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MepiAnyn

H mmapouoa epyacia £xel OTOXO va PEAETHOEI TN OTPATNYIKI AVATITUENG TTOU aKoAouBouv Ta
TTPOIOVTA IDIWTIKAG ETTWVUNIAG. ApXIKA atrooa@nvieTal n €vvola TwV TTPOIOVTWV 101WTIKNG
ETTWVUMIOG. 2T OUVEXEID OTO TIPWTO KEQAAQIO, Trapoucialovtal ol  €GENIEEIC OTO
NavePTTOpIOo, €0TIACOVTAG OTIG BIAPOPEG TTPOIOVTWY  AIAVEUTTOPIKNAG KAl BIOPNXAVIKAG
ETTWVUHIAG KAl avaAUuovTag Tnv au¢non tng duvaung tng ANIAveRTTOPIKAG aAUaidag.

To deuTtepo KepaAaio eoTidlel oTa private labels kal cuykekpigéva avaAuel TNV CEAIEN TwV
TTPOIOVTWY QUTWYV, TOUG AOYOUG KATAOKEUNG TOUG, TOUG TTAPAYOVTEG QVATITUENG TOUG, TIG
OMOIOTNTEG KAl TIG DIOPOPES TWV ETTWVUHWY TTPOIOVTWY Kal Twv private label, Ta ogpéAn Toug
yla TO AIQVEUTTOPIO KAl TOV KATAVOAWTA. ETTioNg €0TIAdel 0T XAPOKTNPIOTIKA TWV XPNOTWV
Twv private label, 0TI OTACE€IG TOUG, TIG TTPOTIUACEIG TOU KAI TN CUUTIEPIPOPA TOUG KAl TEAOG
MEAETA TIG AVTIOPAOCEIG TWV KATAOKEUOAOTWY OTNV au&avouevn dUvaun Twv AIQVEUTTOPWV
KAl TWV 1I8IWTIKWY CNUATWV.

To TpiTO KEQPAAQIO TTAPOUCIAlEl KAl avOAUEl TIG OTPATNYIKEG AVATITUENG TWV private labels
KAl CUYKEKPIMEVA TN OTPATNYIKH TOTTOBETNONG. TN CUVEXEID WEAETATAI N AVTIANWN KAl n
agloAoynon Twv private labels a1md TOUG KATAVOAWTEG OAAG KAl n €TidPACT] TOUG OTNV
QAyopaoTIKA amo@acr. To TETaPTO KEQAAAIO TTAPABETEl OTATIOTIKA OTOIXEIQ AVATITUENG TWV
TTPOIOVTWYV IDIWTIKAG ETTWVUMIOG KAl TO TTEUTITO KAl TEAEUTAIO KEQAAQIO €OTIALEI OTNV
KardoTtaon Twv private labels otnv EAAGOA, aAAG kol oTOov TPOTTO PE TOV OTIOIO N
OIKOVOWIKI Kpion €xel aAAGEEI TIG OUVABEIEG TWV KATAVOAWTWV.

210 TENOG TNG €pyaoiag TTapaTiOevTal Ta PaCIKA CUPTTEPACHATA TNG MEAETNG, PACEI TWV
OTTOIWV €EQITIAG TNG OIKOVOMIKNG KPIONG, Ta TTPOIOVTA IBIWTIKAG ETTWVUMIOG, TTPOTIMWVTAI
ATTO TOUG KATAVAAWTEG KAl CUYKEKPIPEVA aTTO TOUG VEOUG KATAVAAWTEG, OI OTTOi0l DIAKEITAI

BETIKA TTPOG TO CUYKEKPIPEVA TTPOIOVTA.



Opiouog - Opoloyia Twv MpoidvTwy I81WTIKAG ETTwVuliag

Ta T1TpoidvTa 18IWTIKNAG ETTWVUUIAG opifovTal o\)c;:1 T KATAVAAWTIKA TTPOoIévVTa TTOU
TTapAyovTal atro A yIa AOyapIaoud TwV AIQVEUTTOPWY Kal TTWAOUVTAI JE TNV ETTWVUMIA f TO
ONpa KatateBév Twv AIavEUTTOpWY PEoA aTrd Ta JIKA TOUG KaTaoTAPATA. Ta TTpoidvTa autd
gival Ta péva yia Ta oTToia 0 AIAVEUTTOPOG avaAauBavel ToO oUVOAO TNG euBuvng, aTTd TNV
QVATITUEN, TNV ATTOKTNON TWwV ATTAITOUPEVWY TIOPWV Kal TNV aTToBrnkeuon wg TO
merchandising kai To marketing?.

O1 6por TTou xpnoiyoTtrolouvtal oTn d1Edvr) BIBAIoypagia Kal apBpoypagia yia va
TTEPIYPAYOUV TO QAIVOUEVO TWV TTPOIOVTWV IBIWTIKAG ETTWVUMIAG €ival apKeToi. Avaueoa
0€ auToUG ouvavTwvTal ol 6pol® private-label products / brands, retailer products / brands,
distributors' brands, store brands /labels.

O1 NIavEUTTOPIKEG ETTWVUMIEG YTTOPEI va €XOuv 1 va TTEPIAAUBAVOUV TO OVOUQ Tou
NQVEUTIOPOU 1 VO €XOUV éva SIOPOPETIKO OVOUA ATTOKAEIOTIKO YIa TO AlavéuTiopo?. Me
OTTOIOOATIOTE HOP®PH, WOTOCO, AVTITIPOCWTTEUOUV HIO  EKTETAMEVN KOl  TTOAUTTAOKN
OTPOTNYIKA ETTWVUPIOS «opTIpéAa». AuTé oupBaivel SI6TP a) n dla n €KOva Tou
KATOOTAMATOG €ival TTEPICOOTEPO TTOAUTTAOKN Kai duvauikr) kai ) Ta private labels

MTTOPOUV VA ETTEKTAOOUV O€ EKATOVTADES KATNYOPIEG.

! Baltas George, °Determinants of store brand choice: a behavioral analysis", Journal of Product and Brand

Management. Volume 6, Number 5,1997, pp. 315 - 32
> Dhar Sanjay K. and Hoch Stephen J., "Why store brand penetration varies by retailer”, Marketing
Science. Volume 16, Number 3,1997pp. 208-227

3 Veloutsou Cleopatra, Gioulistanis Evangelos and Mutinho Luiz, "Own labels choice critena and

perceived characteristics in Greece and Scotland: factors influencing the willingness to buy”, Journal of
Product and Brand Management. Volume 13, Number 4, 2004, pp. 228-241
* Pradeep Chintagunta K, Bonfrer Andre, and Song Inseong, "Investigating the Effects of Store Brand

Introduction on retailer demand and pncing behavior", Management Science. Volume 48, Number 10, 2002,
pp. 1242-1268

® Collins - Dodd Colleen and Lindley Tara, "Store brands and retail differentiation: the influence of store

image and store brand attitude on store own brand perceptions”, Journal of Retailing and Consumer
Services, Volume 10, 2003, pp. 345 - 352



KepaAaio 1. E¢eAi§eig oto Alaveutropio

Tig TeAeuTaieg OEKAETIEG OI €CENICEIG OTIC DIEBVEG AIAVEUTTOPIO, £XOUV KATOPOWOEl va
TPOoOEAKUOUV OAa Ta BAéPuaTa TTAVW TOU Kal va To avadeitouv wg €va atmd T1a BEuarta
MEICOVOG OonuOCiag OToV €UPUTEPO XWPO TOU WAPKETIVYK. H 10TOpIKN €EENIEN  TOU
ANlavepTTopiou TTapouciddeTal ouxva otn BIBAIoypagia  HPE TNV HOPPA TPIWV QACEWY, Ol
OTTOIEG EKPPACOUV TN BUVANIKI TTPOCAPHOYI TOU OTO TTEPIBAAAOV.

H mTpwTn @don, O61Tou oI KAaTavoAwTéG ayopdlouv atrd Toug AIQVEUTTOPOUG, EVW
QUTOI PE TN O€IPA TOUG ATTO TOUG TTAPAYWYOUG —AYPOTEG, PIOTEXVEG, OAIEIG KUuvnyoug-
TTaPOUCIACEl TOV AIQVEUTIOPO WG TO MOVO TURMA TOU KavaAloUu OIaVOPNG TO OTTOI0 €XEl
ETTAQN ME TOV KAaTavaAwTr). ‘ETOI, OI ayopacoTIKEG ATTOPACEIC TOU KaTAvOAwTH BacifovTal
oXedOV €& ONOKAAPOU OTn OXEON TOU PE AUTOUG Kal OTNV QVTIANWN TOU OXETIKA ME TNV
TTOIOTNTA KAl TNV TIMA TV TTPOIOVTWY TTOU auTOoi dIaBETOUV.

H deutepn @daon, cival n @don Tou Trapaywyou. O1 AIQVEUTTOPIKES ETTIXEIPAOEIG
OI0BETOUV TIG ETTWVUMIEG TWV TTAPAYWYWYV , Ol OTTOI0I JE TN OEIP& TOUg £xouv avaAdpel va
XTIOOUV MIa «TTPOCWTTIKOTATA» YIa Ta TTPOIOVTA TTou OIaKIVOUV, MIa TTPOCWTTIKOTNTA TTOU
EVIOXUETAI OTTO TNV ETTIKOIVWVIOKA TTPOOTIABEIA, TNV TIPOCEYPEVN OUOKEUQOIdA, Tnv
ETTWVUMIa KAl QUOIKA TNV OUVOAIKI OTPATNYIKA UAPKETIVYK. 2T @ACN auTr, TTAEOVEKTOUV Ol
TTOPAYWYOIi, TTOU JE TNV dUvaun Toug, KatopBwvouv va KepdiCouv TNV eUTTIOTOOUVN TOU
KATavAAWTIKOU KOIVOU.

H @don dev Ba utmmopouce va diapkeoel yia avia. O AIavEUTTOPOI TTPOKEIMEVOU va
€M{NoouUV, avaykaoTnkav va MPeTegeAxBouv, va opyavwBouv, va atmrokTicouv duvaun
MEOW OUYXWVEUCEWV N GAAWV OPYaVWTIKWY HMOPPWYV, Kal va onuioupyroouv TeEAIKA

ETTWVUMEG  ETTIXEIPAOEIC  ME  duvatoTnTa  €AeyXou  TTOAUGPIOUWY  KATAOTNHATWY,



OIQOKOPTTIOPEVWY O€ OAOKANPN TN Xwpea- [ Kal €Ew atmod auThv KATTOIEG PopEG. 'ETol
apxiCouv va eAéyyxouv TNV ayopaoTiK OUVOUN TwV KATOVOAWTWYV Kal aTToKTouvV £va
OUYKPITIKO TTAEOVEKTNUA OTNV aAUCida dIaVOMNG . OTTOKTOUV dlappaypaTiky duvaun oOTIG
ETTAPEG TOUG ME TOUG TrOpAywyoug, TOUG OTToiouG avaykAadouv TTOAAEG @opég va
oupBiIBadovTal Pe TIG ATTAITHOEIG KAl TOUG OPOUG TOUG.

H uwnAf ouykévipwon TTou TTapaTtneriOnke otnv Oopnl Tou AlQveUTTOpiou, RATAV
aTmoTEAEOUA  €VOG  «EEKABAPIOPATOS»  TWV  AIQVEUTTOPWY TIOU QEv  PTTOPOUCAV VA
AVTATTOKPIBOUV OTNV EUTTOPIKA TTPAYMATIKOTNTA. ‘ETOI, OPICUEVES ETTIXEIPNOEIG ATTOKTOUV
IO10iTEPN  dUvaAPN KAl  dlaNoOPPWVOVTAl O  KOAOOOOUG OAUCIOWV  AIQVEUTTOPIKWV
KATOOTNUATWY O€ TTayKOOMIO €TTITTEQD. AANNEG BAOIKEG €EENICEIC TTOU TTAPATNPOUVTAl OTO
XWPO €ival, N avatrtuén KAaBETOTTOINUEVWY OCUCTNUATWY JAPKETIVYK, N augnon Tng
OUYKEVTPWONG, N TTOAwoN (e§apaviCovral Ol UECAIEG ETTIXEIPNOEIG), N EMPAVION VEWV
TUTTWV AIQVEUTTOPWY, Ol TTWANCEIG XWPIG KATAOTNUA Kal n TEXVOAoyIKH avaBdduion Twv
KATaoTNUATWV (XpHon OTITIKWY aVIXVEUTWYV, cuoTnudTtwy 6mmws ECR, EPOS, scanners
barcodes, k.a.).

H katdoTtaon autr €xel oav aTTOTEAEC A

> [lieon oT0 TTEPIBWPIO KEPOOUG TOU TTaPAywYoU

> JUVEPYOOIiEg TWV AIQVEUTTOPWY PE TTPOUNBEUTES

> AuvatdtnTeg dIATTPAYMATEUCEWY ME TOUG TTAPAYwYOUG Yia Toug Opoug
TTANPWUNG

> [Mpoo@opd Kal GAAWV UTTNPETIWV.

ZUVETTEIA Kal €CEAIEN TWV TTOPATTAVW, ATTOTEAEI N AVATITUEN TTPOIOVTWY TNG dIAvOuNg,
TTPoIOVTA PE TNV ETTWVUHIa TNG dlavoung/AlaveuTtéopwy (private labels) ) Tpoidvta xwpig
ovopa (no-name, generic products). H €EENIEN auTr] atTOTEAEl QUOIKA OCUVETTEIQ TNG
ouveldnToTToiNONG aP' evOg TNG 1I0XUOG ATTEVAVTI OTOUG TTAPAYWYOUG, Kal a®' ETEPOU TNG

ouvatéTnNTag eKPETAAAEUONG Twv  TIPOVodiwy  TNG  "elkOdvag  KATAOTANOTOS"  Kal



NQVEUTTOPIKNG ETTWVUMIOG TTOU €XEI KTIOEI O AIAVEUTTOPOG. H evOUVAUWOT] TOUG AUTr), TOUG
Exel dwoel TN BAoN VO EKMETOAAEUTOUV KAl VO ETTEKTEIVOUV TNV EUTTOPIKA TOUG TAUTOTNTA.
Twpa o katavaAwTAG Ba ayopddel TTPOIOVTA PE TN ETTWVUUIQ TOU EUTTOPIOU, KOl N €IKOVA
TTOU Oa €Xel yia TO KAaTtdoTnua Ba avTavakAATal Kal 0TV ayopd Twv TTPOIOVTWY QUTWV.

Me oplopéveg e€aipéoelg, OTTWG ol Boots, Sainsbury kai Marks & Spencer, 1ToU
TTPOCPEPOUV TTPOIOVTA PE OIKA TOug eTTwVUNia €dw kal 100 xpdvia otn MeydAn BpeTavia,
Ta TTPOIGVTA aQUTA dpXliocav va avatmrtuooovTtal otnvy Eupwtrn tn dekaetia Tou 1970 cav
ATTAVTNON OTOV TTANBWPICHO, UIOBETWVTAG ONUAVTIKA XOUNAOTEPEG TIUEG.

21N MeydAn Bpetavia 1o 1971, o1 eTTwvupieg eutropiou avTtioToixouoav oto 20% Twv
ayopwyv, CAUEPA avTIoTOIXOUV OTO 1/5 AWV TwV TTWANCEWY, KUPIWG OTNV TTEPITITWON TWV
Waitrose (40%) kai Sainsbury (50%) [Serdar Sayman, Jagmohan S. Raju, 2004]. ZTnv
EupwTtrn, Ta TTPOIOVTA PE ETTWVUMIA TOU AIQVEUTTOPIOU EKPETOAAEUTNKAV QYOPEG PE AiYEG
NYETIKEG ETTWVUHIES (2 4 3), A ayopEG UE PIKPO KUKAO (wiig. ‘ETol avattuxbnkav 1diaitepa
TA 101WTIKA OANOTA OTOUG TOUEIG TwV XaPTIKWV (50% Tou pepIdiou ayopds Twv TTPOoIOVTWY
autwv otnv EAANGSQ) [MMeplodikd ZeA@ OEpPIC], aTTOPPUTTAVTIKWY KAl TPOQPINWY, OTTWG
ooTrpia, pudl K.T.A.

Apxikd Ta IOIWTIKA oOnfuaTa €iIoAXOnoav pe oTdOXO TNV ayopd Twv «@invwv
TTPOIOVTWV», N CUoKeuaoia Oev ATAV ONUAVTIKN, €VW N ETKOIVWVIA TTEPIOPICOTAV OF
eENAXIOTEG TTPOOTTIABEIEG EVTOG TOU KaTAOTAPATOG. ‘HTav 1n dekaetia Tou '80, duwg, TTOU
dpxioav va yivovtal avTIANTITEG N onuacia Kal ol duvaToTNTEG TWV TTPOIOVTWY auTwy. Ol
ETAIPiEG aoX0ARBNKav peE avaoXedIOOUO, KAIVOTOMIES, auénuévn TTOIGTNTA KAl PE TO XTiOIWO
MIag eIKOVAG TToU Ogv oTNPEICOTAV ATTOKAEIOTIKG OTN XOUNAN TIKA.

Ta TTpoidvTa auTd TTPOCEPEPAV TTAEOVEKTAMOTA O OAEG TIG OMABES TWV KAVOAIWV
dlavoung. Kar' apxdag ammotéAecav TTPOKANON Kal yia HEYAAEG E€TTIXEIPACEIC ME AON
IOXUPOTIOINUEVA ETTWVUMA TTPOIOVTa Kal PeyAAa uepidia, va TTapdyouv TTPOIOVTa ME

IDIWTIK& ofuarta, Ta oTroia 8¢ dlaPEPOUV oUaIaoTIKA aTrd Ta OIKG Toug. Me Tov TPOTTO AUTO



BeAtiwoav T Béon TOUG OTO WPATIA TWV OAUCIdWYV, TIETUXAIVOVTAG KAAUTEPOUG
SIATTPAYHUATEUTIKOUG OPOUG, ATTOKTWVTAG TN duvaATOTATA VA PTTOPOUV va £QOdIACoUV HE
TTEPICOOTEPEG ETTWVUMIEG, YPAMPES Kal KwdIKOUg Ta supermarkets. ETriong mpoo@épouv
OTOV KATOVOAWTA TNV €VAANQKTIKA AUCN €vOg @TNVOU TTPOIOVTOG O OXEON ME TIG AAAEG

ETTWVUHIEG, XWPIG VO OTEPEITAI ATTAPAITNTA OTOIXEIA OTTWG TTOIOTNTA I TTOIKIAIQL.

1.1 Alagopég MpoidvTwyv AlavepTtropikig Kai Biopnxavikng ETrTwvupiag

O1 d1a@opéc Twv TTPOIOVTWY IDIWTIKAG ETTWVUMIOG aTTO TIG €OVIKEG MAPKEG
QVTAVOKAWVTAI OTIG AVTIAAWEIG KAl TTPOTIUACEIG TWV KATAVOAWTWY, Béua 1o oTToio Ba
oulnTnNOei avaAuTIKA OTn CUVEXEIA. Z€ YEVIKEG YPOUMEG, OUWG, Ba PTTOpOUCE va EITTWOEI
OTI UTTAPYXOUV dIOQYOPOTIOINCEIG OTO image Tou atrodidovral KATd TIPWTOV  OTIG
MOKPOXPOVIEG OTPATNYIKEG MAPKETIVYK TNG Plopnxaviag (dlagruion, TTpooTacia Tng
€IKOVAG, OTOBEPr] TTOIOTNTA, TIPOCEYMEVN OUCKEUOOIO OTIC MAPKEG TwV PeEYAAwvV
TTapaywywv)®.

Kara 0Oeutepov, o1 OlaQOPOTIOINCEIC OTNV E€IKOVA O@Eilovtal OTn Xprion g
NQVEUTTOPIKNG ETTWVUMIOG TTOU €TTIOPA ApvNTIKA OTNV AVTIANWN TWV KATAVAAWTWYV yid TV
ToIdTNTa TWvV private labels oe TTOAAEG BIAPOPETIKEG KATNYOPIEG TTPOIOVIWY TAUTOXPOVA.
To mTapatmdvw pag odnyei o€ pia akoun dla@opd, dnAadr) 0To yeyovog OTI TTAPOAO TToU Ol
NavEUTTOpOI  €1I0AYOUV  TTPOIOVTA  IDIWTIKNAG ETTWVUMIAG HE OIAQOPETIKA ovouata o€
OIOQPOPETIKEG KATNYOPIES, KOIVA TTPAKTIKA ATTOTEAEI N Xprion Tou idlou ovOuaTog, auTou TOU
AlavéuTTopou, KATI TTOU dev u@ioTaTal OTIG €BVIKEC pdpKeS. KaTtd auvETTela, Ta TTpoidvTa

ISIWTIKAS ETTWVUNIOG KATEXOUV TNV £UpUTEPN KaIl BaBUTepn GUAAOYH TTPOIOVTWV .

® MamaBaoiAgiou N. kai MTTaATag I., «MdpkeTivyk AlavikoU Kai xov3pikou eutropious, Exdoéoeic Rosili,
ABAva 2003

" Pradeep Chintagunta K, Bonfrer Andre, and Song Inseong, "Investigating the Effects of Store Brand
Introduction on retailer demand and pricing behavior", Management Science, Volume 48, Number 10, 2002,
pp. 1242-1268



Mia TeAeuTaia dlagpopd evToTTiCETAI OTAV AdUVANIa OPICHOU TOU TTPOIOGVTOG - TTUpPrva
TNG AIQVEPTTOPIKAG ETTWVUHIAG, OTTWG, AOyou xdpn, To oatrouvi Ivory Bewpeital To Bacikd

TTPOIdV TNG €BVIKAG pdpkag Ivory®.
1.2 H Adgnon Tng Auvapung Tng Alaveptropikng AAucidag
H aug¢non NG 10x00¢ Twv AIAVEUTTOPIKWY aAucidwv uTTopEi va atmmodobei oToug

TTOPAKATW TTAPAYOVTEC :

a Auénon TNC KAiHaKAC Kal TNC GUYKEVTPWONC TOU AIQVEUTTOOIOU

NIQvOTTWANTEC PEYAANG KAIMOKOG, ME ONUAVTIKA TOTTIKA, €BVIKA aAAG Kai O1eBvA
MEPIBIa ayopdg, €Xouv 1oXupd OIATTPAYMOTEUTIKA KAl QyOopAOoTIKA PECA OKOUN Kal OTIG
oX€0€IG Toug pe dlEBveic TTapaywyoug TTPoidvTwy. AUTA n avdtrTugn, TapdAAnAa pe Tn
OuvaTOTNTA  QYOopWV ME EKTITWON AOyw Tou HEYAAOU OyKou, TIapPEXEl Kal TN
XPNUOATOOIKOVOMIKI duvatdTnTa OTOUG AIQVEUTTOPOUG va ETTEVOUOUV O€ avBpwITou ,
MAPKETIVYK, TeEXVOAoyia, €Aeyxo Troi0TNTAG Kal Oloiknon TNG OIaXEIPIOTIKAG aAuaidag.
Emriong, Toug TTapéxel TpooBacn o€ pia eupeia BACN KATAVOAWTWY PE CUXVH Kal AUEDN

ETTAQN.

B KevrpikoTroinon Tng AWNg aTToQAcewy Twv AIQVEUTTIOPWY

O1 ammogdaceic Aaupdavovralr oTa  KeVIpIKA ypageia Twv oAucidwv kal  Oxl
MEMOVWUEVA aTTd OIEUBUVTEG KATAOTNUATWY Kal QuTO ETTITPETTEI OTOUG AIGVEUTTOPOUS VA
eKMETAAAEUOVTAI TTANPWG TNV augnuévn KAipaka kal ouykévipwarn). Or TTapaywyoi duvavral

TTAéov OANO Kal AIYyOTEPO VO  TIPAYMATOTTOIOUV  TTWAACEIC AUECA OE PEPOVWUHEVA

® pradeep Chintagunta K, Bonfrer Andre, and Song Inseong, "Investigating the Effects of Store Brand
Introduction on retailer demand and pacing behavior", Management Science. Volume 48, Number 10, 2002,
pp. 1242-1268

® Wileman Andrew and Jary Michael, "Retail power plays: From trading to brand leadership.

Strategies for Building retail brand value", Macmillan Business, Great Britain 1997



KataoTtiiuata. AvTiBeta, kaAouvtal va €pBouv O €ma@r MeE €va KAAG evnUEPWHEVO

ETTAYYEAUATIKO KEVTPIKO TUAMA TTPOUNBEIWY, dIATTPAYUOTEUOUEVOI HEYAAOUG OYKOUG.

yAouik aAAayn TNC JOPPNC TWV KATACTNUATWV

Ta NAveUTTOPIKA KATAOTAMATA £XOUV AABEI TN HOPYPN UTTEP-AYOPWY, UTTEP- KATACTNUATWY
€IdwVv PTTAKAAIKNG, mass merchandisers, warehouse clubs, €CeIBIKEUPNEVWV EKTTTWTIKWV
KATOOTNUATWY. AUTEG Ol HOPYPEG YiVOVTAl KATAOTAUATA - TTPOOPICHOG, TTAPAKIVWVTAG TOUG
KATOVOAWTEG va  OlavUOOUV  JOKPIVEG ATTOOTACEIC VIO TTPOYPOUMOTIONEVEG Kal  OXI
auBdépunTeg ayopés. H atrd@aon Tou KATavaAwTr agopd, TTAPAAANAQ PE TNV ETTIAOYN

TTPOIOVTOG 1) HAPKAG, KAl TNV ETTIAOYH KATOOTAUATOG.

0 AvATITuén TNC TEXVOAOVIOC TOU AIQVEUTTOOIOU

Tautdxpova Pe TN AEITOUPYIKI ATTOTEAEOUATIKOTNTA (aTTOBAKEUON, dIavoun, ETTITTESQ
aTTOBEPUATWY, TTAPAYYENIES), ETITUYXAVETAI PadIKA augnon TnG d1abEoiung TTAnpo@dpnong
TIPOG TOUG AIQVEUTTOPOUG Kal TTAPEXETAI N dUvVATOTNTA XPNOIKMOTTOINONG QUTAG TNG
TTANpo@opiag yia Tn Odlaxeipion Twv TTPOPNBEUTWY KAl Twv TTEAATWV - oTOXwv. Ol
ANlavéutopol €xouv TTAéov T duvaTtoTNTA VA aVIXVEUOOUV KAl VO OTOXEUOOUV ME
AeTrTOMéPEIO  TIGC  OpaOCTNPIOTNTEG  TTPpOoWwONONG, TIHOAGYnong, Odlaudppwong Tou
KATOOTAMATOG KAl TNG TTOIKIAIAG, Ta SIAQOPETIKA TUAPATA TNG KATAVAAWTIKAG TOUG ayopdg
Kal TNV amodoon TwV TTPOIGVTWY Kal TwV TTPOPNOBEUTWY avd KaTnyopia, ETWVUMIa, Ypauuni
Kal povada diatripnong amobéuarog (SKU).

€ [Micon ota TPoIdVTA OeUTEPNC OIQAOYAC TWV TTOOAVWVWYV

O1 Niavéutropol AauBdvouv 10 0pBOAOYIKEG ATTOQACEIS YIA TNV TTPOCPEPOUEVN
TTOIKIAIQ TTPOIOVTWY Kal TMECOUV yia KaAUTEpoug Opoug TTpoundciag. Kabwg ta pepidia
ayopdg auTwV TWV ETTWVUMIWY @Bivouv, n avaykn yia kdAuwn Tng utrepBailoucag

TTaPAYWYIKAG OUVAUIKOTNTAG TTAPEXEI OTOUG AIQVEUTTOPOUG TOUG TTOPOUG YIa TTPOMNBEIa
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TTIPOIOVTWYV IBIWTIKAG ETTWVUNIOG UYPNANG TTOIOTNTAG PE XAMNAO OpPIaKO KOOTOG. H avatrtugn
TTOIOTIKWV private labels pe Tn ogipd TNG avaduvapwvel TNV dIATTPAYUATEUTIKN 1I0XU TwV
ANlavéuTTopwy, OXI HOVO ATTEVAVTI OTOUG TTAPAYWYOUGS TTPOIOVTWY OEUTEPNG BIAAOYNG OAAG

KAl ATTEVAVTI OTOUG NYETEG TWV ETTWVURWY KATNYOPIWV.

Ke@dAaio 2. Private label

Otmwg Tpoava@EépdnKe, N TTapaywyr] Twv TIPOIOVIWY aAUTWV EeKivNOoeE WG HIa
OTPATNYIKA €K HEPOUG TWV AIAVEUTTOPWY TTPOKEIMEVOU va BEATIWOOUV TNV AdN UTTAPYXOUCO
€IKOVA TOUG KAl QUOIKA TNV KEPDOPOPIA TOUG, MECW UWNASTEPWY TTEPIBWPIWY KEPDOUG,
onAadn Ta KivnTpa ATav KaBapd OIKOVOMIKA. Ta TTpoiévia autd OoTa TTPWTA TOUG OTAdIA
gixav TNV €IKOvVa TTPOoIOVTWY XAPNAAG agiag, kal oTnpifoviav Kupiwg OTIC 0a@wg
XOUNAOTEPEG TINEG TOUG, OTNV €IKOVA TWV KATAOTNUATWY PECW TWV OTTOIWV dIOKIVOUVTAV
KAl oTnv UTTapgn KOTavoAwTwyv Pe PeYAAn euaioBnoia otnv TiPn. MNa 1o Adyo autd dev
atroTeAoUCAV OUCIACTIKO UTTOKATACTATO YIO T ETTWVUMA TTPoiovTa. H KatdoTtaon auth
dlatnpABnke péXp! Ta TEAN Tou 1960 kal TiIg apxEg Tou 1970 otnv AyyAia Kal Tnv APEPIKN.
Ta mTpoidvTa autd TTOAU apyOTepa €kavav Tnv €i00d0 Toug oTnV EAANVIKN ayopd Kal OTTwG
gival Aoyiké TTOAU apyoTepa akoAouBnaoav TNV avaAoyn TTopEia TwV AAAWY XWPWV.

AvatrruooovTag I0IWTIKA CAPATA O AIGVEUTTOPOI TTPOCPEPOUV OTOUG KATAVOAWTEG
autd Tou ovopdloupe value for money, augdvoviag TTOPAAANAQ TO  YEVIKOTEPO
avTaywviouo, 6oov agopd Ta emitTeda TIMWV. H XaunAdTepn TIUA TOUG TTOU O€ TTOAAEQ
QOopEG ayyilel To 45% 1N kal peyaAUuTEPA TTOOOO0TA O OXEON ME TA ETTWVUMA TTPOIOVTA
OQEIAETAI O€ TPEIG ONUAVTIKOUG TTAPAYOVTEG:

e OTNV OIKOVOia dIapecOAAGBNONG, TTOU OPEIAETAI OTO YEYOVOG OTI TTAPOAKAUTITOVTAI Ol

evoldueool,
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e OTN MUN €mMPBApUVON PE KOOTOG KEPaAaiou, KaBWGS n aAucida de deopelel Ke@AAaia
yla Tnv Trapaywyn Toug, dedopévou OTI Ta avaAapBdvouv dAAol, Kal yia Tnv
TTPOAYywWY TOUG,

e OTNV £¢oIKovOuNon dATTAVWY OXETICOPEVWY HE TN OIAQAMIOT, TNV €iOTTPAgn Kal TN
AoyioTiIKA TTapakoAouBnon. BéBaia Ta TeAeutaia xpovia TTapatnEoupe Ot ol
NlavéuTropol TTpofaivouv ot dIA@PNMIOTIKEG EVEPYEIEG yIA TA TIPOIGVTA  TOUG.
XapaKTNEIOTIKA TTIEPITTITWON €ival N dIA@NMICTIKA KOUTTavia TnG aAucidag AB
BaoiAGTTOUAOG, 600V agopd BERala TNV EAANVIKI TTPAYHOATIKOTATA.

BAétToupe dnAadn oT11 Ta private label diakpivovTal atrd capws XaunAOTeEpa KOOTN O€
TTapaywyn Kal d1d0eon Kal eTTOPEVWG divouv Tn duvaTOTNTA OTOUG AIQVEUTTOPOUG VA TOU
private label wg traffic builder, dnAadr wg evog KIVATPOU TTPOKEINEVOU O KATAVOAWTAGS va
€1I0éABel O0TO AlaveuTropIkO augroouv Tnv Kepdogopia Toug. O OTOX0G AUTOG OPWG
ETMTUYXAVETAI KOl PE TN A€ITOUpyia KATAOTNUA Kal va TTPOREl 0 OIAPOPES QYOPEG.
EmmAéov Ta private label &ieupUvouv Tnv TrOIKINIG TTPOIOVTWY TTou OIaBETouV Ol
NQVEPTTOPOI, MIOG KAl aUTG BewpouvTal dIAQOPOTTOINUEVO TTPOIOV 0€ OXEON ME T ETTWVUNA
TTpoiévTa. Mg TOV TPOTTO AUTO OI AIAVEUTTOPOI TTPOCPEPOUV EVAANOKTIKEG TTPOTACEIG OTOUG
KATaVOAWTEG, 101aiTEPA, OTTWG Ba doUupe avaAuTIKOTEPO OTN CUVEXEIQ, PE eualoBnaia oTnv
TIUA | AQUTOUG TTOU TTPOTIMOUV TIG AEYOUEVEG "ECUTTVEG AYOPEG”.

QoT60o0, Ta private label dev £xouv TTAéoV pOVO TRV €IKOVA GONVWY TTPOIGVTWY, aAAG
voTepa atmd Eviovn TTPOOTTIABEIO TV AIAVEUTTOPWY £XOUV apXioEl va OTTOKTOUV XOPaKTpa
TTOIOTIKWYV TTPOIOVTWY. ZTNV TTOPEia auTh CUVERAAE Kal TO YEYOVOGS OTI Ol KATAVAAWTEG €ival
TTAOV TTIO €EOIKEIWMEVOI PE TA TTPOIOVTA AUTA Kal €ival yvwoTeg Tou OTI Ta private label
KaTtaokeudlovtal amd Toug idlIoug TTapAywyous TWV YVWOTWV ETTWVUUWY TTPOIOVTWV.
XapaktnpioTikr atrédeign mmou empBepaiwvel Aa 6ca TTpoava@épdnkav gival 0 KATWO!
TTivakag, 0 oTroiog deixvel TIC AVTIAQWEIS TWV EUPWTTAIWY KATAVOAWTWY YIa TA 18IWTIKA

onuaTa.
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Mivakag 2.1: Ta eupwTTaika@ VOIKOKUPIA KPivOuV TNV agloTTioTia Twv private label

Criteria Europe Germany Spain France Italy

More expensive 3 3 2 3 3 1
Same 19 12 16 26 29 13
Less expensive 78 85 83 72 68 86
Higher quality 5 2 6 3 7 4
Same 78 90 73 78 71 77
Lower quality 17 8 21 19 22 18
More confidence 6 3 7 4 10 5
Same 74 84 71 73 66 74
Less confidence 21 12 22 23 24 21

private label per product category (% of sales in quantities in hypermarkets and

supermarkets)

Mnyn: Secodip International, 1998

ZUVETTWG O¢gv gival Tuxaia n paydaia avatTuén Kal ol TTWAACEIC TWV IBIWTIKWV

onudtwy. AmodeiEn autou eival OTi Ta private label otnv Auepik KataAaupdavouv 1o
15% Twv TTwAAoewv oTa supermarkets kal PAAIOTO TTOPOUCIAOUV PEYOAUTEPEG
TTwARoEIG o€ 77 atrd TIG 250 KATNYOPIES TTPOIOVTWY, O OXEON ME TIG ETTWVUNES JAPKES
[Quelch and Harding, 1996]. Ztnv EupwTtn 10 QaivOopevo autd cival TTEPIOCOOTEPO
EVTOVO. 2UYKEKPIYEVA PAAIOTa oTo Hvwpévo Baoilelo 1o pepidlo ayopds Toug EXEl
auénBei atrd 22% 10 1977 o€ 40% 10 1996. 21NV EAAGSQ UTTAPYXOUV YUPW OTIG EVVIA
OAUCIOEG TTOU TTPOOYEPOUV TIPOIOVTA HE OIKA TOUG ONuaTA, Ol OTI0IEG €ival Ol
HELLASPAR Bepdtroulog, Prisunic Mapivotroulog, AB BaoiAdmmoulog, TPODO,
Carrefour, ZkAapevitng, DIA, Bazaar kai Lidl (discount stores). MaAioTa 6oov agopd
ota Lidl, Ta 181WTIKG OfpaTta oTo CUVOAO TWV TTPOIOVTWY TTOU BIAKIVOUV ayyifouv TO

95% [MepI0dIKS ZeAP ZEPPIG].
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O TapakdTw TTivakag TTapouoiddel Ta TTOOOOTA TTOU KATaAQuBAvouv Ta private
label €1Ti TwWV CUVOAIKWV TTWARCEWV ava Katnyopia TTPoIGVTOG oe supermarkets kai

hypermarkets, o€ OpIOUEVEG EUPWTTATKEG XWPEG.

Mivakag 2.2: O1 TpoTIuAoEIg TwY EupwTraiwy KatavaAwTwy oXeTIKA e Ta private label

Product Category Germany Italy Spain GB
Edible oils 19 20 10 11 27
Pasta 16 24 12 12 24
Yoghurt 14 14 6 6 12
Frozen vegetables 5 11 5 6 34
Fresh pasta 3 7 4 3 5
Breakfast cereals 4 8 2 2 18
Instant soups 3 9 0 2 14
Ice cream 6 10 4 2 21
Whiskey 3 1 2 1 4
Smoked salmon 3 4 1 1 2
Champagne 3 4 2 3 6

private label per product category (% of sales in quantities in hypermarkets and
supermarkets)

Mnyn: Secodip International, 1998



2.1 H EE&ENiEn Twv MpoidvTwyv I81wTIKAG ETTwVuiag

2UPQWVa e hia TTpoo@arn dnuoacicuon TnG Eupwtraikng EMTPOTING, «0 pOAOG TWV
NQVEPTTOPIKWV ETTWVUMIWY €XEl aAAGEEL. H apxikil B€on agopouoe pia XapunAAg TIMAG Kal
uWnAng mmoidtnTag eVOAAAGKTIKA €vavTl Twv BIOPNXAVIKWY €TTwVUMIWY. AANG Ta private
labels avarotrobetriBnkav, n oIdTNTA TOUG BEATILWONKE KAl TTAEOV OUVOEOVTAI OKOWN KOl PE
TNV €100YWYR VEWV TTPoIOVTWV» °.

O1 repiocdTEPOI EUTTOPOI AIAVIKAG TTWANONG TWPEA ETTIOILUKOUV VO AKOAOUBOOUYV TIG
EVAANAQKTIKEG HEBODOUG TNG dIAPOPOTTOINCNG HECA ATTO TNV TTOIOTNTA, TO VEWTEPIOUO A / Kal
T0 oXedlaouo™.

‘ETo1, o aAayégt? TTou TTapatnEoUVTal OTIC OTPATNVYIKEG TWV TIPOIOVIWY ISIWTIKAS
ETTWVUNIAG €ival: a) augnon TnG TToI0TNTAG Kal TNG TIMAG TOug, B) €TTEKTAON TNG GUAAOYNG
o€ KATNyopieg uwnAdTEPOU KIVOUVOU KOl y) TIEPAITEPW EVOUVAUWON TNG EIKOVAG
ANlavéuTTopwy PeE NON uWnAG image péow TNG €I0QYWYAS Twv BIKWV Toug private labels
(1r.x. Bloomingdale's, Macy's).

Mtropouv va diakpiBoUv TTévTE yeviEG private labels, pe Baon Ta oTadia wpiudTNTAS Kal
I0XU0G TNG AIQVEPTTOPIKAG ETTWVUMIOG.
e Generics. 2uvnBwg TTapéxovTal o€ aTTAEG AEUKEG ] KAQE OUOKEUQTIEG UE POVN
avagopd emmdvw o€ auTéG, TOo €id0¢ TOou TIPOIOVTOG. Baaoilovral og aTTAd
AEITOUPYIKA XOPAKTNPIOTIKA Kl ECAIPETIKA XAPNAEG TIUEG.

o POnva mpoidvra 1IS1wWTIKNSC sEmMwvuuiac. Bpiokovtal éva Briua mavw atmmod Ta

Generics, oA\G TTPOO@EPOUV KAl TTAAI KATWTEPN TTOIOTATA  TTPOIOVTOG O€

% Soberman David A. and Parker Philip M., "Private labels: psychological versioning of typical consumer

products”, International Journal of Industrial Organizations. Volume 22, 2004, pp. 849 - 861

" TZwptldkng Kwotag, TIwptldakn AAegia, «MApKeTivyk Xov3pikoU Kai AIQvikoU eutropiou: APXEC,
21parnyikég, Epapuoyég, Case Studiesy, Ekdooeig Rosili, ABAva 1998

?Sheinin Daniel A. and Wagner Janet,"Pricing store brands across categories and retailers”, Journal of
Product and Brand Management Volume 12, Number 4, 2003, pp. 201 - 219
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MEYAAEG EKTITWOEIG TIHWV O€ OXEON UE TA TTPOIOVTA TWV TTAPAYWYWV. ZUXVvd Ol
OUOCKEUQOIEG TOUG TTPOCOMOIACE! JE QUTEG TWV NYETWV TNG KATNYOPIOG.

Avaoyediaouéva mpoiovra I1I0IWTIKAC EMWVUNIAC yaunAoU KOOTOUC.

Baoifovral o xapnAd KOoT10G Kal XAPNAES TIMEC aAAd, o€ avTiBeon pe TIG dUO
TIPWTEG YEVIEG, ATTAITOUV €va eTTITTEDO dlaxeipiong Kal €Tévduong. Ta oToixeia
TOU TTPOIOVTOG KAl TNG CUCKEUAOIag avaAUovTal TTIPOCEKTIKA, O OUVEPYAOia HE
TOUG TTapaywyouUg, TTPOKEINEVOU Va UEIWBEI TO KOOTOG Kal n TToI0TATA aAAd va
d1atnpenOei N Bacikr AEITOUPYIKOTNTA TTOU TTPOCQPEPETAI OTOUG KATAVAAWTEG.

[loioTika mpoidvra ISIWTIKAS EMwvupiac. 2XedIaovTal €101 WOTE va €XOUV

ion TToI0TNTA KOl aTTOd00N YE TA TTPOIOVTA TwV TTapaywywyv, aAAd pe 10% -
25% xaunAdtepn Tipn. Mapdt n moIdTATA €ival OUYKPIoIPn, Ogv UTTAPXEI
duvaToTNTA YIO AVATITUEN TTPAYUATIKAG KAIVOTOWiag. To oTddio auTtd, OTTwG Kal
TO ETTOPEVO, ATTAITEI EKTETAPEVN ETTEVOUCN ATTO TO AIQVEUTTOPO O€ OXEDIATHO Kal
QavATITUEN, €AEYXO TTOIOTNTAG KAI JAKPOXPOVIEG OXECEIG UE TOUG TTPOUNBOEUTEG.

lpoiovra 1Id1wTiIkNS emwvuuiac nysaiag. Naufdvouv 10 pdAo nyeciag otnv

ayopd Kal OTn MAPKA, PE KAIVOTOMIKG XAPOKTNPIOTIKA KAl £TTAVATOTTO0ETNON
YPOUMWY TIPOIOVIWY KOl OUVOAIKWV KaTnyopiwv. O nyeTIKOG POAOG TOUG
ETMTPETTEl VA EXOUV TIUA TOUAAXIOTOV ion 1 Kal PJEYAAUTEPN O€ OXEOn ME TO
TTPOIOVTA TWV TTAPAYWYWYV 1) AAAWV AIQVEUTTOPWY. € APKETEG TTEPITITWOEIG, OEV
UTTAPXOUV 1I0XUPA TTPOIOVTA TTAPAYWYWY O€ KATNYOPIEG TTOU AvaTITUXONnKavV
ApXIKA atrd Ta 1I0XUPA TTPOIOVTA IDIWTIKAG ETTWVUUIOG.

KAgivovtag Tnv ava@opd otnv e€EENIEN Twv  TTPOIOVTWY  IBIWTIKAG

eTTwvupiog agidel va onueiwdsi o1 KABe yevIG Bev TIPETTEI VA AVTIPETWTTIOTEN
MEMovwuEva Pe TNV évvola OTI o AlavéuTTopol dev eEEAICaV atTapaitnTa Ta

TTPOIOVTA I8IWTIKAG ETTWVUMIAG TOUG OTTO TO TTPWTO £wg TO TeEAEuTaio oTAdIO.

Journal of Product and Brand Management. Volume 5, Number 3, 1996, pp. 48
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MNa mapadeiyuya, oto Hvwpévo BaciAelo, 1o deUTEPO OTAdIO €CENIENG EiXE
ed@avioBei Tpiv To Aavodpiopa Twv generics ota 1970. Z1n loAAia, pe
TTEPIOPIOPEVN TNV QVATITUEN TWV TTPOIOVTWYV IDIWTIKAG ETTWVUHIOG, TOTE, N
aAucida Tou Carrefour Atav n TPWTN TTOU €I0AyayE TNV 10€a Twv generic
TPOIOVTWY e TO Aavodpiopya Twv “produits libres” 1o 1976, pe peydAn

ETTITUXIA.

2.2 MNaTti o1 KATAOKEVAOTESG TTAPAyouV private label

‘Exovtag O€l KATTOIEG BACIKEG OPOIOTNTEG KAl dIAPOPES TWV OUO QUTWV KATNYOPIWV
TTPOIOVTW (ETTWVUHUWYV TTPOIGVTWYV Kal private label), 8a nTav evdiagépov va digpeuvnBei
TO EPWTNUA, YIATI Ol KOTAOKEUOOTEG ETTWVUHWY TTPOIOVTWY, OUXVA ETAIPIEG UE PEYAAO
MEYEBOG, TTIAEYOUV, PE EAAXIOTEG ECQIPEDEIC, VA TTAPAYOUV TTPOIOVTA YIa AoyapIaoud Twv
AlavéuTropwy.

ATIO PIa OpyavwrIKr) OKOTTIA n KaTdoTtaon auth, Tng Tautdxpovng TTapaywyng
IDIWTIKWYV  ONUATWY KOl ETTWVUPWY  TTPOIOVTWY, ayyifel T1a Opia TNG OTPATNYIKAS
oxifoppévelag, KaBWG uIa  emxeipnon TpoomraBei va ouvdudocel dUo  apoifaia
avTikpououeva Trpayuarta. Mpo@avwg OPwS UTTAPXOUV OPICHEVOI OUCIOOTIKOI AOGYOol Yia
TOUG OTTOIOUG MO €TAIPia AKOAOUBEI auTA TNV OTPATNYIKH ETTIAOYA.

Kat'apxryv, o BaoikdTepog kal auvnBEaTEPOG AGYOG €ival N EKMETAAAEUGT OIKOVOUIWY
KAipyakag 1600 oTnv Trapaywyr}, 600 Kai atnv dlavoun Twv TPoioviwy. Puaoikd autd
oupBaivel og TTEQITITWOEIG, OTTOU UTTAPXElI apyouoa TTapaywylkry duvapikotnta. Auto
oupBaiver dI16TI DIOPOPETIKA TUXOV ETTEKTACN O€ TTAYIO €COTTAICHO IOCWC va €ixe TIC AVTIOETEC
ouveTTeleG. ETriong péow TNG Tmapaywyng 1I8IWTIKWY oNUATWY augdvovTal ol TTWANOCEIG
XWPIC TNV atraitnon €EEIBIKEUPEVWV Kal TTOAUTTAOKWY dpacTnPIOTHTWY UAPKETIVYK.

EimTAéov  evdEXETQI N TTapaAywyr atmmd MIa ETTIXEIPNON 1IBIWTIKWY ONUATWY  va
OUVETTAYETAI PEIWON TOU KOOTOUG TTAPAYWYNAG TWV ETTWVUHUWY TTPOIOVTWY, TTou n idia
TTOPAYEl, HEOW TNG MEIWONG TWV AEYOUEVWV YEVIKWYV BIoPnXavikwy €¢odwv. Etol €xel
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MEYAAUTEPN IKAVOTNTA KAl EUXEPEIQ VA BE0EI XAUNAOTEPEG TIMEG, VO OIEKDIKAOEI HEYAAUTEPQ
TTEPIBWPIA KEPOOUG KAl CUVETTWG VA AVTAYWVIOTEI KAAUTEPA TOUG AIAVEUTTOPOUG.

AkOua, Ouxvd Ol KOTOOKEUAOTPIEG ETAIPIEG TIPOPAiVOUV OE TETOIEG EVEPYEIEG
TTPOKEIMEVOU VA OTTOKTACOUV TTAPOUCIa O KATNYOPIEG TTPOIOVTWY, OTTOU E£iTe OEV €XOUV
OPKETA AVETTTUYMEVEG KOI KATAEIWPEVEG NAPKEG EITE ATTOUCIAJOUV TTAVTEAWG.

AveEapTNTa OPWGS ATTO AUTOUG TOUG AOYOUG, Ol OTTOIOI EUTTEPIEXOUV WG ETTI TO TTAEIOTOV
OIKOVOMIKA KivnTpa Kal TTPOOTITIKEG, OEV TIPETTEI VA LEXVAME TO YEYOVOG OTI Mia TETOolA

Kivnon.

2.3 Mapayovteg Avatrtuéng Twyv Mpoidviwy I81IWTIKAG ETTwvupiag

TUpuewva pe Toug Shiva Nandan kai Roger Dickinson (1994)*, o1 mapdyovteg Trou
eTNPeAdouV TNV avATITUEN TWV private labels gival ol akdAouBot:

AuénoeIc TIHWV aTTO TOUC TTAPAVWVOUC £BVIKWV sTTwvuuIwy. H OskaeTia Tou 1980

ATav pia mePiodog KaTé TNV OTToia TTAPOUCIACTNKAV TTOAU OUCIWOEIS QUENTEIG OTIC TIUEG
TWV TTPOPNBEUTWY, iCWS £aITiag TwV PHOXAEUPEVWY £EQYOPWY TTOU TTPAYUATOTTOINBNKAV
auTrv TN OEKAETIA.

MTwon TNC XPAONC TWwV KOUTTOVIWV WC  TpowbnTikh  6pactnpidtnta  Twv

BlounNXaviKwyV ETTWVUUIWV.

Katd tn O&ekaetia Tou 1980, utApge aufnuévn Xpnon Twv KOUTTOVIWV WG
TTpowodNTIKr dpacTnEIdTnTa KATI TToU 0drynoe OTnV TITWwon Tng aciag Twv generics. O
KatavaAwTAg TTou TTpoaTraboucoe va AdRBel "the biggest bang for the buck" TrpoTiyouce va
QyopdoEl hIa ETTWVUMN JApKa o€ XapnAoTepn TiUA Tapd £va Aeukod TTpoidv. Opwg, atmd Ta
Méoa Tng dekaeTiag Tou 1990, o1 TTpounBeuTéC Gpxicav va divouv AlyoTepn £ugacn oTa
KOUTTOVIA, WOWVTAG TNV au¢non TNG EAKUCTIKOTNTAG TWV TTPOIOVTWYV I8IWTIKNAG ETTWVUMIAG

yIO TOV KOTAVOAWTH).

¥ Nandan Shiva and Dickinson Roger, "Private brands: a major perspective”, Journal of Consumer

Marketing. Volume 11, Number 4,1994, pp. 18 - 28
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Msgiwon 1tnc peTaBAnTornTac ornv  moioTNTAd TWV OXETIKWV  O1afoiuwv

EMIAOYWV TOU KATAVAAWTH.

ATodeIEn TG TTapatravw dlatrioTwong atmoTeAei n épeuva Tng Carsky (1994), n
OTToi0 OUYKPIVE TNV OgloAOynon Twv TIpoioviwy Tou Consumer Reports peTaiu Twv
TeEPIOOWV 1978-80 kal 1988-90 kal avakGAUWE Pia ONUAVTIKA TITWoN TNG METABANTOTNTOG
TNG TTOIOTNTOG METAEU TWV dUO TTEPIOOWV.

AvtihAauBavouevn  Jeiwon TG YETABANTOTNTAOC  TNG  TmoidTNTac. H  mmapatravw

TPAYMATIKA TITWoN oTn  YETABANTOTNTA TNG TTOI0TNTAG OUVEBAAE OTn dlaudPPWOn
QVTIOTOIXNG QVTIANWNG TwV KATAOVAAWTWYV. Blopnxavikég €peuveg atmmodeikvuouv OTI Ol
KATOVOAWTEG avTIAAPBAvovTal Ta TTEPICOOTEPA TTPOIOVTIA w¢ ayabd TTou dlakpivovTal
KUpiwg a1rd TNV TIYA TOUG.

H duvaun Twv AlavEUTTOPWV.

Méow Twv private labels o1 AlavéuTropol @aiveTal va TTpooTTabouv va aTTOKTHOOUV
MEPIdIO KEPBOUG avaAoyo Pe TNV augavopevn duvapr Toug (6TTws avaAUoauE TTAPaTTAVW)
oe oxéon Pe Ta GAAa oToixEia Tou KavaAiou diavoung. MNMapd tnv TTpooTrdleia auTr, OPwWG,
Ta ETTITTEDA KEPOOUG TWV ANIAVEUTTOPWYV BEV AVTAVAKAOUV TNV augavopevn 1I0XU TOUG.

Keva ornv ayopd mou £yivav avriAnTrTd Ao TouC mPpounOBsuUTéEC aAAd kal ToucC

AlQVELUTTOPOUC.

H onuavtiki aténon Twv TIHWV atmd TOUG TTAPAYWYOUS TwV €BVIKWY ETTWVUUIWV
TTPOG TOUG AIQVEUTTOPOUG Kal N €MAKOAouBbn auénon Twv TIUWV OTO ETTTTESD TWV
AlavéuTTopwy dnuiolpynoav VEEG euKalpies yia Toug pavatlep. O1 aAhayEg auTég yivovral
QVTIANTITEG KAl aTTd TOUG idI0UG TOUG AIAVEUTTOPOUG - ouXvd PAAIoTa TTpwTa atmd auTtoug -
Ol OTTOI0I EVOWNATWYOUV TNV aAAayr) OTIG TIPOCPOPES TWV private labels.

Avod0¢ TOU POPQWTIKOU ETTITTEOOU TWV_KATAVAAWTWY. O pop@wuévol avBpwTrol

TEIVOUV va gival HETAEU TWV TTI0 CUVEIBNTOTTOINUEVWY KATAVAAWTWY. Katd ouvéTteia, otav
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Ol TINEG YivovTal TTOAU UWNAEG, TTPETTEI va €ival JETAEU TWV TTPWTWVY TToU avTIAauBavovTal
TNV V- QVTIOTOIXIO OTNV agia Twv TTPOoIOVTWV.
O1 Erdem, Ying kai Valenzuela (2004)* avagépouv 4TI PETAEl TwV TTAPAYOVTWY
TTOU €TTNPEACOUV TNV AVATITUEN Twv private labels gival n Tdon yia uwnAr ouykéEvTpwon
TWV AAVEUTTOPIKWY KATOOTNUATWY, Ol PETOBAANOPEVEG KATAVOAWTIKEG OUVABEIEG Kal N
TTAYKOOMIa UQECDT). ZTOV TEAEUTAIO QUTOV TTapAYyovVTa CUN@WVOUV Kal ol Quelch kal Harding
(1996)'°, o1 otmoiol onueiwvouv OTI N dUvaUN TwV TIPOIOVIWY IBIWTIKAS ETTWVUMIOC
METABAAAETAI UE TIG OIKOVOUIKEG OUVONKeES. AuTO onuaivel 0TI TO PEPIBIO ayopds YEVIKA
QUEAVETAI OTAV N OIKOVOMIA UTTOPEPEI KAI JEIWVETAI OE IOXUPOTEPES OIKOVOUIKES TTEPIODOUG.
O1 Corstjens kai Lai (2000)! 1pooBétouv duo aKOUN TTAPAYOVTEC AVATITUENG TWV
private labels. MNpwTtov, o1 AlavéuTtropol dla@nuiouv TIG €BVIKEG NAPKES (TTOU TTPOCEAKUOUV
KATAVOAWTEG OTO KATAOTAMA) Kal TTWAOUV private labels oto TuAua ekeivo tTou e€ival
euaiobnto oTtnv TIPN. AglTEPOV, TA TTPOIOVTA IBIWTIKAG ETTWVUMIag divouv Tn duvatotnta
OTOUG ANIQVEUTTOPOUG VA ETTITUYXAVOUV KAAUTEPEG CUMQPWVIEG PE TOUG TTAPAYWYOUG, UE TN

MOP® XAUNASTEPWV TIHWV XOVOPIKNAG OTIG EBVIKEG JAPKEG.

2.4 OHOoIOTNTEG KAl BIA@OPESG ETTWVUNWY TTPOIOVTWY Kal private label

2T0 onueio autd, Ba Nrav evdla@épov va dOUUE avaAUTIKOTEPA TIG OIAPOPES Kal TIG
OMOIOTNTEC METAEU Twv TTPoidvTwy private label kal Twv eTTwvupwy papkwv. Kar' apxniv
Mia Baoiki diagopd Toug eival 6Tl Ta private label ocuvABwg kataokeudlovtal atmd AAAEG
ETTIXEIPNOEIG KAl OXI OTTO TOUG idloug, TTPAyUa TO OTToio Ogv IOXUEl yIa TNV TTAEUPd TwvV

ETTWVUMWY Papkwv. AnAadr uia gtaipia, n otroia Tmapdyel OIKA TNG ETTWVUUA TTPOIOVTA

'* Erdem Tulin, Ying Zhao, and Valenzuela Ana, "Performance of Store Brands: A crosscountry Analysis of
Consumer Store-Brand Preferences, Perceptions, and Risk", Journal of Marketing Research, Volume 41,
Issue 1, February 2004

® Quelch John A. and Harding, David, "Brands Versus Private Labels: Fighting to Win", Harvard

Business Review, Volume 74, Issue 1, January/February 1996

o Corstjens, Marcel and Lai, Rajiv, "Building Store Loyalty Through Store Brands", Journal of Marketing

Research, Volume 37, Issue 3, August 2000
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OEXETAl va TTapAyel €MITTAEOV TTPOIOVTA yIa AOyaplaoho €vOg AIAVEUTTOPOU, O OTTOI0G
KaBopiel TIG TTPOdIAYPAPES KAl TO TTOIOTIKO ETTITTEDO TOU TTPOIOVTOG.

Etriong, n d1a0g0n TWV IDIWTIKWY CNUATWY YIiVETAI OTTOKAEIOTIKA OTTO TA KATOOTAUATA
TWV AIQVEPTTOPWY, TTOU GAAWOTE Xapifouv Kal To dvoua TOug OTa TTPOIOVTA QUTA, EVW N
O1GBeon TWV ETWVUPWY TTIPOIOVTWY YiveTal a1rd TTANBwpa OIKTUWV KAl AIQVEUTTOPIKWYV
EMIXeIPRoewV. MNa 10 AOyo autd Ta dIAPOPETIKA KAVAAIQ diavouAg atroTeAoUV cuxva Kal
éva TPOTTO avTidOPOONG TWV KATAOKEUOOTWY OTOUG OAOEvVA Kal TTIO OKANPoUg Opoug TTou
EMPRAAOUV o1 AIQVEUTTOPOI, TTPOKEIMEVOU va OEXTOUV TA TTPOIOVTA TWV TTPWTWV OTIG
aAuoideg TOUG.

AkSpa o1 uTTEUBUVOI PAPKETIVYK TWV ETTWVUNWY TTPOIOVTWY daTTavoUuV PEYAAO TTO0O
XPNUATWY yIa TNV €peuva Kal avatrTuén, Tn dla@riuion Kal TRV TTpowbnor Toug, yeyovog TO
oTroio dev I1o0XUEl, A av IoXUEl gival oiyoupa o€ TTOAU PIKPOTEPO BaBud ciyoupa, yia Ta
private label. Ta private label, emriong, diaTiBevral o€ caPWS XAUNAGTEPES TIMEG KOl CUXVA,
iowg pdAioTa Kkal yia T0 Adyo autd, Bewpouvtal wg TTpoidvTa XapnAdTepng ToIdTnTag,
EMQAvIONG, agloTToTiag f yeuong atrd tnv TAsupd Twv KaTavaAwTwv. Map' 6Aa autd opwg
ouviBwg Trapoucidlouv uwnAdTepa TTEPIBWpPIa KEPOOUG ATTO TA ETTWVUMA TTPOIOVTA
eCQITIAG TWV TTPOAVAPEPBEVTWV XAPAKTNPIOTIKWY TOUG.

Mia emTTAéov onuavtikrp Ola@opd avAaPeoda OTa ETTWVUPA  TTPOIOGVIA  Kal OTd
TTEPICCOTEPA IBIWTIKA oruaTa gival n ¢ekdBapn TTOAAATTAGTATA TWV XOPAKTAPIOTIKWY TWV
IOIWTIKWV onuaTtwy. MNa va yivel autd katavontd €ival TTPoTIOTEPN N avagopd ot éva
Tapddeiyua. H Mars €xel 16 ouoTamik@ (TT.X. OOKOAATA, {Aaxapn, KATT), MEPIKA
XOPAKTNPIOTIKG oToIxeia (TT.X. yeuon), éva TTEPITUNIYPa PE €va logo kal pepIkA BEépaTa
TOTTO0£TNONG TNG HAPKAG.

AvTiBeTa Twpa pIa PeEYAAN ANIQVEUTTOPIKN ETTIXEiPNON €XEl TTANBWpPA TTPOIOVTWY,
KAataoTnUAaTwy Kal UTTOAANAWY, YEYOVOG TTOU CUVETTAYETAI TNV UTTEPOYKN au&non Twv

XOPAKTNPIOTIKWY TNG MAPKaG, Oedouévou OTI 0 KATavaAwTAG PIWvEl éva Pwodikd
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EMTTEIPIWV. ZUYKEKPIMEVA AQUBAvEl TNV €IKOVA TwV Ol1a@Opwy TTPOIOVTWY (EUPOG, TIUN,
TT0I0TNTA), TO TTEPIBAANOV ayopdg (shopping environment) kai To €miTTedO €CUTTNPETNONG,
YEYOVOG TO OTT0i0 KAvEl 0O@WG OUOKOAOTEPN TNV TTPOOTIABEID TwV AIQVEUTTOPWY VO
TTEPAOOUV OUYKEKPIPMEVN Kal OTaBePr €IkKOva yia Ta TTPoidvTa Toug. AuTO dIOTI Ol
NQvEUTTOPOI €XOUV VA EVAPUOVIOOUV TNV €IKOVA TTOAAWYV TTPOIOVTWY, TOTTOBETACEWY TIUNAG/
TTOIOTNTAG KOl OYOPOOTIKWY TIEPIOTACEWY, OTOIXEIQ TTOU OEV  QVTIMETWTTICEl  €vag
KATOOKEUAOTAG ETTWVUHWY TTPOIOVTWV.

Ooov agopd TIG OPoIOTNTEG TOUG PTTOPET va avapepBei To yeyovog 0TI Ta private label
o€ TTOANEG TTEPITITWOEIG ATTEUBUVOVTAI OTA idIa KOIVA OTOXOUG PE TA ETTWVUPA TTPOIOVTQ,
ISIaiTeEpa pe TNV TepiTTwon Twv look-alike products'®. Emiong n Siavour Toug sival ev
MEPEI KoIvh (ANIQVEUTTOPIKA KATOOTAUOTA) KOl N TTOI0TATA TOUG ouxva avaioyn. Auto To
OTT0IO ICWG TA BIAPOPOTIOIET €ival TO YEYOVOS OTI TA ETTWVUHA TTPOIOVTA EVOWNATWVOUV TV
eIkOva, OTTwG  auTr) dNUIOUPYEITAl HECW €VOG EUPUTEPOU MIYMOTOG MAPKETIVYK EVW TA
private label, wg e€mi 710 TACioTOV, Paocifovrial oTnv NON UTTAPXOUCO EIKOVA TOU
NlavEUTTOPOU, TTOU TA DIOKIVEI.

EmmAéov €va Baoikd onueio opoidTATOG €ival o1 idlEG OTPATNYIKEG KAl APXES
QAVATITUENG VEWV TTPOIOVTWYV. MAAIOTa o1 AlavEuTTopol, IDINITEPA AUTOI JE PEYAAO pEyeBOG,
€XOUV TNV eukaipia va TTapakoAouBouv Tov TTEAATN TOUG TTIO OTEVA Kal apd gival og B€on,
BewpnTIKA TOUAAXIOTOV, VA IKAVOTTOIOUV TIG QVAYKEG TOU KAAUTEPA. XAPAKTNPEIOTIKO
TTapddelyua TTou atrodelkvuel Ta 6oa eAéxBnoav TTapatrdvw gival Ta dIGPopa CUCTANATA
ECR 10U €@apudlouv oI AIQVEUTTOPOI, HECW TWV OTTOIWV £XOUV ETTAPKK, APEON, €yKupn
Kal éykaipn TTANPo@opnon via OAa 6ca KAvel €vag KaTavaAwThng Kal TI €MITTAEOV N

TTEPIOCOOTEPO ETTIOUEI.

18 MpoidvTa Twv AIAVEUTTOPWY, T OTTOIA MIMOUVTAI TN OCUCKEUOCIA KAl TIG ETIKETEG TWV ETTWVUHUWY TTPOIOVTWV.
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2.5 Po6Ao1 - O@éAn Twv TMMpoidviwv IdIwTIKAG ETTwvupiag yia 1o
AlavéuTtropo

Or Shiva Nandan kai Roger Dickinson (1994)* Trapouciddouv Toug TTApOaKETW
POAOUG TWV TTPOIOVTWYV IBIWTIKAG ETTWVUUIAG VIO TO AIAVEUTTOPO.

e Anuiouvpyia mpooRAwonNc Tou KaravaAwri

Edv pia papka civar d1aBéoiun pévo oe €va OUYKEKPIMEVO AIQVEUTTOPO, O KATAVOAWTAG

€ival avaykaouEvog va PETaBei o€ autov yia va 1o ayopdoel. EidikdTepa, Ta private labels

aAvVWTEPNG TTOIOTNTAG CUMPBAAAOUV OTNV TTPOCHAWGCT OTO KATAOTNUA QUEAVOVTAG TO KOOTOG
. . . ,20

aAAQYNG KATAOTAPATOG TWV KATAVOAWTWV".

o [lpoCéAKUON TUNUATWY KATAVAAWTWYV

O NiavEuTropol TTopoUV va TTPoC@PEPOUY TTOAU UWNASTEPN agia (TTou cival TTpoTIiuNTEa aTTd
TTOAAG TUAUATA TNG AYOPAG) ME TA TTPOIOVTA IBIWTIKAG ETTWVUNIAG €AV TTPOCPEPETAI UYNAO
EMTTEdO TTOIOTNTAG Kal Ta TTPOIOVTA  TIHOAoyouvTal €mOETIKA ammd TO  AIAVEUTTOPO.
MapdAAnAa, o0 ANIQVEUTTOPOG UTTOPEI va dNUIOUPYNOEl PIO OUVOAIKI TTOIOTIKI €IKOVA EiTE
MEOW MPIAG ETTWVUHIOG - OPTTPEA €iTE HEOW aTTOdEIENG OTI KABE private label gival uywnAng
TToIOTNTAG.

o [lpowBnon sugAifiac Tou AlavEéUTopou

Ta TrpoidvTa IBIWTIKAG ETTWVUMIAG divouv Tn duvatotTnTa OTO AIQVEUTTOPO Vva Egival TTIo
€UEANIKTOC 600V a@opd OTnV TIUA Kal TO OTTOKTOUMEVO TrepIBwpIo KEPOoUC. [evikd, o
KatavaAwTAg O€ OUuvaTal va OUYKpPivel Aueca TIG TIMEG e€vog private brand pe GAAa
NQVEUTTOPIKA KATAOTAMATA KAl O AIQVEUTTOPOG O¢ duvaTtal va OIaXEIPIOTE TIG ETTWVUHIES
AAwv Alavéutropwy. AvtiBeTa, o1 €BvikEC PAPKES yivovTal avTikeievo dlaxeipiong atmmod

TTOAAOUG AIQVEUTTOPOUG KaI JTTOPOUV VO GUYKPIBOUV TTI0 EUKOAQ.

¥ Nandan Shiva and Dickinson Roger, "Private brands: a major perspective”, Journal of Consumer

Marketing, Volume 11, Number 4, 1994, pp. 18 - 28

% Collins - Dodd Colleen and Lindley Tara, "Store brands and retail differentiation: the influence of store
image and store brand attitude on store own brand perceptions”, Journal of Retailing and Consumer
Services. Volume 10, 2003, pp. 345 - 352
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e ‘Eva omAo svavria ornv «QmAnoria» Twv UEVAAWV ETWVUUIWV

‘Evag peyAAOG MIQVEUTTOPOG PTTOPEI va «aTTelAfoEl» €vav PEYAAO TTPOUNBeUTA PE TNV
eloaywyn evog private label 6tav Tou dnteital av¢non Tiywv. EmMTpdobeTa, og pia TEToIA
TTEPITITWON, O AIAVEUTTOPOG PTTOPEI va ETTEKTEIVEI APECA TO XWPO Tou private label kai
AVTAYWVIOTIKWY OTO pA®PI, KATI TTOU YAG 0dNYEi 0TV avag@opd VoG akOun opEAOUG, auTou
TOU €AEYXOU TOU AIQVEUTTOPOU ETTI TOU XWPOU OTO pd@l. OI TTapatrdvw eVEPYEIEG UTTOPEI va
yivouv o1w1Tnpd, Xwpeic o AIaVEUTTOPOG VA EVNUEPWOEI TOV TTPOUNBEUTH.

e AmodOTIKO OQEAN

O NaVEUTTOPOG PTTOPET VO EKTEAECEI HEPIKEG AEITOUPYIEG TNG ETTWVUHIOG TTIO ATTOOOTIKA ATTO
TOV TTPONNBEUTH, WPEAOUPEVOG ATTO TO Yeyovog OTI BPIOKETAI YEWYPAPIKA TTIO KOVTA OTOV
TEAATN, aAAG Kal yiaTi gival u€pog Tou KavaAiou. ETriong, o AIQvEUTTOPOG UTTOPE va £XEl
aTTOSO0TIKA SIAVOUR KAl CUCTAUOTA JETAPOPAC.

e "Knock offs"

Ta TpoIdvTa I0IWTIKAG ETTWVUMIAG PTTOPOUV va OIEUKOAUVOUV TNV £QAPUOYH KATTOIWV
«merchandise knock offs», ouvABw¢ MIYACEIG €VOG OCUYKEKPIMEVOU  TTPOIOVTOG
XapnASGTEPNG TIUAG.

e AAAayn tnc SuvVAUIKAC TWYV ETTIAOYWV

O1 81006£01uEC €UKQIPIES yIa TOV KAaTavaAwTh €TTnpedlouv Tnv €mAoyr Tou. Katd cuvétela,
n TPEOOBNAKN TIPOIOVTWY IDIWTIKAC ETTWVUMIAE PTTOpEl va QufAoel TIC EUKAIPIEC TwV
AlavEUTTOpWY YIa JETABOAR TwV oxediwv €MAOYNG avAAoya PeE TOUG GTOXOUG OTPATNYIKNAG,

KEPOWV Kal TTEPIBWPIOU TTOU ETTIOILUKOUV.

“'Samli Coskun A., "Strategic marketing for success in retailing”, Quorum Books, London 1998
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O1 Veloutsou, Gioulistanis kai Mutinho (2004)22, cuvowilouv Ta OQEAN TwV
TTPOIOVTWYV IBIWTIKAG ETTWVUMIAG YIa TOUG AIQVEUTTOPOUG OTA €EAG TTEVTE: a) uWNASTEPQ
TeEPIOWpPIa Kal KEPON, B) Onuioupyia Kal UTTOOTAPIEN TNG ETAIPIKNAG €IKOVAG, V)

UTTOOTAPIEN TNG TTIOTOTNTOG TWV KATAVOAWTWY OTO KATAOTNUA.

2.6 O@EAN Twv MpoidvTwy IBIWTIKAG ETTWVUNIAG yia TOV KATavaAwTh

To PBaoikd 6@eAOG TTOU ATTOKTA O KaTavoAwTAG atmmd Ta private labels eivalr n
duvatoTnTa €TMAOYNAGS VOGS KOAOU TTPOIOVTOG O XAWNAOTEPN TIMN O OXEON ME TIG €OVIKEG
eTTwVUpiec®. EmMTPooteTo 6pehoc amroTeAsi n alénon Twv SIOBECIUWY EVOANAKTIKWV
eMAOYWV. AUTO €x€l 0ONYNOElI OTOV APAVIOUO TWV PIKPWYV EOVIKWYV ETTWVUNIWY, aPoU Ol
KATAVOAWTEG TTPOTIMOUV TAV €yyunon TTOU TTPOOQEPEl €va YVWOTO store name o€ €va
PONVS TTPOidV>.

Ta 1poidvTa 1IBIWTIKAG eTTwvupiag givar ouvABws 15% - 40% @BnvoTepa atmod Tig
€BVIKEC eTTWVUMiEC™. H yaunAf TIHA emTuyXavetal ASyw Tng dUvapng Twv PeyaAwv
AlQVEUTTOPWY VA ATTAITOUV EUVOIKOUG OPOUG aTTd TOUG TTPONNBEUTEG, TWV OUYKEKPIPEVWV
TTPOJIAYPAPUV TOU TTPOIOVTOG, TOU XapnAou kOOoToug diagruiong Kal TTpowbnong, Twv
SIAQOPWV OTNV TTOIOTNTA KAl TS PONVOTEPNS CUOKEUAoiac?®. Etnv oucia, Ta private labels

0¢ Aaupdavouv kapia dIa@NUICTIKN UTTOOTAPIEN TTEPa OTTO TNV €TAIPIKN dlaPrAuIon OTnV

%2 Veloutsou Cleopatra, Gioulistanis Evangelos and Mutinho Luiz, "Own labels choice criteria and perceived
characteristics in Greece and Scotland: factors influencing the willingness to buy", Journal of Product and
Brand Management, Volume 13, Number 4, 2004, pp. 228 - 241

23

Veloutsou Cleopatra, Gioulistanis Evangelos and Mutinho Luiz, "Own labels choice criteria and

perceived characteristics in Greece and Scotland: factors influencing the willingness to buy", Journal of
Product and Brand Management, VVolume 13, Number 4, 2004, pp. 228-241

* Baltas George, "Determinants of store brand choice: a behavioral analysis”, Journal of Product and
Brand Management, Volume 6, Number 5,1997, pp. 315 - 324

21 Batra Rajeev and Sinha Indrajit, "The effect of consumer price consciousness on private label

purchase", International Journal of Research in Marketing. Volume 16, 1999, pp. 237 - 251

% Dick Alan, Jain Arun K. and Richardson Paul S., "How consumers evaluate store brands",
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oTToia TTPOWBOUVTAI TA VEVIKA OPEAN TTOU GUVSEOVTAI HE TO CUYKEKPINEVO AlavéuTropo?’.
AUTO onuaivel 0TI 0 NIAVEUTTOPOG PTTOPET VA XPEWOEI JIA CNPAVTIKA XOUNAGTEPN TIUN.
SUpewva pe TNV IGD Consumer Research 2003%%, n avriAnwn 6TI o1 AIQVEUTIOPIKES
ETTWVUHIEG TTAPEXOUV PEYAAUTEPN Aia NECW TWV XAUNAWY TIHWV €ival TTAOPAYOVTAGS - KAEIDI
yla mnv ayopd. Evdia@épouv TTapouciadel To yeyovog OTI TO % TwV ayopooTwV TTou
OUMUETEIXaV OTNV £pEuva avéPePe OTI TO supermarket atrd 10 OTTOI0 YwVICOUV €XEI KAAN
@nUN yia TIG 1IBIWTIKEG ETTWVUMIEG TOU, KATI TTOU QAVEPWVEI OTI KATTOIOI AIQVEUTTOPOI £XOUV

XTIO€! JIa 1ID10iTEPQA 1I0XUPN PriUN VIO QUTEG.

2.7 XapaKTNpIoOTIKA XpNOTWYV TTPOoIiovVTWYV private label

To Tpoidv TOu gUTTOPIOU KIVEITAI QTTO TNV €IKOva Tou "@Bnvou" ot pia GAAn, TTIo
"mTo10TIKR", aAAGlovTag QUOIKA Kal TOV KaTavaAwTr) oTov oTroio Ba otoxeuoel. H ‘Evwon
Etaipiwv MpounBeutwv I81wTIKWY Znudtwy pe €dpa 1 NEa Yopkn, Bewpei 611 0 vEOg
QyopaoTAS TwV TTPOoIOVTWY auTwyv oTig HIMA, cival petau 35-44 etwv, €xel Taidid Kal Tov
evola@Epel N olkovopia . Ta dropa 1Tou dev dlaBETouy 181aiTEpa UWPNAG d1aBEaIuo €1I00dNUa
Ywviouv ammd kataoTtiuata Tou dev TTpoRdaAAlouv 18iaiTepa TNV €IKOVA TOUG Kal TTOU
d1aBéTouv AiyoTepa TTPOIOVTA EUTTOPIOU. ZNPEPA QaiveTal TTwS Ta TTpoidvTa private label,
ayopddlovTal Kal yonTeUoUV KUPIWG ATONO/KATAVOAWTEG UE TTEPICOOTEPN QUTOTTETTOIBNON,
ME MECO €1000NUA, TTOU TTIOTEUOUV TTWG KAVOUV EEUTTVEC AYOPEG-KUPIWG Adyw TG
OUYKPITIKAG a&iag Twv TTPOIOVIWY auTwv, aAAd Kal TwV TTPAYUATIKWY XOPAKTNPIOTIKWYV
TOUG.

2 GAAn épeuva [Bellizi, Hamilton, Krueckeberg, Matin, 1981] Bp€é0nke TTwg auToi TTou

agloAoyouv BeTIKG TIC ETTWVUUIES TTapPAywyoU, uTtTooTNPIfouV TTWG €ival TTIOToI OTnN PApPKa

Journal of Product and Brand Management, Volume 5, Number 2,1996, pp. 19-28

23 Baltas George, "Determinants of store brand choice: a behavioral analysis”, Journal of Product and
Brand Management, Volume 6, Number 5, 1997, pp. 315 - 324

24 www, igd. com/consumer
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Toug (loyal) kai 611 eTTnpedlovTal atro TIG OIAPNUICEIG TTEPICOOTEPO ATTO OTI Ol KATAVAAWTEG
generic TTPOIOVIWV 1 TTpoidvTwy private label. Agv Bpédnkav dia@opéc Opwg atmod
KATaOVOAWTA O0€ KaTavaAwTh) opdadag TIPoiovIwv o€ BEépaTta OTTWG: evlla@épov yia
TIPOCPOPEG KAl EKTITWOEIG, VEWTEPIOMOI, KOUTTOVIA, evBouaiaoudg oTn diadikaoia ayopdg,
TTOTN OTO KATACTAMA KAl XPrionN CUNBOUAWV/@IAWV.

O ouoxeTiopydg avAueoa O€  KOIVWVIKO-OIKOVOUIKA  Kal  dnuoypa@Iikd OTOoIXEia
KATOVOAWTWY KAl AyopacTIKY) CUPTTEPIPOPA dev gival 101aiTEpa 10XUPOG. O1 avTIANYEIG,
UTTOOTNPIXBNKE ATTO KATTOIOUG, €ival QUTEG TTOU DIOPOPOTTOIOUV TOUG KATAVAAWTEG Kal OXI
T EMPEPOUG XAPOAKTNPIOTIKA TOoug. AAAOI Bprikav TTwG ol ayopaoTég private label
dlaockopTrifovial o€ OAEG TIG KOIVWVIKO-OIKOVOUIKEG KATNYOPIEG Kal ol OlaPopEéG OF
OUMTTEPIPOPIKEG PETABANTEG gival KaAUTEpa péoa TTPORAswns. H Tdon yia ayopd private
label BpéBnke va oxeTiCeTal e XapnAdTEPO avriAapBavouevo kivouvo kal Super Marketing
Report, Association of US Retailers., NY, 1991 peyaAutepn mTAnpo@dépnon. Mapdyovteg
TToU KaBopifouv TIG dIAPOPES OTIG AVTINAWEIS gival 0 BaBuOS e€oikeiwong Pe Ta private
label, avTtidpaon o€ OpacTNPIOTNTEG MAPKETIVYK, QVTIANTITOG KivOUVOG Kal onuoaoia
TTPOIOVTOG YIa KATAVAAWTH.

O1 Richardson et al. Bprikav 0TI N @IAIKOTATA PE TO KATAOTAMA, O AVTIANTITOG Kivouvog,
n ToIkiAia, n avrIAnTIT aia yia 1a xpruota/kéotog (value for money), 10 €106dnNuUa Kai
MEYEBOG OIKOYEVEIOG, €ival TTAPAYOVTEG TTOU XOPAKTNPICOUV TOV ayopacTr] 181WTIKWV
OnNUATWV.

evikd 0 ayopaoTig Twv private label avayvwpiletal wg euaicOnTog oTnVv TIUR aAAd
OxI oTnVv TTPOROAR, TTOU YwVilel TNV EKACTOTE KATNYOPIa TTPOIOVTOG Kal OE divel 1IB1aiTEPN
onuacia otnv ayopd tou "iIdavikou" TTpoidvTod.

O katavoAwTAG Twv TTPOIGVTWYV IDIWTIKAG ETTWVUMIAG £YIVE AVTIKEIUEVO PEAETNG ATTO
TTOAEG €PEUVEG, OI OTTOIEG apPXIKA €0TIOOAV OTA ONUOYPAPIKA XAPAKTNEIOTIKA TOU KAl £V

OUVEXEIQ TTPOXWPENOAV O WUXOYPAPIKEG KAl CUUTTEPIPOPIKES 1810TNTES. Ta dnuoypa@IKa
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KAl KOIVWVIKOOIKOVOMIKA XAPOKTNPIOTIKA dEV QAVNKE VA g€ival OnuavTika oTtn diapoppwon
TOU TIPOQIA TOUu ayopaoTh Twv private labels. MNa 10 AOyo autd, OI TTEPICCOTEPEG
TIPOOPATEG HEAETEG ECETACOUV CUUTTEPIPOPIKA XAPOAKTNPIOTIKA.

2UykekpIpéva, ol Frank kai Boyd (1965) cuutrépavav o011 TOGO 01 €BVIKEG 600 Kal Ol
NQVEUTTOPIKEG  ETTWVUMPIEG KOTAVOAWVOVTAI ATTO  VOIKOKUPIA HE OXeOOV TautdOoNUA
KOIVWVIKOOIKOVOMIKA  XOPOKTNPIOTIKA Kol oTolxEia karavaAwong. O Myers (1967)
atrodeIKvUEl OTI Ol KATAVOAWTEG TALIVOPOUVTAl KAAUTEPA aATTO TIG QVTIANYEIS TTOU
OIaUOPPWVOUV  ATTEVAVTI OTIG AIQVEUTTOPIKEG ETTWVUMIEG O€ OXEOn ME TA QATOMIKA
XOPAKTNPIOTIKA ] TOUG OIKOVOMIKOUG TTapdyovTeg. ETTiong, onueiwvel OTI O EPWTWHEVOI
OVTWG QVTIUETWTTICOUV TIG IDIWTIKEG ETTWVUMIEG DIAPOPETIKA aTTO TIG €OVIKEG. Z€ TTAPOUOIO
Tveuua, ol Burger kai Scott (1972), cuptrepdvouv OTI Ol ayopacTEéG Twv private labels
dlaockopTrifovial o€ OAEG TIG KOIVWVIKOOIKOVOUIKEG OUAdEG Kal OTI oI OlaPOpPEG OF
OUMTTEPIPOPIKA XAPOKTNPIOTIKA gival KAAUTEPOI OEIKTEG TTPOPAEWNC.

O Bettman (1974) avakaAUTITEl OTI PETABANTEG TTOU AVTAVAKAOUV XAUNAGTEPO
avTIAauBavopevo Kivouvo Kal PeyaAUTepn TTANpo@opnon ouvdéovtal PeE Tnv TAON Via
ayopd AlavePTTopIKWY eTTwvUpIwy. OTTwg Tovifouv ol Livesey kal Lennon (1978) mOavég
EPMUNVEIEC TWV DIOPOPETIKWY AVTINAYEWV €ival N EUTTEIPIA aTTO TIG IBIWTIKEG ETTWVUMIEG, N
ETEPOYEVNG avTidpaon oTIG dpacTnEIOTNTEG MAPKETIVYK, O avTIAOUBAVOUEVOS Kivouvog, Ol
OIAQOPETIKEG AVAYKEG yIa TTPOIOVTA KAl N ONPOCia TG KATNYOPIag yia TOUG KATAVAAWTEG.
O1 Szymanski kai Busch (1987) kataArjyouv o€ avaAoya CUPTTEPACHATA 0OV agopd Thv
MIKPF atTod00n ATOUIKWY XapakTnpIoTIKwy. O Omar (1996), woTéc0, avakaAUTITEl KATToIa
TTPOCOWTTIKA XOPAKTNPIOTIKA XPACIYaA oTn SIauop@waon Tou TTPOQIA TOU KATAVOAWTH TWV

private labels.
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O Richardson, Jain kai Dick (1996)?° cupTtrepaivouv 6TI n €€oIKeiwon WE Ta private
labels, n xpAon E€CWTEPIKWYV XAPOKTNPIOTIKWY (Twv extrinsic cues Tou €XOouv
TTpoava@ePBei) KAtd Tnv agloAdynon Twv TIPOIOVIWY, N avTIAOUBAVOUEVN TTOIOTIKA
dlagopoTroinon, O avTIAauBavouevog Kivouvog, n avtiAaupBavopevn avaloyia ogiag -
KOOTOG, TO €100dNUA KAl TO PEYEBOG TNG OIKOYEVEIQG €ival TTAPAYOVTEG TTOU ETTNPEACOUV TNV
TAON YIA ayopd IDIWTIKWY ETTWVUMIWV.

Mo ouykekpIpéva, N HEYAAN OXETIKN onuacia tng egoikeiwong / yvwong Ogixvel OT
Ol KATAVAAWTEG TTOU YVWPICouV KaAG TO TTPOIGV AIQVEUTTOPIKAG ETTWVUUIOG €ival TTIo TTIBAavVO
va To avTIAapBavovTal wg UWPnAnRg ToidTNTag, XapnAou piokou Kai KaAng value for money.
Ta €EWTEPIKA XOPAKTNPIOTIKA TWV TIPOIOVIWYV aufdvouv Tnv avTiAnyn yia HEYAAEG
TTOIOTIKEG OIAPOPEG PETAEU €BVIKWV KAl IDIWTIKWY ETTWVUMIWY KAl AQUuEAvel TRV avtiAnyn
KIVOUVOU oOuvdedeuévou HE T Xprion Twv store brands. ETriong, o1 mmpowONnTIKES
OTPATNYIKES TTOU divouv €u@acn oTnv avaloyia agiag - KOOTOUG PTTOPEI va €XOUV BETIKNA
KAl ONUAvTIKA €TTIOpAcn oTnV TAoN yia €TTIAOYA MIAG AIQVEUTTOPIKAG HAPKAG, EKTOG KAl AV Ol
KATAVOAWTES avTIAAPPBAvovTal TTOIOTIKEG OIAQPOPOTTOINCEIS KAl KivOUVO TTOU CUVOEETAI ME
TNV ayopd £vog private label.

H épeuva Twv MTréATa kai Doyle (1998)* @épvel 0T0 wg onuavTika {nTAKATA yid
TN dIaxEipIoN TNG ETTWVUUIOG:

e O ayopaoTr)g TwWV AIAVEUTTOPIKWY ETTWVUMPIWY Eival TTEPICOOTEPO €uaiodNTOC
oTnV TIPA Kal AlyoTEPO OTNV TTpowelnaon, KATI TTou O€iXvel TN onuacia Twv

oTaABEPA XAUNAWY TIMWV.

% Richardson Paul S., Jain Aran K. and Dick Alan, "Household Store Brand Proneness: A Framework”,

Journal of Retailing. Volume 72, Issue 2, Summer 1996, pp. 159-185

% Baltas George and Doyle P., "An empirical analysis of private brand demand recognizing heterogeneous
preferences and choice dynamics", Journal of the Operational Research Society, Volume 49, 1998, pp. 790 -

798
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H onuaoia tng €goikeiwong pe ™ pApKa yia TNV €MAOYA QAVEPWVEI TN
onuacia dpacTnPIOTATWY PUAPKETIVYK OTTWG TTANPOQPOPIaKK dIa®ANIoN, AUECNH
ETTIKOIVWVIQ, TTOKETA OOKIPNAG, Owpedv Ociyuata, 1 aKOPN EKTTITWTIKA
KOUTTOVIQ KaI EVAPEPWTIKA BEATIO 0TOUG KATOXOUG loyalty cards.

Mapopoiwg, N onuacia TNG WYUXOAOYIKNG €yyuTnTaG BEIXVEI TN CNPOCIA HIOG
OUYKEKPIPEVNG TOTTOBETNONG TNG IBIWTIKAG ETTWVUMIAG yia KABE TUAPA TNG
ayopdg. Auto avayvwpifel évav kKivduvo oOtav Ta private labels yivovrai
aAvwTEPA, YIOTI TOTE UTTOPEI va XAoouv TNV TTaPadOCIaKl TTEAATEIQ Kal VA
OTTPWEOUV TN PAPKA OTOV AVTAYWVIOUO €VOG OIAQOPETIKOU TUAMUATOG TTOU
OUVOEETAI PE TNV I0XU TWV €BVIKWYV €TTWVUUIWY. H TTapadooiakn TTpocyyion
value for money €xel TO TIAEOVEKTANO TNG ATTOQPUYNG TOU QAUECOU
QVTAYWVIOUOU HE TIG EBVIKEG JAPKEG.

MapaAAnAa, o ayopaoTAg Twv store brands ayopdlel 1o Ouxva Tnv
KaTtnyopia TTpoidvTog, KATI TTOU PTTOPOUV va eKPETAAAEUTOUV OI managers
EI0AYOVTOG  MEYAAUTEPEG  OIKOYEVEIOKEG OUOKEUQOIEG KAl  TTPOCQPOPES

TTOKETWV.

EmmpdoBeta, otnv idla  PEAETN, O TTPONYOUPEVEG AYOPEG  AIAVEUTTOPIKWV
ETTWVUMIWYV €XOUV MIa aITIWdN oXE€on WE TN MEAAOVTIKA ayopaoTIKA CUPTTEPIPOPE. Me AAAa
AOyIa, n amoégacn ayopdg evog store brand oe dedouévn QAyopOOTIKR) TTEPITITWON
METABAAAEI TRV TTIBavVOTNTA £TMIAOYAG QUTAG TNG ETTWVUNIag oTto HEAAov (carry over effect).

H épeuva Tou MTTéATa (2001 )3 oxediddel kai epappdlel £va HOVTEAD KOTAVAAWGNS
TTPOIOVTWYV 10IWTIKAG ETTWVUMIOG, OTO OTIOI0 Ol aTTOQACEIS AyOPAsG KOl KATAVOMPNASG TNG
datravng aAAnAocuvdéovTal Kal €TTNEEAlovTal amd KoIvoug TTapdyovTeg. H ocupttepigpopd

TOU KOTaVOAWTH dlaPop@WVETal HEoa aTtd pia dladikacia dUo oTadiwv. O KATaVaAWTAG

% Baltas George, "A combined segmentation and demand model for store brands", European Journal of
Marketing, Volume 37, Number 10, 2003, pp. 1499 - 1513

30



atmmo@acifel eav Ba ayopdaoel store brands kaBwg etmiong 600 Ba KartavaAwoel. H TpwTn
amoaon ival pia dlakpItr) €mAoyn n otroia kabopilel To eTTiTredo diciocduong Twv private
labels ¢tV ayopd, dnAadr 10 av 0 KATavaAWTAS €ival ayopacTig I0IWTIKWY ETTWVUHIWV.
H delTtepn amdégaon ival pia cuveXAg TTIAOYN N otToia KaBopilel To eTTiITTEdO ATNONG TWV
private labels, dnAadn Ta eTiTTeda KaTtavaAwong.

Q¢ onpavTikoi TTapAyovTeg TNG TTEAATEIOG Twv Store brands kal wg KABopIOTIKOi
TTOPAYOVTEG TWV ETTITTEOWV KATAVAAWONG PBpEONKaAv TO KOIVWVIKO status, n ouxvotnta
ayopdg, N UTTOOTAPIEN ATTO TO KATAOTNMA, N daTTdvn yia TV KATnyopia Kal To KOOTOG Tou
TTPOIOVTOG.

2€ OI0IKNTIKOUG O6poug, 0 TMOTOG ayopacTnG private labels ptropei va xapaktnploTei
w¢ €vag KAaTavaAwTAG uwnAou KolvwVIKoU status, TTou ayopddel TTI0 CUXVA TV KaTnyopia
TOU TTPOIOVTOG, TTAPOUCIAlEl TTPOCHAWGCN OTO KATAOTAMAO Kal TEivel va datrava Alydtepo
OTN OUYKEKPIMEVN KATNyOopia.

H épeua Tou Del Vecchio (2001 )* eivai n TeAeutaia £€peuva oTnV  OTTOIC
ava@epOPaoTe 600V apopd Ta KATAVOAWTIKA XAPOKTNEIOTIKA KAl n oTroia €E€TaCE TNV
ETTOPAON TNG YVWONG YIO TO TTPOIOV IDIWTIKAG ETTWVUMIAG, TNG XPAONG TOU WG KOIVWVIKO
oUPBOAO KAl TNG XPAONG TOU WG XOPAKTNPIOTIKO Trol0oTNTaG OTn Olaudppwaon Tng
avTiAnyng yia Ta private labels. Ta ammoteAéopaTta gival evolagEpovTa:

H xprion Twv eTTWVUMIWY aTTd TOUG KATAavaAWTEG oav heuristic yia Tnv agloAdynon
TNG AEITOUPYIKAG TTOIOTATOG TWV TIPOIOVTWY Oev QaiveTal va €EnyeEi ONUAVTIKA TN
dlauopewaon avtiAnwng XapnAng TToidTnTag yia Ta private labels. Auté atmodeikvuel Tnv
augavouevn TTOTN TWV KATAVAAWTWY OTI T TTPOIOVTA IDIWTIKAG ETTWVUUIAG gival TTAéoV

QAVTAYWVIOTIKA TV €OVIKWYV ETTWVUUIWY aTTO AEITOUPYIKA OKOTTIA.

% Dei Vecchio Devon, "Consumer perceptions of private label quality: the role of product category

characteristics and consumer use of heuristicsJournal of Retailing and Consumer Services, Volume 8, 2001,
pp. 239 - 249
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MapdAo 1oU TO aTrOoTEAECPa OTI, n avrIAapBavopevn TToI0TNTA TWV  IOIWTIKWYV
ETTWVUHIWV ETTNPEACETAI BETIKA ATTO TN XPrNON TWV ETTWVUPIWY ATTO TOUG KATAVOAWTEG WG
KOIVWVIKO  UTTQIVIYMO, €ival  evBAPPUVTIKO yIia TIG AIOVEUTTOPIKEG  ETTWVUMIEG, N
aAAnAeTTidpaon METAEU ONUOCIOTNTAG KAl XPNONG TNG ETTWVUMIAGC WG KOIVWVIKO
XOPAKTNPIOTIKO UETPIAZEI TN KUPIA OETIKA ETTIPPON TTOU CUVOEETAI UE TO CUPPBOANIOUO TNG
ETTWVUHIAG. MNa 10 AOyo auTd, ol IBIWTIKEG ETTWVUMIEG €ival TTEPIOPIOUEVEG OE TTPOIOVTIKEG

KATNYOpieg OTToU yivovTal aTTOdEKTA TTPOBUPA ECAITIAC TWV KOIVWVIKWYV TTETTOIBNTEWV.

2.8 ZTdon, TTPOTIUACEIS KAl CUHUTTEPIPOPA TWV KATAVOAWTWV Yia TA

private label

YTapxel Mo Tdon TToU €xel TTapaTtnenBei Kal uttooTnpixBei atrd epeuvnTEG Kal
marketers Ta TeAeuTaia XpOvia, OXETIKA JE TV TWPEIVI Kal JEAAOVTIKA agia Kal onuacia Twv
ETTWVUMIWYV. ZUuQwva He €peuveg, ol marketers aicBdavovral OTI 01 KATAVAAWTEG Oev
QVTIMETWTTICOUV PE TOOO HEYAAO eVOIOPEPOV TIC ETTWVUMIEG TOUG. AlaaiveTal pia €CENIEN
TTPOG Ta Aeukd (generics) Trpoidvta r Ta private labels, e€aitiag Baoikd TNG OIKOVOUIKAG
aBePaIdTNTAG KAl TOU OTEVOTEPOU OIKOYEVEIAKOU TTPOUTTOAOYIGHOU.

Eivar onuavtiké €emOhEVWG VO yVWPICOUPE T OTACN KAl CUPTTEPIPOPAE  TwV
KATAVOAWTWY VIO PAPKEG KOl ETTWVUMIEG YeVIKOTEPA. H onuepiviy karaotaon OTTou Ol
MApKeG AlaveuTTopiou KePdiIfouv ouveXWGS £0a@oG O€ BAPOG TWV HOPKWYV TWV TTAPAYWYWY,
Kal Tautodxpova TrapoucialovTal gaivoueva, xwpes aav Tnv EABeTia kar MeydAn Bpetavia
Va €XOUV TEPAOTIO 0€ OXEON ME AAAEC XWPES TTOOOOTA TTWARCEWV IOIWTIKWY CNUATWY OTO

oUvoAo, KAVEI 1I8IAITEPA EVOIAPEPOUTA TNV AVACATNON ATTAVTIOEWV.

2.8.1 AvTIAQyeIg KaTavaAwTwy yia Ta private label
Ta private label ¢ekivnoav pge otOxo va TTPOCEAKUCOUV TOV KATAVOAWTA TTOU €ival

euaiobnTog oTtnv TIPnA, Kal Ba TTPOTIUACEI va YNV ayopdoel TIG IOXUPEG ETTWVUMIEG Kal va
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Katapuyel e @nvOTEPa TTPOIdvVTA. Mapadooiakd Kal atmmd ToV KATAVOAWTH, Kal a1rd Ta
OTEAEXN KAl TOUG AIQVEUTTOPOUG, BewpouvTav TTPOIOVTA TTOU ATTERAETTAV OTNV IKAVOTTOINON
OPICHEVWV AEITOUPYIKWY AVAYKWY, Kal yIa TO Adyo auTd dev dIEBETAV aNUAVTIKI) CUUPBOAIKN
agia. O1 karavaAwTéG Ta dEXoVTaV Ooav @TNVA TTPOIOVTA JE i0WG OXI KAl TOOO UWNAN
TToIOTNTA, KAl atTéd00N KATWTEPN ATTO AUTH TWV AVTIOTOIXWYV ETTWVUNWY TTPOIOVTWY. 2TIG
eTTOMEVEG OeKaETIEG OpwG, N elkdva dAlage. O1 AiavéuTropol dpxloav va XTiCouv TIG
ETTWVUNIEG TOUG OTa TTpoidvTa TTou OIEBETAV Kal va Tovi(ouv kKal GAAa oToixeia, OTTwg
TToIOTNTA, A&IOTTIOTIA KAl CUYKPITIKA adia.

XapakTnpIoTIKN €ival n TTepiTTwon Twv President’ s Choice Decadent Chocolate Chip
Cookie [David Dunne and Chakravarthi Narasimhan]. Ta 1rpoidévra auté atroTeAouv €va
TTOPAdEIYHA TTPOIOVTOG 1I0IWTIKOU ORUATOG I0XUPOTEPNG TTOIOTATAG iIOWG aTTO Ta GAAQ
ETTWVUMA TTPOIOVTA - Kal o€ @OnvoTePN TTAvTA TIPN. MepI€xel o ayvd UAIKA, Kal n yeuon
gival o TAoUoIa, OTTWG avayvwpEIiZeTal aTTO TOUG KATAVOAWTEG.

H oeipd mpoidvtwyv Presidents Choice, dnuioupyridnke atmmod tn peyaAutepn Kavadikn
etaipia super market, v Loblaw Company. O1 katavoAwTég Twv HIIA  yevika
QVTIMETWTTICOUV TA IBIWTIKA CHPATA WG OTNVA UTTOKATACTATA TWV AAAWY ETTWVUPIWY TTOU
dlagnuiCovtal. H etaipia Aoimov, nBeAe va aAAdgel Tnv katdotaon auth. Ta TTpoidévra dev
dlapnuiCovtal oe OAN TN XWPEA Kal £€TC1 N TIMFA TOUG TTAPAUEVEI CUYKPITIKG QTNVA.

2xedIA0TNKAV £€TOI WOTE va Pnv ToTroBeTnBoUlv cav €va AAAo TTpoidv 181WTIKOU
ONPATog, aAAG cav TTPOIGV TTOU UTTOPEI VA AVTAYWVIOTEN TIG EUPEIOG KUKAOQOPIAG NAPKEG.
H 10€a va otnpixBouv oTnv TToI0TNTa oUvVAVTNOE TEPAOTIO ETTITUXIO Kal AlavéuTTopol o€ 34
TToAITEieg TNG APEpPIKNAG uioBétnoav Ta Presidents Choice ota kartaoTtAuatd toug. H idia
10éa Bpnke PIUNTEG AAAoug Alavéutropoug, 0TTwg n A&P, A n Safeway, 1 akéua Kai
XOVOPEUTTOPOUG TTOU OTA 1I81WTIKG GrjaTd Toug édwaav Bapog aTnv TroidTnTa. OuoIkd dev
ouvdavTnoav Ta TTPOIOVTA Toug TNV €TmITUXia Twv Presidents Choice, aAAd ékavav @avepd

OTI KATI £x€1 AANAEEL.
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2XETIKA PE TNV TTOIOTATA TWV TTPOIOVTWY AlavepTTopiou, épeuva Tng Gallup/PLMA 10
1992, £d0€1E€ TTWG O TTAPAYWV TTOIOTNTA Eival O TTPWTOG KATA OEIPA AOYOG ayopds IDIWTIKOU

ONPATOG, EvavTl GAAWYV ETTWVUHIWV.

Mivakag 2.3: Adyol yia ayopd mTpoiovTwy private label avri yia eTTwvupa TpoiévTa

lNapayovrag [MoAU 2nuavrikog(%)

MoiétnTa 75

Tiun 67

AlaBeoiuoTnTa Store brands oTa pagia 36
KouTrovia 34

2uvnBeia 26

2UOKEUOOia 20

Alagpripion 15

Mnyn: 1992 Gallup/PLMA Survey

O1 atroWeIg OXETIKA PE TRV TTOIOTNTA TWV TTPOIOVTWY ANIQVEUTTOPIOU dIAPEPOUV KAl ATTO
Xwpa o€ xwpa aképa. O katravaAwTtéc NG Bopelag APEPIKNAG, MEPIKEG QOPEG
avTIAauBavovTal TIG HAPKESG TWV BIAVOREWY OaV XaUNAOGTEPNG TTOIOTNTAG ATTO AUTEG TWV
TTapaywywyv. H katdoTtaon cival d1a@opeTikr) 0TV EupwTin: o€ TTOAAEG XWPES Ol WAPKES
auTég Bewpouvtal uwnAdTEPNG TTOIOTNTAG. 2TNV EAAGSQ 01 KaTavaAWTEG TTPOTIHOUV VO
ayopddlouv private label o€ kKatnyopieg TTPOIOVTWY OTTWG XAPTIKA, OPICUEVA TPOPIMA KAl
ammoppuTtravTikd. Or1 ‘EAANvVEG ayopaoTEéC @AiveTal va TTPOTIMAVE TA TTIO OUBETEPA KAl
"eUKOAQ" TTPOIOGVTA: KATNYOPIEG OTTOU O KATAVAAWTAG £XEI KATA KAvOva va €TTIAECEI HETAEU
peydAou apiBpou TTPOoIdVTWY, PMETAEU TWV OTTOIWYV OeV EEXWPICEI KATTOIA IOXUPN ETTWVUIQ,
Kal N Xpon Toug xapaktnpifetal wg deutepevouca. ‘ETol dev TTpoTIHOUVTAIl TA AVOWUKTIKA
(61Tou o1 10¥XUpPEG eTTwvudieg TNG Coke kal Pepsi dev emTpETTOUV KATI TETOIO), TTPOIOVTA
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TTEPITTIOINONG OWMPATOG, EVW YEVIKOTEPA UTTAPXEI MEYOAAUTEPN cuaicOnaia yia TTPOIOVTa
QVTIKEIMEVIKA UWPNAAG TTOIOTNTAG KAl EVIOVWV E€IKOVWY, OTTWG ek@palovtal péoa atrod
TTAYKOOMIA KABIEPWHEVEG ETTWVUHIEG.

2TN XWPa pag, Ta peyaAutepa pepidla Twv private label, Bpiokovral OTIG TTPOIOVTIKEG
KATNYOPIEG TTOU OUYKEVTPWVOUV TA WEYOAUTEPA HEPIDIA TWV IBIWTIKWY dATTAVWY TWV
VOIKOKUPIWY (TO 1994-1995 o1 kaTtnyopieg autég atroppopnoav 10 35% TwV CUVOAIKWY
OATTAVWY TWV VOIKOKUPIWY YIa KATAVOAWTIKA ayaBd, kai 14% Twv datmavwy yia
uttnpeaieg). O1 AGyol TToU Ol KATavaAWTEG T TTPOTIYOUV gival n TiuA (To 81% auTtwv TTou
Ta ayopdlouv Trapoucidlel autov Tov Adyo). O Baocikdg AOyog atmoppiyng eival n
ToI0TNTA (45% aTtépwy TToU dev Ta ayopdlouv). H TTpoTiunon o€ KATToI0 AAAO ETTWVUUO
TTpoIdV, atroTeAEi eTTioNg €vav onuavtikd Adyo atrdéppiyng vog 1I01IWTIKOU OMUATOS, OTTWG

BAETTOUUE KQI OTOV TTAPOKATW TTIVAKA.
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Mivakag 2.5: Adyol TpoTiunong Kal ammoppiyng Twy TTPpoidvTwy private label

Néyol | IpoTipnong % Adyol Atréppiyng

‘Exouv KaAUTePN TIUA 8 | Agv gival KOANG TTOIOTATOG 40
1

Eival kaAng troidtntag 1 | MpoTIhw GAAN pdpka 24
2

Tuxaivel HEPIKEG POPEG 9 | 'ETOI TUXQIVEI 11

Eivai KAAUTEPNG 6 | Agv TO gutTIoTEUOUQI 5

ToIOTNTAG  aTTO  AAAEG]

MAPKES

Aev Bpiokw Tn HAPKO 4 | @AW AAAa eTTWVUPA 2
TTOU BEAW

MNa dokiun 1

Mnyn: ZeAp Z€pPig, Centrum (Aciypa 1030 voikokupiwyv), 1996

O Myers (1967) Bpnke; 611 n dla@AUION TNG ETTWVUMIAG dnUIOUPYEI EVTUTTWOEIC YIa
uwnAOTEPN TTOIOTNTA, PE aTToTEAEOUA Ta private label pe Tnv EAAeiwn dilagAuiong kar TNV
XAMNAOGTEPA ONUAVTIKA TIM TOUG VA Yivovral avTIANTITA w¢  TTPoIovVTa  KATWTEPNG
TTOIOTNTAG. 2TNV €PEUVA AUTH Ol AYOPAOTEG OIAPOPOTIOIOUV OTO MUAAG TOug TIG OUO
MAPKEG, KATI TTOU 0dnyei 0TO ouutTépacpa Ot N dla@APIon, N TIMOAGynon Kai ol GAAol
TTAPAYOVTEG TNG OTPATNYIKAG MAPKETIVYK, dNUIOUPYOUV OIAPOpPES OTA TTPOIOVTA, dIAQOPES
TTOU yivovTal QvTIANTITEG KAl €TTNEEACOUV TIG QVTIANWEIC KAl Tn CUUTTEPIPOPA  TWV
KATAVOAWTWY. ZUPTTEPACHATIKA AOITTOV, N CUMTTEPIPOPA KATTOIOU KATEUBUVETAI aTTd TNV
avtaAdayr) (trade off) peTagu TWv OXECEWV XAPNAN TIMNA-OXI I01AITEPN  ETTIKOIVWVIQ
MApPKeTIVYK (private label) kar upnAoTepn TipA-cupeia diagruion (TTPOIOVTA PE ETTWVUMIA
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TTapaywyou). Puoikd n didoTaon TNG dIAQANICNG/ETTIKOIVWVIAG KATA TNV £PEUVA EUTTEPIEXEI
Kl OTOIXEia TTOI0TNTOG.

[MoAAoi GANOI EpeuvNTEG KAl CUYYPAPEIG CUUPWVOUV TTWG Ol KATAVAAWTEG KPivouv TNV
TTOI0TATA ATTO TNV TIKA. TTOAAEG €pEUVEG €XOUV YiVEl KAl £XOUV TTAPOUCIACEl TNV ETTITITWON
TNG TINAG OTNV avTIAaUBavOuevn TTOIOTATA KAl OPoiWG oTnv eTmwvulia (brand name).

[Meplox€G OTTOU 01 KATAVAAWTEG AgIOAOYOUV XANNASTEPA TIG HAPKES AIAVEUTTOPIOU Eival
n ToIéTNTa, €h@Avion kair "yonteia". Ta Traparmdvw E€ival Kal Ta CUCTATIKA TTOU Ol
KATOVOAWTEG Bewpouv 1I0XUPA O€  E€TTWVUMIEG TTapaywyou - gu@Avion, ToIdTNTA,
QagIoTTIOTIA, TTANPOYOPIEG ETIKETAG, YeUon Kal AAAa xapakTnploTikd [Cunningham, Hardy
and Imperia, 1982]. Ta own labels BswpouvTal GpwWs "KOAR agia" - yia Ta xpriuata TTou
kooTiCouv (good value).

AMN\eg €peuveg, pe o TTPOo@aTtn Tou Omar (1996), emBeBaiwvouv TNV AVTIANTITIKNA
UTTEPOXI TWV MOPKWV TOU TTapaywyou o€ TToIOTNTA, CUCKEUOOIid, €IKOVA KOl CUVETTEIA
oTNV TTPOCPOPA TOUG, KAl TWV HAPKWY ToU AIAVEUTTOPIOU OTNV agia yia To KOOTOG TOUG.
2uvexidoviag Ta UPPATA AUTA, UTTOOTNPIXONKE OTI EVW TA TTPOIOVTA TTAPAYWYWY £XOUV
QUTA TO XOPAKTNPIOTIKA o€ uwnAdTeEPO PBaBud kal Ta generics oTo XauNAOTEPO, Ta private
label Bpiokovtal oe pia evdidueon karnyopia. Towg autr n evdidueon Katdragn Twv
private label w¢ TPOG T XOPAKTNPEIOTIKA QUTA, KAl O OUVOUQOHO TIAVTA HE TN
XOUNAOGTEPN TIUA TOUG va gival TTou dIKaloAoyei Tov xapakTnpioud "good value”. Ekei TTou
Oev UTTAPEAV ONUAVTIKEG DIAPOPESG AVAPEDA OTIG TPEIG KATNYOPIEG TTPOIOVTWVY gival OTa:
EUKOAIa yIa ayopd, evBdppuvon yia TTavayopd, EINKPIVEIQ CUOKEUAOIOG.

O1 avTIAjyelg auTég e€eTaoTnkav Kal a1rd Toug Richardson et al. (1994). AmmodeixOnke
OTI 01 KATavaAWTEG agloAoyolv w¢ TIPOG T yeuon 1o wnAd T1a idla TTpoidvia av
TTOKETAPOVTAI OAV ETTWVUNIA TTapaywyou Kal XapnASGTEPA av TTAKETAPOVTAI AV ETTWVUMIA
TOoU AlavepuTtropiou. ETTopéviwg atmd Tn pia €Xouv TTayiwBei avTIANWEIG o€ PePIKOUG OTI Ta

TTPOIGVTA TOU AIQVEUTTOPIOU £XOUV XOUNAOGTEPOU ETTITTEDOU XOPAKTNPIOTIKA, AVTIAAWEIG TTOU
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O0ev aA\dlouv eUkoAa (AsiIToupyouv cav TTPOKATOAAWYEIG), atrd TNV GAAn TTpofaivouv o€
AyopEG KpivovTag BACT XOPAKTNPIOTIKWY ECWTEPIKAG EIKOVAG, OTTWG CUOKEUAOIia, Xpwudad,
Kal OXI TQ CUOTATIKA 1] AEITOUPYIKI XPron TOU TTPOoIOVTOG.

O1 katavoAwTéG o€ AAAN TTEpITITWOon/épeuva Bewpouv TTWG Ta TTPOIOVTA  €VOG
KATOOTAMATOG AIQVIKAG TTWANONG, OEV PUTTOPOUV va £xouv OAa uynAr TroioTnta. H €ikova
TWV TTPOIOVTIKWY YPAUPWY TTou O1aBéTtouv ol AlavéuTropol dev gival Tooo kaBapr. Ol
TTOANEG Kal DIAPOPETIKEG (WG TTPOG TNV TTAPAYWYH) KATNYOPIEG TTPOIOVTWY TTou dIaBETOUV
OTO KATOOTAMATA TOUG, ONUIOUPYOUV Kal KOAAIEPYOUV HIO €IKOVA ETTIXEIPAOEWV TTOU
aoYXoAOUVTal hE TA TTAVTA XWPIG va gival atrapaitnTa KAAEG o€ OAa. AEITTEl TO OTOIXEIO TNG
e€eldikeuong ToU  xapilel  agloTmoTia, oTaBepdTNTA KAl CUVETTEIQ  OTnV  €IKOVA
(product/corporate image).

To e€aIPETIKA evOIA@EPOV BEUA TOU av N TTPOCEATN AUENON TTOIOTNTAG KAl EIKOVAG TWV
€V AOYyWw TTPOIOVTWY Ba €XEl ETITITWOEIC - KAl TTOIEG - OTNV aAAayr avTIAPEwWV yia Ta
IDIWTIKG CAMOTA €ival AVEKUETAAAEUTO ATTO EPEUVNTIKY) OKOTTIA.

Katroiol ouyypageic Bewpouv o1 KATTOIO ATOPO (0€ avTiBeon pe TTpoavagepbeica
épeuva) pTTOpEl va avriAn@Bouv TTwg n XaunAoTepn TIWR Twv private label eivai
amoTéAeopa ™G ENAEIWNG dlagruiong Kal OXlI  OTTapaitTnTa  OTTOIOUdNTIOTE  €idOUG
XAUNAOGTEPNG ATTOdOONG, YIa TTAPAdEIYHNA OTAV TTOI0TNTA. 10WG va Unv 1I0XUEI CUVETTWGS N
oxéon xaunAn moiotnta <=> éAAeiwn diapnuions <=> xaunAn tiun oAN& n éAAsipn
dlapAuions xaunAn Tiun aveEaptTHTwS TNG ToIoTNTAG. O KATAVOAWTEG OPWG KPivouv
OUXVA JE BACN OxI TTPAYUATIKA OTOIXEIO KAl AVTIANTITA XAPAKTNPIOTIKA OAAG pe BAon BIKES
TOUG TTPOKOTAAAWEIG, AQVOACPEVEG EVTUTTWOEIG, KAl GUAAOYIOUOUG - OTTWG TO OTI N TIUA
OTTOIOUDATTOTE TTPOIOVTOG £XEI BETIKA ox€éon ME TNV TTOIOTNTA TOU. 2TNV TTEPITITWON QUTH,
Ba BonBouoe 181aiTepa n aAAnAeTidpaon TNG TIUAG ME GAAA evNUEPWTIKG OTOIXEID OTTWG
TTANPOPOPIES, EIKOVA KATACTAMATOS, QIANIKOTNTA PAPKAG, WOTE VA YivovTal CWOTOTEPES

KPIOEIG KAl OUYKPIoEIG. Agv TIPETTEl va CEXVAUE OUWG Kal TRV TTEPITITWON OTTOU N
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avtidpaon ota private label ogeiletal oTnv €mBupia va peiwbei 0 Kivouvog €TTIAOYAG

KATWTEPOU TTPOIOVTOG. Me AAAa AOyIQ, Tiun = gyyunan moioTnrac.

YTTAPXOUV TTEPITITWOEIG OTTOU, OPICHEVEG OPAOEG KATAVOAWTWY, KOl AveEApTNTA
atTd OTTOI0dNTIOTE AANO XOPAKTNPIOTIKO, ETTIAEYOUV ETTWVUMIEG AKPIBOTEPES YIa AOyoug
yonTpou. H uwnAf Ty TTou ouvodeuel £va TTPOoIOV YIVETAI EUKaIPIa ETTIOEIENG, KOIVWVIKNG
Katagiwong Kal d1agopoTroinong. & opiouéva TTPoIdvTa OTToU N oXEon TIMA/KUPOG €ival
BETIKNA N €IKGVA TOU TTPOIOVTOG TTOU KTiCEl N TIWA €ival TETOIA, WOTE va dNUIOUPYACE! I0XUPN
TTPOOAAWGCN OTN CUYKEKPIUEVN MAPKA. ZUPTTEQOCHATIKA, TA TTPOIOVTA AIQVEUTTOPIOU O€
QUTEG TIG ayopég Ba ouvavThoouyV I01aITEPEG DUOKOAIES TTIRIWONG.

‘Eva TeAeuTaio BEua gival n 0TAON TWV KATAVOAWTWY TTPOG TA TTPOIOVTA - KAWVOUG,
N Ta Aeyoueva "look-alike products”. Ta Trpoidvta autd eival private label pe cuokeuaaoia
TTOU MIMEITAI AUTEG TWV PEYAAWY ETTWVUPWY PJOPKWY TOU NYETN TTapaywyou. Ta TTpoiovTa
QUTA OUXVA ETTIPEPOUV OUYXUON OTOV KATAVAAWTHA Kal 0dnyouv o€ AavBaouéveS ayopEg.
‘Epeuva Twv Balabanis and Craven (1997) utrooTipiée TTWG Ol KATAVOAWTEG Oev
ayopdcouv atmmd AGBog Ta TTPoiovTa auTd aAAd: KAvouv ouveldnTéG €TTIAOYEG. AUTO yiaTi Ol
KATOVOAWTEG TTOAAEG QOPEG €xouv TNV TTETTOIONON TTWG Ta TTPOIGvVTa autd dIaBEéTouv
oToIXEia GPoIa PE TNG AVTIYPAPOUEVNG HAPKOG (ECWTEPIKA - ouaiwdn OTOIXEIQ) Kal £TO1 TA
TTPoTIMOUV. Aegv au@iopnTeitarl Tap' 6Aa autd OTI dnuIoupyouVv TTPORANUATA KUPIWG o€
NAIKIWPEVOUG ayopaoTEG TTou Oev Ta {EXwPiCouv €UKOAa Kal 181aiTEpa OTAV TTPOKEITAI VIO
TTPOIOVTA  EVOTIKTWOWV ayopwyv, OTTWG yia TTapddelyya ol 0oKOAATeG. lowg oTtnv
TTEPITITWON QUTA KAl N AVAUIEN TOU KATAVAAWTH PE TO TTPOIGV va TTaidel KATTOI0 ONUAVTIKO
PONO. ZTIC TTEPITITWOEIC QUTEG Ol €TAIPIEG Ba TTPETTEI v AoXOANBOUV UE ETTIKOIVWVIOKEG
OTPATNYIKEG TTOU VA ETTIKOIVWVOUV TIG OIOPOPESG TwV TTPOIOVIWY Toug e Ta look-alike

products, waoTe va pnv Xavovtal TTWANOCEIG eEAITIOG TNG OUYXUONG.
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2.8.2 Z1don Kal CUPTTEPIPOPA TTPOG Ta private label

2T0 onueio autd Ba yivel avagopd og epyacia/Eépeuva Twv Mark D. Uncles kai Katrina
Ellis (1989) OxeTIKG HE TN OCUPTTEPIPOPA TWV AYOPACTWV TIPOG TA AIQVEUTTOPIKA
KATOOTAMATA KAl TIG ETTWVUMIEG TWV KATAOTANATWY autwyv. EpguvABnkav TTEQITITWOEIG
QYOPAOTIKAG CUNTTEPIPOPAG, HECT OTAV AAUCIDA (TTWANCEIG IBIWTIKWY CNUATWY OXETIKA UE
GANEG PAPKEG, N CUPTTEPIPOPA TWV XPNOTWV IDIWTIKWYV ONUATWY - €Aa@pEic, Bapeig
XPNOTEG -, TTEPITITWOEIG AYOPACTWY TTOAAWYV ETTWVUHIWY K.A.) KAl AVAPECA OTIG aAUCIdEG
(TTwg o1 KatavoAwTég ayopdlouv atrd OIAPOPEG AAUCIOEG KOl TTOIEG CUMTTEPIPOPES
EM@aviCovTal €KEI).

ApXIKA, ava@oplkd Pe TN oxéon Twv TTwARoewyv private label pe TwARoeIg GAAwvV
ETTWVUMIWY, N atmavinon €ivalr n €ENG: ol KatavaAwTéG ayopdlouv private label pe Tov
TPOTTO TTOoU ayopdlouv piIa GAAN pdpka. O1 katavoAwTég Oev gival TOOO TTIOTOI O€
OuYKeKpIPéva private label 600 Ba ABeAav va TIOTEUOUV OI AIOVOTTWANTEG. ZUYKEKPIYEVQ,
ayopadovtal, OTTWG TTPOEITTAUE, OTTWG O AAAEG HAPKEG.

H épeuva yia TNV CUPTTEPIPOPA TWV ATOPWY TTOU ayopdlouv pia ¢opd To TTpoidv (sole
buyers), 1 autwyv TOU ayopdlouv TTIO Ouxvd aAAG TTapAPEéVOUV TTIOTOI 0 GAAN PAPKQ,
£0€ICE T TTAPOKATW: O€ €va XpOvo 10 48% Twv ayopacTwy Tou private label kagé armmé 1o
Safeways ritav sole buyers, vouuepo Aiyo 1o TTavw a1rd 10 PEGO O0po OAWV TWV HAPKWV
(38%).

Mia 110 TTPOOEKTIKY) HEAETN OEiXVEI TTWG MOAIG TO 17% TwV TTWAACEWYV TTPOEPXETAI ATTO
QUTAV TN TTNYRA, KAl autd o@eiAeTal 0TO OTI dev gival Bapeig XpNoTeg, aAAd ayopdlouv o€
MIKpr] TToooTnTa (TTEPiTTOU 1.5 Qopég TO XpOVvo). MevikeuovTag yia OAa Ta private label
TTpoidévTa Twv Safeways, UTTAPXOUV TTOAAOI ayopaoTEG TTOU ayopddouv dia @opd Kai Aiyol
TToU ayopdalouv 1m0 ouxvd. ‘ETol, 10 65% ayopace pia pévo gopd, otav 170 7% £Kave TTavw
aTTo TTEVTE AYyOPEG TO XPOVO (TTIO TTIOTOI AYOPAOTEG). ZXETIKA WE TIG TTWAACEIG, TO 33% Twv

TTwANCEWV Twv private label, opcilovTtal 010 65% TTOU AYOPaCE Wia Yopd, evw To 28% Twv
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TTWANCEWVY OTO 7% TTOU AyOpaoE TTAVW ATTO 5 QPOPEG TO XPOvo. To CUPTTEPACA gival OTI
ota private label umrdpxel éva peydAo TTOOOCTO AyopaOTWY TTOU AyOopddlel Aiyeg QOpPEG,
XWpPIig va eivalr moTd oTn PAPKA, KAl TO OTTOI0 ATTOPEPEl PIKPO OUYKPITIKA TTO000TO
TTwANoEwWV. To vouuepo (65%) €ival Aiyo XaunAOGTEPO ATTO TO PHECO OPO GAAWV PAPKWV
(66%).

O1 TepIoodTEPOI KATAVAAWTEG ayopAlouV TTEPICTOTEPES ATTO Mid JAPKES TTPOIOVTWV.
BpéBnke OTI TTEPIOCOTEPOI ATTO TOUG PICOUG ayopaoTéS Twy private label Twv Safeways,
ayopalouv AAAEG PAPKEG KaAQE. TMevikd PIAWVTAG, Ba Afyoue TTwG O AYOPAOTEG HiOg
MAPKOG ayopdlouv €TTiONG QVTOYWVIOTIKEG JAPKEG O avaloyia pe Tn digioduon Twv ev
AOYyW popkwv (pepidio ayopdg). ‘Etol Ta private label pe peydAa pepidia ayopdlovral
TTEPICOOTEPO ATTO AYOPACTEG TWV NYETWV HAPKWY OTNV ayopd TTapd amrd ayopaoTEG
"MIKpWV" papkwyv. Opoiwg, ol ayopaoTéG Twv private label gival mepioodTtepo mOAVO va
QayopdoouV Tn HAPKa NYyETN TTAPA JIA PIKPR HAPKA, agou Ta I8IWTIKA CHPATA TNG £PEUVAG
EXOUV apPKETA PeEYAAO pepidIO. ZTnV €peuva TTou £yive Oev BpéBnke AANO oToIXEiO, TTEPQ
QTTO TO MEPIDIO TWV PAPKWYV, TTOU VA £¢NYEi TNV ETTIAOY AAAWV papKwv atro 6,TI ouviBwc.

2TN OUVEXEIQ, €CETACETAI N CUPTTEPIPOPA TwV KaTavaAwTwyv o6tav ayopdlouv atrd
TEPIOOOTEPEG AAUCIdEG super markets. 'ETol Bp€éOnke WG 0 aPIBPUOS TwV PN TMOTWV
ayopaoTwv (sole buyers) kail ol cuxvoTNTEG TWV AYOPWYV TOUG gival oTaBePEC atmd aAuaida
o€ aAuoida. MNa Tapadeiyua, 1o 48% Twv ayopacTwy Twv private label ota Safeway €ivai
sole buyers. To Mo000TO ¢ AAAEG AAUCIDEG Dlaépel EAAXIOTA. Z€ OAEG TIC OAUCIOEG
OMWG, Ol ayopaoTEG auToi ayopdlouv AlyoTeEPO ouxvd atrd Tov PJEcOo KatavaAwTh (1.6 o€
oxéon ME 2 Qopég To Xpovo). Otav ol ayopaoTéG KATTolou private label atmogacicouv va
ayopdoouv atrd AaAAn aAucida, Tote Ba KaTeubBuvBoUv o€ auTrh PE TO HEYAAUTEPO HEPIDIO.
Emopévg o1 ayopaoTéG Twv IBIWTIKWY onuaTwy ota Safeway eivalr 1o mOavo va
ayopdoouv Ta private label Twv Kroger mapd autd twv A&P, amAwg yiati n Kroger

O100£TEl pEYaAUTEPO PEPIDIO ayopdc.
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H peAéTn Twv pep1diwv/uETpou dicioduong oTnv ayopd, pag Bonbd va yvwpioouue TIG
QayopaoTIKEG OuviBeleg Twv ayopaoTwy private label, étav ammogaci¢ouv va aAAdouv
KATAOTNMUA. ZUVETTWG N aTTAvTNoN OTO TTWG dIaPOIPACOVTaAl OI AYOPEG TOU KATAVAAWTH aTTd
KATAOTNUA O€ KATAOTNUA €ival TTOAUTTAOKN. YTTApXOouVv TTOAAOI N TTIOTOI ayopaoTéG (sole
buyers) o empuépoug aAuaideg aAAd dev ival ONUAVTIKEG Ol TTWANOCEIG TTOU OPEIAoVTal O€
QuTOUG, MIOG KOl aTTOTEAOUV EAQQPPEIG XPNOTEG.

Ta TTPOIOVTA PE ETTWVUMIA TOU EUTTOPIOU ayopdalovTal OTTWG KABe AAAN ETTwVUia Pe
TTapOuoIo PePiIdIo ayopds. MoAU atTAd, uTTdpxXouV Ol TTIOTOI AYOPaOTEG O€ I aAuaida Kal
oe éva private label, aAA\G o1 TTepIcodTEPOI AYOPALOUV KATTOIEG QPOPEG, E€ITE O GAAN
aAucida, €ite AAAo TTpoidv OTnv idla aAucida. AlaBETouvV pia OPAdA ETTWVUMIWY Kal
KAaTtaoTnUATWYV N otroia BonBd kai kateuBuvel TIG ayopEG Toug. To pdvo TTou dlagépel gival
TO PEPIDIO TOU 181WTIKOU CRPATOG, HECA OTNV aAuaida.

evikeUovTAG TA TTAPATTIAVW, OXETIKA PE TNV CUUTTEPIPOPA TWV KATAVOAWTWY OTNV
ayopd Twv private label, 8a Aéyape Twg n drroywn o1 TA 1IBIWTIKA orjpata cuuBaAlouv
otnv dIatpEnon ToTNG OTO KATACTNPA HECW BIAPOPOTIOINONG TOU KATAOTANOTOG Kal
ETTNPEACHOU TWV ATTOYEWYV TWV KATAVOAWTWY, OEV I0XUEI aTTOAUTA. Au@iopnTEiTal £TTIONG
n €mKparouoa - o1rd KATTOIOUG AIAVEUTTOPOUG - Atmown OTI Ta IBIWTIKA ORuaTta
avTaywvifovtal Kupiwg MIKPOTEPEG €TTWVUMIEG. AUTO TTou aTtredeixbn nTav o1 ol
KATaVOAWTEG 600V a@opd Ta IBIWTIKA CAPOTA, CUMPTTEPIQPEPOVTAI OTTWG O KABE AAAN
ETTWVUMIA. YTTAPXOUV KATTOIOI TTIOTOI KATAVOAWTEG, AAAG O TTEPICCOTEPOI AYOPAOTEG
€Xouv uia TTolkiAia ayopwv. MTTopei va ayopdoouv atmd AdAAo KataoTnua, AAAo ID1IWTIKO
onua n Kai Ta duo.

H €peuva Twv Baltas, Doyle and Dyson (1997), €d€1&e TTwG Ol KAVOVIKOI XPAOTEG TwV
ETWVUPWVY TTPOIOVTWY €ival o Tmeavo étav aAAdgouv pdpka (av aug¢nbei n TIPn), va

KaTeuBuvBouv TTpog pia GAAN eTTwVUHia TTapaywyou Kai X1 o€ private label.
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EvoTiKTwdwg, akoAouBouv pia 1epapxik dladikacia OEVTPOU yia TIG ATTOPACEIG TOUG
OTToU TTPWTA  ETMAEYOUV TO KAQDI TWV €VOAANOKTIKWY ETTWVUMIWY TTAPAYwWYoU I
EVOANQKTIKWV ETTWVUMIWV AIQVEUTTOPWY KAl €V OUVEXEIQ KivouvTal YEoa o€ KABe KAadi
aAAalovtag €va private label pe éva dANo. ETTopévwg n emiTITwon Piag aAAayng otnv TIPn
N METABOAN TNG evNUEPWONG TOU KATAVOAWTA yia TO TIPOIOV, €XEI PIKPN ETTITITWON OTO
MepidIo Twv private label. MNa TTapadeiypa, OTTWG TTAPOUCIACTNKE OE €PEUVA, AV O NYETNG
peiwoel TNV TIuA Katd 10%, Ba atroktioel 4.74% pepidlo ammd KABe avTaywvioTh
ETTWVUHPOU TTPOIOVTOG aAAG povo 2.77% otrd T1a 1I0wTIKA onuarta. Etmopévwg, Kabe
TTPooTIadeIa BeATiwWONG TNG TOTTOBETNONG 1 TNG avTIAauBavouevng agiag (perceived value)
KATToIoU TTPOIOVTOG (MECW dlaeruIong, MEIWOoNG TIMAG), €XEl oav ETTITWON va pnv
eTnpeddovTal IBINITEPA TA PEPIDIA TWV IBIWTIKWY ONUATWYV. YTTAPXOUV KATA KATTOIO TPOTTO
AoIttév, ouvopa TTou opifouv dUO UTTOAYOPES PE MIKPI UTTOKATACTOON METAEU TOUG.

2TNV TTEPITITWON TTOU TO PEPIdIO Twv private label gival yeydAo, n Béon Twv TTPoIdVTWV
TTapaywyou gival UOKOAN, 6cov agopd Tnv PeyEBuvon Tou PePIdiou TOUuG. Oa XPEIaoTEi
MEYAAO KOOTOG KAl KOTTOG VIO VA ATTOKTAOOUV HEPIBIO aTTd IBIWTIKA oAuaTa. ‘ETol otnv
OUYKEKPIMEVN €peuva, av TT.X. MEIWBei n Ty katd 10%, Ba atmootrdoel 0.15% ammd Ta
IDIWTIKA oApaTa Kal (av To PePIdIo Toug gival 26%), TO CUVOANIKO UEPIBIO TTOU Ba KePDIOEl
gival pohig 0.04%.

Emopévwg cival 1810iTEpa oNUAVTIKO Ol ETTWVUMIEG va dIATNPOUV TOUG TPEXOVTEG
QyopaoTEG TOUG IKavoTtroinuévoug. Eival kpiolyo Aoimmév va diatnpnBei n €ikéva Tou
TPOIOVTOG (MEOWw TTANPOPOPNONG, KAl  ETTIKOIVWVIOG TWV  QVTIKEIMEVIKWY  TTOIOTIKWV
OTOIXEIWV TOU TTPOIOVTOG ] TWV AAAWV aVTIAQUBAVOPEVWV XOPAKTNPIOTIKWY CUPBOAIKAG
@uOoNG) yIaTi oTNV avTiBETN TTEPITITWOT, MOVO N TIPA Ba TO KAVEI AVTAYWVIOTIKO. 2TOV TOUEA
auTd OPWG, €ival TTOAU OUOKOAO va avTaywVIOTEN TOUG AIAVEUTTOPOUG.

TéAog, 10 brand awareness €ival yvwoTd TTwg OXETICeTal BETIKA, Kal 0€ peyAAo Badud,

ME TNV mMOavétnTa ayopds. Puoikd autd cupPaivel, yiaTi N yvwon yia To TTPOIOV Kal N
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eTavagopd otn PvAun (recall) Tou katavaAwTrd, Kavel 1o mMOavo n udpKa va BpiokeTal
OTO O€T €VOANOKTIKWY HOPKWY TOU KatavaAwTr). [ivetalr @avepry AoITTOv, yia pia akoun
@opd, n onuacia TG OIPAMIONS CAvV AVTAYWVIOTIKO €PYOAEioO yia Ta TTPOIGvVTA TToU
ayopadlovrtal ouxvd. EKTO¢ ammd auth Opwg, Kai n rponyouuevn KaravaAwon kai To word-
of- mouth, emTuyxdvouv e1TionNg MIKPOTEPO QAVTIANTITO KivOUVO Kal au&dvouv Tnv

mOavoTnTa Ayopdg.

2.9 ApvNTIKEG OUVETTEIEG OTOUG KATOOKEUOOTEG OTTO TTAPAYWYIN 1I0IWTIKWYV
OnNUAaTWV

Qotéo0 Opwg, dev TPETEl Kaveic va TTapaBAémel kar TNV GAAn TTAeupd  TOu
vodiopartog, dnNAadr TIG apVNTIKEG CUVETTEIEG TTOU €ival OUVATOV VA TTAPOUCIACTOUV ATTo
TNV UI0B€TNON PIag avdAoyng oTpaTnyikAg.

Mpwta atm' O6Aa pia TETOIA TTOPEIA OUXVA TIPOKOAEI OUyxuon, OUCTIIOTI Kal
OoTPERAWON TNG EIKOVAG TWV ETTWVUHWY TTPOIOVTWY. AuTé gival Aoyikd d16TI 0 oUyXpovog
KATAVOAWTAG, TTOU aT1TO TTOAAOUG  XOPOKTNEICETAl WG IDINTEPA  EVNUEPWHEVOG  Kal
EVEPYNTIKOG, avTIAauBavetal 6T Ta TTPOIOVTA TWV AIGVEUTTOPWY KAl TA ETTWVUMA TTPOIOVTA
TIPOEPXOVTAI ATTO TOV idI0 TTAPAYWYO KAl ETTOUEVWGS KATOANYOUV OTO CUMTTEPACHA TNG
avaloyng ToidétnTag MeETagUu Toug. Tautdxpova, £T101, O OIKalOAoyoUv Ouxva Tnv
uYnASTEPN TIUA TWV ETTWVUHWY TTPOIOGVTWY, TNV OTToia BewpoUv atréppola dIaPnUICTIKWY
Kat' ouaia datravwy, n otroia dev TTPOCPEPEI TTOIOTIKA aia OTO TTPOIoV.

Me Tn yevikOTEPN OUWG AUTH KATAOTOOT), EVOUVAUWVETAI TTEPICOOTEPO O XAPOAKTAPAG
KAl 0 POAOC TwV AIQVEUTTOPWY, YEYOVOC TTOU €XElI WG OUVETTEIO TNV ETTIBOAN OKANPOTEPWYV
OpwV Kal aTraIToewy atrd TV TTAEUPA TOUG QTTEVAVTI OTOUG KATAOKEUAOTEG, AVAPOPIKA
QUOIKA ME TIG EUTTOPIKEG TOUG CUPQWVIEC. ANWOTE O AIAVEUTTOPOI €XOVTOG OIKA TOUG
TTPoIdVTa, OIKO TOUG XWPOo OTa PAPIA, £vav onuavtikd apiBud karaoTnuatwy (181aitepa ol
MEYAAEG aAAUCIDEG) Kal UTTEPTTPOCPOPA ETTIXEIPACEWYV TTOU €TMIOUPOUV va €kBECOUV Ta
TTPOIGVTA TOUG OTA PAPIA TOUG £€XOUV Kal TNV avdAoyn duvatoTnra.
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Me Baon 6Aa 6oa ndn avaeEpinkav EUAOYO gival TO CUUTTEPACHA OTI &€ NTTOPOUV VA
e€axbouv eUKOAa Kal BIACTIKA ATTOQACEIG, OXETIKA PE TNV TTAPAYWYN 1 OXI TTPOIOVTWY YId
Aoyapiaopd Twv AlavéuTropwy. Autd dI6TI gival éva eupuTePOo CATNPA TNG GUONG TNG
ayopdg, TNG YEVIKOTEPNG OIKOVOMIKNG KATAOTAONG, TNG OUVAUNG TWV JIKTUWV OIAVOUNG, TNG
TTOPAYWYIKNAG IKAVOTNTAG TNG ETTIXEIPNONG, TOU BaBuoU aviaywviopou oTnv ayopd, Tng
Oouf Tou KOOTOUG TOU KATOOKEUAOTH K.T.A. KdBe @opd AoITTov eival arrapaitntn n
uIoB€TNON TNG OTPATNYIKAG €KEIVNG TTOU OUVETTAYETAI TA MEYOAUTEPA OQEAN Kal TIG
AyoTEPEG apvnTIKEG ouvéTTEleG. H amogaon dnAadny TTpétel va PacifeTal o€ HIa COSt-

benefit analysis.

2.10 AvVTIOpAOEIG KATOOKEUOAOTWY OTnV aufavopevn oOuvaun Twv

AIOVEPTTOPWYV KOl TWV ISIWTIKWYV CUCTNHATWYV

21adlakd yivetal oAoéva kal 1o EekaBapn n OUOKOAN B€on oTnv OTToia UTTEICEPYOVTAI
OIOPKWG Ol KATAOKEUAOTEG Kal 181AITEPA AUTOI ME PIKPO HEYEDOG Kal aduvauieg O€ TOUEIG,
OTTWG MAPKETIVYK Kal €pguva Kal avamTugn. ‘ETol, 10 eméuevo AoyiKO €pWTNUA TO OTTOIO
TIPETTEl VO aTTavTnOei gival TTwG TTPETTEI va avTIOPACOUV Ol KOTAOKEUQOTEG, TTPOKEIJEVOU VO
QVTIMETWTTIOOUV Tn SUCHEVN YIa auToUC KatdoTaon. BEBaia, Kal o€ auTiv TNV TTEQITITWON
n amdvinon TIoIKIAAEl avaAoya HE  Tn  YEVIKOTEPN TIPAYMATIKOTNTA TIOU  KABE
KATOOKEUAOTAG avTIETWTTICEl. QOTO00, OPWCS UTTAPXOUV OPICUEVEG BACIKEC OTPATNYIKES
TTOU BewpnTIK& OAOI UTTOPOUV VO aKOAOUBRGouV.

ApXIKA, pia €TTIAOYA €ival N OPACTIKN MEIWON TWV TINWY, TTPOKEIJEVOU Ol KATAVOAWTES
Va TTPOTINACOUV Ta TTPOIOVTa auTd, dedopévou OTI 01 TIHEG TOUG Ba eival TTAPATTAACIEG HE
AUTEC TWV IDIWTIKWY CNUATWY, EVOWNATWVOVTAS TTAPAAANAQ Ta XAPOKTNPIOTIKA Kal ThV
€IKOVO TTOU KABE ETTWVUPO avayvwpliouévo TIpoidv  kKatéxel. Mia avdAoyn Me Tnv
TTOPATTAVW OTPATNYIKA €ival n €icaywyr otnv ayopd Ttwv Aeyouevwy fighting brands,

OnNAadr HOPKWV XANNAOU KOOTOUG YIO APECO AVTAYWVIOHO TWV I0IWTIKWY CNPATWV.
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Mia T1piTn OTpaATNYIKA €XEl va KAVEl HPE TNV avayvwpion TG OUvaung Twv
NQVEUTTOPWY KAl TNV  KAVOVIKI TTapaywyn TPoiovIiwy  yia Aoyapiacpo  Toug,
aATTOdEXOUEVOI £€TOI KATTOI0 BABUO KaAVIBAAIOUOU TwV ETWVUPWY HOPKWY Toug. Mia
aKOUa MEBODOG QVTIMETWTTIONG TWV IDIWTIKWY ONUATWYV €ival n TTPooTrabsia yia
ATTOKTNON AVTAYWVIOTIKOU TTAEOVEKTIUATOG OTOUG TOMEIG KUPIWG TOU PAPKEITVYK KAl
Tou R&D. Mg Ttov TpOTTO QUTO yiveTal TTPOOTIABEIa yIa QVATITUEN Kal TTpowenon
OIOPKWG  KAIVOTOUWY KOl TEXVOAOYIKA €EeAlyuévwy  TTpoidvTwy, Ta oTroia  Ba
QVTATTOKPIVOVTAI OTIG OAOEVA QUEAVOPEVEG ATTAITAOEIG TOU KATAVAAWTIKOU Kolvou. Mia
TEAEUTAIO OTPATNYIKA TTPOCEYYIONG ATTO TNV TTAEUPA TWV KATOOKEUAOTWV E€ival n
TTPOOTIABEIO aveupeong vEwV DIKTUWV dlavoung (TT.X. internet rj dnuioupyia specialty
stores pe OIKA TOUG TTPOIOVTA), €AV Kal £QOOOV QUOIKA KATI TETOIO €ival €QIKTO, ME

evoeXOUEVN ETTAVATOTTOBETNON TOU TTPOIOVTOG TOUG (repositioning).
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KegpdAaio 3. ZTpaTtnyiKi avamTugng

3.1 ZTpaTnYIKEG AVATITUENG TNG ETTWVUMIAG TwV Private Labels

Mepikég atro TIG OTPATNYIKEG private label branding TTou akoAouBouv o1 AiavéuTropol
gival o €€RC:

> Avdrrruén ouvepyaoiac: HE EMWVUUOUC, EI0IKOUC KAl AUOEVTIEC

O1 ouvepyaoieg AUTEG ETTITPETTOUV OTO AIQVEUTTOPO VA OUVOEDEI hJE ATOUA TWV OTTOIWV N
TTPOCWTTIKA QN dNUIOUPYEI avayvwpion TNG ETTWVUHIOG, EIKOVA Kal EUTTIOTOOUVN.

» Avamruén ouvepyaogiac ue mapadooiakd uwnAng moiornrac mpounOsuréC

WOTE va _EI0AyoUV_OTNV_ayopd MId ATTOKAEIOTIK) mapaAAayn tn< uwnAou

KUPOUC UApKAC TOUC

H Wal-Mart utréypaye atmokAeIoTIkO cupBoAaio ddelag xpriong Tou ofuatog tng General
Electric. Autég o1 ouvepyaoieg eival win-win kataoTtdoelg. O AMavEUTTOPOG ATTOKTA Eva
QTTOKAEIOTIKO TTPOIOV IBIWTIKAG ETTWVUMIOG e UPNAS image Kal TNV EUKaIPia VO ETTEKTEIVEI
TNV a1rodoxr atrd Tov TTEAATN, VO PEIWOEI TIG TINEG KAl va auénoel Ta TTEPIBLPIa KEPOOUG.
O Tmapaywyog xTilel TTapaywyIKOTATA Kal aTTOKTA TTpOoacnh o€ £€va eupU @ACHA PIAG VEQG
yla auTtév ayopdg.

> Emava-siocaywvi TpoiovIiwy UE ITXUPH avayvwpIion 1ToU ATAaV O£ TTwWon

O1 hlavéuTtTopol uTTopoUV va avalwoyoviiGouV TTPWNV ETTITUXNUEVES HAPKES TTOU OEV £XOUV
XAOEl TO KUPOG TouG. O avaKUKAWNEVES HAPKES UTTOPOUV va BonBrijcouv To AIavEUTTOPO va
ETTITUXEI DIAPOPOTTOINGN MECW OTTOKAEIOTIKOTNTAG KAl VO TTPOCEAKUCEI KATAVOAWTEG TTOU
Oev gival TpéBupol va AdBouv To pioko ayopdc uiag ayvwaoTtng papkas. H Kmart, Adyou
Xapn, erTaveionyaye TN Papka uttodnuatwyv McAn 1ou ATav dnUo@IAng yia TTavw atrd 50

Xpovia.

® Dune Patrick M., Lusch Robert F. and Griffith David A., °Retailing", Harcourt College Publishers,
USA 2002
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> Avamruén tnC EMwWVUNIAC EvOC OAGKANPOU TUAMATOC A MIAC £TTIXEiPNONC, OXI

UOVO UIAC YPOUUNC TTPOIOVTOC.

H Target mmpoxwpnoe TNV OTPATNYIKI QVATITUENG TNG ETTWVUNIAG Twv private labels €va
Briua o 1épa, Ye 1o branding oAOkAnpou Tou TUAPATOG TwV supermarkets pye 1o Gvoua
Archer Farms. Me autdv tov T1pdéTTO, TO 6vopa TnG Archer Farms cuvdéetal pe tnv
eTTwvUia Tng Target kal Tautoxpova divel Tn duvatoTnTa oTnVv Target va diaxwpioel Ta
U0 TUAPATA TOU KATACTHHATOG.

2TNV TIPAYMOTIKOTATA, TTOANOI KATAVOAWTEG TTIOTEUOUV OTI TTPOKEITAI YIO MIO EVTEAWG
OIOQOPETIKA €TAIPEIO KAl aAUTO €ival TTAEOVEKTNUA yia Tn Target 6cov agopd OTOUG
KATavaAWTEG TTOU dev Ba aydpalav €idn PTTAKAAIKAG O€ éva eKTTTWTIKO KaTdoTtnua. H
oTpatnyiki TommoBétnong tng Archer Farms divel peyaAuTtepn €u@acn oTnv TToIdéTNTA KAl
oTn PPEOKAdA Kal OXI oTnVv TIUA. AUTA n OTPATNYIK €VOUVAUWVEI TV TTPOCTATEUMEVN
€IKOvVa eoTioong TnG Target oav 10 «EKTITWTIKG KATACTNUA YIO TOUG KOTAVOAWTEG TTOU OEV
BEAOUV va TOUG DOUV O€ £Va EKTTTWTIKO KATACTANO.

Ta xapakTnEIOTIKG TOU OXESIAOUOU TOU KATACTHMATOS - TIPACIVOG TTEPIMETPIKOG QWTIOUOG,
YPOQPIKA TTOU OTTEIKOVICOUV QPAPUES, EYXPWHEG EIKOVEG TWV KUPIOTEPWYV KATNYOPIWV
TPOYIUWY, TTEPIYPAPEG KAl TTPOTACEIC XPNong Twv TTPOIGVIWY - OAa cUuuBAAAouv OTn
SIaPOPPWON €VOG dIOPOPOTTOINKEVOU AYyOPACTIKOU TTEPIBAAAOVTOC.

To évoua Tng Archer Farms ueta@épBnke etmiong oe éva mmpdypaupa private labels 1Tou

agopoucoe oxedov 100 povadeg diatpnong amoBEuaTog.

3.2 Zrpatnyiki TomroBéTnong Twyv Private Labels
Opiopéva  TTpoidvTa  gutTOpiou  €yivav  yvWoTA HE Tn OIKA TOUG ECEXWPIOTN
ToTmoB£TNON. H Boots atroTeAei éva XapakTnpioTIKO TTapdadelypa. Eival n mpwtn péoa oTig

NQvePTTOPIKEG ETTWVUNIES aTTd To 1877 otn M. Bpetavia TTou e@papudlel akOun Kal oruepa
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MIQ OTPOTNYIKN MIKTAG ETTWVUMIAG, TTPOCQEPOVTAG PIa JEYAAN TTOIKIAI ayaBwv uTrd Tnv
eTTwvuia "Boots Brands", TTapdAAnAa pe Ta GAAa eTTwvVUPa TTpoIdvTa.

H avarmruén véwv tpoioviwyv atrd 1n dlavoun €Xel €Tmiong €TTNPEACEl BETIKA TN
YEVIKOTEPN ETTIKOIVWVIA TNG €IKOVAG «TToIOTNTAG» TWV OIOPOPWY YPOUPWY TTPOIOVTWV
IDIWTIKAG ETTWVUMIAG. Z& KATTOIOUG TOMEIG TTPoIOVTWY, Ta private labels eival autd Trou
nyouvTtal Kal oI AAANeG eTTWVUUIEG akoAouBouv. Or1 TOMEIG auToi TwV TTPOIOVTWY OEv gival
ATTOPAITATA VEOI, OAAG UIOBETOUV HIO OUYKEKPIMEVN opdda agiwyv, OTTwG n oeipd "Green”
NG Tesco (QIANIKA TTpog To TTEPIBAAAOV), N Shapers TnG Boots (ue eAeyxOpeveg BepideEQ)
kal n Nature's Compliments Tng Sainsbury (@uoikr TTpoéAeucn) Kal cupBAaAAouv oTn
YEVIKOTEPN TTPOCTTABEIa TOTTOBETNONG KAl avaBAOuiong Tou TTOIOTIKOU XAPOKTPA TOU
KOTOOTANOTOG .

O1 Serdar, Hoch kai Raju (2002)*, amé Tnv GAAn, SiatioTwoav éTi N NAveUTIOPIKA
ETTWVUMIO TTPETTEI va TOTTOBETEITAI KOVTA OTnV nyETIda €Ovikr emmwvupia étav: A) n
ouvaptnon TG amméoTaong eival apkeTd KupTh, dnAadn n avriAauBavouevn amméoTaon
QUEAVETAl TOXEWG KABWG N 10IWTIKI ETTWVUMNIA ATTOPAKPUVETAI ATTO TNV €OVIKN €TTWVUIa
TTOU aTToTEAEl TO OTOXO, OUVETTWG N amdéoTacn Ba €xel PIKPOTEPN E€Tidpacn oOTn
OTAUPOEIBN gualioBnaia Twv TINWV. B) 1o TTAcoVEKTNUA KOOTOUG TNG EAAEIYPNG OTOXEUONG
dev gival TTOAU peydAo.

Edav o1 mrapamdvw uttoBéoelg dev 1oxUouv i OTav O AIQVEUTTOPOG TTPOTING va
oToXeUOoEl o€ €va HOVadIKO TUAMUA TNG ayopds, WTTOPEI va un yivel avTIANTTT n oTdxeuon

TNG AIAVEUTTOPIKAG ETTWVUNIOG TTPOG TNV NYETIOA €OVIKN ETTWVUHIA.

3 Mavnyupdkng Mewpyiog ., «Z1parnyikn dioiknon emwvuuou mpoidvriocy, EkdOoelc A. ZTapoUAng,

ABAva 1999
% Serdar Sayman, Hoch Stephen J., and Raju Jagmohan S. "Positioning of Store Brands", Marketing
Science. Volume 21, Number 4, 2002, pp. 378-397
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3.3 AvtiAnwn ka1 agioAéynon Twv Private Labels a1rd Toug KaTavaAwTég
KOl N €Tidpaocn oTnV ayopaoTIK ATTOPAOo

2TV evotTnNTa  auTh, MEOA QTG TNV TTAPOUCIACN EPEUVWYV  TTIOU  €XOUV
TTPAyMaTOTIOINGEI TTPOC@ATA, YIVETAI MIa TTPOCTTABEIa €Eepelivnong TNG QvTiIANWNG TwvV
KATAVOAWTWYV YIA TA TTPOIOVTA IDIWTIKAG ETTWVUMIOG, TWV TTAPAYOVTWY TToU dIANOPPUIVOUV
QUTAV TNV QVTIANWN Kal NG ETTITWONG QUTWY OTNV AYyOPAOTIK ) OUUTIEPIPOPA TwV
KATavaAwTwyv atrévavTi ota private labels.

3.2.1 H roiétnTa TwVv Private Labels

MapoAo 1Tou Ta private labels Bewpouvtav TTapadooiakd XapnAAg TToidTNTAG, TV
TeAeuTaia OekaeTia n TTOIOTNTA TOUuG €xel PeATiwBei onuavtikd. O1 Adyol authg Tng
BeAtiwong TepIAapBdavouv® Ta uwnAdTeEPa TroloTIKG standards TTou emBAANOVTAl ATTO TOUC
I0XUPOUG AIQVEUTTOPOUG, N €TTIBUMIa TwV AIQVEUTTOPWYV VIO TTAPOXH OUVETTOUG TTOIOTNTAG
Kal N augavopevn ouvepyaoia PETALU TTAPAYWYWV Kal AIQVEUTTOPWY YIa TNV avatTuén
IOIWTIKWVY ETTWVUMIWY TTOU VA QVTATTOKPIVOVTAI OTIG ETTIOUMIEG TWV KATAVAAWTWV.

‘Evag akoun tapdyovtag PBeATiwoNS TG avTiAnywng Twv KATAvVOAWTWY yia TNV
TToIOTNTA TWV AIQVEUTTOPIKWY ETTWVUMIWY OTTOTEAEI N €lI0QYyWY TWV AvWTEPWY (premium)
private labels, kdm TTou atroTeAei TN PEYAAUTEPN TIPAYUOTOTIOIOUMEVN aAAayy oOTa
TpoidévTa autd. 'Eva avwTepo TTPoidv IDIWTIKAG ETTWVUMIAC TIPIV PEPIKA Xpovia Ba
amoteAoUoE OXAHO OSUHWPO, KATI TTou dev I1oxUel TAéov?®.  AkoAouBuwivTac Toug
TTPWTOTTOPOUG EupwTTaioug ouvadéAQoUs, akdun Kal ol AlaveuTTopol oTn Bopeia AUEPIK)
€l0dyouv store brands Twv oTroiwv n ToIGTATA I00OUVAEI 1) KAl UTTEPPAiVEI TNV TTOIOTNTA
TWV €OVIKWV ETTWVUMIWY, EVW N TIUA TOUG TTapapével EAa@pwg xapnAoTtepn. Adyou xdapn, n

Safeway, n Wal-Mart kai AdAAeG¢ yvwoTéG oOAucideg €xouv avtIAngBei OTI TTOAAOI

% Apelbaum Eidan, Gerstner Eitan and Naik Prasad A., "The effects of expert quality evaluations versus
brand name on price premiums", Journal of Product and Brand Management. Volume 12, Number 3, 2003,
pp. 154-165
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KATaOVOAWTEG  €MBUPOUV  Kal  duvavtal va  TTANPWOOUV  TTEPICCOTEPA  XPAMATA yid
uwnAOTEPN TTOIOTNTA, CUVETTWGS BEAOUV va ATTOKTAOOUV PEPIdIO AQUTAG TNG daTTAvNG.

Ta avwrepa private labels dia@épouv atmd T1a TTAPAdOCIOKA KAl *TTPOCPEPOUV
ETMKEPOEIC EUKAIPIEG YIA TOUG TTAPAYWYOUS. AOGYW TOUu YeyovoToG OTI TTAPEXOUV UWNAN
TToIOTNTA, OI AIAVEUTTOPOI £EETACOUV OTOIXEIQ TTEPAV TNG TIUAG. ETTIAEyouv TTpOPNBEUTEG e
atrodedEIyPEVN auBevVTia OTNV AVATITUEN TTPOIOVTWY KAl TEAEIOTTOINUEVEG TTAPAYWYIKES
d1adikaoieg. O TTapaywyoi TTOU IKAVOTTOIOUV QUTEG TIG TTPOUTTOBECEIG dEXovTal cupBOAala
TTPOUABEING PE TTOAU uWnASTEPA TTEPIBWPIA KEPDBOUG O€ OXEON PE QUTA TTOU Ba TTETUXAIVAV
av TTpouRBeuav TTapadooiakd TTpoidvta. Autd onuaivel 6Tl ol TTapaywyoi e xpelddeTal va
KAVOUV PEYAAEG OIKOVOMIKEG BUTIEG yIa va TTpounBsucouv premium private labels.

Ta avwrtepa private labels cival TO00 €AKUOTIKA yia TOUG KOTAVOAWTEG WOTE
odnyouv akéun Kai otn dnuioupyia VEWV TTPOIOVTIKWY KaTnyopiwv. Na tTapddeiyua, n
Loblaws éxel éva peydAo TuAua R&D 1Tou aoyoAcital atrokAgIoTIKA e auTo. MapdAo TTou n
idla n AiaveuTropikrl aAucida eival aut TTou Traipvel ouvhRBwg Tnv TTpwToBoulia va
dnNUIoUPYNOEl VEEG KOTNYOpPIES, €ival TIPOBUNN VO CUVEPYAOTEI PE TTAPAYWYOUGS TTOU £XOUV
TIG DIKEG TOUG 10€€G, BIVOVTAG TOUG PE QUTOV TOV TPOTTO TNV EUKAIPIA va TIG DOKINACOUV [E
XOUNAOGTEPO KOOTOG.

To Trapatrdvw aTroTeAEl €va TEPAOTIO TTAEOVEKTNUG KaBOTI oI TTEPICOOTEPOI
TTapaywyoi KaAouvTal va datravioouV TeEPAOTIa TTOod yia SIa@ANIoN €BVIKAG eUBEAEIOG
TTPOKEIJEVOU VA TTPOCEAKUOOUV TO EVOIOPEPOV TWV KATAVAAWTWY KABWG £€TTioNG Kal yia
TNV TOTTOBETNON TOU TTPOIGVTOG OTA PAPIA. ZUVETTWG, WE T CUMQWVIA yIa TNV TTapaywyn
evog private label o Alavéutropog eival autdég TTou avaAaupavel Tnv €uBuvn yia Tn
dla@ruIon Kal TTpowinan TG IBIWTIKAG ETTWVUNIAG Kal QUOIKA OE XPEWVEI KavEVa TTO0O yia
TNV TOTT08£TNON OTO PAPI TOU.

Katd ouvémreia, 6tav €vag TTapaywyog gival aBéBaiog yia Tnv emtuxia evog véou

TTPOIOVTOG, UTTOPEI va MEIWoEl TNV €KBeor) Tou oe KivOuvo ouvepyalOuevog He éva
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NQVEPTTOPO YIa TNV TTPOMNBEIa pIag IDIWTIKAG €TTWVUPIaS. OTTwg Kal oTIG KABIEPWHEVES
KATnyopieg, €101 KOl T premium private labels ptropouv oTtnv TTpayhaTIKOTATA VA

TTPOWBACOUV TNV KAIVOTOMIO KAl OXI va T OTAUATACOUV.

3.2.2 Cue utilization theory

H Bewpia autr TTapéxel éva eAKUOTIKO TTAQICIO HEOW TOU OTToioU agloAoyouvTal Ol
QVTIANYEIG TWV KATAVOAWTWY YyIa TNV TTOIOTNTA TWV TTPOIOVIWY IOIWTIKAG ETTWVUMIAG.
2UPQWVA PE QUTAY, Ta TTPOIOVTA TTEPIAAUPBAVOUV £€va GUVOAO XOPAKTNPIOTIKWYV {cues) TTou
MTTOPOUV vVa €EUTTNPETAOOUV WG OEIKTEG TTOIOTNTAG YIA TOUG AYOPACTEG .

Ta xapakTnpPIoTIKA gival eEWTEPIKA (extrinsic) A ecwTEPIKA (intrinsic) 3Ta extrinsic
cues ouvoEiovTal TTEPIPEPEIOKA E TO TTPOIOV, TT.X. ETTITTEDO TIMNAG, ETTWVUMIA, CUOKEUAOIQ,
dvopa Aiavéptropou, diagrpion®®. Ta intrinsic cues €ival Ta XapaKTNPIOTIKA Tou iSIou Tou
Baoikou TTpoIdvTOog, TT.X. CUCTATIKA, YEUON, Apwia, upr}, CUVOAIKN TTOI0TNTA.

Ta CUYKEKPIPEVA XAPOAKTNPIOTIKA TTapdyovTal CUPNQWVA JE TIG agieg TTPOBAEWNG Kal
eummoToouvng. H predictive value eival o BaBudg oTOV OTTOI0 OI KATAVAAWTEG CUVOEOUV
éva XOPAaKTNPIOTIKO WE TNV TToI0TNTA Tou TTPOoiovTog. H confidence value eival o BaBuog
OTOV OTT0I0 Ol KATAVOAWTEG EUTTIOTEUOVTAI TNV IKAVOTNTA TOUG VO XPNOIUOTIOIOUV KAl va
agloAoyouv auTo TO XOPAKTNPIOTIKO PE aKPiEla. Ta XapakTnPIOTIKA TTOU €X0OUV Kal TIG U0
agieg uPnAEG DEXOVTaI TO EYAAUTEPO BApog oTn diadikaoia agloAdynong TnG TToI0TNTAG.

Ta amoteAéopara TG épeuvag Twv Richardson, Jain kai Dick (1994)*5eixvouv Ta

€gng:

%" Collins - Dodd Colleen and Lindley Tara, "Store brands and retail differentiation: the influence of store
image and store brand attitude on store own brand perceptions”, Journal of Retailing and Consumer
Services, Volume 10, 2003, pp. 345 - 352

Dick Alan, Jain Arun K. and Richardson Paul S., "How consumers evaluate store brands",

Journal of Product and Brand Management, Volume 5, Number 2, 1996, pp. 19 - 28 * Richardson Paul S.,

Jain Arun K. and Dick Alan, "Extrinsic And Intrinsic Cue Effects On Perceptions Of Store Brand

QualityJournal of Marketing, Volume 58, Issue 4, October 1994
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% AvegdptnTa a1rd TNV TTPOIOVTIKY KATNYOPIa ) TIG TIPAYUATIKEG dIAQPOPEG CUCTATIKWY,
TA OUOTATIKA TIOU OUVOEOVTAl ME TA ECWTEPIKA XAPOKTNPIOTIKA TwV €OVIKWV
ETTWVUMIWV OEXOVTAI TTIO €UVOIKN agIoAOyNon Ot OXEON ME TA OUCTATIKG OTav

OUVOEOVTAI JE TA ECWTEPIKA XAPAKTNPIOTIKA IDIWTIKWY ETTWVUNIWV.

X/
°e

O1 eMOPACEIC TWV ECWTEPIKWY XOPAKTNPIOTIKWY EEAPTWVTAI OTTO TNV E£TTIOPACT TWV
ECWTEPIKWV XAPAKTNPIOTIKWY. AuTd onuaivel OTi Ol TIPOODOKIEG TTOU dnuIoupyouvTal
aTTo Ta EEWTEPIKA XAPAKTNPIOTIKA £TTNPEACOUV TNV AgIOAOYNON TNG TTOIOTNTAG ATTO
TOUG KOTAVOAWTEG.

s Tbéoo yia TIG IDIWTIKEG OO0 KAl yIa TIG €OVIKEG €TTwVUMieg n TvTIAauBavduevn

ToIOTNTA OUVOEETAl TTIO OTeEVA HE TNV €mMOuUpia ayopdg o€ OXEOn ME TNV
avTiIAauBavépevn value for money.

% Ta Tpoidévra 1ou cuvdéovtal pe private labels afloAoyouvtal 1o BeTIKA GoOV

agopd Tn value for money o€ oxéon UE TIG €OVIKEG UAPKES. QOTOCO, OI AIOAOYAOEIG
Oev gival TOoO0 UWPNAEG OTTWG avapéveTal otn BAon Tou PeyEBOUG TNG EKTTTWONG TWV
TiJwv. Paivetar 611 N XaunA avTiAauBavouevn TToI0TNTA Twv private labels
avTIoTOBWICE! TIG BETIKEG avTIOPATEIS YIA TN XOUNAN TIPN.
AvUo xpoévia apyotepa, ol idlol peuvnTEG TTApoUdiaoav Ta €EAG ATTOTEAECUOTA YIA
TNV agloAdynon Twv private labels atmé Toug kaTavaAwTéc™:

s Ta Tpia EOWTEPIKA XOPAKTNEIOTIKA TTOU OUVOELOVTAl TTEPICOOTEPO ME TNV ETTIAOYN
MApPKaG €ival N ouvOAIKr TNG TToIdTNTA, N ALIOTTIOTIA KAl TEAEIOTNTA TWV CUCTATIKWYV
Kal n yeuon.

s Ooov agopd Ta ELWTEPIKA XAPAKTNPIOTIKA, N TIMA, N ETTWVUUIA, N CUCKEUOOIa Kail n

dla@ApIon €ival auTtd TToU XPNOILOTTOIoOUVTAIl TTEPICOOTEPO.

0 Dick Alan, Jain Arun K. and Richardson Paul S., "How consumers evaluate store brands", Journal of

Product and Brand Management. Volume 5, Number 2, 1996, pp. 19 - 28
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% H xpnon Twv xapakTnpIoTIKWV WG OEIKTEG TTOIOTNTAG dIOPEPOUV ONPAVTIKA avaAoya

ME TN POTIN TWV KATAVOAWTWY YIa TV ayopd private labels.

e O1 KATavaAWTEG TTOU Eival TTEPICCOTEPO ETTIPPETTEIC OTNV ayopd store brands
gival Aiyotepo moavé va Bewproouy TNV eTwvUdia wg deikTn TNG yeuong Tou
TIPOIOVTOG 1) TNV UWNAGTEPN TIKA WG OEIKTN UWNAOGTEPNG TTOIOTNTAG.

e O1 KATaVaAWTEG TTOU €ival TTEPICCOTEPO ETTIPPETTEIG OTNV ayopd store brands
eTnpeddovTal AlyoTEPO ATTO TA ECWTEPIKA XAPOKTNPIOTIKA OTaV agloAoyouv

TNV TTOIOTATA TOU TTPOIOVTOG.

3.2.3 KpitApia EmiAoyng Kair AvtiAapBavopeva XapaktnploTikd: MNapdayovreg MNMou
Etmrnpedlouv Tnv Emlupia Ayopdg

H peAétn Twv BehoUToou, MoukhioTdvn kai Mutinho (2004f* avéAuoe Tnv ayopaoTikh
OUNTTEPIPOPE TWV TTPOIOVTWY IDIWTIKAG ETTWVUHiag otnv EAAGda kal Tn ZkoTia. Avaueoa
OoTa aTTOTEAEOPATA, LEXWPIEl TO €ENG: TTAPOAO TTOU N TIPK KAl N CUCKEUACOia agioAoyouvTal
TEPICOOTEPO OTA private labels oe oxéon e TIG €OVIKES eTTWVUNIEG, Ta private labels gival
QVTIANTITA WG TTPOoIOVTA UWnARg Troidétntag. H mpootrddeia Twv AlavéUTTopwy va Ta
ETTAVATOTTOOETHCOUV TAV YOVIUN.

QoT1600, N guTTEIpia TWV KATAVOAWTWY aTTO Ta private labels, Ta kpithpia €1TIAOYAG
TTOU XPNOIYOTTOIOUV Kal Ol avTIANWEIS Toug dla@épouv avapeoa otnv EAAGDa Kal Tn ZKoTia.
levikd, o1 'EAAnveg eival ANiyotepo eCoikelwpévol pe T1a  private labels, agloAoyouv
TTEPICCOTEPO TTAPAYOVTEG OTTWG TNV ETTIKOIVWVIA KAl ToV auBopunTiond 6tav ayopdlouv
TTPOIOVTA IBIWTIKAG ETTWVUMIag kal gival Aiyétepo TpdBupol va ayopdoouv O€ OXEON ME
TOUG 2KOTO£COUG.

Mo ouykekpIpéva, N Epeuva TTAPEIXE Ta EAG EVDIAPEPOVTA EUPAUATA:

o Ta TTPOIOVTIKA XAPOKTNPIOTIKA crra oTroia o1 KAatavaAwTtég divouv éugacn otav

ayopalouv  NIQVEUTTOPIKEG  ETTWVUMIEG Olo@EPOUV  ATTO  QUTA  TwV  EBVIKWV
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ETTWVUMIWY. O1 TTapAyovTeG OTOUG OTToioug diveTal £ugacn KaTd Tnv ayopd private
labels €ival katd o€ipd n TIUA KAl N CUCKeEUaoia, o€ avTtibeon Pe tn dla@APION TTOU
agloloyeital TTEPIcTOTEPO YIA TIG EBVIKEG ETTWVUIEG.

O1 kaTavoAwTéG ek@PAlouv OIOPOPETIKEG ATTOIVEIE 000V a@opd Ta dUo €idn

mpoidviwv. Ooov agopd oTa private labels, n EAKUOTIKI} CUOKeEuaaoia gival auTr} TToU
BaBuoAoyeital uwnAoTEPA, VW N avTIAapBavouevn yeuon / dpwua agloAoyeital o
BETIKA yIa TIG €OVIKEG €TTWVUIEG. Eival agloTTpOoeKTn N avTiAnyn TwWv KATAVAAWTWV
OTI Ta private labels mpoogépouv AlyoTepn value for money kai dev éxouv 10G¢Ia
yeuon / dpwpa PE TIG EBVIKEG ETTWVUIES, TTAPOAO TTOU BewpeiTal OTI €xouv KAAUTEPN
TTOIOTNTA KAl TTI0 EAKUCTIKA) CUOKEUQOIa.

H oikelétnta Twv EAMAVWV Kal TwV ZKOTOECWV PE TIG AAVEUTTOPIKEG ETTWVUUIEG
dla@épel. Zxedov 1o 1/3 Twv EANAvwy dev £xouv ayopdoel TToTE €va private label,
EVW TO AVTIOTOIXO TTOOOOTO YIA TOUG 2KOTOECOUG gival KATW Tou 3%.

MapdAAnAQ, o1 KaTavaAwTEG TwY dUO XwpPwV divouv dIaQoPETIKA £upacn o€ OAa Ta

KpITApla  €mMAOYAC TToU  €EeTAOTNKAV  OTAvV  ayopdldouv  TTPoiovTa  IIWTIKAG

ETTWVUNIAG. MNa Toug 2KOTOECOUG KATAVAAWTEG, O TTIO ONPAVTIKOG TTApAyovTag ival
N avTaTTOKPIOoN OTIG TIPOODOKIES TOUG, EVW YIa TouG ‘EAANVESG n ouokeuaoia. ETTiong,
oTn ZKoTia Bewpouv TNV TIUA Kal TRV avTIAauBavOuevn TToI0TNTA WG TTIO CHPAVTIKA
KpITApla oe oxéon pe TNV EAAGSa. O1 dlagopég autég UTTopei va o@eilovtal oTn
OIAQOPETIKA KOUATOUPO Twv U0 Aawv, OPwG, KAt BAon, €ival aTToTEAECUA TOU

OIaQOPETIKOU BaBUOU €EOIKEIWONG KAl EUTTEIPIOG.

O1 Zkotoélol TTapoucidlovTal o TTPOBUPOI va ayopdoouVv Kal va aAAd¢ouv Tn
oupTTEPIPOPG TOUG aTtrévavTl oTa private labels, auédvovrag tn xprion Toug o€
oxéon Me Toug ‘EAAnveg. ETITTpOoBeTa, av gival IKavoTToinuévol Pe éva auTd, €ival
mo mlavd va dokiydoouv TETOIOU €idoug TTpoidvTa amd 1o idlo | kal aTrd

OIAQOPETIKA KATOOTAUATA O€ OXE0N UE TOUG 'EAANVEG.
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o KoAutepor deikteg TTPOBAEWNG TNG eTTIBUNIAG avopdg evog private label sival kata

oeIpa n eTTaARBeuon TwWV TTPOCdOKIWY, N ONUAcia TNG TINAG, N ouxvoTNTa ayopdg, N
avTIAauBavopevn TToI0TNTA TNG IBIWTIKAG ETTWVUHIAG KAl N onUacia TnG TToioTNTOG
Twv private labels. Oco peyaAuTtepn €ival n ocuxvotnTa ayopds 1000 PIKPOTEPN N
emBupia ayopdg evog private label, evw OAeg o1 uttOAoiTTeg  pETARANTEG
ouoxeTiCovTal BeTIKG pe TNV TTPOBE0N ayopdg.

o TENOG, n IKAVOTTOINON TWV KATAVOAWTWY €VOG OUYKEKPIUEVOU supermarket atro Ta
private labels cuoxetiCetal TTOAU OeTIKG pe TNV €TMIOUMIA VO PEIVOUV TTIOTOI O€ AUTO.
Emiong, n Ikavotroinon amd Ta store brands evog supermarket atroteAei KAAO

OeiKTNG TTPOBAEWNC TNG TTIOTOTNTAC OE AUTO TO supermarket.

3.2.4 Mia CUNTTEPIPOPICTIKA TTPOCEYYION
H pelétn tou - MmaAta (1997)* e€étaoe TV €mpPPOR CUPTIEPIPOPIKWV
IDIOTATWY TOU KATAVOAWTA OTNV ATTOQACN YIa ayopd TTPOIOVIWV IDIWTIKAG ETTWVUUIOG.
MeTagU TWV atToTEAEOUATWY gvToTTiCOVTal TA £ENG:

= O1 KaTavaAwTEG TTOU OUVABWG avadnTouv YEIWOEIC TINWV KAl EIBIKEC TTPOCQOPEC

dev €xouv Tnv TAON va ayopdlouv store brands. Autd cival Aoyikd Kabwg Ta
TTPOIOVTA IDIWTIKAG ETTWVUHIOG BpioKovTal HOVIUA O€ XAPNAGTEPES TIMEG Kal OeV
TTPowBoUVTal TOOO CUXVA 000 Ol EBVIKEG ETTWVUIEG.

= AvriBeTa, n TGON TOU KATAVAAWTH va ayopddlel Tn @OnvOoTepn PApKa €XEl BETIKN

ETMPEPONA OTNV €MAOYA PIAG ANIAVEUTTOPIKAG ETTWVUNIAG KABWGS auTtr £xel ouvhBwg
TN XAPNASTEPN TIKK TNG KATNYOPIAG.
= H xaunAl 1yl oAAG Kal N TPOTIUNON TOu KatavaAwTh yia private labels

eTnpedlouv TNV €TMAOYA yia ayopd Toug, KATI TTOU QVTAVAKAG TIC ONUOVTIKEG

*! Baltas George, "Determinants of store brand choice: a behavioral analysis", Journal of Product and
Brand Management, Volume 6, Number 5,1997, pp. 315 - 324

56



TTOIOTIKEG BEATIWOEIG TTOU £XOUV Yivel Ta TeAeuTaia Xpovia. QoTdéoo, n onuacia
TWV XAPNASTEPWY TINWV ATAV Aiyo uynAdTEPN.

H ayopd Tng MIAVEPTTOPIKAG ETTWVUMIOG €ival TTio TOav 6Tav 0 KATavaAWTAG
gival BéBaiog o1l Ba €xel IkavotroINTIk ammédoon. Aaufdvovrag utown TO
OTEPEOTUTTO TWV private labels wg pia piyokivouvn evOAAGKTIKA, N £E0IKEIWON
gival €vag onUAvTIKOG TTAPAYOVTAG TNG ETTIAOYNG TOU KATAVOAWTA KAl CUVOEETAI
ME TNV €uTTEIpIA OTTO TO TIPOIOV TTOU €XEl OUAAEXBeEi HEOW TNG XProng Tou
TTPOIOGVTOG KAl TWV dPACTNPIOTHTWV HAPKETIVYK.

EmiTA€ov, €ival onuavTiKi Kal N WUXoAoyikh eyyutnTa. dnAadn To Taipiacua Tou

TIPOQIA TNG ETTWVUUIOG YE TNV AVTIANWN TOU KATavaAwTH yia Tov €autd Tou. H
XaunAou TTpo@iA, TpooBdoiun eikéva Twv private labels og cuvduaoud pe TNV
ENeIYn dla@ApIoNG, TTEPA atrd TNV ETAIPIKE, ONMIOUPYEI PIa €IKOVA TTOU €AKUEI
OUYKEKPIMEVOUG KATAVOAWTEG. EmTTAéov, n uttdoxeon KAANG TroidTNTAG O€
AOYIKR} TINA odnyei oTnV eviUTTWON MIOG «EEUTTVNG ETTIAOYAG» TTOU UTTOPEI va
TTAPOKIVAOEl OPICHEVA ATOMA.

H onuacia Tn¢ amdékTNoNG TN OWOTASC PAPKAS CUOXETICETAI APVNTIKA PE TNV

poT1T) TTpo¢ Ta private labels. O1 KATavoOAWTEG PE €1I0IKEG ATTAITAOEIS OTTO TNV
Katnyopia, uwnAni avAaueitn Kal IoXUpEG TTPOTIPNOEIS VIO OUYKEKPIUEVEG HAPKEG
OUVOEOVTAI JE TIG EBVIKEG ETTWVUUIEG. AUTEG TTAPEXOUV IV AOQOAL EVOAAAKTIKA,
TTIO ATTOOEKTI) O€ CUYKEKPIUEVEG KATAOTACEIG (TT.X. VIO KOAECOUEVOUG).

e O apBudc TWV ETTWVUUIWY TTOU £vac KATavaAwTnC €xel OOKIUAOEl TUVOEETAI

apvnTIKA PE TNV ETTIAOYA MIAG AIQVEUTTOPIKAG ETTWVUHIAG. AUTO QVTIKATOTITPICE!
Kal PEYOAUTEPN AVAMEIEN TOU KATAvaAwTr) OTnv Kartnyopia. KaravaAwTég ue
MEYAAN avapeign Teivouv va treipapaTiovTal e OOKIPES OIAPOPETIKWV NOPKWV
TTPOKEIMEVOU va DIAPOPPWOOUV TTIO BEBaIEG ATTOWEIG KAl TTPOTIMAOCEIS YIA TIG

O106€01uEG EVOANOKTIKEG.
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e AvTiBeTa, N OUVOAIKA IKAVOTTOINON ME TNV TTPOIOVTIKA KaTnyopia eTTnpeAadel

BeTIKA TNV €AoYy} €vog private label. O1 katavaAwTég TTOU dIAPNOPPWVOUV
EUVOIKEG a&IOAOYAOEIS yIa TNV KaTnyopia wg oUVOAO Teivouv va €xouv
XOUNAGTEPO AVTIAAUBAVOUEVO KivOUVO.

e H ouxvdétnTta avopdg TnG Katnyopiag £xel BeTIKN emmidpacn. O1 Bapeig XpNGTTES

KAl Ol KATAVOAWTEG WE UWNAEG TTOOOTIKEG ATTAITAOEIS €ival Mo Teavo va
AyopAOoOUV HIa OIKOVOUIKOTEPN EVAAAAKTIKA AOYW CNPAVTIKAG ££0IKOVOUNONG.
Ta TTapatrdvw atroteAéopara BETouv onPavTikA ¢nTAuata yia 1 dloiknon Tng
ANlavepTTopIKNG eTTwvupiag. O ayopaoThg Twv private labels @aivetal va gival euaicbnrog
oTnV TIUA aAAG OXI Kal oTNV TTPowBNaon, KATI TTOU aVABEIKVUEI TNV AVAYKAIOTNTA CUVEXWG
XouNAWvV TiHwv. H onpacia Tng e€oikeiwong e Tn Hapka odnyei oTnv avaykn yia deiypara
1 TTAKETA OOKIKNG VOGS TTPOIOVTOG AIAVEUTTOPIKAG ETTWVUHIag. ETTpdoBeTa, n onuacia tng
WUXOAOYIKAG €yyuTnTaG TTPORAAEI TNV AVAYKN OUYKEKPIMEVNG TOTTOBETNONG TOU private
label yia éva ouykekpipgévo TuAua KatavaAwTwv. MapdAAnAa, Adyw Tou 0TI 0 ayopaoTAg
Twv private labels ayopddel o ouxvd TV KATNyopia avadelKVUETAI N EUKAIPIA EI0AYWYNG

OUOKEUOOIWYV OIKOYEVEIOKOU PEYEBOUG KAl TTAKETWY TTPOCPOPWV.
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3.2.5 O avtiIAapBavopevog Kivouvog

O «kivduvog 1Tou avTIAauBAavovTal oI KATAVOAWTEG aTTO TNV ayopd €VOG TTPOIOVTOG

EXEI CUPTTEPIANGOET PETALU TWV PETABANTWY PEAETNG TTOAAWYV EPEUVWV.

Mia €pguva TTouU £XEl EOTIAOEI TO EVOIQPEPOV TNG OTO BEPA AUTO ATTOTEAEI AUTH TWV

Batra kai Sinha (2000)*, n oToia £€€TaeI TOV KiVOUVO O€ TPEIC HOPPEC:

O KivOUVOG WG «OUVETTEIEG TTPAYMATOTTOINONG MIaG AavBaouévng ayopdc». H
avTiAnwn autr augdvel Tnv ayopd private labels kAT TTou dgixvel OTI O AVTIANTITEG
EMTITWOEIS MIAg AavBaouévng ayopdg eival PeEYaAUTEPEG OTAV Ol DIAPOPETIKES
MAPKEG OTNV KATNYOPIa QVTIMETWTTICOVTAI 0av ONUAVTIKEG OlIAQOPOTIOINCEIS OTNV
TToI0TNTA.

O kivduvog wg «dlagopoTtroinon toldTNTagy. O1 KatavaAwTEG ayopdlouv AlyoTepa
private labels edv Ta 0QEAN TNG KATNYOPIAG ATTAITOUV TTPAYMATIKA dOKIUR / EUTTEIpia
avti yia oTtAf €épeuva Twv TTANPOPOPIWV TTOU [BPiCKOVTAl OTn CUCKEUQOia. 2TO
OUYKEKPIMEVO HOVTEAO, TO EUTTEIPIKA XOPAKTNEIOTIKA 0dnyoUuv o€ HEYOAUTEPN
avTiAauBavépevn  dlagopoTroinon otV  TToI0TNTA  KOBWGS  Kal  PEYAAUTEPEG
EMTITWOEIG AavBaouévNG ayopds, PE CUVETTEID KAl ATTO Ta OUO TNV WEIWON Twv
ayopwyv Twv private labels .

O Kkivduvog WG «egepeuvnTikn EvavTl  EUTTEIPIKAG @UONG TWV  TTPOIOVTIKWV
XOPAKTNPIOTIKWV». H onuavTikdTEPN avnouyia evog KaTtavaAwTr) KaTtd Tnv amoeacn
aAayng atrd €Bvikrp o€ 1I0IWTIKN ETTWVUMIa €ival 0 BaBudg apeBaidtnTag yia tnv
moiétnTa  Twv  private labels. Mia TTPOIOVTIKA  KOTnyopia HE  EUTTEIPIKA
XOPAKTNPIOTIKA, OTTWG N yeuon, odnyei o€ HEyOAUTEPN QVTIANTITH avnouxia yia tnv
TToIOTNTA O€ OXEON ME MIO KATAYOPIa PE MOVO €CEPEUVNTIKA XAPOAKTNPIOTIKA, OTTWG

€va TTPOIOV PE TUTTOTTOINPEVA CUCTATIKA TTOU TTEPIYPA@OVTAl TTARPWG OTNV ETIKETA.

*2 Batra Rajeev and Sinha Indrajit, "Consumer - level factors moderating the success of private label
brands", Journal of Retailing. Volume 76, Number 2, 2000, pp. 175-191

59



lNna 1o Adyo autod, ol AlavéuTropol TTPETTEl va BACouv 600 TO duVATOV TTEPICOOTEPEG
QVTIKEIMEVIKEG TTANPOQPOPIEG YyIA TA OUCTATIKA KOl TRV TToI0TNTA  TTOPAywyng oTn
OUOKEUQOIA, YIO VO JEIWOOUV TNV aVOOPAAEIQ TOU KATAVAAWTH.

O Del Vecchio (2001)* diaxwpilel TOV KivOUVO G€ AEITOUPYIKO, XPNHATOOIKOVOMIKS Kl
KOIVWVIKO. KaBwg o1 KATavaAwTEG €TTIAEYOUV PETALU €OVIKNAG Kal IDIWTIKAG ETTWVUUIOG
€CI00PPOTTOUV PETALU QUTWV TWV HOPPWY KABWG KAl Tou ETTITTEDOU TOU KIVOUVOU OTOV
OTTOIO €KTIOeVTAL.

O Aciroupyikd¢ KivOuvog cuvdEETal E TNV TTOAUTTAOKOTNTA TNG KATNYOPIAG TOU TTPOIOVTOG,

TIG DIAQOPOTTOINCEIG TTOIOTNTAG TNG KATNYOPIAG KAl TO HECO XPOVO PETALU TWV ayopwy TNG
KATNyopiag.
= H épeuva £6€1Ee OTI 01 IoXUPOTEPOI BEIKTES TTPOPRAEWNGS TNG BETIKAG avTiAnywng yia
TNV TToI0TNTA TOU private label gival n éAAelwn TTOAUTTAOKOTATAG TNG KATNyopiag
TOU TTPOIOVTOG KAl OI JIKPEG DIAQOPOTIOINCEl TTOIOTATAG.

O xpnuarooikovouikOg Kivduvog OuvOEETAl HPE TO €TTTEDO TIUAG TNG TTPOIOVTIKAG

KaTnyopiag.
= H miyA €ivar onuavtikog O€iktnG TTPORAeWnS piag BeTIKAG avTiAnwng yia Thv
TToIdTNTA Tou private label. Oco 1o TTiTTEdO TIUAG TNG KATNYOPIAG QUEAVETAI TOOO
QugaveTal Kal n avriAnyn yia TV TToI0TATA TOU TTPOIOVTOG IDIWTIKAG ETIKETAG.

O KoIvwVvIKOC Kivouvoc ouvdéeTal PE TIC OUMPBOAIKEC TITUXEC TNG KaTavAAwong Tng

KATNyopiag.
= O1 KatavaAwTES TToU BAETTOUV TIC JAPKES WG GUKBOAQ yelong Kal aglwyv yia TOUG
XPNOTEG TOUG Eival TTIO ETTIPPETTEIC OTN dIAPNOPPWON BETIKAG avTiAnwng yia Ta

private labels. H B¢tk autl oTGon WGTTOCO WETPIACeTal aTmd Tnv dnudoia

*3 Del Vecchio Devon, "Consumer perceptions of private label quality: the role of product category

characteristics and consumer use of heuristics", Journal of Retailing and Consumer Services. Volume 8,
2001, pp. 239 - 249
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XPron NG KaTnyopiag Tou TTPoiovTog, TTAPOAO TTOU TO OTOIXEIO auTtd Ogv eival
ONMAVTIKOG TTapAyovTag dIaudp@wong TG avtiAnyng yia TIG AIAVEUTTOPIKEG

ETTWVUHIEG.

Y¢ TTapduoIa CUPTIEPAOTHaTA KatéAnEav kai ol Semeijn, Van Riel kai Ambrosini (2004)**:

e H otdon ToUu KOTAVOAWTA aTTEVAVTI O€ €va TTPOIOV AIQVEPTTIOPIKAG ETTWVUMIOG
OUVOEETAl ApvNTIKA PE TOV AEITOUPYIKO KivOUVO TTOU OXETiCeTal PE TN OUOKOAIQ
TTAPAYWYNG TOU TTPOIOVTOG ATTO TO AIQVEUTTOPO.

e H otdon TOU KOTAVOAWTH OTTEVAVTI O€ €va TIPOIOV AIQVEUTTOPIKNG ETTWVUMIAG
OUVOEETAl APVNTIKA HME TOV KOIVWVIKO-WUXOAOYIKO KivOUVO TTOU OXETICETAI PE TN
XPrion Tou TTPOoIOVTOG.

e H otdon Tou KOTAVOAWTA aTTéEvaAvVTI O€ €va TTPOIOV AIQVEUTTOPIKAG ETTWVUMIOG
OUVOEETAl OPVNTIKA HE TOV XPNMUATOOIKOVOUIKO KivOUVO TTOU OXETICETAl PE TN
d1agpoPOTToINCN TTOIOTATAG OTAV TTPOIOVTIKI) KATNyopid.

O1 gpeuvnTég etmiong cuptmépavav 0TI O AEITOUPYIKOG KAl KOIVWVIKO- WUXOAOYIKOG
KivOUVOG PTTOPEI VO JETPIOOTEI ATTO TOUG TTAPAYOVTEG Tou OXedlaouou, Tou merchandising
Kal TNG €EUTTNPETNONG, TTOU OUVOETOUV TNV €IKOVA TOU KATAOTAUATOS (OTTWG Ba douue oTnv
ETTOPEVN UTTO-EVOTNTAQ).

H épeuva Twv Erdem, Ying kai Valenzuela (2004)* e€étaoe kal BpAKe ONUAVTIKEC
yla TnVv emmITUXia Twv private labels T1ig €¢A¢ diaoTdoelg Tou avTIAapBavopevou KivoUvou:

a) TTPONYOUMEVN aBeBaIOTNTA TOU KATAVOAWTH VIO TIG AIQAVEUTTOPIKEG ETTWVUHIES

(XaunAn),

* Semeijn Janjaap, Van Riel Allard C. R. and Ambrosini Beatriz A., "Consumer evaluations of store
brands: effects of store image and product attributes”, Journal of Retailing and Consumer Services, Volume
11, 2004, pp. 247 - 258

> Erdem Tulin, Ying Zhao, and Valenzuela Ana, "Performance of Store Brands: A crosscountry Analysis of

Consumer Store-Brand Preferences, Perceptions, and Risk", Journal of Marketing Research, Volume 41,

Issue 1, February 2004
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b)

OUVEXNG TTAPOXI €VOG €TMITTEOOU ATTOOO0NG, KAVOVTAG TNV EUTTEIpIA XPRONG MIA
TTEPICTOTEPO DIAYVWOTIKA TTNYH TTANPOPOPNONG YIA TO ETTITTEQO TTOIOTNTAG KAl
Ol KATaVaAWTEG €ival TTEPICCOTEPO €uaiodnTol OTNV TIPK, AIyOTEPO €uaioBnTOl OTNV

TTOIOTNTA KAl ATTOOTPEPOVTAl AlyOTEPO TOV KivOUVO.
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3.2.6 ETidpaon Tng TTpooRAwWONG, TNG EIKOVAG KAl TNG aloONTIKAG TOU KATAOTHHATOG
Katd Tnv agioAéynon Twv Private Labels

‘Evag akéun TTapdyovTtag TTou €mOPA OnUAvTIKA oTnv agloAdynon Kal TV ammoQacn
ayopdg evog TTPoIOVTOG IBIWTIKAG ETTWVUMIAG €ival TO idI0 TO AIAVEUTTOPIKO KATACTNHA OTTO
TO oTroio auTtd elodyeTtal. O PETABANTEG TTOU €XOUV €CETAOTEI €ival n TTPOCHAWON TOu
KATOVOAWTA OTO OUYKEKPIYEVO KATAOTNUA, N €IKOVA, TO OVOopa OTTwo E£TTioNg KAl N
aI06NTIKI TOU KOTAOTHPATOG.

Oocov agopd TNV MPOooAAwWON OTO KATAOTNUA, QUTH OCUVOEETAI PE MEYAAUTEPEG
mOavoTNTEG ETMIAOYAG €VOG private label. QoTéoo, Ta voIKoKupIA TTOU €ival TOTA O€ £va
KATAoTnua Teivouv va gival yevikd AiyoTepo TTIOTA o€ dia HApKa, €iTe TTPOKEITAI VI €OVIKNA
ETE Y10 NQVEUTIOPIKA ETTWVUNIO*C.

H g1kéva Tou KataoTAuaTog TTEPIAAPBAve TIG £€NG OIAGTTACEIG: TTOIKIAIQ TTPOIOVTWY,
eCUTTNPETNON ATTO TO TTPOCWTTIKG, ATUOCPAIPA, TIMEG, TTOIOTATA TTPOIOVTWY KAl OUVOAIKN)
gIKOva. SUuQwva pe Toug Collins - Dodd kai Lindley (2003)*, o o onuavrikoi
TTOPAYOVTEG €TTIAOYAG KATAOTAPATOG €ival N TTOIOTATA TWV TTPOIGVTWY, N BOAIKR TOTTOBETIa
Kal n agia. AvtiBeta, Ta TTPOCPEPOUEVA TTPOIOVTA IBIWTIKNAG ETTWVUMIAG gival 0 AiyOTeEPO
ONMAvTIKOG TTapdyovTtag, TTapdAo TTou 10 36% Twv KaTavaAwTwy PaBuoAdynocav autdv
TOV TTapdyovTa TTOAU UWnAd.

Emiong, n idia épeuva £€0c1&e OTI Ta OTOIXEIO TNG €IKOVOG TOU KATAOTHPATOG Eival
ONMAvTIKOG O€ikTNG TTPOBAEWNG TNG EIKOVAG TWV Store brands evw n TeAeuTaia ouvOEETAI UE
TN MovadIKA TOTTOBETNON KABE KATAOTAMOTOG. ZUVETTWG, Ta private labels uytropouv va

XPNoIhoTToINBoUV yia Tn dIaQopOoTToincn TOU KATACTAUATOS OTO JUOAS TWV KATAVOAWTWV.

*® Miquel Salvador, Caplliure Eva M., Aldas-Manzano Joaquin, "The effect of personal involvement on

the decision to buy store brands", Journal of Product and Brand Management, Volume 11, pp. 6-18, 2002

*" Collins - Dodd Colleen and Lindley Tara, "Store brands and retail differentiation: the influence of store

image and store brand attitude on store own brand perceptions”, Journal of Retailing and Consumer
Services, Volume 10, 2003, pp. 345 - 352
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2nNUavTIKO €ival €TTiong TO yeyovog OTI KAl TA TIPOIOVTA IOIWTIKNAG ETTWVUMIAG
MTTOpOUV va OUpBAGAouv oTnv  dIauopewaon TNG avTiAnyng yia Tnv €IKOova Tou
KAaTaoTAMATOG. AUTO 1o0XUEl TTEPICOOTEPO  YIA TA KOTACTHPATA TIOU  TTPOCPEPOUV
QTTOKAEIOTIKA TTPOIOVTA OIKAG TOUG ETTWVUMIAG 1] VIO TA VEQ KATOOTAMATA.

MapaAAnAa, Ta private labels BaBuoAoyriBnkav 1o uwnAd ammd €KEiVOUG TOUG
KATOVOAWTEG TTOU €ival TTI0 TAKTIKOI TTEAATEG TOU KATAOTANATOG, KATI TTOU EPUNVEUETAI ATTO
TN MEYAAUTEPN ECOIKEIWON I EPTTEIPIA TOUG ATTO AUTA.

H peAétn Twv Semeijn, Van Riel kai Ambrosini (2004 amédei€e, etmiong, 6T n
€IKOVA TOU KATAOTAMOTOG UTTOPEI va BewpnBei onuavTIKOG OeikTNG TTPOBAEWNS TNG OTACNG
TOU KATOVAAWTR ATTéEVAVTI O€ PIA ANIAVEPTTOPIKN ETTWVUIA. 110 CUYKEKPIYEVA, HIO EUVOIKA
oTacon OIOUOPPWVETAI ATTO TOUG TTAPAYOVTEG TOU OXEOIOOHUOU TOU KATOOTAMUATOG, TWV
EUTTOPEUPATWY TTOU OIOBETEI KAl TNG €CUTTNPETNONG TTOU TTPoo@EpeTal. QOTOO00, Kavévag
a1TO TOUG TTAPAYOVTEG DIOUOPPWONG TNG EIKOVAG £VOG KATAOTAUATOS OgV gival IKavog va
METPIAOEI TOV XPNMATOOIKOVOUIKO KivOUVO TTOU CUVOEETAI UE TNV ayopd evog private label.

Ooov agopd TNV €TMppon TNG alICONTIKAG TOU KATOOTAUATOG, ONUAVTIKA €ival Ta
oupTrepdopaTta Twv Richardson, Jain kai Dick (1996)*. Ta xopakTnpioTiké Trou
OUVOETOUV [Ia euXApIoTn AIoONTIK €VOG KATAOTAUATOS €ival TO KAIVOUPIA KTipIa JE EUPEIG
SIadPAUOUC, SNUIOUPYIKO OXEDIOOUS, QWTEIVG XpWHaTA, Hoviépvo efomAiopd™® kai
KaBapo TTePIBAAAOV.

H peAéTn ammédeige 0TI N ouvoAIKr) agloAdynon kai TroidéTnTa £vog private label givai
QPKETA XANNAOTEPN OTA KATOOTAMATA TTOU O€ OIOBETOUV TA TTAPATTAVW XOAPAKTNPIOTIKA.
AUTO d¢ev 1I0XUEI YIa TIG EOVIKEG ETTWVUMIES, N agIOAGYNON TwV OTToIWV deV £TTNPEAlETAI ATTO

TNV Al0ONTIKI TOU KATAOTHAUATOG.

Richardson Paul S., Jain Aran K. and Dick Alan, "The influence of store aesthetics on evaluation of
private label brands", Journal of Product and Brand Management. Volume 5, Number 1, 1996, pp. 19 - 28

49 Baaoikd onueia eTTaPRS KaTa TNV €i0000, TTAPANOVI] KAl €000 ToU TTEAATN ATTO TO KATACTNUA
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To Tmapammdvw aTToTEAEOUA Yag odnyei OTO CUPTTEPOCHA OTI AV Ol KATAVOAWTEG
Bewpolv TO KATACOTNHA PN EAKUCTIKO KOl TTAPAUEANUEVO, UTTOPEI VA PETAPEPOUV TIG iDIEG
QUTEG 1010TNTEG KAl OTA TTPOIOVTA IBIWTIKNAG ETTWVUHIOG TTOU TTwAouvtal atrd autd To
Kardaotnua. H avtiAnwn auth, og cuvouacouod Pe Tnv mlavr) TpoUTTdpxouca TTPOKATAANWN
evavTia ota private labels, SuokoAeuel TTEPICOOTEPO TOUG AIAVEUTTOPOUG VA AVTAYWVIOTOUV
TIG EBVIKEG JAPKEG.

QoT1600, cival QUOKOAO yia TO AIQVEUTTIOPO VO TTOOOTIKOTIOINCEl TNV E£TTIOpACN TNG
eTévduong yia Tn BeAtiwon NG aioBNnTIKAG £vog KaTagTThpaTog. H emévduon dpwg auth
TTapéxel "a big bang for the buck” kaBwg dev emdpd pdvo o€ Eva TTPoidv aAAd uTTopEi va
augnoel TNV EAKUCTIKOTATA OAWV TWV Sstore brands Tou KataoTAUaTog. AvTiOeTa, o1 €BVIKEG
ETTWVUMIEG KaAouvTal va dla@nuicouv KABe Trpoidv  EXWPIOTA  TTPOKEINEVOU  va

TTOPAMEIVOUV AVTAYWVIOTIKEG.

3.2.7 Emidpaon TnG TTPOCWTTIKAG AVAMEIENG

O1 Miquel, Caplliure kai Aldas-Manzano (2002)*° efétacav Tnv €TTidpacn TnNG
TIPOCWTTIKAG AVAUEIENG TOU KATAVOAWTA PE TNV TTPOIOVTIKI KATAYOpPia OTnV a1mégpacn yid
ayopd evOg TTPOIOVTOG IBIWTIKAG ETTWVUMIOG.

Ta ammoteAéopaTa TNG €PEUVAG TOUG ETTIRERAIWVOUV TA TTAAAIOTEPA EUPHKATA OTI N
TTPOCWTTIK AVAMEIEN WE TNV KATNYOpPIa TOU TTPOIGVTOG £TTNPEACEI TNV aTTOQPAOCN YIia ayopd
TTPOIOVTWV IBIWTIKAG ETTWVUUIOG, AV KAl EUUECA, OIAUECOU PIag Ouadag HeTaBANTWY. AUTEG
ol JETABANTEG Ba opicouv av n EUPECN AUTH £TTIOPACN OTAV AYOPACTIKY aTTOQacn Ba gival
BeTIKA } ApvNTIKA.

‘Eva upnAoG etTiredo avAueiing otnv oucia onuaivel JeyaAUTEPN yVWwon TnNG KaTnyopiag

TOU TTPOIOVTOG TTOU agloAoyeiTal. AUTOG 0 HEYOAUTEPOG BaBUOG yvwong CUVOEETAl APECA E

% Miquel Salvador, Caplliure Eva M., Aldas-Manzano Joaquin, "The effect of personal involvement on the

decision to buy store brands", Journal of Product and Brand Management, Volume 11, pp. 6-18, 2002
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TOV OpPIOPO IBI0TATWY TOU TTPOIOVTOG TTOU XPNOIMOTTOIoUVTAI VI TNV AYn TNG ayOPAOTIKAG
ATTOQAONG KABWG Kal yia TOV apIOPO Twv POPKWY TTou agloAoyouvTtal, evw Ol dUO QUTEG
METABANTEG (1010TNTEG KAl PAPKEG) AAANAO-CUOXETICOVTAI.

H peyaAuTepn yvwon TG KATNYopiag, v ouvexeia, odnyei o€ pia ueyaAuTepn POTTH

Aa1TOKTNONG AIAVEUOPIKWY ETTWVUMWY. Me GAAa Adyia, 600 PeyaAuTepn n yvwon TTou

KATEXEI O KATAVOAWTNAG yIa TNV TTPGIOVTIK KaTnyopida, TO000 PeyaAUTEPN N TTIBavOTnTa Va
TTPOTIUNBEI N IDIWTIKN ETIKETA.

MapdAa autd, €dv auTh n YJEYAAUTEPN yvwaon odnyei oTnv avtiAnwn o1 ugicTavTal
dIaQoPES TTPOG OPENOG TNG €BVIKAG PapKag, TOTE n €TTIdOPACN OTAV ATTOPACN ayopds TNG
NQVEPTTOPIKNAG ETTWVUMIAG €ival avTiBetn, dnAadn emAMIA yia TNV ayopd Twv private
labels. H teAeuTaia autr) oxéon odnyei oTnV €pPNVEIa TOU TTPONYOUNEVOU ATTOTEAEOUATOG,
onAadr], av 0 KATavaAwTrng Katéxel uwnAo BaBud yvwong TnG KATnyopiag Tou TTPoIovTog
aAAG Bev avTIAauBaveTal dIa@OopPES HETAEU TWV BIAPOPETIKWY EVOAAAKTIKWY, dev Ba rTav
TTapAAoyo va uTroTeBel OTI o€ piIa TETOIA TTEPITITWON £va TTPOIOV IBIWTIKNAG ETTWVUMIOG Ba
TTPOTIUNOEI.

Katd ouvEtTela, KatavoAwTEG JE UWnAO TTITTEQO AVAMEIENG YE £va TTPOIOV, aTrd To
OTTOIO TTPOKUTITEI UYNAOG BaBPOS yvwong TnG KaTnyopiag gival o moavd va ayopdoouv
éva private label 1mpoidv o€ oOxéon ME €KEIVOUG TTOU OEiXVOUV XOUNAOTEPO ETTITTEDO
avAaueIiEng Kal TTPOTIMOUV Ia €BVIKH ETTWVUIA.

O1 mmapdyovteg TTOU TTPOKUTITOUV OTTO TO ETTITTEDO QVAUEIENG TOU KATAVOAWTH
EMOPOUV ONUAVTIKA OTnV amogacn ayopdg TngG IDIWTIKAG ETIKETAG OE MIO KATNyopia
TTPOIOVTOG. 2TNV TTPAYMATIKOTNTA, Ol EPEUVNTEG ONUEIVOUV OTI n TETToiBnOoN 6T n
NIQVEPTTOPIKN ETTWVUHIa Ba gival TTI0 ETTITUXNAG O€ KATNYOPIEG XAUNAAG avapeigng e PTTopei
va YEVIKEUBEI ue dedopévo OTI TO TTITTEDO avAuEIENG EAPTATAI ATTO TOV KATAVOAWTH KOl
TOUG TTEPITITWOIOKOUG TTOPAYOVTEG TTOU UQICTAVTAI TN CUYKEKPIYEVN OTIYUA TNG ayopdg Kal

OxI 17O TO TTPOIOV.
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2UVETTWG, N Yyvwon &€vOog KATavOAWTH yid TNV KOTAyopia TOU TIPOIOVTOG KAl N
avTiAnwn d1a@OpWYV PETALU TWV BIAPOPWYV EVOAANAKTIKWY E€ival Ta OTOIXEIQ TTOU 0dnyouv
TOV KOTAVOAWTH TTPOG TNV ayopd YIag JAPKAG, 1 OTNV TTEPITITWON TToU £EeTACETAI €W, TNV
€AoY MIog €BVIKNG 1 pIag 1I0IWTIKAG eTTwvupiag. Or katavoAwTeéG Twv store brands
OEiXVOoUV HIa TAON KAIVOTOMIAG KAl €ival TTEPICCOTEPO OUVEIdNTOTTOINKEVOI OTAV AduBAavouv

TNV AyopacoTIKY atrogacn.

67



3.2.8 EvaioOnoia oTtnv TIpgNR, avTaywviouog TIHWYV, TIHOAOYIOKE TTpow6non kai price
premiums

H €peuva, TmaAaidotepa oAAG kal TTpdo@aTa, €xel Tpo@odoTAcel Tn Oiebvn
apBpoypagia e APKETEG HEAETEG TTOU A@OPOUV OTNV TIHOAGYNON Twv private labels. 2tnv
evotnTa autr], e¢eTdCovTal BEpata OTTWG N ualIoONoia Twv ayopacTwy Twv private labels
oTnNV TIA, 0 AVTIAyWVIOUOG TWV TIMWY, TA TTPIY TIMWY TTOU TTANPWYOUV Ol KATAVAAWTEG Kal
n TIMOAoyIakn TTpowenon.

levikd, o1 TINEG TV private labels gival uwnAdTEPES ATTO TO TTAPEABOV, KAl JEPIKES
POpPEC TIANCIAJOUV QUTEC TWV EBVIKWV ETTWVUMIWV Y. KEBe BeATiwon oTnV €IKOVA WIOG
IDIWTIKAG JAPKAG METABAAAEI TN dla@opd OTNV EAACTIKOTNTA {NTNONG KAl TO XAOUA TINWV
HETAEU EBVIKWV KAl IBIWTIKWY ETTWVUHIWV PEIWVETOZ.

SOUPWVA PE Ta €upAuaTa Twv Pradeep, Bonfrer kai Song (2002)3, n sicaywyr

EVOG TTPOIOVTOG IBIWTIKAG ETTWVUNIOG AUEAVEI TNV EuaIobN0ia TwV KATAVOAWTWY OTNV TIUA.

H épeuva Twv Batra kai Sinha (1999)°* aoxoAfénke upe Tnv emidpacn Tng
euaiobnoiag otnv TINA 0TV Ammo®acn ayopdg MIOG AIQVEUTTOPIKAG eTTwvupiag. H
evaiobnoia otnv TIPA opideTal WG: N ATTPOBUUIa TOU KATAVOAWTA va TTANPWOEl yia Ta
OIaKPITA XAPOKTNPIOTIKA EVOG TTPOIOVTOG AV N dIAQOPA TINWV Eival UTTEPUETPN.

= H euaioBnaoia Tou KatavaAwTA oTNV TIYA yIA IO KATnyopia TTPoidvTog ival évag

I0XUPOG O€ikTNG TTPORAEYNS TNG aTTOPACNSG ayopds evog TTPOIOVTOC IDIWTIKAG

ETTWVUNIag. Autd odnyei oTo cuptTépacua OTi, av I0XUoOUV Ol UTTOBETEIS OTI N

°' Batra Rajeev and Sinha Indrajit, "Consumer - level factors moderating the success of private label
brands", Journal of Retailing. Volume 76, Number 2, 2000, pp. 175-191

*2 Davies Gary, Brito Eliane, "Price and quality competition between brands and own brands: a value

systems perspective" European Journal of Marketing. Volume 38, Number 2004, pp. 30 -55

*® Pradeep Chintagunta K, Bonfrer Andre, and Song Inseong, °investigating the Effects of Store Brand
Introduction on retailer demand and pacing behavior", Management Science, Volume 48, Number 10, 2002,
pp. 1242-1268

* Batra Rajeev and Sinha Indrajit, "The effect of consumer price conscioushess on private label

purchase", International Journal of Research in Marketing. Volume 16, 1999, pp. 237 - 251
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euaIobnoia TwWv KATAVOAWTWY OTNV TIPR €XEl YEVIKA augnBei, n 1Tpoo@arn
avaTTuén Twv private labels ogeileTal katd éva y€pog o€ auTh TNV euaicobnoia,
TTaPAAANAQ Pe TN BEATIWON TNG TTOIOTNTOG.
= O kivduvog yia Tnv TTPoIovTIKY Katnyopia 1riong emopd aveEdpTnTa 0TNV ayopd
MIAG AIQVEUTTOPIKAG ETTWVUMIOG, OTTWG €XOUV OTTOdEIEEl Kl TTAOAQIOTEPES EPEUVEG.
= QoT1éo0, n avriAapBavopevn AdIKN TIMOAGYNON TwV €BVIKWV ETTWVUPIWY OgV
eTNPeddel aueca Tnv €mmAoyry €vog private label, TTapoAo TTou emTnpeddel TV
evaiobnaoia atnv TIPA.
= H ouvdeon TIUAG - TTOIOTNTAG EXEI APVNTIKN €TTIOPACN OTNV Ayopd MIOG I0IWTIKAG
ETTWVUMIaG, atrodelkvuovTag OTI KATAVOAWTEG PE TETOIOU €idoug “"price- quality
schemas" teivouv va éAkovtal atro TIG TTI0 AKPIPES EOVIKEG HAPKEG.
H onuavTiki BeTIKR oxéon PETALU TNG eualoBnaoiag oTnv TIWA KAl TNG TTPOTINNONG
éxel IPOoPaTa atrodelXOei Kal atrd Tn PeAéTn Twv Karsten, Vishal kai Pradeep (2003)*°. H
OUOXETION EPQAVICETAI TTIO I0XUPH OTIG KATNYOPIEG TTPOIOVTWY TTOU OEV £XOUV OXEON UE TA
TPOQIUA, ATTOOEIKVUOVTAG OTI TA VOIKOKUPIA €ival TTI0 TTBavd va avaTrTuéouv pia 1Ioxupn
TTPOTINNON YIA TIGC ANIQVEUTTOPIKEG ETTWVUMIEG OTIC nonfood KaATnyopieg o€ ox€on ME TA
TPOPIUA.

O avraywvioudg Twv TIHWV MPTTOPEI va dlaxwploTel, oUPdewva pe Toug Raju,

Sethuraman kai Dhar (1995)%°, o€ aviaywviopd TIHWV PETAEU €BVIKWV ETTWVUHIV KOl
METACU €OVIKNG Kal ANIQVEUTTOPIKAG €TTwVUMiag. O uwnAdg TINOAOYIAKOG avTaywvIOUOG
METACU €OVIKWV ETTWVUMILV 00nyei 0 XauNAOTEPN €AKUOTIKOTNTA TNV €loaywyrn €vog

TTPOIOVTOG IOIWTIKNAG ETTWVUMIOG KOl PEIWVEI TO PEPIBIO ayopdg Tou. AvTiBeTa, 0 uwnAog

% Karsten Hansen, Vishal Singh and Pradeep Chintagunta, "Understanding Store Brand Purchase
Behavior Across Categories"”, Working Paper, conditionally accepted Marketing Science, December 10,
2003

**Raju Jagmohan S., Sethuraman Raj, Dhar Sanjay K., "The introduction and performance of store
brands", Management Science, Volume 41, Number 6, June 1995, pp. 957 - 975
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TIMOAOYIOKOG QVTAYWVIOUOG METAGU €BVIKAG KAl I0IWTIKNG ETIKETAG EUVOEI TNV €10AYWYN

€vOog private label kar augdvel 1o pepidlo ayopds Tou. ZUVETTWG, Ol ANIAVEUTTOPOI TTPETTEI VA

AauBdavouv utdywn kai Toug OUO TTapAyovTeg OTaV TIAiPVOUV aTTOQACEIS YIa TA

TTPOYPAUMATA TWV IDIWTIKWY ETTWVUMIWV.

O1 Aggarwal kai Cha (1995)°" efétacav Tnv €Tidpacn NG OPOOTNPIOTATWV

TIVOAOVIOKAO TTo0WBNONO OTIG AYOPAOTIKEG ATTOPACEIS TWV KATAVOAWTWV Twv store

brands. YméBeoav tnv Utrapgn piag ammoAutng TiuAg TTou ovopacav Reference Threshold

Price (RTP), n oTtroia QvTIKATOTITPICEl TN MEYIOTN TIPA TIOU O KATOVAAWTAG E€ival

d1aTEBEINEVOS VA TTANPWOEI YIQ OTTOIOONTTOTE TTPOIOV OE JIA KATNYOPIa Kal ) oTTroida dIa@EPE!

aT1TO KATAVOAWTA 0€ KaTavaAwTh. M

Otav n 1y piag €BvikAG emwvudiag utrepPaivel TNV RTP evdg ayopaoTr], TOTE O
ayopaoTAG Ba ayopdoel To TTPOIOV AIQVEUTTOPIKAG ETTWVUMIOG.

Otav n Tipn Yiog €BVIKAG eTTwWVUHIag gival xapunAoTepn atrd Tnv RTP evog ayopaoTh,
TOTE O AyopaoTAG Ba ayopdcEl TO TTPOIOV EBVIKNG ETTWVUIAG.

H ammé@aon ayopdg eBVIKAG 1 ANIAVEUTTOPIKNAG ETTWVUNIAG OEXETAI ETTIPPON JOVO aTTO
TO OAMPA, TNV atmOAuTn dnAadn TIuA Kal OxI To payvnTiopo, dnAadr 10 KEPDOG 1 TN
¢NUIA TTOU TTPOKUTTITEI ATTO TN dIAPOPA PETAEU TNG TIUAG TNG €BVIKAG ETTWVUNIAG Kal
NG RTP €vog ayopaoTH.

H ammdég@aon ayopds €6vIKNG i ANIAVEPTTOPIKAG ETTWVUNIAG Ogv ETTNPEACETAI OUTE ATTO
TNV TIWA oUTe aTrd TNV TIHOAOYIOKK TTpowenon Tou store brand evw eTTnNPeddeTal ATTO
TAV TIMA KAl TNV TIMOAOYIOKA TTpowBNoN TNG €BVIKAG ETTWVUIOG.

O1 Ailawadi, Neslin kai Gedenk (2001 )*® efétacav 1o Babud oTov OTOIO N

TTPOWONOoN TWV AIAVEUTTIOPIKWY KAl TWV €BVIKWV ETTWVUUIWY TTPOCEAKUOUV TOUG idloug

°" Aggarwal Praveen and Cha Taihoon, "Asymmetric price competition and store vs national brand choice”,

Journal of Product and Brand Management, Volume 7, Number 3, 1995, pp. 244 - 253

Ailawadi, Kusum L., Neslin, Scott A., Gedenk, Karen, "Pursuing The Value-Conscious Consumer: Store Brands

Versus National Brand Promotions", Journal of Marketing, Volume 65, Issue 1, January 2001
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KATavOAWTEG. To OOMIKO POVTEAO TTOU €xTioav Ocgixvel OTI n Xpron Twv store brands
dlapépel atrd TN XPnon tng mpowbnong péoa f €¢w aTTd TO KATAOTNUA. ZUVETTWG
oxnuaTti¢ovTal TEOOEPA THAPATA KATAVOAWTWV:

10. TUAMA TTPOCAVATOAICHEVO OTIG AIQVEUTTOPIKEG ETTWVUMIEG

20. TuARua TPOCAVATOANICUEVO OTNV TTPOWONOTN, ECWTEPIKA I ECWTEPIKN

30. TUAUA TTOU CUPHETEXEI KAI OTIG TPEIG OPACTNPIOTNTEG

40. TURUO TTOU OE CUMMETEXEI O€ KAMia dpacTnpIoTnTa

Ta géEAN TOU TTPWTOU TUAPATOG, TTOU PAG EVOIAPEPE! £DW, UTTOPEI va TTPORAEPOEi 0TN
BAaon wuxoypagikwy XapaKTNPIOTIKWY TTOU TTAPAKIVET TNV ayopd private labels yevikdTtepa,
onAadn Tnv euaicBbnoia oTtnv TIYA, TNV euaioBnoia oTn XaunAf TToIdéTnTa KOl TNV
TTPOCNAWON OTO KATAOTAMA. AnAadr, Ol AyopaOoTEG TWV IDIWTIKWY ETTWVUHIWY JETAPEPOUV
TNV TTPOCAAWON OTO KATACTNUA OTNV €MMOUUia €€oikovounong XPNHATWY, aKOUN Kal €1G
Bapog Tng TToIdTNTAG.

To Béua TnG TTPoWBNONG €LETAOTNKE EKTEVWG Kal atrd Toug Garretson, Fisher kai
Burton (2002)*°. To Bacikd Toug eUpnua sival 4TI n euaiodnoia oTnv agia cuoXeTieTal
BeTIKA e Tn otdon 1600 atévavTtl ota private labels éco kai atrévavti oTnv TPowONOoN
TWV €BVIKWV ETTWVUMIWYV. Katd cuvétreia, TTapoAo TTou n euaiocbnoia otnv agia cupPAAAE
OTNV €PUNVEIQ TNG AITIOG TTOU Ol ayopaoTEG TTANPWYOUV AlyoTEPO, O CUUPBAAAEI 1BIaiTEPA
otn OIGKpIoN METALU Twv OTACEWV aTTéEVavTI OTa private labels kal Tnv TpowBlnon Twv
EOVIKWV ETTWVUMIWV.

Evw n evaiocbnoia otnv aia atroteAei KoIve TOTTO PETAEU TWV KATAVOAWTWY TTOU
KUVNYOUV €EOIKOVONNOEIG TIMWYVY, N avTiAnyn yia TV TIPA o€ oxéon pe Tnv Troiétnta (value
for money) Tou TTPOIGVTOG €XEl TO AVTIOETO aTTOTEAECUA. Na AUTOUG TOUG KATAVAAWTEG, Ol

XOUNAOTEPEG KATA PECO Opo TIUEG Twv private labels odnyei oTnv agloAdynor Toug wg

% Garretson Judith A., Fisher Dan and Burton Scot, "Antecedents of private label attitude and
national brand promotion attitude: similarities and differences", Journal of Retailing, Volume 78, 2002,
pp. 91 - 99
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ANyOTEPO  EAKUOTIKA KAl XOUNAOGTEPNG TTOI0TNTAG. AVTIBETA, QUTOI Ol KATAVOAWTEG
QVTAIMETWTTICOUV TTEPICCOTEPO EUVOIKA TNV TTpowlnon Twv national brands. H TipoAoyiakn
TTPOWONON AVTITTIPOCWTTEUEI VIO QUTOUG £vav TPOTTO va ETTITUXOUV £E0IKOVOUNON XWPIS va
viwBouv o1l BuoiadeTal n TToIoTNTA.

EmmAéov, n autdé-Bewpnon Twv KATOVOAWTWY WG  £EUTTVOI  AYOPAOTEG
QVTITTIPOOWTTEVEI PIa akoun Bdon dla@opoTroincng TNG OTAONG ATTEVAVTI OTA TTPOIOVTA
IDIWTIKAG ETTWVUHIOG KAl OTAV TTPOWON0N TWV £BVIKWY ETTWVUHIWV.

O1 £EuTTvOol ayopaoTEG EVOIOPEPOVTAI VIO TNV £EOIKOVOUNON XPNUATWY aAAG €TTiONG

Kal yla Tov TPOTTO TTou auTr] Ba emiteuxBei. H oxéon NG auto- avriAnyng wg €gutrvol
QyopaoTEG KAl TNG OTACONG ATTEVAVTI GTTNV TTPOWBONoN TwV €0VIKWYV ETTWVUHIWY €ival
IOXUPOTEPN AUTAG METAEU TNG auTO-avTiANWNng w¢ £EUTTVOI AYyOoPAOTEG KAl TNG OTAONG
QATTEVAVTI OTA TTPOIOVTA IOIWTIKAG ETTWVUMIAG. AUTO €pUNVEUETAl ATTO TO YEYOVOG OTI Ol
€EUTTVOI QYOPOOTEG PPIOKOUV CUVOPTTOOTIKO TO KUVAYI TNG TTpowlnong Twv €0vVIKwWV
ETTWVUMIWY, N oTroia dev 1o0XUEl o€ ouvexn BAoN, 0dnywvTag OTNV EUVOIKOTEPN OTAON
QTTEVAVTI O€ AUTEG.

Ta TpIY TIHWV ival éva akOun onuavtikd BEua NG TIHOAOYNONG. ZUNPWVA PE TOUG
Sethuraman and Cole (1999)%°, ta price premiums opifovTal w¢ N PEYIOTN TIPA TTOU Ol
KATAVOAWTEG Ba TTANPWOOUYV YIa JIa €BVIKY ETTWVUUIQ 0€ OXEOoN YE MIA IDIWTIKA ETTWVUHIQ
EKQPAOHEVN WG avaAoyIKA SIa@OopA TIHWV PETAEU TwV OUO ETTWVUMIWY. H ev Adyw €peuva
€€ETOOE TOUG TTOPAYOVTEG TIOU OIOPOPPWVOUV TO MEYEBOG TOUu TIPIM TIHWV. Ta
atroTeAéopaTa £XOUV WG EENG:

» H avrihapBavouevn dia@opd TToI0TATAG €ival O TTI0 ONUAVTIKOG TTApAyovTag

TTOU €¢NYEi TN S1A@OPA TWV TTPIM TIMAG HETAEU KATAVOAWTWY KAl TTPOIOVTWV.

% Sethuraman Raj and Cole Catherine, "Factors influencing the price premiums that consumers pay for
national brands over store brands", Journal of Product and Brand Management, Volume 8, Number 4,
1999, pp. 340-351
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= O1 dNPOYPOYIKEG WETABANTEG @aiveTal VA €ival O BEUTEPOG TTIO ONUAVTIKOG
TTapdyovTtag. Mo ouykekpIYEVA, TA VOIKOKUPIA PECAIOU €100dMUATOG €ival
TTPOBUUA va TTANPWOOUV PIKPOTEPA TTPIY TIUAG OE OXEON ME TA VOIKOKUPIA
uynAou 1 xapnAou €100dnuatog. O1 VeOTEPOI KAl Ol YUVAIKEG KATAVOAWTEG
gival TTpéBupol va TTANPWOOUV PEYOAUTEPA TTPIY TIUAG OE GTXEON ME TOUG
MEYAAUTEPOUG Kal TOUG AVOPEG.

= O1 KaTavaAwTEG Ba TTANPWOooUV PEYOAUTEPA price premiums yia TIG EOVIKEG
MAPKEG O€ KATNYOPIEG OTIG OTTOIEG ayopAlouv AyOTEPO CUXVA, O€ KATNYOPIES
TTOU TTAPEXOUV UWNAR euxapioTnon karavaAwong kal étav n oxéon TINAG -
TTOIOTNTAG Eival IOXUPT).

Otmrwg éxel mpoavo@epBei, Ta TTPOIOGVTA IDIWTIKAG ETTWVUMIAG BeATIWvVOVTAlI OF
ToIOTNTA, YI' AUTO KaI €ival oNUAVTIKO va €EETAOTEI N €KTAON OTNV OTToia £va PECO store
brand TTpoidv utTepPaivel éva péoo national brand tpoidv o€ TToIOTNTA KABWG KAl N
ETTIOPACN TWV TTOIOTIKWY dIAPOPWYV OTA TTPIM TIMWV.

Tnv épeuva auTty Trpaydatotoinoav ol Apelbaum, Gerstner kai Naik (2003)%, o
OTTOi0I  avakaAuwav OTI Ol TIOIOTIKEG OIAPOPEG  TTOIKIAOUV  ONUAVTIKA  PETOEU  TwV
TTPOIOVTIKWYV KATNYOPIWV Kal OTI yId Hia OTIG TEOOEPIG KATNYOPIEG, N MEON TTOIOTATA TWV
IDIWTIKWY  ETTWVUPIWY  €ival  upnAdéTtepn. QoTd00, O €BVIKEG MPAPKES TIMOAOYOUVTQI
ONMAVTIKA uPnAOTEPO aKOUN Kal Ootav £rovTal o€ TroIdétTnTa. OTav n péon TmoidTnTa TWV
€OVIKWV ETTWVUMIWV gival uynAoTEPN, TO PECO TTPIY TIUAG augavetal 0To 50%.

Katd ouvétteia, ol TTOIOTIKEG BEATIWOEIS TWV TTPOIOVTWY IDIWTIKAG ETTWVUHIOG Ogv
TOoug divouv Tn duvaTOTNTA VO XPEWOOUV price premiums. Apda, Ol KATAVOAWTEG TTOU Eival

TTpooavaTtoAiopévol oTnv agia, TTPETTEl va ouvelidNToTToINooUV OTI N ayopd MIAg €BVIKAG

. Apelbaum Eidan, Gerstner Eitan and Naik Prasad A., "The effects of expert quality evaluations versus

brand name on price premiums", Journal of Product and Brand Management, Volume 12, Number 3, 2003,
pp. 154 - 165
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ETTWVUHIag Oev eyyudTal Kal upnAoTePN TTOIOTNTA KAl OTI TA TIPIY TIMAG UPICTAVTAI OKOMN
Kal oTav gival XapnAdTepng mmoIdTnTag.

H xprion Tng TipoAoylokAG TTANPo@opnong atrd Tov KatavaAwTr diagépel avaloya
ME TNV EKACTOTE TTEPITITWON ATTOPACNG. ZUYKEKPIPEVA, Ol TIUOAOYIOKEG ETTIOPACEIG VIO TA
TTPOIOVTA IDIWTIKAG ETTWVUMIAG €EAPTWVTAI ATTO TOUG TTEPITITWOIAKOUG TTOPAYOVTEG TOU
KIVOUVOU YIa TNV KATnyopia TTpoiovTog Kal TNG €IKOVAGS yia To AlavéuTropo. Me Baon autd,
ol Sheinin kai Wagner (2003)%?c€¢tacav TrWe o1 KaTavaAwTéS aglohoyolv Ta private labels
o¢ Tpia ETTITTEdA TIUWV - EKTITWOTN, OVAPEVOUEVN, QVWTEPN - OF TECOEPIG OIAPOPETIKES

TTEPITITWOEIG.

Karnyopia uwnAou Kivduvou - AIavEUTTOPOC XaunANc EIKOvac

O1 karavaAwTéG avTIAauBavovtal uwnAoTEPN TTOIOTATA TOU TTPOIOVTOG IOIWTIKAG
ETTWVUMIOG OTNV AVOUEVOPEVN TIPN O€ Oxéon ME TNV EKTITWTIKA TIUAR. QoTté00, Ogv
avTIAauBavovTtal kavéva KEPOOG oe TroIdTNTA oTnVv avwTepn TiuA. ETTiong, n otdon kai n
TTPOBeon ayopdg ATav UWnAOTEPN OTNV QVAUEVOMPEVN TIUA. 2€ MIa KATnyopia uywnAou
KIVOUVOU Ol KAaTaVOAWTEG aioBdavovTal apeRaidtnTd, n OTroia PEIWVETAI OTaV TTANPWVOUV
MEYOAUTEPN ATTO TNV AVOUEVOUEVN TIMN.

Karnyopia xaunAou Kivouvou - AlQvEUTTOPOC XaUNANC EIKOvVAC

H Ty dev €xel kapia emmitmTwon otnv avriAapyBavépevn ToidtnTta f) T oTdon, yiati
O€ KaTnyopieg XaunAou KivdUvou O KATAVOAWTAG Bev Teivel va ouvdéel TIA - TToIOTNTA.
QoT1600, KABWG N TIPA au&davetal, n TPOBeon ayopdg HeEIWVETAl Adyw Tou BacIOPévou
oTnV TIPA heuristic TTou XPNOIPOTTOIOUV Ol KATAVOAWTES KATA TNV agIOAOYNON KATNYOPIWV
XapnAou Kivoéuvou.

Karnyopia uwnAouU kivduvou - AiavEUTTOPOC UWNAARC EIKOVAC

%2 Sheinin Daniel A. and Wagner Janet,"Pricing store brands across categories and retailers”, Journal of
Product and Brand Management, VVolume 12, Number 4, 2003, pp. 201 - 219
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H oxéon TiunRg kair avmiAapBavouevng TroidtnTag Tou store brand eival OeTIKA
KABWG 0 ANIAVEPTTIOPOG PETAPEPEI QUAA OPEAN TTOU EVOUVAPWVOUV TNV avTiAnyn yia tnv
TTOIOTATA. ZUVETTWG, O KOTAVOAWTAG TTIOTEUEl OTI évag AlIQVEUTTOPOG uywnAou Image
MTTOPEI Va TTPOoo@EPEl Eva UWNARG TToI0TNTAG Store brand o€ avwTepn TIPA. QoTd00, TOCO
Ol OTAOEIG OO0 Kal Ol TTPOBETEIS ayopds ATAV XAUNAGTEPEG OTNV AVWTEPN OE OXEON ME
TNV EKTITWTIKN KAl TNV AVOPEVOUEVN. Z& €va TTEPIBAAAOV UWNAAG €Ikdvag yia TO
NQVEUTTOPO, OI KATAVAAWTEG AGIOAOYOUV TIG IOIWTIKEG UAPKEG MECT OTO AVTAYWVIOTIKO
TTAQIOI0 €BVIKWV ETTWVUMIWY UYPNAOU status. ZT1a €TTTEDA EKTTTWTIKAG KAl AVANEVOUEVNG
TIMAG N 1I0IWTIKA ETTWVUMIA €VOG TETOIOU AIQVEUTTOPOU QVTITIPOCWTTEUEI UYNANR agia o€
oxéon Pe AANeG HApPKEG OTNV TTOIKIAIQ TOU KATAOTAUATOG. QOTOCO0, OTNV AVWTEPN TIUA, Ol

KATaVaAWTEG avTIAapBavovTal xaunAoTepn agia.

Karnyopia xaunAou Kivouvou - AlQvEUTTOPOC UWNANC EIKOVAC

H oxéon TiuAg kal avtiAapBavouevng moldtntag Tou store brand gival BeTIKr) KaBwg
0 NIQVEUTTOPOG TTAPAYEI CUOXETIOEIG TIUAG - TTOIOTNTAG OKOMN KAl OTIG KATNYOPIEG XauNAou
KIvOUvou. Téoo n otdon 600 Kai N TTPOBecn ayopdg NTav XapuNAOTEPEG OTNV AVOUEVONEVN
KAl TNV AQVWTEPN TIUR O€ OXEON ME TNV EKTTTWTIKY. Katd Tnv agloAdynon uIag Katnyopiag
XOaunAou piokou, n XpnMaToolkovoulk Buaoia ptropei va katéxel TpoetExouca Béon o€
oX€0n ME TO KEPDOG O€ TTOIOTATA. ZUVETTWG, OTAV N IBIWTIKA ETTWVUMIA UYnANG €IKOvAg
TIUOAOYEITAI O€ AVAPEVOUEVA 1 UWPNAG €TTITTEDA, AVTITTIPOOWTTEUEI Pia TTPATACN XOUNANG
agiag, d10TI O XPNHATOOIKOVOUIKEG ATTWAEIEG EVOIAQEPOUV TOV KATAVAAWTN TTEPICCOTEPO

aTTo TO KEPDOG OE TTOIOTNTA ATTO TO ANIAVEUTTOPO UWNARG EIKOVOG.
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3.2.8 Mia kAipaka pETPNONG TNG OTACNG OATTEVAVTI OTO TIPOIOVTA ISIWTIKNAG
ETTWVUHIaG

H peAétn Twv Burton, Lichtenstein, Netemeyer kai Garretson (1998)%8iver pia
OAOKANPpwEVN €IKOVA TNG dIAPNOPPWONG TNG AVTIANWNG KAl TNG OTACNG TWV KATAVOAWTWY,
Béua pe To OTT0I0 AOXOARONKE N TTapouca evoTNTA. ZUPPWVA PE TA ATTOTEAEOUATA TNG
£€pEuvag aQuTAG, N oTacn atévavtl oTa TTPOIOVTA IBIWTIKAG ETTWVUNIOG CUCXETICETAL:

Ocoov apdpa TIC AVTIAJWEIC TWV KATOVOAWTWY YId TNV TIUA

e OeTIKA PE TNV evaicOnaoia oTn TIPA
e OQeTIKA PE TNV euaicOnaoia oTnNV TTapoxn agiag

o ApvnTIKA YE TNV QVTIANWN yia TN oX€0N TIUAG - TTOIOTNTOG

Ooov apopd TIC ueTABANTEC UAPKETIVYK

e ApvnTIK& pe TNV TTPOCHAWGN OTN JAPKA
e ApvnTIK& PE TNV auBopuNTIKOTNTA TWV AYOoPWV

e OE€TIKA YE TNV AUTO-B£WPNON TOU KATAVAAWTH WG €EUTTVOC AYOPAOTAG

Ooov agopd TNV Tdon via cuvaAiayn (deals),

= OeTik& PE TO YEVIKO eTTiITTEDO TNG TAONG TOU KaTavaAwTH yia deals
= [lepioodTEPO IOXUPA PE Ta TIHOAOYIOKG €idn deals oe oxéon pe Ta Pn TIOAOYIAKA
€idn

= OeTik& e TNV €EAPTNON TOU KATAVAAWTA OTIG EEWTEPIKES TINES AVAPOPAC

‘Ooov apopd TN cuuTTEoIPOoPd HEoa OTO KATdoTNUA,

® Burton Scot, Lichtenstein Donald R., Netemeyer Richard G., Garretson Judith A., "A scale for
measuring attitude toward private label products and an examination of its psychological and behavioral
correlates”, Journal of the Academy of Marketing Science, Volume 26, Number 4, 1998, pp. 293-306
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= OeTIKA YE TO TTOOOOTO TWV AYOPWYV TTPOIOVTWY IBIWTIKAG ETTWVUNIAG TTOU YivovTal O€
Mia ayopaoTikr) €6puNon Kal eEnyei TN METARBANTOTNTA OTIC AYOPES TWV TTPOIOVTWV
aQuTWV TTEPA aTrd TIG ETMIOPACEIC OAWY TWV TTAPATTAVW TTAPAYOVTWV.

Oocov agopd Ta dnuUOYPA®IKA XAPOKTNEIOTIKA, PBpEOnkav OnNUAvTIKEG OETIKEG

OUOXETIOEIG YE TO ETTITTEDO EKTTAIOEUONG KAI OIKOYEVEIOKOU £I00OMUATOG.
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KepdAaio 4. ZraTioTiKa Ztoixeia Avatrtuéng Twv [lpoidoviwyv

I81wTIKAG ETTWVUliag

Ta 1poidvTa IBIWTIKAG ETTWVUHIAG eu@avioTnkav Tavw atrd 100 xpovia T1pIv o€
ANiyeg TTPOIOVTIKEG KATNYOPiEg OTTWG TO TOdI, Kal CAPEPA gival dIABECIYa OE TTOOOOTO
HEYOAUTEPO TOU 60% SAWV TWV €1dWV PTTakaliKAc.

To pepidlo ayopdg Twv private labels oge doAdpia augnbnke repitrou Katd 1% K&Be
Xpovo tnv 1repiodo 1987 - 1994. H avodikA auTr) TAon ouvexioTnke Kal Tnv TTeEpiodo 1994 -
2000. To ouvoAikd pepidlo ayopdg Twv private labels og doAdpia yia Tnv TTEPiIOdO
AuyouoTog 1999 - AuyouoTog 2000 Atav 141,% Kal TO AvTioTOIXO PEPIDIO O€ POVADES TaV
28,1%.

21a €idn évduong, 1o pepidlo ayopds ot doAdpia To 2000 Arav 36% kai oTa
aBANTIKG UTTOBApaTA TNV Trepiodo 1997 - 8 Atav 33%°. 2.6.1 H avamTuén Twv private
labels og EupwTrn kai AuepIKA

2tnv Eupwtn, kard tnv mepiodo 1993 - 1998 10 OUVOAIKG pEPIdIO ayopdg Twv
private labels au¢fbnke katd 28% evw TO avTioTolXo HEPiIdIO Twv private labels oTig
MEYOAUTEPEG OUTIKO-EUPWTTAIKEG XWPES €ival KATA TTOAU PEYAAUTEPO TOU QVTIOTOIXOU
emédou oTig Hvwpéveg MoAiteieg Tng Apepikic®. Ma Trapddeiypa, doov agopd Ta €idn
MTTAKAAIKNAG, oTn epupavia Ta TPoiovTa IBIWTIKAG ETTWVUHIOG £XOUV UTTEPDITTAACIACEI TO
MEPIdIO TOuG Péoa oTa TeAeuTaia TEooepa xpovia, o€ avtiBeon pe mg H.I.A. 61TOU TO

QVTIOTOIXO MEPIDIO £XEI TTAPAUEIVEI OTATIUO.

64 Raju Jagmohan S., Sethuraman Raj, Dhar Sanjay K., "The introduction and performance of store

brands", Management Science. Volume 41, Number 6, June 1995, pp. 957 - 975

% Steiner Robert L., "The nature and benefits of national brand / private label competition”, Review of
Industrial Organization. Volume 24, 2004, pp. 105-127
Steiner Robert L., "The nature and benefits of national brand / private label competition", Review of
Industrial Organization, Volume 24, 2004, pp. 105-127
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H tmrapatmrdvw tadon odnyei o pia avion dicioduon Twv private labels ava xwpa:
45% otnv EABeTia, 37% oto Hvwpévo BaoiAeio, 22% oTtov Kavadd kai 12% o1ig H.M.A.
AUTEG o1 dIaQOoPEG o@EiAovTal OTN CUYKEVTPWON TNG ayopds, TV TOTTOBETNON Twv Store
brands kai Tnv uaioOncia Twv KaTavaAwTwy otnv TIWAR®’.

H TtTapakdtw €ikOva TTapouciddel Ta HePidIa ayopds Twv TTPOoIOVTWY IDIWTIKAG
ETTWVUNIag (o€ PovAdEG) CUPPWVA PE TTPOCOATN £PEUVA TTOU EYIVE IO Aoyapiacud Tou
2uvdéopou lMapaywywv [Mpoidviwy 1I0IWTIKAG  eTTwvupiag  (PLMA)  peTagu  eTmTd
EUPWTTAIKWY XwpWwv?*. H épeuva autr £3eiEe 6Tl To Hvwpévo Baaileio, n lotravia kai n
aAAia gival o1 Xwpeg OTTOU UTTAPXEI N MEYAAUTEPN avayvwpioIudTnTa TWV private labels
METACU TWV KOTAVOAWTWY KAl N avayvwpioigotnTta autry odnyei Kal otnv ayopd Twv

TTPOIOVTWYV AUTWV.

ANQ eupfuaTta QUTAG TNG €PEUVOG AVAQPOPIKA ME TOUG KATAVAAWTEG eival Ta

akoAouba:

%7 Erdem Tulin, Ying Zhao, and Valenzuela Ana, "Performance of Store Brands: A crosscountry Analysis of

Consumer Store-Brand Preferences, Perceptions, and Risk", Journal of Marketing Research, Volume 41,

Issue 1, February 2004
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H Troidétnta cival ion o€ onuacia pe TNV TIR WG TTAPAYOVTAG ETTIAOYNG €VOG
TTPOIOVTOG IDIWTIKAG ETTWVUNIAG.

Téooepig oTOUG OEKA AIAVEUTTOPOUG ETTIBUPOUV TO KATAOTANA TOUG va TTAPEXEl YIA
EUPEIA TTOIKIAIO TTPOIOVTWV IBIWTIKAG ETTWVUHIOG.

Eival 1repiocdtepol 01 KATAVOAWTEG TTOU €ival «AIlyoTEPO TTIBAVO» va ayopdcouv
€OVIKEG €TTWVUNIEG aTTd AUTOUG TTOU €ival «TTEPICCOTEPO TTIBAVO» O Oxéon PE £va XPOvo
TTPIV.

Ooov agopd TNV AEPIKN, €va aTTO TA TTEVTE EUTTOPEUPATA TTOU TTwAOUVTAI OTA
supermarkets Twv H.MN.A. €ival TTpoiov IOIWTIKAG ETTWVUNIAG €vw Ta private labels
QVTITTPOOWTTEUOUV  éva TUAPA 50 dioekaTopuupiwy  doAdpiwv Twv  AIAVEUTTOPIKWV

ETTIXEIPACEWV OTIC XWPES AUTEC®E,

® Karsten Hansen, Visha! Singh and Pradeep Chintagunta, "Understanding Store Brand Purchase

Behavior Across Categories", Working Paper, conditionally accepted Marketing Science, December 10, 2003
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KepdAaio 5. H katdotaon Twyv private labels otnv EAAGda

H TANpo@opnon OXETIKA PE TA TTPOIOVTA IIWTIKAG ETTWVUNIAG OTN XWPA Pag gival
MO TTEPIOPIOPEVN O oxéon Pe Tnv utmoloirn Eupwrtmn. H dicioduon Toug €ival TTOAU
XOUNAOTEPN O€ OUYKPION PE AAAEG QYOPEG eV DEV UTTAPYXOUV YEPEG QTTODEICEIS yia TNV
avamTugn Toug. Or TTpoBAEWEIG, WOTOCO, OTI O APIBUOG Kal N TTOIKIAId QUTWV Twv
TPOIOVTWY Ba augnbei TTEPICOOTEPO HPE TNV €I0000 PEYAAWV AIQVEUTTOPIKWY OAUCIdWV
otnv €AANVIKr ayopd @aivetal va emmaAnBsuovtal. Or I0IWTIKEG ETTWVUMIEG €ival TTAEOV
O100€01ueG 0€ £va HEYAAO €UPOG TTPOIOVTIKWY KATNYOPIWYV, atrd To uypsd KaBapiopou Kal To
OOUTTOUQV MPEXPI TN CWOTPOPH, EVW TO PPECKO QaynTod Kal TA AAXAVIKA €£XOUV KOAEG
mOAVOTNTEG ETITUXIAG OTNV EAANVIKA ayopd.

O1 vedTEPOI KATAVAAWTEG TTAPOUCIACOUV TTIO BETIKN dIABECN ATTEVAVTI OTA TTPOIOVTA
IDIWTIKAG ETTWVUHIag. O1 AlavéUTTopol TTPooeyyiCouv TNV ayopd Pe dIaPOPETIKOUG TPOTTOUG.
KdaTtrolol TTpoTIyouV va €0Tidfouv o€ private labels pe moidtnTa ouykpioiun Twv €6VIKWV
ETTWVUMIWY, VW AGAAOI divouv HIKPOTEPN €UPAON OTNV TTOIOTNTA KOl CUYKEVTPWYOUV ThV
TIPOCOXH TOUG O€ TTPOIOV XaUNANG TIMAG. H TTpwTn oTPpaTNYIKI OKOAOUBEITAI TTEPICTOTEPO
atro TIG TTOAUEBVIKEG AIQVEUTTOPIKEG OAUCIOEG, eV N BEUTEPN ATTO MIKPOTEPOUG TOTTIKOUG
ANIQVEUTTOPOUG, TTOU EI0AYOUV OKOUN KAl AEUKA TTPOIOVTA.

OAa 1a TTapatrdvw atrodeikvUouv OTI N ayopd Twv TTPOIGVTWY IBIWTIKAG ETTWVUNIOG
otnv EANGSa @aiveTal va gival o€ Mo TTPWIKO OTAdIO AVATITUENG O€ OUYKPION HE AAAEG

ayopég, OTTwG ival n ayopd Tou Hvwpévou BaaoiAgiou.

5.1 Ztpo®n oTNV ISIWTIKA ETIKETA

2TPOYr aTTd Ta ETTWVUNA TTPOG Ta GONVOTEPA TTPOIOVTA IBIWTIKAG ETIKETAG KAVOUV
TAEOV Kal o1 EAANveG KatavaAwTéS. H oikovoulkA Kpian, o aAAeTTAAANAES auENoEIg TIHWV
OAAG Kal O GAAOYEG TWV KOTAVOAWTIKWY TTPOTUTTWY TOUG wBouv va Katagpuyouv oTnv

ayopd TTPoiovVTWY IBIWTIKAG ETIKETAG (private label) yia va avTigeTwTTioouv Tnv akpipeia.
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2UPQwva he TNV TeAeuTaia peAéTn TnG etaipeiag ICAP, o péoog €1o1og pubuog
augnong Twv TTPOIOVTWYV IDIWTIKAG ETIKETAG TNV TEAEUTAIA TPIETIO OTN XWPA PAG ATAV OTO
13%, evw 10 2009 01 TTWAAOEIG TOUG augiBnkav KaTd 6%, o€ pIa TTEPIOOO KATA TNV OTToId
Ol TTWANOCEIG TWV OAUCTIdWY COUTTEP HAPKET ATAV OTACIUEG.

YTtroAoyieTal atrd TapAyovTeg TNG ayopds Ot ofuepa 10 20% TwV TTPOIOVTWY TTOU
YEMICOuV TO KOAGBI TOUu OOUTTEP MAPKET €ival IDIWTIKAG ETIKETAG, €VW CUPQWVA HE TIG
EKTIUACEIG TWV NIAVEPTTOPWY ATTO TNV APXA TOU XPOVOU Ol TTWANCEIS QUTWYV TWV TTPOIOVTWYV
EXOUV eVIOXUBEI OXeDOV OE OAEG TIG KATNYOPIEG, O€ OPICPEVEG HANIOTA aKOPA Kal Avw Tou
50%. 2Z0pewva pe TN MEAETN TG ICAP, Kupiapxn Katnyopia TTPOoIOVIWY IBIWTIKAG ETIKETAG
TTOPOMEVOUV TA TPOQPIMA TTOU KOTEXOUV MEPIBIO 61% Twv OUVOAIKWY TTWANCEWV.
AkoAouBoUv Ta aTTopPUTTAVTIKA, Ta XaPTIKA Kal Ta KaBapIoTIKA «& 16%, GAAa XpnoTIKG €idn
OTTWG €vduong, uttddnong, NAEKTPIKA K.T.A. 12%, TTOTA KAl avaWukTIKA 7% Kal TTPoiovTa
TIPOCWTTIKAG TTEPITTOINONG 4%.

H avamtuén Twv IBIWTIKAG ETIKETAG OEV OQEINETAI JOVO OTO OUOUEVEG OIKOVOMIKO
KAipa, Tov TTANBWPIoPG Kal TNV avepyia TTApAYoVTEG TTOU €TTNPEACOUV TNV AYOPOOTIKI)
OUVANN TWV VOIKOKUPIWY OAAG Kal oTh dnuioupyia evog véou TUTTOU KATAVAAWTH TTou dev
QVNKEI OTIG A0BEVEOTEPEG OIKOVOMIKA PJovadegTou TTANBUopoU. O1 AIavEUTTOPOI EKTIHOUV OTI
n av¢non Tou pepIdiou Twv private labels Ba cuvexioTei Kal Ta eTTOPEVA XPOVIA KAl YI QUTO
EVIOXUOUV CUVEXWG TA PAPIA TOUG JE VEEG KATNYOPIES TTPOIOVTWV.

Mpdoeatn épeuva Tng etaipeiag SymphonylRI deixvelr 611 To 2010 oTnv €AANVIKN
ayopd Ta TTPOIOVTA IBIWTIKAG ETIKETAG augnonkav katd 19,5% évavt Tou 2009,evw 10 2011
EKTIHATOI OTI €XxOUV NON PUBUO avaTTuéng 28%. MAMIOTA oI KATAVOAWTEG TA TTPOTIMOUV
Katd 44%, AOyw TnNG XaunAng TINAG Toug. ‘ETO1 autd Ta TTPoidvTa £Xouv evioxUuoel Tn B€on
TOUG OTO KOAGBI Tou TTapadooiakoU couTrep MAPKET, TTou TTAéov yepilel katd 20% e
TTPOIOVTA IBIWTIKAG TIKETAG KAl 80% ME €TTWVUUA €idN.

Eviuttwolaké gival eTTiong 611 TO evOIOQEPOV TWV KATAVOAWTWY ThV TTEPiodo 2005 -
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2010) cixe wg ammoTEAEOUA TOV OITTAACIOONO TWV PEPIDIWY APKETWY KATNYOPIWY, IDINITEPA
TPOQIPNWV. 2TIG TTIO ONPOPIARG KATNYOPIES, CUPPWVA PE EKTIUACEIG TWV AIQVEUTTOPWY, Eival
Ta KABAPIOTIKA (42,4%), Ta XapTIKA (34,2%), TO pUdI, Ta CUpapIkd kal To aAeupl (35,3%), Ta
NUIETOINO KOl Ta KATeEWuyuEva TrpoidvTia (33,8%), evwy OKOPA KAl TA YOAOKTOKOMIKA
TTpoidvTagxouv ndn pepidlo 10,5%.

Katd ouvétreia dev ival Tuxaio 6T o TTWANCEIG TWV TTPOIOVTWY IOIWTIKNAG ETIKETAG
E€Xouv ekTOgeuBei o avw Tou 1,5 dI0. €upw TOV XPOVO, CUPQWVA WE TIG EKTINNOEIG
NQVEUTTOPIKWY  ETTIXEIPACEWY, OTAV TO OUVOAO TnNG ayopdg Twv OouTrEP MAPKET
utTOAOYICETOI O€ TTEPITTOU 7 BIO. EUPW.
H avamrugn Twv private labels 6a cuvexioTei kKal Ta eTTOPEVA XPOVIA. ZUPQWVA PE UEANETN
NG ICAP Kupiapxn Katnyopia TTPOIOVIWV IBIWTIKAG ETIKETAG €ival TA TPOQPIUA PE PEPIDIO
61% OTIC OUVOAIKEG TTWAAROCEIG KAl AKOAOUBOUV Ta ATTOPPUTTAVTIKA, TA XOPTIKA Kal Ta

KaBaPIOTIKG e 16% .

5.2 BaAkdavia kai private labels

EKTOG ouvOpwy peTa@épeTal TTAEOV N PAXN TWV PEYAAWY OAUCIdOWY COUTTEP PMAPKET,
KaBwg e¢aITiag TNG OIKOVOMIKNG KPIiong o1 ETTEVOUCEIC £TTi EAANVIKOU £0A@OUC TTAYWVOUV Kal
TO €VOIQQEPOV TWV IOXUPWY TTAIKTWY TOU AIQVIKOU EPTTOPIOU OTPEQPETAl KUPIWG OTA
BaAkdvia. Tnv idla wpa, ol ETTIXEIPNUATIEG TOU KAGDOU KATAOTPWVOUV TNV TINOAOYIOKA TOUG
TTONITIKA) YE PTTOPAC TTPOCPOPWY WOTE VA TIPOCTATEUCOUV TNV KEPOOPOPIA TOUG Kal VA
dlatnpricouv Ta UEPIBIA Toug aTnv €AANVIKN ayopd, uia «TTiTa» TTou etrepva Ta 20 dio.
eupw eTnoiwg. MdaAioTa, dedopévng TNG pEiwoNg TG KaTavaAwong Katd 6% aAAd kai Tng
ouveXOUG QVATITUENG TWV EKTITWTIKWY aAucidwy, Ta peyaAa coUutrep UAPKET pixvouv TO
BApog TOug OTNV gvioxuon TNG YKAPAG Twv TTPOIOVTWY IDIWTIKNAG €TIKETAG (private label).

MeydAol xauévol TG ayopdg Twv OoUTTEP MAPKET avadeIKvVUOVTAl Ol PIKPOWECQIES

69WWW.inews.gr/89/strofi-stin-idiotiki-etiketa. htm
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ETTIXEIPNOEIG TOU KAADOU, TO PEPIDIO TWV OTTOIWV EXEINTTPOCYEIWOEI» O€ TTOOOOTO KATW TOU
20%, 6tav o1 O€Ka PeYaAUTEPEG AAUTIDEG eAEyxouv avw Tou 80% TngG eyxwpiag ayopdc.
ANwoTe, Ogv atTokAgieTal ouvTopa va OOUME MIKPEG UTTEPAYOPEG va BACouv AOUKETO
aduVaTWVTAG VA AVTETTECEABOUV OTOV AVTAYWVIOUO.

Kupiapxog traiktng TnG EAANVIKAG ayopdg gival o opihog Carrefour - MapivétrouAog,
Kabwg PeETG kal TNV armoppdenon NG aAucidag ocoutrep pdapkeT Dia, Ba evioyuoel
TTEPAITEPW TO PEPIDIO AYOPAG TOU, TO OTTOIO KUpaiveTal YUpw 0TO 20%. ANWOTE, TTapd Tnv
Kpion T1Tou dIEpXETal 0 KAADOG, 0 €T 010G TCipog yia 1o 2009 avABe ota 2,4 dio. eupw aTTd
1,99 di0. eupw 10 2008. Av Kai péxpl onuepa n Dia Hellas avrike katd 80% oT1o yaAAIKO
koAooo6 Carrefour S.A. kal katd 20% otov Mapivotmoulo, MPeETG TN ocupwvia Ba
evowpaTwBei otnv Koivr) etaipia Carrefour Mapivotroulog. Ta 381 kataoTtApata Dia, €k
Twv oTroiwv T1a 126 cival franchise, Ba ekTIivagouv Tov apIBUO TwV KATOOTNUATWY TOU
dikTuou ota 900, evw o eTo10G TCipog Tou Ba diapopewdei ota 2,8 d10. eupw. Av Kal ol
dlaTTpayuaTEUOEIS yia TO deal €ixav EeKIVAOEl ATTO TNV TTPONYOUUEVN XPOVIA, O YOAAIKOG
ouiAog Carrefour dioTtale va dwaoel TNV -TEANIKWG- BeTIKN atravtnon. MNMaviwg, oTeAéxn NG
ayopdg utrooTtnpi¢ouv OTI N oup@wvia auTth Ba evioxuoel 1o brand kal Ba pelwoel Ta
AeIToupyikd  Tou  €600a. AANwWOTE, OAa Ta PEXPI TTPOTIVOG KaTtaothuata Dia Ba
METOVOPOOTOUV €ite o€ ooutrep MApkeT Carrefour Mapivétroulog €ite o€ KaTAOTAPATA
€UKOAiag (convenience stores) pe Tnv emwvupia Carrefour Express. Qot1é00, k106G A1TO TA
véa KATAOTAPATA, N eTaipia Ba  «kAnpovounoe» kai Tig {nuiég TG Dia Hellas, o1 otroieg 10
2008 ¢erépaoav Ta 8,5 €kaT. EUPW.

H ouvepyaoia Twv U0 OUiIAWV ETTEKTEIVETAI KAl EKTOG EAANVIKWV OUVOPWY, KOBWG
avakoivwoav Tn dnuioupyia Kolvotrpagiag yia Tnv avarmTuén OikTuou oTta BaAkdvia
(AABavia, Boovia, Kpoaria, MNMFAM, Movtevéykpo, ZepBia kal 2Aofevia) utmd Tn popen
franchise, evw oTn véa etaipia Ba «evowpatwOei» Kal n Koiviy BuyaTpikr) TToU €XOUV OTNn

BouAyapia. Av kai o épihog dpacTnpioTroigital otn BouAyapia atmmd 1o 2007 kai Asitoupyei
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Tpia KataoTApaTa, oxediddel emmevdouoelg Uwoug 200 ekar. €upw TIOU AQOPOUV OTn
onuioupyia 20 véwv couTrep PAPKET PEOA OTA ETTOMEVA TTEVTE XPOVIA QPIAODOLWVTAG va
augnoel To PepPidlo Tou 0T BouAyapiki ayopd oto 20%.

‘Evrovn dpaoTnpiotnTa €xel avatTtugel Taviwg n Carrefour MapivotrouAog Kal otnv
KuTtrpo, otnv otroia Bpioketal attd 10 2005 pe diktuo 20 KATACTNUATWY, VW HE IDIAITEPO
EVOIOQPEPOV AVAPEVETAI KAI N ETTEKTACT TNG 0€ AANEG BAAKAVIKEG XWPES. ANWOTE, N eTalpia
TTovTapel TTOANG oTa BaAkdvia xapakTtnpifovrag Tnv ayopd autr) «eAmdo@opa». Ooov
agopd OTa TTPOIOVTA IBIWTIKAG ETIKETAG TOU OMiAou, n d10iknon « TTOVTAPEI» O AUTA yia
TNV TTPOCEAKUON TTEAQTWYV Kal oXedialel Tnv avatTuén 1.000 véwv kwdikwy private label
MEoa OTnV €TTOPEVN OIETIO PE OTOXO TA TTPOIOVTA AUTA VO CUMMPETEXOUV PE TTOOOOTO AVW
TOoU 20% 0TO OUVOAIKO TCipO.

Opwg, TTapd TIC OTPATNYIKEG CUPQWVIEG KAl TNV Kupiapxn 6€on TTou KATEXEl N
eTaIpia otV €AANVIKA ayopd, QaiveTal va €XEl UTTEl OTO WATI TOU KUKAwva. ETol, petd Ta
mpooTiya uwoug 300.000 esupw Ttou emPBAABNkav otnv Carrefour MapivotTouAog yia
QYOPAVOUIKEG TTAPABACEIG KAl TTAPATTAQVNTIKEG TINEG TTPOIOVTWY, AUTH TN QOopd BpioKeTal
OTO OTOXOOTPO TNG EmMTpOoT g Aviaywviopou yia TTapdBacn Twv Kavovwy avTiaywviouou
OXETIKA peE TO ouoTnua franchise. Kaiytou TTOUAIOU TO ydAa» €xouv Tn duvatdtTnTa va
Bpouv oTa kataoTApata TnG oAucidag AB BaoIAGOTTOUAOG OI VOIKOKUPEG TTOU T
ETTIOKETTTOVTAI, YIQUTO TTapd Tn d1EBVI oIKovouIKh Kpion n eTaipia 1o 2009 TTapouciace
augnon TwAAcewyv katd 10,2%. Zuykekpipéva, o 1¢ipog dlapopewbnke oto 1,5 d10. upw
évavtl 1,33 d10. eupw 10 2008 KaTEXOVTAG TN dEUTEPN BEON OTIG TTPOTIMNACEIS TwV EAAAVWV
KATOVOAWTWYV Kal eAEyxovTag HEPIdIo TNG TAgews Tou 15%. O1 avodikég eTMIOOCEIC TOU
opiAou o@eidovTal oTNV AUENON TWV TTWANCEWY TOOO OTA UQPIOTAPEVA KOTACTHHATA OCO Kal
oTNV KOAN TropeEia Twv VEWV KATaOTNPATWY TTou TTpooTédnkav oT1o diktuo 10 2009.
MdaAioTa, dU0 MAVEG TTPIV OTTO TNV €KTTVON TOU TTponyouuevou £Toug, n BaolAdtrouAog

ecaydpaoe kal TNV oAucida ocoutrep MAPKET Kopugry otn Opdkn TTou O1€0eTe 11
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KAaTraoTAPaTa Kal éva KEVIPO dIaVOMNG JE OTOXO va evIOXUOEl TNV TTapoudia TngG Kal oTn
Bopeio EANGDOQ, oTtnv omroia «  uoTepei». MapdAAnAa, o K. KwvoTavtivog Maxaipag, o
OTTOIOGPBPIOKETAI OTO «TINOVI» TNG ETAIPIAG, CUVEXICEl TIG TTEVOUCEIG UWous 60 €kaT. EUpW
TNG AB BaOIAGTTOUAOG pE OTOXO TNV ETTEKTACT TOU OIKTUOU. 2TOXOG Yyia 10 2010 gival va
AEIToupyroouV TTEPITTOU 15 vEQ KATOOTAUATA, EVW OTO TTPOCEXEG OIACTNUA AVOUEVETAI VO
OAOKANPwWOEi Kal n avakaivion Kal n PETOVOPOOia Twv KATaoTNUATWY TnG Kopugnig.
ANWOTE, yia @QETOC N €TAIPIO ATTOOKOTIEI O OIYAPIOUG puBuoUG avATITUENG TWV
TTwANoewv TNG. MANIoTA, n dloiknon a@rvel avoiXTo TO EVOEXOPEVO VA TTPOXWPNOEI KAl O€
VEEG €CAYOPEG €POOOV N TIPOG TTWANOCN €TAIpia PTTOPEI va avatrTuxBei Tepaitépw. Me
IOI0ITEPO  EVOIAQEPOV  AVAMEVETAI KAl N TIPEMIEPA  TNG  EKTTTWTIKAG OAUCidag TNg
BaoiAoTOUAOG, Lion Foods Stores, péoa oToug €mmOPEVOUG PRVEG. Tautd kai n dloiknon
Exel emo0Bei o€ Eva «KUVIYI EUKAIPILOV» VIO VO BPOUV Ta aKivnTa OTa OTToia 6a oTeyaoTOUV
T véd KOTAOTAMOTA, €vw akouyeTal OTI Ba uetovopacTtouv o€ Red Stores. Auo TéTOlO
KartaoTAuata Asitoupyouv 1dn otnv Kapditoa kal ota TpikaAa atrd 1o 2008, vy oTOX0G
TNG €TAIPIOG €ival YEOQ OTNV ETTOYEVN TTEVTAETIA va €XEl AVOTITUEEI éva 1I0XUPO OikTuo 60
EKTITWTIKWY KATAOTNUATWY o€ OAn Tnv emmkpdTeia. MNaviwg, ota ox€dia Tng dloiknong
TTEPIANAUBAVETAI KAI N ETTEKTACT TNG EKTITWTIKAG aAucidag oTIG ayopég TG BouAyapiag, Tng
Poupaviag, Tng AABaviag kal Twv ZKOoTTiwv. TIG TTUAEG TOU AVOUEVETAI VA AVOigel EVTOG TOU
2010 kar 10 TpwTO TPACIVO KatdoTnua AB, evw n eTaipia avalntd €uKalpieg yia TNV
avaTTuén OIKTUOU TTPACIVWY KATOoTNUATWY oTnV €AANVIKR ayopd. ETol, ekmipd o1 Ba
MEIWOEl onuavTIKA Ta AsIToupyika €€0da, kabwg Ba katavaAwvel evépyela atrd Tig AlE.
Baoikn TpoTEQAIOTNTA TNG ETAIPIAG OPWG TTAPAUEVEI N MEIWON TWV TINWV TWV TTPOIOVTWY
MEOW TOOO TNG TTEPIOTOAAG TwV ££O0OWV OCO Kal TNG oTAdIOKNG TITWONG TWV NUEPATIWV
ATTOBEPATWV.

Otmrwg n Carrefour MapivétrouAog €101 Kal N AB BaoiAdmTouAog 181aitepn Baputnta

pixvel OTa TTPOIOVTA IBIWTIKNG ETIKETAG €ETTEVOUOVTAG ONMPAVTIKA KEQAAIQ yia TOV
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EUTTAOUTIONO TNG  «YKAMOG». AAMWOTE, €VOEIKTIKO TNG TIOPEIAG TWV  «EKTTTWTIKWV
TTPOIOVTWV» €ival To yeyovog Ot To ZeTTEPPPIo Tou 2009 of TTWARCEIS TWV «IDIWTIKWVY
ONUATWVY» OTA OOUTIEP MAPKET TNG aAucidag kKatéAaBav 10 16,6% €T Twv OUVOAIKWV
TTwARoewv €vavtl 13,2% avriotoixo Oidotnua Tou 2008. 2TV TpiTn Béon Twv
MEYOAUTEPWY OAUCIOWYV OCOUTTED MAPKET «  @QIYOUPApPEl» O ZKAAPBEVITNG, O OTT0I0G
eCuTTNPETWVTAG KOTA pECcO Opo 150.000 KaATAVOAWTEG TNV NUEPA KATEXEI MEPIDIO ayopdg
NG TAa¢ewg TOoUu 9,5%. MdAAioTa, TTOPA TIGC CNMIEG TTOU UTTECTNOAV Ol  KEVTPIKEG
eykataoTaoeicotn Aévoppav egaitiag trupkayldg 1o 2009 avapévetal va KAEioEl he BETIKO
TTPOCNMO. ZUPPWVA PE EKTIUATEIG, O TCIPOG TNV TTPONYOUNEVN XPOoVId £XEl DIAPOPPWOEi OTO
1,66 d10. eupw, auénuévog Katd 6,5% oe oxéon pe 1o 2008.

2TNV TPOOTIABeId TOug va aug¢rioouv Ta HeEPIdIa ayopdg Toug, Ta adép@ia
2KAABEVITN PE €TKEQPAAAG TOV ZTENIO dnuIoUPyNnOoav KOIVI €TAIpiA PE TA OOUTTEP UAPKET
MaAagiag yia TNV €l0aywyr TTPOIOVTWY IBIWTIKNAG ETAIPEING. «XpUTOPOPO» ATTODEIXTNKE Kal
n €€ayopd tng Matrayswpyiou A.E. 1Tpiv atrd tepittou duo xpdvia, kabwg TpdoBeoe OTo
OikTUO 18 KaTaoTAMATA, AAAG ATTEQEPE KAl ONUAVTIKG KEPON OTnNV €TAIpIA. ZTA APXIKA
ox€dia yia 70 2010 -TTpIv ATTO TV KATOOTPOPN TWV EYKATOOTACEWV QTTO TNV TTUPKAYIA-
TTepIAauBavoTav N AsIToupyia TEOOAPWYV VEWV KATaoTAPATWY 0TV KaAAIBEa, oto Mapouaoi
Kal og U0 akoupa onueia otnv ATTIKA, €TTevduoelg Uwous 10 ekat. eupw. EmmmAéoy,
eCeTadeTal kal n dnuioupyia deUTeEPOU KEVTPOU atrodrikeuong kail diavoung (logistic center)
yla TN ypnyopoTepn TPo@odooia TwV KATAoTNUATWY TNG €Taipiag. MAAIoTa, 0Toug OTOXOUG
TWV adeA@wV ZKAABeviTn €ival n €TEKTOON TOU BIKTUOU TOUG Kal oTnv UTTOAoITTn EAAGDa
(dpaoTtnpiotroicital pévo oTnv ATTIKN), 0AAG Kal o€ XWPEeS Twv BaAkaviwv. MNMapdAAnAa, n
eTaipia dlaTnpEi avIaywvIoTIKEG TIMEG OTA TTPOIOVTA TNG Kal QETOG OeEixvel {AoO Kal yia Ta
TTPOIOVTA 18IWTIKOU CAPATOG CUCTAVOVTOG MAAIOTO yIQUTO TO OKOTTO €10IKO TUAMA. To
«oToiXNUa» TNG ayopds Twv BaAkaviwv divel @ETog 0 dieuBuvwy oUPPBOUAOG TNG aAucidag

oouTTep JAPKET BepdTtrouAog, K. Nikog Bepodtroulog, kaBuwg otnv EAAGSa diatnpei JOAIG TO
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8,1% Tng ayopds. Zntouuevo aTTOTEAEI av 0 K. BEPOTTOUAOG KATAPEPEI VA «GEKAEIDWOEI
TNV ayopd Tng ZepRiag, otnv otroia dpacTnpIoTrolEiTal Ta TEAsuTaia 8 xpovia diabEToviag
Tpia POAIG kataoTApaTa Super Vero. H TTONITIKA KATAOTOON OTN XWPEA OV EMITPETTEI TV
Aaueon xoprnynon ad&iwy, YEYOVOG TTOU KABUOTEPEI TIG ETTEVOUCEIG TOU, Ol OTTOIEG APOPOUV
oTn Aeiroupyia dUO VEWV KOTACTNUATWY TTAPA TO YEYOVOG OTI TNV TTPONYOUUEVN XPOVIA
TTapaATNERONKE KAPWN TNG TAZEWS Tou 5% OTIC TTWANOEIG.

H peyaAutepn mmaviwg emévduon Tou opidou yia 1o 2010 cival n Asimroupyia €vog
EUTTOPIKOU KEVIPOU OTA  2ZKOTIA, Ogiag 22 €kaT. €upw, KABWG KAl €vOG OKOPO
KaTtaoTAPaTog. 210 «Mall» Twv ZkoTtriwv Ba @IAogeveital Eva ooutrep HAPKET Vero ékTaong
5.000 T.y., KaTaoTAPATA £€vduong Kal TTaIXVIOIWY, AN Kal Ka@eTépleg. EEAAAou, o TCipog
aTTé TA OXTW KOTACTAMATA TTOU AEITOUPYoUvV oTa ZKOTIa augribnke 1o 2009 katd 2,5
dlauopPoUPEVOG OoTa 52,3 €KAT. €UPW, EVW AICIODdOLEGEIVAl O TTPORAEWEIS Kal YA
@£106.Q0TO00, OTA OXEDIA TNG ETAIPIAG DEV €ival N ETTEKTAON O AANEG AYOpPES EAITIAC TNG
OIKOVOWIKNG KPIioNG, TTapd TO yEYOVOS OTI N ayopd TWV ZKOTTIWV KAl TNG ZEPPiag CUPMPETEXEI
Katd 10% o010 OUVOAIKO TCipO TOU OMIAOU KATAYPAPOVTAG TTWANCEIG 95 ekaTt. eupw. ATTO TN
ANioTa TWV KUPIOPXWV TTAIKTWY 0TOV KAGDO Twv couTrep MAPKET dev Ba pTTopoucE BERala
va Agitrel kal n aAucida MaoouTtng, n omoia dpacTnplotroieital otn Bépeia EANGDQ
katéxovtag 10 37% Tou pepidiou ayopdg. Metd Tnv €TTéKTAON TNG QAUCIOAG EKTOG TWV
oTEVWYV 0opiwv TNG Bopeiag EANGDAG pe Tn AeiToupyia evog kataoTriuaTtog otov BoAo, dev
atrokAgieTal akOpa Kal nkdBodog Tou MacouTn atnv ABrva. MNavrwg, dedopévou OTI Kal TO
2010 Ba cival pia dUOKOAN xpovid yia Tov KAAdo, oTa €TTeEVOUTIKA OXEQIO TNG £TAIPIOG
Bpioketal n dnuioupyia evdg 1010KTNTOU KEVTPOU Logistic oto KapaAdpr Ocooalovikng
agiag 30 ekaT. gupw.

21a TAGva Tou MaoouTtn Bpioketal, TEAOG, N dnuioupyia £¢1 VEWV KATAOTAPATWY Kal
Ol AVOKQIVIOEIG TWV UQIOTAPEVWY, YIa Ta oTroia Ba dlaTeBouv TrepiTTou 32 €KAT. €UPW.

KIVAOE€IG - JaT yIa TNV TTPOCEAKUCH TTEAATWY aKOAOUBOUV TTAVTWG Kal ol discount aAucideg
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oouTTEp MAPKET TTOU dPACTNPIOTTOIOUVTAl OTN XwpPa Pag dedopévou OTI 0 TCipog atrd Ta
TTPOIOVTA IOIWTIKAG ETIKETAG Olapop@wveTal TTAéov oTo 1,7 dI0. eupw. Tn YEPUAVIKA
aAucida Lidl, n otroia ATav n TpwTtn ToU £I0£BAAE oTnV €AANVIKN ayopd, akoAouBnoe Kal n
«trarpiwTioca» Aldi dilaBETovTag TTAéov 28 KaTAOTAPATA OTN XWPEA HAG. AEQOPEVWV OPWG
TWV OUVEXWG QUEAVOUEVWY TIWANCEWV KAl Twv uynAwv TTePIBwpPiwvV KEPOOUG, Ol
YEPHAVIKEG aAUOideG discount ocouTTEp HAPKET AKOAOUBOUV Kal QETOG ETTIOETIKY TIMOAOYIOKN
TOAITIKI). Ooov agopd oTta €1mevOUTIKA Toug oxédia yia 1o 2010, n Lidl Tpoxwpd otn
dnuIoupyia KATaoTAUATWY KAl OTIG YEITOVIKEG XWPEG, OTTWG gival n BouAyapia, otnv otroia
éxel ayopdoel oIkOTTedo pe OKOTTO Tn Oleupuvon Tou OIKTUOU TnG. AT TNV AAAn, ol
emrevduoelg TNG Aldi «treplopifovTtaly oTnv eAANVIKR ayopd Kal €xouv opiovTa dekaeTiag. Ol
ETTEVOUCEIC AUTEG, UWouGS 2 OI0. EUPW, OTOXEUOUV OTNV KOTAKTNON Tou 20% Tou pepIdiou
ayopdg Kal n dloiknon TnG etaipiag Bewpei 611 Yye TNV gvioxuon Tou OIKTUOU e 400 véa
KaraoTAuaTa Kal he EvTe KEVTPa logistic (@eooalovikn, Adpioa, ATTIKN, MNdatpa kair Kprntn)
Ba 10 emTUxel. MdAioTa, Ta dUo ammd autd (Oecoccalovikn kai AaTpa) avaupéverar va

oAokAnpwBoUV evTdg Tou 20107°. .

5.3 H kpion aAAddel Tig ouviBeieg

To 89% TWwvV volkokupiwv oTnv ABriva kal TN Ocooalovikn dnAwvouv OruEPa TTWG
€XOUV KAVEl TOUAGXIOTOV i ayopd oXeTIKOU €idoug. To avTioToixo TTooooTo TO €106 2000
nTav 74%, evw TTapAdAAnNAa @ETOG TTAVW OTTd TPEIG OTIC TEOOEPIG VOIKOKUPEG (TTOOOOTO
77%) ayopdlouv TOKTIKA TTPOoIdVTa IBIWTIKAG ETIKETAG, TN OTIYUR TTou TTpIV a1Td 10 Xpovia 1o
avTioToixo péyebog Nnrav 50%.

H épeuva

0 http://www.exipno.gr/index.php/smart-market/market-people/534-super-private-labels
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Ta dedopéva autd TTPOKUTITOUV ATTO €pEUva TNG £TAIPiag dnuookoToswy Focus
Bari AE, Tnv otroia TTapouciace n poedpog kal dieubuvouoa CUPBOUAOG TNG €TaIPIAG,
=évia KouptoyAou, katd 1n dIAPKEIQ TWV EPYACIWV NUEPIdAG yia TIG EgeAitelg otnv Ayopd
Twv Mpoidviwy IBiwTikAg ETikETag. H nuepida Trpayuatotrolil®nke oto TAaicio tng 1™
EkBeong Private-Label, n otroia diopyavwvetal ammd 1N Helexpo kKal Apxioe XTeEG OTO
€kBeo1akO kévTpo Helexpo Palace , oto Mapouaoi ATTIKNAG.

2UPQWVA JE EUPAMATA TNG £PEUVAG, EVTOG TOU Xpovikou diaoTthpaTtog 2000-2010
uTTEPOITTAOCIAOTNKE O PECOG OPOG DIAPOPETIKWY KATNyoplwv private-label, 1Tou €£xouv
ayopdoel o1 KaravaAwTéG kal éprace T1a 15,7 trpoidvia @ETog, évavtl 7 TIpIiv atmmd HIa
OEKAETION.

O1 rpoTINROEIg

Ta TTpwTeiad  OTIG KATNYOPIEG TTPOIOVTWY IBIWTIKAG ETIKETAG, TTOU TTPOTIMOUV Ol
KATOVOAWTEG, KATEXOUV Ta XOPTIKA, uE 60%, Kal ETTovTtal Ta KovoepPoeidn pe 40%, Ta pudl-
Cupapikd-aAeupl pe 36%, Ta KaTeWuyhéva pe 33%, Ta €idn TTPOCWTTIKAG TTEPITTOINONG ME
31%, Ta aAoupIvoxapTo-Olapavig NeENBPAvn PeE 29%, Ta PTTIOKOTA-QPUYAVIEG-ONUNTPIAKA
ME 27%, TA ATTOPPUTTAVTIKA POUXWV PE 25%, TO AVOAWUKTIKA-XUMOI JE 24%, TO &idI-AddI pe
23%, Ta kKapukeupaTta he 23%, Ta KaBapioTIKA pe 20%, Ta aTTOpPUTTAVTIKA TTIATWY PE 19%,
n umipa pe 11% kai o kagég pe 10%. ETol, onuepa, katd Tnv épeuva tng Focus-Bari, ol
VOIKOKUPEG yVwpifouv Kal avayvwpifouv Ta private-label og 29,2 mpoiovTiKEG KATNYOPIEG,
évavt 12,1 1o €ro¢ 2000. MaAioTa, 10 98% TWV EPWTWHPEVWY YVWPICEl TOUAAXIOTOV £va
TTPOIOV IBIWTIKAG ETIKETAG, EvavTl avTioTolxou TTooooToU 90% 1rpiv atmd déka xpovia.

H kpion

ATTQVTWVTAG OTO €pWTNPO «EAV N ayopd private-label cival pia ouvhBeia TTOU
TTPOUTTAPXE, OAAG KopupwveTal TTAPAAANAa PeE TNV Kpiony», To 47% avagépel 0TI TTAvVTA
ayopadle TTpoidvTa IBIWTIKAG ETIKETAG, TO 19% OTI TO TTPATTEI TTI0O CUCTNUATIKA ETTEITA ATTO

TNV évapén Tng kpiong, 10 12% OTI TTPAYPATOTIOIEI TTIO EVTATIKA AYOPEG TTAPOUOIWY EI0WV
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META TNV €QAPUOYH TOU pvnuoviou (0.0. dnAadr], oxedov £vag oToug TPEIG 3 €TTIAEYEI TA
OUYKEKPIPEVA TTPOIOVTA AOYWw TNG OIKOVOUIKAG KPIiong Kal TnNG MEIwWoNG TNG ayopaoTIKAG
OUvVaAPNG TTOU TTPOKAAECE N CUPQWVIA PE TNV TPOIKA) KAl MOAIG TO 23% Aéel TTwG dev
TTPOTING Ta private-label.

evikOTEPQA, N €EENIEN TNG ATTOdOXNG TwV private-label Tnv TeAeuTaia dekagTia, KaTd
TNV épeuva TNG Focus-Bari, katadeikvuel TTwg TTOAU BETIKA AtTown yI' autd €XEl CAPEPA TO
31% Twv katavaAwTtwy, €vavtlt 14% 1o 2000, evw apvntikr yvwun €xel v €tel 2010 1o

19%, o€ oxéon pe 24% Trpiv a1td O€Ka Xpovia. MaAioTa, TTooooTd 64% atmmavid oAuepa

TTWG Ta TTPOIOVTA IBIWTIKAG €TIKETAG Hagifouv Ta Ae@Td ¥ Toug (value for money) kai pdAig

10 19% diarnpei avtiBeTn atTown, evw 17% &€ yvwpilel-dev ammavTd.

Ooov agopd otnv n 1" EkBeon Private-Label, Tou oAokAnpwveTtal alplo, oTOX0G
gival, oupewva ue TN Helexpo, va mpowBnaoel TIG EAANVIKEG TTAPAYWYIKES ETAIPIEG OTNV
eyxwpla kal diebvry ayopd Kai yia 1o AOyo auTtov €xel e€ac@AAIOTEI N CUPPETOXN TTOAAWV
MEYOAWV eTaIpILV  ATTO TOV KAGDO Twv TPOYIMWY, OTTOPPUTTAVTIKWY, XAPTIKWY,

KGAAUVTIKWV, évduong K.a."

& http://www.agelioforos.gr/default.asp?pid=7&ct=8&artid=60796
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2upTTEPAC AT

H tapouoca epyaoia PEAETNOE Tn OTPATNYIKA QvATITUENG TTOU OKOAouBouv Ta
TTPOIOVTA IDIWTIKAG ETTWVUHIAG. O1 dIaQopES TWV TTPOIOVTWY I0IWTIKAG ETTWVUMIAG aTTO TIG
€OVIKEG MApPKEG evToTTiCOVTAl OTIG QVTIAQWEIG KAl TTPOTIMACEIG TWV  KATAVOAWTWV.
2 UYKEKPIYEVA UTTAPXOUV dIAQOPOTTIOINCEIS OTO image, TTou at1rodidovTal OTIG HOaKPOXPOVIEG
OTPATNYIKEG MAPKETIVYK TNG Blounxaviag (dia@nuion, TTpooTacia TnG €IKOvVag, oTabepn
TTOIOTNTA, TTPOCEYMEVN OUOKEUOOIA OTIGC PAPKEG TwV MEYGAWV TTapaywywyv. ETriong ol
dIaQOPOTIOINCEIG OTNV €IKOVA OPEiAovTal OTn XPRon TNG AMAVEUTTOPIKNAG ETTWVUMIAG TToU
EMOPA apvnTIKA OTNV AVTIANWN TWV KATAVOAWTWYV yia Tnv TToidétnTa Twv private labels oe
TTOANEG DIAPOPETIKEG KATNYOPIEG TTPOIOVTWY TAUTOXPOVA.

O1 TTapdyovTeg TToU £TTNPENCAV TNV QvATITUEN Twv private labels €ival o1 augioeig Twv
TIMWV ATTO TOUG TTOPAYWYOUG EBVIKWVY ETTWVUMIWY, N TITWON TNG XPAONS TWV KOUTTOVIWY,
w¢ TTPoweNTIK dpacTnEIOTNTA TWV BIOUNXAVIKWY ETTWVUMIWY, AOYW TNG OIKOVOMIKAG
Kpiong, N MEiwon TtnNS METABANTOTNTAS OTNV TTOIOTNTA TWV OXETIKWV OI1aGéoiuwy
EMIAOYwWV TOU KaravaAwrn, aAAd kair n avtiAauBavopevn peiwon g YETABANTOTNTOG
TNG TToIOTNTAG. Ta 0PEAN Tou KATaVOAWTA aTTO Ta private labels gival n duvardTnTa TMAOYAG EVOG
KOAOU TTPOIOVTOG O€ XOPNAOTEPN TIKN O€ OXEON ME TIG EBVIKEG ETTWVUIEG,.

AvaQopIKa MPE TIG OTPATNYIKEG TwWV private label autég agopouv otnv avarmruén
OUVEPYOOIAg PE ETTWVUPOUG, €I0IKOUG Kal auBevTieg, pe TTapadooiokd uywnAng TroidTnTog
TIPOUNOEUTEG WOTE VA €1I0AYOUV OTAV ayopd pia AtToKAEIOTIKA TTapaAAayr] TnG uywnAou
KUpPOUG PApPKAG TOUG, AAAG Kal OTNV AVATITUEN TNG ETTWVUUIOG €VOG OAOKANPOU TUNAMATOG
MIAG ETTIXEIPNONG, OXI MOVO HIOG YPAUMAG TTPOIOVTOG.

Tnv TeAeuTaia dekaeTia, £Xel TTapatTnENOEi Yo OTPOP TTPOG TA TTPOIOVTA 18IWTIKNAG
ETTWVUNIAG, Ta oTroia TTAéov BewpouvTal WG TTPOIOVTA UWNANG TToI0TNTAG. TO TTAPATTAVW
EMPBEPAIWVEI TNV TTPOCTTABEIO TWV AIAVEUTTOPWY VA TA ETTAVATOTTOBETACOUV OTNV ayopd.

QoT1éo0o otnv EANGDBA, n TTANPO@SPNCN OXETIKA PE TA TTPOIOVTA IBIWTIKAG ETTWVUHIOG gival
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MO TTEPIOPIOPEVN OUYKPITIKA PE Tnv uttohoitrn Eupwtrn. O1 poPAEYelg, woTdoo, OTI 0
apIBuOG Kal N TTOIKIANIO AUTWV TwV TTPOIOVTWY Ba augnBei TTepIocOTEPO PE TNV €i0000
MEYAAWY AlQVEUTTOPIKWY OAUCIOWY oTnv €AANVIKR ayopd @aivetal va emmaAnBeuovral,
OedopEVOU OTI OI VEOTEPOI KATAVAAWTEG TTapoUCIAlouv o BeTikr) d1dBson artrévavTtl oTa
TTPOIOVTA IBIWTIKAG ETTWVUNIAG.

TENOG, N OIKOVOUIKN Kpior, o1 aAAETTAAANAEG QUENOEIG TIHWY OAAG Kal O aAAaYEG
TWV KATAVAAWTIKWY TTPOTUTTWYV WOOUV TOUG KATAVOAWTEG va KATOPUYOUV OTNV ayopd

TTPOIOVTWV 1I0IWTIKNG ETIKETAG (private label) yia va avTipeTwtrioouv Tnv akpipeia.
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