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1.1

KEDAAAIO 1

NMPOAOIOz

AVTIKEINEVO PJEAETNG TNG TTAPOUCOG EPYATIAG €ival N JEAETN TNG CUVEPYOQTIAG
Tou OIOBIKTUOU HE TOUG BIapPKWG £&eAlIcoduevoug KAGdoug Tou management.
Apxik& yivetal BewpnTik BepeAiwon amd TNV uttdpyxouca BiIRAloypagia,
divovtag 101aiTepN £uPacn aTn QIAOCOPIa Kal OTAV ETTIXEIPNMUATIKA KOUATOUPQ
TTOU OTTaITEITal  yia va e@appooTei éva ouotnua E-CRM  (oploudg,
TEXVOAOYIKN,-ETTIXEIPNUATIKA  &1d0Taon, PaCIKEC apxEéC uAotToinong  Kai
TPoUTT00€0¢€Ig, OTAdIO UAOTTOINONG, KPICIUOI TTaPAYOVTEG ETTITUXIAG, KUPIES
aitieg amotuyiag, pEBodol afloAdynong Kai KpITApIa €TIAOYAG, EUTTAEKOUEVA
MEPN, aTTQITOUMEVN  ETTIXEIPNOIOKI  KOUATOUPA, avaykaieG  aAAQyEg,
OTPATNYIKA).

[diaiTepa eKTEVAG €ival N oulnTNON TTOU YiveTal TO TEAEUTaio dIdoTNUa yUpw
ammdé TNV avaykn Twv ETIXEIPAcEwyV va aAAdEouv, va KataoToUv TTeAATO-
KEVTPIKEG, VA ETTEVOUCOUV OTOV TTapdyovTa “meAdTtn” Kal va dnuioupyrioouv
MIa €UEAIKTN KOl KUPIWG aTToTEAEOUATIK) oxéon padi Tou. ‘ETol n évvola Tou
ECRM atoktd oOnuavtikdé vonua, kKabwg atroteAei évav amd Toug TTIo
ONUOWIAEIC TOUEIC EKOUYXPOVIONOU O€ MIa €TTIXEIpNON OAUEPA KaBWS agopd
TOMEIG TNG ETTIXEIPNONG TTOU £XOUV GUEDN ETTITITWON OTNV €MIRiwon aAAd Kal
oTta €000a MIAg ETTIXEIPNONG. ZAMEPQ o1 €TaIpieC avTIAapBdvovTal OTI Ta
AVTAYWVIOTIKA OQEAN TTOU PTTOPOUV VA QATTOKOMIOOUV aTrd Tn XPAON TOu

ECRM c¢ival peydAa woTe va TIg d1agopoTroIoouV atrd ToV avTaywviouo.



1.2. ZKOMOZ KAI 2TOXOZ THX EPrAZIAZ

210X0G €ival va dOUME TI gival KAl TTwWG opifovTal ol dIAPKWG EEEANICCOOUEVEG
MOPQPEG TOU JAVOTCUEVT KAl KOTA TTO00 PETABAAAOUV TN AgiIToupyia Kai Tn doun
TWV ETIXEIPAOEWY. ZNUavTIKA €mMdiwén €ival n AviAnon TTANPOQopIWV aTTd
€UPOG TINYWV YIA TEKUNPIWHPEVES Kal €YKUPEG avaAuoelg. Etriong otdxog eival
va HEAETNOOUV o1 Adyol TTou 0dnyouV O€ PEYAAUTEPN WEPEAEID TIG ETTIXEIPHOEIG
o€ avTIOTABUION PE TOUG KIVOUVOUG TTOU TTPOKUTITOUV. H dlaxeipion AoITTov Tng
OX€0NG TwV ETTIXEIPACEWY HE TOUG TTEAATEG Kal n Aueon BeAtTiwon Twv
O1adIKOOIWV  TTWAACEWV KOl UTTOOTHPIENG TTou Ba  evioxuoouv Kal Ba
€0PAILLOOUV TN OXEON AUTH, €XOUV AvVAYVWPICOEI OAUEPA WG TTPWTAPXIKES |,
OANG Kal KPIOIUEG TTOPAPETPOI AVATITUENG Kal oTaBepdTNTAG KABE €TAIPEING
TTou €mBuuei  va dlagopotroinBei.  ZTnVv  gpyacia  PeEAETwvTal  60a
TTpoava@épOnkav o€ OUVOUAOMO ,UE Ta BeAUATIKA ATTOTEAEOUATA  TNG
TEXVOAOYIKAG TTPOOOOU TIoU €@epav TAXUTATEG €LENIEEIC OTO XWPO TWV
TTANPOQOPIAKWY CUCTNUATWY KAl TTOU MPE TN OEIpd TOug 0driynoav oTnv
avaTTuén OIKTUWV Kal KUpiwg oTnv avattuén Tou dIadIkTuou. ACQAAWS ol
aAayéG auTtég Oev APNOAV QVETTNPEAOTO TO MAPKETIVYK KAl KUPIWG TO
MAPKETIVYK TWV OXEOEWV, TTOU UIOBETNOE TIG VEEG TEXVOAOYIEG.

EmmAéov oTOXOG TNG €pyaciag cival va PeAETACOUUE TIG TAOEIS Kal
TTPOOTITIKEG TTOU Ba TTPOKUWOUV aTTO TNV £PEUVA PE TA TEANIKA CUMTTEPAOUATA.

AnAadn, av n UTTapén Tou QaIVOUEVOU auToU EXEI ETTITITWOEIG OTNV TTOPEIA TNG



id10G TNG €TTIXEIPNONG OAAG KAl OTIG OIKOVOMIEG TWV QVTIOTOIXWV KPATWYV TTOU
AeIToupyouv.

1.3. AOMHEPIrAzIAz

H dopr Tng epyaciag ekivasl EAETWVTAG OTNV apXr TNV aAANAeTTiIdpacn Tou
TEAATN PE TNV ETTIXEIPNON KAl TO TTWG PTTOPEI N ETTIXEIPNON va €TTWQEANOEI
amd autrjv. AkoAouBei  TO @aivopevo TOu BIAdIKTUOU, avaAuovTal ol
ETTIKOIVWVIOKOI OTOXOI TOU Kal CUVOEETAl JE TA GAAA HECO AUECOU PAPKETIVYK.
21N ouvéxela peAetaTal kKal avaAuetal To CRM kai Ta dopik& oToixeia Tou. H
epyaoia ouveyiCetal e&eidikevovTag 10 B€ua Tou E-CRM kal avaAuovtag 1o
OUCXETIONO TOU PE QUTO TNG OTPATNYIKAG MAPKETIVYK a@ou €xel TTponynOei n
avadAuon Twv  opICOVTIWV  CUPMOXIWY  Kal  Tou  nAekTpovikou CRM.
OAokANpwvovTag €EeTACETAl TO POVTEAO TNG ETTIXEIPNONG OTO MEAAOV Kal N
e€eNKTIKy  Tmopeia Tou E-CRM. H gpyaoia emKevipwveTal o010 B€ua Tng
dlaxEipIoNG OXECEWV TTEAATWVY EEETACOVTAG TOOO TNV TEXVOAOYIKI) OGO Kal TNV
OIKOVOMIKI TOU TTAEUpd. ZTOXOG €ival va KatavonBouv a@evog o1 BewpnTIKEG
apXEG Kal TTPOKTIKEG epapuoyég Tou CRM kal agetépou n peBodoAoyia TTou

TIPETTEI VO aKOAOUBNOEi yia TNV elcaywyr) Tou oTnV €TIXEipnon.

ATO  TEXVOAOYIKAG ATtTowng dlakpivovtal dU0 BACIKEG OUVIOTWOEG MIOG

OAOKANPpwWHEVNG TTPOCEYYIONG:

. T AEITOUPYIKA CUCTAMOTO T OTTOI0 QUTOPATOTTIOIOUV OPACTNPIOTNTEG
TTOU €XOUV OX£CT ME TNV EEUTTNPETNON TOU TTEAATN KAl

. TO OUCOTAMATO TIOU UTTOOTNPICOUV TIGC E0WTEPIKEG OIEPYATIEC TNG
OUAANOYRG, aTToBrKeuang, eTeEepyaaiag, opyavwaong Kal avaAuong OToIXEIwV

TTOU QQOPOUV TIGC OXECEIG TTEAATWYV €VOG OPYaAVIOWOU Kal TTAPEXOUV TNV



ETIXEIPNUATIKY €UQUIa n oTToia €ival amapaitnTn yia TNV avarmTtugn Kai

opBoAoyikn epapuoyr oTpatnyikwv CRM.

KEDAAAIO 2

2.1. OINEAATEZ Q3 ENIKENTPO ENMIXEIPHMATIKHZ >TPATHIKHZ

O apIBuog Twv ETIXEIPACEWY OUVEXWGS augdveral, To idl0 Kal T
TTPOOPEPOUEVA TTPOIOVTA Kal oI uTNPETieg. O1 €MAOYEC TWV KATAVOAWTWYV
TTapaPEVOUuV TTOANEG. To HEANOV TWV ETTIXEIPACEWY OO0V QPOPA TO XPOVO
ommapéng kal  Acitoupyiog Toug o€ €éva  TTEPIBAAAOV  oAoéva  Kal  TTIO
avTaywvioTIKO Trapapével aBéfaio. H Umapg¢n autou TOU @PAIVOUEVOU
avaykaoe TIG ETTIXEIPNAOEIC VA OTPAPOUV TTPOG TOV KATAVOAWTH TreAdarn. H
€u@aon 1Tou divouv TTAéoV OTOV TTEAATN €ival HEYAAUTEPN O€ OXEON ME AUTA
Tou TTaPeABOVTOG. O1 TTPOCTTABEIEG TWV ETTIXEIPNOEWV £XOUV OAEG TOV IO
OKOTTO. ZTPEQPOVTAI TTPOG TNV idla KaTteuBuvaor, Tov TTEAATN.

H emmoxn 1TTou OKOTTOC nTav povdyxa To KEPDOOG €xel ma EemepaoTei. To
KEPOOC TTAéov dev €ival TMa O OKOTTIOG, eival To ammoTéAeoua —Bpafeio. O
OKOTIOG MIOG ETTIXEIPNONG €ival OxI JOVO va dnuIoupyei OAAG TTpwTIOTA Va
dlatnpei Ikavotroinuévoug TreAaTeg (Webster,1994).H d0vaun Tou TTEAATN €ivai
MEYAAN. INa 1o Adyo autd emRBAAAeTal pa kaTtavonBei n aia Tou.

O meAdTng dev atroTeAei yia cakoUAa atrd xprpaTa, aAAd éva avBpwITivo ov
TTou ep@aviletal oe didpopa ueyEdn kai xpwuarta. Katd tov (Edwardsson ,
2004), cival To TTaidi TOU ¢NnTdEl PonBeia yia va @TAcEl éva TTaixvidl TTou
BpiokeTtal og YnAS pa@l, 0 NAIKIWPEVOC TToU €XEl XaBei aToug B1adpPOUOUG EVOG

MEYAAOU voooKopEiou, n yuvaika TTou O€ PIAGEl KaAG EAANVIKA Kal TTPOCTTaBEI



VA KAVEI YVWOTEG TIG ETTIOUMIEG TNG PJE TO KAAUTEPO duvaTo TPATTO . OAOI anToI
€ival iool pe To TTOAUTIMO KEQAAAIO TTOU €XEI MIA ETTIXEIPNON, TOUG TTEAATEG TNG .

AuToUg TToU aTTeuBUvOoVTal O€ AUTHV KAl KATABETOUV Ta XPHPATA TOUG O€
avTaAAaypa Pe Ta TTPOO@EPOUEVA TTPoIdvTa | uttnpeoieg . O1 TTEAATEG gival
QUTOI TTOU aTTOAQNPBAvVOUV Ta ayaBd piag eTTIXEIPNONG.

O 1reAdTNG OV ep@avifeTal YOVOG Tou aANG padi PE TIG AVAYKEG TOU, TIG
EMMOUIEG KAl TTPOCOOKIEG. ZUVEXWGS WAXVEI IO TTPOIOVTA TTOU PTTOPOUV va
IKOVOTTOINOOUV TTAPWG TIG AVAYKESG TOoUu. H €TTixeipnon 1Tou Ba KaTa@épel va
aKoUOEl TN Qwvr Tou , TTou Ba dnuIoUpPYROEl Kal TTPOCAPUOCEl Ta TTPoIOVTa
NG PACEl Twv TTPOTIUACEWV Tou , Ba emPiwoel. H IkavoTnTa QuTh MIAg
ETTIXEIPNONG VA QAQOUYKPACZETAl TIG OVAYKEG ETTIOUMIEG ,TTPOTINNCEIS TOU
KATAVOAWTIKOU KOIVOU gV €ival EUQUTO XAPIOPA , XPEIACETAlI VO AVOTITUXTEI.
.(Webster,1994,) O1 emIXeIpOEIG TIPETTEI VA KATAVOROOUV 000 TO Ouvatd
KAAUTEPA TOUG TTEAATEG WOTE AUTA TTOU TTPOCPEPOUV VA Eival AUTA AKPIBWG
TTou Xpelacovrtal ol TeAdTeg.(Gustafsson 2005)

H eTTixeipnon CUVETTWG TTOU Ba KATAPEPEI YPIYOPA KAl ATTOTEAEOUATIKA va
KATOVONOEI KAl va EKTIMACEI TV agia Kal To pOAO Tou Tou TTEAATN yI auTr], Ba

QTTOKTIOEl QVTAYWVIOTIKO TTAEOVEKTNUA .

2.2. OIMNEAATEZ KAI H AIATYNMQZH NMAPAIMONQON

Méow Tou TTapatrévou diveTal n duvatdTNTa OTOV TTEAATN VA EKPPACEl TA
aicOApaTa TTou VIWOEl yia TNV ETTIXEIPNON ME TNV OTTOIO TTPAYMATOTIOIE

ouvaAAayEG. H epoavion TTapatmovwy ,d1a@wVvIwy Kal YEVIKOTEPA dUCAPECTWY



KATOOTACEWV €ival avOTTOPEUKTN OTIG QVOPWTTIVEG OXEOEIG , aveEdpTNTA ATTO

TN QUON TNG OXEONG TTOU TOUG CUVOEEL ,Kaia axEon dev gival ApioTn.

EidiIkOTEPa OTAV pIa ETAIPEIQ OEV KATAPEPVEI VA IKAVOTTOINCEI TIG TTIPOODOKIEG
TWV TTEAATWYV QUTOUOATA QUTOI PETATPETTOVTAI OE OUOOPECTNUEVOUG TTEAATEG
(Phau,k.& ,2004),. Kai autoi pe Tn ocipd Toug Ba uloBeTACOUV KATTOIA
OUYKEKPIMEVN CUMTTEPIPOPA , OTTWG OdIATUTTWON TTAPATIOVWY  TTPOG TNV
emxeipnon (customer complaining behavior) kai diapépPwaon KAtrolag oTdong
(attitude) TTpog TO TTPOIGV A Kal TTPOG TNV idla TNV €TIXEipNon . AUuTO TTOU £XEI
onuacia duwg gival To TTola Ba gival N aTAoN TNG ETTIXEIPNONG QTTEVAVTI OTA €V
AOYyw TTpoBAfuaTa Kal TO TTWG Ba TTPETTEl VA Ta OIAXEIPIOTEI AUTH PE TPOTTO
TETOIO, WOTE OXI HOVO PNV €XOUV APVNTIKH ETTIOPACN OTIG OXEOCEIG ETTIXEIPNONG

Kal TTEAGTN AAAG va TTPOKUWOUV Kal OQEAN ATTO Th OWOTH) dlaxEipion Toug .

2.3. HASIATON NMNAPAMONQON

Ta TapdTtmova Twv TTEAATWV €ival Eva TTOAUTINO KEQAAAIO yIa JIa ETTIXEIPNON.
Eival n ewvr) Tou TTEAATN UOTEPQ ATTO TN XPAON TWV TTPOIOVTWY 1) UTTNPECIWV
MIag emmixeipnong To va akouel OPWG KAVEIG TN @wvr) Tou TTEAATN TOU dev
gival eukoAo. Eival 6pwg dkpwg avaykaio ol apuddiol 0xi uévo va pdbouv
aAAd kal va €mfnTouv va Tnv akouv. Mg Tov TpOTTo autd pabaivouv Xprioiueg
TTANPoPopieg OxI POVO yia Tov TTEAATN OAAG Kal yia Tnv idla Toug Tnv
emyxeipnon. Otav o1 meAdTeG TTapaTToviolvTal, OTNV oudia ekPpAalouv EuPeca
Tov TPOTTO PeE TOV OToio  ekAauPdavouv tnv TroidétnTa. ‘Etol Bonbouv va

EVTOTTIOTOUV TUXOV aTEAEIEG TOOO OTn TTAPOXH UTTNPECIWV OCO Kal OTd



TPOIOVTA MPIAG ETTIXEIPNONG YE OKOTTO TN PBeATiwon Toug. .AKOpa PEOW TNG
PWVNG TWV TTEAATWY ATTOKOAUTITOVTAI TTPAYUATA VIO TOUG QVTAYWVIOTEG UIOG
EMIXeipnong Tou TBavd va pnv Atav yvwoTd. MapoAa autd eival TToAU
ouvnBIoPEVO oI ETTIXEIPACEIG VO  TTPOCTTAB0OUV va  TrepIopifouv  Kal  va
ATTOPEUYOUV TA TTAPATIOVA UE OTTOIOONTIOTE KOOTOG. ANOUOVOUV OUWG OTI TO
KOOTOG IKAVOTTOINONG €VOG [N IKavoTroinuévou  TTEAATN  €ival  ouvhBwg

MIKPOTEPO ATTO TO KOOTOG ATTOKTNONG £VOG VEOU TTeEAATN (Stefanou, K.d,2003).

Xdépn ota TTapdtrova, diveTal N €ukalpia TNV ETTIXEIPNON va PEATIWOEI TA
TTPOIOVTA, TIG UTTNPETIESG, TNV Opydvwaon Kal TNV EUTTNPETNON TTOU TTAPEXOVTAI
OTOUG TTEAATEG TNG, ME ATTWTEPO TTAVTA OKOTTO TNV 600 TO dUVATOV PEYAAUTEPN
oM@ Kal TTOIOTIKOTEPN IKavoTToinon Toug. ETTopévwg 6co Mo 1rpoBuun
EMQAVICETAl PIa ETTIXEIPNON OTO VA OKOUElI TTAPATIOVA ,TOOEG TTEPIOCOOTEPEG
mOavoeTNTEG €XEl évag TTEAATNG va TTapATTOVEDEl, TOTE KAl N ETTIXEIPNON €XEI
TTEPICOCOTEPEG TTIOAVOTNTEG VA dIATNPNOEI TIG ETTIXEIPNMATIKEG TNG OXECEIG ME
Toug TTEAATEG TNG .(Barwol, Maul,2000). AtTapaitnto €TMOMEVWG gival n KABe
eTaipeia va oxediddel, va dnuioupyei, va e@apudlel, kKal va avapaduidel Ta
OUCTAPATA TTOU XEIPICovVTal TA TTAPATTOVA TTOU €I0EPXOVTal O QUTAV. AuTd Ta
OUCTAPATAO  OvOoPAlovTal  CUCTAPOTA  dIaxeipIong  TTAPATTOVWY  TTEAATWV

(customer complaint management systems, CCMS) (Bosch,2005)

24 O®EAH ENOZ 2Y3THMATOZ AIAXEIPIZHZ NAPAMNONON

Ta o@EéAN TTOU TTPOKUTITOUV ATTO TNV EQAPHOYN EVOG CUCTAUATOG DIAXEIPIONG

TTapatrévwy gival Ta eEAG. (Stauss & Seidel, 2004)



Ta o@éAn Twv TTANnpogopiwv(information benefits)avTirpoowTtrevouv TNV
agia Twv TTANPOYOPIWY TTOU ATTOKOUICEl N ETTIXEIPNON ATTO T TTAPATIOVA  YId
TN BeEATIWON TwV TTPOIOGVTWY, TNV AUENON TNG ATTODOTIKOTNTAG KAl TN PEiwon
TOU KOOTOUG TwV AaBwV TToU TTPOKUTITOUV.

Ta o@éAn Twv otdoewv (attitude benefits)AvTiTipoowTreUoUV TN OETIKA
aAAayr) TNG oTdong Tou TTEAATN TTOU TTAPOATTOVEBNKE QTTEVAVTI OTNV ETTIXEIPNON
AOYW TNG emmiAuong Tou TTPOBAANATSC TOU.

Ta o@éAn Tng emmavayopdg(repurchase benefits) TpokUTITOUV OTAV €Vag
OUOOPECTNUEVOG TTEAATNG  TTaPAMEVEI TTEAATNG TNG ETAIPEIOG Kal O OTPEPETAI
o€ AAAN avTayWVICTIKN ETAIPEIA.

Ta o@€EAN emmkoivwviag (communication benefits) ekppdlouv Tn TTPOPOPIKA
emmidpaon TnNG dlaxeipiong Tapammovwy. [lpokutmTouv 6tav Ta TTApATTOVA
QVTIMETWTTIOTOUV ME TETOIO TPOTTO WOTE O TEAATNG va BewpnBei TTAéoV
IKOVOTTOINKEVOG KAl VO UIOBETACEI CUUTTEPIPOPA YVWOTOTTIOINONG TOU BETIKOU
oupBavtog. ZuoThvovtag dnAadn Tnv eTaipia o GAAoug cuuBdaAlovTag £TOI
oTNV atrOKTNON VEWV TTEAQTWV.

MpoKUTITEl AOITTOV OTI N €TMIXEIPNON ME TA TTAPATTOVA UTTOPEI va CUAAEEEI
QVEKTIUNTEG TTANPOYOPIES YIOTI TA TTAPATTOVA Eival N AUECT GWVI TOU TTEAATN.

H emxeipnon emopévwg TTPETTEl va €vBOppUVEl TOUG TTEAATEG TNG va
«MIAqoouvy». Tiati pge 10 feedback kai pabaivovrag amd T1a AGBn ToOU
TTaPEABOVTOG PTTOPET va TTETUXEI APIOTN TTPOCPEPOPEVN TTOIOTATA KAl OTOBEPA

augavouevn atrodoTikoTnTa.( Bosch,2005).

2.5. TPOMOI ANTIMETQMIZHZ NMAPAMNONQN
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[MoANEG €peuveg €xouv Ocgicel OTI €vag TTEAATNG TTOU TTAPATTOVIETAI EXEI
TTOAAEG TTIBAVOTNTEG VA UETATPOTIEI O€ «TTIOTO» TTEAATN, £QOCOV TO TTAPATTOVO
Tou €mMAUBEi ammoteAeopaTikd. O kaBnyntig Jagdib Singh Tou TTAVETTIOTNUIOU
Case Western Reserve TtoviCel OTI « Ol £€peuveg €xouv Oegigel OTI av TO
TPORBANUA €VOG PN IKAVOTTOINUEVOU TTEAATN €TTIAUBEI QTTOTEAEOUATIKA OTIG
TTEPICOOTEPES TTEPITITWOEIG Ol TTEAATES YivovTal aKOUA TTIO TTIoToi at1rd OTI Ba
yIvovTouoav av dgv UTTHPXE apXIK& TTPORANUO».

H ummap¢n mrapamovwy eival avatréQeukTn. ETmTopévwg kalr n avarmruén
MEBODdWYV QVTIUETWTTIONG TOUG Eival €TTIONG QVATTOQEUKTN KAl Kpioiun. H
QTTOTEAEOUATIKI) OUWG QVTIMETWTTION TTAPATIOVWYV EiVAl QUTH TTOU PETATPETTEI
Buuwuévoug  Kal  dUCAPECTNUEVOUG  TTEAATEG OE  QQPOCIWHEVOUG,  ME
MOKPOXPOVIO ATTOTEAECUATA VIO TNV ETTIXEIPNON.

O1 reAd@TeG €x0ouv avaykn va yvwpifouv OTI N €TTIXEIPNON KAVEI OTI KOAUTEPO
MTTOPEI yIa va dlopBwaoel TO OTTOIOOATTOTE TTPOPRANUA TTOU TOUG OTTACXOAEI.(
Eccles kai Durand, 1998) , 611 evlIla@EpeTal yia TOV KABEVA TTPOCWTTIKA,
AvOPWTTIVA, XWPIG ATTWTEPO OKOTTO HOVAXA TO KEPDOG.

Oocov agopd Tn OTAON TNG ETMIXEiPNONG ATTEvVaAvTl OTA TTOPATTOVA, AUTH
MTTOPEI va TTIoTEVEl OTI €€l OiKIO O OXEON ME TOV TTEAATN TNG, AAAG n yvwun
TOU TTEAATN va €ival SIAQOPETIKN). ATTapaitnTo AOITTOV €ival va avTIHETWTTICETAI
0 TTEAATNG WG «OAAVOAOTOG» KAl TTOTE VA YNV KPIVETAI apvNnTIKA.

ZuvoTimikG (Edvardsson K.d., 1994): Kavovag 1% : O meAatng éxel TAvTa

dikio. Kavovag 2° : Av Troté o TTeAATnG €xel adIko, EavadidBace Tov Kavova.
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KEDAAAIO 3

3.1. TIEINAITO AIAAIKTYO

To diadikTuo, Internet ota ayyAikd, €ival To HeyaAUTEPO QIKTUO UTTOAOYIOTWV
otov K6opo. Or1 uttoAoyioTEG ouvdéovTal PETALU TOUG ME TNAEQWVIKEG Kal
AAAeG ypappég. Eival dnAadn Eva TTAEyUa ATTO EKATOUMUPIA DIOOUVOEDEUEVOUG
UTTOAOYIOTEG, TO OTTOIO €KTEIVETAI OXEOOV O KABE onueio Tou TTAQVATN Kal
TTAPEXEI TIC UTTNPETIEG TOU O€ EKATOMMPUPIA XPAOTEG, aveEdpTnTa aTTd TO XWPEO
KAl TO XpOvo.

To diadikTuo pdg divel Tn duvaTdTNTa TTPOCRACNG O€ VEQ, TTANPOYPOPIES KAl
Baoeig dedopévwyv oe TTaykooupia KAipaka. ETtriong, emTtpétmel TN Xpron
TTOAWV Kal OIOPOPETIKWY EQAPHOYWY, TTOU €XOUV WG OTOXO TNV ETTIKOIVWVIAQ,
OTTWG eival To NAekTpoviKG Taxudpoueio (e-mail), o1 NAEKTPOVIKEG OPAdEG
oulnmoewv (newsgroups), ol NAEKTPOVIKEG AIOTEG avakolvwoewv (mailing
lists), n emkoivwvia oe TTpayPaTikd Xpovo (chat), o1 TnAedlaokéweig (net-
meeting) K.4.

Ooov agopd o€ TIXEIPNOIOKESG EQAPUOYES TO DIABIKTUO divel Tn duvaTdTNTA
yla NAEKTPOVIKO €UTTOPIO (E-cOommerce), eKTTaidEuon Kal ETTIUOPPWON aTTo
amoéoTaon (e-learning & e-training), kaBwg kal gpyacia amd amdéoTaon,

onAadn TnAe-epyaoia (teleworking).( Scardamalia,M,k.d,1996)
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http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_4.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84
http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_4.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84
http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_3.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84
http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_3.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84
http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_5.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84
http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_7.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84
http://www.go-online.gr/training/enot1/kef4/math4/1_4_4_7.htm?PHPSESSID=55ec4a14f96c2ff6aea1a9623afa7a84

To p€yebog Tou DIaBIKTUOU BEV €ival CUYKEKPIMEVO KAl £CapTATal KABE popd

aTTO TOV OPIBUO TWV UTTOAOYIOTWY TTOU OUVOEOVTAI G AUTO.

To kaBnuepivo duwg dIKTUO TO OTTOI0 POIALEl TTEPICTOTEPO PE TO Internet
gival... o dpopog. (Selling on the net, The complete guideNTC Business
Books.) 'Exete pia dieuBuvon o' autdév Tov dpopo. Kal autog, kal o dAlol
Opouol 01N yeITovid oag A oTnV TTOAN 0ag, ouvdéovTal Kal TEAIKG odnyouv o'
éva PeyaAUTEPO OpOpOo 1N ot Aew®dpo. AUuTA N Aew®Opog dlaTpExel AAAEG
YEITOVIEG. Kal auTEG oI Acw@dpol TEAIKA 0dNYyoUV o€ UEYAAUTEPEG AEWPOPOUG
Ol OTTOiEG PE TN OEIpd TOug odnyouv O€ TTUAEG: agpodpOuIa Kal Algdvia Ta
OTTOI0 CUVOEOUV.

2KEQPTEITE TNV KABE yeirovid | TOAN ocav €va dikTuo at1rd dpououg. Edv
yvwpilete Tnv d1euBuvon TTou BEAETE, PTTOPEITE va Ppeite évav dpOPO TTOU
odnyei oe éva AGANO KTipIO OTOV KOOMO. ZKEQPTEITE, ETTEITA, TO OUVOAO Twv
JIKTUWV oav €va "dikTuo TwV BIKTUWV". AuTé €ival 1o Internet.

To Aiadiktuo eivar €va 1rpoidv Tou Wuxpou lMoAéuou. O Tpddpouog Tou
onuepIvou gutTopikou Internet dnuioupynBnke otn dekaeTia Tou '60 Kal apXIKa
AEIToupyouoe WG €va OTPATIWTIKO TTPOYPAUMa Twv Hvwuévwy MoAireiwy. Ol
Apepikavoi NBeAav va dnuioupynoouv éva cUCTNPA ETTIKOIVWVIAG TO OTTOI0 O€

Ba ptTopoucav va TTAREOUV 01 ZOBIETIKOI.

H Rand Corporation €mmvonoce 10 ox€d10 TNG ATTOKEVIPWONG OIKTUOU. 2€
oxX€on ME TO TTOANIO ETTIKOIVWVIOKO OUCTAPA, Ol ETTIKOIVWVIOKEG YPAMMES
dlooTaUPWVOVTAV Kal Ta unvUuudoTa KaTeubuvovtav- amd onueio o€ onueio o€

TTOAEG KaTeuBUvoel. Eav pépog Tou "dIkTUOU" KataoTpépovTav, To "AikTuo"
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(TTou apyikad ovopalotav ARPANET) ptropei va kareuBuvel 1a pnvupata o€
OIaQOPETIKEG KaTeuBuvoelg. To Internet dieupuvoTav oTadlokd woTe va
UTTNPETEI W OTPATIWTIKN €PEUVA, KAl TEAIKA KATEANEE va XPNOIUOTIOIEITAI YIa
EUTTOPIKNA XPNon.

To Web, o TTaykOOHI0G 10TOG, €ival AOITTOV €va TEPAOTIO DIKTUO PETAPOPAG
EVOG QTTIOTEUTOU OYKOU OPXEIWV, KEIMEVWY, DEQOUEVWYV, QWTOYPAPIWY KTA.
ATTAG  @avToOoTEiTE TNV €TTOXI OTTOU O MPOVAdBIKOG TPOTTOG OTTOOTOAAG
OedOUEVWV ATAV TO TAXUOPOUEIO KAl UOTEPA TO PO,

O1rwg kai o€ 611 agopd T cUAANYnN Tou Internet, n 1IBIWTIKA €TTIXEIPNON Ogv

Emaige peydAo péAo otn @don TnG dnuioupyiag Tou TTaykdéouiou 10Tou. H
avattuén Tou Web 1mpoAABe petd atrod épeuva kai Eekivnoe 1o 1980 oto CERN
(European Particle Physics Laboratory) amé tov Tim Berners-Lee.
Movaya pepikoi UNIX browsers (Trpoypduuata mmAorynong) utripxav otav o
Marc Andreessen amd 10 NCSA (National Center for Supercomputing
Applications at the University of lllinois at Urbana-Champagne) dnuioupynoe
éva eUKoAo oTn xpnon browser yia tTa X- Windows, ki €tmeita yia ta Microsoft
Windows 10 1993. O Andreessen eykatéAeipe Tnv NCSA kai Eekivnoe tn OIKA
Tou eTaipeia browser, TNV Netscape Communications. H gytropguparoTroinon
Tou Web &ekivnoe 1o 1994, étav utmipxav pyoévo 1500 sites Taykoopiwg.

H avamtuén Arav kam apamdavw atmd paydaia. ApKei va oKeQBEi Kaveig OTI
TPee oTnv TnAedpaon 50 xpovia yia va @rdoel va €xel 50 exkaTtoppupia
xpnotes. To Internet xpeidotnke povaxa 5. Av kal dev uTTGpyouv akpiBn
oToIxeia  yia  TOV apiBud Twv XPNOTWV TTAYKOOMIWG OUPQWvVa  JE

uttoAoyIopoUG, auToi getTépacav Ta 580 ekatopuupia 1o 2002. Z1nv EAAGSQ
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uttoAoyiCetal TTwg TO  AladiKTUO  YXpnoigoTrolei  Trepittou 10 12% Tou

TTAnBuouoU.

3.2. TO AY=ANOMENO ENAIADEPON IlIA TO AIAAIKTYO

2AMEPO TTAPATNPOUUE £va OAOEVA AULAVOUEVO EVOIOPEPOV YIa TO DIOBIKTUO
kal €101K& yia To World Wide Web. To di1adikTuo Kal o1 KOupol Tou Oxl Jovo
apxioav va TPOTTOTToIoUV TNV aicbnon g atréotaong, aAAG dnuioupyouv Eva
vEO padnolokd  TTEPIBAANOV  pIag  TTOAUEBVIKAG  KOIVOTNTAG  PadnTwy,
TTOPEXOVTAG YE TOV TPOTTO AUTO EUKAIPIEG YIA VEEG KOIVWVIKEG avTaAAayEG. Me
TNV uttodou Twv JIadIKTUWYV gykabioTavtal Kal ouvdéovTal OIOPOPETIKEG
MaOnolakéG KolvoTnteg. AUTO cival BéBaia onuavtikdé. H olvdeon auth
KaBeauTr}, SIAQOPETIKWY KOIVOTATWY yvwong, O€ WTTOPEI va eEao@aAioel TN
MABnon i KaAuTepa éva €idog aviaAllayAg Kal dIaTTPAYHATEUONG TNG YVWOoNGg
atroé TNV oTroia pTTopEi va €TEABEl KaTavonon Kal véeg Bewprioels. O 6pog
‘Internet’ avagépetal yOvo oTnV EVOOYEVE TEXVOAOYia.

2NMEPQ, £xEl avaTTTuxOei pia TToIKIAia epyaAgiwv TTou gival KatdAAnAa yia Tn
d1daokaAia Kal Tn padnon péow Internet. KaBe avaloyiopdg oTnv TTPAKTIKA
KAl OTNV QTTOTEAECHATIKOTNTA TWV JABNOCIAKWY EUTTEIPIWV OTTAITEN TN OIAKPION
avAuECa O€: TTold €ival Ta AOYIOUIKG EpyaAgia TTOU XpNOIYOTTOIOUVTAI KAl TTOIEG
gival ol TTaIdaywWYIKEG AEITOUPYIEG TTOU KOAUTITOVTAI aTTO Ta €pyaAgia autd. H
TEXVOAOYIO UTTOPEI  ETMITUXWG VA EQPAPPOCTEI yia TNV avadounon Twv
EKTTAUOEUTIKWV TTPOKTIKWY KAl yIa TNV TTPOWONon OUCIOCTIKWY KAl QUBEVTIKWY
MOONOCIOKWY EPTTEIPILOY PE TPOTTO TIOU VO €UVOEI TO evOIAPEPOV TTOU

TTpoépxetal atmd 10 idlo TO €pyo TNG OPACTNEIOTNTAG, VO EUVOEI Tnv
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€VVOIOAOYIKy aAAayr}, Tn YVWOTIK avatrTugn Kal TEAOG, TNV QvATITUgN
IKOVOTATWYV autoppuBuiong Tng diadikaciag NG uadénong.

H xprion Tou Internet €xer dnuioupynoel pia Tepioxn éviovng épeuvag. AAG
n €pguva auti agopd Kupiwg oTa TeEXVOAoyIKa Béuara. Eival atmapaitnto va
QvaTITUXOEi  TTEPICOOTEPO 1N €PEUVA  AVAQPOPIKA WE TNV agloAdynon Twv
MaBNOCIOKWY Kal EKTTAIOEUTIKWY ETTIOPACEWY, €QOCOV N EKTTAIOEUTIKI) XPHON
Tou Internet augdaverar diapkwg. Ta epwTAPATa TTOU TTPOCIOPICOUV TOUG
EPEUVNTIKOUG AEOVEG YyivovTal KPioIha, OTaV aVOQEPOUOOTE O EKTTAIDEUTIKN
Xprion Tou dIadIikTuou aTrd pabntég MiIkpwv nAIKiwv. (Handbbook of

relationship marketing.Sage publications,.)

ApaotnpiotnTes mou ouvdéovrail e avalntnaon mANPoQopIwV

EUpeon UAIKoU (Keipeva, QWTOYPAPIES, YPAPIKA, BivTeo, ...)

[1 Anpociguon

loTOoo€ENiIBEG OXOAEiWV TTOU TTAPOUCIAOUY, TTPOYPANUATA, EPYOTIEG,

epnuePidQ, ....

0 ApaoTnpiOTNTESG TTOU CUVSEOVTAI JE TNV ETTIKOIVWVIA KAl TAV

avraAAayn dedopévwv

Emkoivwvia petagu oxoAciwyv, diaywviopoi JEow NAEKTPOVIKOU TaxudpouEiou

[0  ApaoTnpidTNTES TTOU ATTAITOUV THV ATrd KOIvoU gpyacia

Epyaoieg ammd koivou (11.X. CUpTTARpwaon piog Bdong dedouévwy)

[l  ZUVEPYOATIKEG SPAOCTNPIOTNTES
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XPNOIYOTTOIWVTAG CUVEPYATIKA AOYIOUIKA KOl EpyaAgia TNAEOUVIIAOKEWNGS

3.3. EMIKOINQNIAKOI 2TOXOI 2TO AIAAIKTYO

NAlyOTEPO aTTO dUO XPOVIA TTPIV, O OPIOUOS TNG OTPATNYIKAG YIAG ETAIPEING VIO
TO O1adIKTUO NTaV JAAAOV EUKOAOG KI AQUTO VYIATI MIKPEG KAl PMEYAAEG ETAIPEIES
xpnoigotrolouoav 1o dIadIKTUO WG «BITpivay TTPOROANG TwV TTPOIOVTWY TOUG
KAl WG KaVAAI €TTIKOIVWVIAGC ME TOUG TTEAATEG TOUG. ATTO TOTE £XOUV OAAAEEI
TOAAG. O1 OIKTUGKOI TOTTOI TWV ETAIPEILV €EEAiCOOVTAI OE TOTTOUG QYOPAS
TTPOIOVTWYV, avTaAAayrG TTANPOPOPIWY PE TTPOUNBEUTES Kal KavaAia diavoung,
ONMIoUPYIOG OXECEWV PE TOUG TTEAATEG KAl TIPOCEAKUONG TTPOCWTTIKOU.

Katd 10 oxedlaouod, Aoimmdv, Tou NAEKTPOVIKOU 0AG KATAOTAMUATOS Ba TTPETTE
va Adupdvovral  uttown ol TTEAATEG, Ol AVTAYWVIOTEG, Ol TTPOPNBEUTEG, Ta

KavaAia dlavoung, aAAG Kal oI ECWTEPIKES DIAdIKATIES TNG ETAIPEING .

Na va civar Aoirdév  TTETUXNPEVOG O  OTPATNYIKOG  OXEQIOONOG NG
dpacTnpiotroinog oTto d1adikTuo, Ba TTPETTEl va avalnTtriBouyv aTTavThoElg oTa

TTOPOKATW EPWTHHATA:

Mwg B8' aAAGEer n emixeipnon p€ow Tou B1adikTuou;

Mwg Ba TTPOKUYOUV VEEC EUKAIPIEG;

Mwg Ba eKUETAAAEUTET TO VEO QUTO PECO ETTIKOIVWVIOG N ETTIXEIPNON OTIG
OXEOEIC ME TOUG TTEAATEG KAl OUVEPYATEG;

Mwg Ba dnuioupyrnoel TOTOUC SIKTUOKOUG TTEAATEG, apoU aTO

01adiKTUO O AVTAYWVIOHOG €ival «EVa KAIK HAKPIA»;
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Mwg 8" aANGEEl TO TTPOIGV 1} Ol UTTNPETIEG TTOU TTPOOPEPEI OTOUG
TTEAATEG Jou, av dpacTnploTroinBei aTo d1adikTuo; (Ba yivel To TTPOIOV
100% Wwnolokod, PE VEEG UTTNPETIEG KATT.)

Oa uTTdpEouv apvnTIKEG ETTITITWOEIG YIA TNV ETAIPEIO ATTO TN
dpacTNPIOTTOINON TNG OTO JIABIKTUO;

Mwg Ba peTpAoEl TNV ETTITUXIO TNG TTAPOUTIAG TNG OTO OIAdIKTUO;

©

AilapadovTag Ta TTApATTAvw, TOavws va dnuioupynBei To €ENG EpwTNUA:
«Ma, a11d TToU 8' apyxiow;». OTTwe o€ KABE emXEIPNPATIKO OXEDIO, £TOI KOl
o' auTo, YIa TNV «€icodo» OTO dIAdIKTUO, N ApXH TTPETTEI va €ival O GTOXOI
TTou Ba T1eBoUV. Ag TTApoupe pia 16éa OTOXWV TTou Ba utropoucav va

TEBOUV.

OIKOVOUIKOi OTOXOI

AUENon kePOWV

ATTO000T TOU ETTEVOUNEVOU KEPAAQiou
MpoiovTiKoi oTOXOI

AUENonN TTwARCEWY

YTINPECIEG TTPOG TOUG TTEAATEG TTPIV KAl JETA TNV TTWANCN
Z1é)O0I1 TTPpOoWlnOoNG, TTPOBOAARG KAl ETTIKOIVWVING

18



MeyaAUTEPN YVWOTOTIOINON TNG ETAIPEIOG OAG OTO KOIVO 0OG
MeyaAUTEPN OUXVOTNTA ETTIKOIVWVIAG PE TO KOIVO 0AG
BeATiwon NG TTOI0TNTOG TWV OXECEWV TTOU BEAOUPE va
avaTrTuxBouv Pe To KOIVO

Anpioupyia OXEOEWV JE OUVEPYATEG, TTIPOUNOEUTEG, TPATTECEG K. 4.

2TOXOI YIa Ta KavaAia Siavoung

"ewypa@ikr) KAAUYWN TToU BEAOUPE VA TTETUXOUME PE TO NAEKTPOVIKO
KAaTtaoTnua (Xwpic Xpron emmmpooBeTwyv KavaAiwy diavoung)
KarteuBuvon TeAatwy - HEoa aTTO TO OIKTUAKS TOTTO - OTA KAVAAIQ
dlavoung

MANnpo@dépnon 1mpog Ta KavdaAia diavoung (EAeyXog atroBeudTwy,

TIMEG, EKTTTWOEIG, AANQ BEPATA OXETIKA UE TA TTPOIOVTA)

ZTOXOI YIO TNV £€pEUVA ayopdg

MéyeBog kal TAOEIG TNG ayopdg

MAnpo@opicg yia Tov aviaywviouo

MocooTo Tou Kolvou atrd TO OTT0iI0 BEAOUE VO OCUYKEVTPWOOUE
oToixeia (dnuioupyia AioTag)

AokiPEG TTou BEAoUPE va KAVOUUE TTPIV AQVOAPOUNE KAIVOUPIEG

OIAPNUICTIKEG KAPTTAVIEG KAl TTPOIOVTA A TTPIV AAAGEOUNE TIMEG.
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AAAol1 oTo)XOI

AvalAtnon VEwvV eVOAANAKTIKWY TTPOUNOEUTWY TTPWTWY UAWV.
Anuioupyia e000WV PECW dlIAPNUICEWY TPITWY OTO OIKTUAKO TOTTO,
TIPOCEAKUON XOPNYIWYV, TTPOCEAKUCH CUVOPOUWY K.d.

Anpioupyia cuppaxiwyv e AAoUg dIKTUOKOUG TOTTOUG

Balovrag oTdxoug, MTTOPOUPE va atrogaciooupe Téoa  XpAMaTa Ba
OIOXETEUBOUV OTO NAEKTPOVIKO KATAOTNUO Kal TTWG Ba dlapopewdei. MNa
TTOVEUPWTTAIKI  YEWYPA@IK  KAAUwn  (§evoyAwooeg  oelideg). Ta
ouvTNPENTIKOUG KOTAVOAWTEG, CUYKEKPIPEVO layout n €ikOva 1Tou Ba Trepdoel
OTOUG KaTavaAwTéG va gival ouvtnentikh. MNa diegaywyn épeuvag ayopdg,
dnuIoupyia NAEKTPOVIKWY EVTUTIWV UTTOCTNPICOMEVWY aTTO TTPOYPAUMa BAoNS
OedONEVWV.

3.4. NQ% AIAOGOPOMOIEITAI TO AIAAIKTYO AMNO AAAA MEZA AMEZOY

MARKETING

H diagopoTtroinon tou diadikTuou atrd aAAa péoa auecou marketing

EykelTal ota €¢AG: (Scardamalia,k.& ,1996)

HAekTpovikd Taxudpopeio (e-mail)

To NAEKTPOVIKO TaXUOPOWEIO Eival TO AUECO AVTIOTOIXO TOU TTAPAdOCIOKOU
Taxudpopeiou o€ NAEKTPOVIKA Jop@r). 'ETo1 TO e-mail emTPETTEN TNV ETTIKOIVWVIA
METALU XPNOTWV Kal ETTIXEIPAOEWV yia TNV aviaAAayr] oTToloudnTToTE €idoug

TAnpogopiag. KaBe xpAoTng €xel éva NAEKTPOVIKO «YPANMATOKIBWTIO» OTTOU
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MTTOPEl va d€xeTal Kal va dlaBAadel Ta unvupata TTou Tou OTEAVOUV oI GAAoI
xpnoteg. (McCreary,E.,1989).
HAekTpoviki peTagopd ke@aAaiwyv (EFT)

H nAektpovikh petagopd kepahaiwv (Electronic funds transfer) avagépetai
oTNV ETTIKOIVWVIa PMETAEU OUO TPATTECWV YIA TN DIEKTTEPAIWON TWV PETALU TOUG
docoAnYIwV. H emKolvwvia auTr] JTTopEl va  yivel Kol PEow  AAAwvV
TEXVOAOYIWV. EQW Kal apKeTd Xpovia OAeEG OXEOOV Ol PHETAPOPEG KEPAAQiIWY

METALU TPATTECWV YivovTal UE TOV NAEKTPOVIKO QUTO TPOTTO.

HAekTpovikoi kardAoyol (E-Cat)

O1  nAekTpovikoi katdAoyol (Electronic Catalogues) emtpémouv Tnv
O1a0UVOECN ECWTEPIKWY EQAPPOYWY OTTOU aTTOBNKEUOVTAI TTANPOPOPIES YIA
T TTPOIGVTA HIOG ETTIXEIPNONG KOl €V OUVEXEIQ TNV auTOPOTR dnuioupyia
KataAOywv yia Ta TTpoidvTa autd. O1 KatdAoyol auToi UTTOPEl va TTEPIEXOUV
TEXVIKEG TTEPIYPAPEG TTPOIOVTWY, TTANPOYOPIES TIHWYV, K.T.A. H emxeipnon
MTTOpEl  va  atmooTeiAEl  NAEKTPOVIKA TOUG KATOAOYOUG QUTOUG  OTOUG
UTTOWNR@IOUG TTEAATEG TNG, VA ONMPIOUPYEI KATAAOYOUG «KATA TTapayyeAia» K.4.
To Baoikd TTAEOVEKTNMA gival OTI O KATAAOYOI UTTOPOUV VA EVNUEPWIVOVTAI KOl
va aAAdlouv autoparta KGBe @opd TTou aAAGCEl KATI OTIG TTANPOPOPIES TWV

TTPOIOVTWYV OTIG BACEIG EBOUEVWV TNG ETTIXEIPNONG.

HAekTpovikég @Opueg ZTOoIXEiWV Kal MapayyeAiwyv (E-Forms)
O1 nAektpovikég @oOpues (Electronic Forms) trapéxouv Tn duvardtnta

NAEKTPOVIKAG OUMTTAAPWONG Kal UTTOBOANG Oedopévwyv péoa ammo  éva
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euxpnoTo ypa@ikd TepIBAANOV. Me Tn Xprion TETOIWV QOPHUWY Ol TTEAATEG HIAG
ETTIXEIPNONG MTTOPOUV va TTapAyYEIAOUV NAEKTPOVIKA Ta TTPoIdvTa TnG, Va
OUMPTTANPWOOUV XPNOIUA VIO TIG ETTIXEIPAOEIS EPWTNMATOAOYIA, VA UTTORBAGAAOUV
EPWTAMATA KAI YEVIKA VA ETTIKOIVWVAOOUV UE TIG ETAIPEIEG ME OOPNUEVO TPATTO.

MpappwToi KWOIKEG (Bar Codes)

H xprion Mpappwtolu Kwdika oTta 1rpoiovra dev atroTeAei atmd povn 1ng
Aeiroupyia Tou HAekTpovikoUu Eptropiou. Opwg av ocuvduaoTei pe AAAEG
TEXVOAOYIEG, PTTOPEI va yivel €va onuavtikd O1TAo yia Tn Ol1EUKOAUvVON TNG
ETTIKOIVWVIOG  METOEU  Twv  ETIXEIPACEWY, KABWG  OuvTeAei  oTnv
auTtoparotroinon Kal diegaywyn Xwpic AdBn piag TANBwpag ETTIXEIPNPATIKWY
d1adIKaoIWY, OTTWG N TTAPaAABr) TTPOIOVIWY OTIG ATTOBNKEG KAl N auTOuaTn

EVNUEPWOTN TWV AVTIOTOIXWYV HNXAVOYPAPIKWY e@apuoywyv. (Ron Swift, 2001)
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KEDAAAIO 4

4.1 ENNOIOAOIKH NPOZEITIZH TOY CRM

O 6pog¢ CRM Tpoépxetal amd Ta apxIKa Twv Aé€ewv Customer
Relationship Management TTou oTa €AANVIKA HETAQPACleTal WG Olaxeipion
TeAATEIOKWY Ooxéoewv. H Aégn TMeAdTng avagépetal oe KABe TTEAATN TTOU
OAANAETTIOPA OTNV ETTIXEIPNON: TPEXOVTEG TTEAATEG, TTPONYOUUEVOI TTEAATEG,
emkeipevol TTeAdTeg. H AéEN Zx€on meplAaufavel tn dnuioupyia agiag oTig
oTroleadnTToTE AAANAETTIOPACEIC HIaG €TTIXEiPNONG. TEAOG ue TN AéEN Alaxeipion
, AVAQEPOPAOTE OTOV £AEYXO KAl TOV CUVTOVIOUO TTOPWV ,0TTWG XPOVOG
Xprua, davBpwrtrol ,TexvoAoyia , TTANPOQOPIEC TE OTPATNYIKI KAl TOKTIKN Bdon

, €T01 WOTe va BeATioToTroigiTal n agia Tou TreAdTn.(BAaxotrouAou M., 2001)

To CRM artroteAei Tnv €mxeIipnuaTikl oTpOTNYIKA, TTOU Ba wlnocel Tnv
ETTIXEIPNON VA EYKOTOAEIYEI TNV ECWOTPEPEIA KAl VA TTPOCEYYIOEl TNV ayopd

AEITOUpPYWVTAG OTA TTAQIOIO TOU PJOVTEAOU TNG BIEUPUNEVNG ETTIXEIPNONG .

2tnv emmoxn NG Néag Oikovopiag kal Tng Koivwviag tng MAnpogopiag, pe
TOV €VIOVO QVTOYWVIOUO o€ €éva TTayKOOUIO E€TTTTEOO KAl TIG OUVEXEIG
METABOAEG, UTTAPXEl €vag TOUAAXIOTOV ETTIXEIPNMUATIKOG TTAPAYovVTaG TToU
TTapapével oTaBepds: O TTEAATNG ATTOTEAEI TO €TTIKEVTPO. AUTOG MTTOPEI va
€€a0QaAICElI TNV EUNUEPIA OTNV ETTIXEIPNON KAl QUTOV TTPETTEI N ETTIXEIPNON VA
IKOVOTTOINOEI OTO HPEYIOTO BaABPO, yia va augnoel Tnv amodoTiKOTNTA Kal ThV
KEPOOPOpPIa TNG Kal va ETTIRILOCEI OTO AVTAYWVIOTIKO TTEPIBAAAoV. ‘ETol, 6Ao Kai
TTEPICOOTEPEG ETTIXEIPNOEIG TTOU £XOUV TTAPOV Kal £TTIOUPOUV va dlac@aAicouv
TO0 PEANOV TOuG, eTTevduouv oTn Alaxeipion Twv MNMeAaTEIOKWY ZXECEWV. Zav

opiopdg 10 CRM  (Customer relationship management, Alaxeipion
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MeAaTeloOKWY 2XE0EWV) €ival n oTPATNYIK XPAON OIadIKaOIWV KAl OWOTH
XPron avlpwTiwy WOTE N ETAIPEIN VA ONUIOUPYNOEl CWOTEG OXETEIG ME TOUG
meAaTeg TNG.(O 6pog CRM trpwrtogu@avioTnke ota TEAN TNG dekaeTiag Tou '80
KAl XPNOIYOTIOIEITAl YIO VO TTEPIYPAWEl TIG TTPAKTIKEG, TO AOYIOMIKO Kal TIG
EQAPMOYEG Internet pEow TwV OTTOIWV PIA ETTIXEIPNON KATAVOEI KAl EEUTTNPETEI

KAAUTEPA TIG AVAYKEG EVOG TTAAAIOU ) aKOMN Kal EVOG JEAAOVTIKOU TTEAATN TNG.

O1 epapuoyéc NG HAekTpovikng Alaxeipiong Zxéoewv lMeAatwv (E-CRM)
aTTOTEAOUV ONUEPA TNV «QIXMA TOU dOPATOG» Yyia KABE auyxpovn ETTiXEipnon.
BéBaia, o PBaBudg uloBETNONG Kal 0 TPOTTOG XPNONG TETOIWV E£QAPUOYWV
TTOIKIAAEl  av@Aoya pe TOo pEyeEBOG Tng €mIXeipnong, Tov KAA®O TTOU
OpACTNPIOTTOIEITAI, TO €i00C TWV TIEAATEIOKWY TNG OXEOEwWV OAAG Kal TIG
avTtioToixeg Ola0éoiueg Auoeig. H vwnAi dnuotikétnta Tou CRM i E-CRM,
OQEiAeTal aYevOg 0TV AUgNoN TwV ATTAITACEWY KAl TwV TTPOCOKIWY TWV
TTEAATWYV, Ol OTTOI0I ATTAITOUV «TTOIOTIKEG UTTNPECIES», KAl QPETEPOU OTNV
eCENIEN TNG TeEXvoAoyiag, n oTroia TTPOC@EPEL, TTAEOV, HIa OEIpd aTTO KAIVOTOUEG

AUOEIC KAl EQAPPOYEG.

MpokeiTal ouclaoTIKA yia uia peBodoAoyia n otroia oTtnpiletal oTnv
EKTETAMEVN XPNoN PAcewyv dedOPEVWV. Z€ QUTEC N €TaIPEIa TNPEI Eva TTARB0G
atmd TTANPOQPOPIEG Ol OTT0IEC MTTOPOUV Va XPnoidoTtroinBoulv Eite yia va
augrnoouv aueoa TIG TTWANCEIG TNG €iTE yia va €EUTTNPETNOE KaAUTEPA N RdN
utrdpyxouoa TreAateia TG (Yeyovog TTou QUOIKA Ba augnoel TIG TTWAACEIG
MakpoTrpdBeopa). (Mny TAnpoedpnong www.csd.uoc.gr). AGQaAwG PEow
™S @IAocoiac E-CRM &¢ BeATiovovTtal gOvo o1 TTWAACEIC TNG €TTIXEIPNONG

aAAG e€eAicoeTal Kal TTPOOBEUEI N OXECN TNG ETTIXEIPNONG ME TOUG TTEAATEG TNG.
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Méow autAg oI TTEAATEG TTOPAPEVOUV OTNV ETTIXEIPNON €0PAIWVOVTAG HIA

dlaxpoVvIKOTNTA OTNV ETTIXEIPNON.

‘ET01 gival oxedov BERalo kal OTTwWG Ba @avei kal TapakdTtw o1 1o E-CRM
MOVO OeTIKG o@EéAn €xel va TTPoodWOEl OTnNV €TMIXEipnon, audvovtag TIG
TTWAACEIC TNG, €0PAIWVOVTAG TIG OXEOEIG TIGC ME TOUG TIEAATEG TNG Kal
0dnNywvTag TNV OTO va &exwpioel Kal va edpaiwBei otov kKAGdo 1ng. (MNnyn

TTAnPo@dpnonNG www.csd.uoc.gr)

4.2. OPIZMOZ E-CRM

To CRM &¢v gival TexvoAoyia, TTapoAo TTou n TexvoAoyia gival BepeAiudng yia
va To Kavel emTuxnuévo. To emrtuxnuévo CRM  gekivdel mavra pe pia
ETTIXEIPNMATIKA OTPATNYIKA , TTOU 0dnyei o€ aAAayéG OoTnv opydvwon Tng
ETTIXEIPNONG KAl OTIG OIadIKACIEG A€ITOUPYIOG TIOU PE TN O€IPpA  TOUG
TTpaypaTtotrolouvTal amd Tn TexvoAoyia. To avrtifeto de Acitoupyei TmoTe. Ta
OXE0Ia TTOU  ETTIKEVTPWVOVTAI TTPWTA OTNV  TEXVOAOyia Kal HETA OTOUG
QVTIKEIMEVIKOUG OTOXOUG €ival KaTtadikaopéva o€ atrotuxia. H texvoAoyia ivai
ammAd 1o péoo yia tTnv emrtuxia Tou CRM. O Bill Brendler mpdedpog TnG
Brendler & Associates Aéel : « To emTuxnuévo CRM Eekivael TTavra atrd tnv

avwTarn dloiknan.

Edw e€ivar tou vyivetar n Bapid douhid. O1 avBpwTtrol B€Aouv  va

OUYKPOUCTOUV HE TNV TEXVOAOYIa aAAG €EIC TOUG AEPE OTI eV TTPOKEITAI VIO
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TEXVOAOyia aAAd yia éva VEO TPOTTO va KAVEIG ETTIXEipNON». 'ETOI ETTIXEIPAOEIG
TTou €mEVOUOQV TEPAOTIO TTOOA OTNV TEXVOAOyia yvwpliocav Trataywon
atroTuXia yiati Tiow ammd Tnv BITpiva Twv akpIBwV TEXVOAOYIWYV OEV UTTHPXE TO
ETTIXEIPNUATIKO OKETITIKO KAl N OTPATNYIK TTou Ba oTApide Tn Oladikacia
epappoyng m¢. ‘ETol AoImmov, TO TTOKETO AOYIOMIKOU Kal n TEXVOAoyia Oev
TIPOCPEPOUV TITTOTE OTNV ETTIXEIPNON AV OEV UTTAPXEI OXEDIAOUOG, OTPATNYIKNA,

Kal TTAf|pNG Kartavonon Twv avaykwy Kal ETTIOUPIWY Tou TTEAATN.

Mepikd trapadeiypata xprjong peBddwv E-CRM Ba pag Bonbricouv va

KATAVONOOUNE KOAUTEPA TO AVTIKEIUEVO KAl TIG EQAPUOYEG TOU:

e Lifecycle programs - H Aj¢n tng Cwng evdg TTpoidviog divel Tnv
eukalpia yia pia véa mwAnon. MN.x. pia etaipgia TWANONS AUTOKIVATWY
TTAOPAKOAOUBEI TTOTE Afyel N €yyunon O0CwWV AUTOKIVATWY TTOUANOCE Kal
ETTIKOIVWVEI JE TOUG TTEAATEG TNG YIA va TOUG UTTEVOBUIOEl Aiyo TTpIv Tn
AEN TNG OTI av avTIUETWTTICOUV OTToI0dNTTOTE TTPOBANUA PTTOPOUV

aKOMN va TO €1MIdI0PBWOOUV dWPEAV.

Cross-sell programs - H TwwAnon evog €idoug atroTeAei T0 eQAATApIO
e YIA TNV TTWANOCN CUVaPWV €1dwWV. IN.X. hIa eTaipgia TTWANONG
e NAEKTPIKWV EIBWV ETTIKOIVWVEI JE OOOUG TTEAATEG £X0OUV ayopAoEl
e NAEKTPIKEG KOULIVEG ATTO EKEIVN, VIO VA TOUG EVNUEPWOEI OTI TTAEOV
TTOUAQEI KOl OKEUN KOUCivag.
Up-sell programs - H mwAnon evég €idoug atroTeAei TO TTpwTo BrAPA yia
TNV TTPO0POPA AAAWV TTAPETTOPEVWY TTPOIOVTWY. .. Pia eTaipgia Internet

ETTIKOIVWVEI PE OO0UG TTEAATEG TNG "evOXAOUV" OUXVA TO TUAMA TEXVIKAG
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UTTOOTAPIENG, VIO VA TOUG eVNUEPWOEl OTI N eTaipeia X TTapadidel oepIvapia
Xprong Tou Internet.

Reactivation programs - H emkoivwvia e TTEAATEG TTOU €XOUV TTOAU
Kaipd va ayopdoouv Kal n evlAppuvor TOUuG HE EIDIKEG TTPOCPOPEG.

(Ackermann E. 1995.)

Omwg cival @avepd amd Ta Trapatmmdvw, TO onueio KA€di yia Tnv
atmroteAeopatikr) aglotroinon Tou CRM egival 1600 n TTPOCEKTIKA TRpnon 600 10
duvatlOv AETTTOUEPECTEPWY OTOIXEIWV O€ MIa A TTEPIOCOTEPEG  PACEIS
0edopEVWY 60O Kal n dNUIOUPYIKN @avTacia Twv avBpwTTwy Ol OTToiol Ba TIg
XPNOIUOTTOINOOUV yIa TNV TTWANoN Kal AAwv €1dwv A yia TNV KaAUTEPN

ecuttnpéTnon Tou TTEAATN. (Gebert,2003)

AvTiBeTa Suwg atmd TIC TTaPAdOCIOKES ETTIXEIPNOEIG, OTTOU UOVO €éva HIKPO
MEPOG TNG ETTIKOIVWVIAG TOUG ME TOV TTEAATN VYiVETAI NAEKTPOVIKA, OO0EG
ETTIXEIPNOEISC OPACTNPIOTTIOIOUVTAlI OTO XWPO Tou Internet €xouv oxedodv
QTTOKAEIOTIKA NAEKTPOVIKA €TTOQ] ME TO KOIVO. ‘ETOI, TOUG TTapéxetalr n
duvatétnTa va OUAAEEOUV pia TTANBwpa oToixEiwv Xdpn oTa oTroia Ba
MTTOPECOUV VA KATAVONOOUV TIG IDIAITEPOTNTEG TWV TTEAATWYV TOUG KAl OTn
OUVEXEID va aloTToINOOUV  QUTA TN YyvWon, TIapéXOVTag UTINPECIES

uwnASTepng TroioTnTag. (MNnynR TAnpo@odépnong www.csd.uoc.gr)

Mpiv ammé tnv €Aeuon Tou Internet, To CRM atroteAouce pia €€eIBIKEUPEVN
dpacTtnpIéTNTa N otmroia AOyw TOU KOOTOUG Kal TNG TTOAUTTAOKOTNTAG TNG
MTTOpOUCE va avaAnBei pévo atrd PEYAAEG Kal IOXUPEG ETTIXEIPAOEIG. ZAMEPA

OMWG, ol idIEC dUVATOTNTEG TTAPEXOVTAI O OAEG TIG DIKTUAKEG ETAIPEIEG Kal TA
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TIAEOVEKTAMATA QUTAG TNG TTPOOEYYIoNG €ival TTAEOV TTPOOITA Ot KABe e-

company ave¢apTATWG NEYEBOUG.

4.3. ZYI'XPONEZ EQAPMOIEZ CRM & E-CRM

To ECRM 1 e-RM O61Twg aAAItyg ovopuddeTal atroTEAEI TO NAEKTPOVIKO PEPOG
TNG OUVOAIKAG dOpacTtnpidTnTag CRM piag etaipeiag kal TrepIAappBaver tnv

uAotroinon (o€ "IviepVeTIKR" €kdoon) KAAOIKWY epapuoywv CRM o61TTw:

Customer information building ZuAAoyry TTAnpo@opiwv (TT.X. buying
history, dnuoypa@ikd oToIXEia K.ATT.) KOl AgIOTTOINCT TOUG yIa TNV TTapoxr 00
TO OuvaTOV KAAUTEPWV UTTNPECIWV TIPOG TOUG TTEAATEG (TTPOKEITAI YIO TO
kAaoik6 CRM trou atrokaAeital cuvABwg kal operational CRM).

Customer retention [lpokeirar yia TNV TTOAQIOTEPN KAl YVWOTOTEPN
mAeupd ToUu CRM kai TrepIAapBavel TepdoTio apiBud epyaoiwv OTTwWS N
dnuIoupyia cevapiwy ETTIKOIVWVIOG (TT.X. TTOIEG ATTAVTIOEIG TTPETTEI VA divOVTal
oTov TTEAATN yia KABe Tmavr) epwTtnon r TAapATTovo ToU) Kal N avayvwpion
EUKAIPIWV  YIa ETTTPO0OETEG TTWARoEIG (Méoa atrd Tnv avdAuon Twv
EPWTNOEWYV TTOU dEXETAI TO customer care).

Targeted customer acquisition Eupgon Twv TTeEAATWV (1} UTTOWAQPIWV
TEAATWV) MPE TO TO  evlIO@EPOV  TTPOQIA  (uwnAf  TmBavoTnTa  yia
eTTavaAauBavOuEvES ayopES HEYAANG agiag).

Visitor conversion MeTaTrpoTr) Twv ETTIOKETTTWYV O ayopaoTés. la
TTAPAdEIYHA, TTAPAKOAOUBWVTAG TIG KIVACEIG TwV TTEAQTWY PECA OTO site A TO
e-shop (T1.X. TTo1EG OENIDEG ETTIOKEPONKE O XPROTNG TIPIV aYOPACEl) N ETAIPEIQ

MTTOPEl va TTAnpo@opnBei 0TI 0 XprioTng X aydpace Pev piIa THAEOpaon, aAAd
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daTTAVNOE KAl OPKETO XPOVO OTIG 0ehideg yia MP3 players apa 1mlavorara
OKEQPTETAI KAl TNV ayopd pia TTapOUOI0G OUOKEUNG.

Customer analysis AgloAdoynon Tng Makpotmrpdbeoung agiog TOU
meEAATN yia TV emixeipnon (analytical CRM). Autr emTuyxavetal Je
UTTOAOYIONO TTapapéTpwy OTTwg TO LifeTime Value (Twv TTPOOOOKWHEVWV
€000wWV atrd autdv Tov TTEAATN) e BACT TO OTTOIO EKTIMOUUE TTOOOUG TTOPOUG
agifel va a@IEPWOOUNE OE QUTOV TTPOKEIEVOU va KEPOICOUWE TNV TTPOTIUNON
TOU.

Cooperative Marketing Zuvepyacia pe Ta cuoTAPaTa (1 Ta dedouéva)
CRM &AWV pun avTaywvIoTIKWVY ETAIPEIWV Kal ayopd i avTaAlayr] 6edouEvwv
(y1a TTapadeiypa pia taipeia n otroia TTwAei rewritable CD disks 6a ptmropouoe
va dIaQnUIcEl TIG UTTNPECIEG TNG OTOUG TTEAATEG MIOG ETAIPEIAG N OTTOIA TTWAEI
rewritable CD drives.

o Viral Marketing Aglotroinon tng texvohoyiag FTAF (Forward-to-
a-Friend) n otroia divel og KABe TTEAATN TN dUVATOTNTA VA OTEIAEI
MéEXpl kal og 20 (ouvnBwg) @iloug Kal yvwoToug Tou éva
TPoowTKG e-mail, ekBeidloviag Ta  TIPOIOVTA  KATTOIOG
emxeipnong. Xapn oe cuoTthuaTta FTAF pia etaipeia ptropei va
yvwpilel TTo101 TTEAATEG TNG TNV dla@nuiouv TTEPICOOTEPO OF
TPITOUG KaIl va Toug avTapeiyel avaloya. (E. Xevelonakis: Apxég

Kal ZuoTthuara Alaxeipiong Zx€ocwv MeAaTwy, ZNPEIWOEIQ)
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4.4. TA AOMIKA 2TOIXEIA TOY E-CRM

To e-mail wg epyaAeio E-CRM

ATIO OAeg TIG uttnpeoieg Tou Internet, n povn n oTroia pag €mMTPETTEl VA
¢pBoupe oe atmeuBeiag ema@r Pe Tov XPNOTN, QVTi va TTEPIMEVOUNE TTOTE Ba
MOG €TIOKEPOEi eKeivog, €ival TO NAEKTPoOVIKO Taxudpopueio. ‘ETol, Tapd Ta
TTPOBAAUATA TTOU dnuIoUpyEi TO spamming (ATTOOTOAR dla@NUICTIKWY e-malil
XWPIG TN ouykatdBeon Tou TTAPOAATITN), OAO KOl TTEPIOCOOTEPES ETTIXEIPAOEIG
OTPEQPOVTAl OTNV TTAPOXNA UTINPECIWV PEOw email TOoo oToug TTaAaioug
TTEAATEG TOUG 600 Kal o€ KABE AAANO evdiagepduevog. Or dnUOoPIAECTEPES aTTO

QUTEG gival:

Newsletter programs lMpokeital yia eKOOOEIG NAEKTPOVIKWYV TTEPIODIKWY TA
oTroia dlavépovTal HECW NAEKTPOVIKOU Taxudpopuegiou (e-zines). Me 1n uéBodo
aut N ETaIpEia  TTAPEXEl  XPNOIMEG TTANPOYOPIEG OTOUG TTEAATEG TNG
(ouykevtpwvovtag Kal augdvoviag TTapdAANAa Toug ouvdpounTéG TWV
TTEPIOBIKWYV TNG), EVW TAUTOXPOVA XPNOIKOTTOIEI auTd Ta email yia va TTpoBaAel
TOV €aUTO TNG, TIG ATTOWEIG TNG KAI TA TTPOIOVTA TNG.

Event driven campaigns Al0@QnUIOTIKEG €KOTPATEIEC PACIOPEVEG OE€
OUYKEKPIMEVEG nUEPOMNVIEC 1 e€kONAWOEIS (TT.X. €EIOIKEC TTPOCPOPESG  YIa
Aouloudia Tnv nuépa Tou Ayiou BaAevrivou f yia xaptagtoug tnv KaBapd
AeuTépa).

Precision marketing O1 TTpwTeG SIA@NPICTIKEG TTPOCTIABEIEG agloTToinoNg
Tou e-mail BacioTnkav oTo spamming Kai TN PAdIkr) aTTO0TOAR dIAPNUICTIKWY
MNVUMGTWY. OTav Opwg €yive KatavonTtd OTI AuTéG Ol TTPOCTTABEIEC OXI UOVO

oev atmodidouv, aAAd BpiokovTal Kal oTa Opia TNG VOMINOTATAG, Tn B£0n Toug
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TPE TO permission marketing 61Tou pnvupaTa atrooTéANovTav uévo o€ OO00UG
gixav dwoel Tn ouykatdBeor| Toug. Kal auti N u€Bodog OUwWG dev aTTOdEIXONKE
QATTOTEAEOUATIKI), KABWG O apIOUOG OGOWV AVTATTIOKPIVOVTAV ATAV ECAIPETIKA
XOauNAOG. ‘ETOl, onfuepa ol TTPooTIAbeIe €XOUV ETTIKEVTPWOEI OTO precision
marketing Omou oTéx0G €ival n eupeon (M TN XPAON ONUOYPAPIKWY,
WYUXOYPAPIKWY Kal GAwv oToixeiwv) éowv eival diarebeipévol ox1 pévo va
AGBouv éva diapnuioTikd e-mail, aAAd Kal va ayopdoouv TO TTPOoIGV TTOU TOUG
TTPOCPEPETAL.

Dynamic Message Assembly Anuioupyia Kal ammroOTOAN UNVUPATWY OTn
Mop@n TTou TTPOTIUG O TTapaAnTITNG (TT.X. HTML mail yia tov A, atrAd keipevo
yla ToV B K.ATT.)

Response Management AUTOUOTEG EQAPPOYEG ATTOOTOANG OTTAVTNTIKWYV
e-mail ylo OUYKEKPIPEVEG EPWTACEIG 1 TTEPIOTAOEIS (TT.X. REBaiwon Aqyng
TOU MNVUPOTOG TOU TTEAGTN KAl OTTOOTOA; O0€ auTtdév TOU KWwOIKOU
TapakoAoubnong  Tou  TPoBAAuaTog  Tou). (Mny  TTAnpo®dépnong

www.csd.uoc.gr)

4.4. Ol ANOPQIOI TOY E-CRM

211G OUYXPOVEG KOIVWVIEG TTapaTnpEiTal pia €vrovn aunon Tou TTo000TOU
TWV ATOUWV TIOU XPNOIYOTIOIOUV  TIC UTTNPETIEG Maykéouiou loTou.
KaBnuepiva Aoimrév ekatouuupia XpAoTeC ival ouvoedepuévol oTo O1adikTuo yia

ETTAYYEAPATIKOUG Adyoug aAAd Kal yia Adyoug yuxaywyiag. To yeyovog AoITrov
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OTI Jéow Tou Internet KABe xpPrioTNG £xel TN duvaTOTNTA, AVA TTACA XPOVIKN)
OTIyU} KAl a1rd OTTOIOdATIOTE TOTTOBECia va €EKTEAEI TIG €pyacieg TOU O€
ENAXIOTO XpOvo, aTroTeAEl éva ammd Ta PACIKOTEPA TTAEOVEKTAMATA TOU
d1adikTuou. ‘ETOI €ival €UKOAO va KATOVONOEl KAVEIG OTI TTAPOUCIACETAl N
avaykn yia tn dnuioupyia 6Ao Kal TTePIcoOTEPWY PBdoewyv dedopévwy. Ta idia
TA OTEAEXN TWV ETTIXEIPAOEWY ATTOTEAOUV XprioTeg Tou ECRM avadeikvuovtag
TN OUVOUIKA TWV ETTIXEIPACEWY TTOU BIOIKOUV KAl OPYAVWVOVTAG TIG POEG TWV
EPYAOIWYV TOUG.
O1 TTeEAATEG TWV ETTIXEIPNOEWV gival ol atTodékTeG Tou ECRM trepiAaupBavovTag
TIG AKOAOUBEG BOWEG :

MpocavatoANIGPOG TTPOG TTEAATEG
O 1TpocavatoNICPOG PIAG ETTIXEIPNONG YUPW aATTO TNV agia Kal TIG AVAYKEG TWV
TTeEAATWV dIAPOPPWVEI TN UON TNG ETTIXEIPNONG, TN dOUN TNG, TNV KOUATOUpPA
TNG, TN OTAON TNG KAl TIG ETTIXEIPNUATIKES DIOBIKATIEG TNG.

MpoBAEweIg TTEAATWV
MpocodiopiCel TIGC TIpooeyyioelg, TIGC OIAdIKOoIEG Kal Ta  TTANPOPOPIOKA
OUCTAPATA TTOU XpEIadovTal yia Tn dlaocuvdeon KABE ATTowng TNG OTPATNYIKAG
Kal Twv dladikaoiwv dlaxeipiong teAatwy. Tovifel T onuacia 1Tou €xel n
TTpowbnon TNG TTPORAEWNS CUUTTEPIPOPAS TTEAATWV Kal ATTOKTAON YVWONG
OXETIKA ME TOUG TTEAATEG PEOA ATTO TN OUYKEVTPWON TTANPOQPOPIWV HE TN
OIETTaPN TTEAATWV KATA HAKOG OAWV TWV KAVAAIWV.

AleTTaQn TTEAATWV
AvecdptnTa atmmoé 10 TTOOO TTEAATOKEVTPIKN €ival uia €TMXEipnon A T0 TTOCO
yvwon €Xel yia Toug TTEAATEG TNG, TO OToIXEio TNG dIETTaPAS KaBopilel éva

OUVOAO €PYOAEiWV Kal EQAPUOYWYV WOTE VA PEYIOTOTTOIEITAI KABE ETTAPN HE TOV
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TEAATN KAl va gVIOXUOVTAI Ol OXEOEIG , TTEPIAAMPBAVOVTAG AUTOPATOTIOINON,
TaXUTNTA, AQUECOTNTA, TTPOCWTTOTTOINCN, APNECOTNTA, AVTATTIOKPION, EVEAIGIA .

ETtriong o1 d1a@opeTIKoi Kal dIECTTAPUEVOI TTPOPNBEUTEG ATTOTEAOUV IA PEYAAN
KOl OVOMOIOYEVI) OuAdA TTOU TTAPEXOUV UTTOOTHPIEN O KABE ETTIKOIVWVIOKO

KAVAAL

4.5 O 2XEAIAZMOZz TOY E-CRM

Na TToAAOUG, N TTI0 onuAavTIKA AsiIToupyia TTou TTpoo@Epouy Ta epyaicia ECRM
gival n duvatotnta yia TrpocwTrotroinon (personalization), pe Bdon Ta
oedopéva TTou CUAAEYEl n eTalpeia, péoa atTrd Ta WYn@IoKA TG KavdaAia, yia
K&tTolov TTEAATN 1 MIa OPAdA TTEAATWYV PE TTAPOUOIA XOPOKTNPEIOTIKA. Mg Tov
TPOTTO  auTtd  €mMTUYXAVETAI N Tunpartotroinon  (segmentation) Twv
KATAVOAWTWYV O€ OIAPOPEG KATNYOPIES, ME KPITHAPIA TTOU OXETICOVTAI E€ITE PE TA
ONUOYPAPIKA TOUG XAPAKTNPIOTIKA (QUAO, nAIKia, €106dnPa KATT) €iTe Pe TO
ICTOPIKO TWV ETAPWYV TOUG ME TNV eTalpeia, ue 101aiTEPN €u®acn oTa
WYnQIaKa onueia mapouaciag TnG. MNa Tapddelyua, YTTOpE va KATaypa@eTal JUE
akpiBela n diadpouny (walk path) TTou akoAouBei 0 OUyKeKPIUEVOG TTEAATNG
KABe @opd TToU 10€pXETAI OTO OIKTUOKO TOTTO TNG £TAIPEiag. ATTO Tnv avaAuon
TWV ETTIOKEWPEWV OTO OIKTUOKO TOTTO UTTOPEI va TTPOCDBIOPICTEI TTOI0I OEUATIKOI
TOMEIG KAl TTOIA TTPOIOVTA EVOIOPEPOUV TTEPICCOTEPO TTOIOUG TTEAATEG OAAG KOl
TTola TTPoIGvTa €ival autd TTou oTo TEAOG ayopdlouv. ATTO Tn MEPIA TOu, O
KATAVOAWTAG, META aTTO PEPIKEG ETTIOKEWEIG, MOIACEl va PAETTEI TO SIKO TOU
site, evnuepwveTal dnAadr] yia TIG UTTNPECIES KAl TA TTPOIOGVTA TTOU TTPAYUATIKA

TOV €vOIAQEPOUY, QTTOPEUYOVTAG AOKOTTEG OIAdIKACIEG KAl EEOIKOVOUWVTAG
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TTOAUTIUO XpOvo. H TrpocwTrotroinuévn aicbnon egutrnpéTnong TTou TTnyadel
atrd TO PNXavIONO autd OTav YiveTal cwoTd CUUPBAAAEl aTTOQACIOTIKA OTNV
augnon Tng IkavoTroinong Tou TTeAATN. (Cummins J. & Sayers D. 1997).

Mpétrel va onueIwBE TTAVTWG, OTI KAI OTNV TTEPITITWON QUTA UTTAPXEI N "AAAN
TAeUpd TOU Vvopiopatog”. H TrpoowTtrotroinon aufdvel TNV auecoTnTa TWV
UTTNPECIWY Kal CUMPBAAAEI KOTA Kavova OTNV IKAVOTTOINON TWV TTEAATWY, AAA&
TTOPAAANAQ aTTaITEN TNV AVTANON KAl XPAON TTPOCWTTIKWY OTOoIXEiwV. [loia
gival n avtidpaon Tou KATAvaAwT o€ autd; 2TO NAEKTPOVIKO TTEPIBAAAOYV,
OTTWG AUTO eEEANiCOETAI CANEPQ, KUPIAPXEI EVTOVN avnouxia yia TNV aoc@AaAEia
TWV TTPOCWTTIKWY OedOUEVWY. O1 XPAOTEG NAEKTPOVIKWVY PECWYV, aAVTIOPOUV
Kata TrAsiopn@ia otn didxuon TTANPOPOPIWY TTOU APOPOUV TTPOCWITTIKA TOUG
oToIXEia, akOua Kal OTav yvwpiouv OTI Ta oToIXEIa autd Ba xpnoipoTToinouyv

ME OKOTTO TN BIKI) TOUG KAAUTEPN £EUTTNPETNON.

4.6. Ol AIEPTAZIEZ TOY E-CRM

AMAAeg dpaoTnpidétnTeg E-CRM

To CRM &¢v epappoletal atmokAEIOTIKA Kal JOVO OTIC OXECEIC UIOG ETAIPEING
ME TOUG TTEAATEG TNG, GAAG Kl yIa TNV ETTIKOIVWVIa JE OTTOIEG ixE £POEI TTOTE O€
ETTAPNA PE TNV ETAIPEIA YIA OTTOI0ONTTOTE AOYO. A TTapdadelypa, o UTTOWRNPIOG
TEAATNG TTOU €0TeINe €va email, pwTwvtag av 1o TTpoidv X Olabétel 10
XapakTnPIoTIKO W utropei va €Aae apvnTikr ammdvrnon Kal va pnv ayopace
TEANIKA, WOTO00 TO evdIa@épov Tou yia To W €xel KaTaypagei oTa apxeia mng
eTaIPEIAG 1N oOTroia  PEANOVTIKA  MTTOPEI  va  €TMIKOIVWVACEl  uadi  Tou,

EVNMEPWVOVTAG TOV OTI TTAEOV UTTAPXEI QUTH N duvaTtoTNTA.
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YTTapxouv PAAIOTO TTOANEG €TQIPEIEG TTOU €VOAPPUVOUV TOUG UTTOWHPIOUG
TTEAATEG TOU va UTTORAAAOUV £pWTAOEIG €10IKA yI' auTd TO OKOTTO. TETOIO Eival
KAl n TTEPITITWON TNG AUEPIKAVIKAG €TaIpEiag chipshot.com n otroia TTwAEi
€COTTANIOUO  yIa YKOA® Kal QaTTaoyOAei PEYAAO apIBuUd TTAIKTWY VYIa Vva
"ouvavtouv" online TBOavoug TTEAATEG KAl va TOUG CUUPBOUAEUOUV yia TIG
ayopég Toug. Me Tov TpOTTO AuTo N €TAIPEIa OXI MOVO AUEAVEI TIG TTWANOEIG TN,
OANG evnuepWVETAl KOAUTEPA YIA TIG QVAYKEG TNG Ayopdg Kal ONMIOUpPYEI
QTOMIKA TTOPTPAITA TTPOTIMACEWV Yia XIANIAdEG avBpwTToug XApn OTA OTToia

MTTOPEI apyOTEPA VA TOUG TTPOCPEPEI AKPIPWG TIG UTTNPECIEG TTOU XpPEIGlovTal.

Multichannel CRM

MapoAa ta TAeovekTHpaTd Tou, To ECRM d¢ev utropei va dwael AUoeig ae OAa
Ta TTPORAAMATA A TIG EUKAIPIEG ETTIKOIVWVIAG TNG ETTIXEIPNONG WE TOV TTEAGTN.
2TOV QVETTTUYMEVO KOOHO O1 TTEPICTOTEPOI AvBpwTTOl dIaBéTouV TTPOCROCN O€
TTANBWpPa PHECWV ETTIKOIVWVIAS OTTWGS TTapadooiako Taxudpopueio, oTabepd Kai
KivnTé TNAéQwvo (T1.X. uttnpeoia SMS), fax, e-mail, chat K.ATT. kal avaloya pe
N O1G0€0r TOUG N TIC AVAYKEG TNG OTIYUAG MTTOPEI va XPNOIUOTTOINOOUV
oTrolodATToTE aTmd AUTA YIa va €pBouv o€ €mapn Pe Tnv eTaipeia. ‘ETol, kabe
uAotroinon CRM Trpétrel va KAAUTITEI TO GUVOAO TWV HOPPWY ETTIKOIVWVIAG
TEAATN Kal €TMIXEipnoNG, TTapéxoviag Tn duvardtnta o€ KABe eTaipegia va
OUYKEVTPWVEI Kal va avaAuel d1e¢odIKa 00a aToIXEia KaTaypd@nKav KATa Tnv
ETTIKOIVWVIA TNG ME TOV TTEAATN OTTOIOONTIOTE PECO KAl AV XPNOIYOTTOINOE

auToGg yia va €pBel o€ eTagn padi Tne.

‘Etol, To ECRM d¢ev Bewpeital autdovoun dpactnpidtnTda, aAAd pépog Tng

OUVOAIKOTEPNG  ETAIPIKAG OTPATNYIKAG OCUYKEVTPWONG  TTANPOQYOPIWY KAl
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€CATOMIKEUNEVNG €CUTINPETNONG TOU TTEAATN. O00 TTEpPVAEI O KAIPOG OUWG KAl
OANO Kal TTEPICOOTEPEG dPAOCTNPIOTATEG TTPAYHATOTTIOIOUVTAI TTAEOV PECW TOU
Internet 10 €10IK6 Bdapog Tou ECRM 010 OUVOAIKO customer relationship
management Tng emxeipnong Ba yivetar 6Ao kai peyaAutepo. (Barta B. Z.,

Telem M. 1997)

Ai1aBéoipeg Auosig CRM & ECRM

H ayopd yia utmnpeoieg CRM & ECRM egivar 1600 kaivoupia Kai yopyd
QVOTITUOOOMEVN WOTE OEV UTTAPXOUV OKOWN YEVIKWG ATTOOEKTA TTPOTUTTA
ToIdTNTaG. ETriong, kayia etaipeia dev dIaBETEl NyeTIKY B€0N OTnV ayopd o€
Babud Tou va Tng emTPETTEl va KaBopilel TIG HEANOVTIKEG €Cehigelic. Ol
ONMAVTIKOTEPOI TTAIKTEG TNG ayopds Aoyiouikou yia CRM & ECRM cival ol
Octane, Clarify (avriikel otnv Nortel Networks), Onyx Software, Oracle, Vantive
kai n Siebel Systems (n peyaAUTEPN E€TQIPEId TOU XWPOU), €VW) TTOAAEG
Kalvoupleg etaipeieg O0TTwg o1 Kana Communications GoldMine Software
Corp., Multiactive Software kai SalesLogix éxouv apyioel va kédvouv aicbntn

TNV TTAPOUCIia TOUG OTO XWPO.

2nMavTik Opwg gival kal n TTapoucia etaipeiwv CRM & ECRM outsourcing
oTTwg ol Synchrony, eConvergent, iSKY, Neteos, RainMaker Systems,
safeharbor.com, Talisma K.ATT. O1 €TaIpEieq AUTEG TTAPEXOUV OAOKANPWHEVEG
A0o€Ig, atTaAAGooOoVTaG TIG MIKPEG KOl HYECQiEG €TaIpEie¢ ammd TNV avAykn
ayopdg, e€ykatdoTaong, OUVTAPNONG Kal Ouxvhg avaBaduiong AoyiouIKou

ECRM. (Barta B. Z., Telem M. 1997)
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KEDAAAIO 5

5.1. KOMBIKA ZHMEIA TOY E-CRM

H peyaAUTepn TTPOKANCN KAl OTPATNYIKA ATTOQACH YIA TIG ETAIPIEG TTOU
BéAouv va avadelxTouv wg nyéteg otn Néa Oikovopia Ba gival TTOCO ypriyopa
Ba xpnoipoTToIfoouV Kal Ba OAOKANPWOOUV TIG TEPAOTIEG dUVATOTNTEG TOUG
ME TN peBodoAoyia Tou CRM. ‘Eva CRM Portal dev atroTteAei pévo pia akpwg
avaykaia armaitnon Tou onuepa. AtroteAei TTAéoV Xwpic ap@iBoAia 1o péAAov
TWV idIWV TWV ETTIXEIPNOEWV .

CRM-EIP Integration

Ta TteAeutaia xpdévia pe Tnv avadeign Tou Internet wg €éva Bacikd
EMIXEIPNMATIKO EpYaAEio, N TTAElOYWNPia TWV ETTIXEIPACEWV 0€ OAO TOV KOGHO
QVTIMETWTTICOUV MIa VEQ TTPAYMOTIKOTATA N OTToid TTOPOUCIAETAl WE TPEIG
TPpOTTOUG: ([MNYN TTANPOPOPNONG WWW.ecrm.com)

MpwTov, 01 ETTIXEIPHOEIG AVTAYWVICOVTAI O€ PIO «ayOPA TTEAATWVY.

AeUTePO, N ayopd atraiTei OPACTIKEG AAAAYEG OTIG ETTIXEIPNOIOKES DIADIKATIEG,
TEXVOAOYIEG Kal opyavwTIKEG DOMES. Kupiwg OUWG gival avaykaia pia aAlayni
OTn VOOTPOTTia TNG KAAOCIKAG TTpooéyylong Tou  management n oTroia
ETTIKEVTPWVEI TV TTPOCOXN TNG OoTa cuoThpaTa back-office, pe ekeivn n otroia
avaydyel Tov TTEAATN OQv TO TIIO ONUAVTIKO TTEPIOUCIAKO OTOIXEIO TNG

ETTIXEIPNONG KaI TTOU 0V KUPIO OKOTTO £XEI TNV KAAUTEPN €EUTTNPETNON TOU .
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TENOG, Ol TTEPIOCOTEPEG ETAIPIEG EXOUV APXIOEI VO EYKATAAEITTOUV TIG KAAOIKEG
MEBOOOUG marketing yia Tnv TTpooéAkuon TTeAaTwy. AvTiBeTa, £Xouv apXioel va
XPNOIYOTTOIoUV TIG online UTINPETieg TTANPo@OPNONG TTou diaBéTouv (internet,
email, etc) ye okotd va egao@aAiocouv TNV PEYIOTN ATTOdOON ATTO TIG dN
UTTapXouoeg aAAG Kal VEEG TTEAATEIAKEG TOUG OXEOEIG. (Scardamalia, M,1996)
MNa va avTigeTwTtrioouv KAAUTEPA aUTA Tn VvEQ TTPAYMATIKOTNTA, Ol ETAIPIEG
£€XOUV apXioel va avaTITUOO0UV TTPOCWTTOTTOINKEVO TTEPIEXOMEVO KOl PAVUNO
(customized content) yia €owTEPIKA KAl EEWTEPIKN XPNon, KabBwg Kal
EQPAPMOYEG TTOU vBappUVOUV ToV TTEAATN va avadnTtd HOvog Tou TTANPOQPOpPIES
(e-services).

MapAdAAnAQ, o1 oNUEPIVEG ETTIXEIPNOEIS oUVEPYAlovTal OAO KOl OTEVOTEPA WE
TOUG TTPOMNBEUTEG KAl TOUG UTTOAOITTOUG €EWTEPIKOUG TOUG OUVEPYATEG
(dnuioupywvtag TNV Oleupupévn  ETTIXEipnon — extended enterprise) Kai
dnuIoupyouv vEeg neBOOOUG eTTITEUENG KEPOOUG Ol OTTOIEG EKPETAAAEUOVTAI TIG
duvatoTNTEG TOU  NAEKTPOVIKOU  guTTopiou. Auo  avaduldpeveg  TAOEIG
onuadelouv aQuTH T VvEa EMXEIPNMUATIKA  TTpaydaTikoTnTa:  Customer

Relationship Management (CRM), kai Enterprise Information Portals (EIP).

5.2. HE=ATOMIKEYZH TON MAPEXOMENON YMHPEZIQN

H ¢@iAocogia triow amd 10 CRM dev eival kaivouplia: UTTAPXE €0W Kal
TTOAAG Xpovia OTav «TO MOayaddKl TNG YEITOVIAG» KOAAEPYOUOE TTPOOWTTIKEG
OX£OEIC JE TOV KABE TTEAATN EEXWPIOTA, YVWwpPIle OAEG TIC TTPOTIUNCEIG TOU , KOl

TOV €EUTTNPETOUCE WE TTIOTN, TaXUTNTA Kal agloTTiaTia. ZAPEPA, N PIAOCOQIa TOU
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CRM «kai Tou ECRM Ttrapauével ota Kupla onueia n idla: evioxuon Ttou
EMTTEQOU IKAVOTTOINONG TOU TIEAATN PEOW TnNG OuveXoug PBeATiwong Tng
TTOIOTNTAG TWV TTPOCPEPOUEVWV TTPOIOVTWY KAl UTTNPECIWY, KAl YEVIKOTEPA TNG
TAPNONG OAWV TWV ETTAYYEAUATIKWY UTTOOXECEWV TTOU TOU €xouv 008¢i. Ol
KUplol otoxol Tou CRM Ba ptropoucav va cuvoyioTouv wes €¢AG: (N AioTa dev
e€avtAei Toug otoxoug Tou CRM, woTtdoo KaBIoTd cagry TNV KUpIa £vvoida TOu
CRM):

MAAPNG kal og BABOC KATAVONON TWV AVAYKWYV KAl TWV ETTIOUPIWV
TWV TTEAQTWV

EUpeon TpOTTWV va TrEIOTEl O TTEAATNG VA «EUTTAGKE»  O€
SpaoTNPIGTNTES TTOU ATTOPEPOUV KEPDOG OTNV ETTIXEIPNON

NMpooéAkuon VvEwv TreAaTwv PEOwW TNG TTPOCWTTOTTOINONG KAl TNG
TIPOCOPHUOYAG TWV TTPOCPEPOUEVWV UTTNPECIWV OTIG AVAYKEG TOU  EKACTOTE
TTEAATN.

BeAtiwon Tou TToo00TOU S1aTAPNONG TTEAATWY PECW TNG
QUQIdOPONNG ETTIKOIVWVIOG Kal TNG augnuévng avauigng Tou reAdTn (customer
involvement) pe Tnv eTaipia

(Robert E k.4 ,1997)
Me Bdon TOUG OUYKEKPIMEVOUG AUTOUG OTOXOUG, OI ETTIXEIPACEIG TTPETTEI va

uIoBeTACOUV TIG KATAAANAEG AUCEIC PE OKOTTO TV au¢non TOU TTOCOOTOU
d1IaTAPNONG TWV TTEAATWYV TOUG OTTWG £TTIONG KAl TNV TTPo0éAKuon vEwv. Mia
eTaIpia dUVATAI VO OTTOKTOEI MOKPOXPOVIO AVTAYWVIOTIKO TTAEOVEKTNMO
MOVO €dv eival o€ B€on va yvwpilel oToixeia TTou oXeTICOVTal PE TOUG TTEAATEG
TNG Ta oTToia &€ BIABETEI O AVTAYWVIOUOG, Kal BPIOKElI TPOTTOUG va DIaXEETAI N
TTANpo@opia oe 6Aoug Toug UTTAAAAAOUG Kal GUVEPYATEC WOTE VA BEATIWVETAI

onuavtikd n Ajun amo@docwyv. AuTO onuaivel o1 6Aol oI opyavioUoi,
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aveCapTATWG UEYEBOUG, e pelddeTal HOVO va DIOBETOUV PEYAANEG TTOOOTNTEG
TTANPOPOPNONG YIA TIG AVAYKEG KABE PePOVWUEVOU TTEAATN QAAG TTPETTE
TPWTIOTWG Va €TTECEPYACOVTAI QUTA TNV TTANPOQYOpPIa yia va OIAPOPPUIVOUV
KAaTAAANAQ Ta TTPOIOVTA KAl TIG UTTNPECIEG TTOU TTPOCPEPOUV OTOUG TTEAATEG
Toug. ‘ETO1 Ba eival @Ikt OxI pévo n ammoktnon aAAd kair n dioTApnon

QVTAYWVIOTIKOU TTAEOVEKTAUATOG.

5.3. HAZIONOIHZH THZ AIAAPAITIKOTHTAZ TOY NArKOzMmioy

I2TOY

2€ QUTO TO oOnueio TPpwTaPXIKG pPOAo diadpauaTiCel éva Enterprise
Information Portal (EIP). (Jay Curry,k.d, 2000 )

To Enterprise Information Portal (EIP) ival éva avoixtd, KAIJOKOUUEVO,
QOQAAEG KAl TTPOCWTTOINUEVO KOUPIKG onueio TTpooBaong péow evog web
browser o€ KpITIKNG ONUOCiag TTANPOPOPIES KAl EQAPUOYES HECA Kal £6W ATTO
éva opyaviopo. Ta EIP  ouykevipwvouv TTAnpo@opieg atrd  dIAPOopPES
ETEPOYEVNG TTNYES TTANPO®OPNONG OTTWG Pdoelg dedopévwy, servers, Kabwg
Kal To Internet, kal 0Tn cuvéxela PEPvouV OTO TEAIKO XPNOTN TN OUYKEKPIPEVN
TTANPoQoOpia PECW MIAG eviaiag ETTIQAVEING epyaoiag. Q¢ ATTOTEAEOUA, Ol
XPNOTEG €XOUV POVO WIa ETTIQAVEIO €pyaciag yia OAa Ta apxeia, web sites,
TTANPOQOpiEG, e-mails, K.T.A. TToU XpEIAlovTal yIa VA EKTEAOUV TIG KOBNUEPIVEG
Epyaoieg Toug eUKoAOTEPa Kal atrodoTIKOTEPA. ‘Eva TTOAU onpavTiKO OTOIXEIO

gival o1 éva EIP dgv TTpéTTel va BewpeiTal wg €va ECWTEPIKNAG XPRONS EpYaAEio
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TNG ETMXEIPNONG, OAA WG €PYaAEio TTOU  xpnoldoTrolEiTal  amd  Tnv
«Blgupupévn emixeipnon» Kal CUUTTEPIAQUPBAvEl TTEAATEG, €pYalOMEVOUG,
TIPOUNOEUTEG, OUVEPYATEG, ETTEVOUTEG KAl OAOUG OOOUG £XOUV KATToIa Aueon i
éupeon oxéon Pe Tnv emmixeipnon. NapdAa autd ol eTTIXEIPAOEIG TTOU BEAOUV Va
EYKOTAOTAOOUV HIa AUon pe TeEXvoAoyia EIP kar va ekpetaAAeuTouv oTO
ETTOKPO T OPEAN ATTd TN OUYKEKPIMEVN €TTEVOUCN TTPETTEI VO AdBouv uttoyn
OPICPEVOUG KPITIKOUG TTAPAYOVTEG €TTITUXIAG: T1pETTEl OAOI OI EVOIOPEPOUEVOI
(utrGAANAOI, TTPOUNBEUTEG KATT), va gival o€ BEon va ATTOKTOUV €AEYXOMEVN
mpoéoBaon oe TTANPoPopieg TTou Ba Toug Bonbricouv oTnv opBoAoyIKr Afyn
ATTOPACEWV.

Mpétel va Tapéxetal €va end-to-end tepIBGAAOV e-business o€ 6GAoug Toug
XPNOTESG

Mpétrer va dnuioupynbouv KoIveTNTEG, VA KABOPIOTOUV oI POAolI Kal Ol
aTTaITAOEIG TwV XpnoTwy. (Jay Curry,k.d, 2000 )

To 1Mo onuavTtiké €ival va UTTapxel TTARPNG KATavonon TwV avayKwyV TwV
XPNOTWV 0€ TTANPOPOPNON Kal va dIATTIOTWOEI eyKaipws av Ba €xouv OAEG TIG
ATTOPAITATEG TTANPOPOPIEC YIA ATTOTEAEOUATIKI) EKTEAEON TWV KOBNKOVIWV

Toug. (Jay Curry,k.d&, 2000 )

lveral 6Ao Kkal 1m0 KartavonTo TTw¢ auTéG ol duo €vvoleg, To CRM kai 10 EIP,
€pOooV OAOKANPpwOOUV uTtTopoUV va 0dNYACOUV TNV ETTIXEIPNON TTIO KOVTA
oTnNV ETTEVEN TWV OTOXWV TNG TTOU HETAQPAlovVTAl O UWNAAG TTOIOTATOG
uttnpeoieg. H oAOKAApwON auTwyv Twv U0 CUCTAPATWY ETTITPETTEI OTOUG
XPNOTEG VA XPNOIUOTIOIOUV KAl VO TTAPaKOAOUBOUV TTOAUTINEG TTANPOQOPIES

OXETIKA PE TNV ETAIPIA KOI TOUG TTEAATEG O€ TTPAYUATIKO XPOVO, €VTOTTI(OVTOG
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QYOPAOTIKEG TAOEIG OE OUVTOUO XPOVIKO d1A0TNUA, KAl ATTAavIWwvTag OTIYMIaia
o€ dIAPOPEG AITAOEIG TTANPOPOPNONG TTPOEPXOUEVEG TOOO PHECT OO0 KOl EKTOG
Tou opyaviopou. Me dedopévo OTI 6An auTh n dIadikagia TTPAYPATOTTOIEITAI
MEOW MI0G oelidag web TTou KABe XpAOTNG UTTOPEI va dlapoppwaoel avaloya
ME TIG AVAYKEG TNG BEONG €pyaciag TTOU KATEXEI, N ETTIXEIPNON YiveTal TTIO
ATTOOOTIKA] KAl QTTOTEAECHATIKA OTNV  ETTEEEPYATIA TWV  QITNHATWY  TWV
TTEAATWV TNG, ME ATTOTEAECHA TNV AUENON TNG IKAVOTTOINONG TOUG.

Na va emTUxel OPWG TNV TIANPN EKPETAAAEUCN TWwV  OTTEPIOPIOTWV
OuvaToTATWY TTOU TTPOOQEPEl N OAoKANpwon petatu CRM kai EIP, uia
ETTIXEIPNON TTPETTEI VA QVOIEEl TNV XpAon Tou o€ OAOUG TOUG XPROTEG TTOU

oxeTiCovral ye authyv. (Berry,k.d@, 2004 )

Ag e¢eTdooupe TO AKOAOUBO OevApIo PIag SIEUPUPEVNG ETTIXEIPNONG HECT OTTO
TN Xprion evog CRM Portal :

ESouoiodoTnuévor mreAdTeg Kavouv login oTo eTaipikd portal yia va AdBouv
KATTOIO OUYKEKPIYEVN TTANpo@opia (TTX Ta OToIXEid TOu  TTWANTH TToU
€CUTTNPETEI TNV TIEPIOXA TOUG), ETAIPIKA VEQ KAl YeyovoTa, OTTOdEIEEIS
TTANPWUAG Kal I00AOYICHOUG, TTANPOYOPIEG TTaPAYYEAIAS Kal aTTOOTOARG, OAa
Baciouyéva oto TTPOPIA KABe TTEAATN TTOU ONMIOUPYEITAI KOl EVNUEPWVETAI
OUVEXWG ME BAon didpopa eTaIpIKA OTOIXEIQ, KPITAPIO marketing, KATT.
MpounBeuTég Kal CUVEPYATEG evnuepwvovTal éykaipa ot Béuarta OTTwg
KATtaoTaon TIHoAoyiwyv, KATAoTaoN AtTOBAKNG, ETTEIYOUCEG KOTAOTACEIG, KATT.
EtrevduTég £xouv TTpocBacn o€ TTAnpo@opieg OTTwG KatdoTaon diabeaiywy,

ROI, kai uytropouv eUkoAa va dnPIoUpPyoUV OIKOVOUIKEG AVAPOPEG.
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TEAOG, OAoI O oUVEPYATEG €ival o BEON va TTaipvouv TTOAU ypriyopa oToIxEia
atro JIAPOPES EPAPHOYEG, va BAETTOUV TTPOPIA KAl TTAPAYYEAIEG TTEAQATWY, KOl
va dnuioupyouv duVANIKA reports.

Mo onuavtik PBéRaia eivar n duvardTNTa TIOU TOUG TIPOCEPEPETAl VIO
ouvepyaoia Kal avraAAayry TTANPOYopPIWY PE avBpwTToug eVTOG Kal EKTOG TNG
eTaipiag, Pe atmmoTéAeopa Tnv BEATIOTN atrddoon Kal Asitoupyia OAwv dowv
EUTTAEKOVTAI PE TNV ETTIXEIPNON.

H olokAfjpwon OAwv Twv Tnywv  TAnpogdépnong Héow  Tou
TpoowTtroTroiNuévou CRM-Portal civar 1Tou emitpétel Tnv dleupuvon NG
ETTIXEIPNONG XWPIC va €ival atrapaitnTn n TTPOCWTTIKN £TTA@ OAwWvV 60wV

eutrAékovTal. (Jay Curry,k.a, 2000 )

5.4. H MNAPOXH XPHZTIKON NMAHPO®OPION

H emtuxnuévn oAokARpwon CRM-Portal tmpoo@épel AUCEIG 0€ TTOAAG
ETTIXEIPNUATIKA B€uaTta, opliopéva atrd Ta OTToia TTapoucidlovTal TTOPAKATW:
Auénuévn duvaTdTNTA KATAYPOPNS TWV IDINITEPWY AVAYKWY KAl ETTIOUUILV TOU
TTEAATN, TO OTIOIO0 EMMTPETTEI OTn €TMXEIPNON va OXeOIAEl KAl va TTAPEXEI
TPOIOVTA KAl UTTNPECIEG OTTWG AKPIBWG Ta {NTAEI N ayopd.

Augnpévo eTTiTredo eTmIKOIVWVIOG UETAEU TNG ETTIXEIPNONG KAl OAWV Twv
OUVEPYOTWYV TNG — KOTAOKEUQOTEG, TTPONNBEUTEG, ECWTEPIKOI CUVEPYATEG, KATT.
- ME aTTOTEAEOUA TNV MEIWON TWV TTPORBANUATWY TTOU OXETICOVTAI HPE TNV

TTAPAYWYr Kal JETAPOPA TTPOIOVTWV.
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Augnpévn duvatoTnTa AQYNG ATTOQACEWV PECW TNG duvaTOTNTAG TTOU
TIPOCQEPETAl VIO Apeon TTPOoRacn ot OAEG TIG ONUAVTIKEG EQPAPUOYEG KOl
TNYEG TTAnpoPOPNONG.

ApapaTIKA HEIWON TOU OYKOU TTANPOPOPIWV ECA OTNV ETTIXEIPNON TTOU
o@eileTal oTNV EAAEIYPN OUVEPYATIOG Kal oTNV pNn d1dxuon TNG yvwong PETAgU
OAWV TWV CUVEPYATWY, EVTOG KAl EKTOG ETAIPIOG.

BéATIOTN S1aXEipIOoN ATTOBEPATWY TTPWTWV UAWV N oTToia £€a0@aAilel TNV
emapk KGAuwn TnG {ATnong TTPoIOvVTwY, evw TTAPAAANAa BonBdael otnv
ATTOQUYN dnUIoUpYiag TTAEOVAOHUATOG TO OTToI0 augdvel TO KOOTOG aTTOBNKNG
Kal OeOMEUEl VA HEYANO KOUMPATI ETTIXEIPNMUOTIKWY TTOPWV.

H ocwoTth diaxeipion Twv TTEAATEIOKWY OXEOEWV ATTOTEAEI ONUEPA OnuUEio
CWTIKAG onUaoiag yia TIG TTIXEIPACEIG KAl TO e-business, kal Ta CRM Portals
BewpouvTtal TTAEoV BACIKN «TTPOoUTTé8eon TmITUXIAG» OE TTAYKOOUIO ETTITTEDO.
2TNV €TTOXA TNG WNOIOKAG OIKOVOMIAg, TNG TaxUTNTOG, KAl TWV APETPNTWV
MNVUMATWY TTOU O€XETAI O KATAVOAWTAG, N ETTITEUSN OAVTAYWVIOTIKOU
TTAEOVEKTAMATOG aTTaITEl TNV OAOKAApwon Kal  eKPeTAAAeuon  KABe
OUCTAPATOG KAl TTRYNS TTANPo®OpNoNG PEoA Kal £Ew ATTO TA QUOIKA OpIa TNG
emxeipnong. Ooo ol oxEoeEIg HETAGU ETAIPIV KAl TWV TTEAATWYV TOUG YivovTal
OAO Kal TTIO0 CUVOETEG, YIiVETAI ETTITAKTIKA N AVAYKN TWV ETTIXEIPAOEWV YIO TV
ATTOTEAEOMATIKOTEPN Olaxeipion KABe TTANPOPOPIAG OXETIKA WE TOUG
TTEAATEG KOl TOUG OUVEPYATEG TNG, ME OKOTTO TNV a§ioAdynon autwv Twv
OXEOEWV Kal TNV Onuioupyia TwWv OUuVONKWV EKEIVWY TTOU OTTOPEPOUV

apolBaia o@éAn kai kEpdN. (Jay Curry,kd, 2000 )
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5.5. H ANATPO®OAOTHZH (FEEDBACK)

H peyaAuTtepn TTPOKANCN Kol CTPATNYIKA ATTO@AOCN YIA TIG ETAIPIEG TTOU
BéAouv va avadeixTouv wg nyEteg otn Néa Oikovopia Ba cival Tréoo ypriyopa
0a xpnoipoTtroioouv Kal 8a OAOKANPWOOUV TIG TEPACTIEG OUVATOTNTEG
evog EIP pe tn pebodoAoyia Tou CRM. (Gebert,2003). 'Eva CRM Portal dgv
ATTOTEAEI POVO MIa AKPWG avayKaia atraitnon Tou ofuepa. ATTOTEAE TTAEOV,
XWPIC au@IBoAia, 1o HEANOV Twv idIWV Twv ETIXEIPAOEWY. H KaAn
€CUTTNPETNON TTEAATWV €ival TO aipa (WG OTTOIACOATIOTE ETTIXEIPNONG. AV Kal
o1 véol TTEAATEG €ival onPAVTIKOI N KAAr eEuttnpéTnon TreAaTwy Ba Bonbrioel va
TTapayayel TNV ToTn TEAQTWY Kal va emavaAdpel Tnv emmixeipnon. Me kdbe
IKavoTToINuévo TTEAATN N €TIXEipnon oag €ivar moavoe va Kepdioel Toug
TTOAAOUG TTEPIOCOOTEPOUG TTEAATEG HECW TWV CUCTACEWV Kal va BupunBei, edv
eV QPOVTICETE TOUG TTEAATEG OQG, TOV avTaywviouo cag. To ECRM cival pia
ouvexng odladikaoia dnuioupyiag agiag ot OUYKEKPIUEVOUG TTEAATEG KOl
ATTOKTNONG TTAEOVEKTNUATWY Kal atmd TIG duo TTAcupéc. H diadikaoia eivail
au@idpoun Ki agpopd 1600 TNV £mxeipnon 600 Kal Tov TTEAATN. H ouvepyaoia
gival ouvexng Kal agopd Tnv auolfaia dnuioupyia agiag Kai Tov ETTIMEPIOUO TNG
MEOW TNG OAANAECAPTNONG Kol TNG €UBUYPAUMIONG TNG ETTIXEipnong. (Jay
Curry,kd, 2000 )

45



KEDAAAIO 6

6.1. MASS MARKETS KAI HAEKTPONIKO CUSTOMER RELATIONSHIP

MARKETING

MBavov Kapia TTEPIOXN) TOU MAPKETIVYK Oev €xEl €TMIOEICEl PMEYAAUTEPEG
aAayéG Ta TEAEUTaia Xpdvia atTd AUTHAV TNG ETTIKOIVWVIAG PAPKETIVYK. Eivai
yeyovog OTI TOOO 0€ TTAyKOOUIO TTITTESO AAAG KAl OTN XWPA YA To EPYOAEia
EMIKOIVWVIWV MAPKETIVYK TTOU €Xouv oTn 0O1a0sory Toug o1 marketers
augdvovTtal Kalnuepiva xdpn OTNV TTAYKOOMIOTTOINON OAAG Kol OTnv

avaTTugn véwv TexvoAoyiwv. (Jay Curry,k.d, 2000 )

Mapartnpeital, €1TiONG, KATAKEPHUATIONOG OTA Trapadooiakd péoa Padikng
ETTIKOIVWVIAG KOBWGS Kal N gpavion véwv péowv. Mapadeiyuata autig g
dlagopoTtroinong eivar 1o ‘lvrepver, n ouvdpountik TnAedpacn, n KivnTh
TNAeQwvia K.ATT. O1 marketers dev €xouv pévo va emmAEégouv atrd auth Tnv
TAEIG0O TWV VEWV EPYOAEiwV  ETTIKOIVWVIOG, OANG TTPETTEl KAl va  Td
XPNOIUOTTOINOOUV HE TPOTTO WOTE VA TTETUXOUV TNV MEYIOTN ETTIKOIVWVIAKT)

ouvépyia .

O1 Wells et al opiouv Tnv emiKoIvwvia MAPKETIVYK WG TOV UNXAVIOUO
Kolvotroinong TTAnpo@opiwv Tpog Tov KatavaAwTthl. O Keller  opilel tnv

ETTIKOIVWViO JAPKETIVYK WG Ta JECA PE TA OTTOIA OI ETTIXEIPACEIC TTPOCTTAB0UV
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va TTANPOQOProouV, va TIEIOOUV ) va UTTEVOUUIOOUV OTOUG KATAVOAWTEG —

AMECA | EMUECO- TA XAPOAKTNPIOTIKA TWV brands

TTou TTwAouv. ‘Evag AANOG OpIoPOG TNG ETTIKOIVWVIOG PAPKETIVYK E€ival Ol
OpacTNPIOTNTEG TTOU ETTIKOIVWVOUV TNV afia Tou TTPoiovTog Kal Treibouv TO
KOIVO-OTOXO va TO ayopdoouv . OTTwg yivetal @avepd atrd TOUG TTAPATTAVW
OpIoHOUG, N HETAdOON £VOG UNVUMATOG €ival N Baoiki dpaocTnpidTNTA TNG

ETMIKOIVWVIOG HAPKETIVYK.

(Jay Curry,k.&, 2000 )

H dnuioupyia kai n peradoon evog uNVUUPATOG TTPOG KATTOIOV OEKTN KOAAEITAI
d1adIKaTia ETTIKOIVWVIOG MAPKETIVYK. Ta pnvupoTa PTTopEi va dIaKoTTouV 1) va
aAAoiwBouv atrd Tov Aeydpevo «B806pufo» (noise) OTTWG eival OTToI0dNTTOTE
WUXOAOYIKO, QUOIKO, TTEPIOTACIOKO 1) GAAO €UTTODIO, TTPAYUA TTOU €XEl WG
atroTEAEOUa 0 OEKTNG va AABel SIAPOPETIKO PAVUPA aTTd auTd TTou BeAE O
TTOUTTOG TOU PUNVUPATOG va OTEIAEl . O1 dIa@nUICTIKEG ETAIPEIEG AEITOUPYOUV WG

pMeoAloVTAG TNG ETTIXEIPNONG, TOU TTOPTTOU dNAadH, oTn diadikacia auTr).

H amooToAr} TG dIa@nuICTIKAG E€TAIPEIAG €ival va KWOIKOTTOINOElI TO Pvuud
TTou Ba peTadobei oToug KATAVOAWTEG PEOW Ola@épwy péowv (media). O
OTOXOG TNG KWdIKOTToiNoNG Ogv €ival ATTAWG va TTEPIYPAYEl TA OPEAN €VOG
TTPOIOVTOG HE TETOIO TPOTTO WOTE VA Eival KATAVONTOG KAl TTEIOTIKOG, AAAG va TO
KAvel auTd €101 WOTE VO TTPOKAAECEI TRV TTPOCOXH TOU KATAVOAWTA KAl va
KOTOOTACEl TNV OTTOKWOIKOTTOIiNon Tou pnvUparog 6co  yiveral
EUKOAOTEPN yIa TO KOIVO-OTOXO. To pAvupa eivar n TTAnpo@opia Trou

METAdIOETAl ATTO TNV BIAPNUICTIKA ETAIPEIA TTPOG TO KOIVO-OTOXO MEOW €VOG
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KavaAiou eTmKoIVwviag. To pAvupa eTnpeddeTal apvnTika atrd Tov 80pufo. Av
dev UTTHPXE 0 BOPULOG, 0 DEKTNG Ba EPUAVEUE TO PAVUUA PE TOV idI0 AKPIPWG
TPOTTO TTOU Ba ABEAE O TTOUTTOGC. € AUTHV TNV TTEPITITWON, TO MAVUPA TTPOKAAEI
ETTAVATPOPODAOTNON N OTToIa PTTOPEI va €ival n ayopd Tou dla@nuI{OPEVOU
TPoI6VTOG, N ATNON TTANPOQYOPIWY TTEPI AUTOU, N ETTIOKEWYN OTO KATACTNUA

TTWANONG K.ATT.

E¢aitiag Tou BopBapdicuou dla@nuIoTIKWY UnvupdaTwy (clutter) mou déxovtal
Ol KATaVOAWTEG Onuepa, kKabioTartal armapaitnTo yia Toug marketers va
€0TIAOOUV TIG TTPOWONTIKEG TOUG EVEPYEIEG, £TOI WOTE VA LETTEPACOUV TOV
B0puBo Kal va TIPOCEYYIOOUV TO KOIVO-OTOXO TIOU TOUG €vOIaQEPEL. To
dlapnuioTIKO clutter yiveTal Quoikd eupaveég av atTAd Kal JOVO OKEPTOUME TNV
TTAE1A00 TWV BIAPNUICTIKWY PHECWV TTOU UTTAPXOUV OAMEPA EV OUYKPIOEI YE TO

OxI Kal TOCO PakpIvO TTapeABOV.

Attéppola TnG emkoivwviag marketing €ivar n dnuioupyia mass markets,
MadIKwV ayopwv TTou atreuBuvovTtal o€ €va OUVOAIKO, €upU, PN OTOXEUMEVO

KOIVO.

O O6pog mass marketing £xel Téoogpa KUpla XapakTnplioTiKa: (MnynA

TTANPOPOPNONG WWw.ecrm.com )

MpwrTov, emidpaon oTnv cuptrepipopd. O oTdX0G Tou mass market. gival va
EMOPACEI OTNV CUMTTEPIPOPA TOU KATAVAAWTH, VO TOV TTPOTPEYEI O OPAOT.
MoAovdT n TeNIKA emTuxia autoU Kpivetar ammd 1o av emnpedlel Tnv
OudTTEPIPOPA TOU KatavoAwTr, B8a nATav uYn PEOAIOTIKO VA QAVAMEVOUUE

OUUTTEPIPOPIKN aTTOKpIon aTTd K&Be mass marketer.

48


http://www.ecrm.com/

AeUTEPOV, OUDBETEPOTNTA ATTEVAVTI OTNV ETIAOYN TWV HECWV KAl TWV
MEBODBWYV emiKolvwviag. To mass market dev Bewpei katTOolId mMedia 1
MEBOOOUG ETTIKOIVWVIAG KOAUTEPEG ATTO KATTOIEG AAAEG, OAAG XPNOIYOTTOIE]
KATA TTEPITITWON OAA €KEIVA TA JECA OTA OTTOIA O KATAVAAWTNG €ival OEKTIKOG
Kal Ta oTroia €TMAEyovTal BACEI TNG OXEONG KOOTOUG — WEAEIRG. ETTiTAéoV, TO
mass market ekAapBdaver wg duvnTikA KavAAia ETTIKOIVWVIAG OAEG  TIG

ETTAPEGH TTOU £XEI O KATAVOAWTAG UE TO brand A Tnv €Taipeia.

Tpitov, emriteudn ouvépylag. OAa Ta oToixeia evog mass market. Tpémmel va
«MIAGVE PE HIa Kal povadikn ewvr». Kabe eragpn Tou KatavaAwTh ue 1o brand
N TNV eTaipgia evOUVANWVEI €101 KABE AAAN TTapOUOIa ETTOQPN ME ATTOTEAECUO
TO OAOV (TO CUVOAO TWwV ETTAPWYV) va gival JEYAAUTEPO ATTO TA CUCTATIKA TOU

MEPN (TNV KABE eTTOQN EEXWPIOTA).

Tétaptov, dnuioupyia oxéoewv. H dnuioupyia oxéocwv eival To KAEIBI Tou
oUyXpovou UAPKETIVYK Kal TO mass market. €ival 1o KA€Idi yia tn dnuioupyia
oxéoewv. H dnuioupyia oxéocwv TTPoUTTO0ETEI TOV BIGAOYO PETAEU TNG NAPKAG
Kal Tou KaravoAwTr. To atmoTéAeoua auTou Tou BIaAGYOU gival n a@ociwaon

oTtn uépka (brand loyalty).

A6 Ta avwTépw Yyivetal gavepd 611 To ECRM Bpiokel Tpdopopo £dagog oTa
mass markets. Ta mass markets ammoteAoUv 10 €upu TTEDIO EQAPUOYNSG TWV

BI10QOPWV PHEBOOWV POPKETIVYK Kal EIDIKOTEPA TNG OTPATNYIKAG ECRM.

11—
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6.2. OPIZONTIEZ 2YMMAXIEZ KAl HAEKTPONIKO CUSTOMER

RELATIONSHIP MARKETING

O1 onuavTikéG €€eAiCEIC OTA OUOTAPATA TNAETTIKOIVWVIWVY KAl TTANPOQPOPIKNAG
ETMTPETTOUV OTOUG  TNAETTIKOIVWVIOKOUG OPYQVIOPOUG VA  TTapEXOUV  OTOV
KATavaAwTh, Jéoa atrd 10 oTaBepd Toug OiKTUO, HEYAAO OYKO TTANPOPOPIaG HE
N HOP®N QWVNAG, Oedouévwy, €IKOVAG Kal video O€ HEYAANEG TaXUTNTEG,
aQugavovTag OIapPKWG TIG TIPOOQPEPOUEVEG UTTNPECIEG, BEATILVOVTAG TNV
ToI0TNTA Kal TO KOOTOG.
O1 KivnTég, O aOUPUATEG KAl OI DOPUPOPIKEG ETTIKOIVWVIEG UTTOOXOVTAl VO
TTapadidouv OTTOIAdATIOTE HoP®A TTANPOPOPIag (Pwvr, dEBOUEVA Kal EIKOVA)
OTTOTEDNTTOTE KaI OTTOUBATTOTE XpelaleTal. O1 uTToAOYIOTEG €COTTAICOVTAl UE
OlapKWG PeyaAUTEPN UTTOAOYIOTIKA 10XU. To Internet ouveyilel va dieupuveTal
ME ETTIBETIKOUG PUBUOUG, TTPOCQPEPOVTAG VEEG UTTNPECIEG KAl TTEPIEXOUEVO,
aAAalovtag Tov TPOTIO TTou (OUME, epyalopacTe kal dlaokeddloupe. To
Internet dev yvwpilel €BVIKA ouvopa, EpYACINES WPEG, NAIKIEG 11 UAO. Mg Tn
OUYKAION TwV TEXVOAOYIWYV, ETTIXEIPAOEIC TTAPOXNAG UTTNPECIWV TNAEOPAONG
dpaCTNPIOTTOIOUVTAl OTNV YN@IOoKH TNAEOPAOH, VW TAUTOXPOVA EEETACOUV TN
duvatoTNTa  TTOPOXNG  TNAETTIKOIVWVIOKWY  UTTNPECIWV KAl UTTNPECIWV
TTANPOPOPNONG. AvTioTpoga, TNAETTIKOIVWVIOKOI opyaviouoi
dpacTnpIoTroloUvVTal 0TV TTApoX  TNAEOTITIKWV  uttnpeoiwyv.  (Mnyn

TTANPO@OPNONG www.scienceline.gr)
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O1 duvaTdTNTEG TTOU TTAPEXEI N TEXVOAOYIKA TTPOODOG WETAOXNUATICOUV TN
Blounxavik ayopd Kal Toug Bacikoug ouvTeAEOTEG TNG. O CUYXWVEUTEIG KOl
Ol OUPMOXiEG avadlopop@WVouv  TIG  UQIOTAPEveG  PBlounxavies. H
ETTIXEIPNMATIKA)  AUT]  OPACTNPEIOTATA  AVTITTPOOWTTEUEl  €upUu  QPACHA
ouvaAAaywv Kal oupTTEPIAQUPBAVEL OPICOVTIEG OUMMOXIEG ETTINEPIOPOU TOU
ETTIXEIPNUATIKOU KIVOUVOU KQI OUVEVWONG CUPTTANPWHATIKWY  OECIOTATWY,
oM@ Kal KABeTOTTOINON, AQOU Ol CUVTEAEOTEG €VOG TUNAMATOG TNG ayopdg
ETMIOILUKOUV VA EKPETAAAEUBOUV TNV TEXVOAOYIKI OUYKAION Kal VO €TTEKTAB0UV
o€ GAAOUG TOMEIG uWNAOTEPNG a&iag 1 va avaTrTUEouV OIKOVOUIEG KAIMOKAG.

(Mnyn TTAnpo@oépnong www.isideris.gr )

Ta dikTUa () CUCTTEIPWOEIG) ETTIXEIPACEWV N clusters, OTTwG £xel KOBIEPWOEI
d1EBVWG va ovouddovTal, arroTeEAOUV, CUUPWVA PE TOV YVWOTOTEPO OPICHO TOU
Michael Porter, «yewWypaQIKEG CUYKEVTPWOEIG CUVOEDEUEVWIV ETTIXEIPNOEWV
KAl GAAWV OpYaVIOUWYV O OUYKEKPINEVOUG KAAdoUG». Ta clusters

mepIAapBavouv deapoug (links) pe :

MpopnBeuTéC UAIKWY, EOTTAICHOU, UTTNPECIWY Kal EIDIKWV UTTOOOU WV

Aiktua  d1avouAg Kal  TTEAATEG, KATOOKEUAOTEG OUMUTTANPWHATIKWYV
TTPOIOVTWV

KuBepvnTikoUg Kal  AoITToug  opyaviopoug, omwg  lMavemoTtiuia,
I0pUpaTa,  EKTTAIDEUTIKA  KEVTPA,  EUTTOPIKEG  EVWOEIG,  OPYAVIOUOUG
TUTTOTTOINONG
«Ta Clusters opifovtal wg ouykevipwoelg (agglomerations) emixeIipAoEwy,
ouvnBwe Katd TNV YEWyPAQIKN €vvola, PE opI¢ovTIa Kal (Katd TTpoTiunon)

KABetn OlakAGdwon, pe emOuUPNTEG OIOKAADIKEG OUVOEDEIG, OTToU Ol
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ETTIXEIPNOEIS ouvepydldovTal (co-operate) kal avraywvifovral (compete) o€
01eOveic ayopég (co-opete)». ( Berry,k.d, 2004 ) 20pgowva PE TTPOCQPATO
opIoNO, OTTwg dlatuttwveTal ammod 10 YTL.AN., «XUOTTEIPWOEIG ETTIXEIPNOEWV
(Clusters) e€ivar n ouvutrapén peyaAou apibuou  opifovTia Kal KABeTa
OIOCUVOEOUEVWV ETTIXEIPAOEWYV, OPIOUEVEG ATTO TIG OTTOIEG EUPIOKOVTAI UETAGU
TOUG Ot OTeEVA) OAAG OXI atTapaITATWG OTABEP dIaoUVOEDn, OE €UPUTEPOUG
YEWYPOAPIKOUG Xwpoug. H ouvltrapér) Toug atroTeAEi TNV Kpiolun ekeivn uala
TTOU ONUIOUPYEI CUVEPYEIEG KAl ECWTEPIKEG OIKOVOMIEG KAl yI' QUTO, EKTOG ATTO
TO 1I01WTIKO OPENOG TWV OIKTUWMPEVWV ETTIXEIPHCEWV TTPOKUTITEI KAl KOIVWVIKO

OQPENOGY.

Op1lovTIEG oUpPayieg avaTrTuooovTal OTav HIa ETTIXEIPNON TTPOCTTOBEI va
avaTrTuxBei péow €¢ayopds i dnuioupyiag TTAPOUOIWY ETTIXEIPHOEWY TTOU
dpacTNPIOTTOIOUVTAl OTO iB10 OTAdIO TNG aAUCiIdAg TTapaywyng. ZTOXO0G Eival n
ETTITEUEN OUVEPYIWV ATTO OIKOVOUIEG KAIJOKAG, N ypriyopn aug¢non Tou uepidiou

ayopdg, N atroKTNON HOVOTTWAIAKWY KEPOWV.

6.3. 20O3TH OPI'ANQZH A ENITYXHMENO E-CRM

2UP@wva pe Tov Seitel To ECRM. xapakTtnpei¢etal ammd Ta TTapaKATW aglwuaTa

(maxims): (Berry,k.d, 2004 )

Mpwrtov, dev €xel va KAVEI ATTAQ PE TN OIOPAMION, TO AUECO PAPKETIVYK, TIG
onuooieg oxéoelg kKA. To ECRM. Bdder oto eTmikevipé TnG TOV
KOTAVOAWTA Kal TTPOoOoTrabei va armmooca@nvicel o€ TIOIEG TTPOWONTIKES

evépyeleg atrokpivetal. Mg GAa  AOyia, n  TTPOKANCH  OUMTTEPIPOPIKNAG
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avTidpaong amd TOV KOTAVOAWTH €ival 0 OTOX0oG Tou marketer. Edv o

KATavaAwTAG Oev avTIOPACEl CUPTTEPIPOPIKA, TOTE O marketer €xel ATTOTUXEI.

AeUTePOV, OI ETTIXEIPACEIS (KAl OI OPYAVIONOI) &ev UTTOPOUV va ETTITUXOUV TOUG
OTOXOUG TOUuG €Av Oev €XOouv KOAAEG Oxéoelg ue 1O Koivo (publics). Ol
ETTIXEIPNOEIG TIPETTEI VA AVATITUOOOUV OXECEIG PE TO KOIVO TOUG TTOU Ogv
Treplopiovral otV atrAfl TTWANGCN €vOg TTPOIOVTOG I MIaG uTtnpeoiag. AuTo
gival KATI TTOU 1oXUEl £TI TTEPIOOOTEPO OAPEPA AOYW TOU QUEAVOUEVOU

QVTAYWVIOUOU OTOV ETTIXEIPNMATIKO OTi0.

TpiTov, atraITel ouveEPyaaia aTnv oTPATNYIKA Kal OxI HOVO OTNV EKTEAECN TOU
O10@NMICTIKOU TTPOYPAUMATOG. AUTO onuaivel OTI N OTPATNYIKA TIPETTEl VA
TTpoaTTOQaCiCeTal OUAAOYIKA QTTd OAOUG TOUG  ETTIQPOPTIOUEVOUG HE  TO
ETTIKOIVWVIOKO TTPOYPAUMA KAl OXI KATTOIoI ATTO0 auToug va XapAooouv Tnv

OTPATNYIKA Kal 01 UTTOAOITTOI ATTAQ VA TNV EKTEAOUV.

TétapTov, KATd ToV OXEOIAOUO OTPATNYIKWY TTAAVWY ETTIKOIVWVIAG TTRETTEl va
armmooa@nvicetal TTARPWSG 0 POAoG TTou KaAouvtal va dladpapaTioouv T
d1d@opa oToIXEia TOU WEiyMaTog TTpowdnong (promotion mix) 6TTwg eival n
dlapnuion, n Tpowlnon TWANCEWY, O dNUOCIEG OXEOEIG K.ATT. OIOTI TO
KaBéva atmd autd Ta oToixeia £xel duvatd Kal aduvata XaPaKTNPIOTIKA TTou
TTapoucidlovtal Katd TrepiTrTwon. MNa mapddeypa, n dia@Auion, Tapd 1A
TIAEOVEKTAMATA TNG, TTPOCAAPPBAVETAI ATTO TOUG KATAVAAWTEG WG PN agIoToTN,

EVW 01 ONPOOIEG OoXEoelg TTpooAauBavovTal wg (TTI0) AgIOTTIOTEG.

Auté TToU €xel onuacia eivar o otéxog Tou ECRM. 10U €ival o€ KABe

TTEPITITWON €VOG: N ETA®OON TOU UNVUPATOG TToUu BEAEI va TTEpAcEl 0 marketer
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ME MIO KOI HOVASIKA @QWVH WOTE va UTTApgel n MEYIOTN ammodoon Tng

ETTIKOIVWVIOKAG eTTévOuong . (Kros, J.f.,2004)

2tnv avamtuén Ttou ECRM éxouv oupPdAel didpopeg aAAayég oTo
TEPIBAAAOV TOU JAPKETIVYK KAl &N Twv ETKOIVWVIWY  PAPKETIVYK. Ol

KUPIOTEPEG ATTO AUTEG TIG AAAAYEG ava@EPOVTal TTAPAKATW.

Mpwrtov, Ta TTEPIcOOTEPA brands £xouv Aiyo — TTOAU Ta idIa XapAKTNPIOTIKA KAl
TTPOO@PEPOUV Ta 01 OQEAN OTOUG KATAVOAWTES. YTTApXouv €AAOCOOVEG
TTOIOTIKEG Sla@opEG PETAEU Twv brands. ATTO TNV OKOTTIA TOU KOTAVOAWTH
auTtd onuaivel 611 ayopdlouv atrd pia oudda atmmodekTwy yI' autoug brands
TTaPd HIa oUyKeKpIPEVN pdapka. To atrotéAeopa TnG UTTaPENG auTtou Tou brand
parity («100TNTA TWV JAPKWV») ival OTI OTOIXEIA OTTWG N TIUA TOU TTPOIGVTOG, N
d1aBeciudTNTA TOU, N TPowBnon TTwWAACEwy, To after-sales service K.ATT.
QTTOKTOUV PEYOAUTEPN ONUOCIA TOOO WG KPITAPIa ayopds 600 KAl WG OTOIXEIN

dnuioupyiag brand loyalty .

AelTtepov, TTAAAIOTEPA KATTOIEG ETTIXEIPAOEIS TTwAOUCAV TTPOIOVTA KAl KATTOIEG
GAeg utmnpeoiec. Twpa TAEOV O YIYAVTIONOG TOU TPITOYEVH TOMEA TNG
OIKOVOdiag €ival yeyovog. XTnv oucia OAEG Ol ETIXEIPAOEIS TTPOWBOoUV
utrnpeoieg. Eite c€ivar apiyeic utnpeoieg ¢€ite  €ival  uTTNpPeoieg  TTOU
ouvodeuovTtal atrd TTpoidvTa €ival To idl0. ZTnv €moX} Tou brand parity n
TTOPOXN UTTNPECIWV  UWnANG TroidétnTag €ival TO  VEO  AVIAYWVIOTIKO

TIAEOVEKTNUA TWV eTAIPEIWY. EiTE TTWAOUV UTTNPETIEG €iTE TTWAOUV TTPOIGVTA .

Tpitov, KaBnuepiva eugavifovtal véa media Kal VEEG TEXVOAOYIEC HAPKETIVYK

TTOU TO KUPIO XOPOAKTNPIOTIKO TOUG €ival OTI Kal JIropouv va agioAoynbouv
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KOAUTEPA €V CUYKPIoEl Ye TN dlaPriuion oTa mass media, aAAd Kal JTTopouv
va XTIOOUV OXEOEIG ME TOUG KOTAVOAWTEG Oedopévou OTI TTPOKEITAl  yia

AUQIOPOMES TEXVOAOYIEG .

TéTapTtov, TO KOOTOG TNG dIAPRMIONG AUEAVETAI CUVEXWG KAl Ol ETAIPEIEG £XOUV
apxioel oAoéva Kal TTeEPICTOTEPO va (NTOUV HETPAOIMES, ATTOTEAEOMUATIKEG,

Kal a1rodoTIKEG ATTOBOOEIC ATTO TIG ETTIKOIVWVIOKES TOUG ETTEVOUCEIS .

MéutrTov, dev utTdpxel ap@IBoAia o1 n dIa@NUICTIKA TTOAUQWVIA Kal €VioTe
KakoQwvia gival dedopgvn. 'ETol yiveTal akoun dUoKOAOTEPO yia Tov marketer
va PETadWOEl TO PAVUPG Tou péoa oTov OlagnuIoTIKO opuuaydo (ad clutter)
TTou eTmKpartei. ETITTAéov, TO dlapnuIoTIKO clutter emmiTeiveTal ammd Tov uwnAod

KATAKEPUATIOUO TTOU TTapouciddouv Ta media .

6.4. ZYIXETIZMOZ E-CRM KAI 2TPATHIKHZ MARKETING

E€aitiag 6Awv Twv AdGywv TTOU TTpoava@épBnkav KabioTartal ETTITAKTIKA N
avaykn KaAUTePNS «oAoKAfpwaong» (integration) Twv ETTIKOIVWVIWY JAPKETIVYK
ME aTtroTéAeoua ol Schultz et al  va Tapoucidoouv oTa péoa NG
TTponyoupevng dekaetiag oTIc H.IMT.A. éva véo concept €TTIKOIVWVIAG, TO OTTOIO
ovopaocav «OAokAnpwuévn Emikoivwvia Mapketivyky» (Integrated Marketing
Communication). O opiouég 1ou €dwaoav yia Tnv O.E.M. eivar: «O.E.M. givai
éva concept oxedlaouoU TNG ETTIKOIVWVIAG PJAPKETIVYK TO OTTOI0 avayvwpicel
TNV emMmPocOeTn aia Tou TTapéxel TO OAOKANPWHEVO €KEIVO  TTAGVO
ETTIKOIVWVIaG TO OTToio agloAoyei Tov oTpatnyikd poAo TTAIddag epyaAeiwv

EMKOIVWViag (TT.X. VeVIK Ola@riuion, TTpowbnon TTWAACEWY, EVEPYEIES
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AUEONG AVTATTOKPIONG, ONUOCIEG OXEOEIG) KAl CUVOETEI TA EPYAAEIO AUTA WOTE
va UTTAPEEI CUVETTEIQ, COQRVEIQ Kal PEYIOTN ETTIOPACN TOU PINVUUATOG ETTi TOU
Koivou-otoxou».  (Mny4  1Anpo@dépnong  www.bizwriter.wordpress.com)
2Auepa, omig H.M.A., n onuaocia ¢ O.E.M. éxel avayvwpioTei amoé Tnv
TAsloyneia Twv marketers kal Bswpeital wg 1o KAEIDI yIa TNV TTITEUEN UWNANRG

TTOIOTNTAG OTNV ETTIKOIVWVIO UAPKETIVYK .

H O.E.M. mrapéxel TToAAG epyaAgia eTTIKOIVWVIAG. ZUP@wva Pe Tov Smith [26],
kal Toug Smith et al [27] Ta epyaleia autd eival: n TTPOCWTTIKA TTWANGCN, N
dla@ruion, n Tpowbnon TTWAACEWV, TO AUECO MAPKETIVYK, O ONUOOIES
OX£OEIG, N Xopnyia, N CUOKEUAOia, Ol EVEPYEIEG OTA onuEia TTwAnong (point-of-
purchase), 10 ‘lvTepVeT, N €mMKOIVWVIa atmd oTOPA 0 oTépa (word of mouth
marketing), ka1 n eTaipikr) TautdTNTa. OAQ QUTA Ta €pyaAcia Kal €IBIKOTEPA TO

ePYaAgio Tou IvTepVET atToTeAOUV PEPOG TNG OTPATNYIKAG Tou ECRM.

A6 TNV GAAN TTAeupd, o Percy (MNnyn TAnpo@dépnong www.lulu.com )diaipei
Tnv O.E.M. o¢ duo karnyopieg: Tn dila@Auion kai Tnv TTpowbnon. Me Tov 6po
dlapnruion o Percy gvvoei OAa Ta KavAaAIa €TTIKOIVWVIOG TTOU XPNOILOTTOIoUVTAl
yla TNV auénon TnG avayvwpioiuotnTag (awareness) Kal TnG agiag g udpkag
(brand equity). H mmpowBnon, cuu@wva tTavra pe tov Percy, «tepIAapBavel
MIO JEYAAN TTOIKIAIA ETTIKOIVWVIOKWY TEXVIKWYVY Ol OTTOIEG ETTITAXUVOUV TNV
QyopPaOTIKA CUPTTEPIQPOPG». Me GAAa Adyia, «n dla@nuion @Epvel To GAoyo
oTnv TTNyR, N TPowonaon 1o KAavel va e . Adyw NG EAAEIYNS OAOKARPwWONG
/ €voTTOIiNONG QUTWY TWV EPYAAEIWY, N ETTIKOIVWVIO JAPKETIVYK BEWPABNKE «W¢

TTayideupévn HECQ O€ £va KOUTI PE TOUG avOpwTTouG TTou OOUAEUOUV O€ auTO
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va pnv TTpocTrabouv va AUoouv TTpoBAfuaTa €TIKOIVWVIOG, aAAG va “kdvouv

dla@ruion, ONPOOCIEG OXEOTEIG Il AUECO HAPKETIVYK™» .

MNa va emTeuxbouv o1 ETTIKOIVWVIOKOI OTOXOI Kal va AuBouv Ta TTpoBAnuaTa
emKoivwviag n epapuoyn ™s O.E.M. eivar mpwTtn TpotepaidoTnTa. «OI
d1Ia@NUICTEG Kal OxI o1 “dlapnuIoTES” BEV SNUIOUPYOUV UNVUMATA OTTAG Kl
MOvo otnpi{éuevol otnv éutrveucn Toug» . H O.E.M. amaitei TTPOCEKTIKO
oxedlaouo. ‘Eva Baoikd TTPORANUa gival 0TI TTOAAEG EVEPYEIEG ETTIKOIVWVIOG
TTou KAvel pia €mmixeipnon dev oxetiCovral HETAEU TOUG Kal TTOANEG QOPEC N

S1a@NUICTIKN €TaIpEia €xEl JeyAAO uEPIBIO euBUVNG o€ aUTO .

MNa va civar yia kaumavia O.E.M. emTuxng oto peyaAutepo duvatd Babuod
xpeldletal pia Aoyikr) BrApa 1Tpog Priua diadikacia. H diadikacia tng O.E.M.
ouvioTtatal o€ Tpia Bacikd pépn: To background kail Tov opIoud TNG EVEPYEIQG,
TOUG OTOXOUG Kal TNV OTPATNYIKA, KAl TNV €KTEAEON Kal TNV agloAdéynon .To
mAcovékTnua TG O.E.M. kautraviag ecivar 11 dnuIoupyei €va «OUPTTAYECH
TAAVO ETTIKOIVWVIAG TO OTToio KaBioTd duvath Tnv dnuioupyia SIOPOPETIKWY
OANG TTAPAAANAG CUCXETIOPEVWY, TOUTEOCTIV. OAOKANPWHEVWY, HUNVUPATWV.
AUTOC aKPIBWS O OTPATNYIKOG OXEDIQONOG gival TTou 0dnyei 0TV KalvoTouia
Kal TNV ONMIOUPYIKOTATA KATA TNV £PEUVA TOU KOIVOU-OTOXOU, TNV ETTIAOYN TWV

MECWV, Kal TNV €QAPUOYI TWV dIGPNUICTIKWY KAl TTPOWONTIKWY EVEPYEIWV.

2TN XWPA Pag KATTOIEG DIAPNUIOTIKEG ETAIPEIEG ApXIoaV va TTelpapaTi(ovTal JE
TNV O.E.M. ammé 10 1998 kai étreira. O eTaipegieg QUTEG, TTOU £XOUV WG £dpa TNV
ABnva, 1oxupi{évToucav 6t TTapeixav O.E.M. 3 aAAitwg «one-stop-shopping».
IMOAAEG ouyXwVEUOEIG Kal €EAYOPES DIAPNUIOTIKWY ETAIPEIWY, ONUIOUPYIKWV

YPOQPEIWY, KAl ETAIPEIWV ECEIDIKEUPEVOU WAPKETIVYK EyIvav €KEivVn TNV €TTOXA
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woTe va Onuioupyndouv OIa@NUICTIKEG ETAIPEIEG IKAVEG VA TTPOCPEPOUV
O.E.M. Qot600, n duvardtnta HIog dIaQNUICTIKAG eTalpeiag va eivar full-

service dgv onuaAivel aTTApAiTNTA OTI PTTOPEI VO epapuoocel Tnv O.E.M. .

H epapuoyni tng O.E.M. otnv mpd&én ¢aivetal va mTapoucidlel dUoKoAies. EE
QVTIKEIMEVOU, O KAAUTEPOG TPOTTOG opydvwong piag ekoTparteiag O.E.M. ivai
va UTTAPXEl €vag €EWTEPIKOG ouvepydaTng, Tr.X. Mia full service dla@nUIOTIKNA
eTaipeia, n otroia Ba emPBAETETal aTTO TOV dla@nui{dpevo . (McCreary E.

1989),

H mpooéyyion auth, 10 one stop shopping dnAadn, éxel didpopa UTTEp.
MpwTtov, o1 PeyAAEG dIAPNUICTIKEG ETAIPEIEG 10XUpPICOVTal OTI PTTOPOUV vd
EVOPXNOTPWVOUV TIPAYHATIKA TIG OIAPOPES ETTIKOIVWVIOKEG EVEPYEIEG TOU
TTEAATN TTPAYHA TTOU OONYE(, TTPOPAVWG, OTNV CUVETTEIA TOU INVUPATOG KAl TOU
TOVOU TNnG ETTIKOIVWVIAG woTe va emmTeuxBei To brand building. Aeutepov,
Bewpolv OTI atrAoTroicital n dladikaoia oxediaouoU Kal €QAPUOYNS TNG
ekoTpateiag O.E.M. ka1 611 o TeAATNG €xel KaAUTEPO €Aeyxo agou Ba
ouvOIloAéyeTal e évav Kal uévo account supervisor TTapd Ye TTOAAOUG (OTTWG
Ba yivotav av o TTEAATNG aVvEBETE «KOUMATIO» TNG ETTIKOIVWVIOG TOU O€
d1G@opeg eTaipeieg). Tpitov, n dIOPNUICTIKN ETAIPEIA AVTATTOKPIVETAI KAAUTEPQ
OTIG AVAYKEG TOU TTEAATN O€OOPEVOU OTI O OUVOAIKOG AOYapIaouOs TOU TTEAATN

ME TN dIAQNUIOTIKA €ival WG TTOOO0O0TO TOU TCiPOU TNG MEYOAUTEPOG.

AT6 TNV GAAN, 6uwWg, To one stop shopping éxel kal Katd. [NoAAoi marketers
Bewpoulv OTI gival TTOAU SUCKOAO yia pia dla@NUICTIKR ETAIPEIA va €XEl TOUG
KAAUTEPOUG TNG ayopdg Kal €TCl TTPOTIHOUV va avaBétouv TIG OIAQOPES

ETTIKOIVWVIOKEG evEpyeleg (T1.X. direct marketing, pr, e-marketing K.A1T.) O¢
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eCeIdIkeupéveg eTalpeieg. Katrolog padAiota Ba PIropoUoe KUVIKA VA I0XUPIOTEN
OTI O1I DIOPNUIOTIKEG ETAIPEiEG OV Ba PTTOPOUCAV TTOTE VA TTPOCEAKUCOUV TOUG
KaAuTepoug direct marketers, pr specialists K.A1T. 81611, TNV TTPALN, AUTOI Ol
avBpwTtrol Bewpouvtal ouvABWG TIONITEG OEUTEPNG KATNYOPIAG €VTOG TWV
OIAPNUICTIKWY  ETAIPEIWY, I0IWG EKEIVWV Trou €XOUV MTTEPOEPEl TN

ONUIoUPYIKOTNTA ME TNV axaAivwTn @avTaoia.

EmmpdoBeTa, TTOANEG SIa@NUIOTIKEG €TAIPEIEG DUOKOAEUOVTAI AUTEG KOBAUTEG
va TTpofouv oTo owaoTo integration Twv did@opwv AsiIToupylwyv Toug (pr, direct,
sales promotion, internet advertising K.ATT.), 18iw¢ OTAV QUTEC OI AEITOUPYIES
€ival opyavwpéveEG WG TUAMATA 1 WG BuyatpikEG €TaIpEieg avTti va gival
OPYOVWUEVEG WG projects. ZTnv TTpWTN TEPITITWON Ol managers Twv
O1d@opwV TUNUATWY avTaywvidovral yia TO Trolo TuAua Ba Trdapel 10
MEYAAUTEPO TTOOOOTO TOU ETTIKOIVWVIAKOU budget evw, avTtiBeta, otn deUTeEPN

TTEPITITWON TO ETTIKOIVWVIOKO CUUPEPOV TOU TTEAATN €PXETAI TTPWTO .
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KEDAAAIO 7

7.1. HEZEAIKTIKH NOPEIA TOY E-CRM

To emixeipnuatikd Totrio otnv EAAGda  Oeixvel peydAo evdiagépov oTn
BeAtiwon TnG €€uttnpPEéTNONG Tou TTEAATN PECQ aTTO TNV KaAUTEPN dlaxeipion
TWV OX£0EWV Kal TG TTAnpogopiag. KaBwg ol TIXEIPACEIG, WG ETTAKOAOUBO
TOU QUEAVOPEVOU QVTAYWVIOPOU, OTPEPOVTAl TTPOG ToVv TTEAATN Kal Tnv
KaAUTEPN €CuttnEETNON TOu, N ¢ATnon yia cucTruara ECRM Ba akoAouBnoel
avodikr Tropeia.H €AANVIKA ayopd d1aB€Tel OAa Ta £@OdIa TToU XpPEIGleTal yia
va UIoBETAOEl TTEAATOKEVTPIKEG OTPATNYIKEG. O1 €AANVIKEG  ETTIXEIPAOEIC
TTpoo@épouv TN duvatdTnTa OTAdIOKAG £QAPUOYNS evog cuaTthuatog CRM,
Kabwg kal dueon aglotmroinon tou O1adIKTUOU. ETITTAé0OV, EKTINW OTI UTTAPXEI
otadlakr) avTikaraotacn Tou Opou CRM amé tov ECRM , amoTtéAeopa
avTioToIXNG AOYIKAG QUTAG TTOU UETATPETTEI OTADIAKA TOV OpO «business» o€
«e-business». Mpocbetn TTaparipnon otnv €EEAIEn Tou ECRM  atroTeAei n
EVOWMATWON AEITOUPYIWV TTOU va OIEUKOAUVOUV OAOEVA KAl TTEPICCOTEPO TIG
«end-to-end e-business», OTTWG eival n epappoyn Self-Service yia TTeAdTES
Méow Tou Internet.

Ta o@éAn Tou ammoAapBdavouv o1 €MIXEIPACEIC ATTO TNV €QAPPOYN TNG
Texvoloyiag CRM eutrepiEXouv TNV QUTOUATOTIOINGN TWV ETTIXEIPNMUATIKWV
OpacTnPIOTATWY, OTTWG N TTAPOXI UTTNPECIWY, N TEXVIKA UTTOOTAPIEN TTEAQTWY,
n olaxeipion £pywv, TwANoewv kal marketing péoa amd Tapadooiakd
KavaAia (kataoTApata AlaviKAG, avTITpoowTroug, dikTua franchising), aAAG kai

ouyypova KavaAia vEQg TEXVOAOYIQG.
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O1 avaykaieg TEXVOAOYIKEG KAl OPYOAVWTIKEG TIPOUTTOBECEIC EPAPUOYNG
NAapBdavovrag utmdywn 1N duvauikn TapEéupacn TnG TEXVOAoyiag CRM o¢
VEUPOAYIKA TUAMOTA TNG ETTIXEIPNONG, TWV OTTOIWV TO £py0 OEV OXETICETAI ME
TAV TEXVIKI UTTOOOMN TNG E€TAIPIAG, EKTTPOOWTIOI TOU KABE TPAUATOG-
TTwANoewyv, marketing, TEXVIKAG UTTOOTAPIENG, K.ATT. - Ba TpEmer  va
atrapTiouv TNV opdda TTou Ba acxoAnBei ye TNV UAOTTOINON, EQAPUOYN KOl
€CENIEN TOU ev AOyw cuoTAPATOG. Agv BpiokeTal avaykaia -TOUAAXIOTOV UE TA
oedopéva Kal peyédN TNG €AANVIKAG ayopdg - TNV ATTOOTIAcH UTTAPXOVTOG
avOpwWTTIVOU dUVAMIKOU i TNV €10PO0N VEOU yia dnuioupyia TETOIAG UTTOOOMNG.
2uvoyidovrag Ta oOnueia  ekeiva TTOU Ba XapakTApICav Tn  OTPATNYIKN
EQAPPOYAG TTOU TTPETTEI VA OKOAOUBNROEI pia ETTIXEIPNON yia TNV €mAoyA

Aoyiopikou ECRM ceival Ta €€AG:

1. Apxikd, va TTpoodWOEl OTN YEVIKOTEPN ETTIXEIPNOCIOKN TNG OTPATNYIKN
TTEAATOKEVTPIKN dIdoTaon, avTiBeTa dNAAdA atTd TO OUVNOEG «ETTIXEIPEIVY TWV
TTPONYOUNEVWYV OEKAETIWY, TO OTTOIO £DIVE EUPAOcn OTO TTPOIOV Kal TN dlakivnon

TOU.

2. Auté avaykaoTikd Ba odnyhoel ot eTTAvVAOXESIAONO AEITOUPYIWY TwV

THNUATWY, KUPIWG QUTWV TTOU TTPOCdid0UV OTNV ETAIPIA TNV AVTAYWVIOTIKY TNG

aIxun.

3. H aAayry aut) pe Tn oeipd TG odnyei avayKaoTIKA OE TTI0 AVAAUTIKA

TTEPIYPAP TWV POAWV KABEVOG OTNV ETTIXEIPNON KAl ETTAVATTPOCOIOPIOUSO TWwV
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KabnuepIvwv d1adIKACIWV Kal TWv KPITNPiwv (standards)

OTTOTEAEOUATIKOTNTOG.

4. Epooov emiteuxBouv autd Ta BAparta, TOTE Kal HOvo UTTOPEI HE aoPAAEIa N
ETTIXEIPNON va TTPOXWPNOEl OTNV €MITUXNUEVN €TTIAOY TEXVoAoyiag CRM, n
oTToia Ba TTPETTEl va TTPOCAPPOLETAl OTIG ATTAITACEIS TNG ETAIPIAG KAl OXI TO

avTioTPOYO.

7.2. Tl MAZ ENI®YAAZZEI TO MEAAON ZXETIKA ME TO E-CRM

2TNV €TTOXN MAG, TNV €TTOXN Tou "TTOAéuou TnG TTAnpogopiag”, To CRM
arroteAei €va otroudaio OTTAO yia TIG ETTIXEIPAOEIS. TO ONPAVTIKOTEPO
TIAEOVEKTNUA TTOU TTPOCQPEPEI €ival N duvaTOTNTA OTPATNYIKAG OUVOEONG
TWV UTTNPECIWV MIOG ETAIPEIAG ME TIG TIPOYHATIKEG OTTAITACEIS TWV
TEAATWYV TNG. 2T0 AUECO PEANOV, KOBWGS OI KATAVOAWTEG Ba XpNOIKNOTTOIoUV
OAO Kal TTEPICOOTEPO TA WNPIOKA KAvAAIQ yia TIG OUVAANQYEG TOUG, O TTOAEUOG
TNG TTANPOYOPIOG AVOUEVETAI VO UETAPEPBOE Kal va KAIYakwOei oTo Internet.
Me Tn Xpron yiag ECRM e@apuoyng dideTal n duvatotnTa OTIG ETTIXEIPAOEIG
va Pabouv KaAuTtepa atrd TTOTE TOUG TTEAATEG TOUG Kal TTapAAAnAa va
avaBabuioouv TNV EPYOVOMIa Kal TNV OTTOTEAEOUATIKOTNTA TOU OIKTUAKOU TOUG
Té1TOoU.(Ackermann,1995) H xprion tou ECRM e&dAAou dev TTeplopileTal JOVO
OoTO €UTTOPIO, OAAG BpioKel eQapuoyn Kal o€ pia oeipd ammd AAAoug KAGdoug

TToU eUTTAEKOVTAI AUEDQ 1) EUUECO UE TO e-business.

62



H egutrnpétnon 1reAaTwy €ival 10 MO (WTIKNAG ONUACiag TTPOTEPNUA YIA HIO
ETTIXEIPNON TIOU €ival 0o atreubeiag ouvdeon | o€ PN atreuBeiog ouvoeon.
Eival 1o kpioipo Zntnua 1rou kKaBopilel eav n emixeipnon €xel HEAAOV 1 OxI.
YTrapyxouv dU0 CWTIKAG ONUaciag ouoTaTikG o€ KABe aAAnAeTTidpaon Pe Evav

TTEAATN:

) Hayopd 4 n cuvaAAayn

II) H oxéon

Mpokeiyévou va dIaKPIOEi HETAEU TOU AVTAYWVIOUOU, N KOAAR utthpeoia Ogv

gival apketh. MNpétrel va uttdpxel n dpiotn utrnpecia. MNMNou autd onuaivel:

a) EmiAuon Twv TpoBANUATWY TOou TTEAATN ypriyopa Kal Xwpig evoxAnon.

B) O1 gpyoddTeC o@eilouv va EEpouv TNV ouaia TOUuG Kal va gival KAAd

EKTTAIOEUMEVOL.

Y) XepIoPOS TWV TTEAATWY PE CEPLATHO Kal YPrYOPES DIAdIKATIEG.

0) Emtpéywte oToug uTTAAAAAOUG yia va TTapéxete wg akpifr informationas

TTOU JTTOPOUV KOl VO KAVOUV Ta TTPAYyUaTa VO CUMBOUV YIa TOUG TTEAATEG.

€) O TTeAATNG TTPETTEI VO QUYEI JE Eva BETIKO cuvaiobnua

2¢€ OAa Ta Trapatravw 10 ECRM Bpiokel dueon €@apuoyry Kal atToTeAEi
ETTITAKTIKA avAykn atmd TIG €TMIXEIPHOEIC TTOU OV TO €QAPUOLOUV evw Eival
BEua TTEpAITEPW ECENIENG YIA EKEIVES TIG ETTIXEIPAOEIG TTOU TO £XOUV EVTALEI OTN

OUVaMIKATATA TOUG.
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7.3. ZYMIMNEPAZMATA

O1 epappoyéc CRM kai E-,CRM emTpémTouv O€ PIa €TAIPEIO VO TTPOCQEPEI
KAAUTEPEG UTTNPEDIEC OTOUG TTEAATEG TNG KAl VO €EUTTNPETACEI JE PEYOAUTEPN
ATTOTEAEOUATIKOTNTA  TIG IDITEPEG QAVAYKEG OOWV  EVOIOPEPOVTAI YIa TaA
TTPOIOVTA Kal TIG UTTNPETIEG TNG. Agv UTTAPXElI Kauia au@iBoAia o1 TO PEAAOV
QVNKElI O OOEC ETTIXEIPNOEIC TTAPEXOUV OTO KOIVO EEQATOMIKEUMEVEG UTTNPETIES
(evnuépwon, ekTTaideuon, UTTOOTAPIEN, TTPOTACEIC yia ETTITTPOCOETEC ayopPES
K.ATT.). TpoKkeTal Ouws yia pia apkeTd TTEPITTAOKN dpacTnEIdTnNTa N OTroia
QTTQITEI ONUAVTIKEG €TTEVOUCEIC 0€ £COTTAIONO, AOYIOUIKO Kal O EKTTAIOEUNEVO
EPYATIKO QUVAUIKO.

To customer Relationship Management aTroTeEAEl  pIa Ao TIG
ONUAVTIKOTEPEG  TTPOKAACEIC TTou Ba KAnBouv  va QVTIUETWTTIOOUV Ol
ouyxpoveg EmxeIpnoelig oty EAANGda T1a  TTpOoOEX XpPoOvia . ZUEPQ
TTEPIOPIOPEVEG OTOV QPIBUSG HEYAAEG ETTIXEIPNOEIS €@apuOlouv CuoTANATA
CRM kai E-CRM, evw oI PIKPEG UCTEPOUV CGNUAVTIKA OTNV ayopd OAAG Kai
otnv uAotroinon TéTolou €idoug cuoTnudtwy. BéRaia utrdpxel TTpoodokia
augnong Twv €TTEVOUCEWV TWV EAANVIKWY ETTIXEIPACEWYV O€ VEEG TEXVOAOYIEC
Kal OIadIKTUOKEG €QAPUOYEG . 2TV uTtoAoitn EupwTtrn kal 1diaitepa otnv
Apepikn Ta TeAeuTaia xpovia Ta £¢oda Twv emyxeiprioewy yia CRM, E-CRM
ayyicouv utTépoyka TTo0d.

O tpamedikdC TOPEAC , Ol AEPOTTOPIKEG ETAIPIEG, Ol KATAOKEUAOTIKEC , Ol
ETAIPIEG TNAETTIKOIVWVIWYV , Ol EKOOTIKEG ETTIXEIPACEIG KOl Ol KATTVORIOKNXAVIES
gival o1 emxeIpNUATIKoi KAGdoI TTou gival e€oikelwpévol ye To CRM, kai E-

CRM kai epappolouv 1a cuoThpaTtd Tou. O1 TTEPICCOTEPES aTTO TIC ETAIPIES
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auTég €TMIAéyouv va dnuioupyoouv €va cuoTtnua E-CRM 1rpocappoouévo
oTa METPA KAl TIG AVAYKEG TOUG.

BaoikoTepeg aQuTieg TTOU  0dNYoUV TIG ETTIXEIPAOCEIC OTNV  ayopd Kal
eykatadoTtaon evog ouotiuatog CRM egival T0 uynAd eTTiTTEdO WPINOTNTAG TNG
ouyxpovng ayopdg, O KOPEOHWOG TTOU eP@aviCeTal OTIG UMEYAAEG ayopEég, Ol
UWPNAEG aVAYKEG TOU OUYXPOVOU ETTIXEIPNUATIKOU KOOWou, n duvatdtnta
TIPOCAPHUOYNG OTO ANECO MPETABAAAOUEVO TTEPIBAAAOV KAl N ETTIKPATNON OTN
MdAXN TOU avTaywviouou.

Méoa amdé 10 E-CRM o1 emixelprioeig karopBwvouv va dlaxelpiovral
QTTOTEAEOUATIKA TA QITAPATA TWV TTEAATWV TOUG , VA dIaTNPOUV TOUG
UQIOTAPEVOUG TTEAATEG TOUG , VO OTTOKTOUV VEOUG Kal va BEATIWVOUV Thv
ETIPAEYN Kal dloiKNON Twv duvNTIKWV TTEAATWY .ETTITUYXAVETAI OUCIOOTIKA
augnon TNG IKAvVOTToiNoNG Tou TTEAATN, €QOOOV N ETTIXEIPNON yvwpilel KABe
@OpPAa TI TOU TTPOCQEPEI KAl OE TIOIEG TIMEG . ZUYKEKPIUEVA ETTITUYXAVETOI
QTTOTEAEOUATIKI) KAl £yKAIpn TIPOCEYYION, OIaXEipIon Kal €EUTTNPETNON TOU
TEAATN, KOAUTEPOG €AEyXOG Twv OladIKaolwy Kal BeATiwPévn duvartdTnTa
Aaoug BIoIKNTIKWV atmo@acewyv. Ta a oTeAéEXn TNG ETIXEipNONG yvwpidouv
TTOI0G €XEI MIANOEI JE TTOIOV TTOTE , YIA TTOI0 BEPA KAl TTOIEG €ival OI  EUKAIPIES
ouvepyaoiag. ‘ETol dnuioupyeital oTevoTEPN KAl ATTOdOTIKOTEPN CUVEPYATIa HE
TOUG TTEAQTEG.

2AMEPQ TTOU OI KATAVAAWTEG CNTOUV TTEPICCOTEPEG UTTNPETIEG ME HEYAAUTEPN
eyyutnta kal T O1dQopa  TTPOPAAUATA  EOWTEPIKAG AVETTAPKEIOG TWV
ETTIXEIPAOEWY  TTEPIOPICOUV T KEPDN , OUCAPECTOUV TOUG TTEAATEG Kal
dnuIoupyouV TTOAAEG PETOKIVAOEIG OTEAEXWYV, TO E-CRM £pxeTal va KaAUWel Ta

KEVA KAl TTPOCQEPEI TTEPICOOTEPES UTTNPECIEG OTOUG TTEAATEG PE PEYOAUTEPN
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EUKOAIa, €ColkovOunon TOU KOOTOUG €GUTTNPETNONG , €VOUVAPWON TwV
OXE0EWV PE TOUG TTEAATEG KAl 0IKOOOUNON KAAAG @riung yia Tnv etaipia . ‘Evag
MEYAAOG OGYKOG TTANPOPOPIWV OPYAVWVETAI, Ol DIOBIKACIEG ATTAOTTOIOUVTAI KAl
o TTeAATNG atroAauBdvel eukoAia kal TaxutnTa. Me Tov TPOTTO AUTO AUEAVETAI O
KUKAOG TWV €PYOOIWV TWV ETTIXEIPNOEWY , KABWG Kal Ta £€000a aAAG Kal n
ATTOOOTIKOTATA TWV £PYACOPEVWV PECA ATTO TV AUENON TNG APOCiwong TwV
TTEAQTWV KAl TV €TAVOANTITIKOTNTA Twv TTapayyeAdiwv. To CRM odnyei oTn
MEIWON TOU ECWTEPIKOU KOOTOUG TNG ETTIXEIPNONG.

Baoikr mpotepaidtnTa Tou E-CRM  gival n augnon tng agiag tng KABe
ouvaAAayrig .O1 1Mo  ATTOdOTIKEG  ETTIXEIPACEIG €ival AUTEG TTOU  €XOUV
KATOAVONOEI TIG AVAYKEG TOU TTEAATN KAl £X0UV KATAPEPEI VA TIG IKAVOTTOINOOUV.
H 0tTapén TmeEAATOKEVTPIKOU TTPOCAVATOANIOUOU Kal QIAOCO®Iag €ival TO KAEIDI
yla mnv emrtuxia evog ocuotiuatoS E- CRM. H koAutepn ouvrayl yia va
ONMIOUPYACEI PIa ETTIXEIPNON AVIAYWVIOTIKO TTAEOVEKTAMA €ival N KATAAANAN
OpYOVWTIKA aAAayn Kal TTpocappoyr. . To TTwg Ba emTeAeoBei autry aAAayn
eCaptaral atrd TNV KPICIMOTNTA TNG KAl TO AvOPWTTIVO QUVAUIKO TTOU ATTAITEI.
BéBaia TTOAEGC @OpéC n aAAayr auTh dev gival TTAAPWG METPACIUN KAl N
aTrodoon NG £TTEVOUCNG OXETICETAI PE TNV IKAVOTTOINON TOu TTEAATN Kal eV
MTTOPEI va PETAPPAOTEI APeCa o€ TTWANCEIG A KEPDN.

H epapuoyn evog ocuotiuatog E-CRM trpétrel va cival oTtadiokr] aAAd
KAaBoOAIKry . Tlpétrel va eTmekTeEiveTal 0 OANO TO €UPOG TNG ETTIXEIPNUATIKAG
AEIToupyiag Kal va ekTeAEiTal n atmapaitntn exkmaideuon. MNapdAa autd ol
mOavoeTNTEG aTTOTUXIAG | OIOKOTTAG TOU CUCTAMOTOG €ival OPKETA MEYAAEG.
MoAAG TTakéTa Oev gival wpIha, dev UTTAPXEI OCWOTH ETTIKOIVWVIO PETALU TWV

TMNUATWY TOU CUCTHUATOG KAl Ol TTEAATEIOKEG PBACEIG dEV avavewvovTal. Z€
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TETOIEG TTEPITITWOEIG ONUIOUPYEITAI ouyxuon Kal dIoKIvVOUVEUEl N ox€on TNG

ETTIXEIPNONG ME TOV TTEAATN.
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