinoegy (Day, 1984+ Swan kot Oliver, 1989 Oliver, 1999
Parasuraman kot Grewal, 2000). Ta mopoamdve mpoeovdg onuaivovv S1aTnpnon Tov
vropxdviov medatdv. H dwmpnon tov vroapydviov mehatdv eEdAlov kootilel moAd
Mybétepo otnv emyeipnon om’ O6tt 1 mpocéikvon véwv (Desatnick, 1988 Bitran ko
Mondschein, 1997 Chattopadhyay, 2001 Massey «.d., 2001). Tehkd o, 1 datipnomn TV
VIOPYOVIOV TEAUTOV TNG EMYEIPNONG QAIVETOL VO GLVIEETOL BETIKA e TNV OmOd0TIKOTNTA
¢ (Anderson k.d., 1994 Oliver, 1999). Zvunepoaouatikd, n emodiwén Kot 1 enitevén g
1KOVOTIOIN oG TOV TEANTAOV TNG EMLYEIPNONG PEATIOVEL GNUAVTIKE TNV AVTOYOVIGTIKOTNTA TNG
EVAVTL TOV OAA®V OLOEWMOV EMXEPNCE®V. ATO TO GAAO UEPOC M U IKOVOTTOINGT TOL TEAATN
amo 1o TPOiov Exel dumotmBel OTL pumopel va Eel apvnNTIKY EMIOPOCT GTNV OPOGIMOT G
puépka kot otnv mpdbeon emovayopds. ‘Evag pn wavomomuévog meAdng pmopel va
OTOUOTNOEL VO ayopalel TO TPOTOV N YEVIKOTEPO VO TPOTIUE TV €Toupio. Avtd eival moAy
mOave va ocvuPel, aod 1 TAEWOVOTNTO TOV OLCUPESTNUEVOV TEANTOV OV OLUTUTOVEL TO
TOPATOVE TNG TPOG TNV eMyElpnon, ovte emlntel Kamown emavopbwon e (nuiag (Andreasen
kot Best, 1977 Shuptrine xor Wenglorz, 1981). Katd cuvéneia, n enyeipnon dev Ba yvopilet
TOVLG AOYOVG Y10 TOVG OTTO10VG 01 TEAATEG OEV eivan tkavortotnuévor kot dev Ba eivan oe Béom va

avarapel 010pO®TIKEG KV CELS.

[Tponyovpévag avaeeptnrkope otnv £vvolo TG 0OPOICTIKNG IKOVOTOINGNG, GE AVTIOIGTOAN
HE TNV 1KAvOomoinon Tov TeEAATN Tov apopd pepovouéveg ayopés (transaction-specific). H
aBpo1oTIKN] 1] GLVOAIKY]  IKOVOTOINGM OVAPEPETAL GTN GUVOAIKY] aE0AOYNOT TTOV KAVEL O
neAdtng, Paciletol 8 6TO GHVOAO TV OyOP®V KOl TNG EUTEPIOG TOL GE GYEON U £va TPOidV
(Anderson «.d., 1994). Evéd n woavomoinon tov meAdtn m oyetilOUeVN UE HEUOVOUEVN
(ovykekpyévn) ovvardayn  (ayopd) avagépetor oty aSloAoyiK] kpion M ot
cuvaloOnuotiky avtidpoaon o€ g TpdsEATn ayopd, 1 afpoloTikn wovoroinon eivol €va
OLVOAMKO, 0BPOLOTIKO HETPO TNG IKOVOTOINGNG TOL TEAAT OO TO, GLYKEKPLUEVO TPOTOVTA KOl
VINPEGIES TNG EMEIPNONG KOt TNG IKAVOTTOINGNG TOV Kot and GALEG TAELPES TG EMyEipNONG,
Om®G elval M CLUTEPIPOPE TOV OTEAEY®V 1 OKOHO KOl Ol QUOIKEG TNG EYKOTAOTAGEL
(Garbarino kot Johnson, 1999). ®aivetatl eEGALOL OTL 1] GLVOAIKT IKOVOTTOINGM £XEL TTLO AUEOT)
eMidpacm otV TPOBecT EMAVAYOPAS O’ OTL 1] IKOVOTOINGT| TOV AVOPEPETOL GE GUYKEKPIUEVES
ovvoliayég (Jones wor Suh, 2000). Eivor dg, 0mwg emonudvope, ovtd 1o €i00g g
KOVOTOiNoNG TOL TEAATN TOV Ba TPEMEL VO EMOUOKETAL ATO TNV EPUPUOYT] TOL UAPKETIVYK

TOV GYEGE®V OO TAEVPAG EMLYEIPNONC.



MV elo0ymyn ovoeepOMKaUE OTNV TEAATOKEVIPIKY] GIAOGOQIN 1| TPOGUVUTOAIGUO TOV,
tehevtoio, omotedel oavtikeipevo ovlRTMong kol €PELVOG OTOVG  OKOONUATKOLS Kot
EMOYYEALATIKOVG KOKAOVS d1eBvdg Kot epopproletor OAO Kol TEPIGGOTEPO ATO TIC GVYYPOVES
emyepnoels. H  melotokevipiky] @ulocogion €ivoar 1 oLVEXEW TOV  QIAOGOPIOV 1
TPOGOVATOMGU®V (orientations) TPOg TNV TOPAYWOYY, TIC TOANCELS KOl TO HAPKETIVYK, TOL
EMKPATNOOV Sloypovikd Kot dadoyikd oto debvn emyelpnuotikd otifo kot vioBeTOnKav
Ao TIG TPOOJEVTIKES EMYEIPNOES. META TNV €L APKETA YPOVIO EMKPATNON TNG PIAOGOPING
TOV HAPKETIVYK, TPOEKLYE 1 TPOKANGMN TNG MEAUTOKEVIPIKNG Prhocopiag (Bose, 2002). H
TELUTOKEVIPIKT] QLA0GOQT0. amoutel TV ovATTLEN HOKPOTPOOEGU®OV CYECEMV HE TOVG
TeEAATEG, ONAOON TNV EQOUPUOYN TOL HAPKETIVYK TOV OYEcE®V pe otabepn emdioén v
emitevén G 1KOVOToiNong TOvg Kot T1 SThpnon Toug ™G TEANT®OV NG emyeipnone. H
TELUTOKEVTPIKT PLAOGOPTa ONAOT| TpoEpyeTol amd TN Bewpntikn fAON TOV UAPKETIVYK TV
oY£0EMV. XVOTATIKO GTOKElD TNG €lvor 1] «TpocwmTOTOinon» TG oYXEoNG, 1 eatopikevon TV
avaykov tov mehdtn (Verhoef ko Donkers, 2001), dnAaon n petayeipion tov kabe meAdtn
EexmPloTd Kot HOVAdIKA avAAOYO LE TIG OVAYKES TOV. AVTO OUMG dev gival duvatdv va yivel
Y1t GAOVG TOVG TEANTES, YU’ OVTO OMOLTEITON 1) EMLXEIPNON VO ETKEVTIPWOEL GTOVG OIKOVOLIKA
TOAVTILOVG» TEAATEC KOL VO OTOLLOKPVVEL TOVG OKOVOLUIKA Ui ToAvTIHovg (Romano, 2000).
Ouwc Ba mpémel va onueiwbetl Tt 1 TEAATOKEVTIPIKY PIAOGOQI0 OV amoTeELEl VITOGHVOLO 1)
LEPOG NG PIAOGOPIOG TOV HAPKETIVYK. XT GIAOGO(I0 TOV LAPKETIVYK 1) EMLYEIPTOT EMOUDKEL
Vo SIOTKNGEL TNV ayopd 1 T S1APOPa VITOGVVOAL, TNG, EVED GTNV TEAATOKEVTPIKT PIAOCOPIN 1

TPOCSTADELD TNG EMLYEIPTONG GTOYEVEL G dloiknor tov Kdbe mehdtn Eexywpiotd (Bose, 2002).

H mpoondBeio yioo tqv opBOTEPN €QOUPUOYN TOV TEAUTOKEVIPIKOD TPOGOVATOAMGHOD N
Qrocoiag £xel 00MNYNOEL, Ta TeEAELTALN YPOVIa, 0T dNUovpYia ToL TEdiov Tov Mavatlpevt
Tov Xyéoewv pe toug Ieldreg (Customer Relationship Management — CRM). To CRM (q
oAM®G, oe eAMvikr] opoloyia,  Mavotluevt 1 Awyeipion Iledateiokov Xyxécewv)
AVOQEPETOL OTN ONUIOVPYIQ, TNV AVATTLEN Kot T Ol0THPNOT TETVYNUEVOV GYECEMV LLE TOVG
meldteg dwuypovikd (Massey k.d., 2001). Oswpntikd, yioo v gpappoyn tov CRM, dev
amouteiton n xpnon g teEXVoAoyiag, aAAd oy mpdEn elvarl amapoitntn. AkOpo Kol 6TO
np®to KOpo Tov CRM, yOpw oto 1998 ywotav ypnon g teXvoroYiag Kol CUYKEKPLUEVOL
TNAEPOVIKOV KEVTIP®OV VTOGTHPIENG TOV TEAATMV, YpNoN Tov fax kot Tov Tayvdpopeion Kot
BePaing tov Tpocwmikoy TV TwAncewy (Bradshaw kot Brash, 2001). Zto devtepo kv TV

CRM, om ovvéyewn, vyivetow ektetapévn ypnon g Texyvoroyiag g IIAnpogopiog



(Information Technology — IT) kot toOv mAnpopopikdv cvotmudtov. H emysipnon
Swyepiletan T1g oxéoelg e tov Kabe meldtn otopukd pe m Pondeia Pdoewv dedopévav Tmv
TEAQTOV KOl TN YXpNon «odpactikney» (interactive) kot HallK@ «Tpoc®TOTOIUEVICH
teyvoloyiag (mass customization technology). QOnon oty avdntuén tov CRM £xetl dwoet n
eEEMEN TOV AL0SIKTOOL KOl TOV NAEKTPOVIKOD EUTOPiov (e-commerce). LVVETMDS, 0 TEAATNG
ExeL TN duVATOTNTO TNG AUECTG KOl «O1OPACTIKNG EXKOVOVIOG LLE TNV EMYEIPN O LEGH TOV
CRM. Evvoeitat dg 011 0 616)0g 100 CRM ¢givan n suveyng tkavomroinor tov meAdn, 1 oroia
EMPEPEL 0POGImMOT otV eToupian pe teMkd amotélecpa T Onuovpyic HaKpomTpoOdecia

EMKEPODV TTEAOTELOKDV oYEcemVv (Massey K.d., 2001).

4. H XYMIIEPI®OPA TTAPAIIONQN TOY IIEAATH KAI TO MANATZMENT
TQN ITAPAIIONQN

2NV €100 y®YN 1 CLUTEPLPOPA TAPATOVOV TPOGO0PIcONKE MG TO GHVOLO TOV CLUTEPIPOPDV
mov givar dvvatd va vwoBetnBoldv amd Tov mEAdTN TOL OEV Eival IKOVOTOMUEVOS amd Eva
npoidév. H cupmeprpopd mopamdvov Exel omotedésel onuavtikd 0o Epeuvoc 6To HAPKETIVYK
(Zappoaviotng, 1991), egattiog kupiwg g cHVOEONS TG HE TNV IKOVOTOINGN TOL TEANTN,
OT®MG ONUEIDCAUE OTNV ElI00Y®YN. 210 PobUd de mOL M 1KAVOTOINoT TOL TEAATN OmOTEAEL
KaBoploTIKO  TOPAYOVTO  OVTAYOVIOTIKOTNTOG MG  ETElpnong Kor 1 HeEAETn  1Ng
GUUTEPLPOPES TTAPOTOVAOV TOV KOL ELPVTEPE TO GMOGTO UAVOTICUEVT TOV TOPATOVOV TMV
TEAATOV EMNPEALOVY TPOG TO BETIKOTEPO TNV OVTAYOVICTIKOTNTO TNG emyeipnong. Avtd
ovpPaivel Backd dtav N emyeipnomn YIVETOL OTOOEKTNG TOV TAPATOVOV TOV TEAATOV, O10TL
OTNV MEPITTOON QVTH EVEPYOTOLEITOL £VOC UNYOVICUOG «avamAnpoedpnone» (feedback) amod
TNV 0yopa e amoTEAEGHO VO EVTOTILOVTaL TO TPOPANUATO Kol GTI] GUVEXELD VO TPO®OOoVVTOL
Moelg tov tpofinudtov (Bearden ot Teel, 1980 Blodgett k.d, 1995- East, 1996). Ztic
GAAEG HOPQEC GULUTEPLPOPAS TOPOTOVOV (OAAOYT] TOL TPOTOVTIOC, «OLCTOPE OPVITIKMDV
TANPOPOPLOVY 1] TN SLUTVLITMOT) TOPATOVOV TPOG KATOLOV TPITO PopEn) OV VILAPYEL KAOOAOL
N VIAPYEL TOAD HIKPT OVOTTANPOPOPNOT) TNG EMXEIPTONG Y10 TO TPOPANLOTA TTOV TPOKVTTOLV
OYETIKA LLE TO TPOTOV NG, TIG TIUEG TOV TPOIOVI®V, TN S0PNLCT, TOVS TOANTES KA. Omwg
O€ ONUEIDCALLE O TPV 1] TAEOVOTNTA TOV OVGOPECTNUEVOV TEAATMV OEV EMKOIVMOVEL [LE TNV
emyeipnon yia va S1oTuVTAGEL Ta Topdmova TG 1 va (ntioet emavopbwon g {npiag mov £xet
vrootel. H damictmon autn £xel odnyNnoel KATO0VG EPEVVNTESG VO SIATLTIMGOVY THV ATOYN
0Tl 0 okomog Tov pdvatlpevt Bo TPEmEL Vo gival 1 HEYIGTOMOINGN TV TAPOUTOVOV TOV

nelatdv pog Vv emyeipnon (Fornell, 1978).



H onuoscio g copmepipopds mapandvov, dniadr OA®V TV avVTIOPACE®V TOV TEAATN UETA
™ UN KovoToinon Tov and To TPoidv, MG Tediov PEAETNG Kot Epevvag, £XEL VITOYPAUGOET
Kol omd Opopeg GAAeg €pevuveg. AVOOEIKVOETOL O 1) GTOLONOTNTA NG Kol omd TNV
mpoavapepbeica domictmon, OTL M Un Kovomoinon tov meAdTN umopel vo emmpedlet
OPVNTIKE, OOUEGOV EVOEYOUEVMG Kol GAA®Y HETAPANTOV, TNV aQOoci®morn oTn udpko Kot TV
npobeon enavayopds (LaBarbera kot Masursky, 1983- Day, 1984+ Singh, 1990 Blodgett «.d.,
1993- Bitner x.d., 1994- Davidow kot Leigh, 1998). Aniadn, ektog omd  Sotdmmon
TOPOTOVOV TPOG TNV emyeipnon, m omoia, Kot oapynv, &ivar o emBount) Hopoen
AVATANPOPOPNONG NG EMYEIPNONG, Ol AAAEC HOPPEC, O UIKPOTEPO M UEYOAVTEPO Pabuod
LELOVOLV TNV TOAVOTNTA Y10 APOCimoT 6T Hhpka Kot Yo TtpdOeon emoavayopds, v TEAEL TV
mBavotnTo «dTnpnong» tov meAdTn (customer retention). AxOpa OUMG KOU O TPOTOG
YEPLOUOV TOV TAPATOVOV otd TAEVPES eToupiog, ONAadN 0 TPOTOS O101KNONG TOV TOPATOHVOV
TOV TEAAT®OV, oYeTI(ETON BETIKA 1 ApVNTIKA LE TNV QPOGIMGCN OTN HApKa Kot TV Tpobeon
EMOVAYOPES. XVUTEPOUCUATIKA, 1) O0TOIWON TOV TAPUTOVOV TMOV UM IKOVOTOUUEVOV
TEAATOV TTPOG TNV EMyeipnon eivan n avtidpacn mov givor 1 weptocodTEPN cvpupatn pe TO
paxporpofecpo ovpeépov g emyeipnong (Hansen «.é., 1996). H wavomoinon twv
TOPATOVOV TOV TEAUTOV, ONANON TO UAVOTUEVT TV TOpATOvVeOV Tovg, Bo mpémer va
npooeyylobel, and TAEVPAG EMYEIPNONG, OC LU0 CNUAVTIKY] LETAPANTY TOV HAPKETIVYK, OTMG
etvar  Stapnon, M TWoAdYnon, N eloay®yn véov mpoidviov K.A.M.. [ va yivel avtd,
OTOUTEITOL  KOTOVON O™ KO AVIADGOT TOV OQEAELDV Kol TOV 0OV KOGTOLS oL givorl mbavo
VoL TPOKVYOLV OO TO XEPICUO OLTNG TNG METAPANTNG, £TCL OOTE VO UTOPEGOVY TOL CTEAEYM
TOV HAPKETIVYK KOl TOV TOANCEOV Vo avantHEouv KoADTEPOVS TPOTOVS Kol O10dIKOGiEg
YEPWOHOD TOV TOPATOVOV, HE OTOTEPO oTOY0 PEPota T CLVOMKY Kot poakpoypdvio

wkavomoinom tov meldtn (Blodgett k.d., 1993).

[Tépa amd ta Tapamdve OU®S, TPEMEL VO, EMCNUAVOLUE OTL 1] TANPOPOPNOT TOV AdpPAvVEL N
EMYEIPNON YO TO TOPATOVO TOV TEAATMOV TNG OMOTEAEL IO GNUOVTIKT HOPPT| YVOONGS, OTWS
Exovpe ovoeépel. H oyetikn pe tov meddtn yvoon (customer-related knowledge), wg
KaBop1oTIKOD  TOPAYOVIO OVIOYOVICTIKOTNTOS TG emyeipnong, €xel emonuaviel amod
dupopovg epguvntég (Porter, 1985 Kim xor Kim, 2001). Xe o épgvva  eEdAAov
Evponaikov kot Bopgloapepikdvikmv enyeipriicemv, mov £ywve 1o 1997, ya T mpaKTiKég
mov viofetobhv o1 emyepNoElg avapopikd pe N Owoiknon g yvoong (knowledge

management) Bpédnke 0TL 10 96% TtV emyelpNoe®V Be®POVOE TN YVAOON TN GYETIKN LE TOV
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TELATY OC TO CNUOVTIKOTEPO EPOSIO Yo TN dlaTPNON TNG AvIay®VIeTikOTNTAg TS (Bennet
kot Gabriel, 1999). BéBaia, vdpyovv kot GAla €101 YvOONG 0VOPOPIKE e TOV TEAATY, OALA
1N TANPOEOPNGN Y10 T CLUTEPLUPOPE TAPUTOVOV TOV TEAATMV KOl EWOKOTEPA Y10, TO £100G KO
TV €VTOoT TOV TOPUTOVEOV UTOPEL Vo OMOTEAEGEL, OTMG TOVIGONKE, CNUOVTIKO UNYOVIGUO

avaTANPoPOPNoNG Kot Béom yio S10pOmTIKEG KIVIIGELC.

Ot meplocOTEPES EMYEPNOELS, TaP  OAL QVTE, EYOLV UKL PIAOGOPI0 TOV EMOIDKEL TN PEION
TOV TOPATOVOV TOV TEAATOV. ATd po. Gmoymn VIapyel AOYIKN) G’ OLTH TNV ONTIKY, OV
vrofécovpe OTL 0 OYKOG TOV TAPUTOVEOV TOV OTULTOVOVIOL TPOS TNV ETOUPIO ATOTEAEL,
TOVAGYIOTOV TOGOTIKA, &£VOV OVTIUTPOCMTEVTIKO Ogiktn Tov Pabuov ovomoinong twv
TEAATMOV KOl TOL EMTEOOV TOV TPOSPEPOUEVOV VINPeSI®V. H mpaypoatikdomto dpmg ivot
SPOPETIKY, APov, OTMG enavelnuuéva Tovioape, cuvnBmg €vo TOAD UIKPO TOGOGTO TMOV
JVCAPESTNUEVOV TTEAATAV, KO KOl TNG TaEems Tov 4%, eKk@paletl ta Topdmova Tov Tpog
mv enyeipnon (Plymire, 1991). Emopévoe, n moapandveo Aoyikn eivor vwd apeiopninon
(Fornell xon Wernerfelt, 1987), 5101t o1 pun ikavomomuévor terdteg pmopet va eitvat moAlol ko
amAd vo VI0OETOVV AAAEG EVEPYELEC GLUTEPLPOPAG TOPATOVOV, OTW®S TN OLGONUICY] TOV
TPOIOVTOG («ILOIGTTOPA APVNTIKMOV TANPOPOPLOVY») 1| TNV GAAAYT) TOV. ZVVETMC 1| AITOYT, TOL
avaeEpOnke, OTL 0 6KOTOC TOV HAVOTIHEVT TPEMEL VO EIVaL 1] LEYIGTOTOINGT TOV TOPATOVMV
TOV  TEAATOV OV &ivar  VEepPoAkr, OAAL HAAAOV  TPOCKPOVEL GTO  avOpOTIVO
AVTOVOKAQGTIKO OTL To. Tapdmova, eivar katt Kokd. Evtuydg opwg, 6ho kot mepiocdtepeg
EMYEPNOELS KO EPEVVEG avayvOpilovy OTL TO OTOTEAECUOTIKO HAVOTLUEVT TOV TOPATOVOV
and mAeLPAG emyeipnone cuuPAAAEl CNUOVTIKA OTNV TTOWOTNTO TOV TPOIOVIOG KOl TMV
TPOCPEPOUEVAOV VIINPESIOV TNG enyeipnong. To pdvatlpevt de tov Tapardvev teptloppdavet
TNV VTOKIVNON TOL TEANTN VO, SIUTVTIMGEL TO TOPATOVE TOL, OAAG KOL TNV IKOVOTOiNGT TOV
amd TV ovtandkpion g emyeipnong, otav mapomovedel. H emitevén tov otdrov TV
HOKPOTPODECU®Y  OYEGEMY  UE TOLG TEAGTEC KOU TNG OULVOAIKNG, MOKPOTPOBesung,
KOVOTOINGNG TOVG TTEPVA 6€ peydho Pabud, péca amd Eva OmOTEAEGHOTIKO HLAVATIUEVT TOV
nopamdOvev Tovg. Avtd ocvpPaivel S10TL, TEMKA, TO €mIMESO 1KOVOTOINONG TOL TEANTN
TPOKVTITEL A0 £vOV CUVOVLOCUO TNG EUMEPING TOV OMO TO TPOGPEPOUEVO TPOIOV TNG
EMYEPNONG KO TNG IKOVOTTOINGNG TOV Amd TNV AVTATOKPIGN TNG EMYEIPNONG GTA TOPATOVA

tov (Baer, 1994).

5. LYMIIEPAXMATA - ITPOTAXEIX
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210 GpBpo avtd TopovclacHNKAV Kol AvVOAVONKOY OPIGUEVEC EMYEPNCLOKEG TACELS TTOV
Kuplopyovv, onuepa, otnv Evponaikn ‘Evoon aAld kol maykoouing, TAGES Tov gival mpog
™V KateHHLVGN TPODONGNS TNG AVTUYWVIGTIKOTNTOG NG enyeipnong. Ot téoelg avtég, mov
OAANAOETKOAVTTOVTOL KOt OLOMAEKOVTOL, €IVAL 1| AVATTUEN TOL HAPKETIVYK TOV OXEGEMV, N
V10BETNON TNG TEAUTOKEVTIPIKNG PLAOGOOIAG, 1 EMOIMEN TG KavoToinong Tov TEAATN Kot M
amdKInon yvoong YU avtov, mov mepthapPavelr, petad  GAA®vV, TOV TPOTO  TOL
ocoumeprpépetal otav dev elvar kavomomuévog amd to mpoidv g emyeipnone. To dpbpo
€0TIOCE TO €VOLUPEPOV TOL GTNV KOVOTOINGCT TOV TEAATN, ONMG €MIONG OTN WEAETN NG
CLUTEPIPOPES TAPOUTOVAOV TOV KOl GTO UAVOTCUEVT VTG TNS CLUTEPLPOPAS. AlomGTOOMKE,
Kat’ opynv, 0Tt évog avfavouevog aplBudc emyelpnoemv debvag viobetel o eriocopio
KOAMEPYEWOG HOKPOTTPODECU®OV GYECEMV UE TOLG TEAGTES, GTOYXEVOVTIOG GTN GUVOAIKN M
afpototik) wavomoinon tovg. IMapovoidletor €tot pia avéoavopevn téon vioBEmong tov
OQUVVTIKOD HEPKETIVYK, TOL GTOYEVEL GTNV IKOVOTTOINGT TOV VIAPYOVIOV TEAATMOV EVAVTL TOV
emBetikov mov mpoomabel vo TpooeAkVoEL mEAATEG omd TOVG avtoywviotéc. H thon avt
evioyvetol and 1N dwumictmon 0Tt KooTilel TOAD AydTEPO GtV eMEipMoN VO dlaTnpel TOVG
VILAPYOVTEG TEAATEG, TOPE VO TPOCEAKVEL vEOLS. EEGAAOL, ol kavomomuévor meEAATES
mhavotato Ba eivor apociwuévol otnv etoipia. ayopdloviag Eovd To TPOIOVTA TNG.
EmonudvOnke de 011 M otpoatnyikn avt eivor wdwoitepo GNUOVTIKY Yoo KAAOOVS, OTov 0
AVTOYOVIGHOG €ival £vTovog. Aldpope®VETOL £TGL OIYA-GLyd L0, TEAATOKEVIPIKY] GLAOCOMia.
TOV EMYEPNCE®Y, OTOL 1 EMYEIPNON CLYKEVIPAOVETOL GTOVS «OIKOVOUIKA TOAVTULOVG)
TEMATEG TPOOTOHMVTING VO  IKAVOTOWOEL TIG EWIKEG, OVYKEKPIUEVEG TOVS  OVAYKEG,
«TTPOGMOTOTOIDVTOCH TN OYEON Kol EMLNTAOVTAG Kol AS10TOIMVTAG TN YVAGCN T GYETIKY LE TOV
neAdtn. H vAomoinon tov mapoandve pmopel vo yivel amoTteAeGUATIKOTEPA [LE TNV EQPOPULOYN
tov CRM (Mdvatlpevt tov Zyéoewv pe tovg [leldtec) oe cuvOLOGUO LE TNV EKTETOUEVN
xpnon g Teyxvoroyiog g IIAnpopopiog kol Twv TANpopopikdv cvuotnudtov. BéPata, to
TeEMKO {NTOVUEVO YO0 TNV EMYEIPNON €lval N IKAVOTTOINGT TOL TEAATY), O10TL VTN UITOPEL Vo
OTOTEAECEL TO  OVTAYOVIOTIKO TNG TAEOVEKTNUO Kol Vo TPO®ONoEL mEPAUTEP® TNV
AVTOYOVIGTIKOTNTA TNG. AAAG Yo TN HEeYOADTEPN IKOVOTOINGT| TOL TEAATY), Eival amapaitnTn
N HEAETN TNG CLUTEPLPOPAS TAPUTOVOV TMOV LT IKOVOTOMUEVOV TEANTOV KOl 1] AOKNGON EVOG
OTOTEAECUOTIKOD HAVOTEUEVT TNG GLUTEPLPOPAS avTNS. TTdvTmg, amd TAevpds Epevvoc aAAd
KOl TPOKTIKNG TOV EMYEPNCE®V, QOIVETOL OTL VIAPYEL Mo OLEAVOUEVT] KOTOVON OGN TNG

VoY Koot ToS VTG,
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BéBoata, n kavomoinon tov TEANTN Kol 1 CUUTEPLPOPE TOPATOVOV TOV £XOVV dlePeLVN el
OPKETA O1EOVMG, OTOTEADS TEPIGGOTEPO, ONAUOY| O EEXWPIOTA EPELVNTIKA TTEdiOL Ko KOTA
de0TEPO AOYO GTO TAAICLO TOL HAPKETIVYK TV oxécemv. H €pguva dpmg Yo TNV tkavomoinon
TOV TEAATN KOl TN GLUTEPLPOPH TOPATOVEOV TOL OmO Tr OKOTIE TNG MEAUTOKEVIPIKNG
erocooiog kot tov CRM eivon mepropiopévn. H medatokevipiky] grhocopia, cuyKpITIKG UE
™ E1L0coPiol TOL HAPKETIVYK, TPOTEIVEL LK SLOLPOPETIKY EMYEPNOLOKT WOE0A0YiO, 1 Omoln
evepyomotel  VEOUG  OKOVOUIKOVG/  KOWV®VIKOUG unyoviopovs,  HETaPANTEG Ko
aAniemdpdoelc petalh tov epmiexopevov pepomv. hbavd epevvntikd {ntuata givar: Ot
VILAPYOVTEG TPOTOL 1 OEIKTEG HETPNONG TNG IKOVOTTOINGNG TOV TEAATN €ivon KATAAANAOL GTO
TAOUG10 TNG TEAATOKEVIPIKNG PrAoco@iag; TIdc dtapopomoteital 1 GLUTEPLPOPA TAPATOVDV
TOV OIKOVOUIKGE TOAVTIH®V €VOVTIL TOV OIKOVOUIKA Un TOAVTH®V meAotav; [Towa mbud
nmuata TPOKVTTOVY amd TO OYMPICHO GE OIKOVOULKA TOAVTIHOVS KOl OWKOVOUIKE U
TOAMTIHOVG TeAdTeg; Emiong, onuovtikd epeuvnTikd Kevo vOIGTATOL OVOQOPIKA HE TNV
1KOVOTOiN o™ TOL TEAAT KOl TN GLUTEPLPOPA TOPATOVMV TOV GTO TANIGIO TOL NAEKTPOVIKOV
eumopiov. Ewdwd yio to CRM e£dAlov dev vmhpyet emapkng Bempntikn Pdon, 1 omoia Ha

Bonbovoe, mepattépw, otn deaywyn eunelpikdv epguvav (Gummesson, 2002).

AVaQopikd pe TNV EAANVIKT] TPAYLATIKOTNTO £YEL VITAPEEL EAGYIOTN EPELVNTIKN TPOCSTADELN
OYETIKA L€ TNV 1KOVOTOINGN TOV TEAATN KOU TH CLUTEPLPOPE TOPUTOVOV TOL, €iTE MG
Eexyoplotd epevvnTikd media, €iTe 0TO TAOIGIO TOL UAPKETIVYK TOV GYECEMV KOl OKOLOL
TEPLGGOTEPO TNG MEAATOKEVTPIKNG PrAoco@iag kot Tov CRM. M emotnpovikn £pgvva ivat
exeivn tov Zopuaviotn (1991), mov diepegvvnoe TV KATAVOAMTIKY KOVOTOINoT amd &vav
aplOpd MNUOGLOV ayad®V Kol TPOSMTIKOVG / dNUOYPAPIKOVG TOPAYOVTES TG CLUTEPLUPOPES
TOPOTOVOV TOV KOTOVOAW®TY. X pio GAAN perétn o Zoppovintng eniong (2002) e&étace
opwopéva Beopntikd kot pueBodoroyikd InTRUOTe TNG CULUTEPLPOPAS TOPATOVOV Kol
EMIGNLOVE TNV ovayKoOTNTa d1eEaymyne oxeTikng épeguvag kal otnv EAAGda. Qotdco, oty
EXLGSa, mépa amd v avaykoidtnto Seaymyns OXETIKOV HKPOOIKOVOUK®DV EPEVVAMV,
ypewletal  ewooywyn Kot KoOEP®OON €VOG GLVOAKOV, LOKPOOIKOVOULKOD «UETPOLY TNG
1KOVOTOiNoNG TOV TEAATN OVAAOYOL HE OLTOVG TTOL VITdPYoLY otn Xovndia ko otic H.IT.A..
Ot V0 aTéG Ydpeg Exovv eBVIKOVE OIKOVOUIKOVE OEIKTEG TOL LETPOVV TNV IKOVOTOINGT TOV
neAdtn (Fornell, 1992- Fornell x.d., 1996). Ewwkd n Zoundio ftov 1n mpdn Ydpo mov
kabipwoe évav té€toto deiktn. O Loundwkdg deiktng mov ovoupdletor «Bapoduetpo g
Ixavomoinong tov Ileldtn» (Customer Satisfaction Barometer), eivar évag otabuiopévog

ouvBetog deikng mov Paociletar oe emown €pevva TV meAat®v Tov 100 peyoaidtepmv
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emyepnoewv o 30 kAdoovs. 'Evag té€totog deiktng, av vinpye kot otnv EAAGSa, Ba £oetyve
KAt  opynVv TO €VOLAPEPOV TOV KPATOLG Y10l TO EMIMEDO TOV TPOIOVIMV KOl LINPECIOV TOV
TPOCPEPOVTOL GTOVG TEAUTES TOV EMYEPNOEWMV, TOL £ival Kot TOAiTeEG TG y®pog. EmmAéov,
Katd TN yvoun pog, 8o vrokivovoe kot 0o ®000cE apKETEC EMYEPNOES VO KOOLEPDTOLV
avlAoyo OO TOVG «UETPO» TOL EMTEOOV 1KAVOTOINONG TV TEAAT®V TOLS. Emiong, oe
mhaveg Epeuveg mov pmopet va avaineBobv oty EALGSA Yoo TV tKavomoinom Tov meAdTn
KOl TN OLUTEPLPOpd mopandveov Tov o mpémelt va Anebsl vwoyn o mapdyoviog Tng
SPOPETIKOTNTOG TOL TEPPAAAOVTOC Kot  €0OTEPO NG KOovAtovpoc. Ilpdyupati, 1
SLPOPETIKOTNTA TNG KOVATOVPAG ivar THOVO Vo S10POPOTOLEL TOL ATOTEAEGUATO TOPOLOLOV

epeuvav and yopa o xdpo (Hernandez k.d., 1991- Liu k.4., 1997).

Ocov apopd TIg EAMANVIKEG EMYEPNOELS, KOTA TN yvoOun pog, amorteitor vo Bécovv v
1KOVOTIOIN o1 TOV TEAATOV MG VAV OIT0 TOVG TPMOTAPYIKOVS, oV Ol T0 PactkdTEPO GTOHYO TOVG.
[Ma va yivel avtd amorteitor vo £Xouv GUVEXT OVOTAPOPOPNON Y1 TO EMIMESO IKOVOTOINGTG
TOUG OOUEGOV TOKTIKAOV CYETIKOV EPELVAV, QUECNG CUPIOPOUNG EMKOWVOVING W aVTOVG
(LEo® TOV TOANTOV 1 TNAEQOVIKOV KEVIPWV), EQOPUOYNG, EVOEYOUEVMG, KATOL0V
ovotnuatog CRM kot pe v Aoknon &vog KOTAAANAOL HAVOTCUEVT TOV TOPATOVOV TMV
melotddv. H ovoykoaidtnto g kavomoinong tov meAdtn €xer emonuoavOel ko amd
onUaivovTo 6TEAEYT TOL EMXEPNGLOKOD Y®Pov. [a Tapddstypa, o TPOEdPOG TOV LVVIEGHOV
EEayoyémv Bopelov EALGSOG K. . AAylavakoyAov €YEl TOVIGEL OLTH TV OVOYKOLOTNTO Y10
TIc eSaymyikég emMyEPNoES LIOYPoUloviag OTL 0 avIOy®VIoUOS ToV  eEayyikdv
emyepnoewv Ba mpénel va Paciletoar oty Tpoomdbelo Katavonong Kot 1Kovomoinong tmv
aVOYK®OV TOV  TEAATOV, Topd vo  divel Eupacmn  otn  dnpovpyio  ovTOy®VIGTIKOD
TAEOVEKTNUATOG Stapécov younidv tiuov (epnu. HMEPHZIA, 11/12-4-2002). T vo
EMTLYYAVETOL, OLMG, SLOPKMG Kol LOKPOYPOVIK 0 GTOYOG TNG 0fPOIOTIKNG IKOVOTOINoNG TMV
TELOTAOV OTOUTEITOL L0 GUVOMKOTEPY] OVOOLOPYAVOON Kot €VOG OVATPOCOUVAUTOMGOUOG TNG
emiyeipnong. Xpewdlovrar, Kot’ apynv, OAAOyEG oI GLAOGOMI0. T®V SOIKOLVTIOV NG
emyeipnong Kot Towv epyalopévav YeVIKOTEPO Kol EMTALOV LETUPOAES GE EMLYEIPTCLUKES KOl
drokntikég Aettovpyies. H avdivon dpme tov Bépatoc avton Eepedyel amd Tovg oKomovHg TOv

mopovTog GpOpov.
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